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ABSTRACT

Quialitative research was used to study a collection by Sabina Lingerie,
a Thai manufacturer. Sabina’s Soft Doomm collection, featuring underwired and lightly
padded brassieres in soft fabric with detachable straps, have declined in sales. Consumer
behavior and opinions of the collection were examined to suggest strategic marketing
plans. Another Sabina collection, Modern V, and a competitor’s product were used as
comparisons. Data was collected by in-depth interviews using convenience sampling.
Fifteen samples in four groups were interviewed: those who had purchased the Soft
Doomm, Modern V, and other brands, as well as Sabina salespeople. Secondary data, such
as Sabina member information and data from netnography research, was also used.

Results were that the collection sales declined because it has no unique
style, newly designed patterns did not please target customers, and most of the target
group was teenagers who favor discount brands. These findings suggest that
a marketing strategy might deliver a message about a delicate push-up brassiere with
a natural look that the target group favored. In terms of market segmentation, a mid-
level group of consumers seeking a sponge brassiere might be targeted to increase

market share and optimize firm performance for maximum profits.

Keywords: Lingerie, Consumer Behavior, Sabina, Lingerie, Brassieres.
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Sales of Womenswear: % Volume Growth 2010-2015

2014/15 2010-15 CAGR 2010/15 Total

Women's Underwear 4.2 4 21.8

Women's Underwear

2010 2011
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SUGAR BABE
2 A v a a o =1 < o
Casanovy A19NT MEUTIINNINWUIAARNAN U TUaRALENT
WA
Smooth Bra andeu AdeanisuslEsesnzidu Inenlatuinngsy
Bonding 3D yilsiusseutieuwisialidymnadu T
nnnsedouln Wuldldedsiule wazldanudeula
SMOOTH BRA s R VA v
fulanasennanaulddeni
+ o [y =3 @ a I's +
Must Have A17U7940 US1@ MU ULTRAEY.. ¥a9a1unaLA Aiaenn
dindnlednien Widulaladn aeliganigui livganesu
MUST HAVE
Basic aniSeus unNunseuiunsudURS ULl

§33UMN
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nnsdrsadadnduditunguissuiieuivaungivng wn waznianduves
M Ihaduviaanansn wudn lswduarTeguliies 3 Tu 10 vesiiunueriomn Juandli

wiud MAdaduduinguissudidosningudue wu uvesyiveg) ssflinnnindudvesiogu

TsuRudrioiu fluny én , nainaly

Mood + a1ensin

NN 2.2 FRAIUAUANUDIAUALUTUAINLA
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2.2.3 A1us1A1 (Price)

lneTusmdunvesinazgin ety lagnlidsiaeaus 690-1,140
U TuraeNnduTsnaIfaws 520-750 U TnganunsaanIn1siseufisusiaeuaniy

SnuaizAurUTeINainlan sl

AN519% 2.6 WIBUEUTIANSEINe Wacoal Mood wag Sabina

211 (Wacoal) 5701 %1011 (Sabina) s1A1

Wocoal Mood 31A1 690-1,140 um Pretty Perfect 520-570

Boost-up Level 1 FEAUNDIU iﬂmgﬂ?jmﬁa

690 UM
Wocoal Mood , Soft Doomm 640 U
duszAUNDIIUY SIA Ay
Boost-up Level 2

£%
[y

W Yupdfudluidud

Wocoal Mood Modern V 690-750 UM

Boost-up Level 3

Wocoal Mood Doomm Doomm 690 UM

Boost-up Level 4

2.2.4 fnun13dLE3UN15Y1E (Promotion)
AUNNTYIININAIAIUNGUYDIFUAIRUNTIVEY Wacoal Mood t3ulawa

paund 2013 Wusiuun tnedseazidundwmeludl
A Yva va v to W % 2 Ay
Wau NINHIAL 2013 aﬂ:ﬂLﬂmmauﬂﬂuummuqﬂmaﬂLaﬂmmmmiim

Aunse menslavavnsesulatdasausn lidwewuug w33endy ldverduidledn [18+]

d‘t aaa a

F984..93U 2 WNTIAERUN [2 Minutes Life Change!] Hgan33nd1 16 8133 laggavie

1Y

Yoin1slawanluastilfie Wacoal Mood Boost-Up yanigu 2 Angwiies uinnssu Gel + Air

[
Y Y =

Mold Hewasuvwinnthensgalusssumd azanndnanlvgfdnwliguaulags 2 dnl
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WaunINgIAY 2014 Midlewanduai Boost up luyudiuaivayuaiy

a o <

sumeEmdsfmdn ¢y Boost-up Bra uimnssumssunssesnadusssund ileavviouty
amdnwaivenli Adesmsligudemeanneluiifialaunuin “Beauty Inside fuds...ane
ananthdlu” Tngnisesnmavlasanvnsssulatiiedn “armealifivuin a3? [Beauty
has no size?] by Wacoal Mood” flsaniafiou 2 uawia wWiedeanslinuldsusiauaiian
M3FiRAU ‘AN’ 990 vuevienvesiuds’ 1 nlfagvieulawaniliuilaadediule
mnuay fldindnudlvu A8 g Ioawe shenisauld Wacoal Mood

a

\Aeudanan 2014 Wacoal Udesaduidle iletausyuuadlulviau
WasueuAsesauiianazyindasnssulaglilavaniififonduin “amneudaenssuiiinds
varau.. dulU” flvendnfou 1 §1uau ifeulenudinazsyivdasnssu Tng Wacoal Mood
arfuayueNYeEmgIRdn wazesnlinm "usssuvAnuilfaman’ fe Boost-up
bra ansenuinnssudunssegnndussaned iunisnseduliauldidedulusunsunuly
Aagnssuniien

Woudsmiay 2015 UaeslawanlunouldUs #BFFB : Best Friends

Forever Bra lngltdanauin “a1aswevu1nill SniNaudaaf@ouwilow #BFFB” faansd@edns

¥ a a

Tdssuiowaudnodldlainldusng wudu auaunewss gudnaulisosiiiouain

O e oP g
v 1

WNTUAZA U YRLAIMTIINGIN 915NAIIBINTIANADALIAT UINTNLAERTUNTINALTY 130
Jufiwasldusugauuuduy . usianumilowiioud desnleuldnnaniunisal lngdaus
WARAUN Smooth Bra by Wacoal Mood @etileu nszdu 15503508 tiauntgmd

e ey dewiiu Tivualy
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190 2.7 WisuiiguaalumslamanFuanguaunsasening Wacoal Mood Wag Sabina

Sabina

Wacoal Mood

2007

TVC Doom Doomm A396sN

2009

TVC Soft Doomm

2011

Ta1waun Doomm Series UMNWSBUAU

alawnu " Aniiegls AnAegen’

9191 Doomm Series Version 2

meNg131 Doomm Series 3 4 WUU

2012

TVC SABINA DOOMM SERIES

"L AAASUVDIAUANLAN"

2013

TVC Modern V fsasanlu 6 Juni

3 3 Version

Viral Clip: [18+] $37841...9au 2 whil

FUagull

2014

Wit madarsaniueaulal Doormm
Doomm Ty by Sabina "Wy L. 1

n .o A @
wuuu Uhiislae wasedu Walonea

AaUlawanlusaulayl “Anueulydl
YUIA ..A3977? [Beauty has no size?] by

Wacoal Mood

(%
LY

TVC Modem V - #ann3 3eiu

=~

Viral Clip : “n nneufaenssuiigmgs

yaneau...auly”

advosulauinulaniluwmeg 3 anmy

WNNE A"

2015

Doomm Doomm 1ul by Sabina tuu

anv.. 3006

paUlawanlusaulay: d1azwsvuedll

SniauRpaRouNay #BFFB

rAUwaasuaauEetululvigns
Tiuslaien "aaun Guiinvesdn

a [ 3 ! [y
suipanuuaudasuaildusfunse

“Doomm Doomm Tvisi” Iﬁgﬂagl"

lawanmsesulay Tevuzvoumds
WNAN Modern V Sidelock by Sabina

nsS L% a n
Fanndn Innled
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U 3

N133LAaIALAZNTANEINGANSTUEUSINA

[

3.1 doyandnduainAne

a1 o w

U3 91011 971m (@mvw) eenkuu Kae wazdmedunyatuluans nels

(%
1 A o

LATBIMNIBNIIANTBIUT VLY Ao “Sabina” Fuluiiiermasiuyatuluansuiudinid 40 U

U o

£ [
a v v = a v

wazgrdurdesmsduiiouiiidladvds deudadyaduluivainnaneiiensuausniy
AoINSvenATuNY 1Y wagluyngunse uinuddeluassll ssfnwduaves ¥t 2 Ju
lawn Ju Soft Doomm &erindsUseaulymeenuiefanas way Modemn V Afinagunsediu

v Y a ¢ A ) = a v ' ' v ' o &
IndiAigeriu Soft Doomm lagansnsaimsgiiveilSeuiieuduasening 2 sulususnensal

3.1.1 Arudaudszaun1eanisnann (Marketing Mix)

A o a4 A = = ] Y o a v
Weiaedlenenisaatauidiguifisuseningdald dnwugfun
AoaNURAUA n1seenwuy 51A1 d@aufidadiviing alawnu wSidumes uwas ngudmuneg

NUITSNBULVRIRUALNALALITY AD TEAUNDIANUNUIA T URELaNTDY LA lUAILYD

]
=

JUnserannazdinuwansiuegredaiay esainnesdn Modemn V azilugud vas

Wa3u1 Soft Doomm laifl druauaudfvavalawnu lald n1seentuy wasngudvuned
i 1Y) P o I o Y Y o o = a

ALANANAY wallan1uidimineiagdfu uazsianlnaiAesiu lngdsieaziden

[

WIHUEUMUANTIN 3.1 9l
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M1579% 3.1 Wieuiguseazidunvesduaw1duiiu Soft Doomm fiusu Modern V

Soft Doomm Modern V
Taln .
MODERN 7
AnwITAUAI AU AU
anulu

*

Woshyumunsgauliunans 4aeeu

nysligdusssuyd

W@Nﬁﬂgﬂﬁﬁ MlinnenTedises
2AMY UINNTIU 3V AD

V1 “on“ aztheenenli@indnd
shegunssne V fuvthidan
Tifluenld auiwe)

V2 “nviue xiivianin Push UV
silu Fiazrminesmaienlsnsety
V3 “andin” iilo V1-V2 Uszau
W&y 15Aazld V3 Saduenane
WJeadadusavan

wazlud 2014 Jutnnssulu
Side Lock Tifinainsudng e
Funthenlisldnasnteiulngls

aaalulnglvl
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M1519% 3.1 WiuiiguseazBunvesduaw1duiiu Soft Doomm ffUsu Modem V (si9)

Soft Doomm

Modern V

Basic : @il® @117 wazdmm

Basic : @wla @117 hagdm

N1309NLUY
. = SO A

Fasrllon sasmangdvan dvieidu | Souns fenaneties
anlduazarensmiin

311 640 U 690-750 U

daundn wtliwesedin ,Sabina Shop wlimeasedin, Sabina Shop

A%UY Sabina Online , Lazada , Line Shop, | Sabina Online, Lazada, Line Shop,
Central Online, Oshopping Central Online , Oshopping

alauny U 2007 “guindsens Yuauiemasd” | U 2013 “fisesanty 6 Juri”
U 2009 " Andiegla Aw A agen " | U 2014 “ Fannd IneTu
Y2012 “indnvesrudmdn”

WSLGULADS GEGREES YUY 81581

ngadvaneg | andwdn Nengeglutg 18-30 Y a1 ipyunsnlunIsueesa

avivuvmivends TUaufeauieyingu

sunilseseniniatuyrinamlvigh




3.1.2 §un1sioansmenisnana (Marketing Communication)

nsvin1saanvewdu1vesiu Soft Doomm wag Modm V Tugiasaus

U 2007 89 2015 ieznquidmneiduaudman dseasideanunised 3.2 Al

3197 3.2 Key Communication vaslaiwansdunsiausnd 2007-2015

LUUETY.. BINAR

U
Sabina Key Communication
(W.fA.)
TVC Doom Doomm o e W P
2007 | _ A 3 YFUAN USUNTIWUDNTY
Sl ¥ AUAINGUAUNTIATIHIN
2008 -
2009 | TVC Soft Doomm ANMAEIY Yuau1emas
2010 -
2011 | laweu1 Doomm Series ﬁwﬁagﬂﬁ AN Aagen
1 UUNUARl2waAI Doomm Series i
Doomm series 4 4 LUy
Version 2
2012 | TVC SABINA DOOMM SERIES 2012 LAARAUVBIAUFNLAN
2013 | TVC Modern V & 3 Version Hsp9anlu 6 U9
wilaslavanlueeulal diulae Doomm Doomm 1wl by
2014 . . . R
naeeky Lnlonoa Sabina "W LWL L UULUUUIW"
TVC Modern V Fannd ey
advoaulay "viuandume 3a1muy
Wl "
TVC Doomm Doomm ludl by Sabina Doomm Doomm Twsl by
2015

Sabina WUUETLY.. BINAR

AdUa "Aeutn Yuiinveada sednaiiy
LAUTADUAILE USIAUNTI Doomm

Doomm Tl Iﬁgﬂﬁ%‘!"

lawaumeeaulay Tevuzveagnganndn

Modern V Sidelock by Sabina
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agutulgdnnisvinsnainveswSunlugaeiudt 2007 89 2015 1Wuns

unguandn wilugasiauad 2015 erdunisuesniavaniievenitgndniinudurdausn
9 I PO A 9y A oA o v Y a & v oA v o -
nndn lildiigedman walimdunduieundilagnds uasidugidervgyauyadului

anansguanalannas srag1uias

3.2 LuIAnuAzITIAUINSTUAYITRY

TunmsduniBassidos "msnuunagnsmsdeasmanan nadidng : yadulu
Sabina 3u Soft Doomm" leiwafn ngui) uazntAdeifendomnidunseulumsdine iile
tharldUsslowifunsuaidasessdl

L umnuAnAeIfumdnns 3C’s Model

2 MUIANLAATBINSABANTNSAANALULYTANNTS

3.WUIAUARYRINGANTTURUILAA

3.2.1 WUIAMUAANEINUKRANNIS 3C’s Model

ndnN13 3C’s Model gnAnAulae LAuGY lawy (Kenichi Ohmae) 14
Unaueaslunilsde The mind of the Strategist lnglausnsounulIfn wagAmugdlung
UURlunsnilnsaunagns 3C \Juguuuveanagnsniegsna My 3 Yadendniiasyinl

genaUszaumnds Ao U3t (Corporation) gnAn (Customer) wazguta (Competitor) v

9

'
;% % =

a & a 5 5 - a o 8 v I I A 1w vy
ey Bataluanumieunagns (Strategic Triangle) agvinliosdnsegluan niiwiaduls

(% '
faal 1 =

1.ﬂﬁ&g‘1/l§l,ﬁuﬁﬂm'§ (Corporate-based Strategy) NagNIULIAINNUIENIE

9 9

° va ~ v o P A v ' 9 Ao W a !
Vl'ﬂflﬁﬂf\]ﬂ']illﬁj']llLSUlILLGUQlI']ﬂWq@LN@W@QQQIUQ’]WLL’J@@@NV]ﬂJﬂ']iLLGUQGUU I@E’Jﬂﬁ]ﬂ’]ilm
o & % <, v o v ° vl | A g Y} o v Y] o a
Iududendudinlunngaiu mnawnsadilantudiuiiluladendn uwlinseiadadeodos
Yadudundeunnuluse

2.nagnsiliugnén (Customer-based Strategy) gnAndiedndudndnues
] [ a

s & A ' ! v o a v ! v dl ¢ v &
NAYNTYINWUN L‘LJuVILLquJu%WQﬂm Uu%’ﬂ%%@ﬂﬁqiﬂf\mmaﬂaﬁlﬂwmﬂ‘VIE‘j@ NagnonIuu

[

amnsanuseenidudiutoysaadl

2.1 uuanudnguszasd (Objectives) 35n15llAvauengnAteanniy

AIUNY
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¥

2.2 WUMUYBULRYRIgNAT (Coverage) MIUUIWUUTLAAIINHAYDS
ns@nwuueUnsaataisuiulukdazion NzdeangranaulnunlasuBEIWusiY

usiazivn wagyhlisuyuaunisaanegluanmlmdseu

a [ J

2.3 wanunsiaszvinann Tlupa1afidinisudadugs Aansiugus

Y

Y a ¥ = o % =

NALITNNTIAIIERANAIMAAIEARINUY WOFNTLULNTINAINNNTIASIZATNT LU L

Y

Wiugn AR URINGLYDNAMANUTIAT AU YIRSV RS UANA 09N 15AUM

e

3.NagNSLtuAKYY (Competitor — Based Strategy) AuvnaanyinlminAu
LLWﬂG’hQVHQﬁ'\IUﬂﬁgU’JUﬂqﬁ LGUI'U ASHEARN N159DNLUY NUIAINTTU NISUY ‘Vi‘%aﬂqﬁU%ﬂﬂlﬁ

Jusiu (ende Ygyenfivg1u,2558 : oaula)

3.2.2 LL‘L!’)ﬂ’T]&Iaﬂ%aﬂﬂﬂiaaﬂ'ﬁﬂ’ﬁﬂa’]ﬂLL‘UU‘UUiﬂJ’]ﬂ’]i

3.2.2.1 ﬂ’J']&I'Vi&I']EJ‘U@Qﬂ’ﬁﬁE]ﬂ'ﬁﬂ'ﬁﬂa’]ﬂLL‘U‘U‘UUiﬂMﬂ’]i

N3A0EANINIAAIALUVYTINTS (Integrated Communication:IMC)

'
2 =

wiailensaniudl IMC Wunszuiunisiidfyiaunsaliinnsnainussginguszasivnig

Y = a

NIa1Ale FAEIATIEIUY04ANNMINEMUNITARAINITAIAKUUATUINAS L Ianray

sULuURwialUL

WS 299N (2540, %11128-29) TrauvaneveALARNSE0ENS
N1INAIAKUUYIUINIT (Integrated Marketing Communication) U180 NTEUIUNITVDI

N1INAUILHUIUNNTHRA1INAA Nnedldnisgelanatesuiuuiunguidivungeaeng

'
| A

ABLUBDY Li’]mmwams%amsmﬁmmﬂquuﬁmms R msﬁa@m%wwqamsmaa

Yy o v A

naudmuneliaenadasiuaudesnisvamatn weliguslnaidmunelasindudinag

Y
Wludanu anuduirsnwazanudeduluduidvelagvondsds IMC WHuisnsiuguly

maﬁ'mamizmuﬂWiamﬁiaﬁamiﬁ’uQ%’Usdﬂaaﬂiﬁl,ﬂuwma

AnR @3aan (2542, ©1133-34) THAUNLI8N1SERAITNS
N19Ra1ALUUYTUINTT (Integrated Marketing Communication : IMC) UUNLHE N151TED

waneUselny tevinlvnisdearsnianisaaiatdulusg1eiiuseansninnazaunsoLdnna

4

AUslnAlAeg19nsean viau1sanadliontdeniladn N15FRAITNNITAAIALUUATUI AT

Y

Junszurunsimunssuunisieansmenistdiniesdiedeaslunategluuy wagtmnld

welianusaidnfeuslae FeusaziaTeslloszaesgnldegranaunfuiazseiiios lagd

L% vV

¢ = VYo ¢ v v oa v & 1 a v O i
ngUszasdiialiuilaalasdnuusus wWhlaluidum wasiuindustduiinoe
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3.2.2.2 330158061INNNITAAIALUUYITAUINTS

nsdea1sn1smatawuuysannsiluunuwdunnisldisnisdeans

=
QEE
Gy
D
anb
be
=De

1.n15lawn (Advertising) 1 unsiiauenanduainiudenlully

yaradadduAlydrglumsaiiuaulas seudatuayy

2.n3dua3un15v18 (Sale Promotion) unislidegslaszazdu

\enseuliiinnsnaaedivisedoninsoue

3.115UszduNusSLazn151Y1 (Public Relations and Publicity)

WWulusunsufesnuwuumindasuvsountasnnanealve0irnsvsandn s

4.n15918laenInaueNY (Personal Selling) Wunisdeansuuu
WWBeyniin (Face-to-Face Interaction) ffunguyamafiatnitasidugninlaeiauend nsious

AOUTDLNAULALVINANN UN

5.A159a1AN19n59 (Direct Marketing) tJun1sldanununeae
Wsdndt nsans anunnedidnnselind (E-mail) seduinesidaifisdeaisinensasieasna
L599elalAnNTEUANRRINGNAANIENFUYTOT1EUARR

'
1 A

91NNFIGY4 5 AAINA1 MTHOEITNITAAAUUUYTUINT 29
v o

nihfideansnmsuaznededlignanguidmvuneguiunas Lagdumidamanisnainyes

NARAUINTRLAY (U1 Deuaeanng 2549, 1.326)

1NNSANYINITENALITRITUNITAUATIBATENITINMNUNAENS
N1sdeaNINIINAIN NANYY : Yadulu Sabina Ju Soft Doomm WUINHWIILNLWUIAN
Ngtesiunisieansmienisaaiakuuysansiazaunsadubiussleviiunisaunin

daszluasaillown

Sawitta Wintachai (2556, W.un@ngs) Anwt5a9 The effectiveness
of using viral advertising: case study of Wacoal campaign for “ My Beautiful Woman”
HANISANYINUIT wANLUgY My beautiful Women Wuinduwaudgiuseauninudsa lng
[ Y o 1 1 aa =3 saa o I3
’mﬁ]’]ﬂﬁ]’sLa‘Uﬂ’liiU%mUU“UEJWI’NQVIUULLazﬂ’WiLLUQ‘ﬂU?@I@UUL’JUVL“U@ 1917189 laguusue
inlddessulatduuiuiuniste uaznisilawanriudendn (Above the line media) Tu

nslawaLusuavan1eldnls duneuldUd Beauty Inside iieliiinussansainlunis
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Widengudaneldasan JaaudgdananinisaiiasshilomNainassd a1mnseasng
amdnwalliiususuaRIunsinlavan Falun1sUszaunud115998ansTnIsnaInLuy
1a%a (Viral Marketing) fia Lilanitunis nsAsgaAugaIsNIsUIauasodluiuvesoITunl

= % a jaay A v
LLagﬂqsLa@ﬂ&[’sﬁﬂﬂqﬂJﬂqjsﬂaﬂﬂaﬂﬂﬂiﬂﬂgﬂﬁaﬂ

v a

oS ve18uldy (2550, L.UNARNED) ANYINUITUITDI NORNTIH

o

nsiUasudeansnisnaiawazanuisnalavesldyaduluntisiuuy “ded” Tunsann lag

NuITeddun19998189US U1 (Quantitative Research) @ldhuuaauniutduLnsod wag

[
v U

drsradldyatulu 1A sUkuudied TuanamnamuAsIuIg 400 Au AUNquAIag19dIu

9

Ingiony 30-35 U seaun1sdnwluseauuTynas aaiuninlan a1dneglnguninaiu
enywdudiulng wazseldeglugag 10,000-19,000 v mudlunisteyatuly fie e

3 1 S I = [ 1% v &
URYNI 1 ASINBLADU NANITANWILULTU 5 AU mmﬂ;ﬂu

Tuduwesnumsdadunisdeansnisnain wuirdwlvaidasuain
dolnsimigefian sesaunde detinvans uazdedumediin mudwiu dunsiliaiudevesde
e senuindlngdefuain dethelavan sesaunie deluawes uazdeunuiy
Tuvas suddu Tusumsdndudeansmanainaindeyana wuin Wasunnifieuatngedige

sosaaunAe AuluAsauAS W Wand wise wil wasdlnsuludiuvemdnauuemiiuosian

¥ =

AuaNuianelaniseduanuinanuimelalunmsiveylusediu

wn Twdsafgatumsidudihdunsimuiuinnssulug @edulutiedausaninenli

Y

[

anenulusssund waslinunnia usanuianelasiusmazegluseiuiian

auauianelaniisenisliuinisvesnidneu Tuamsinegly

a

seeufineld uazianelaisesnisiiunseming aunseieIesulunisliuinis diunslv
Auslundndoe dunisausuuenaUselovliiudlviugna waznisliuiniswdenisuey

agluszaunnely

'
% = =

AuAuianelaniirenunviy nmsivedlusezdunianalauin

lngisesfianalauinfe nMsdalsesduanieiuanuazaInlunisidende nsiusseInia
waznsinLseaduRalgny dadlanuianelaszduneldluiies wnas wiuiu o 9w

(%
o a

nsged1vesgnAyntulugUwuuiied Touay 86 Frariin1suetd

Tulomani daungusegns 57.75 azuugiselviauidndeyatululuguuuuiled
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3.2.3 WUIAMUANYRINGANTINHUILAA (Consumer Behavior)

nAnssuguilna (Consumer Behavior) yunefia waAnssudaguilaaii
msfuvmste neld meussdiuea meldaosndniust uasmsuims Geenainazausini
#B9nN15u91 (Schiffman and Kanuk, 1994)

neANITUFUILAA (Consumer behavior) ineiia N1snsyvivesyanale
yaranilafetaddasmsatunisdanilildiudgensldauduasuing fednnesnds
nsptumsaaUla wasmnssihwasyaraiieatumstauasnsliaud (Kotler, Philip, 1999)

nanlagaglimginssuvesiiuilana (Consumer Behavior) visngis N3
LandoonvRIUsiazyaraiisateslaensestunsldauduazuinsmaasugia saluds
nszvaumslumsandulefifinadenisuansoonvesusiazyana daflanuunnsiisiueenly

v v

= - a Y a a ¢ o &
msfinwisemginssudusine dusslevinunsean 5 Ussnsaadl (Ggivs

<9

Wadse3anl ,2557)

a 0

1. frelunnsaaiainlanstadenildvsnanensanaulateduaves

ARG

2. PalvifngrtasannsanvumnudlungAnssulunisdndulatodus

£
=

vosuilnnludnsligndeuazaenadesiunuaunsalunisneuauesvesgsAaINdsiu
3. fagliinsimunaauasnsmuHAR SstanansavilldATy
4. iieUsglevilunmsutsdrunanmiiiensnouausinufionsves
Fuilaelyimssfuriinuedudiifioonis
5. Paelumsuiulssnagnémsnaneveagsianing o iemildiuisugudedy
AungAnssuguilangalnil Google ladlauuwifanginssuguslanga
Tyl le¥ 2012 Tneldenuafind dunounisinauladiodud (Zero Moment of Truth) 3o
figuniudn ZMOT Wunguidunisean iessuesuisazouldifiunim uazdila
na#AnssuLuslaa (Consumer Behavior) wagnsauadnuangnirluldlunisiiaseinig

[ 7]

andulageduailulsazyssian (Category) aneq laglalanuariununglagtunounis

v a

a1
snaulazolisail
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3.2.3.1 AMUKUN8VBY Zero Moment of Truth (ZMOT)
ZMOT #a nsinaulaneudedudn (Pre Shopping Experience) &4

'
o w o YK Y
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) ~ & A ooa a ° = |
Fau Juduaivniliidenuuifin enalguuuuinen uvinnisdearsnisnainsiell
lutunaugaine Weu1uuiAn Soft Doomm Autleumtoulifunss I
WisuisuiuluIfa Soft Doomm Tear Drop Us13UNIIngAYl Fallaziuunisiaen
Inatfigeriu nudn mnguslnavzdndulieduiazidenteduaniuuifn Soft Doomm s
Weuwmileulidunss 110031 mszduknfaiueanuadnsainnisldes udaau Innsnasy
Auslnpdulvgiueninludeiiwianum mseanansawdlulawn (Problem Solving) ietulu
Munsdbulagiu Aanldudaddninduninenvasy gliluresnss FumAndmsaiuaing
sosnsuazmnliinduladiosvidonduiidunnAniinnniian 19910 Soft Doomm Tear
Drop us13Unsaveativeniiiesgunsavesdud fudaganansaviiianduazidilaladng

waldlaventiawadnsvsedsnguslanazlindsanaiuld dnvisdasldnisdearsuuuliaigg
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(Education) Augfuslanags wielifuslnemsuisnuantfivesdum 3s35fnandosddnan
wazsuUsznailunsdoansgenituuAauuunsn

asuladn d@enuuifin Soft Doomm dutlguiniloulddunss Arginana
(1) GﬁammﬁﬁamﬁﬂLﬁ]uu,asLﬁi’fﬂﬁ]dwﬁ’umjmLﬂmmadaﬂm,j (2) @rwrsauntadgyn
(Problem Solving) Wiungutiwineld (3) iudsiiunnsing waglval esanuundndanands

¥ a Y

Lufillunanagedulu (4) genrdasiunszuamiuauludagiuinivdWosaauuudusssuwd

U o

faudzunsindeaniioutuliliuss FaveuadinanIahundutadelunisideniuifa

AA Soft Doomm suileumiioulidunss Wenmianndunagnsnisdeasnsnansely
4.3 MSNMUANALENSNITHREITNITNAIN

nagnsn1IAaIainaINMsiledIUsEAINANTIaNTSIAIAAR FuA1 (Product)

5701 (Price) ¥9am199AT1MU"e (Place) N13daLasu (Promotion) unldiiveligsiaussg

[

nnUsrasAnIeiIuNsna1n lnedadiudsean (Mixture) vesdiudszauvanananlyiiaiiy

wiga aenndesiuingUsyasd Wane wazaniunisal welvinagnsnisnaiantunled

UsdnS0m FIN13MMUANENSNIINITNAIAYBIALAT Soft Doomm eiifasalUll

4.3.1 IQUsza9ANI9N150a1n (Marketing Objective)

v a 14 |

1. tions¥Aueanv1y (Drive Sale) TiAuduAIiY Soft Doomm 14

9

goAUELAULATU 10 %

2.Lﬂaa%’wmﬁui (Brand Awareness) #iadum1 Soft Doomm

4.3.2 ’3’mqﬂ‘éza\1mun’ﬁ§ami (Communication Objectives)

1. a%fwms%’uﬁ (Create Awareness) #ad@uA1 Soft Doomm Iugmm

ATUlUTUNTIMUUDUSTTUINR NUIANAIR

9

2. pengnanududuiriuussumsiveiugusienusus Sabina

Y

3. \inN13%0@ue" (Create Action) §u Soft Doomm
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433 naynsn1sdeasvasndndusiyaduly 10 fu Soft Doomm
nasnldrudenindednvesiuilaa (Consumer Insight) aunseis
gnszuiumsdnidenuaziiinguuafnlunisaiisassalawan (Creative Idea) Gl
Fomundnlunisdeans (Key Message) fia Soft Doomm futflauinileulaifunss
Tutuneusiolufadonedesielunisdearsliimnyan Tnsfinnsunusznousundudvune
fifeansdeans (Target Audience) ilolAnUs¥anEnNgaan
\osannguiiiving (Target Group) ¥esdufIU Soft Doomm Liu

¥ = ¥ o

a A | = a ado v = I o = va a
QV@QW@QIUGU'N@']Q 18-30 U %38 EJJVQJJQWﬂW@QﬁﬂU']@%IU?%WUQﬂllﬂﬂﬁfﬂ ey Q'Vllﬁlﬁ/n\‘i']u

a a

(First Jobber) lUaufiveny 30 U Adesmsldfunssanumnszivuiunans iugwdsdnuin
pan onsuald  waziluaueysnuien denguidvanelunisdeas (Target Audience) #e
naufgIfungulivangvesdudn (Target Group) 31NT0YARINE1IEIUTAAT19ETIA
afUsznauTessioansnansnanadare Ul
4.3.3.1 muwvdnlunsaeans (Key Visual)
anudnlunisdeans wiefidnniseaindeuldfemdn Key Visual

1% =i

Junmuanfiagld vnd vanan wedearslunisvsuenauduendnualyoawususi
ABINTILFDANT FIIINAIUABAAGDITU AILNUININITAAIN (Positioning) VesEUAIIY
Soft Doomm lagnsivuanIwan (Key Visual) fesdeansidniauuazyinlviguilaadila
Tuyiuiiinuusunfeani1saeaisinesls Manuan (Key Visual) NUssansninuasll
HANTENUNNUINIUE19NI1e NaenadeiuingUseainn1anisdoansuastannunand
AoIN159Ede (Key Message) lg1

lagnsimuanIn (Key Visual) ¥89duA13u Soft Doomm e
= a o A Y = D= [ a v oA« U a
doansuuifn dumilouliidunss Beasvioudisrnudusssumfvesnisaunleuluiviionag

= Y a =gy - v v 2 Y a a1 & a &

assvveumds Rldnmduivdiiudminios wasilugugalan sssud liduiwluy
founlas wieunuiiwiennlidnuazldlngawduld Tneldamdulnudunvioun ede
= a £ avy v Yo 1 a v o P = & o
feAuuTans Wusssund Iiesan liauidanininunniintie negud vsenuduunnd
wineniay Fagldnmitiursssuys gudanvn waznmsalulnudvnimuedieln
ad1e ave1nn denmdasiurirupfvesnguiivineg MdlefindesssuuRazindduruludu
Iney wipunulddemnu Key Message hazdamnuiinszunnla assiuaudenIsiugdiudn
Y091 B nunATnthenwuuiiae iesenliauidnivtheniiniulildvesUasy

WAL IULN AU DU DNVD IS
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o | T
N ‘ f y k ' K /
' / | A

A9 4.7 fMegralnudninvanlunisdeans (Key Visual) ¥8sduA13u Soft Doomm

dUAUlIN http://www.snailwhitedyou.com

= < uaial ), i
(NONIN NON UUULIRY

pulidyuvidoulinunse

M9 4.8 FIpgannnanlunisdeans ( Key Visual) vasduA13u Soft Doomm
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4.3.3.2 M3muadamanisients (Media Plan)
1. msiiunsvesnguidmung (Customer Journey)

nsMviuAYeInnIsaeasiunaumanedmsuium w1l Ju
Soft Doomm aldvanlunisAndenteanislunisdeans 31nn1sAny) dune wazliAsien
nswunsengudmuny 5o Customer Journey Aausinudua Aumdud Tuaudianis

= v ! = [ !

L a v - a v
FaAuA Fan1sAnwinana asdendnwiiunguidmuneg (Target Group) ¥edduAIY Soft
Doomm Tiugwdjs 01g 18-30 U wise gudeiimasdnwegluseivgaufny) waz sy
11974 (First Jobber) fidioan1sladunsearunuisgduiiunais Wugugadnuin aan
s & v ea Y ’ P a v & a v

asuald [WuaueySnulisn o1fvegluusewmalne uazillesnndud Soft Doomm LTuduen
= i a v = A = 4 4 v e
NLANENRUARINAUAT Mass 33LapNAN®YT Consumer Journey NAFNFI1UITALYNA
nquidmnelanseuaquinUsemea lngnsiiunisvesngandmisng (Consumer Journey) lu

gty [©2016) aziiianun 6 dudedl
L1 mﬁui (Awareness)
1.2 MmsiUsgumeuteya (Evaluation)
1.3 finaulade (Purchase)
1.4 sl (Usage)
1.5 138097 (Repurchase)
1.6 msatiuayuy (Advocacy)

nsiuneveIngudmang (Consumer Journey) ¥as

nauLdmneyadulugndun Ju Soft Doomm awildssialuil

NsLAuNaNsTuasveenguLnuing (Consumer Journey) a3y

1NN5IRUIIAATUS (Awareness) @uA13u Soft Doomm lagdeiusinasuanslulagiu

v
o @ o =)

faitdevtariudadnAu(Traditional Media) agnsinsimi Jngy Aelulsesnweuns wavdeya
Tmlagne doseulay] dududefinguiimansaglfiidluudas uazisuanmsidiuannnsvied
Turaath Faduraeneusenaintiu wazdenndudousntiu (Out of home) aghaitu do
Ui BTS wiedouusalagans viedoiny uayldfudeuanwioghadu wiisdefumiuanys 1y

v A a 6 Ll 1 [ 1 A a dll A o dy U a
NUIADNUNLINWIDYS M2F LLaZSLU'Ju%EMﬂQNLﬂ'mmEJLaE]ﬂUiIﬂﬂa@WU']Lﬁu@LUE]M']‘UUWN
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a

) (Y a LY o A Aa A 1 a [ A
WUMAN LNTILLNAINIUTTTUATILUNITANUUTIANLIIIU LAZLUIUU LN@QJI@ﬂWﬁiUWEJ@ U1

aa 6

weenluiindeu viotginsimisgiiv feiuladaladamlngazindeusoniailndid
viseeaniugridlulsanmeuns wasveurinluSuruadiegimils uaglavanneunisaiey lny
Lisdninislavantulsanimeussilunisdaden wazanunsoaninlawaniulssnineunsle
drunaevieuliiandutungent e Tusssunguithmuneagliuilnedooouladiuandv

Iy YSeUuARNNINBSNOUAREAIAT WIKUSINAINAZAnAUSIAlaYM UUYR NS

2 a

paulaulainy winlavantudugdesinliaula vsetdademzludlwiaiwinasauladen

v

ANAIYUD

g uslnasaniviruainlalifdewusud dedunisiieonsuivesngudvuneg

¢
U
ziivadesanutazdalui win1sandile waznsliavaulassduduiienndsasidundn

oA v ' 1Y) B o & Yy v 52 v
LAYV LLﬁguqﬂqu"\]ﬂUWULaﬂﬁiavLu VN‘L!LUQ‘VVH]3maﬂﬂﬂﬁqﬂﬂﬁqﬁﬁiiﬂﬂﬂﬂﬁaqﬂq'iﬂi]fli"\ﬂw

! oA S vy
naulmneanseiudelawaniuld

Weguslaasuasuaiinnuaula asfiamsfnwmdeyaiivenis

v oA |

Wisuiilsudeyaduai(Evaluation) Aukusudnsedud1sudy tneasdluAnyiniugasnig

9

@ A

¢ a v ' I3 s v o A o v e | SR a
paulatl SuanmsAumawiule daudenannsadnngud munegluduiiasdudenyae
daasunsAumiuusuagdun fndudunisauniivediglunisdnduladevesuilan
9819.9U  Search Engine Optimization (SEQ) . Search Engine Marketing (SEM) #3an1514 yt}jJ:
a a 1 U a dy 1 &l ddd = o
ansnasion13fndulate (Influencer) 8813 Blogger 1138 yARRNHTaIdss Tun1siugin wang
AnuAaiusaduAlulaneaulal Wudu wiusnandessulatindl Fontndu wasniinau
978 (Personal Selling) Aflnag Uiy Luaqmﬂmamﬂzuemﬁumuiuwmﬂmmmmwu WA
wiavAuariinudaInsuavassEfuansnety muuﬂmaaﬂsqmuiuiwgﬂmq maqﬁpﬁl,%snémag

° A v Y a o ¢ . | Yy A U a A I vy X
ARgUzin Weliausnansiae (Education) Yaslvituslaasnduladenteladineiu

[ 77
K Y a

=
LA VINUR ﬁLLJJWﬁ]G]ﬂiilI?JENN'UiIﬂ@"\] LU@EJULIJUﬂ’]iL?HVLU@ﬁuﬂ’WI

[ J [J

niiularnavundeludesmisesulad undoindunauinuiuioy Lu@ﬂ%’]ﬂﬂ’]il,a’f]ﬂ“liﬂ

q 9

v [
Y

Fuluguilnadadosnsnaassalddeudndulade fudutunoudeudadudunou nns
dndulade (Purchase) vosfuilaa uenvinazidudesnisesulauiidudeniaves
I I3 a a & I3 a =1 Yy v oA v
E-Commerce voululaagndun wie Liulen Lazada Nianunsadsdossulailauas dowth
SdaludendnidrAgyiiasieliguilaadndulalisingitu Ingldde o gnne (Point of
Purchase) 9819191 wARden (Catalogue) , Theasauldiuviu (Hanger) , hauanslusludu
& v Ay d' fa Y ) a Y A v w
N3070A1UNADINITAOANTUUALAUAGUAT (Headstand) wazn1siauanadua1nningiu

(Window Display) drududenanunsatisliinn1sgedunlanidu uonain n1saueasunig
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218 (Sale Promotion) Fadunisan uan wan way wagniinanuwie (Personal Selling) Ju

=

deonduszaAnSamasgn esanguslnaazidomuugiiveminauiazaInnTIATIEh

WOANTINVDIGNATY Soft Doomm Tuunil 3 nui1 gnAreuANLANAT Lavdniuesuln

<

#931A1 (Sensitive Pricing) AelUd@odL@sun15u18 (Sale Promotion) 3gidudend

UszdvSnngegasenguidivane

duludunouroanisld (Usage) Faludunauiindsannyinnisie

a A 1

AuAuudy mnduiivselud Aesldemislunisiuanudndiusazuidymiiiugndng

wudymduA1e81959a159 Hudean1antdnauIentid1u Yeeanne Call Center 910

o w

drtinalng uwazdenseeulall iiensuausssegniegsinieauAaiuluy Ny

YDIAUAN

A & Vo = I a 1 A a [ a

Weiinsdeuazmnlasuauianslaseduaiauinis Aziin
n15%991 (Repurchase) Fstoinslunisdoansludomsiiuenainaznentiniud@enan 1uu
Insviend Ing waiiumnugetiula agianldnisvidaiunisvie (Sale Promotion) Lite

nsulvinqulmungennauinBeg1Bnasy

drudunauanvinemsativayu (Advocacy) Aen1sldAuaInasuanse

(Word of Mouth) @saziinainasvinnasilglustutuliiinoudssod s 1wy nsuansadm

A1 a v

a < < 3 = < 1 ) a a [ £ Yo & ¥
ﬂﬂL%u%M@@ﬁUﬂW‘UULQ‘UVL‘Uﬂ Wsauden MsuusHuleralineuardwmslinulnafndunu

lngasunsiiiuntvaanguidming (Consumer Journey) agsadly

(% (%
[

AonaNFenAuLarFedlslrlegsd@neaulatiusenaunu 1WeIniaLlF@onamy 8Ny

Insimlaziivuilunuslananas uidsllguslaandausinadenuiiuey iesusvaeuslnade

S a can v ¢ { v ' Y oA A Y oA
QNL@Nﬂui%ﬂQQQUIBUQQU@JIUW’JU LYU Gumzaimmﬁu QSL@U@J@O@IU@’JS LAgWUINLUBDLYD

a A

a g ' i I3 vy o v
ensignlargsevuensiaglidsudes usazwdsululdiofovazsonauwnu vinli

]
A =

AUstnadsuanslavaney sadn1sandilaanas inselFeduinanueaulaeg Amiuiusug
91011 Fodududn Mass Jendendosatlavandonufuaivgdelng ielingudmune
\edeliNIndulan1an1snain (Communication Touch Point) wagasiesanuteiielyiiv
s A o a g v ] 4 A 6y I o € '
wusua WesnvimupfaulnedilinuAuazielowusuanilavanniunidniamiuinnii
wusuAnlawaudligataanisesulatifissagiuied Bnan1slavaniIudeani1anasy
st lawannaingvied WWunisnseanedeyatansuuunine ldldanzauAgndiies

vingy viseldanansadenlaameiiesmddlunisiuruwingy viliuaeall nnYisene
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1A5uasag19vDg LLasa%’NLwiuﬁiﬁvﬁuﬁ%’ﬁﬂﬁ’mui'uimiasiwiaL‘ﬁaq WAYIAN LU
ANNATINETIA 0P8 AANLNTOASIINITUBNED Lazas1viAUARTNARBLUTUALAaZ AU Lo

%Q%UW@U@QﬂﬁW’JﬂW@J’]ﬁﬂﬁiULUuLLNUﬂWWIW Uﬂ

-Influencer -Catalogue - Social Media - SalePromotion . Sgeial Media
-FreeNewspaper -Blog -Headstand - PersonalSelling
-Direct Mail -Website -Hanger - CallCenter
-Social Media -E-commerce -Window Display
-Radio -SEQ/SEM -Standee
-Website -E-Commerce
-Event -Sale Promotion

-Personal Selling

A 4.9 MsaunsveInguiving (Customer Journey Map) Yaenguidmungves

duA3u Soft Doomm

2. MIINLRUNNSERENS (Media Plan)

ndeanlaveasuannnisiasieinisiiunisvesngudivane
(Customer Journey nguitmungvadduAzu Soft Doomm vilvianunsaAnLdenYean1eN1g
doans (Media Plan) funzaufunguiihwanels Taeazilivisde Above the line uaz Below
the line WilelidoansiirdanguidmngliAnyszansnmgean laslanznisidenasyuly
doeaulavainmsdnwingAnssuvesnguidvanenuin dnluajaylidintudeseulal 3
Jagtunisldduimesidninugunsalnisdearsidgauannauniusunatsdiunisly
FAmUszariuvesnunauil wazndu Influencer vilaneeulavffinalunmsinaulatovesTosu

vuzfefuiinisuiinadonalnsimianas fadunisvinlavun
nslnsvimtiidudonuu Mass Media Aedefiindsrusiuusnndinadenamulavarludiu
iy widoninzadliiomerosildsuminionnniodu uenanidadentodidulavmnly
Tsanmeuns osnnifudendildfuanuionainnguiosutasnguaurineu lasde
ameunsifudefiauiiemaulauasddlalunisuarsdoutgs Weifleusvdessulad

LW'ﬁ’]"’iﬂJllﬂﬁi‘Uﬂ'mi]']ﬂﬁﬁl,i'laus] MlrnssunlaanEunlsin weunsagiiuszansnn

g Paaznsidenidaenarlutieszeznaiiniunisewislull
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M137°9% 4.1 : nsneRunsldielavandmsuduniy Soft Doomm U 2017

1 Jawaunalnsvie

(TVC 30 sec, 15seq)

1.1) WorkPoint %89 23

1.2) 984 one

1.3) 999 Mono 29

2 larwaumnding (Radio)

2.1) 93.00 fm

3. dodeiud (Print)

3.1) M2F (Free Copy)

4 Aolaranlulssn e uns

(Cinema Advertising)

4.1) Major Cineplex

5. @On15nan o VY

(Point Of Purchase)

5.1) Hanger

5.2) Headstand

5.3) Standee

5.4) Catalogue

5.5) Window Display

6. M3vanaaulall

(Online Marketing)

6.1) Influencer

Marketing

6.2) Website

6.3) SEM (Search
Engine Marketing)

6.4) Youtube Ads
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lnawsnalunisidenlddeusussinniiaaseluil

1.nslaganielngyieil (Television Advertising) Liiaga1nwualty

a

ludagtuguslnadenansiimianas Usenauiunislawariiugesmnalnsiiadiisinifgs

q

Soisuiudedug Suawandenlavanifios 3 tes idamdnual o wagnguitihmune
nsanguLtdanuneveadudn Soft Doomm lawd 1. Y03 23 WorkPoint 2. 989 one waz
3.989 Mono 29 Aue13vedlawal 15 U1 wag 30 Ui szeznallavunfanseny
2 \piau Ap Wiaullquigu B9 lhaunIngIAY

2.m3lawMeing (Radio) Aeusitlagtudelavaniiunsingayldfuanudeuiiasas

wasanngAnssunisusiaadevesduilaalulagiudsulianmssudeinglaense (u

a

n15:Unnas1y Application uagteanitesulatunndu uianvsndudonauludeing

3

i v a A a A a o [ 1 a @ (YY) a
Luax‘i"\ﬂﬂﬁl\‘iﬂﬂQMWUﬂﬂﬂaaﬁwEJ‘\]Wﬂﬂ’]iiU‘WﬂL'Jﬁ’WJUiﬁ LLﬁ%V]’]\‘iGUENQV]EJﬂiJﬂ’]iUiUGYJ Kifg

1 L4 4 A P QU a ] = v og.Jl A 4 ! o
gaanveaulatiuas Application iesassunginssuimuasuly danu ielinguidnangdd

Aa 1

alawnu waraiansius (Brand Awareness) NilsoduA13Y Soft Doomm Fudentadlunis

3

=

larwanmaIngiidamaiuazdnsen1snuiengudmunensaiududaisu Soft Doomm lawd
93.00 FM Cool Fahrenheit an1iliwaseasilondudiu 1 vessumnelng

3. @odsfins (Print) fawsingudvungasuslnadodaiunianas ui
4 a a ea o Y = i Yy A a a = ad
dedsiunnuanviidiannsaidrfengudmunglaegraliusyd@nsained 11o991n35n5uan

A Y a v = A a

ﬁmEJmiﬁaﬂ’liﬁﬁﬁdﬁﬁwa@miﬂﬂ FafuSadenineaisuans Ao M2F (Free Copy)
fnvansuanid M2F luedondsdofiuiutsnoninad wanwiyniuduni-tuand) didewman
Gumsthiaueynusedriusesuuuuiidlaliie

4 Aolawanlulsenineunsd (Cinema Advertising) Lilesannann
wswgRanazmadiesiinaduuazudsdunniunniu Vi liauiudIAaeIAsenIEnN13ANs
wntu Fsngudmaneresdudgu Soft Doomm Flaflalndfiuilnedelssnmeuns dafuis

2 A s . . = ol vo a
Laaﬂimwm’lﬂiﬁmwwm MaJOI' Clneplex "INLUUI?QJW?WEJU@EVIVL@'ﬁUﬂ'J"]iJUEJllLLagﬁﬂ']sU']Qﬂ?:!ﬂ

Tudlagdu
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5. @on13ma1n a 918 (Point of Purchase) 1d4an#ide Mass

'
a

Media levinthitlunisuenusededssnusud Arzfanissuiludiidesnisazuen wdsain

[
v =2 v

WU INANNERAYIE YRGS IUAIYSE N IR FON1TARAIA Bl AVIBAL

Y v

Tuidngeliduslnadnungnisivssaunisalsauiuuusud Fegaiagyliguslaaladuda

—

[
v a 1% Y

fuAuAese wasnsedulimAnnste Tnenadeninisde u gaanedudn 1w dhensouls
WU (Hanger) @uaud (Standee) uami&en (Catalogue) AuAAIANAINUITIUAY
(Window Display)

6. Msna1maeulall (Online Marketing) tiavilauenundud

[

v a = yaa 1 = s A a v A o a v
SPnuiinannIu Tneld3sanag Tunis laewaniivled vise lavanviedus Navihdumusss

v v 1

Tumsunseuganaulad wislitaulasustazinmnuaula aunsenadiunldusnisusoate

Y Y

[

audnniinlufian Insasdentesmdlunslawan fail

6.1 {38vENa (Influencer Marketing)

6.2 nslawavuivles (Website) Tnaidentdulivles
Kapook Wwag Sanook Lilesanassfunguidmneuaziduduiiindusy Top 5 Tulszmelne

6.3 SEM (Search Engine Marketing) A n19ma1AuL Search
Engine tJunmsvlsdumvessidndusunisaumluainunsng %qazﬁﬂﬁmgnﬁuwdé’dw
wazgnednlavesninivlediiedsuarasesgluntidnly useenidu SEO (Msviiules
yausTlransuiuYes Google) fiu PPC (M3de Ads U Google)

6.4 N3YINsRaInULdIPNeulail (Social Media Marketing)
Ao n1smatnfivieay Social Network 7199 leun Facebook Way Instagram %4 Social
Marketing fdslésunnaflionognsunn sizdafiinisldnuginiuvdesuladuszinmdy

6.5 mMslawanuuiules Youtube (YouTube Advertising) Tng
nstlasanauen 15 3und mnnslawanniainsiied unlawanuy Youtube 33

Wen Offline 114 Online eliiinUszansanlunsiintauilnalagegn
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4.3.4 n3nunsuUsEUNad (Budget Allocation)

A1ANPUAIUUSEUNLEBNTITISUUNISANUAEAYNe (Effect of increased

sales volume) ABNISAMUAIUUIZUIUANGDAUY LALNISANNUALDAVIEADIADAAR D

[ [

UAAINISHARLALNITININNUNEFUA AL USNSNADUASIUNFTOUAINSUNS WD
nszfugonu1eTuYafina1d Bearnnisisudssananimun L wasuusdndiunisie

TawanflsuivauUszanalumsimseanamamundiss nusoasisoadelud
1. dolawarnalngiien (Television Advertising) Sudmdau 55 %
2. Felawarlulssnmeuss (Cinema Advertising) \udndau 34 %
3, Feeaularl (Online Marketing) Wudnaau 4 %
4. Aelarwanneing (Radio) iudndu 3 %
5. Aefefiai (Print Media) Wudndau 2 %

6. @on1snann a4 9918 (Point of Purchase) udndu 2 %

Budget Allocation 2017 ..

m Radio

Online Marketing
4%

M Print
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