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AT TngUsrasdliofnwiladunagnininisnainluyaueavesguslan

(7C’s) wagdnarduaudAgUe1Uads TuuTuNUe9ia1nAavUINNa 1 LAZTUINE DY

NAnSuIiuIrduan wisnvauekuzLuIMluRRLILEUNAEVSIINIIA1n Ineduneu

av aa

M UTENEUMEY 3 Tumau LAl (1) N1sAn¥ITIMNTINLALNUIREANEITeN (Literature
Study) (2) MsfinwdeyaiBelsydne (Empirical Study) Liusiusiudeyasiedsnisd1saa

[ 1 1

(Survey) Tngldwuunuduiniasdofiusiusindeyaninngudisgenilunowdgalviid

]

v 6 v [ € a =

AMUAUTINERAUAUTANTIY FIUIUTIEU 500 AI9819 N1TFUNI19aILTIEN (In-Depth
Interviews) {87975y §1WIU 3 YU LAZNISIRAUNLINGUTEARUANANARIULAYTaYE
NNFUAIBYI kag (3) NTBATIERLALaTUNANITIFY (Analysis and Conclusion) tngld
WATANITIATIEARNANIIEDA LAUn N153LAT18AUT8LT981599 (Exploratory Factor
Analysis: EFA) Wag n153tAS18109AUsENaULBBuiY (Confirmatory Factor Analysis : CFA)
a ¢ aay va 1Y) i i v o9 va & , = &
31NN1TIATIEINNERAlaInsTanaukarTInguuastadeinliiAnlu 7Cs Plus Fadu
Uadunagnsnismanlugunewesuslnad miundndaeiunzduen
o L7 a v 6

HaN153eNUIYTenNagNsnITRaIAtuLLNesveIuTInadmTuRNaR S UL

guan (7C's Plus) Uszneuldsne 8 Yade Tneladenduslaalimnuddguiniiganudisiu



(2)

Laun (1) n1s¥u3vesduilaa (Customer perception) (2) A3u@U1e (Convenience)

a L L3

(3) Al uLAy (Cost of addition) (4) wandwel (Commodity) (5) A1INTLAY
(Customization) (6) n15t91989AINAZAINEUNE (Comfortable access) (7) Y0119
agmInaune (Comfortable channel) (8) mxkTaLiu (Confidence)
a v g & o Y ° v Y
nanIdgluaselanansath Ul dunmmsdmsugusznaunislunismeuny
nagnsnsiun1snatatiievinliguslaainaudilanazdulaluiindndusiuingu
uilgnisasisliiinanuliuseumanisudsduliiiugsnia

o o

AERY: NAgNSIeNIIRaIR, drulszaunienisnain 7C’s, KanSuIdmsuAn, Jamia

YUIANABAEIUINY DL
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ABSTRACT

This research is aimed to study strategic marketing factors from the
perspectives of the consumers (7C’s) and to prioritize relevant factors in small and
medium sized industries (baby cushion) as well as provide the recommendations in
developing strategic marketing plans. The research consists if three main steps as
follows. First, it is the review of literature. Second, it is the empirical study of which
the data is collected by survey with the use of the questionnaire from the samples
who are 500 new generation of parents interested in the innovative products, in-depth
interview with three experts, and focus group with the sample to explore more about
their opinions. Finally, it is the step of analysis and conclusion with the use of
exploratory analysis (EFA) and Confirmatory Factor Analysis (CFA). From the statistical
analysis, the factors are classified and combined until 7C’s Plus is obtained. It is the
marketing strategic factors from the perspectives of the consumers towards baby
cushion products.

The results from the analysis show that the marketing strategic factors
obtained from the perspectives of the consumers on baby cushion consists of eight

factors ranked as 1) customer perception, 2) convenience, 3) cost of addition,



4) commodity, 5) customization, 6) comfortable access, 7) comfortable channel,
8) and confidence.

The results of the current study can be applied as the guidelines for the
entrepreneur in planning marketing strategies so that the customers can be more

confident to the products which hence increase the competitive advantages of the

business.

Keywords: Marketing strategy, Marketing mix 7C’s, baby products, Small and Medium

Enterprises
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AT “NagnsnaMsnaInluluneweuslna nstiAnw1Ianiavun
nauazvLIageundnduadmunn 7 1Wunuddedlsuna lnefianuduun Tngusza

1
v A

UselgruNAnN9laSUBas I UNIAYe 1LY f9Tl

1.1 anulunuazanudrAgyvaslam

§snadamiavuIAnasLazIuIngeu (SMEs) TuniaudAyrenisiamn
wiswgnavesUszmeduegiaunn Wuwaauvnaivgvessemeuazdansounquiiiou
nna1rgaainnssy lulnilviamisvuianatwazvuingen (SMEs) saufuaiunsoaiie
NaHAnIIaTIIYeIUTEMAlANGY 60% Fsludlagiuduruvesssiadamisvuianatnas

YuIngau (SMEs) viauszmallfs 2.65 d1usie Anludesar 99.8 vosgsnaiaianianua
wazddnsnisiulagetuseiien aziuldingsivdamiavuianaisuasuuingon (SMEs) &
unumaeniagsiatneduun (@dnauduasuiavisvuinnalsazauingen (dan.),

2554 - 2555)

A15197 1. 1 IUIUIF VA VLI NUAZ YU Iga T W.A. 2554 — 2557

YUIATENND U 2554 U 2555 U 2556 U 2557
FavnvvuianatsuazvuIngey (SMEs) | 2,646,549 | 2,739,142 | 2,716,038 | 2,736,744
JamwdawuaLan (SE) 2,634,840 | 2,724,902 | 2,716,038 | 2,723,932
FamnavuIAnane (ME) 11,709 14,240 12,645 12,812
Jamnavuelug) (LE) 6,253 7,591 6,966 7,062
Lianunsaseyrwala 52 35,212 392 392
SaueAY 2,652,854 | 2,781,945 | 2,736,041 | 2,744,198

dl o U 1 a a a 1
37 AUNUALATUIANNNIVUIANALLAEVUINEDU(AET.) (2558)

Sgunaladudiuisnnudidgyvesgsialanissuianaluazvuingon (SMEs)

a

adiuleurglunsdaasunazudnauligsialamiavuinnalsuagvungoy (SMEs)



fdnenmundsiu Tnsdnvhunugnsemanslunsdnaiuiauiamisruianaiauazaung
douatuil 3 (w.e. 2555-2559) Fausznaude

gseansil 1 atfuayuiafoundeslvidadensfiiugsia

gnsEnansd 2 weiuaiadnauannsalunsutsiuvesiamiavuiananiuay
VUL DU

gnsenanii 3 duasulimamisnanaisazunngenliidulnegaunan
Fnenmasitudi

gnsAnanii 4 iesuaisfnenmveiaiavuiananiazangesliidonles
isusRaTEniaUsemaneldideriaiiin “Wanndneniw Iamiaruianatsuazuingo
vaslngliAulnogsaunadedu iadundsduindeundnueaasugialneg " Revaasugha
e atufl 3. 2555 - 2559)

o [ a

dmivgnaunssuiiidudulawaziduiniiaulalunainfie graimnssud

)

Werfundndusidmiudin insziudinusemaazuszautgninissuiasygiaus
gnamnssuiAgIfundndausidiniuidnndulndiuniaiu deuasin Euromonitor
International, Wui1 yarsenuIeUAnvamanfusidmiumanuazinitlaniyadigety
waganinlul A.A. 2016 yarwoAvIIVLEFRLTY 30% AIunmT 1.1 (HKDC

Research, 2013)

Global Retail Sales of Products Specified for Babies and Children
(US$billion)
360 m Health and Personal Care
uToys
= Food

1=
I
580 u Clothes and Footwear ! 3 !
240 H (8 »
200 E]
160
120
80
40
0

2007 2008 2009 2010 2011 2012 2013 2014 2015 2016

Note: Estimate/forecast from 2012
Source: Euromonitor International

320

Al 1. 1 gaAsenvieddnvewdndueidmsunisnuazianialan U a.a. 2007-2016

31 - HKTDC Research (2013)



WesanmilanduszwnsiialndynUuazlussazUidduuin viliinag
Aosnstunisldndndausidmsunniau dusuluvszmalnenui 1wl wea. 2557 ddwau
Uszmnsiinludanndiednuiu 776,370 au doyadnsnisiinveslseynsing U w.e. 2551 -

2557 NAUNNUEDARATIR Fakanalunns1en 1.2

M3197 1. 2 89TINITIARveaUsEyInTine T WA, 2551 — 2557

U w.e. 2551 2552 2553 2554 2555 2556 2557

5'114’31‘!%\11/1&61 797,356 | 787,739 | 766,370 | 796,093 | 818,901 | 782,129 | 776,370

WAL 410,737 | 405,970 | 394,341 | 410,224 | 421,952 | 403,022 | 399,852

L‘Wﬁwmixi 386,619 | 381,769 | 372,029 | 385,869 | 396,949 | 379,107 | 376,518

DU ¢ @UnUADALIE (2557)

v v a

widntudagtudnsnisiinazanasainlneunt wiiliesaingunasesdiulng

9

o [y =

nfeannslidsiinfiandugnuesaues FuhliAsngAnssunisseulddedfiegnifiuannty
LLazL‘ﬂuiamalumnﬁuimaqqmammmﬁLﬁmﬁ’wﬁmﬁwﬁﬁm%’mﬁﬂ (HKDC Research,
2013; Osei, 2014) FudulomafifdmiugsAviamAsvuanasazauIngen (SMEs) luns
nanuariuduidmsubnudludszmalnegsnalamisvuiananwazawingay (SMEs)
fapauszaulaninngg azanundunaiuiu 91nnsd1srasasfnaungugsiadainiasunn
NaNLALVWINGBY (SMES) YaamtlsnunIAsgluln.a. 2554 lagu3em SMEs development
and consultant WuIgIAPIAMAIVUIANAMAEVUINgDY (SMES) T 100 518 azdiiiiedlyl
89 5 9% Mszaumudsa drudnuidedudniansludign Taedenglunsdnuiuemlsl
W 1- 27 warddnauduasudamfavuianaisazauingey (@a7.) levinisusediu

a a a

A01UN13alATYENIgINIAMAIVUINNAWNUMAIUIRGDN (SMES)IneT w.e. 2554 \W3suiiiey

AUl A, 2553 wudiidurussiadavievuianansuazvuingen (SMEs) Aunidnianis
$1uu 6,663 Aanaifistufenay 36.23 vidolads 666 Mesolfou
NHANTIIEUSEANTAMNTINUYeUsEnauian1slun1snsIvaeauunuIm
yamsnaadividiudsauvgueanslivszauaudiiavesgsiad ellyvimansnain s
T¥nagnéiina nslitilannudosnisvegnavdousivinisiliananssnvigniesgsia

Wleduduamnivinligsialiuszaunimdisa (Rosalind & Jones, 2011; Rowley, 2010)

a A

ag19lsfinny gsfiaazarunsnegsentanieldaniunisaluyatuvesgsnaniguns sty

9
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(Customer Value) fiumu (Cost of Customer) AwazAIn (Convenience) nsfnredeans
(Communication) n1sguatelald (Caring) AwaUIe (Comfortable) uazAnudnsalunis
MBUANBIAINABINT (Complete) (10NINEG FITIUNA, 2555)
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NMINIIAIAE N UANDIAINABINITVRIRUILINATE YIRS LAz IBaT e UM UTeY
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1.2.2 iDLEUBRUINI NAYNENINITRAALAUTIAA

1.3 YAULIAIIUIY

MAIBE “nagnsniniseanaluluneeusiae nsdlAnwiamiavuin
nanwazIwIngouNanuadmIuan” Svouwanisfinw fell
1.3.1 vouaniuilent Anwidadediudszaunianisnainluyuueeves

Auslaa (7C's) luuSuniamisvuinnalawasuuingey (SMEs) Witadne1deyailaainnis
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Y Eiieue c1 2 c3 ca s 6 7 8 o
1981 | Prof. Koichi Shimizu Commodity Cost Channel Communication Circumstance Corporation Consumer
1990 | Prof. Robert F. Lauterborn Consumer Consumer's Convenience Communication

wants and Cost to
needs satisfy
2005 Pui Yuk Chan, Xinping Shi, Customer Customer Convenient Communication Connection
Sheung Man Yuen values costs locations
Customer Customer
Commitment relationship
management
2014 | Alok Singh, Dr. Sunil Customer Cost to Convenience for Communication Computing
Kumar Yadav Value and Customer customer and Customer and Catalog
Benefit relationship Management
Customer Customer Issue
Care and Franchise
Service
2015 | Daniel Halaj, Yvonne Customer Cost Convenience Communication Consideration Consistency Circumstances
Brodrechtova Wants and
Needs
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o

Y Fieaue 1 I c2 c3 ca 5 c6 7 c8 9
2008 | Diego Begalli, Stefano Codurri, Davide Gaeta Content Choice Context Comfort | Convenience
2010 | Hui-min Ma, Cheng-cheng Meng, Jun-yong Xiao Content Convenience | Communication | Concern Credibility
2011 | Mohammad R. Hamidizadeh, Mohammad E. Context Content Community Customization | Communication | Connection Commerce

Fadaeinejad, Fayegh Mojarrad
2012 | Ross Gordon Channels/Strategies Process Circumstances Organization Consumer
and
competition
2014 | Tracie Tung, Tun-Min Jai, Leslie Davis Burns Context Content Community Customization Communication Connection Commerce Control
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2.4.2 nSaULUIANUN15398 (Research Model)
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AN 2. 1 NSDULUIANIIULIFY (Research Model)

7l « §3d, (2558)

fuUsau (Independent Variable) 99NN15AN®1 MINUNIUNgLuay
nuiisdesannsassyldhiladefunisnanaludiuvesgnén el

- JadusnunuaniignAnazlesu (Customer Value : C1) ihususedlugy
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- Yaduanusiununsesia (Cost of Customer : C2) LUUyuNBIAIUIIAY
= Y a v A = =~ U a an vo 44' = =~ v a v
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fonnsAudilesentadente Wudndudssamifeaiulfegluduieaty

- Yaduinunudusalunisneuausinu@einis (Complete : C7) 1u

YUNBIAUANMLANT ANaNYIalluNITABUANBIAINABINITUBIGNANIBNITANALNES

9 Y

a i

Aualuda NuANA AN ANEYTBNEANNAINABINITVRIGNAN



23

unn 3

= ada o
TLUYUITIY

nMsfnwruifedes nagndnianiseatalusuuesveaduilan nsdldnw
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Aud1Ayvesiinls §I3deldnszulrunisidenuun1sideidaUTuna (Quantitative
Technique) tiiemsefuaudfyesiinys Tneldn1335u139d1599 (Survey Research)
F1ULUUABUNN (Questionnaire) d1vSuiiuTausImANNAALIUIINNGLFIBENs Liletly
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3.1 JUABUNISANENIY
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3.7 MIATIENteya
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a$aa3edloniside daviuuudeunianiien (Index of Item Congruence: 10C) uagHmw
nsounsidelunsfnuadell
3.13 NFAATIIUAZETUNANTTIY
Tngthdeyaildnnmaifununumimsensilaglindnnsinsgsiada

A v

LTINT58dUN (Descriptive Analytic) $aU79N153LATERBIAUISZNDU (Factor Analysis) LiNedn
1 .2 d‘d U U 6 1 U a LY [ Yaa a 6 .
naudadenianuduiussindulunisesutediudsvan lagldisn1siansendade
(Exploratory Factor Analysis) teAnwlassasisvasminlswaraninuiumulsiilegasli
fin1ssaunguld 9ndudfwYsN1viINIsIAsIzResAUsEnauLdBudy (Confirmatory
Factor Analysis) tiegugunnuduiusvasiulsuazinnisinaiduanudifgyuestiade lag
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AN 3. 1 YURBUNITANYITIY

JuABUNITANTUNS Input Process Output
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wazATEINEIdes | vinsfnw a YOULYAIIUIRY
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n15338 SRiVeRld N n
AUV Y NN
. VINFBUAIINYNADIVDN WUU@eUaIY Pre-
4. WAIHUUFUATY . DONLUUKUUABUAY
Taderiugl ey survey
NAFDUAILYNHBY
5. WUUADUATY Pre- o o
wuugeuny Pilot test U TPouazuiug1vos
survey
wuugoUnY
HAAUGNADILAY WUUAaUNN
6. Uunfinuudauany | Ungeiioves UFuunluuasuniy auysal
UUADUNYU Full-survey
7. wuusauay Full- | uwuuaeunuiauysel FIVTIWUUUABUAY
LANLUUADUNY L
survey Full-survey AINNGUAIBEN
- ) WUUEUOINAINNGN | _ »
8. AATTIINA . Ipserideya aguna
IPLERN
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JunUNIIANLEUNS Input Process Output

9. d@sUnauas - . Y asunsidy
. HAIINNITIATEN AUV Y
LRIGIGITE

LaTTBLAUBLUY

flan : {33y, (2558)

3.2 UszrnsnAneILasnguflagis
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ynsuaziianuaulandadasiuinnssudmsunn nquaumarilungugndilaenswesgsia

M mNIIUTIANUABINTSNLATIwBINA NN NER
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Fenmsannulaglignsvesnaua lidwuvwinnguiiegiuiiiy 385 Ay
- v a =3 Yaw = a o Y ! v a
wedasiunisaaiaiadoulunisiiuiuuaeunuidedaiiudnwiungudegraudiluan 115

A Falenqusnegenldaaaiaiou 1w 500 au wagldisnmslunisnisduiegrauudneg

3.3 psa9dianlvluauive

NUITBITeINagNENNITRaIaluyuLeeIiuslaa nsdlAnyIamiavuie
nasuazawIngaurdndueidmsuininisfnulagenduniaadentdlunisifiudeyaniny

ARILINNENAIRE M IUKUURUAIY (Questionnaire) {3Teldassonansdmsunsuuzi

v
a [ 6

wAnAnsei (Demo) AlHlunsidorfieliinounuvasuanuiininuidrlofawdn Ausiuindu
i%mﬁgﬁﬁ’lﬁﬁ@ﬁﬂﬂ’mlﬂiﬁﬂwﬂE;’J:L%EJ’J“U’]QJJ dieveduuzih wazusuterauliaenadosniy
nseUMsalunsidy (Research Model) Wanansoneuinguszasdvosnids Felduus
domveauuuaeuameenidu 2 dulnefineazBondal
gauil 1 ManufiAsafudeyamluvesineuuuuasuaiy iy e 91y 913w
seiumsfinen 51ele Uusiu
gouil 2 Manumsiamuivestadunagninimsnanalusuuesesiuilag
- fhunuATignéazliu (Customer Value: C1)
- fNUAUUWIBTIAN (Cost to Customer: C2)
- suAuEzAN (Convenience: C3)
- $hunsAnsdedeans (Communication: C4)
- unsauatentald (Caring: C5)

- guAINEUIe (Comfortable: C6)

- puanudsalun1snevauesnIUABIns (Complete: C7)

3.4 n1snndauLAsasiianlYlunisiae

A8 LAMINSNAUIRUUADUAINNIINNITNUNIUITIUNTTULABIUITET
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Weadounasiielidulaineiesdonldlunisifivdoyaiiiisansuazuniede 3383
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adunslunimegeuaugnieaedilent (Content Validity) Wagnsnaaauaduiiene

(Reliability) §eid



27

gauil 1 msmaaummgné’awmL‘f:am (Content Validity) #3d81uuuuaey
iR "Lﬂﬂ?ﬂw’w}l%mng L‘ﬁaﬁﬁﬂWiﬁmimﬂﬁammgﬂé}’aﬂé’ﬂuﬁam%a{]ﬁsﬁ
denasianagniniinisnatalugutesvesiuslan anudilavesdemiaiuuazniwives
WUUEDUDLAIENITHIAIRTEAINADAARDY (Index of Item Objective Congruence : 10C)
fiafien 10C flmeusulithuuuasunudienuiiesmssdoianunnndr 0.5 Tuly dwnndiartios
11 0.5 FedwmvvasunuiulifieiuasandesiuingUivasdvesuideazdesda
wuuaeunutetiuoonluuiornsusuussuuuasuaudetulu Tneldanslunisduan
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(o981 lN L@uwaEs, 2550) Fadl
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e 10C fo  evviauaenndetsynieingUssaeAiuLuunAgaU

2R FB WATINYBIATLUUINELTLIVIYNIUA

NIRRT I g VA VA b Y

nsnTaeuAIAiissnsdudoniaisonsesilaeduuunaaouly
Admrmgfiansaninuuuasuanuusazdeiinnuaenndostuingusvasdvesauidensols
oeils driiawaenndoaidoamnadlian +1 uiddidermnafiuiuvuaeunudetlid
AnuaenadestuingUszasrvesnuidadie -1 uarlunsdiifidovgliuileideasy
foduiirnuaonadestuingusrasiuielifiarlia 0 Tnowadildannsduntvaliies
waznaaeumfrilaaenade e miianilnzuuueEi 0.06 - 1.00 uansindnw
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5]

daudl 2 nsveaeuALdede (Reliability) lPgNEIRINNAFBUAIIUYNADIVEY
domuarUsuumusuusiwesifsmgud Sahuvuasunuluneaeunnuindede
yaaia3esile (Pilot test) AungunaasuiiiidnuarlndiAssiunduiogeililunside
denaaeuriauundede (Reliability) Ingldmafianisinninuaenadeivenuuasuaiy

(Internal Consistency Method) aae3sn1smAdulsed@ns Cronbach’s Alpha @93gs9iian

Alpha 11nA31 0.7 Fazhednteyaiinnnudetues (@51gs funas, 2555) NMIATIADUATY
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€

1i13e1¥gn3v04 (Cronbach, 1970) MA1ANUWeUYBUUABUATY gnsldlun1sAuIad
ail
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K 35
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K—1 s

AD AAUUTYANTAINULY DI UVDILUUNAZDU

Wwe o
K fg 9UUY8989UUNIAgaU
Si2 Ao AULUTUTIUYBILUUNARBUSI8UE
St2 Ao AULUTUS LRI UNRAB U

3.5 N5 MATLUUAILUS

A0l UL UUABUNINYR991UATY LaU e kU TNIRSIALUY Likert Scale

TRemAUALAlAINaU 5 AEDNNIaUaIRUNIS RS LUURaT]

[ a =3 d‘d d‘

SEAUANNARLTIUNNIN AR 5 AYLUY

SEHUANUAAAUNTILNN 4 AYLUY
[ a =3 d'd

SEAUAUAALALNTUIUNANS 3 AYLUY
) a & Aoy

SEAUANUARLAUNL oY 2 ALUY
[ a =3 d‘d v Qll

SEAUANNARLTIUNNITR TN 1 AZLUU

lnginauinisuseiunaluwsazdnsniatuaunsaldansnsauinnmunin

999 ULAALTY P9l

Wele = (AZLUUGNER — AZLUWANER) / I1UIUTY
= (5-1)/5
= 0.08

a v v & % yaay .
PINMINTANTRUnNNlTlunsuarumnedeyaldisves Likert Scale
LUUTIUNLAAZY wUsTeduaziuudy 5 seeu Inevinnisiivuatiweinisinlasail
ALRRY ASA 4.21 - 5.00 NUNEEI STAUTIIUIBNINTIgN

ANLRAE AL 3.41 - 4.20 MeD TEAUTRUSELIN
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ANRAE AL 2.61 - 3.40 MU18D TEAUTWIUMeUILNENS
ALRAE A6 1.80 - 2.60 MU18DY SEAUTIUMetas

ALY Aawd 1.00 - 1.80 Muneds seauiiiusietiosian
< v
3.6 NM3NUTIVTINTYA
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3.7 M3ATIYTYA

msfnuiluzesnagnénianisnaialusuuesvesguilan nsdldnuiiavia
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GumsihiauedeyailiAusiuruunlasthuusseeiednuuzvesdeya
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3.7.2 MIIATNERATIRYUIY (Inferential Statistics)
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e
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uni 4

NaN158LazaAUs1gNa

v

lunsfinwideluiade “nagnsnisniseaintuyuussveuilan” §idela
MN5ANEIALATY FIUTILUIAR NuiwazaIuITen1egineates weldduuuiniglu

ANSANYIASIY YIUsENBUAILY

4.1 Nan1533Y
4.1.1 M3IATIEUaYaIN Pre-Survey
4.1.1.1 wansnaaeuALdRULaEAIgnFesaa e
4.1.1.2 nansnaaeUmKiBsnsweseyaluluuas Uy
4.1.1.3 n1sifiusivsiudeya
4.1.2 MIATIEUayaan Full-Survey
4.1.2.1 mamsiaziteyamluvesineunuvasunueaifig
W3584UN (Descriptive Statistics)
4.1.2.2 HaN1TIATIENVRYAN1NATAVOILADUKUUABUAIY AU
nagnsn1eN1saaatuyutesweuslaa luusuniamisvuianansuasauingouningdous
dwsuin Meaimdenssaun (Descriptive Statistics)
4.1.2.3 Han15insgiveyameUadeiiesd15ia (Exploratory Factor
Analysis: EFA)
4.1.2.4 §an15ILAT1E%03AUTENDULTIBUTY (Confirmatory Factor
Analysis : CFA)

4.2 aauseNa
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4.1 WaN1598

4.1.1 M3AT1eRdayan Pre-survey
4.1.1.1 HANINAFAUANUTALRIULAZANNYNABIVDLLBNY

ludiuveanisfinvinagninianisnaialuyutesvesyuilaa

va o

nsfifinw1damisvuianalsiazvuingeundndudd miuin §33elavinnisdunival
ALY 3 YU ETENAFBUAUTALINLATANYNABIYRITRANY tneliTuIuTE
l

o a o a = Y o o a
107U ANAITINN 4.1 ASLAAIATUEIULAEIIYALLDYAUYDAINN ANMNITINN 4.2

2

a5 4. 1 St innsUsedu
A0 I1UIULD
Ao 'Wﬁqﬂﬁﬂﬁ% (Customer Value) 6
FuvumEesIATignABusenTe (Cost to Customer) 5
AnuazaInlunsge (Convenience) q
AnsAnsedeans (Communication) a4
nsldlagua (Caring) 4
AUaune (Comfortable) 5
AnudsaluNIMeUALBIANABINT (Complete) 7
374 35
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Qmﬁﬂgnﬁ'ﬂﬁ%’u (Customer Value)

NARALN nandaaitiendlotdymuasifivainy | Ladadasidefivaiuiule
(Product) azaanavieliduglden esain | lumsdudnmsn Wy flung
nanfuel Anduniandymiiatu | fundiifiedasiiesnany
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(%
6

Furstuniniedastuinndanniian

D

5.n13nandualasus1eda
uinnssuadienuanlynu

2 3

NARAN

T
al

AUN

[

6.1%

o

ASUNITTUTDY

)

'
0 a

AATNTIYLANUAIINLT DL Y

9

Tnunandoumn

a4
AuUYIeIIANTignANBuyauIe (Cost to Customer)
SNAHAR N sevsealdansgensnelaeleinisd | 7ide9a 1 nnan Saaidedu

(Cost of product)

nsAdinludsanudueanlunisanesu
& a (% ¢ ] a = (Y
Foudnduaiieuiuseuiguiu

AMANANHANATTINTAY

e

a

YIRNTSU MNUDUANIETREUAN
Hlusmngendnduailly

71999879

8. 71NUYDUIYRUAIINAIFUAN
91U (U dsdumanzideu

Wudu)

Aa  a a
IMANNYUAIIYLNU

(Cost of

Y

& A

TANARAUNUIBUSNISNADINITLAL

! Yo d' Y a ! a é/ P 14
AlganeianABuaUINBLNLTULND L

9. VUYBUIYRUNLT UL N LI

Teauas1ni1dvun LYy
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Uade ANLIUFINTUIIUIY Jan1nnu
Additional WU NSINEINANAUILUY EMS, N5 | EMS, Messenger @98 901U
Service) ArnuagUsuundndudniuaiiy | JWusu)

(% (3

ABINTS, NITHBNUITIYNUNTNAI8Y

Wudu

101Uy YT ULANTY
wielviladuAnugUsuuving
A84n13 (WU 818k JULUY

WDudu)

T
1 a a

119U NI LIULAUT Y
d' v [ o‘d‘ dy
Wialvilaussadaeiianeuauy
(WU NABILEANAR N UTNEILIY
aru1snulusduvedinle

WJudu)

ANUAZAINTUNTSUNTD (Convenience)

Y9n19o0ulay

(Online channel)

ANNATAINLIUNITUNDINAR TN A28
Iirgsegnarlun1svidendndue
HuYean19eaulal (1w facebook,

line,Instagram,web site W)

1249919015918 ulaun
warnnay (L9u facebook,

line,Instagram,website

AL ANAIUALAINTUNITNN

v
I~ a

(v & & ¥
FONANNUN LUUAU)

13.90an19eaulatarunsaly
uldnasmlrattiloviny

981NLIINERNS U

Ya9n19eenlad
(Offline channel)

AMUATAINIUNISLINDINANA U U8
Iingsegnarlun1svidendndue
lnuYeInieeenlal (wu vsalngd

T59Ne1Ua PeasswaUAT 1Wud)

14752190 00ER SeusTluiui
Fuanzan du vialng
Tsanenuna veassnaudi 1u
fu) PreLfinanuazaanlunig

PFONAR N

150195208 UA U
A199) (LU STULTNTTURUALY
wazLin) BIBiNANEEAIN Y

ANSUTDNANN N
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Uay

ANHYNFIMNSUIUIY

JaA1aY

nNsARmedaa1s (Communication)

YDINIANND
aaulail
(Online

communication)

ANTRULUINANNUN MIYNTADANTHIY

= ¢ A Y a W ¢ 2 aAvw

dovoulail welvindndamduniinly
v 1 s

21971919 (WUNSLYSUSTAUNITAIlUNIS

Tduesgnan 1Dusi)

16.N15bULUINAN TN Y

Y99n1999ulatsrgvinliviiu

1Y a [

STnnAnAualaunYu

17.0715bUsUTNAN AN HUY
Y99n1999ulatsrgvinlivinu

DYNNTIDNANNUNUINVY

YDINIRAND
aanlall
(Offline

communication)

=

ASHULUNANAUN A8NSERENTHIUY

¢ @ I

Yaan19eanla e linandualu

[

n (Wi Mssenyndmiiedudi 1u

%

5
Y
39)

18.n11580nYNAUAYINIAYINY
lnapsdufandniuginasy

fnaularonanfunladnety

19.01590NYNAUAIYIEVINIA

usInudnsaeilaunay

nsldlagua (Caring)

AUGUINITgNAN

(Contact center)

audliuinisteya Arnugdiuas
F19ALLDUARNIIY VOINANAUNTINNS

naumautaasde Tafugnen

20.n 153 contact center LW ®
ABUTDANDINTDAIEY T8V

Triulalusinan saueilaunntu

21.n153 contact center L ®
ARUTDANDIUVDAIAY YIEVIN

Trdnaulazedualandinedu

AINUAUNUS AU
Qﬂﬁﬂ(Customer

relationship)

nsldlaneavidentoyavesgnen (lu
% a [~ a U ¥ aa

fuesanudulinsiugndn dAanssy
a dll = ] ] 1
NAyLNawananamIulala (L a9
ANSADIBNTIULNA AAMIUNANITLTINY

wiethunuiuusaudly Wudu)

22.115Annudoyan1slgu
ngnA (feedback) vilwsan

faanuldla

23.0115d900ya%17815uaY
N13ABIYNIANUNANTAAIL

Tifugnan vinlisdnidu

AUNLAY

AUaU1Y (Comfortable)

AsusNseaulall

(Online service)

ANNUAUNYVDIFIDNUIYAUEEAINT

anfaglasunisremisuveaulall

265Ul Aa1u150LY18 9

L2 L4

USLNVNAR A UNNHBINTTINE
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Uady AYINEINRIUIUIY JaA101Y
(wunsmfeyandndnsiinuiuled | 25 funounisdadelaigaen
MsdadorusUles [Wudy) 26 iudnlanisidauee iy

lydladny udldfiauiaule
Awntn
msusnseenlall | AuEUIEeIABIUIBAILEEAINT | 27.U558NNARLTIREY 1Be

(Offline service)

anfaglasunistemawuueslal
(1Y @01UNAIIIU N198ATALALNITIN

a v al ] - S
IWHAUANYNIYADNITNUD L‘LJ‘L!G]‘LJ)

AOAINUALAINAUIYVDINIY
(U @01UNIDATOTLNEIND

Rands 1Wusu)

28.n399duindunany
Tudruilidsnaeduailadie

Ju

ﬂ'ﬂ’]ﬂJﬁWL%ﬁ]ﬁLUﬂqi@@

UAUDIAIUABINTT (Complete)

AIUNAINAY

(diversity)

ANUVAINVATY FALAUYDINGAS U N
UnauslyinugnAitenauausInIy
AOINTTYDIGNAT (WU YUIAVBLUIET

a & i% o 1 <
mmaaLaaﬂ%almmuammu%um

2 =)

AINURANNRANYVBIANYNT & LAY

(% '
Y =

JUNTWBUUIENTANUUUERYULAE

LY

JUdn)

29A710URARIILaY

v (3 1

NANNNAYVDINANNUN B2

1%
= 1

Tadnaulazaladnedu (uu
a o ¢ &
YUIAVDINAN AN 2 Tod

aneruwazgUnse s )

0A2TULANAIILA
NAINNAYUDITIA VIYLA

fnaulazoladnetuy

ATIULANAIILA
NANNANYVDIVDINIINITIA
Fune relidndulazale

98U

2ATTULANAIILA Y

NAINNAIHVDITOINIINIT
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Uay ANNYINEINSUIUIY JaA1aY
ANSUSNNSN N1SUTATLUUATUNRTAVIN LGN 33.yiusdnduauiiiaydmiu
N ' Ve & a A aa Sa P \ a
WanIN JanduauiiiawioAdnsmuionidn | 5309

&

(beyond)

L D

a [ Ioa o

Wugu)

nevall (u TiduanluLfauin

fiuinsdndeditavianizdmivgnan

34.015USNNSINFINLAYLANIE

dmiugnA (Wil messenger

datiersuidudu )

35.ﬂWiU%ﬂT§E]E]ﬂLLUUU'§'§‘\;

AUNNLALAIUAINUABINTT

YBIGNAN

A5 4. 3 HANITVINABIAINTALIULALYNADIYENTENI9INELTE 7Y

fideavny NUBLIAG)

JaAu 2|3 wa
1.Qmﬁﬂﬁgﬂﬁﬁlﬁ%’u (Customer Value)
1.1 wAndsitodiuanuiiulalunisduionian gu Suasiu i S § o v
‘wﬁhLﬁaszh&JL%QMmﬂaamﬁﬂﬁﬁugﬂﬁuawhu WHudu)
1.2 wAnfaueireiiuauasanauigliiuing (u $1eluns 0| 1] 067 4
dugn thmnwilulsivnil 1udw)
1.3 ndndusiaunsanaudasnisidarulanainvate (au 1Ju 10| 067 4
wrgsadlusadu Wuunyses car seat 1udu)
1.4 wansusitsungniininile 0| 1| 067 v
1.5 ManandnsilesussTauinnssuasanualiiunansdiosi 1] 1 1.0 v
1.6 fngauiilefunisiusesqunintieiiivanudesiuliiy 111 1.0 v
HAR
2. fuvuviasianiignénBugensng (Cost to Customer)
2.1 iesnnudnfusiiduuinnssy vinuduifiesdeaudnily 0| 1| 067 4
5'1mﬁqmdw?{uﬁﬂﬁ’ﬂﬂiuﬁmmam
2.2 MNUYoNIBRUANNAEFUADITY (19U dedumameilou 1] 1| o067 v
WDudu)
2.3 yiugeudns Uit uie il ddudEnindun @y EMS, 1] 1 1.0 v
Messenger @atiatnu tudu )




37

I EERTREY NUBLIA0)

JaAanu 2|3 wa
2.4 ‘V]ITIJEJEJJJ‘-I]'WEJL‘EULWM%ULﬁaIﬁlﬁauﬁﬂmﬁugﬂLLUUﬁ‘VﬁuG’fﬁNm‘i 1] 1 1.0 v
(u e gUuuy Wus)
2.5 upoudieduiiuiudieliliussy Susifiasaniu (wu 110 | 067 v
naesldndnsausifiarsauansoiluduvesinld Wusu)
3. aanuazAInluN15IN Yo (Convenience)
3.1 9pan19n1sgesulatiivarnuats (19 facebook, line, 1] 1 1.0 v
Instagram web site FreifinauazaInlun1sTenan o]
Hudu)
3.2 fosmeeaulatdansoldnuldnasnnaniieiiussinazidn o 1 1.0 4
GEHI
3.3 11521997 oRAR AT luNuAT I zay Wy vsnalnd Nl 1 1.0 v
Tsanguna sieassnaus W) fefinnnuasainlunism
Honan s
3.4 N5V AUATUIIUAIEE) (WU UNRNTTUAUALLLAY il [ 1 1.0 v
§n) HrouiumnuazanlunsBenan s
4.n5Ansadaans (Communication)
4.1 nswuzdindadaeikiiugeanisesulatyieinlvivinuidn 11| 067 v
waRSueldNTy
4.2 msuuzthwandneinugemsesyladtievildinuesinde 110 | o067 4
NAR AN TY
4.3 ﬂ’1saaﬂwﬁuﬁ’]ﬁﬂﬁﬂ’lﬂﬁaadﬁ’uﬁamﬁmﬁm%mxﬁm“ﬂa%& 1] 1 1.0 4
nanfel ety
4.4 miaaﬂu“m%uﬁ’]ﬁi’;aﬁﬂﬁvhuﬁ%’nmémﬁmﬂﬁmn%u 1] 1 1.0 v
5.msldlagua (Caring)
5.1 1158 contact center Wionaudamatudoasdy F18vinTH 01| 067 4
shulalughnansasildunnty
5.2 1158 contact center wlanauderiaudeasds Freviali 1] 1| o067 v
Foauladosumlaieiu
5.3 Msannudeyanisidauaingni(feedback) vinlwsanas 10| 067 v
anuldla
5.4 M5EeToyaT1IA1TLATNIIADILNTAUNANIAA9 LAY 11 1.0 v
anén vilsanduauiey
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I EERTREY NUBLIA0)

JaAanu 1123 wa
6.A774&U"8 (Comfortable)
6.1 idlasannsadndesussnnnansaeifideansie 1|01 1] 067 4
6.2 Tunounsdselaigenn 1] 1|1 1.0 v
6.3 vinrudnlansldauresivledldie uwildfanuddwled | 1 | 1 | 0 | 067 v
1NN
6.0 USIEINARUTIRIEY BesruaranauEveiu (U | 1 | 1 | 0 | 067 4
anuionsafiifioswe viadiae Wudu)
6.5 mataadudndumnanludwihlndendedudlaoedy | 1 | 1| 1| 10 v
7.a108150lun1sneuaLeIRIURBINTS (Complete)
7.1 AmnuuAnsnLasManiaNevaInan et elisnauledeld | 0 | 1 | 1 | 067 v
919U (fu vunvemAnsusiad Zlud anefuargunss by
Fi1d)
7.2 AnuAnsLazaInaneuessIan Basliinduletelddie | 1 | 1 | 1 1.0 v
u
7.3 ANULANANLAE A INUA18Y8IY0ININISIng e elw | 1 | 0 | 1 0.67 4
Faauladoldinety
7.4 AULANAILAYNAINTANEVRITDININISARRD Frelw | 1 1 0 0.67 4
waauladoldinety
7.5 iudnduaufivesdmiugsia o|lo0| 1] 03 X
7.6 N13UINsIndsTivAwanIzdmiugnA (19U messengerda | 0 | 1 | 1 | 067 v
fag3u Jusiw)
7.7 MIUINNT0RNKUUUTIYA eIl AwRNIAINABINISVOgNA1 | 1 | 1 | 0 | 0.67 4

HANSNAFBUANLTRALIULATYNABIYRLUaNT (Content Validity) 31nALT w10y

anansaasudedinulaninngen 4.4

M15WT 4. 4 FIUNANTIINANDIAINTALIULALYNADIYBNTEYI19INgLTE 1Ty

ADY MUY

AuANNATLATU (Customer Value) 6

AuUVIeTIANTIgnABuyaudng (Cost to Customer) 5
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AR MUY
AuazanluNNITe (Convenience) a4
Msfnsededns (Communication) 4
nsldlagua (Caring) 4
A3NaU1e (Comfortable) 5
AnudsalunImevaLBInINABINT (Complete) 6
393 34

4.1.1.2 wamsvmaa‘um'mLﬁmmwm%'agaiuLm‘uaaumu

N1sNAFRUANNERSIvastayaluluuasuny §33ulavinnTg

nageuANUULTeiolavaluuaauny (Reliability) lnstuuuasuainlinageuainuitila

Tudafnuiunguéiaga (Pilot test) 91u3u 30 Mg kagdnhlunageumanuigeiie

laveuuvasunulagldmalinnisinanuaenndesnislugafiednu (Interal Consistency

1%

Method) felgisn15unA1duUsz@ns Cronbach’s Alpha Ingazgausun1snaaauLiionn

fuUsEANS Cronbach’s Alpha 11nA3M938LAU 0.7 (Lunneborg, 1979) (faen 21fwe

Jeyv, 2549)

MNSNT 4. 5 WanITadeuAIaUTEaNE Cronbach’s Alpha

UsziAuvaInuls A101utaN | Cronbach’s Alpha
Qm?’hﬁgﬂ leiSu (Customer Value) 1-6 0.755
AuUVseTIANTIgnABugaudne (Cost to Customer) 7-11 0.756
AuazanlunsTe (Convenience) 12-15 0.840
nsfnsedeans (Communication) 16 - 19 0.776
msldlagua (Caring) 20 - 23 0.700
AINaU18 (Comfortable) 24 - 28 0.752
AnudSalun1smevaLDInNABIn1g (Complete) 29 - 34 0.715
FUNNUSTAUAIRUS 1-34 0.946




a0

s
a a

HANTTMANENUSEANT Cronbach’s Alpha waiagsiauusegludiaseninawagiia

AUTIEINTIVOLUUABUDINTINUABEN 0.715 ~ 0.840 wandliliuinnuuaeunuiaiig

WeansawazansarlUiddudamaiulunuisule

4.1.1.3 nsihusausaudoua
[ [ £ ! v 1 Y = [ 1
Wunisiiudeyaainnqueiegrsaindssvrvuniluiiendeeg
Ussinalnelaginzngunedadlmivasinuuvasuauluwanaulsassulagaiunsanus

va o

sondulsuSeundngnsuiunyd 1saseundnansniudingy lsaseunangnsandey {39
Iowanuuuaeunuuunludndiu lsaSeundngnsuiuivd 167 1a 15a5eundngns 2 N1
167 4n warlsadoundngnsansiyy 166 ¥a TILINKUUABUAMITAAUT UL 500 YA BelFy
wuuAUnNdUAUS WTeAY 454 ga AnuSesay 90 wuvdeumwAldenldiua 443

[ av o & o
yn uwuvasunuldauysal 91w 11 90

4.1.2 M3AA15ERdayaan Full-survey
4.1.2.1 wamsAaszvitayailuvesreunuuseunudeainide
W350UU1 (Descriptive Statistics)
nan1TilnTgsiveyaniluvesnaunuaoUAINA L aRALT
W5304U (Descriptive Statistics) @3fi 1 %agaﬁalﬂmaﬂémauquaa‘umu
N15AMUNANUNA WU ToyadrnuuuasunudIulnginandgs

U 246 au AnduSesay 55.5 wazidunarie 991U 197 au Anludesay 44.5

AN5197 4. 6 YoyaralUvesEno UL UUAOUN IUTILUNA TN

el I (AY) Andusesay
Kt 197 44.5
AN 246 55.5
394 443 100

N153MUNAINYI9D1E WU Toyadnnuuuasuny diulvejed

Y

Tuwa 31 - 40 U 1wau 197 au Anlufosas 44.5 sesasuneglugae 21 - 30 U §1uau 182



a1

[J

au Anludesas 41.1 sesawnegluyie 41 - 50 U druiu 53 au Andusovas 12 uazdudu

gavneaglutiieny 50 VaulU S1uau 11 au Aadudesas 2.5

ANT197 4. 7 JoyaralUvesne uuuuaeun IuTIUNG 1Y 190 7Y

429818 U (AL) Anlulovas
21-30¢ 182 41.1
31-401 197 44.5
41-50% 53 12
50 Fajuld 11 2.5

393 443 100

N13IWMUNANTZAUNTANEY WU Toyaannuuuaaunudiulvg

AnwUsaans $1uau 348 au Anilusesas 78.6 speawnilsEAUNSANYIAINTI

)}
)
ee
ho)
c
=)
=
)

a [ o

U193 979U 59 Au Antdudoway 13.3 se9asuniiseaunisAneUIge iy 91uau 34

¥ = % =

pEay 7.7 wazdusudaeiiszaunsanuuSygen S 2 au Andudouay

9

o)
N2
)
>~
ca
=
ale

ANT197 4. 8 YoyaralUvesEno UL UUAeUN INTIUANINTEAUNISANY)

3ZAUNITANEN U (AL) Andulesay
NIV eR3 59 13.3
USeyayns 348 78.6
USeyly 34 7.7
U3y Len 2 0.2
39U 443 100

[y

n1sdmunaugld wuidi deyaainuuvasuauaulvgdsyeu
s181@7iunn31 50,000 UM UL 103 Ay Antdudesay 23.3 sesasunisduselad
20,001 -30,000 UM $1uu 82 A Andudosas 18.5 sesasunilsyiuiseauselai 10,001-
20,000 UM 311U 81 Au Andudeway 18.3 sesawniisydusielédl 30,001 - 40,000 U™

§1uau 78 au Anluderay 17.6 sesasunilsesuTeléi 40,001 - 50,000 UM UL 68 AU



a2

AnluFeway 15.3 wazdusuanvinedszausglafl #1n31 10,000 U $1uu 31 A Ay

Saway 7.0

15199 4. 9 YayarialuvesgnaunuugeUnINTMUNAINTIE LS

57¢ld U (AU) Andudouas
N3 10,000 U 31 7.0
10,001 - 20,000 U 81 18.3
20,001 - 30,000 UM 82 18.5
30,001 - 40,000 UM 78 17.6
40,001 - 50,000 UM 68 15.3
11nN737 50,000 UMW 103 23.3

594 443 100

N1TIUUNAINBIIN WU Toyaniuudeuaudulng e dn

5579dUA7 91U 259 AU Anusesay 58.5 5999 TNNTNIUUSENLENTU F1WIU

9
158 au Anvlusesaz 35.7 sesaundondndisisnis/minauigiamna §1uiu 17 Ay An

v v v

Jufovaz 3.8 wazdudugaeiiondndus $1uu 9 au Andudesas 2.0

M50 4. 10 Yoyaraluvesnaukuuaeun T UNmINI1TW

27T U (AL) Andudouas
Y151TAT/ NN 17 3.8
Sgiamng
WUNMUUTENLONYUY 158 35.7
55NN 259 58.5
AU 9 2.0
394 443 100

4.1.2.2 HANTAATIZNLRYANNENAVIIHABULUUFIUIIN AUNAENTNNS
nsaaaluguuesvaguilng anuluvsuniamnavuianalsuasvuingaunanine

dnSuLin AreadRBanssaiun (Descriptive Statistics)




a3

HANITIATIZNUOLAVDIHADULUUADUAIUAYATALTINT TN
(Descriptive Statistics) 9151310/ Lade (Mean) A8 aluunInsgIu (Standard
Deviation) IneinunsziuAuAniuvednaukuudeuniy tneldinaeinisussiiunaluus
ay Smsniadu (Class Interval) annsaldgmsmasiuanaruniivestasluusiasdungns
nduthmaiild luvhnsinseidoyanisadfdoadfienssuun (Descriptive Statistics)

Fanan15aszyt J51easdenninnsiesaluil (Dale Fitch, 2006)

a3 4. 11 sedunIAnTuYenaukUUaeUn LTI eAaATIgNA sy

Jase ALRAY S.D. AUAALIIY

'
1A

AAaNATASU (Customer Value)

Y

a [ 4

Hannan (Product)

randueiteiuauiulalunmsguenmsn 4.19 0.73 il
(W Tursnuniietiesesnnulaendie

Tfuanveviiu 1Wuduw)

Y

NANAUNTBALANUAEAINAUTS TR UYINY 4.10 0.76 1170

(wu elunisaugn dmnmilulavng Wudu)

NANAUNALITNFALUAINTITULA 3.85 0.74 3170
1 [~4 <@ <3
wanuany (WU Wuungsasbusasiy WWuune

I~ v
599 car seat \Wumu)

nanAunTeuAdunanfnile 3.89 0.71 170

A1 (Value)

nsindndnelasussiauinnssuasieama | 4.13 0.75 1N

|
=

TgaunlasunIsFuTesRMA M IILAY | 4.09 0.78 1N

WodulinuNanA N

334 4.04 0.30 an

AN9197 4. 12 SEAUAIINAMMTUYNABULUUAOUS ITIINDA YISO TIA1TIgNAIeeNTIY

Uaae ALRRY S.D. AUAALITY

1%

UNUNIBIIANNANAIBNTNY (Cost of Customer)




aq

Usalnalsanenuia vsasswaue Wudu)

U2y ALade S.D. ANNAALTY
s1AmanfaE (Cost of Product)
osanwansritiduutnnssy vhududias 3.96 0.82 1N
Foaudnillumaiiganiaudwiluluiomann
NULDNIYIRUANIAEEUAID U (LU de | 3.77 0.86 110
Aumamzidou Hudu)
s fiBuRdnesia (Cost of Addition Service)
viugeudneduintuiielilaaudiding 3.91 0.78 170
ANUA (LU EMS, Messenger @si9U1u
Hudu)
vhugouseRuinTuile R ldaudm 3.81 0.72 110
sUuuUTvihusiesns (W aef sULuY
Husu)
yugeuineduiutudiol il dussgsosii 37 0.78 1N
BTy Wy naedlananfasinansny
aunsathluuvesinle Wudu)

39U 3.84 0.39 N

M3l 4. 13 seauRmAnsTuYesERe ULUVAR VA TR LA MAEAIN

UJade Aade S.D. AMUAALITY
AUEazAIN (Conveience)
dasevndenandasiosylatl (Online Channel)
Foan1en1svresulatiivainvals (du| 3.87 0.71 e
facebook, line, Instagram ,web site ﬁti’JEJLﬁiJ
AEEmINlUNN T oRAR AT U
goansesulatansaldnuldnaoananile | 3.86 0.75 10
VIUBEINLIOHER U9
dasmemdendadasioenlal (Offline Channel)
MsNevENAR ST URUATNEEy (Wy 3.83 0.67 170




UJady ALY S.D. AANNAALTTL
Frefiuanuasanlunsmienanios
N1539U18AUATUIUANGY (WU uNRnNTIL | 3.72 0.68 170
Fuduiiuazifin Previnadnuazainlunis
R onan S
39U 3.82 0.35 un
3 4. 14 sEaUmIARLTUYesRe LU U NTIliRaR U 5 Hea S
UJadey AaAe S.D. ANUAALIY
n1580815 (Communication)
daannedeanseaulail (Online Communication)
nsuuriRanAueH U IMIseaulattIgYi 3.85 0.72 17N
ToviuganuanSasldundu
nsuuriRanAueH U IMseaulattIgYi 3.70 0.71 17N
Tvihusendenandneiunniu
Yasnnsdaasoanlall (Offline Communication)
nseanyndudvibiviilieesdulandnioe | 3.87 0.71 110
wazdnavladonandnsildinetu
n1seanynauadigilivinuidnudnduea | 3.72 0.78 1N
I¥nnau
374 3.78 0.40 4N
3 4. 15 sEaUmIARLTUYene LR W TTiRad U sTaTagua
YJadey ALade S.D. ANNAALTY
nsldlagua (Caring)
AUdUIN13gnAT (Contact Center)
11581 contact center vilanautoRiatuds | 391 0.57 110
asde Dreviliulalusonansasildnnd
1158 contact center viiamaudadiaiude |  3.75 0.76 10

asde evlisnauladedualadety




a6

UJady ALY S.D. AANNAALTTL
n1sa1eANENNuSAUgnAn (Customer Relationship)
nsaaaudeyanisidauaingnen (feedback) | 3.79 0.72 11N
ilnsandesnulale
Nnsdedayar1IEITHANISADIENTANINANTG | 3.58 0.80 10
sneebitugnAn vinbisanduaudivey

33U 3.76 0.35 un
37 4. 16 SzAURINANTUYEIERE UL YAR YA INTdNEAI N

UJady AaAY S.D. AUAALIY
A21u&U18 (Comfortable)
n15uU3n1sn1eeaulail (Online Service)
Bulasanunsadndelssnnndndasindenis | 3.68 0.70 110
Nald
Fumeunsdadielaigaenn 3.69 0.66 Gl
Mt lanistdauveaivladlade udlddl | 3.69 0,74 170
Ausenulefiuniin
n1susn1snneeanlad (Offline Service)

USSP LTIRedY 1Besony 3.83 0.73 10
AvAINAUIBVRWIY (WU doufinensed

oo vafiss Wudu)

nsdnnddudndumnangludilidendo | 3.83 0.74 1N
nandaeilaiety

374 3.74 0.42 4N

AN9197 4. 17 S¥AUAIINARMTUYONAOULUUAOUS ITIINDNISHBUAUEIAIINADINTS

Uaae

ANLRRY

S.D.

AUAALITY

ANSMBUEUBIAIUABINTS (Complete)

AMULANAIIAAINATEY (Diversity)




ar

U2y ALade S.D. ANNAALTY
ANULANANNLAYTAINUAVDINAN U U2 3.92 0.65 17N
Tranaulagoldinedu Wy sunvewansoe
7 2l anefuazgUnse [udu)

AULANAILAENAINRAEYRIS1AN FI8lH 3.95 0.79 41N
Fnauladoldinemy
AULANANLAZNAINNAIYVDITDIN AT 3.86 0.63 170
$wine DaeliEnauladelaietu
AULANATNLAENAINUAYVBIYRINNIS | 3.77 0.64 170
Andlo Taeliinauladeld ey
A1USNSUUUATUS (Beyond)
NsUSNsIRdfiAwanzdmsugna (Wu 3.68 0.79 1N
messenger @395 u 1Jusiw)
N13U3NN500NUUUUITIYIUINLAEAINAIY 3.66 0.78 170
ABINTTVBIYNAT

374 3.81 0.33 uln

4.1.2.3 uamsinszvitayanleUadeyed1393 (Exploratory Factor

Analysis: EFA)

Han1TIATIERteyaniudadel

a o

'
= 1Y

F9d15793 NAINEIT LA

TULARINUATIINNNITNUNIUITIUNSSUKALIIUITeNNYIT09 LU U talun1sAneD

ANUFuTUSYINagNSNIINITRaIAtuLNNaweUsiaa nsdldnyIamAaruIanatuag

YUINLDUNANAUNEINTULHN FININD 4.1



a8

whms
(Praduct)

upsin — -

[alue) LT \
Ao TipnATLATY

Customer Value)
R S )
_,—-"'H-

[Cost of product]
— T

.
Al A | A \

{Corst of Customer

(Cost of addition senvice)

-\-'-\-\__ e
Torrrooule o
o —_
{Cnlire channel) -
PRI
veawreovlel | (Conmveinence)
[ lina el \ ]

ke eaieeuled —
[Oriline commurication)
nRrREdeaT
i . (Communication)
nAsAEd ba ol
[Cffline communication] S -
AuEwinTIgnAn =
{Contact center rrrvawnlils
(Caring)
i fugrd "‘fﬂf\\.

[Customaer relationship) —

- ’
mrd AUl (1
A IAE RN
({Online serdce] p ¢ '
{Comfortatle)
‘/)\"“-h.__ ___,-'-"F'/
AT ARG

{Dbversity] Lomplete) /
+ e

L LT ey

[Beyond)

A7 4.1 JnaauIde (Research Model) 91NN1SNUNIUISSUNTTULALIUITLTLNEIVDY

nsinszidadeddise Wunismeaeuaiuduiusindauys
(Observed Variable) fil#anuuvasunmannsautsoonlfifunguiadouazazviousiotlade
utls (Latent Variable) Ingfialdfnszitadeidednsadwiolui

FaidendomoiudTandesudsdanald (Observed Variable)
fomnzaulu n1seduiefafuusuddld (Latent Variable) annuuvasuauianuadiuay 34
fosinu §iTeTaldhdemaonunimunuyiinisinsesithdodadsa (Exploratory Factor
Analysis: EFA) iilevihnisnaaeuidemanuis 34 4o (udefmanuiiansnsoazvioufanagns
yananaeluguuesesuilaaldfivield wasdosnuduansafivgyhmsdangulvalld

dnuselal AansanlaainaAiwes KMO (Kaiser-Meyer-Olkin Measure of Sampling Adequacy)
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[ o

7A59AAIUINNTT 0.5 3908 EAI1T8ANDIY TUAINITNILYINN1TBTUE AwUTWES (Latent

Variable) #49210n15%n153tAs1EAvauanuinel KMO tawindu 0.818

Y

A1391 4. 18 MI5IUARIAT KMO Ye9ngusiauys

Kaiser-Meyer-Olkin Measure of Sampling Adequqcy. 818
Bartlett’s Test of Approx. Chi-Square 4187.786
Sphericity df 276

Sig. .000

N15W319841 Total Variance Explained @sazdislunisiansanii
Toyaveifetiunlierussneunmunnedlseney lngAesdusenauasesutedeyals
2 Tu 3 Uszuaw 65% Fuld 2nn153AsIedeyanudnal Total Variance Explained 1o

WINAU 68.964

AN5199 4. 19 @I599uanem Total Variance Explained ve9ngusauys

Initial Eigenvalues Extraction Sums of Squared Loadings Rotation Sums of Squared Loadings
Component Total % of Variance | Cumulative % Total % ofVariance | Cumulative % Total % of Variance | Cumulative %
1 6.847 28.831 28.531 6.847 28.531 28.531 2474 10.306 10.306
2 1.871 7.796 36.327 1.871 7.796 36.327 2.453 10.219 20.526
3 1.737 7.237 43.564 1.737 7.237 43.564 2.268 9.449 29.975
4 1.495 6.229 49.793 1.495 6.229 49.793 2.050 8.543 38.518
<) 1.332 5.852 55345 1.332 5.552 55.345 1.950 8123 46.642
g 1.169 4.872 60.216 1.169 4872 60.216 1.902 7.924 54.566
7 1.080 4.501 G4.718 1.080 4.501 G4.718 1.746 7.274 61.840
g 1.019 4.247 68.964 1.019 4.247 68.964 1.710 7125 65.964
] 894 3724 72.689
10 728 3.035 75.723
1" 716 2.985 78.708
12 620 2.582 81.290
13 596 2.485 83.775
14 530 2.208 85083
15 485 2.018 88.002
16 443 1.844 89.847
17 431 1.796 91.643
18 382 1.593 93.236
19 .360 1.499 94.734
20 307 1.280 96.014
21 302 1.257 97.272
22 241 1.003 98.275
23 215 .Bav 99172
24 199 828 100.000

(%
YK

ANSNANTUNINTBAIDNNTIANIAUAFIUITON VLA DUF LU T Wbl
(Latent Variable) @11150%W27154108910H1519 Rotated Factor Matrix TA8NA1TUINNAT

Factor loading A@eINNI1 0.5 kAEATUIAT Factor loading vesmuUstiufeulragiiie
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Factor la Factor nilawinduminadiudsegludesuinnimils deadendinlsinilaiuin ue

mianlnaesrsawinnu TidendnskUsnilatsena

M15047 4. 20 §7579UaANAT Rotated Factor Matrix ¥89ngusiatys

Component
1 2 3 4 ] ] 7 B
Cc.P.0OB 753
CcP.O7 G82 366
Cm.On1g
crcr23 . 373
Cr.Cr22 TE0
C.0OnA2 T41
C.0nA13 583 320 306 311 314
CeoAs 11 A00 368
CCAS10 TE3
Cr.Ce.21 706 352
Cc.As.09 A75 430
Cvv.06 06
CLOff.28
CrOoff27
C.Off14 363
Cp.B.33 788
Cp.B.34 TET
Cv.P.01 815
Cv.P.02 330 T14
Cv.P.04 .Fg2
Cr.Cc.20 310 14
Cp.D.31 640
Cf.on.26 750
Cfon.25 708

o
k3 =
L )

M m o w
= o =
[ B T X
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M1547 4. 21 97579UaAIA7 Communalities YeaNgus IuUs

Initial Extraction
Cv.P.02 1.000 J4
Cv.P.04 1.000 780
Cv\.06 1.000 605
Cc.P.O7 1.000 740
Cc.P.08 1.000 735
Cc.As.09 1.000 G606
CCAS10 1.000 729
CcAs 11 1.000 547
C.on12 1.000 BB0
c.on13 1.000 742
C.Off14 1.000 652
Cm.on.16 1.000 610
Cr.Ce.20 1.000 736
Cr.Ce.21 1.000 J0o
Cr.cr.22 1.000 729
Cfon.25 1.000 661
Cfon.26 1.000 673
Cf.Off.27 1.000 654
CfOff.28 1.000 TiT
Cp.D.31 1.000 532
CpB.33 1.000 710
Cp.B.34 1.000 .7g2
Cv.P.01 1.000 70
Cr.cr.23 1.000 B70

NAINNSYNMTIATIEsAUsENaUAINTIdangudafn iz ay
funisesunenagnsmannanalugsmesvesiuilnadsussneusedomauivaud o 24
YoA1014 Ao Cv.P.02, Cv.P.04, Cv.P.06, Cc.P.07, Cc.P.08, Cc.As.09, Cc.As.10, CcAs.11,
C.On.12, C.ONn.13, C.Off.14, Cm.On.16, Cr.Cc.20, Cr.Cc.21, Cr.Cc.22, Cf.On.25, Cf.On.26,
Cf.Off.27, Cf.Off.28, Cp.D.31, Cp.B.33, Cp.D.34, Cv.P.01 Wag Cr.Cr.23

INNANITITLLALITUNITNAYNENINITAAIN LU UNDIVRIHUTLAA
n3tlAnY: Faniavuenansazsuingeundndaridmiunndidelavinisnuniueidedn

JanunevasiuiuienaziinuUsenaunisasuielunstldnw Inetnanisidentaain

v

nlasziteyamedaduitsdrsinaunsoagutadelanmun 8 Uady 24 dorau 910013

Y

Y o

AAzilaudntarauly 10 98 YlilalunanuifefanIng 4.2
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miiuj
(Customer perception)

ATV
(Convenience)

ATlTen vy

(Cost of addition) duuszauINsRaIeLLe]

w - £ o L 1
waaguIlnAnERTusidmIuAn
(TC'Plus)

fpavnafiagainauns
{Comfortable channel)

ALY
(Customization)

PRI i)
(Confidence)

L
(Commodity)

mandadiruazmInaus
(Comfortable access)

A 4. 2 Tumaaudse (Research Model)

4.1.2.4 HANTAATIZHBIAUTZNBULBIBUEY (Confirmatory Factor

Analysis: CFA)

AMFIATITYRIAUTENaURIELTU (CFA) Wumsnaseuldedudunnudunusseningdiudsiu
Hasowrdslaoazfunts Sudumnuduiusinduiudsmartuisninasetodowdsitadnadu
wiolddenaninnsitansevinudn ssdUseneua 8 sadUszneutudawaliin 7Cs Plus
Anusesaz 22 lngliaud1dgyiu n1550F (Customer perception) ﬁﬂﬁagﬂi‘ﬁl 0.95 3
AgeanALATIBdAINAe ATIAYAIN (Convenience) fidogd 0.91, Alddeifiandn (Cost of
addition) ‘ﬁﬁi’lagﬁ 0.86, Wansiual (Commodity) ﬁmagjﬁ 0.80, MufiLAY (Customization)
ﬁﬁ'lagjﬁ 0.75, N15L4189fi@zaanauny (Comfortable access) ﬁﬁi’lagjﬁ 0.57, 499149

dxminduny (Comfortable channel) ﬁﬁhagjﬁ 0.52, AuLdesiu (Confidence) ﬁﬁ’l@gjﬁ 0.29
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cus.per

conven

cost.add

7C’s Plus

customiz

com.mod

confid

comfort.add

AT 4. 3 HaN1TAIANTERRIAUTENOUITNBUSY (Confirmatory Factor Analysis: CFA)

4.2 anaus1ena

AINNNSANHIIIUSUMIAMAVUINNANULAZVUIADUNEA TN AN ULANAE N

(%
a U IS

sAatamAaly Suszaunisal anutguaziauslumunisuinuasnsiaunaEnsiue

()]

[y <

wiunnegudd Felainisfndusazimundndndueiliianuduuinnssunianuwdan

Mo =

a 1Y 3

Tmiwazinaulaluiivedndnioguds uilunisuanudndaeivumnguilai guanlidiewus

a a

wANFUNTEUINNT Tunou n1snBnudoududvnTngduiiAuindy wilugailagtuiiguss
yan1sindintu gudnndeiosfinuigné Anweudesnisiiuiasivesgnd iitoasld
thunduwumsdunsiamuedadusilvnseiuanudesnisunian safaiedunisiia
Tomannsgsia eanuldiuisumanisudsiunaznisidulavesssiounuudsdu Tassanis
Aasginsatfanundadenagninianiseainluguiesesuilan nsdldnuiamiavuie
nansuazILAguNARSusTE MU Savun 8 Yade
UsgneufunisAnwmguilunuiifeadesdsadunagnsmisnisnanalusmues
Y9IUILNA §3AAUAN (Shimizu,1981) ladnausnuideuas@nwiaiunisnainluyuaes
Y89gnAn (7C’s) Fauszneudiedasedta 7 Usznis Uszneudie 1) Commodity 2) Cost

3) Channel 4) Communication 5) Circumstance 6) Corporation 7) Consumer
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'
a o

H3 Commodity HudsndAgunfiandmiuniagsiamuanimluusazunndneiungugsia
Avanilundndasidmiuinineaziiuindadeniddylugunewesgniimudiiuie

1) n135u3ve3gnA1 (Customer perception) ni1efe N155USIUATUNGRTUA

o = a o N A Yo Y o ' ' ' = DA =

N15UsNNT Inngsiadauensedeanslinuguilanciunisiomnasine dedemalvguslnadl
anudilalundaduriuaznisuinisunndu aduauaula dulauazesinnaaedld iy
n1slawantudessulal n1suyiuseaunisainis n1sldauangldndndue n1suwans
o a2 < a o L4 U av vo [ ¢ & 9
AesueAdusnveninduaiiarseianlasuluussesioe Wudy

2) muau1e (Convenience) nMefis N15U3NsNgNALATUAINNINTIARIIIN

=2

anfddntateaiuauie Wy Tgeannnisiiniieivanvatenuuesulatuasesvlay

Y

Judu

o—

'
Y a 1 a

3) AnldaneLiiaiy (Cost of addition) visnedia AldIeignAdufdneiuay
LBLNANUAZAINLAZLNENDUALDIAIIUABINITVBIGNAT 13U AITRAILUUAIUTILAY (EMS),
ANRDNRUULATNAANARNMIINLANADINITVBIGNAT LTusY

4) Wansinuel (Commodity) vianefis AauAt Uselewdl anufiveuignAiaslasu

A a Y oa o e | = % v 44' o
Wievinudenldudndaeii wu awnsannmlulanni, msuinunihdieieanudasndy
Tiftuiin WWudu

5) AuiikAs (Customization) wunefis n1svinlignanidninaweadugndni

dAnyresgshatidnsiewmilonitgnAminly wu nsueudiuaniitey, N15UN5IndRAY

o o 1

(messenger) Tiamgdmsuana 1Wusu

Y

' [
Y = A

6) NSLINDINANEEAINEUNY (Comfortable access) MUNEAY TBINIINITUITD

U

wAnfuTnuveeuladfifianuazainaus lidudou wu Suneunsdderilsigenn Wudu
7) da9msiiagainauie (Comfortable channel) nu1sds da9m1an1suiie
wARFeiLUUnTh uffinwazanauts wu Tnsdanawandusidunmnangyinliiede
Msnile, anuiineudedenuaznnvasgnéndifivensafifisane 1Hudy
8) e uesiu (Confidence) vanefis nsviliignénifinenudeshilunusudita
Tudhunanfasitagiunsuinig Wy nansusianunsatisuidamiignidssavogldass,

fifpenecontact center ianaudeasdyliiugnen Wudu
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U 5

dyUnansIvBuasdaLEUaLUE

NSANWITDY “NagninIeNIsnaInluyuLeefuslan nsdlAnwIavmiavue

v

naskazIuIngeurdniagdmsuan 7 1uuddedelsnnadiingUssasdiie Anwidade

nagNsN1INIInaIntuyuNesvesuslaaiadiduaudAngesladouasiauawuinig

NAYNSNNINIAAIALANUGIA Tnsanunsoagunanisideladasdelull

5.1 @asunansivey
5.1.1 YaULIAYDIUINY
5.1.2 @ayuna
5.1.2.1 agunaannszuiInnsinseiladeitisd1sia (Exploratory
Factor Analysis: EFA)
5.1.2.2 a5UHAINNTEUIUNITILATENRIAUTENOULT S8 U
(Confirmatory Factor Analysis: CFA)
5.2 UDLaUBLUE
5.2.1 T0LaUDLUYATUNITUIINT

5.2.2 UDLEUBLULANUIVINIG

5.1 a#5UNan133Y

N1SANEILTBY NALNENINNITAAIAIULNNDIVBEUSLAA NSdiANwIIamAVUIA
! a o ¢ o U ® Ao =2 A A = [ s
nanuaruIndaunanfnndmsuandingUszasdlunisiine Ae (1) weAnuiladenagns

[

3 (2) iedduanuddyvesdadonagninisnismaialuyuuewesguslnauas (3) iilo
LEUBLUINNNALNENNITAAIA AR UTINT
Usglamifinnainagldsuannsdnmauideluededae T duuuamslunis
WALINAENSNINITAAIALAEUTENBUNTTIRAIAMARVLIANA 1 LavIUIngas (SMEsS) Tuns
fimuiendn nansusiliaenndesiunnudeinisvesuilan ieadsanuldiuieulunis

WUt ukaENSIAULNRE 1998 UVRITIAA
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5.1.1 YaULUAYDIITUINY

[
a A =

YBULURYRINUITEASIL Ae Anwvidadedrudszauninisaainluyutes
Yo UIlaa (7C’s) MitelvigUsenaugsnalamiavuinnalauasyuingay (SMEs) 1ien
Toyan1sITeluuTuumasimungluuuvesduduasusnsiiiifenaugnandmaneves

gsnaeaisulaseuliiugsianasiindnnnuaunsalinisudedy

5.1.2 a3Una
nNAsAnwaell liviin1s@nedeainiansansniadvinig grudeya
paulail meiudinlszaunenisaaiafiingidesivauidenluusungsiaiamiavuig

NANILAZIUINEDU(SMES) wazuSuNINALAeINIlANULAeI99 NnHUEITauantatuinns

Y

naFeUAINgNABIveilen (Content Validity) nngidieivgluuiunidnw laun 1dves

AnAnAukazrAnUIZduAN WvesgsiaTmhendndusidmsunnuazanddldndndoe
q

WU 3 INUAMBITNSAUNIWaLTIAN (In Depth Interview) Midgnviglaliminuifiunasdl

Y

¥ o

MsUsulsenngudedanuiiionrudnaunazanudlsludomana Weshunsnsivaey
wazUiuUsnniiduamaudidsiniuuuasuanuiiteiiuteyannguietng Tasdedan
wisoanidu 2 @ fe daud 1 Feyarhluvesimeunuuasuay dwil 2 defamiileiona
NN UIInAdmTuNdaduiLan Mnduinuuaouonluduiunisvagauaiy
\Fofio (Reliability) ¥3e Pilot Test AunguvadeudsiidnunzilndlAssiunguinegeiilily
M3 109U 30 AU Fanuan1sIATIEYAN Cronbach’s Alpha 38wy 0.94 Jsannnd
0.7 wanshuvuasunufiaztiunldlunafvloyaduiimuindedowasannsoonsuld
MUNQ Ve (Cronbach, 1970)

1% =

Mntuinsdaiuuvasunuuazasiuiiiieiudoyadienuiosds
Uszrnsiithundunduitegisvesnisideluadsd Ao Uszwnsfiondvegludamin
nyamamuAs Aflyssuazdinuaulande fusiuinnssudmdudn msfruasuianga
fegswoinside AmdenlagliiBnsduamunaiegsiivnzauiiofiaziuniing
Anreildiiiosninnifeiliinmudnulszsnsiuiueusasfesnsussanuaidndy
YoUsrunT I383ldITMInugnsvesasuaTy (Cochran, 1977)

Faannsdunalesldgasvesnona ls1uuvuanguiiegiaviify
385 au tledasrunisrannrdevlunisiivuuvasunugisedafiuswiunguiogiadu
F1u3u 480 au ngldisnislunismisdudegiawuudie §Idelanssareuuuasuniuiiuiu

500 YA NIULAWUUABUNINNFUANINTILATURUUADUAUNAUAUTIUIUNIFY 454 4n wasd
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ANNANYTA] 443 Y YBILUVABUNINVIINNA ndentulaveyanlaluininsuseuiana

a s

Tngldlusunsudnsagunmsadalunisiiasigit Useneuluse

(1) NMFAATIZRARALTINTIAU (Descriptive Statistics) lan A1Sasay
(Percentage) Anady (Mean) ﬁ’]Lﬁmwummgm (Standard Deviation)

(2) Mz ndeyanlsUadutadnsia (Exploratory Factor Analysis:
EFA) Liletduni1snageuauduiudindiudsdaunals (Observed Variable) #l#a1n
wuugsuauaunsasuseantiidunquiladenazasviounalladaura (Latent Variable) vl
ansalsdadeiifedesiuinAdonasndunsdanguiiadefsinruduiusmiulunsi g
oSueiuUTfiefnulassadsessuysuazandnusuusifleg faliinssuiild uas

(3) N15LATITNOIAUTLNBULTIBUTY (Confirmatory Factor Analysis:

CFA) ilisiusesuanud Ay ladess 8

5.1.2.1 a5UnAINN3EUIUN193LA1 5 Ua1B 981599 (Exploratory

Factor Analysis: EFA)
311N1596A 5189 Ta38lne 3TN s My uLNUA 1835 Varimax vinlw
aunsnagUladold dome 8 Hade (24 dauds) Beanmsinsginsadalddadadanuly
wove 10 9o Tnewan153iAs1zin1e@dnfild fe A1 Kaiser-Meyer-Olkin Measure (KMO)
Wiy 0.818 Fawnndn 0.5 uagiindulumadmiussiadamAavuinnarsuazunngey

a [ & o [y 8 v r-:l'
NANANUNFINITULANAINTINNS. 1

msfuj
(Customer perception)

AT
(Convenience)

Alig iy

(Cost of addition) dnuszaunimsnanalumes

w - o L) = [
vasffuilnAndniusidmiudn
(7C'Plus)

FoaVNiALAINALUIY
(Comfeortable channel)

ATITLAY
(Customization)

ety
(Confidence)

Rl
(Commaodity)

mainfefirnuasmnaue
(Comfortable access)

A7 5. 1 Tamaanudde 7C°s Plus
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5122 85UNAINNTEUIUNITILATIZHOIAUTENBULTIB Y
(Confirmatory Factor Analysis: CFA)

INNTLUIUNITUATIENOIAUTZNOULTIBUTY NaINNITIAITEI
wuin esdUsznout 8 ssddsznautudwaliiin 7C's Plus Amdudesay 22 Tnelade
nagnsneNIseaaluyuleweiusiaa nIAlANYIIAMAIVUIANA UL VLN DUNAR T
dmsuanlalinudAriu N353 (Customer perception) 1Nfign s09a3NAe A1
d2an (Convenience) Aldanefiuniiu (Cost of addition) nansaut (Commodity) Au
LA (Customization) Msddsfiazaanaune (Comfortable access) Fossiiazaanauiy
(Comfortable channel) LLazﬁﬂﬁUEjﬂﬁwﬁammL%aﬁu (Confidence)

Nnuadnsuanbiiuguslaalinnuddgdunndadelunisden

1%
=

gananduaudzlinudfny 3 Suduusn luiseaweanissud arvazainuazailydang
Wiy faugrandadinnudAyiunmsiusluimdndueiuasnisusnisivisgsiauiaus
Tatuguslna anwauislunisusnisiignAlasuanniegstavilignanidntatsaauauns

WU H99919n1591UeNvaInrateiawuusaulatsareanlay warludiualgaeiiund
‘:{I U e’-::l'

ﬂfm"f]uu‘%mnﬁuLawgﬂﬁﬂ@uaf\hEJL‘EmﬁﬁmﬁaLﬁmmmazmmmxLﬁdﬁlé’mamm%w

MOUAUBIAIUABINITVDIGNAN

5.2 UalAUUY
5.2.1 YoLaUUZATUNITUSHIS
v a o & A al | I~
WHUNAUINAN A UNUSMALULAE I UBUIAM @NUNTaLUIDBNLIU 3 Seay
A9 SyovdU SYUYNad LassYaen
WHUTEEEEY AD NMITRUNTIAISENIINTEYINeE 139U LitaLTuYARLaY
anuthaulalundniodt Faasiiludnmdiungsia
A Yy & a = A v a a W s
(1) vaspanuieniIsAaudanidandelminainuaulalundndueg lae
wsaunen1sAiuziluiendnvaliviglimiAnnaunssdnliungnan flenensn
=~ Y a vy & ) | @ alee v o ¢ ~
WATDIMNNIENTAFRNYRIUNE AN Walee Silaiilunfsmnanenivesgnanaunntindemsiinig
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