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ABSTRACT

Retailer is the important distributor which connects producer and
consumer.

For 10 years, it has highly grown especially modern trade that is a big
contribution in with 70% of market. From high competitive FMCG market,
Supermarket has a few players with main competitor as Hypermarket because of full
distribution for serve all of customer demand from FMCG companies and aggressive
marketing campaign of retailers. Complete customer reach by location store, Bangkok
and Perimeter area is goal of all retailers. Although their sales shows continuous
growth, average sales per space is not related that %change of supermarket sales
(+2.2%) is lower than another one (+10.2%) for 10%

This independent study aims to study buying decision behavior of
shopper and marketing strategies of supermarket in Bangkok and perimeter
(Nonthaburi) by conducting the qualitative approached in-depth interview with data
triangulation and inductive from three main groups; shopper who purchase only at
supermarket, shopper who purchase at hypermarket and/or supermarket and
supermarket management.

The result of this study showed shopper purchase patterns, first of all is

quick shopper who has fast spending willing with little time, next is fill-in groups that



(4)

has medium rate of spending and time and the last one is main shopper at
supermarket, stock-up shopper, who take a long time with huge spending.

Problem recognition relate with marketing communication mix, location,
merchandising management strategies, shopper will purchase due to low stock of
appliance and family activities at shopping center which accord with store location
objective. Regular shopper show information search and alternative evaluation
process related to location concern due to purchase where nearly residence or
workplace.

Emphasized brand and positioning by communication mix store layout
strategies get into purchasing particularly how to accelerate purchase. With shopping
list in focus, promotion and CRM (Customer relationship management) program
about collecting point will be the good way to convince them spending more.

For loyalty, they still purchase at the same supermarket if their primary store closed.

Keywords: Supermarket, Buying decision, Shopper
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2557), u. 7-33.
1.2 TAnUs¥aeAYaIUIY

1. diefinwnginssumsinduladedurigulaauilanvesgae (Shopper) lu
guosinsiiangannumuaswazUsiama  (Luvy3)
2. Wednwinagnsnisnaiavesguilasunsiialulwanjamnuniuasuas

Jsuama
1.3 YBULYAIUIIY

AnwngRnssunsidendedumaulnauiinaedide (Shopper) Tu guwesunsiieg

TulwansammamuaswazUSuuma uaznagnsnseann lnedeunadeyaaingaeliusnig

o

gUiosunsiig uaz/mse lawesinsinnedatos 1 aswoiauduuszdimnision uazd

!
AldTeseluiaiagendt 500 vmauly Wailielilddoyaandiifimsdedud Buuse s &
feifungugnéndndnydmuiuan eilasdulngudssanadosay 72 fuilaateldane
Tnenadedl 500 vnsensstuly uay Sosaz3s farudlunsléuinied 1 adsdoiiou (53
nud viaulvena, 2557) suwduimslugsiadmddnUssiangUilesunsiiadinsunagns

71190150879 asdlseaznanlunIsmEuNISAILa NUe8udIsuINAY 2558




1.4 Uslgvinaininazlasu

1. Weadlulsglenl@suszgnaldiugsfadiunisnain dmsuguinisnie
AuszneunslugsiadmudnUszunnguiesiniie wazannsathluusuldiunagnsniuainy
winzaudielvineuaussionUfeINSUe QN aaegn

2. WehlUAnwsesen dmsugnaulafinuinginssunisdndulatevedds

Y

(Shopper) imﬁﬂﬂaqm‘mﬁmwmmsuaqqiﬁaﬁmﬁﬂﬂizLm/léqﬂl,ﬂa%ms‘lﬁm
1.5 deudAnwi

v 1 a Y =% A a % Y] Y] a a v
Ko (Shopper) Ao Hlagnilsiingtedagnsiiun1sinm wazianiUdeududan

Y Y

9] a = a Y a o ¢ =~ 0 Yay v & a o A g 24 < o
PMYRY F9971909N15 ARSI BT klENle shanansEUIunT1sAnduladedadus?

MuualiinIsuaniUasuaUAAING? MITAINENYAL NIINGRNITTUEOUTINAINTZUIUNIS

a

MmN fPuinentidivaiuaz damnarvinuane Fnsml a Uy, @5ia wona, was

U3ty ansEmuuyi, 2550, U. 13-14)

guiesinsing fe Srumudnawianans InguduiUszana 60,000 18019
wunsueduagulag ustaa (FMCG-Fast moving consumer goods) FlugInusz sty
TnvdnlngjguiefinsiAnduaiiousivindrunisvesinaasswdudAfdsignaiidian

Wl NAINYRAUAT LANEVALNDALAINUAFBIRIUNISUSUISIANIS LAZLANNISVYNY

(%
=

avgUilosindiindsenesnindawuy $1unen deluludagiuidinsdugvuuunnglu

Y

PATSNAUALAS S IURY

A b 1%

lawWesusiin Ao SrumudnvusingiuszinngsnapainsialasTnunussuiw

8,000-20,000 M1319kAT JAUAITIWIUIINUTENIAY 100,000 $1811F HUNITUTVITAUY UT

'
a

pian Wednmiiedumsandseudn lnslingudumdidgae dua1gulaa uslaa (FMCG)

q

1 ﬁﬁa (Shopper) fanuunnsnafiu §uslaa (Consumer) tng fuslaaanansadula
yaeuUNUIY e 3134 (nitiator) {14 (Users) {iiBvinasien1sendnlade (Influencen) ffndula
(Deciders) ffauifR (Approvers) uazid (BuyenTawmnennuduilna 1 au Smnusesns
Audn Tnsoradudiosld (Usen) whiu vidoenailuieiBu (nitiator) way 10Uy (Usen)
Tu 1 Au MnudgiidesinnauSeudisumiudua esazmnludnauladelngsiy

woaa Ha B ¥
nsruIumsanaulageludusiie fie 7o (Shopper)



wazvasidluluiinusy §1iuegamunemsuszana 70-80% wenwileluainilfenuan
auAvaly wu wiedldldn Geodh Wusu Inefidmnedugnindseldssduuiunansis
819 lnegaduluiinsiawedumuaz usnsivanevain s1aUsendn $au8aus581n1A01S

%Jmiwmﬁmmﬁumgﬂqm (Brandage Essential, 2555, U. 21-25)
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255 UNTTUBAZINUITENLNYIVD S

[

N ilieAnwiamg Anssunsdndulateuas nansnisnainvesUilesuns i

(%
av a o

wadfeiamnsadluviuldmunagnsivenevaussionginssu WavaAUAeIN1TUBIGNAN

(S

[

R8Ty lner3delavinnsfine wuiAndungAngsy Shopper nNagnsvIan1sA1UEN T9uds
NnuiteTReates Lﬁ@ﬁﬂmﬂixqmﬁls&ﬁmﬁuummﬂumﬁﬁmen et
2.1 wwdefiiedes
2.1.1 ;ﬁa (Shopper)
212 nszurumssinaulade (Decision making process)
2.1.3 n5USMI5aUAT (Merchandise management)
2.1.3.1 MSNNUNUAITIEENAUAT (Assortment)
2.1.32 m39nResdua (Planogram)
214 ms@eniisa (Location)
2.15 A159AR951U (Store Layout)
216 MIARAIINNITAAIN (Communication mix)
2.1.7 MISUSMIIANNRNINANA (Loyalty program)

2.2 UITENNYITD9

aa a v
2.1 NE W) MNYIVDI

v

2.1.1 wuIANRY e (Shopper)

Y

i

dmsumuanuad Wielvilinnstedus w3sfe n157ignA1 (Customer)
Id vdil’ [ <@ 1% o 5 [

sgnaeilug@e (Shopper) anunsadanaiiuleannnisnseyin 3 Tuneumen

Ui 1 : M3 (Reach) Fadunsilasu (Exposures) HIUNTUBD LTI
meludu G sadinldme FIuuATIALIEIY (Visits)

Uil 2 : M3ngA (Stop/Hold) Fadierdunsuansninuaula (Impressions)
Falen IuuaseidnIuwaensidategluiuiiediondedua (Shops)

Ui 3 : madnaulage (Close) AUAAN1T0U1893 4 (Sales) azdalaann

YOATIMNAVUINNNNTINNUNGAUAT (Purchases)



Close
Stop/Hold Sales
Reach Impressions Purchases
Exporsures Shops
Visits

A9 2.1 The three in-store moment of truth : reach, stop, and close
117: “Insight the mind of the shopper,” (2009)

MU91191U98U89 The Wharton School of the University of Pennsylvania
lag Professor Peter Fader 71vin15d153991nngus0g19Usednns 75,000 AUNUIY @1341580
wusanuavesveseniluy 3 nqu Inelidnwarnsdenneitere szezaailunisidente

AuANelus U INUIUATINISIU 50D9 Frenantunsindulaie
AN 2.1

Quick-trip shoppers spend more quickly than other segments

Clusters-Market segments

Description Quick Fill-in Stock-up
Share of Store visited 11.2% 21.1% 41.0%
Trip duration (in minutes) 13.4 18.5 253
Walking speed (feet per second) 0.52 0.66 0.98
Buy time (seconds to buy a single unit) 38.7 30.2 21
Speeding speed (dollars per minute) $1.88 $1.32 $1.23
Efficiency (seconds per dollar) 319 455 48.8

fisn: Herb Sorensen, Inside the mind of the shopper, (New Jersey: Wharton school

publishing, 2009), p. 26.




e sntiuansaaUanvuzde (Shopper) lifie ngu Quick LUufde

a Y v

(Shopper) ldnarlunisidentedumies uaslenmidlunisdags ngu Filkin THaanly

A & o 19 < & a 1% [y 1 14 1 IJ
nsidengedumm wazAmnusilun1s@edumseauliunans nquanving ngu Stock-up LU

a o

nquiildanlunmsdeduimuiuiign fesnsiuilumsidensududl ausalunisdedudn

¥ &

Houftan mnusnguiideindundguide (Shopper) d1day a1y 1ulde (Shopper) fiadns
goa1ndnves fudnUszianguiesinifin (mndsuifisusenuiesedie Tnodiuan
910 Trip duration x Spending speed 2 Wu11 Quick ﬁaam%@l@ma'ﬁaﬁ 25.2$ Fill-in i
24.45 way Stock-up 7 31.1$ Fafeidusendeiigefian Usznousuilunguiill Share of
store visited mﬂﬁqméf’w)

2.1.2 nszurun1sanduladea (Decision making process)

v ao o

= '3 f R A Yy & | a
\Wewnn guesinsiiadelainlugemisnisnszanedumnddgy lae

= A

Auslaadiulvg Ussinasesas 76 daduladedusi 31y 91nn1sidniedelavan

a 14 1

Usgr @S UINATUIEUM B30T MTIANaIans, 2558) Tnglanzeg1stsdumaiulng

¥

luguesanfiimduaudfifimnuiesiutes 1iasefun1sdaduladoadiaing (Nominal
Decision Making) w3an13fndulanuusifnveuiun (Limited decision making) fatiu
nsruumsinauladelasans Juuszidiumadenuastuinaulateddmnudfay dustis
nnse gaRamUan Teufannsaisdifnmsdnaulatoldannsaisanuuendns 014
W Fusia fMunsduaiunisune vienisananutdss 910155 uUTE A UANAINYBY

gUiUasinsinn



Low involvement purchase High involvement purchase

Nominal decision making Limited decision making | Extended decision making .

|

Problem recognition Problem recognition Problem recognition
Selective Generic Generic
J } }
Information search Information search Information search
Limited internal Internal Internal
Limited external External
J J
Altermative evaluation & Altermative evaluation
Few attributes Many attributes
Simple decision rules Many decision rules
Few alternatives Many alternatives
v
Purchase Purchase Purchase
} | |
Post purchase Post purchase Post purchase
No dissconance No dissconance Dissconance
Very limited evaluation Limited evaluation Complex evaluation

77 2.2 Involverent and types of decision making
fian: Hawkins, Best and Coney, “Consumer decision process and problem

recognition,” (2004)
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NNTLUIUNSNMIFnaUlaTe annsawvenisanaulasendu 3 sedu

n15dndulaegedng (Nominal decision making) lT¥AvduAINLAITY
Weuiisaligs ldesndayadnuiuin e1regluninunssdi ey dudgulng

USTne Uy 11 enasery wussanuduauy
nssndulanuudndnveutva (Limited decision making) @801

maden 2-3 madenietinldfinduls a1feanunsadn n1sUTEIIUNaNaINITTR LAY
Toganeueniiteusznaunisdnauls Wuddunsdndulanegszninsguuuunissndule

ag1sd1e wazmsdndulafuUluy
msdindulasguduguuy (Extended decision making) ldiududindl

AAgIUge AuAlisnAgs Aesnisteyadnnniglunazdeyaainatgueniedndula

= a v d’{ [
safainsUsediunandansdeld
JURUUYeInsTUINMAnaulansauwuy IdnwazTunaunlndiAesiu

v

1 Ao o U a 1 | [ a A a U a dy ¥
upnensiasunsinaulasdnsine ldinsusediumaden iansanduladelaiud

ansoagunszviumsdnaulagelanail

2.1.2.1 A135u3Ueyn1 (Problem recognition)
Auslamazsuslamlanaainniswiuan 1A uuanm193 130 g

anludagduivaninlurasisaun mndlusanseiusnnweliguslaang1eunazlieg

Tugnnuwrsanassauudaguslaafagmymauile
2.1.2.2 n1sAuUNItaya (Information Search)
nasannguslaalawsanseguyinlisuifel gniwas Tuduil

€

a

U3
(Internal search) uagmndayaildfisanefszmatnunadieyanisuen (External search)

¥ < v VPN % 1
Joyaniguen (External search) WudeyafiguilnAAuAI11191n

loafaguanandeyaiietlldlun1sdndulalagsgdumdeyasnnunainieluneu

=>4

wasau o Meuenilillinnanenunsedn aindyaeagingdn lavan wilsde dagans

sudeloya o 9y sy
2.1.2.3 n13Usziliuniaidan (Alternative evaluation)

P a 1 a v o = o ¢ | Yo
WensUseiliudn du TngasAfefsuseloyiiianninaglasy
waynauauesnuiianelald fuiu ndadasidewunsadliiiuganuiidaau asda e

Austamaglmhluldlunmsdnduls
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2.1.2.4 n1sanaulaga (Purchase)

& O Ay a v < | A - Y a o & aa |

Jutuiguslaalaatnuiiuinss neduielvlandad el nfn
A & Y Y a Yo a & v | ~ ) | Y ° v
Anan veesadiguslaaladadulagendifony uienaliladeuisedradruinsenuinli
Aan1santh dua Fadeandslulideyaiiiowsdiiiansdnduladelsiuy

A519ANUWANANY (Differentiation)

Au31A1 (Pricing) Tneundruilnetiuwilduag Useiiundndud
1A S 89PN Aeu TN SEaLes1A N llwneagvinlvnsandulavinlad1eau

AUNTEWASUNNSVE (Promotion) L¥UW N1SAA WAN kAN WOY
“:é 1] v a b4 ¥ Aa o o w = | Y
Feanusonseaunsdnaulageld lnsnnzveidnuinding v3e Hraarlunisuaudnin
mnkisudeazlilasuveway

anANALEEY (Reduced perceived risk)

Auslaadindesnisanudeiulunstedudn iwsnzUseasINnTg

(%
a %

FORUAPBYUUANUALS WU eI lnsuaumnlailinaunin @uadnasideduung fely

= v

Jeedlvideyaiie Wuanuiulahduma daaninw ienguslaraslaanmiudaala 199013

Andulalisalu o1y nMssuuseiudumnmdnualeans1dudl usem srudsiiyana

Dusiu
2.1.2.5 n15U5LAUNANAINIST 0 (Post purchase)
Judupaugeavinenannidusinaldgedumudnihnld nnuad
vo & @ o § v a = N o ada a DR 9
Iosudulumunnuaands sz lviiernuiimels warlviruadng duulldunagnduin

e

1%
o

= ' A Yo & v & a ' a a |
89180 wsvnwanlasuliidulumunnuaands faziieanulinels waziinngfnssusig

(=)

9 AUNUA1eUTENT W Juslaanganslddumvdninnsigasasn dimaufesn1sen
~ & 1 Y U a N o oA a Y ad a
a9 39 e1anuAnulinelall aunseRuinnstensssoll dulllosnandumiliieuluiiay
PRgala Wy 51190 Juslapazasuanuisnisunleainndnnuie v3eUInuIdldevey
iy ingrgenalslignisvinlulanaliuinela
2.1.3 N15USN158uUA1 (Merchandise management)

a 14 & a (Y] & 1 a I3 ¢ @ A I Y 2

Audsondndasisngg fnwigluglesinsinadoduseglivanve i
Uaniudnduiosas 89.9 vesalananun (U3En Und guesiduines d11n, s1891u
Uzl wars1eaumUSURAYaUABAIALAIAL, 2557) AIUUNSUSUISAUATLNBLRAANTS
Inassiunbiiausylevilageaanas 3o Insedumieli neuauewanI1ufAeInNIs

YoeRuInANTANE Ayl
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2.1.3.1 A15219BKNUNISLABNAUAT (Assortment)

De
=De

1. ANUVAINTANEUBIFUA
AIUMAINNAT8YBIAUAITIaE BN S8 (Variety) i
ansafiansanténnuuanie Asdudediauivarnvarsmendndasinndiming 14
Audinguniu SvsnevyiiAeados wu thamansie esufien waruutuninu wazuuafn
Junsiansananumainvatevessieduslumnavddumife iy 1wy wu1e (Pack size)
vpvinsdiSagy savvesgnes 1Wudu TresnnazUseneulusie ngududvyuiiouin
nauAuAvIRBTn waznguaududede eienuaenndevenguiudiisdedly
anudAyanansouualau 3 ngududvan fie udldnawnuiu Aumldusznaudiu way
guimaunuiulilfuaslaildlduszneuiu
2. enuaulavesngugnaivang
delldrnamannvansvesdumiman g aud sd11duiaz foq
TianuddnlsEuaneuaulavesngugnénimne Tnseualatidlivans sunuuniu
dnwagveanguiiving nande gniursngueafiaualaludud iiaaniwgs way 3n
naumilalsienudfyiusanimuiunans iespuusidunguduinaign
3. Mwanwalveaiu
wonluainaAunalnualsveddud wazauaulaves
nauthneudy msdendudifaziiuninanesluiudadesddeisnuaonndosves
Muanwalveasiuavan lngnsthduming dur1did niensidumlndidiuniiene
dadumsdsasunindnvaivesiuile
2.1.3.2 n153aL589duA1 (Planogram)

P v a X a v Y a I3 [N .:4' = v
Wielinsidendedumvesusinaduldldedsazamniign Fases

Y A a a U

A9BSR BadEUA Tae Adiumiarasduidurstafedntu duaRediu 19928y

viedumUszneuldrediesiu 1Madndiu wazdumaned Wuduilunquidinain 11913y

sEAuaemgnimsemnininteeiiielignAvaulddienan Mailismsdnsesdudiaiunse

Insealalag
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SUWUUT 1 Sunvsnangdum asndudn dnvazdudivuiaiieldaiunse

= ¥

=

@ VY 1w Y | a Y dou v = a v A @ a v a
N@ﬂﬂﬁﬂ@@ﬂﬂ%ﬂu%ﬂ1%ﬂUﬂQMﬁUﬂWW%U%BUﬂﬂ%ﬂﬂﬁUﬂﬂ(SKU)%?BLUUﬁUﬂWWaﬂﬂWLaBﬂ

AnaulaanesIduf WU uy nauesedianwas e Jusu

Y

. ) Pack
Category Brand Variant Pack size
type
Grain Soy milk Condensed milk
DNA Kids DNA Vitamilk Lactasoy Hi Q Calcimex Falcon Bear brand Carnation
>~ :
N1 2.3 Planogram Logic and example

filsn: Vitamins marketplace, “Shopper marketing,” (2015)

ag1uautn Teiunguussinmingy Wdnay

JULUUN 2: Suandnvazdud vuiedum asndudiieliaiuisaneawdiula

Format

Size

Variant

il 2.4

Planogram Logic.

fian: Vitamins marketplace, “Shopper marketing,” (2015)
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2.1.4 n1518ending (Location)

WelianusadnfengugnAnianniign nsvegananlumununnigeg 34

o a v A o

& = s o & =
Wuldiounagvsvid1ATesgsnanIvan FsanunsoutsUszLanviiafiaeiuduanusziam

(%
=1

guasinsiiale Al

Ca 4

AUEN19A (Shopping centers) Lugunaislaifios auisafsgaau

Y

S v S ! 1 [ [ Aa o (%

Tulidngiunld Bnadadugnedevessruvrudunavuy Wuianfd1msugsiaan
Uan Snmadadugudsuduiuazuinsuainanedssinn Nannsafsgegninlailuegi e
W aenuauads day Wusiu mnue Jurhafinsudsiuiugs vereiuildaiuin

o SO v o W [ 4 A =

Via#idss il (Stand-alone) WWumsideniidaeiienAsianie wag
Liflewddlugulnairesilinisudsdulddinntn mnudliaunsafsaalviigaudiviuuin
v 4 & v A I @ o w 1 & ¢ a v 1 ¢ %
dhanengevesld ewnnlill ulwdnddgyednsnsiluaudsiuduaegiagudnism

Vallnsuilagyimsienaniuiae n3evinalanesfnyidayaninain
lglamelIaadIuINlsEIng JUMUUIATIA SULUUN599195 wnltunsidulavauile aiay
2 S =% 1 1 a v a
Duanuiing sudgudsusinlngifes

2.1.5 n159AR93 U (Store Layout)

'
a o w

anudnlaludunmansiuiedengevesvesanandudsdidglunis
= v o Y o Yy A - 4 A a vegve Y vy
dondasiu s fuseneunmsmudnaninsaiuyszaunisalinnstedumvitiugnanlan
Contact point A1 ¥2NAN KU MAUIT1U MNFUIEUA A9152RY Lagausnsgnam

Faulnedinlngresuesinsing fn1sdaiaduuuy “Grid Layout”

v v [ Y a

2 A 3 = v A Yoo Y = & o o v Aa Yo
ABAANINUANWUL LUULLA LW@IﬂaﬂﬂqLﬂumqﬂdmlﬂﬂ']VHJﬂVL'J %QLUUNQﬂWiQWiWUV]u&JNI%ﬂU

a Y adA 14

FumuanUssnnilinnign lnelvenre aﬂmmmamﬂuLaaﬂ%aaumlé’dwasmﬂ ey

1%
Y

gigalvy vhlldnalunsifiumaudnles Snviannsdadadu

i landumuszinnluu og
wouiviliEsuylumssidunush mee aunsaldiufinglfifussansamn
2.1.6 n15UsaNUs A A6 119015 AA1N (Marketing Communication
Mix)
wInFuAUaNazInNGs ”meﬁ‘ﬁ'mmmmauauaammé]’aqm3%@@@3ﬂﬁwlé’ﬁ

fvinaffsiiagnn mausviansdeansita gnén ez lains uisdeyansenmandisangtn

L2 QQ.JI d‘ 1 ¥V ¥ L2 1'% a L2 1 1 L% d‘ d‘ v d‘

fadumsieansseminshuludgnidadudeidfyliunniduandedeniiededy 4
MsdeansNIRaInAIUAN (Retail Market Communication) iussdusz nau

nilawesdilszaunmseaain elvideyagala wagiiouaunssdn NeINUAAIAYDINARN S0
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Tnenjmidlsidmarenddniid anude nofinssuvesdte viailudoyadiiansivmuniu
dedornumneiieafiuaud uazfumsaieansiimelalifuiuslnad

wdeAudniiy fadu n1sdeanananesmauuuUsEauUsEaTu (ntegrated
Marketing Communication-IMC) t¥un1slddesnisnisindedaarsaneg saufu iieds
P sitmnudneu aenndestu uazussaaavinesiuiu Fsenaduinaisiieafuedng
R RLRN]

diulszaunisduasunisnana (Promotion Mix) vsediulszauns
doansn3man (Marketing Communication Mix) ifhueesiiefildifieliussainguszasd
yensAndedeatsuesfA1udn Uszneusae nslawan (Advertising) N15MA1AN AT
(Direct Marketing) N13d9L@31UN15Y18 (Sales Promotion) A1SLNELNIUIIAITLALNT
Usz9dUnus (Public Relations-PR) waznisuielagldniinaueie (Personal selling)

msdeansvesinUinludgnildinsodiolunsdeansi Ao

mslawan (Advertising) Wumsaeanslaelide lnefingusz asAiilouds
P1e594la uazifofoumnavsed NefuAUAazUINS

n15A917 (Publicity) wagn1sUszanduius (Public Relations-PR) 1ag
thiueufedfunan el un1s As1AudHIuANTE I BIdEImS FsfinisInds nns
Usganduius (Public Relations-PR) 1umamenssllunsieasiiinisnsunulagosdns
dieaaimunRfiaronsdns wazidunsadanmdnuaiifvesuTon

M 3daLa3unisune (Sales Promotion) WuAanssunisaain dsdnnn

I Aa

asgdlafifianuiniien Wenseduliuodudld iilolignrunnduindoduditiuluda
szaznafimuely Tagdanngfuinazduaiumsvefmenisansian (Sale) urdafingg
ama%umimagmmuﬁuq 9N WU N1IKANVBIAIBE19 (Sampling) AUBY (Coupon) N17aA
51A1 (Price Discount) ¥41as (Premiums) M5 1inaaadldng (Free Trials) n159nLAASEUAT 0l
qm%@ (Point of Purchase (POP)) n1353auantdum (Display) Wagn13a15ansvinaIuvasduan
(Demonstrations) tJumu

n1svrelagldndneueie (Personal Selling) 1@un15deanssyning
winnueiugna legldanumenenalunisgdlagnm delhAnmuesnsensiousnisg
WieRdmuUAUAMIY

msdnussenmnelugiu (Store Atmosphere) Wunsdndsing aely

Srumuanlinnagidumsesnuuunesiuaniun nMsInndydnual NsIALEnEUA N5 by

e wagmsididssimuaivetivasisnindnuadluanuidnvesgn e
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2.1.7 A15USNITANISNANA (Loyalty program)

' '
a A

AnuassnAnAvesane udignaanivinasdieiiingenviguas inls

Y

a

1NNTU N5l AnAMINRIsNANG Sadulassaseannuiesiunalu@adnide 9192y

\WotiolusaAnsidendnitewnsduy uaslul@omgingsy @19 n15%897 nIanuzil yaaa

¥

duiitenuedndAng lnsesrnstinlasunausslorufidnauainngfinssuaa1uaasndnavsg

anf adunaannanuidndnfvesgnAisiessdns (Fournier & Yao, 1997) niaiduniny

Y

' '
= v A

\NetewmIenNUyNUATnens 1 dUM FIUA ANEANITUINITNIBBU Y eguuiiugiuves

VIAUARTITOUND MIBNTAUBINBUMENGANTTN 8E19N1T3IUAINTTUNIINITABIA FUAT)

1% '
a Y o o w a1 | [

Aufuaznstedumd q wazldnvualadedrAyNdinadaniny assndnfvesgnanil

ANNNEIURITUgIAIAMUAN fp

2.1.7.1 ﬂ's’mﬁﬂwaiﬁwadqnﬁ"l (Customer Satisfaction)

a

Taoundudngnindnas fmuimnudeduideglinateduniiy
antaivasiiazifetuvdolsudeumssindula anufimelavesgniidudeiléfundeann
nsteduAvaidumsussliunaannmstodud Tnesuifieunaainaiuaiansnoude
fudailesuasen dlefedumluudr suudhmnevesmsianawasusuisanaianelaves
andlumsagaulszaunmsaivesgnsnuasdum audm osdng wieaniuiiviedud lag
adeasssErisauma s wagnadwsainnisliaudduliinesihalosiian ogqslsf
sundudignnsheeveylsfinainvatsuazdadreadeiufvdsiae fiog uazuarm
Uszaumsailmifesainsnnuudanimivazadrannuianeladugnilildedsseiilea
ARDALIAT

2.1.7.2 arwidafauazaawliasla (Trust)

Wudadenuansdsmnudusiusse ninadunaz iy Audunusan

=Y

ansual anulindesrdmseginedeunralinuiula anulilaszdisanainulduiueu
AULEEY detudesesasisanuliladugnAtasdesinwiAmdyy1fisiegnAn (Brand
promise)

2.1.7.3 mwlﬁfamiaaﬁgnﬁ’u Yua1sual (Emotional Bonding)

1y 1Y a1 Y = o

zdwalignAMIiAUARTAfeAIIAUA TUAAINNAINURNAUNLGD

Y

= 2

a v < 1 N (% ca a 1% . a [ a

dumazanluanuivienindduves as1duf (Brand Equity) Faina1ndsslovivesdun
vseusMsiuenmileanUselevdngnamlasuaindidum fwludsesasiemiuianilnadna
wniuiugnd egdlsinin n1suszliunsetnainuasindnfludiuveangfinssunisde

ansaianalaain nsdednduuni (Makes regular repeat purchases) M50 WELHARNNDI
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2 = oA = . . @ =
LRZUINITNNEAUBY (Purchases across product and service lines) MIUBNABNUYAAADY

(Refers others) wag M3igfifuiulunisgnisnlumauds (Demonstrates an immunity to

9

the Pull of the Competition)

YRS

VaiinsideanAAunis vanedis Nsgadensvieassialunseande

'
a Y

warlslueupsazliainnistenaestnvesgnaiiu o n15as1s Snw wasnseduduiusiy

Y P Y ay o = ] = aa My, = ' vo &
gnfn dieasegRfuiulunsgnitsgalumeuas TRanssuudadungulacisd

9

- M5UIMIgNA1 (Customer service) mw%magné’wﬁy’ﬂu@ﬁ%’u
(Reactive) Aomsudlutigmiignit n3eluiagn(Proactive) fiAiaAziuAIINFBIN1TYBY
anfudn mmemevaUssiouiigniazieserionauiiaziindymidruidunisaussmou
afimelavesgndn fnwignAuazthinBenisairsmnudiiudiatugni

- Wsunsuavauazuuy (Loyalty programs) iWunslideneuwniy
uignélaonslidvsdumninvioas aurruuuiielimsdodudmieuimdn 1

- TUsunsuasemudniusidedean (Community programs) 18w

¥ 1%

NFATIANNAURUEMITIANTENINNENaNATAIE NI BT ENINagNATTUUT EnLe Eainiled

Y

aniligniuunan vs¥menadaaunsal insesllensamalulad TdugnAiieiteules

% Y v

anfdniuusen dWedislignifinanuasmniunisiinde Nsdsde Nt seRu W

Y

- MsaueInufeIn1sueIgndlusieyana (Customization)

o

msaussruRoINsgnAduseuaraluduviiemsaiiuasnengia 1 uduiusgnan

o [

athalana mngnaIaninlasuludeidesnisegmsdassyi TignAniauas yniuduusen

9E19TULIUNUNIL ARIaRIHARBIYN ULV 8T8 DY

[

2.2 U8NPV

a A v o

2.2.1 9UABNAYITINUNITUT WIS AUAT (Merchandise management)

1% =

Bhatnagar (2541, 919ddlu 2351050l @Sewau, 2556, u. 32) lAnaiis

'
o v a

mMsusmsanuannateveduiiuddifyiiguse neugsiadvandesldaiuaula

o

& A v A a Y A

wazrinIn 1HN1TIINITAUNITUS I SHARS L D ARLARNAUAINI U IN1Y e ag19lsAnY

1

Austaadiulnglildaulaidumanglusruiiasudiu mnudauladnlusuayandfiduen
MPuLeIRBIN13Te AU eagnsalil fulusumuandilngdame1gunagdannduanli

aseupauludnuavileunsendeduguialiduslnalufiussuisusiaiuag innis

(%
v a

snaulade
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a A

2.2.2 97U298NN829890U N15LABNNAY (Location)

1NNITAITIINGANTIUNI T A9 TInAuA1v eI UL A TuL e

f @

nyunnEvuas tneusenaudITendnsine (2541, unasuduInig) wudn guidesunsiie

v & | = a Y a PN ' = v aAa ' v a
Jadudnieunsammaiodlduimsinniign lnonguitvuneiiadefinanenisindula

A
a v a U

BonldusnsineassnauAtu nandadeiseaintandesnlnanuninedetdudusunds

5998311t T UAINUARIN1S T USNITHUUATUIIASNEIUITATISUAINUGRIN1TVRIAUT U

ATAUASINADE19ATUNIU SIUDNTTUAUANUAEINDVDINADATH WASNINTTUALATUNS
@ o v o

1YLUUANNUN AU

2.2.3 9UI8NNYIT9IN15 59815119115 Aa1a (Communication Mix)

fa o

NMIANYIGes Mstedudtuglesinsinausenaudide lnen divd
& 4

(2543, u. 4) wud Yadeigalalvingudmmnednluiiendadumivesasalu fa n15uan

avasduan Ml slavanriuden lnensiidaduanuddgy e siienaivives

'
=

guWasinsinanazdnldusnis Susunils Aeaniuiiss nsiiumsiiazain laeflisedsiad

gRsssududuiuaes uarmumenNaINTaNeveddud ANuTInsIlun1ITIsERY way

' '
aada 1 A

M3usNsAd Wuddudann wenldainil anmsdisiaieiu Vimeaniinedela v uudu
MaduA Ingtonnay Alsadanate (2544) wuingusiegnadliulngiinnisandulade w
AUEUITINITINUNM STRAUAETENTls uinduiRendedumilavan Y10y uagy

fnaulatiosninsudslawanuututaglilain15INwRLN ST EUAUTLANAINA1I U N DY

) ! U 1

wenaNtl nquaumMnguseg1vinsindulagenasiudouutuefe dumussinnauuau

q

WAE7 FUATINEINURINLILAESI9NY AL AUAEINTUYINANEE DIAEDR

a a

2.2.4 91UA8MAYITIAU N15USHITAIUAISNANA (Loyalty Program)

% s 1%

Hawkins Best and Coney (1992) na1afiennudusiusvesgnainay

[
=

WoANIIUNTEONITUINITFIUAMUANT Usznaumeninanuyaiuesd1um Mnatulasiinaun

fa o a

NTIAUAR FaUsENBUME ANITE MINYeU VedIuveIrNNian tnguSenaudidundns

Y

1
=]

Ine (2558) IshmsAnwizesmsdiiugsiamdanasielvs 41 g5AadTuanily enaas
Fouduarlsfnnnimsto-reaudriunihiufisseaion moudidumssidugsiad
asadnfnguuilaalaneunasaninsaneulandnginssuveguilaalansegn (Fast &
Smart Moves) VL;J':i']%Lﬂ‘flugmwwaﬁmﬁmﬁnﬁﬁmmﬁam 817U E-Commerce,
Exclusive Products w3ousiuinisliuinisiadusiag #insu9as (One-Stop Services) 81
Drive Thru E-Payment auvilviuslnasdniimela wazesnniagnduunléuinigdr dana

gnsnsudedufing 1 ll guszneunsazdesiienlidenadesiuaniniindon NIN19A1Y
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Uszu1ns Mawwe sauienisneulandnginssuveuitaaluiuiitu g Al 59u8991nwNa

[

nMsAnwITes mnuienelavesuslaaduniadenlunisuslaalay tasedad que

o))}
3)

¥

Y

(2545) wud Ussaumsagnanlasunaziinanulinelanisusnisiaeame winaunnan

&

[ o =

Tignnd Sruazmndedosaz 30 Nlawesinsiindovas 21 way Nguesinsiiadeadign

=p

q

$ovar 20 Tigniudlatgmanailsmeladenarade nswdsuilivinadudndiugean
Tnganmsvhmsanuides mawdeuuasimaivosiderondndasiuias s Lanuaznis
fnaulatonelus s aelinzimssgianndvesusinlefaiudadusiin (2552, §19d
Tu Yann wndsnana, 2555, 1.40) (U3Elavanduii) nudngduiaedais 604 18
Uszaumsaimsidenteaumiiiumuinussnmsieg aunsaifianisidsunlamginssy
annfigedl guwesinsifindasnnannsniliguilaainUszaunisaisaulding 3nis

uanulilluginn In39nB@umlannudignenSAUMEUAIAILAULDY

M13199 2.2
NUNINIITTETAY IV
a o a v ya o v Y a v a o
WUIARTILAEITD {398 W0991u33Y NAYDI9IUITY
Merchandise Bhatnagar MsUsMIANY | Anuvanvatevesdua Lt duden
management (2541) vanvaneved | dr1Agd1viugUse naugInann
quen Uan uiguslamdiulvglildaula
PAUMAETUSLTATUNIY YN
aulaiigsuAvandananad
a v A v &
AUANFULDINBINTTD
Location Audidendns | ngdnssumsdn | guiesunsiindedudquiiau
ne (2541) ey | nanny dewlduInsuiniign
a o A v o
NFANN*) lngidaduniidonisdndula

BaNITUSNISURIRNIRNN DURU 1

P Y
a v o a

Ao Bafisfilnafuiiwnende
SUAU 2 A MNNADINISITUI NS
WUUASUNASTEN 505095 UmN Y
Fosnisvesaulunsounda i
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P57 2.2
NUNIUIIUITETNE TR (5iB)
wuaARiiIas ekl VERDNEVERL NAYDI9UTTY
Communication | audidelng | nistedudly | dadedigdalidluidontedud
mix wded (2543) | guesindiin | Uesaselu @ n1swangues
daan masemslavaniiude
$1499)
Communication | onway Alsay | wauediiimede | ianisdadulato o qavioudiasd
mix anaty (2544) | Tawanuudune | msnawunistiedudunud:
duA
Loyalty Hawkins Best | anuduiusves | nqusiegradenlduinissiuam
program and Coney anAlay Uan Usenaunig ATWanwalued
wgRnssun1s | $1udn Aietulaeinaaniiuai
Wanlduinig
FueUan
Loyalty Audidendns | msadugsin | msdndlugsfaneludasuinnin
program vy (2558) Fanatelml | msfe-veduiiiunminduiie s
ag1umed winuaunisaiu
gsfafiaansadfsnguguinlaa
laneunavnaulandguslaale
9819910M599A  B17LYU E-
commerce Exclusive product
e One stop service
Loyalty winYad Ay | anufiswelaves ﬂisaumiaiﬁgﬂﬁwléf%’u LagLin
program aAvR (2545) gustaadu | Aaruldnelanisiaenisuinig
madentums | laeamne wdnauyaarldgain
Uslna Antudl $1uazaindogean 1w

melailosusing wag guiles

§ = < o %
snaduainuannie
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wuaARiiIas K378 VERDNEVERL NAYDI9UTTY
Loyalty Uemlenad | mswasuudas gutUasusiiaatursavinlv
program wBadusain ﬁﬂuﬂamaqﬁsﬁa uslaatinnisiy Auunia
(2552) sonAnAsiud | nodnssuldinniian esannyinle
avUssiavuay | auszaunisadsinlaing wagdl
msinaulate | vweiudililugunn fnnsdaans
meludui | 3udiilandudresani sAund
melannig | duAiflesiies
s wgRannim

2.3 NI2ULUIARLUNTSANEI (Conceptual Framework)

(Shopper)

'
a

unl Msfuztdaym

(%
[

Jun2 msrumveua

JUN3 N15UTTRUNIGLEDN

JUNG NsenaulaTe

& o a o &
YUN5 NNTUTLLIUNANRINIITD

a v o £ v &
WQﬁﬂiiNﬂqiﬁﬂﬁu1Q%aﬂﬂﬂaﬂa

s s g <
NAYNININITAAIAVDIG ULUaTunTing
(Marketing strategies in supermarket)

« NSUSMITAUM

Y

A a v
N15LEDNYRY
ANSIARIS U
N5ARE1TNIINITAAN

ANSUSIITAURISNANA

n1snnduladavasdda (Shopper)

>~ a = 2
29 25 aseulnAalunsAne (Conceptual Framework)

a

2 a v 1 o v a v ! d ! 4 a v o 14
nMaveInannliddusaadinsounsive wiiieragliniseanuuunuidevinla

NeuardaugITdWiasnTauRIARMULUUNTIT eI US i s ldlaefian sanianie

Jadennertoaslinansauntadendiwa
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[
av A

duniuitidevesnuideiilunisidenfnyiuuugunin (Qualitative research)
Welwanunsaesunedsuiun wsenginssulded1sdnds TaumnumsiselauiisiuasBundail
3.1 Jnguseasveansvinivey
3.2 MIMuAUTEINIUazIaeNNGUAIeLNs
33 msaaaseslonldlun1side
[ v
3.4 maiusIuniudeyas

3.5 MTIATIEIUoyYa
3.1 TnQUIraeAv9IN1IVNI

1. diefinwngiinssumsinduladeduriaulaauslanvesgae (Shopper) lu
guosinsiialulangavnmuasuayUsuama
2. diefinwnagnsniseainvesglilasunsiinlulangauvnumunsuas

USuuma
3.2 35113738 wazliaNNquA9E

WelinArmudilatfigadunginssunisidendosiudavinuafves Shopper
4 3 = S 1w 1 o &

waznagnsnseanvesyUiletinsing lnelinduiiegnsduiunmanuseuna 9-10 AU wag
wusngusegseandu 3 ngudidsy

nauwsN fe Ko (Shopper) MlduInmsguesinsinanintiusgsios 1 Ao
A IS & ! & ! ! < o
oy uazllvendarensunnnil 500 umdelulase 31U 3 Au

neuaas fie {1 (Shopper) MldusMsgUWasinsifin uaz/vse lawesinsiin
ag1tioy 1 Afwwaifounasiivandesensunnnin 500 VInaslulEss 91uIu 3 A

oA A v oa a v A 3 s
naunau Ae gusmslugsiamuinuszinnyuidesinsinn

lngidenTsnsdunvaldiuyaraidedn (In-depth interview) dN1si1vuad1fy

° Ya o & Yo ¢ v = v | 3 a
VNATINTU I@EJH?QSLUUNﬂNﬂqHWW?UWULBQ LW@ﬂDUﬂﬂMﬂﬁﬂuV]u’laqiuUi8LﬂuLLaz‘Vi’J 2N

Y 9

v
L1 ¢ (%

Aaefnyl lnedunivaingeay 20-30 w1l Nedneuiun1sdunivalgideszaiuieis
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AUTEAIAYDINITIAY TINTINTVeRUWSAFLIFUN wal kagn1TvaTayadIUAIVRIE b

dunvalitesiurulszihunarlinseideyasely
3.3 n1sasAseWantdlun1s v

P 4 [ ¢ & 1 = o (% a 6 1

Wwelinsdunwaldulusgnssuiulazannsatnamsdunivalluitas 1z ise
e nuAISM TN walMUUIlATIETIwaraIAUTBIA1AY TATINTITITILHY TALATEUYA
Mau wagdsmsiielninnsdunivalegraluszuu suddimsaniunisnielduinsgiu
a U
BRELY!

n1sdunteal §¥o (Shopper) MYuin1sAWANNguN 1 uag 2

AidelamvuamIeaiienldlunisfinurdl drgn1sdunivaluaeila (Open-

. = Y] a = & & v = a & aa s ¢ &
ended question) WenfungAnssulunisidentedum saudermnuaniuniideyuilosunsie
Tnowvsmauesnifu 3 dudedl

| ~ v Y] a & s v Y a vl

gl 1 Toyanily naAnsTuNsTeAUA wasvimuARvasyde (Shopper)

d2uil 2 AMAUNNEITRITUAIUUTTAUNINTRaTATEIAIUAN B1ILTY AL
NNV EVDINANIUTLA N TIATIAUAT TATIFITIU N1TIAANLAIIIY N1THOATTNIA
nmsranvesnrUanlaeemensaasun 1 svslusuiuueg saudanagnsnasieli
anAinANRsNANg wazlvinnudAgiu Tusunsunisazauazuuy (Loyalty programs)
TUsunIuas 19 udTUSITd AL (Community programs) hag N13AUBIAIINADINITUD

Y & . .

anAduseyAma (Customization)

dui 3 mauiinedesiu Uy anumands uastaiduonuy

[

¢w & a vy a 3 ]
nsdunvalfideaviylugsfadvanys snngUilasunsiin

v v

a

Aadelafiinuainsesienldlunis@nwiil aren1sdunivaivarelanuull

Tassasamanuneriunagnslunsnuruiiausmsinn1sieinuan miudniuniinenis

afiuanulueqiu sudmnudululdvesnagnslnlg Nanunsanevausineninudainis

YDIQNA LARIETY Toenusmaueandy 3 drusadl
| ~ P ) ° ' Y Adu a &
dauil 1 Toyanall wagdnwmtnnsuiinyeuluasing
| a ° A A v o ¢ ¢ ¢ & )
dauil 2 MouinetesiunagnsvasgUesinsinalulagiu

dadl 3 Mmaninedesnnudulildvesnagnsluig Narusansvausse

'
a =

ANAFBINTTVBIGNAN IARE U
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< v
3.4 n13uusIvTINdaya
dnfumsfnunITedlannsowislayasendu 2 du fe

3.4.1 Yayaugundl (Primary data)

Faudeyanliannisdunivainguied1ms 3 ngu fie gnAnlduinag

Y
guwesinsiiawiiy anAilduinsguesinsing uway/vielawesindiin niinslduinisg
sgtoepiouay 1 astlnelivenvesaluiaiai 500 vIAulY wagduimisaneausieg Ty
gt UanUszinvglesinsiiedsaunsalideyaiiesiunisnagnseneg iluedies

3.4.2 Yauanfenil (Secondary data)
Y 9 v
udeyadiuisiusiunin widde unany 180U uasena1sine 193

fuAuanUszinnguesinsing Wwethilddunufalunsaiivnuide

3.5 n1sdwszidaya

Ya v

AIdeaziheasiBeauaz UssinudrAgvesdayailianndeyanisdunival

v o w

(Toyaugugl) uazdrufisrusamanenatsine Geyaniegl) uenidulszinuddglae

P o

'
P

PdnwdangAnssunsinduladedudi Vimed waznagnsvesguilesingiia lasdrdaya

Y

v = = a o & o v g A v o v v %
lannsfinwaniBeuses wasiawaidumdemulsewunlaniingUszasald a1aldnis

AIIERULAEIATIEAUULAIE (Data triangulation)

3.5.1 n1sAsvgaudayawuuaud (Triangulation)

NNIRNTIAABULBYAUUUAI LA FiD N1TMTITABUIIN 3ngu LalA {Te

Y

(Shopper) MlgusMsgUesinsiiawinuy {%e (Shopper) AliuIn1sgUidesunsiin uag/

wislawesusinauazusmstugsiamuanyssimguivasinsiin
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Shopper #9313

¥ Ul asumsiinwinuu

N Y o Shopper Milgusn1sauias
nusSuslussiaruan - - |
Y 9

115100 waz/vialaasus

<
LNA

Us singdilasunsiin

d’ aa a 6 ¥ ¥ . .
NI 3.1 AONTUAINCT LASAIIVADUVDHAU VUL (Data trlangulatlon)

3.5.2 n13fin21ua39feas Uuuuauile (Analytic Induction)

[

I3 a ¢ v a . 4 =~ vy
Wumslaneideyalag MsAAm (interpretation) @elda1nnisdang

Y &

9] caly v v = Yy a adg = 5l < va o
LLaSﬂ'ﬁﬁﬂﬂ'ﬁﬁmmiﬂ‘ﬂ@Uu%ﬂl’)‘ﬂqﬂﬁ\‘]‘V]Lﬂuzﬂﬁiiu‘wia ﬂiﬂﬂgmimwuaﬂmu I@EJE\J'J‘UEJVL@LVU

o

vy 9 wign1saliaglevimsnsiaaeuteyanuuataduad Teyafilifein1sazgnindn

santulimaeniuyinisasiseagduuuguile (inductive) aunsounulIAalun1side (g

q

n3 ga9vey, wl)
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uni 4

NANISIA8Y

MnuansAnwien sdun1walkddnaingndn nquii1 {4e (Shopper) Ald
vimsgtilenindifauin gy nquil2 f4e (Shopper) filduinisguiesundifin was/mie
lawesinsiia wasduimslugsiamudnussiamgesinsiin sudenisiiusiusiudeya
Mnuviastoyaiifiauieidedug ansnagunamsidaduidesd

4.1 sﬁagaﬁl’ﬂﬂﬁumﬂ%a (Shopper) #ilvdunwal

12 wamsdumualde (Shopper) Mlivsnsyuesunfifianindu way §do
(Shopper) ﬁi%u’%mieqﬂl,ﬂa%miﬁm uay/m3elatasinsiin

421 nszuiumsinaulade (Decision making process)
422 MIUIMSAUAT (Merchandise management)
423 madeniifs (Location)
424 93RS (Store Layout)
425 mMsdearsnissna1n (Communication mix)
426 MIUSNANA (Loyalty program)

43 wansdunvaliusmslugsfiemuanuszinnguivesingiin
431 deyavhluvesyUiesingifn

432 nagnsnanvesyliosinsiie

4.1 Tayanaluvasdda (Shopper) NlAduntwal

[% Y
Va v (Y VA a Y

o [y ¢ v ! [ = [
I8N TN {§ED (Shopper) 14 2 AQUAIWIW 6 AW T TuyNPadumn

Y Y

gllam Uslaauuszdn lnededdusnisyuilesinsing uaz/mse lawesinsine sgles 1

AsIaLRaY SaudslialganemensIInnI1 500 unnduly
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JoyaviiluvesTe (Shopper) lviaiintual
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o al X | v ' & ¢ ¢ < =
Ao we | 91y | enudlunisde | Anldangsenss guiosinsiie 3o
(Shopper) aum Tawasinsinnnldusnis

Wudsean
nguil 1 98 (Shopper) MFuin1syUiasunsinawinuy
AU 1 i | 26 V| duaviaz 1 A 500 U fiaUd 15iAn
= 6 = =
a1 UleW Wewessnil
AUyl 2 | wee [ 52 Y| dUasiay 4 59 | 500 - 800 v | fieUd a3
ANVIITIRUY WAy
ANUUIUN
a a ) ‘% < ¢ ¢ &
AUN 3 ey | 40 U gumnviay 5-6 800 - 1,000 | yimUd u15in%
A3 UM ANV ITRIUY
AU 4 e | 28 U | dUaviaz 1 Asa 500 U oUd 15iAn

ANVITAUSLUAT LAy
Taus 35N

ANU19UIAINU

neuil 2 §¥a (Shopper) fildu3nis % Uasursing uas/u3s lawasurding

AUN 5 | wd | 28 U | dUeviaz 1 ASe | 500 - 1,000 | wald lasa
UM anusling wag
<@ 4 & @
iaud U15LAn
anv1dunan
AU 6 e | 30 U| dUmviag 4 @39 | 500 - 800 U | UNT @ AwenuUI9LaNn
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4.2 wan1saunTealide (Shopper) M Fuinmyuasusiinwiuu uaz §4'a (Shopper)

lFusnsaUwasusiin was/mislawasusiin

4.2.1 nszuaunIsAndulade (Decision making process)

oA vy 9 v a ¢ s a &
ngun 1 §&e (Shopper) MlguimMsguiUasinsiinwintuy

A vl ORI 3 s ~ s ¢ &
nauil 2 Jaie (Shopper) NldusmMsgUasinsiin way/v3e lawesinsiin
finsyurunmsendulagenlndifesiulusgrann aansaasuemiudniiu

Aanalanail

Fui 1 : M33uilaym (Problem recognition)
nauinegaglduimsgUesinsifin Wewin e1unisuazvedldniely

% 9 = =~ =~ X A VH ] ) Y ' & |
Uulndvundans Iemnudlunsdedumuandisiueenll mnngudlog193eaImisan Loy

loded way #in waldl Wuused agfienadlunisldvinmsnnni fildeiams dudigulng
Tnwdnlvjnguiiednngiimsnsensauiifestenouslduims
fuil 2 - AuMUeya (Information search)
safeamsliuimsguidesindifin nquiegrsazfiguidefundifin uas
amndidesmsiuoguidaduamuiluidudsyd

7 3 : Useliunnaasn (Alternative evaluation)

ﬁEQ

[V Y]
Y

valavnadlalulduinsdnegludunansduse eglndaniunivinau
wsoiineAy
Ui 4 : M3fnaulate (Purchase)

Worhinagluiungusiegdinladumunnnitsienisauandslage

4 I

- = ] a e 1 & &
Weaniisnemsdaasunisveinge lawu s19015a051A1 51801588 1 wou 1 1udu 8n
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4.3.2.1 Brand image and Positioning

)=

ngusuuvesglasunfifiafiuanaidliluwiazsuuuu

RUAUDINENGANTIUN15188NTBYBIHTD (Shopper) NuAns1siy Bnnuiieliainaneal
< ¢ s @ o ada - R T T~ 1 a &£ v v A

voeeUd guieosiniiin “Agn Wean” wudndmsude (Shopper) u1n83TU wi151ui
Tusmsfivanmiaduanufidfyfinzasisszaunsaims lnelnguauindndueinisan
Mvannvany euAuANREe9Easy 31N518NTENESNNTVIEA9 NRINEINENFUAT Lag
drwananguilesiniiin saudsuinisi

“..aNATIINTLI MINVNEWARAUE N6 Service YBINTINNU
wANdARY 1309 AIaINVANETeNEUANMEY AN IRMAINEUAT Bg1edTungy
emsan aedlUnugndng dilndaalduesioud dalandesdl wess..”

4.3.2.2 CRM Loyalty program
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5.2 Uauusin
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6 dAN 2532

Unshinw 2554: wAswgmansUdie

LN INGAUFITUAIENT

Senior CRM database and research specialist
Tops supermarket

Central Food Retail Co., Ltd

2556-2558: Senior CRM database and research
specialist Tops supermarket

Central Food Retail Co., Ltd

2554-2556: Trade marketing (Modern channel)
Ajinomoto sales (Thailand) Co., Ltd



