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ABSTRACT

This report is a study of consumer behavior buying an anti-aging cosmetic
product for designing strategies of the marketing mix of Acropass that will be the new
product in the cosmetic industry and using new technology called “Microstructure”
which has already been patented in Korea. This technology can efficiently reduce
wrinkles point of consumers who concern in aging facial. JSP Pharmaceutical
Manufactory (Thailand) Co.,Ltd interested in importing Acropass and distributing in
Thailand. Although the industry is growing steadily, it also has a high competition
both existing and new players. The entry of Acropass need to be analyzed and
defined the targeting and positioning of Acropass clearly that can create good
communication and recognition of Acropass to consumers.

The study found that consumers aged 40 and above mostly concern
about wrinkles or flabby skin on the face and there are 2 potential of 5 their life
styles groups. The first target is the innovators who will become a word of mouth of
Acropass and the second is the socialites who spend their much time on the social
media channel that is important to create a media for Acropass’s awareness and
recognition to consumers. As the result it can lead to the marketing mix strategy that
suit the target customers as well as the good evaluation of business and budgeting

that will help to promote and make more effective marketing operation.



Keywords: Acropass, Anti-Aging, Wrinkle, Microstructure, Microneedle, Cosmetic,

Aesthetic Clinic, Facial Mask, Hyaluronic Acid, Filler, Botox
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The droplets are drawn out like honey,
creating microstructures of active ingredients
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3.1 M3AAszaaiuntsalninisnaintutdagdu (Current Market Analysis)
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Aotilpauazisuvenganielugduilaafienytevas dawalivuinveswmainiiiuuindu 8nns
wwrltiunsinulszynsmanslulszmalveiaes dngdnuvesdainny dalunainves
HAndueiegunmdmTuLateeadinileutnnia uazdiaunsavilenialunisvimaialy

Uszimelnela
3.2 MTIATIRENNNITUYITUVDIRAEMNTIH (Five Forces Analysis)

' = ° aNo a @ v W =
HaﬂqmaqﬂLﬂiaﬂaqaqqmaﬂﬂﬁgLV]ﬂ"L‘V]EJ@Jaﬂﬁ'JUﬂ']§U§IﬂﬂLUua‘UﬂU 1 Iua']LGU?Ju

a _a

31nYoyalATIATINMaIAYeY Yano Research Institute w3ean1Uwidun1egsnaduine

foyanisAnunin earelulsemalnefivunalngigaluunedoulaeilyasunnninfesas
30 sosaanliunduladdefndudosas 28 uasiauTuddndudosas 20 wagluanideves
pawanitusanniyasnsivlslussiaeiesdendulssmdlvedsasilomaiulaiu
ogasiaillos uazilonadugudnandlunisnszarsdudngnan ASEAN  Tasillasenns
atfuayunmasglunaeqlassnsiiieangUasselumssuiunmsvesuszneunisine way
atfuayuliauminednsiaunlilsnesgnlusunssdnaiesdions iwu ASEAN  GMP,
W1MFIUF1a18, EU Cosmetic Regulation Lusiu ielvaudlneddneninlunsureduiv
AudinsUssmauasanduliUsznounslnanansadseantusisUsemaldunntu uns
uansdednenmassmanaeiesdendlulssmealneifeilenaiulnlddnlussoren fafy
Femsfiaz@nuisannznisudsiulugsialugmaimnssu Five Forces Model fitiadeiiddty

5 U5¥n15 A9

® F1U12BTIVDY Supplier (The bargaining power of supplier) (Medium)

¥ =% aa

Supplier LJuI919098vENDVRINANA MY Acropass  WY18FellENGIuNIT

Y

2
= (9 o % [

AIUANLAZIIEIWIIADTRY LazeIALTENAVEAUNIENAINISINRaTIAlY AatuasfedTelnge Ty
luseaweanslun1sviniseaiaiazn1svindyy1n19gsnasiuiusening Raphas  wag JSP
lnedolawsevves ISP Aenisiiusiinsmisgsiaselngludnuae B28 lulszinalneg

ABUTN9LNN kaZA15YI1 ODM Fududnmiadsnlunisvenenaialulsemalnalauiniu
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1'%

] 5'1u’131ﬂ'1‘5(§ia$m°ua\1§ﬂﬂ’1 (The bargaining power of customer) (High)

¥ a Y = ¥ ¥ dﬁf o v v a ¥ A
Q‘Uﬁiﬂﬂ’d?ll’liﬂW’mﬂ"ﬂ@@&aiﬂﬂ’mﬂlu WWIMQJ}U?Tﬂﬂﬁ?@J’]’iﬂﬂHW’]WiB

Wiguiiguteyaveawindueilnazainiu Fadagtundndaeilungy Anti-Aging Tunanniled

Y

Y a (2 %

Wudrwwnndiliguilaaiilonadeuluidenldndndamnauliie widddedfedu
F991139113058 98U 1E st uTIaaldunuavasuilugatagiu deluuenaindudd
AADWAMAINLT TNN1IRaInTeRIsratasienagnsninisnainiuaulawasioasling

fupnusesnsvaanguidmvingdnsae

¢ auasIAvasiauselvd (Barier to entry) (Low)

\Wesannisudsaanzidoulunisiigsia waznisasyulugsiadiy
in3esdionsvildlienn uarlfsunmsamuliiinn udldnanouunuvdorlsAeudnegs adu
Asfegalididiauselniidnunediedeiior Suinnmaudsdugadulunain nuianalulad
masumnusddinsiaunogisdetiles guszneunsisdesairsnagnsiiteduiundy
msleafulailiiguisaenideunuuld Gausdm Jsp dsuavslunsmeudifiesiferlulssme
Tnemeldnsueusunamen1sfeannuse Raphas seneldmsnaun Acropass wazaudn
oM Fadunstestulailvifiguisiifuauinguiiortuldiiuedisi uifesnssseisluns

ueadamanslunguandussinmduvieaiainnisudstuiilungugnithmneideaiiu

® N13ANANNYBITUAIMANU (The threat of substitute products) (High)

Lﬁaﬂmﬂiumamﬁm%ﬂﬁu Anti-Aging HnaINaey MOUAUDIAINNADINITVS
n&1 uazdinisimunansasiluqogwiaies fadumadlalumiudosnisvesiuslanis

[

AUy dnn1seanademsaiienagninienisaaiaiieaiidliguslaansemintadym

D e

o

wazdzRowin1sdeansetalsielil Acropass anunsadfsguslaanguidvanele

o ﬂfmuquuswmnmmie%'u (The intensive of competitive rivalry) (High)
paanaAnfaiATsdesdinmIutsturoudnegulss uenanwdnSasinngs
Tudszmenan Salindadaamidanaeussmedniduduaunn wasddlifiaunelvinges
dsudsdulunarnnniudosq Genagrslunisudeduiionisiusa,  gosmnanisda
$amine uagnsiaAudlifianuuandsandudiilulunain wagnaanniswamn
wAnSusiagasamafiios dsmalifuilnaundiuenadsulutedudlmiduldietue

HUSLAATseEdvu Switching cost #1
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3.3 SWOT Analysis a15UNARAMET Acropass

3.3.1 9AUA3 (Strengths)

o Juwaluladiilasunisendniinsuarlulszinmanigoiusni Quu
LALIULAL wariIdsazaiunisanansunsiivlulsemalng 1ieaa1nAaanisvengnainty
AEC Tagliuszwmalnadumudnanslunisnszanedudilu AEC
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o nandusilanvausludurunadn damalianain1siudnieannnig
2AMUARTNLEASUAIINIY Az UNER T AT
e iin1saavzilyuiudnandusieggnaeiniungrug 399a1u130
P nandeiiianisanvuiele
3.3.2 9ndau (Weaknesses)
Aa v A A & U a wqy a A ¢ ] ¢ S
o JAuAUsynnduNiuNauAvaaly wunsaaflaiass, lufiend wse

Mavidaenssu us Acropass Aanunsaldidudumeueivaudinguauls
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3.3.3 lan1a (Opportunities)

o aulnpAsuislvianudesiulumaluladfuauauvesszine
WA dsrasenIndnvalfindenandoe Acropass

° LLu'ﬂﬁumiﬁumaﬁuﬁuaa@ﬁimﬁé’mmiwamﬁmsﬁmju Anti-Aging &
1Ny

o liuinsunngulideyadeauiferfuuszaunisalannnislduinig
munddn dwalrtiuslnaiiamudna lindlduinsluddn uazdesnsdumdunauny

o uilnndeanismnuaznin uaswansiaueinldaudne

® a3evnudanu (Social Network) taelinisweunsdeya nsdnds
fuslnavinldinntu mmdaunndu warddldsunisamulsiinn

3.3.4 gUds9a (Threats)

o faulnedruunniumadtussmanma wagmaiumailtonann
ﬁﬂﬁrﬁﬁiﬂﬂmmmm%aﬁué’wmﬂuﬂmqméwﬁléf ibiAnnisivak uvesdulagliniy
U3 Famnauismaannsamuuimianistestuldlasnsaangidevuaudiindligndes
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flueyad ieldlunsinauduiiinszviligndes uazanansadufiunismengmaneld
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3.4 fiautaguu (Current Players)

Wesmnyadnaian1amuaNLnugndinaauladu dawalidgiaudnunegng
folllos fiauusaenguATANULANANIATe AN NTnTeUINT wazngugndndivuny
Ve80T N1TRITUNINITRaInlungy Anti-Aging 39gedu Tutaglundndaeilungy

Anti-Aging wissenilu 3 nquluegjail

3.4.1 NENATUNEANMI Anti-Aging Cosmetic Products f10g19ngudue
oA UV Absorbers, Cream, Serum, Essence, Peeling, uag Mask Megnainviaignsn

dudn Felunrasngundn S unlnNuwANAIINIRAIUIIAT AUAIN LAaTAINENYAITDY

anSnalaewuslaidu 3 ngu laun Economy, Middle, wag Luxury

v | laprairie (P (2
SiSIEV C*g"i'- Hi-End

(+8,000 1)

3 < BIOTHERM okl ;
I¢|~\H§{W\\ , - ..d CLI!\!}UF

LOCINE]  eecos:  LanEfge  lanopear

Middle
(500 - 5,000 L)

(4 POND'S ™ O oo

Price/Quality/image

éﬁ'ﬁ;\"‘
@ \ @ ‘: <(R'-7:: LOREAL Economy

& B ‘@fﬁ‘-f/b PARIS (<500 L)

Anti-Aging Product

M 3.5 feene Anti-Aging Brand Tungu Anti-Aging Cosmetic Products

3.4.2 ngurAnAneIMi LIS (Aesthetic Clinic) Fsvnnudsmudsziam
vawhenuldun lsmeuia/mddndasnssy Aidunedunsiaenssy addnienssuvialy
wazanEsIALw Falduansliuinismesudaymiag senissnvuasuddamaa i
N3z seuei videUTUUAn RN TuARToEE SeBIIIY USUIv snnszduRa dauas
wonAwelusunsuae9iu Dermal Fillers (n1s@aflataas), Botox (nsanlufiend), Laser
Aesthetics Devices (Nquviniawwas), Anti-Aging Radio Frequency Devices (ﬂﬁjuﬁ%jm%m

@5719AAUANA), Microdermabrasion Devices (N19n58R7) Fadiuunagdnisiiusnisiu
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Addn 3o Tsaneuia azdeaduanuasuanusuiilafuoyginmunguunewiniu seau
5119808 lusEAUUNLALIEAUNATY  WAAGIAITALULANAINNIATUTIAT AN UaY

ANAnwalueIUSNseatl

4 S RELE /
SKIN E " holistica W 2
i @[ e holistica Khonokwan
DOCTORS KLINIGUE  1oAsH R
High
lo Herti
ertitude
mecl;g * A Medical Clinic by Certified Frofessonals
w Hi-End .
& (3,500 t1n/afs)
E
=
z
E PEWDEE )
3
ERR N iTIPEN wo P\ =t
8 1o0ART QC-FINd
2
SUWSAAUN e
SKIN & LASER BY DERMATOLOGIST THE SCIENCE |OF BEAUTY (<1,000um /A%
Low

, Aesthetic Clinic
2779 3.6 Aesthetic Clinic Iuﬂﬁju Anti-Aging Services

343 naundnimeiE3news  (Dietary  Supplement) ?iﬂu{jmgﬁuﬁ

HARSuIInguESIaIsisanulusa1nd NN wasililienraieseausian tneilaay

1Y)
v

wansinssauansddldlundnsiud Tngazudseeniu 3 nqudsil

1%
[

1. NguaNsiuenYaBaTeluad (High Level Anti-Oxidant)  laun
Astaxantine, Co enzyme Q 10, Pomegranate tJusiu I@ﬂwamﬁm%ﬂdmﬁwﬁﬁmﬁawﬁw
a¢ iesnnfuansilimaluladugelunszuiunimdn undsiiunvosndnds waxd
UsganSn1mgs iuwaiss Snannsidesessu

2. nguansFueyyadasy (Anti-Oxidant)  fiflanuusesziunans loiun
Grape Seed, L-Glutathione, Kojic Acid, Alpha Lipoic Acid 1Uugu %ﬂwamﬁm%ﬂﬁuﬁ%ﬁ
wawszé’fmwm%uagiﬁuLmdaﬁmmawﬁmﬁm% fiuszansnmszauUIunans wiunadinia
nauansRueyLABaTEIugY (High Level Anti-Oxidant) uaeiinaidosassy

3. nuEsNAIINNTYNUTEAUWad (Supporting Cell) wayvzaan1sgn

aneveLTas Ivaon1siiniasesniey taun Collagen, Collagen Peptide, Ceramide 1u

v
oA = (%

s Fandndaeinguilavivaiesedusimtuegiuunasiuvendndoue dussdnsamseau
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Urunans Mszeziatfaudisuiunitagiunanisilasundas wazinadduseeduluung
NAR U9
NNFUNAAANMINT 3 ngutneay iptendn v voINandusiLasFun

Vauafieglungy Anti-Aging 1viN1ssEYMUMsvaINandusLazuINsineg Nileglunain

1%

% Y A
mummmulmm
Fast
Filler |:l
Botox
Hl_gh Le;'é'l""-_
|_Anti-Oxidant TS Koo
— Luxury
i — V- cosrpeiic WL __gi= N\ __ ¢¥
7 S
- r Microdermabrason
| Anti-Oxidant |

———/ Serum

P C‘t‘;.l-nnnr'ﬁn-;‘ Y Cream A
[ =" )Y OV Absorber
- Cell i
Peeling
Mask
Slow
Natural Method Technology

2l 3.7 Positioning YoINan A9 luNgu Anti-Aging Products & Services

TneszoznalunIsiuNarltnuelunsUsERUA Il

5unn Waneda Wiukanswasuulasiud
kP e Wiunanely 2 e
Uunana mngde Wiuxanelu 4 e

i waneds Wnawnnin 4 dansily

N sUsziugudslunainlagiunuiindndue Acropass  dusyansani
WeuAeaiunisldusnismienu Laser %50 Radio wagnguiasueImissenu Hish Level
Anti-Oxidant MgszezIaLiunafiuszann 2 §Uavi uaz Acropass Seiinslaimaluladf

Wigulailoununi1staesaallon uaauauegnd Laser %98 Radio  Tuwed ¥99199¢8

A a o ¢ = 4d

HandnanIesdsTwIuliinegludundaieiu waglulagiuiindndueiniled

1%
& v a

Ageless  viliguslaaaunsaangsldnlaviuf usegalsinundniuriifinddodefo
dwalil Acropass @11190919zLIsTUle A9iu Acropass 3edilenanazdIleImLLANE1L

wasliindugaudaiionisudstulunaiangu Anti-Aging la
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3.5 11531ATENALYS (Competitor Analysis)

Tadelumsszuguas lnefiansanandadoneiudnvusvewindun seau

5701 WAlUlal kazUseanSnInUaINANA N

3.5.1 AWYIN19ATY (Direct Competitor)

Acropass g lIHALYININTI flommnidundnsusindanuwansisdaay
wazdududlmifigdlieeilulsemalne
3.5.2 gudeneday (Indirect Competitor)
\{ie931ndudn Acropass Judusildnsuen Wududuszian
CERRGAGEY ﬁqﬁ?wjuﬁziwwé’aulé’uﬁ?mﬁwLﬂ%@qeﬁmm'gju Anti-Aging cosmetic products
5¥AU Luxury wagnay Aesthetic Clinic S¥#U Hi-End Lﬁaqmﬂ@LLE{Jﬂumjmfﬁﬂaqwﬂums
wisufindrofuisamnim Ussansnim uasmeluladusenoutu lasanunsolnesiguddld
il
3.5.2.1 Anti-Aging Cosmetic Products ngal Luxury
ANWUZUDINANAUN

Jundndasindwiuldnieuen Fsfinanwanezunuugugunuy

) Y v =

Ay, lady, @50, 5udndy NinazeenulugUnuulgnuandndne AIen1sHANNE1UYDY

(Y] =

mgauftiusyansnmyeiiduanssssuea vselnslamaluladlunisadaldansdifaydudl

q

¥

Usgdvsnn Fuhgialadnuasdenuasiwaniiat1alina

ALYIVBINAAS Anti-Aging Cosmetic Products Ny
Luxury

1. ANUVAINMANYYBINANNN : UBNINNARA TR

a a £y ¢

wanvanglunguveusas Tavan1midoudd luwdaznquiudslindndaginsunnussan

v 1%
=1

AIANITYINANUETDIART NFUTUENIMEY N15Un5957 Undoeila nmsiumlaniniia 7

Y

NANTULATNANSAY

Y = =

ﬂmm'smwaﬁﬂumﬁuﬁ’lqﬂ (Brand Loyalty)

o 3 Y

AMNENUIVBINTIEUANA (Strong Brand Image)

D e

Y

2.
3.
4. aurilanuduendnual waslduinnssumdunnudaenis

vagnAtunEns et
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£ 3

5. dnwairveussyiamiauiiaula wasuild

NTOUVDINANANIN Anti-Aging Cosmetic Products Ngu
Luxury

1. lirssiinsiaunandudilndgeanunlunain wingAnssy
Q’U%IﬂﬂL%E,Jﬁmméfaqmiﬁ%mﬂwawum%u waAsAuiveuTniin s INERsTu
agsiaLiles

(Y

2. fUslnAdlanNanAINSENAINASITHNAR A U

Y

4

3. aedldauamuinunisnaInaoudnege
3.5.2.2 Aesthetic Clinic 526U Hi-End

ANWUZVDINANAI UAZUINTS

finnsTdin3esiionenisunndidnuniidiutaslunisisanaresnis
$hwn WwASeRaes 1Asasadanduaud nsdnansazatediin nsFRdanssy 39
Suduiiazsiosogmeldinisquavesumdgideney

yaudvandninei Aesthetic Clinic 52AU Hi-End

1. finmsldmeluladuazindodiofivuaie waziunals

2. awdnwaifienuindetielasfiTomaUsednain Tunnd
RWIENAURIRTI AU NN

3. figUuuunsugluguuuuniiaing U¥uaeuldmuniig
ABINTTVBIGNAT

NTOUVDINANANIN Aesthetic Clinic 5¥AU Hi-End

1. dednfinveawndivervgyiliannsauseinnisiuaaiinle

28199709 1AM WNNTRANILNIIANURINT

S v

2. wniasaildliosunndsiulunsasd fuslnadaimaden
ADUTNINIUAANTITUYITUNAUTIAT

3. guslaaunanguiilinddrsuuinsidesanmanausuanngi
fiusvaunsadluieay

4. guiatranuasdulding WesnnldiRuamuliinn gaialad

Anududou wazldszazianAuyuay yiliinsudetugs
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5. MsinndnauliaudAy inliniseuaununmlding
avnavaululienn

1

6. HuslamenakdazaInlunsunsunlgusnisegsasaus

Y

A15197 3.1

mswsguiigusinmemdaeluusazngunanioe

ﬂfjmmamffw% Cosmetic product Cosmetic product Aesthetic clinic
(Economy/Middle) (Luxury) (Hi-End)
31A1/918 TaitAiu 5,000 ym >8,000 >13,000
SLULIANTUNA > 1 fiau >2 dUnsi U
Uoh yedzAIN HARATTANN \uNavTui
Toide Whunadn visaueall | enadinenisui | S dessenisiia
DINTTUN 409NN | 81n1saA Ll
Jwnedildinn | @gean %uag'ﬁumm
TIUNYVOIUNNE
B;Jv?immmw

3.6 N19ATIEUTINA (Consumer Analysis)

lun1sinseingAnssuuasiruaivesguilnaneatunginssulunisdndula
Fondndnangu Anti-Aging  wieldlunisimuanguuslaadmaneuasnununagng

Y

nsna1n Inengusitegevzinngusinailindnsie 3 nqussil

naun 1 Aenguinlinanduaitungy Anti-Aging Cosmetic Products (Luxury)
o

(Economy/Middle) (teldiudayaativayulunmsiseuiieusening
n&u)

q

nau7 3 AenguitldnansiasilunguaiitiniaSuaiaunu Aesthetic Clinic
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3.6.1 33n15AnEwIazUSLLAUNABINITANYD

A15197 3.2

35n715Fn YAz UsHUS UTF 90 ITAN )

ac = 2 oy = ag 2 v
BMsAne Usziaunfaen1sinen Wmsinudaya
nmsdunwal | 1o wiednwingAnssunisiientenandueingy Anti- | Wuudeuay
(Interview) Aging vauslnaluusazngy

[ '

2. \ilefnwYadudiiAsadesdenszuaunisnig
ﬁmﬁuia%ammﬁmﬁm%mju Anti-Aging U® 4
fuslna udseudnszuaunianisduifeaany
dosnsuazleym, nswaamdeya, MUy

aden, N1sfinaulatie wasngAnIsUNIENEINIT

8
Voyanfegd | 1. Wefinwinnudens/ anuAnuiy/ viduad/ dodny
ANUAANIY Uszaunsalvasuslnaiidise (Social Network)

NARS9 Anti-Aging

3.6.1.1 Yoyaugundl (Primary Data)
(1) 35nsdun1eal (Interview)

W13 : Wuwafawmnuuuaeunidlunissemanuunguslaangs
fheteiidentendndasivioldusns ielinszitmginssuuasiunifidmasonisiden
FonAnfuriaiosdions lnengusegeiidusunuain 3 nguldud

1. Counter Brand funuY8Inau Anti-Aging cosmetic product
(Luxury)

2. Retail shop MunuYeINgu Anti-Aging cosmetic product
(Middle/Economy)

3. nauARTnLEINA1M (Aesthetic clinic)

lngsipsnsuuiavasnguiegslundaznauegelos 3 au uay

o

wianalunsiiennguimegdlagduunainnisiientdnindusilenguslaaluudazngud

q

AuASeiuluANABINITANYTEYEABNTISIAAYBI3ITRY FBINTIRINTE U WikuSLnadl
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wigralun1sdenldndndaminuanedeiu Gaannisfnwidarunuintdadenisenusanlile

P
@ o w A

dewasionisidenldndndmsiianely wazuuilduvesfuilannlinndedogedu detulu

nsAnwifledesnsnsuiiladelafidamalinginssuguslaadifinonisidentduan sl
uanenaify uazaznssqulvguslaafnmasnauladon fudnsusiragmaniy
(2) waann1sduneel
Fuilnaluusiaznguiinginssunazenudosnisivarnvans nuiilu

¥

Auslnangudeniulilafanufadiuiwiiouiu viednginssunlulumaieniu uas

[

Y a ' 2

Auslaalunquifieniunetsazlddumdnngulauiu asiusliaunsasvnguguilan

Y 9 u

Y o

poniluszdiuneld ienduueadnsaeile Teanunsnasuussiiuiidndylased

Uislﬁuﬁmau’(,ﬁm'mwan'lsé'un'lwainzju Anti-Aging cosmetic
product (Luxury)

1. Juslaafianuainnisanudasduafewiunas) duidnunim
Laviideiie

2. usspdlalumadontondnfusironsladsunissonsuludsau ¢
Suru feenisiiiageesuweriniauluiefediu

3, fszdumudesiuluns1dudn (Brand Loyaty) g9 uazdlay
Wesiulududniideidssnn

4. agldaulaluniswsuuinisluedin (enyiulusunsusunisung
) iflesananundlunslduinsluaadn

5. lfiauaulalundnsioueilungy Economy vise Middle

ﬂszlﬁuﬁﬁﬁaﬂamnwamié'a.lmmin&ju Anti-Aging cosmetic
product (Middle/Economy)

¥
Y oal ¢ 1

1. fuslaniidetnandnainnislindnfasinguilie o1nsuidiAn
nnmslanandut nandusildudamliui uaglifiormsuidudeiiddiyian

2. fuslaalalldmemisiunaiildandlamaninlduduiunaase

3. fuslaafiitselditos ldmnefadudiifihddetion asan
ynuanfariansnsalfudufiunasss Aduaiazarglusiangs WewusliiBeindudsauns
arlduduitunaiansly

4. fuslnauiunistondninmiidue uarsaauvnaunadundn

Uszihudithaulaanuamsduniuvaingu Aesthetic clinic
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1

1. quslaaldlanTanaainnisiananiusia3ead1919 wildiienns

e

U159ty

£

2. fuslaadanisiiunaiyingmvainslindado
3. wsspdlalunisifenldndnsiueifeanudenislasuniseensu
fosnmsaulannuludiny sxdinnuaudefiauruingiinninauiemeaiu

4. ausglies BuRTiesiAguieinamuNfeIn s uagtiunad

<
TINI7
a A o a Y ]
dannguilanufaiuaseiu laun
1. AufdnUssmaianuidetieninnitduming
2. {USLAAlINTIUE0INTFIUNITHERATENED9 18U GMP %50
ISO 22716
3. fuslaniinginssunsindulatendnsiuaiimenuies
4. guslaadeaniswinduanildnuazain warilnuusylevinateg
pgluTunuLAeT

¥ _ o =
tadaungminaula

a

winfideyaieiunisveeiiveandnsdallungy Aging Mdnun

.
)

funumunniulungueniifionetiesas uiannisiudeyanudy Auiifienesnus 40 Tauly

szAnalynisessises Hakinsedu Hamdeundesuinnitauanenindl 40 Asinaluises

¥
oA '

FUAMRY RIwiie e lguduannnidymisessisesnauiendslaladaymman

2. iruaRveUIlnagaliaudeIn1sauAndaMA N UAKUSIaA
nnquiiegtlinsuiasgunldlundnduaieiosdians nsuiissiwdndusiazdes

NIUNIZUIUNTRTIVAD UV 1NIUANZNITUNITO M TUaZ T (B8).)

a 14 |

3. fuilaafinuiuaseiuitdudidisussmaiinauingeie
wnndudive dwabidugaudeluiunindnualvesduinfiognilseuiieuiududilve

TuwazfinnuiuasuddumineflasusnasgiunisudaduneiuiududssUssme

(% L3

4. guslaanldndnduailungundngioue Economy/Middle fauiiin

[
[ 1 o A 4

seauTmaziianuddy winlildnneanuiduilnaeedimasderios osndudifuilae

[

Panuddyiunanimuieuinnssufinuesaula dudfianulteionazeeuiazvaaes

luazrosegluszAunanaumnauna
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5. fuslamaynnaudanuiunsaiuindnulveliauddaiu
amdnwaineuen Sedwalrmninssuveiuslnaeglianudifyiunsguanindnual
ANBUDN LATAINFDINSHANA NI TiDN1TQUAnULDS

6. fuslnafimusiosnisveaaesdud dadudsiazieliguilaiin
nsdinaulaldinedu

a

3.6.1.2 Tayanfsgil (Secondary Data)

9 Y

1

350195 : WWeNSAUNNTRUATNLNYIVINUAINNABINIS/ AUAR/ VIFUAR/

RY

Anumandy/ Uszaunsaiveaguilandifivendnsasiluusaznduainiadetiedann (Social
Network) 2 nnguiuilaafinglindnsias Anti-Aging Lilevrulfidudoyauszneuifisidu
voanguruIinalundnsdaeilunsiaznaulaun

1. ngul¥EuANgy Anti-Aging cosmetic product (Middle/Economy)

2 mjwﬁ%’ﬁuﬁ’mdu Anti-Aging cosmetic product (Luxury)

3. naulEauAINguATENETNAINY Aesthetic clinic

a3UnNa31nn15d81573904a3nH UTLAAINLATRY8HIAY (Social
Network) Wuin

1. ﬁﬂuﬂaLLazmmﬁmLﬁumaqﬂﬁisﬁjﬁuﬁmdm Anti-Aging  cosmetic
product (Middle/Economy)

fuslnaildnansasflunduidumnnaglianuiuduiriugoms

Sumesiindsnuiianelalundnfusiuaznadwiald funadudilifesdiosauns Tag

Y oa

Tanuaulalusununmvendndusiuasnadnsnlindnisly guilnaueseliaiuauls

Y

(%

Tunsldndndnsilunguauundislasuitoyavesmdnsurilunquiiiniuaulavaassnoud

u u

Y YV oa

szdenlindntasinguauiitlsnanginit dfuslaafamiufianslasinazuende
2. VimupRLazAUAATIUYINGULTAUAINGN Anti-Aging  cosmetic
product (Luxury)
naufuilnadilindn fasinguiinaglianudniuisafugunim
YaIFUAT ARNISHYSUSTAUNITAINNISIdRan dauailaenisiivana nswWieuiiiou was
forauauuy viemsliutinlituguilaafiuuaninnuAndiudauviodanudanseiutg

wazguTlaanguiliianuAnidauiniundndue wazigedulunmunimvemidndusinsudiegs
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3. virunRLayAuAniuTeINauE [FEuAINGY Aesthetic Clinic

inic sy

—

nauguslnandndulaldndndueingy Aesthetic  C

e

a «

Hustaaniideymmndlassaiisvadlunii wazdeamsilunihinnudigy gatu waziielvid

u

Ausulainty waziunalsy dadidnlunsuusnneuiazdnduladessidedaianaiy
Usensusiilalavinnisfinudeyaanauiliaeyinunneu vseusnwunmdaud1lanng 39

Andulade uazdlawiunad Aluauwuzdisenauls weratvayulignddineldlunaaes

(%

aatulunis@nwiinifudenisiiudeyaidednvasziuuunisld

FAnUszdriuanguilaaifiengaaus 40 Yuly uwazilunguilldndndoet  Anti-Aging

)

cosmetic product (Luxury) tasandunguiifianudulalunsldudndusiniosdions

ngal Anti-Aging 1nign
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uni 4

N9 URUNAYNINIINITAAIA
4.1 WmansuasInquIzaiAvaInIsIeuNunINITnaIn (Goals & Objectives)

Acropass LJuauAlminguilaedslimesdnunneu masudulunisdiieain

Jatlendrfyy duluingUszasdiiialdl Acropass  Wunsdnunguslaanguilmuneg uasdl

Y

Wwunglunisadeeaunaiieiladuuumaialulusnegf 400,000 wawial nutannas

91U Raphas Tunsliavsnisveusiiesdiielituusem JSp
4.2 STP Analysis

4.2.1 NMIUUINGUN19N157a1A (Market Segmentation)

NToyatIRuLaAINAINYRINGNAUAT  Anti-Aging  Hyadnainiley
2014 8y 27,750.00 duum Aundtweigiudas 40 Yulvaziitetnalusessisesuay

fianussanisiaaunitaunilengies dalagtuiduiuusernsiaguszana 28 aruaulul

[

2558 Tpsilidndudurisnasngauszain 1381UAU kag15a1UAUAINAINU (T17: SzuUana
nemaedew) dalunquidhmngasdunangaziivasetauinndy 40 Yuluiliesnn

WAV IAUAIIALTBIAIINEIEANLLLINNINNAB LA NE AN T

9

nnsiivsivudeyalaenisdunivaluazdeyanfoginuiiniy

'
v a v

wansinglunisifentendndueinesdionslungu Anti-Aging vedfusLnATuagiuAINTEAY

9

nansnan Anguslaaaianls Jyminazdefiviavesiuslnn Jadawasenginssunis

a

anduladevesuilaalundn Juilaadafinnudesnisiinuesansy gf Duneeusuluday

Y

Y

Tnginausinldlunisuusnguguilan (Customer Segment) AglUInINFULUUNTALTUTIN

9 Y

¥
1 A [

(Life Style) vewuslnanildeonsiiongonansiuailuusasngulanall
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f)’liénf\m@ii/gﬂéj’l (Customer Segment)

Anti-Aging N RANTIN/AnwalzNSaenTonan o
Segmentation
Traditional ANNaNsalunsitemann (Accessibility)

(ngunldaumnazv)

- fadesnsidenldduaaue lddesnisiasundas

1%
A a ¥

aeiiduot sind AudnpusuazaInge HunsaraIn
ANUENLNTOLUNNIHEUANEY (Actionable)

- dedldszezianlunisiSeuindndum tnsznin
Juduilmisgliresauls

Auasalunsviiils (Attractiveness)

- gnérenvanidenliduddeidieduddsadiny

voaldusy ey

Couch Potato
(ngunlsirogldndndoun

CENGRORD)

ANNENTaluNISINwann (Accessibility)
- anudlunsiaasesdienatay
ANUANLNTDLUNTSABUALDY (Actionable)
- Welddudmavielafmilouiu  deunslvideya
nansusiuniiedlaenalidinasanisindulale
ANANNTaLUNSYIAls (Attractiveness)

v 1% & o A 1o & v
- luenuduandundn sziednludnludes

OB UAUAN IR ALAT D UN U




A15199 4.1

MsuvINgugnA1 (Customer Segment) (s18)

Anti-Aging N RANTIN/ANwazNISENTONAN B
Segmentation
ANNaNsalunsitemann (Accessibility)
Innovator

(ngunvauANviuay)

- dnazveuneausuludsingg uinnssulve) vou
ANUIUALY

AMNANLNTDLUNTSABUAUDY (Actionable)

- ndneesdsinide lageRnduaasug aleaudainan

finazuanee Waiwaluladdalvussansnnnndu

AMUANNTALUNSYINNNLS (Attractiveness)

@ {

- WiuAuAeInNiuatsuasalulag  seuIne

(%

AUAUANTINITHAILINNVD LAY

Socialite
(ngunldiialuiuns
INAUAEIE AL

aoulail)

ANNENTaluNISINwann (Accessibility)

- 19 Social Network 1Jutszdn weuAnwdeyasin
ﬂﬁi%‘iaﬁuaa@ﬁLﬂa‘L%'mwdau wazyNAULLSlTAUAILEIR
93¢ szsfugituensie (Word of mouth) wasIai5?
ANENNTAIUNITNBUEULDY (Actionable)

- Tdwilndunisguadiiesegranniiiasaindes

¥ o

NUULHAUTIUIULIN AITURUANITWAIDLADUTUNS

U
Aa
9
ANNANLNTALUNSYINNNLS (Attractiveness)

- zuaueiuNadnslandenisld WWadadn

v
g

& P Ao < ° P Aa 1 U W
Wonldvaandiaaunin Aagvilananfguiudius

YRUIEMINAUM LA NTIUNARDT
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Gl'ﬁ?\‘ﬁ?ll 4.1

MsuvINgugnA1 (Customer Segment) (s18)

Anti-Aging N RANTIN/AnwalzNSaanTonan o

Segmentation

: e AnuaTalUNSIIINwaNn (Accessibility)
Brand Conscious

. 4 - WerukazveuldAuAINlnsdua1NlveLde
(nguildaumnd oy R . \Y
9 Wiy SusaziBeteyatnansnnwinauuiedudily
YOLEL) "
ATIAUAIAN)

o ANUANNNTDIUNITABUALBY (Actionable)

- Acropass Saduduailud Mdunddnsedu Hi-End

Y

lusinauseina a1adesasyulunisasiauuud
ADUYNUNINADY 399LEUNSNaNA LA

o ANuANIALUNISYNANLS (Attractiveness)

a 1%

- Hsweiu Brand Loyalty @9 L@aINAUAITIATLNS

I3

@ & a v aa & a Y A & aAvo P
1Nz UdUAING 'vmLﬂummummﬂwgmum f

dl ¥ ! dy 1 4
mmmmmmqmmmulm

4.2.2 M3IATIRIEINNGNNAT (Targeting)

NVBYANITUUINFUNNITARANUIINGUANA Tz auNazidon Y

ASIsNYIINTRaA AU Acropass Lok

nguel 1 Innovator — iasnniungundmnuaulaludunelulad vie

q

[ [

AuwdanininAsutiegs vliinnsnaalidndudesamulugunsainiaiiunisnaie

(Marketing Material) 110 tilosanilunguiilniudaya waznisfuinnssulmdgduusegda

= Yy oA Y a o v a o M Y = = &, '
Vmﬂﬂ’iwul,waslwLﬂfﬂm%EJE]SJTU“UEJHWUENNa(ﬁmmsﬁlwmimw QQLWN']SWQ%LUUﬂQNLLifﬂfHﬂqi

Y 9

aaa ]

SUAUAISYIIRAIN WAy Acropass  elinulaataunisaumaluladndinnuuanstauaglal
witloulaslunain waznisidnfenguidmaneaunsavinlalaedesmnsdedanu (Social Media)

LAZIULARNIAUARNE
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nquyl 2 Socialite - HesINngAnssuAulvedagiuiinislddediny
(Social Media) naengaakianswinuuausuisiouney Judunguiiddglunisiudeyauay

Judnszaredoyaldd saas waglidesaauunn duniededinu (Social Media) usivzfos

Y

14 Marketing Material fia13n30a319A13AEIRUS (High Involvement) saguslaanguille

WunaanNId1TRveneldase visaidendnivedes (Celebrity) Mvansauiundnsioe

Y
wavadaussgdlalaududunuvesnisdearsuindug waznmadndenguithmneaunsari
plnevoasdodiny (Social Media)

WedudAndunidnuindu e199vanuaulunisesnndndodiivaiiiedu

v

nsasmduAmiisianuniideninvulunisidinaaguslaalungu Brand Conscious
4.2.3 ANFINAMRUININITAANA (Positioning)

INNTIATIBVIANNARINSHUSINAlRsRngugnANTmINeudd uag
Aeiugaudaney Acropass  Jadanaliinisfiansanlunisinsiiunimiinisnalnves

Acropass A "Humeaunalulag Microneedle”

v

4.3 Jadgusiesnudnia (Key Success Factors)

Innovative Product
WeidunisaidliAnluinnuiarasimdndaelliunnaainguds F9d
ABINTANAIUANUAUNTATIIANUUANA1TUILABINTINUANUABINITVBIEUITLNA Uay

doudeunuulsenn weidunmstesiuguialiagnededu
4.4 J9381un159ULAaaUNISUUITY (Key Issues)

4.4.1 Distribution Channel

A aAa 4

arengAnssuvesduslangaludniin1sandudIaigesu wuady

agmnauiedundn daudewninisindmefiuvanzaudunaugnathanesianuddy

[
1 IS

ag1aun uenniiielignAndnfsldiends daudunisasisanunsentng (Awareness)

a v v o=

IfuuAme JuegiungAnssuvesngugnandimunginasinginssuvsednuyaeluns

\dendaduniagnals
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4.4.2 Brand Image
Brand Image foinfinnuddey flosnsuansudiadesdiensdinisudedy
fusgrann nsadrenndnualliiunde dusildogredaiau azidunsdofiangugnnls
Tagnssingnéves Acropass Aelas vilanunsaasrenagnsmenisnannldmseiudsiignd
Fosnsldnniu

4.4.3 Brand Awareness

'
o Y

Auslamreudndlimnuddyivtedoemedud dwinlunsdudd

& adveo 1 ~

Juiifinud sglidunnuindedevesndndusiuazilonianisnisvieunnnindudild
Foudes uazapviliaudilenanntuiivsdusindenuidunsdnaulatesiogndriina
fosnsludumla
4.4.4 Product Quality
wanfusinguiAIed11s aunmioindudsifuilaalimnudfydiiy
#iuq uenanazvilvisunuunansasidauhaulouds mnguamldiduifisnelafugndn

Wwne Adsagnaieulaludeduaudalaviug
4.5 nagnsauUsTauN1INIIAaIa (4P’s)

4.5.1 NAYNSNINAUNEANUIA
FoudnAaual : Acropass
dnuazvasniniogt : naade Acropass fnnseanuuuiniiaudidam
Srsevianegn ldun
1. YUINENSUUSIUNTINN
. VUREUS ULl
. VUIPEINTUUIIUTDINL

2
3
4. WA NS
5. YUINEMTUUTIURIIA

6

- aundmsuaigguuluntn
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JULUUUTIRA9 : Ussgiaeisenuuuniie iiuslaaldudaiunasious

v 9

[
U ¢ =

WausnAgeld AugUuuuveIUTTAuTazliuuIausIy 490dronaed 198IUTTY 2uHU

@Ewmsuld 201908 wald 2pSssadUnns)

v Al =

AuslaadeutnslinnudidgyiunisesnuuuvesinuuzusIiusnded

o ]

'
a

ANMUUNYDDDVDINANTUING Y AIUUNITDDNWUUNAANUNIZLUUNT LTI FANTAUNN LA

q

a

ANUNINTWNIENITIEENDIUUUTTYNNIN waENITERNLUUAISNYSIYILady Toyandnsioe

Y

sggniinsishedoganiwidanguiieidunisdefannufuduiansisussmanguslaeli
Anuiuingudedieuagiiuatoinduilng wazvinisnaainnuilnemudedmund
9NABInINTEIlEUYREiNUANENTINNNTEMITHAL YN (8E).)

5o IRUNEAT -

(1) WuNnIFIUAMNIN

Wesnnguilaadilinse nindaselnnvewnnsgIunsnanauang

v
o

Annw Beuslnnnulneivimuafiindudduiansisussmalimnuindetio wagmauiug
TuFesvasnunmitlisu fandunmsduasuliuslnafaenusseniinlufuaunimenndy
waza1smnuBesiuldinndndust Acopass Sasgiugs Wudufiivasnsouasdganm
WU ¥AINNATEINYE GMP, 119511 1SO 22716 waz319ian199.u Fobes Award
2014, Innobiz 1Jusu edunstuduisnunmuazmnfuiiimsiuuinnssalidu
Acropass wenanildumsairsaunsevinfedadnuainaunmlviusdesasifionisai
anumilesyiusnnnindudwinluifegluviomana
(2) ofunedainNTIUNIINENBENINY
nsladandnsusiozifuluduinnssunisndnegeineiiols

v

Ausiaanlaladnelunisvinauveanansue weasdunisasrsuszaunisailudlviu

Y

a 1 %

nasdmanenlvianuaulawagd High Involvement Tugnuimalulagiifegng

Y

(3) Aedsnslvauiiazain waziuNaisa

vslangalnisenisndndurnldnuldazain wasiiunass lng

&30y

n1sidengiiiauenindg (Presenter)  Nildnvazvesauinu lidesiiinan uazld
Acropass  98%1194N19¥AIRsUTEATY wandeauls insignsldauiazmnuasd

UseanSn1mvae Acropass
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@) uwanafanuaniAnislinuiindronisdausdlsiid
desannguiuslaangy Hi-End fimnafnuiiuiindndusingunain
W@3uANY (Aesthetic  Clinic) fanuthaulausiuiesendudu vissglimnuiuiin
Llladtaminidutofnefizuusnufendenlfiniesdielunatin drdudeuinnssudvil

(% Y]

Tduldazanuazliidviazilugaudafidrfgmisnisnainveandndueiivrsudgymiliiu

fuslnaiiidetnamaiiy
(5) abuliduauiduaduiiorsasnininiases
Acropass lisndugeudnaialaenisussdafiofududmaunilag
Al uwlannsnduduiiitiedaaliiuilnamusoszaensiieiisosldiclunduiild
wanstusiagAu iengugndlv vienguiiihlivinsaddnaiuanunuldynngu

4.5.2 NAYNSNNAIUTIA

High Medium Low
o=
.0 e
I -
Premium Value High Value Super Value
- S
= e
R <
3 Q
O =
Over Charging Medium Value Good Value
=
(=]
—
Rip-Off False Economy Economy

AT 4.1 UEAWIHALITIALAZAMNINYEY Acropass FNAUAAIALATEIE1E74

v 1 Y

Acropass tJudusfinauaroduslaansiuuinnIsuuazAunIm uaz

q

e

a @ Y v

psafuauesnsvesfuslandifianusesnisudn dusiflduddeaiiunaiis Taanin
Undedeuazmnlinassaguilaanguiivanefayduinagine iilelildundendnsnueiil
AW Fatiu Acropass ansnsndssalieglusedu Premium Value 18 (ngsiandsdei
yeluanigeninisnedil USDSO sondes wiefiuszaunn 2,600 Uw/naed)
seRuTAfisesindafusiilndidsaiionioudiounisiusaldud

a A s ' & = o a o = 2 v
N3AANALADT 13,000 UIMABANABYATIUNUNGNUN FLYLLIANAIAIUIUNY 6 LADULLAIL
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Aegqaaely fuslamvgdondriunisdndnass lnenatrufssenaneliiniesinnuusimd
Anldmndnvennss AnlusAwdesedousysnen 1,083 vmsegase 2 dUav
wagndndualungy Hi-End Nillsedusiaegi 8,000 undulusendas 39
= < ] ] o X e d a o o« = =Y Na v eu
fsvpziaiiunancus 2 dUamivuld anudlunstendadug 2 weusietu (nsdidudnly
udsgdaandn-du vuiaussy 30 n3u) sieiadieidieway 2,000 vinse 2 dUani
Acropass 1napsildees hazleesil2yy Aliulgesaunsaldnuld 2 90
MTUIIAYI8Y83 Acropass SeEUItaA Fliinasiiundt 2,000 vivsenass waglidndud

LHBITIAIAINTIN 1,083 UINABNED
A157199 4.2

uanedayaluTeuieusEnINMan e Tava 10 19 uuazN g

NauUNGRsiou Cosmetic product Aesthetic clinic Acropass
(Luxury) (Hi-End)
31A1/9118 >8,000 >13,000 < 2,000 UM
SLULIANTUNS >2 dUni Uil >2 dUni
$1A7/ 2 dUan 2,000 UM 1,083 U 2,000 UM
Uof HARATLANN \iuRaviui dzann Uaoase
Joide gnafnemsud 9e1 | 18U dewenisin  [Msznandunaniely
mansdanunedild | enstnafesla 2 dUani
11N azaIn ?Tuaauiﬁ’umm
TIUNYVOIUNE
HiTevey

'
1A

yaAmguslanvzlasuuenmieainyarinianiusaiuas Yseleyid

Y
1%

Hustanaglasumnnaulaun

1. m3Uszndananiiosnin Acopass  Wundasasinldnuldazaan 1
AoudelIANAUNY Y3BgaTuNISINY

2. auvasnseiilidendsssonaratoinisdiades wazlddomuiv

1NN1TANPBLTL
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4.5.3 NAYNSNNAIULINIINITINIMNY
nsuFEndindulafiegldnagndnuunansznintsnagnénisnaiakuUNan
(Push  Strategy)  \flosnnifududnlvaivinlidedldinanlunsdeans wagnislvdeyaun
fuslaaiidu End  User Tiffufisuseloviivesndndng uaznagndnismatnuuuia (Pull
Strategy) Lﬁaiﬁ;liu’%lﬂﬂamﬁams‘?'?aﬁuﬁﬂﬁazmﬂﬁqmLLazmsﬁﬂwwshu?iaslwmﬂuma
Fommaiieliuslnadianuduinsfundesiosi
nagndlunisa¥senue Tnsunsdesmamsdasimiedsi
1. msveduaesulail (Shopping Online)
desnnguithmneansnsaildiun dunesiinuazannsaiis
Wias Shopping online laagminuazsInsn
2. FruseUdn (Retail Shop)
nautimnesinyeususetodudnuiasswaud orafinrsanlu
nsasAufvIEMuAINGY Retail 981951U Boots Retails Lisaniiausiindu Boots 9l
mwanwallunisvitmainduingu Mass Asu uinwdnwalvesdudluiiu Boots 9z1du
Audndanrdens Mlknmdnvaivewdnfasidanuidoiiolduintu nsdauansdud,

[

M8lU5IUAITILTYIINISASIEUA I USULUU Stand alone WiBas19AULARLAY ALARATLLA

Y 9

[ % '
X

A8 WazIILIUA1U1VE Boots HBgvivdu 260 anviauseine

Y

Gl a

3. 15ame1U1a viseAalnESuAINY
Tfuughlnouwmdgidoingy uazdinssmhedmivyanaildld
Tulssmenauazaddn Tnsiuhnmsmansluannsammames lnsdufunsnAelsameua
wWuaIelsmeTutangavm, lsame1uadud uddauingeananguaddnieSunnuanussauuy
4. Sungen

MIUTENiigIugnAtegIuIuMile Feheuganunsaiiauedu
Acropass litlududlnalalugiugnAdulunguiuvieeiifiegisduuinndy 3,000 51

Y

widuA Acropass aviiunguiuieefidnilugndingu A feguszana 40 sevuszna

Wesanagihbianusanseatedumlanslunsammeassinsdminlalaenisviedualusai

BN
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4.5.4 NBYNSNNAIUIIINITEUEINNITNAN
4.5.4.1 \avesilanldlunsiiossninisanauuuysanis (IMC)
(1) Mslawan wazn1sUsEU1dunUs (Advertising)

- Facebook Fanpage: Acropass

dodanu (Social Media) ApuTNTUNUMAIRYLAZIBNENE

monsanaulavesnuludsan MsuSENagdnyin Facebook Fanpage 989 Acropass UuLie

Judeamslunsindedeansiuduilna mstiaueiessnvemadnsiue Insussanduius

¢ o

TWsludusingg Mdudseleviiufuiina udsgnaisvewindug aaenaunisvinfanssy

3

a Y oa

ALASUNITVIBH99) WONANURUIIAAEILNTAIUNTUY Facebook Fanpage LieLaRIAIIM

Y

v
=3 v o

ARLTIL S aLANUAUANLAALTIULAZ NTAIAIAULA A UNEA T 9T Lo
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A15N6IAIFMTUEUUN UANITTIN

Marketing Mix —rl ""‘J?%"m’[ n‘::%f,f:;{:ﬁ auilszana 2016 2017

Promation (um) (@) (%) Sep | Oct ‘ Nov‘ Dec | Jan ‘ Feb ‘ Mar | Apr ‘ May‘ Jun | Jul ‘Aug ‘ Sep | Oct ‘ Nnv‘ Dec
Advertising
Facebook/Website 100,000 1.60 59.26%
Magazine 25,000 0.40| 14.81%
TV Channel 100,000 0.20] 7.41%
Sale promotion
Testing activity 100,000 0.30] 11.11%
Sale Promotion 100,000 0.20 7.41%
333 2.700| 100.00%|0.125|0.225| 0.425|0.125| 0.125| 0.125| 0.125 0.125| 0.225| 0.125] 0.125| 0,125/ 0.125 0.125| 0.325| 0.125
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2018
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(2608 MI0nEaHa Ra)

3.6

(2608 MIsnaRHaRaL)

936

(2s0amasnaaafoy

93.6

(zs0amasnsaaFo

selAann®E O Shopping

04

(50 A/ Rad

&0

(250 naa/ el

(300 naa/HaL

(300 a4/ Raw

12

welfannrere

Official Facbook Fanpage / Acropass

0.16

(20 naa/RaY

24

(100 e/ 1FaU

48

(200 naa/ AU

&

(250 naa/Faw

selAann el isme e AgTn

0.2

(10 née/ e x 5

4

(10 naay/ RaL x 20

48

(10 néa/1RaL) x 40

(10 n&@/1RaY) x 60

5.6

(10 n&aa/AaL) x 80

peldannmmelugmeeen

0.08

{ 10n8a4/Ha x 2

0.6

{ 10n884/ a1 x 5

1.z

(10 naa/RaE) x 10

24

(10 naa/ R x 20

48

(10 naa/Ral x 40

TielATIL 7.08 738 111.6 116.4 127.2
Famere (3096 2124 2214 33.48 34.52 3816

Alsfhdu 4.956 51.66 78.12 81.48 89.04
Al enfnwsed e en e (89 0.5664 5.904 8.928 9.312 10.176
AU TUMHAFRAR 0.9 1.8 1.8 1.8 B

filsamd 3.4896 43.956 67.392 70.368 17.064
dnsritsaviatasae) 45.25% 59.56% 60.35% 60.459 60.589%
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4.8.3 Brand Loyalty
vdanivien-ldviianssumsmsnaindussezaiiunin 17 ui
Uitmmgvhmsdsauilaedenuasininfdeusudindininfiut uidold Tensld
580U Member Account fufjdevnsnglnenisasusy Tivosde uqusyfivosnisted
doUszdiunaneuuvesfusinandnlédeliud tiodoyailduuudsdumnauny

duraunen1Ina1n (4Ps) ineuauesuslaanguaanaisely



48

uni 5

uNUF599RNAY wazdaLauaIuL

5.1 unud13099NLAY

P15z TuAuAITIINMsUszfiunan1snfiueuain Action Plan Wusedou
Tnglifinsuszfiunsvineu geaueiiedu wWwevinislesizidym faauynasegidu

Uszdn uazarefnnuaunfoulmivasgudtageiaiiies Insiluuininisunlataminiieg

[

&
JU

1. '3Lﬂiwﬁmmmwruaqmwi’ﬂLﬁumuﬁlﬂL{‘]ulﬂmmﬂmmaﬁﬁmuﬂ 213
WN151910 Marketing Mix  Insugnfarundudiulaun Product, Price, Place uag
Promotion  aanundlulaliirungauarnsenusad 1 MungAISHINISNUNILLA kAL

USuugslimunzau

2. Anwnganssunguidminglviazidenunngdu ieliaunsainnisdeans

Y =2 ! v 1 =3 4
LLa%LsU’mQﬂQEJUj’]‘VTZJ’]?JVLﬂE]EJN@]?Q‘Ui%Lﬂu&l’]ﬂ“ﬂ‘u
3. ppgfnAunaonasinTuaIInNIINMIeanluuandusz oz

Wnsunludgyndesdu

1. nsalvasvelididulumudvaneiinedd

a

NUTENTEIIgnquanAfifeIn1sduAdnyae ODM  ABNISHARFAUAN

[ % Y o

AelAkUTUAYRIgNAT IneN15UREUIULUUUTII MR INTIgNAIABINTT Ladvindayayn

N9N15AN 1 TEYTUAIYBINISHENRBASIN 50,000 489 LagnauTeme JSP U5 1ugnAing

v

OEM a&g'«j’mawﬁﬂmmqr:'hsmzmsﬁwLauaﬁuqﬂmwaﬂmzﬁumm A AU

Y

2. Product Awareness dwisudumingaliiunidnvesuslaaninindmung

19U ENI98ANSIATIE AL Use U 0IN 19l UNSERANSNAR SN YDIN14

' o

dl a o a = 1 NS = | B
du lmgazenidannisadunisdeanslugewmsildduaionn waudsuremslunisdoans

q

Usunisdnasseudszanalunsamuiiionislavanudndueiinal lngiuniunvesoaniei

Fefiugnnssuiveusinalviinnyustamanyay



49

3. nsdlfiypraduduivinsdmingdud Acopass Wy deselan]
mausEveagiiniseenuuundndasilviidydnuaiifieannsansiaeuldlng
mMsiwansasiididisaguilunvidsssna whaiedydnvallasnsseydodign
agegnABImUNgving MndgundulagRangvang nUIENTaEadunITNIengMIng

esangundinseyinlaeiveuniongvaig taen1siiduaninunlagusnaannenans

Y

2

Tusugnduuduuansrad g wazdnvianninesseyseazideamedaninuduy

mwilvelauntediundy, Tegdadmiie, wenilueugynnisudl wassuasiBundu i

Y

[ [

d1AaIuUUIIINMe waritennasvsednyn1seninga lneidensemsentingalaun

] g7}

Y o v

Tonmualun1suAsIiIndmneudiiesiifedlulssmalne,  donnamneinusiaives

U

AN WALIEELIATUNNSLAIRIALNUBEN9UBY 10 U
5.2 493MNAVBINISANYIAUAIDETY

5.2.1 NgUFI88199INAITANAIE NIeANE1YIIN15d15999nEUS AR o

1w 1

anufifingusegndldinssyinnistiondnsusiass tnefildldimunngusogsesadmaurou
ymaiutoua wutseny sefumeldidudu dwalinanisinuluadsilddeyaiinfeau
ldanunsaviliifuisnnuniiounieninuunndisldogredniau faduoradanalinis
Ainszsinaveanginssufuilaalundaznguinanuaainindeusenistilugiadanga

Uszvnsie

5.2.2 wansdueinIesdeninainroutanhaasvainvate lunsinwiasail
pnaitounnsaslunisiiisdusinauienguildannsaditaunasoyald Fanguding1ie1a

[y

Junguiilideyaiddgronisthunfierhinmsinszimanisaainlauiniu

5.3 YaLEUBLULYRINISANYIAUAINDaT ALY

5.3.1 91NN1ANYITONIUAUAIBasEATIlinlinsudmmganssulunisdndula
Fovouslnanldiasosdiondlundniaminuansiaiu Inedyusesivly vimuafnuansneiu

vogusinalungudetsvainsfnyituasal Feunsaneliiuseneuntsvseyaulaly

'
N

gsfaAsesdresanisatdeyavinnanisAnwiliieidunwimilunisfnyiiiudaly



50

eazidenduqaslild wazarusathlulddusuimislunisuiuugsuasimuigunimees

HanfTLarnagnsnmMInaIaliiinUssansnmuazUssansualafuinguy

v o

5.3.2 WWIaluNITILRUNagNSNINITRaIn JAnwlaonedatunguanaii
JugugnAvesuiem JSP wihlideyavesnquaaindmsuusendulyianmnsatiunldseds
Tudruroinsyiukun1sU R (Action Plan) Saufuld

533 nagnsnianisnatavenisAnwiaisinliinnismaaeunain (Market

'
1 = o

Testing) fiunguwtvung (Target Group) neuiagyINITUTUMNUNAYENGIZ e lvdiulad

a

a{' v a a a a a o
LLNmevL%uuf\]inzaVIﬁNaLLawﬂiza‘ﬂﬁm‘W‘wm



51
S18N15819949

R DI EAN L R R SV VR G L)

algwa Telwlsay, wae wuz weAney, (USINSNI3). (2559). Digital Marketing SWmmsy51s

a A

nswaIneeulal 2016 @UURuMT 3). uunys. lofd wIilles.
Mentinug

WNENINTIANS AYRs. (2556). AaIwdanalagenislouinisadainasunatuaulueiu
Buuniiuns o.4dl09 21989l vosinanwIseaulsYa a3 U Ine1aendeslnl.
(AATEMeuATEgAnEns). unninendededinl, AusiAsygans.

wiandina yaded. (2556). Hedeiiinauduniussonsinduladondadasizaiani
D353 ndnlav nd F5u. (asansmsgsiadiniuiin@nuyTyaindseiny
NUATY). WNINYIYSITUAERS, ABTINIAITIANENS ATV,

weguien suyma. (2554). M3i0asunsarsnmsltinesaiewndeseulaliuns
ﬁ)"’@ﬁuh#@m?%fomNﬂz/a%’i’mﬂﬂmﬂwanomm/mm5. (MsAuAdaszUsagn
uvnadin). ininendussumand, Anznsansmansiazdeansinary, aunin

ANSUSTISEOANTUIATU.

Fdoddnnsading

[
s 4

IBiz Channel. (2014). “Wa338Anuny ineauys Fuslnal 2014 veundnsiueiaiuniu
TuRuden”. <http://www.manager.co.th/iBizChannel/ViewNews.aspx?News|D=
9570000068543>.

Augidendnsine. @wneu 2554). “gSAIEnTUETUANNNGLARMITN Lasiangsa”.
<http://www.derminet.com/images/column_1268741231/DrCosmetics_01.pdf
>.

Anuk Life : pudaazdiin. (2013) “lassadnsuszans venaglsislatng”.

<https://anuklife.wordpress.com/page/2/>.



52

SMART SME CHANNEL. (weeidnien 2558). “ia3esdensinaiiulaseiiles surantuuiudn
AAMDNTEU”. <http://smartsme.tv/m/knowledge-detail. php?id=18833>.

iBiz Channel. (uns1au 2554). “n1snaindesogalvsl lenanesdumlaalng”.
<http://www.manager.co.th/iBizChannel/ViewNews.aspx?NewsID=
9540000008840>.

9TANA Tech Channel. ({ns1ax 2559). “ingafianisld Internet ua Social Media a1gn
(2016) : Uszmalnglidesntwdlalulan”.

<http://www.9tana.com/node/thailand-social-stat-2016/>.

Articles

Philipp-Dormston, W. G., Hilton, S., & Nathan, M. (2014). A prospective, open-label,
multicenter, observational, postmarket study of the use of a 15 mg/mL
hyaluronic acid dermal filler in the lips. Journal Of Cosmetic

Dermatology, 13(2), 125-134.

Rudick, J. (2008). The 8 Ps of Marketing. Camping Magazine, 81(5), 8-10.

Electronic Media

Euromonitor International. (2016). Beauty and Personal Care. Retrieved from

http://www.portal.euromonitor.com/portal/statistics/rankcountries
Euromonitor International. (2016). Super Premium Beauty and Personal Care in
Thailand. Retrieved from
http://www.portal.euromonitor.com/portal/analysis/tab.
Opportunities and Challenges For ASEAN Cosmetics In 2020. (2015). Southeast Asia as
the new M-commerce hotspot. Retrieved fom
https://www.linkedin.com/pulse/opportunities-challenges-asean-cosmetics-

2020-connie-lee.



AMANUIN



53

AMARNUIN N

¥ '
=l

wwamaudmsunsAnetsaneuzvaiaInTasd1ans

o [ (Y Y

nerfpaglununiminnamwuniuag
AU

wuvdevarutiludiunisvesnis@nerlundnansuinisgsnaumiduda

a o ¢ o ot o o A % v A a =
UAINY1AYTITUAENT ’J@q‘ﬂigﬁ\?ﬂiuw]ivnLLu’]ﬁ’\ﬂqﬂJGUULWE]LUUﬂqiLﬂUSU@%IaLW@aﬁU']EJﬂﬂ

| a

Uadusingg  Nlinarenginssuvesi@elundndueinguniosdians uazn1suseiliunase

(% a

ANNARYRIITUNTfONEN M Acropass Walasunsiudeyanindudiileswiu lnetoyad

vinumaulunuuasuaugatiazgniividunnudvegiuasiasauarasgniunldusslenily

Y

o
o

nsnwlvinty  iidAnwlasvernueyasizineukuuasuauinuaiuduaie

ATUAIU wazvavauNTEAviTUinusulielunsnauwuuaauaIN 11 o Teniadl

Uszifufidasnsanen
1. iefnwmninssunindentondndasingy Anti-Aging vasuslnaluusazndy
2. LﬁaﬁﬂmﬂﬁaﬁLﬁ'm%’awm’aﬂizmumimsﬁmauflﬁ@mamﬁmsﬁmju Anti-Aging
voaffusloa fausinszuiunisnssuifeenudesnsuastiym, maumandoya,

nsUszliunnaden, nissinauladie uazngRnssunendINIsTe

o

o ° (4 ' a L a Y a 14 ! dy
wuamaudmiunsaunuInguineatunginssuguilna Ysznauludae 5 dousiedl
dui 1l wwlsuduyaeg

MIuss  ngnviesenne v adudesOinsiiudeyavewinunndign (fege M)

(1) e

0 #hnin 20 ¥ 0 20-30 U 0 31-40 ¥

041-50 U 0 51-60 U O snnnn60TTuly



(3) sEAUMIANYIGIER

=

O sinnd3eyans

)

O U3ueyln wseLiieuinn

(4) DTN
O Wnseu/Adn/un@nw
O WHAUUS VLAY

O Susnaialy

0 3uq WIATEY o

(5) sl dlndesieLiou
O weenin 15,000 um
O 25,001 - 35,000 v

O 45,001 - 55,000 um

54

A =

O Y3eyues waoLiieuinn

O gendd3gaynin

O g0
O 91579015/ NINNUSTIAMAR

O witu

O 15,000 - 25,000 U
O 35,001 — 45,000 v

0 84091 55,000 U™

dauil 2 WIAAINAIUNTEUIUNITNTIUSRIAdNARINsHas Uy

1. Ygywiaiuineiieglstng

SRR S

Uselonil

JaymiiiueeUszauainnislindasasiedesdionsdioslsths
dnuwazAuilugauauudlafivihuaemivitegilueuian
AeTiiueantanmsidentenansasineaylstis
oglsAedsgdlaiiviilivinudentdndniamingu Anti-Aging snidusiiai

vinuiusevseldiudri “deulneguanisuen” udalianudniuedislsiv

7. woRnssulunisidentendnsiaueiasedeniivinuldedUagiuduetsls



dufl 3
1.

A SN

daun 5

ARSI N

dun 6

55

VR R ITL R P PRV RIGHT
usunaudeyanindusiasesdiananuvasoyalatig
vufianuAndiuegnslsseninduiivedudussialssme

a [ 6 1

uliviruafsdendnsdaeingd Anti-Aging (Economy/Middle) a814l3

Vinuliviaunfsendnsiuingy Anti-Aging (Hi-End) aen4ls

huiiviruafsdendnsioeingu Aesthetic Clinic 8814l

WUIAIIINAIUNTUTEIUNIGLERN
winlifaudnivinildegdnud azldaudlauny
yuilauduesesdendlunduvdedeiivinuidwindulaasdengniolyl Aefudn
gls
viufirnuAniuegislsivaudnfiideideuay iifideldes
spueauduilsivinuaglifiansanaslulsiasngy
viuAndnandusiadosdennslifuinnsgiumsaaneslstng (Feeatu GMP,

Halal, EI Cosmetic Regulation )

wuamanudunsindulade
vusinauladenTenanseiseiomisell
viuidernaeylsivhldvinuinrudualunsindulede
dudiroazlsiiviudenldidudszsita
anwuiiidendeirdesdionaduyses
audlunisdonenss

LUIREUEUNGRNTSUAENE N5
Hyvisedeunnsadafiviuassulils mnusvauiuaumivihudende
vnﬂvhuwuﬁz:gmmm?hﬂﬁinﬁm?ﬁuﬁwﬁmu%a ﬁﬂu%ﬁiﬁé’ﬂmiﬁ’uﬂmmmz«hﬁ?u

ag3lsluusazngy

YaUBUAMEIMIUAINTINID



AN5197 .1

AARNUIN U

= 1 Y oa J 1 a o 4
sgazideavastayaiuilnalundanguntndue

56

AIIUUANANNNAIUTIAT AN UaznINanvalvasuaniavinsossdanlungu Luxury

Middle iag Economy

nay 370 naud e L
Luxury 11NN ﬂ&juﬁﬁﬁwﬁﬁaqﬂ YaumMNAAIdadAUNIque | La prairie, La
8,000 UW/ | n3us1 dimnusiosnsdudiiiasnmid | Mer, Cle De
T figm ferunindedie Sinwdnwalid fina | Paeu, Dior,
aoansiduauiivay Tosuavsiee 1asu Estee Lauder,
nMsuimsffmilesdu Ingudsamions | Lancome,
nau fisyduBrand Loyaltygs dudnly Sisley,
Tududodivemenmsdninuinesnn i Shiseido,
5%61U Price Sensitivity ¢ Chanel
Middle | flausi 500 - fnfiunguyeuansdudilvig Bviels Biotherm, YSL,
5,000 uw/ | weuduguirlunssuadany fosnsAuddisl | SK-I,
Tu ARATIN SIAELLYRALNG SINARDATL L’occitane,
nsewaien 19 Social Network %Juﬁﬁamua Kiehl’s,
A laTanisa syauBrand Loyalty(ﬁ;’] i | Clinique, Kose,
AENsaMTeRAnsarldvanvats | Laneige,
LI Lanopearl
Economy | s1aenin | Sidedesiudesiliunats dudil Olay, Vaseline,

500 mvl/%u

o & aAv o ' )
Tudunfesdinunmgunnualasndy
171w T909919nN15ITIMUNEAGNE

1948 fisediu Price Sensitivity &4

Nivea,
Maybelline,
Garnier, Beauty
Cottage,
Pond’s, Beauty
Buffet, L’Oreal




A1519N V.2

57

AIIUUANFINYNATUTIAT AQNIN UaLN INANYAIYOINAATNNAINUTNITAIINGIE

A7 (Aesthetic Clinic)
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FUNNEIRDNUININTU T1307: http://pantip.com

AUT 3

fgymisesiases Aunt wenanidalideymiig synvunie lneneunsnaslae
MLaosnan IPL WAnUIIA9i IPL - 3 ASIUUINNISaaunINsIA19 10,000 -

15,000 U wAliloniae L' Loreal Revitalift Laser X3 fifls1mnlaida 3,000 f

= 1 1%

WEaRY INT1LIIAIMgNNTIT Wag IPL Nildaidereudiagey 1y vulauuan ud
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AUNTLAINILAY LA DUE WQWI@NaaWﬁVILWN@UﬂULaEJa@QGUE]N']SLGU@ﬂ@u D]

waantdudndneiluld 1 Weulfiawindfdu sudunstnvaudaunmdsda
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sralaiuns s http:/pantip.com
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w"ﬂu@é?émmanlﬁmﬁwam@ii/g’”lﬁz?ﬁuéﬁnéyﬁl Anti-Aging cosmetic product (Luxury)

GRIANY AUAnTILINGU3LaA

ﬂuﬁ 1 14 La Mer 11 6 1hiou ‘1/13& moisture, serum , cleansing gel LLﬁaﬁﬁﬂa%ULﬁﬂﬁaﬂ
LaiAusaa fi1: http://pantip.com

auf 2 | 19udanun wreasslddveduidu SK-I, Sulwhasoo, Natura bisse fAnduunld La
Mer wiilewidu #ian: http://pantip.com

AU 3 L%’hNaé’wéﬁuagjﬁ’uamwﬁwmLwiazﬂu mszueauldndndasidvioideatu
wiuAdlduEaR vsauuil visauwgas veadldudafiney wifireaaddin
WaNBWUTUSeENs SKII, Origin, Estee, La Mer U1adie Aldudrmtuunthinais
ueBieRlldAT uiAdliui iszansfin assgnluFes 4 sugnienuinves
S0 LANCOME ﬁﬁqm fisn: http://pantip.com

aull 4 | Ant1Bveiifisiaunsdiossausslvtiunne wimsouduesneuindesnisesls

nNand faznsuilbinanieliodndls duduluaundiui udnountn
wisdeviituannde Skl FTE srldudamiiusieann ugedneg uiu widileud
ffaifuq eRuerlsfihifionuurisliieg wefafiudoauudin
Handiuiedy Adudnqasfontudusdunn spmudnas Auusnidewn
Faesuududzald futundentmewiiliies udfinaeanariniummdill
wisniaeadu winssieesuflildusemiioudunsusuaunalsin way
Gesenfiguileuuns usdnguénsalalldunsnniasduiisuiunailéiunan
Tunsld dawudn 30ml glauszana 6-7 wew TamldnAld anududouasitu
i dedleuiuderewiinudedouiieosauiuuduqmun dwusfa

Wasendwan 7iun: http://pantip.com
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viFuAGuasmIUAMTUYRINgUETTAUANgU Aesthetic Clinic

GRIANY AUAnTILINGU3LaA

.24' a v 2 A = v Yo o § v a &
AUN 1 LIUAUINNLNRUNDURAM Botox  daIAY LaEJvLﬂﬂqLLugu{LMa@ﬂ\lUQﬂﬂWQIQLLaS

wuzilgdunaulaluasdlduins iun: http:/pantip.com

Auil 2 | aflataesfinnauazyuiin Jaunfduaundadudaeiunn weludsneiune
Wunauuniiasiudesse WesnndlymAedsesyunseang aaviuewuztln

° a a s B A o & K = oo ! 1%
NIN1FRANALADT WHAAIYAIIUNNANTL LLazlmmﬂf\]LasJaJmmﬂJﬂE)WUNLEJEJS
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wnTudssindulafdniunmumue lws1zeeINalesIe 18 http://pantip.com

auii 3 | wasseafilunuiiifianudnesinassdaflaaesinuiungs winasilvrlid
thaReiuilaaesudimazausiuesinas fissnass fndeyaluiFoss a1ui
yhlalidndauunds insgfanadeneufiawe siegluiomandslivaendt
wondlvun ndndufou ndalva ndrlulldflaeeiudt ndfnte uafidumy
o1en lallsasduorlsnueuay Tanseg anadng munssuiusiitu

usitidaymansnegmnanaduesenunfuiuaynuazuEln nawudeegy

GRINGHI i1 http://www.bloggang.com
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AMANUIIN

S189aLPEAYRINANTIUNITAEUIIU (Action Plan)

A9nsuT] 1 NITUULINTDIT1IYaKANAMTEY Social Media uas Website

AAN55UN 1 WULUNF09513VBINANNMGINIY Social media way Website

oUsTan Weaiun1ssuivesuilnaluninnssuves Acropass  1iludeds
naunung

anwazAaNTIU ihaduInleNeSunaiielnuadur1og19drwasly Facebook  page,
Youtube tay Website lngn1suanin153378UA198INANTTNARDU
nElE939  wazlvi Blogger 38 Presenter  ¥38lUslunviasi
NARA I

AWNIANEUNIT 19 Blogger waz Columnist ThdunisdnluiinisnIesdionangy Anti-
Aging Tumsiiauedeya InvatuayuAniun1e kazgunsalsnuie
AnuazaINlvnugIavinaduInle/didsunadus

TEUZIA Augneu 2558

o unALIun1g Blogger wag Youtube

Ul sz 100,000 UW/ifiOU
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Aanssud 2 nisaslavainsidngas

fanssui 2 adlawun1slingEns

IngUszasd daiiun1sSuFveduslaaluninnssuves Acropass  Tilufeds
naudmng

anwauzAINTIU aslawanlutneans Thailand Tatler

Wnsaiiunng I Columnist WeuABENUNEIUINITATEEI1NEN Anti-Aging
waryNseEIAUAIMINEAunguLl e Weuazladu ey
Tanunuun 1 wilnszane Ad

TEUZIA iU 2558

AnUNALTEUNTT UFI18N1991149d8 Thailand Tatler

wWUsTH

25,000 UmABLABU
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a ] Ny
AANIIUN 3 9DNTIYNITNINA

TngUszasd iieifinnnssuivesduslaaluninnssuves Acopass  Tludads
nau g

anwagnNangsy 318113 Club Mantra

TBNsAuNIg Tdeyanandnsilneiliidormy dudlvidoya

SeeTIal NEAINYU 2558

anuidudiunig 3187113 Club Mantra

JuUseunn

100,000 Umsands
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A9nTSUT 4 AITIANINTTUNNADIEANL Y]

AAN5TUN 4 IANINTTUNAADINANN U

IngUszasd Weasan1ssuivesuslaaluninnssuves Acropass  uaglv
nauimnelivaassddndnios wazauarnuAndiuiieiutoya
iandslunsimusiely

anwazAINTIY - Indeyaunnguitmneuayyihwilsdeggymelidisiufanssy

nsadndndueiielvingudmingediaios 10 Aud1sw
Tuau
- Wayd@einaandsUszmelumsiideyandngioue

W/NIANTUNS Iideyandnduanlaedfioivaydudlideya  nieudunaass
nanudlunSongiu

JEEzLM WOAIN1EU 2558 (FAnN9 6 hiaw)

annuneLiung WEsInduATUET nguduan Hi-End w3 Paragon,  Central
Embassy Hudu

JUUsTUNE 100,000 UN/ASS
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AINTIUA 5 7I5YNTIENISANE5UAI5YIE Sale Promotion

Aanssuf 5 Sale Promotion

ngUseasn \aNnseAueeanvnY Wazas1s Brand Awareness Tunguiuslaa

dnwazhanTTu - 9pANTINUSINTUTINAY Boots laun1suau 1 aoaiilotodum
1 naod Tuw99 Boots An15vinlusTutu seezan 2 weouludii
W UAREUAT

- pAanINIUSILTUTINAU OShopping 4A518N15%0 2 Navd

Tasudiuanlusiaiitay

W/NTANTUNS Iidoyandndualaefifiieivagdudiideya  wiouduneass
nanAuglunToug i

JEULIAT Ay 2559

anuneLuNg Boots, OShopping

uUszae 100,000 UW/598A"3
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