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ABSTRACT

Chatbot is an interactive program that can be used to communicate with
users automatically. Chatbot was developed for using as a communication channel,
therefore, brands can leverage Chatbot to communicate with customers in order to
gain customer engagement. This research studies CRM messages communication via
Chatbot channel influence on customer engagement level and characteristics of
Chatbot channel used as CRM messages communication channel.

Research methodology of this research is quantitative research by
collecting data from online and offline questionnaires. The population of this research
is active Facebook Messenger users and have stayed at a resort at least 1 year. The
number of sample size is 360. Results of this research suggest that CRM messages
regarding customer support and customer complaint influence on increasing customer
engagement level when characteristics of Chatbot channel regarding familiarity
influences on increasing customer engagement level on the contrary convenience

influences on decreasing customer engagement level.
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4. Facebook Messenger
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1881l Facebook Tnganansadsdenimldlusuuuuisnes suam sauldsnsinsdn
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[
Y v A

Astrandenuely aadl

Y v s

TsunsugnAdunius (CRM) Agianisdmsuasdnsiinetgnuvinanudilauasd

a 1

anSnarengAnIsuvegnAINIUNIINITARa Ta sl lae NIsimuIN15a T 191
anA1lul (customer acquisition) N15¥N®1§1UQNALAY (customer retention) A3
23nsinfvesgnan (customer loyalty) wag AuaNIaluN1TaTeAls91ngNAT (customer

profitability) (Ngai,2005, p.583)
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TUsunsugnAdunius (CRM) Ae Mslddeaya nszuiunis welulad wazninu
WanagnslunsiansaNduRuEIEnI1NgNALaYaIANTAABAYTINNATNITYINGIAIVEIGNAT

(customer life cycle) (Kincaid, 2003, p.41)

Y o [

3o luguuomasumaluladienuvedlusunsugnaArduius (CRM) Ao

[ 1

nszvIuNshunsiniusazinssideyadiuinanniiannsassuiadeyavesfuslaadedn

Y Y

(consumer insight) tialdluni1seSutengfinssuveagnen (consumer behavior)

(Lau & Long, 2003, p.51)

Y o L -4

aeﬁﬂsznawaﬂﬂmnsugnmamwuﬁ (CRM)
aeAUTEnaUvedlUshNTUgNAdNRUS (CRM) Utenauludie 4 asAUsenau
TowA

Yaya (information) 1W3guladauinguvaslusunsugnarduiusianguys

a &

Uszinnvestoyaidudsslovusalusunsugnandusius loun Identification Data twu ¥

A ¥ A

| o € S & A v a a o Y ¢ .
QQ L‘UEJ%IVIWIWVI NIDUVDUADUE) ‘V]"\]@LﬂULW@IVTﬂ’]iW@@@V]’]\Tﬁqiﬂﬁ]ﬂU@Jﬂﬂ']ﬁﬂJUuim Marketmg

Y

a 1 a 1

Data 5’]86&58@@]‘1@‘] mwmaudauqﬂﬂa 5@LﬁULﬁ@ﬁﬂ’T§(§]ﬂ@@V]’Nﬁ‘iﬂ% LYU I1NN1INTU

]

" a @ 1

AINUNTDIINNTHUAANGANTIH List Data 1¥u e iog NaAUNIUNIIYAREN1EUBNA N

&l

494) = 1 1 wa 1% (% < 1 1 1 =
AN99UTDLY Overlay Data by Ui%'ﬂﬁ]‘ﬂ@ﬂ@ﬂﬂ’] 1AEIANUNIUUARANIPUBANTUNISIYINT D

3

INTTUUGNANAY

U s

N32UIUNTS (process) Wigulalliandnsinmivedlusunsugnanduiusiogiagy

i o [y

) = A v Y] Aa a Y Y
nsrurumstutagiunielueuaniiieadesiugnan gandufduiusiugndn (customer
¢

a 3

touch point) n3838n1slunsAnsaiugna Wy Insni dld

walulad (technology) LU%EJULaﬁauLf-ﬁ'm%’ﬂsﬁﬁﬂﬁiﬂmﬂmqﬂﬁwﬁuﬁué
ansaiauld feesveameluladivinlilusunsugnanduiusialuldusslovdle wu
syuugIuteua (database) flsidunisfnwiniudasnde (security features) wandnuei
foWAIS (software products)

wiina1u (people) lWSgulataunasUdsewadlUsunTugnAFURUSNITNNY
#edldsuniseusuuazimuniiososiurelusunsugnAduiug 1wy nsiineusu nsld

o

w3esllavlinlnlg nsianauaznisiigneia (Kincaid, 2003, p.44)

Y o o

WvsnegvaslusunsugnAduwus (CRM)
wingvedlusunsugnandusiug (CRM) fie Auaesniinivesgnen (customer
loyalty) viselunmsufufnenissnwianuduiusuegnAuazeInnsilussazend JagieLiy

1935N159113319009gNA1 (customer lifetime value) walusunsugnaduiusiulyseos
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narulunisuifuazonfenisieundadluseuy n133ansteya NTeUIUNITYINIU
LazngAnIsuveInnIukarasfnsiienaglilusunsugnAduiiususzauaiiudnia
(Kincaid, 2003, p.49)

FTUUUIMIgNANENNUS (CRM Systems)

'
a Y o v s !

FEUUUIMITANAEUAUS (CRM Systems) Aoszuudnsaunaunviglesnns

Y

a1u1safndaiugna dauendndnsnieuinisunanal tnudeyavesgnAiwasiity

Y
Yaa =

JasreiieriaudilagnAlafgedu ssuuuimsandduiusdisliesdnsaiuisalasu
aeRAuiiNeiugnan IneseAuretannuituegivauansawaznsinluldnuves

FLUUUITMIgNANFURUS (Khodakarami, 2014) uenaintissuuuimisgnanduiusdesiuluia

o w [y LR

IanudAyiuanuduiusluseiuasinsmeuiu IngfiugIures ssuuuImsgnaduiug

<

' '
3 ¥ a 1Y 1% 1 = v =

ziinsdavivdeyatfeafugnaiwaziusluliunaulussdnslunisiindedeya tienae

Y Y

]

ansafanuUseifvesgnAvetednsd nsvihaudilagnanlandaasdelenialunis
Y AUATINT A9 FURUUNITVINNIUYBI TFUUUTMTNATURUS 19U MsuaniUasy
Induazdoya nisneinsalvenvie WWsunsudmiunisdoarsnielussdng 1udy
(Salesforce, 2016)

USBNNYBITTUUUINTANAITUAUS (CRM Systems)

TLUUUIMINTNANEUITUS (CRM Systems) dlsnefiu 3 Useian lauwn

Operational CRM fiaszuuuimisgnaduiusiignataiunsaueaiulalay

Y

Operational CRM figasjsvsneiiazyiliszuu CRM luldegresdnluiifiieiinysz@nsnm
LAEANAINTOUNTTHER AI9E1958UUUIMITANAITURUS 19U Customer Service Call

Centers 5¢UU Point of Sales Wag Marketing Automation

(% [ s

Analytical CRM fiasyuuuimsgnarduiusngreyianudilanginssuway
ANUABINTSYBIgNAAar T1elRNEadu Tnedinsvilunalienensalng Anssuvesgnen
wagsinadnlasuuuulunisdndulade Analytical CRM 1diasesialun1siinsigywan

wa1nuany Wy n1sviiuileadeya (data mining) Adetaya (Data Warehouses) kag N3

[ 7N

AnTgvtayaanANIuYeIsesulail (Online Analytical Processing)

Y Y

Collaborative CRM @858 UUUSMITaNANFUNUSNYI8TANITUALYTNINTT

v 4

goanslunisdedanssauluiegenfiufduniusiugndn (customer touch point) iy Liulse

Y

Y89USEYN BLUd waz Video Conference tJudu (Khodakarami & Chan, 2014) 1a ¢

[

Collaborative CRM tiuaziiisseansamlunsdeanssenitegnauagnsduamamnsausn

&

wlasudeyamdulsgleviangnduazinluldlunsinavevszaunisal

%4

Aa
fsiegnAn lng

Ref. code: 25595802115112LOV



Collaborative CRM Usgnaulumig n133an1sufjduius (interaction management) A9ns
WauazUszgndlitomislunsieas uagnn3danisveania (channel management) A
msdamsvesmdasiansmiuaenadesesteyauazihluvszyndldiudedildlunisdeans
Tag Collaborative CRM azldtesmmans qiesmaiiiefviijéuiusiugnaniloinlonia
flagldfinnsfidausanfunindy uonainil Collaborative CRM afiusgloniiluuivasnis
wisiludeyafuveandaziislussdnsiiietinuszansamlunisitauvesyniielidl
Usgdndnmgeen UJorgenson, 2015)

29AUTZNBUVBITLUUUITNIgNANENNUS (CRM Systems)

SEUUUIMIgNANduuS (CRM Systems) flasdusenau 4 dau el

CRM Engine fiaaaufifiiivdoyavesgnen lnefivisgunuudoyanall wu e 7

Qe o

'
=

ag Lwasnsdmi Twia way deyaniinududouningadu wu Suwiuaseidiivleduas
a a o < I3 & @ , A & @ v ~ =
Aanssumvhaeluiuledivaiiu auszadves CRM Engine Aatluuwvaaiutoyatiieamils
= 4 9 v 13 < v & ¢

\WeitalvivieesdnsueaiugnAlugudnas

[ I

Front-Office Solutions fia wenndladudainsuuuadtoyaraIgna 13

(% L3

Sales force automation Wag Marketing Automation wAAefidn WAD NITIATIZY TI897U
wazanudslunisidiiwesdeyadududsfivansfaguain wazduenndinduiiniy
anzzaanndiieddafazaiunsadiausnisliuinisuuuianiaues (self-service) uA
anénlduniiidu nsendesaneifiuililun sieseidtedladsfigndrdosnisunniian
waghuztNaansikigna

Enterprise Application Integration (ElAs) for CRM ﬁmmwwﬁm%&uﬁa&_jixwﬁ’m
back office way front office EIA aza8lun1TULALOUTNITNITAMDAIIN LAZUINIT data
mapping waelszuurhnsdeansiuszuuduele

CRM in the Back Office Aain3asiiolunsiinnevideyalasazegaslussdnsg
wieMsaninsyuundetiu (back office) ity ImqﬂﬁmzwmmmL%ﬂﬁaizwmmﬁiﬁ
LL;’I’;’ﬁzwﬁammwsaﬁlﬁaﬁmumgﬂLLUULawwyﬂﬂa (personalization) AR SEUUAILNTA
MN153ATIEYANBAEN19UTEVINTAENS (demographic) 9iiF1ans (seographic) Taya
119713534 (financial) vi3eusinseiadeyanislddneluein (Greenberg, 2001)

UszlevivaeszuuuimsgnAndunus (CRM Systems)

TEUUUTMIRNAFURUS (CRM Systems) fududsdsnivlunmafiuanuiis

W@Tﬁl%ﬂgﬂﬁ’] (customer satisfaction) ﬂ’li%’ﬂw’lg’mqﬂﬁ’l (customer retention) aulUfig
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Wwnegegavesmsiilsunsugnaduius (CRM) lUufuRaenisasieninuassninfves
anfn (customer loyalty) S¥UUUSMNTINAEURUS (CRM Systems) ok

FYUUUINITYNANAUITUS (CRM Systems) HaeiimuneAnsivlideyaagied

' '
a A

Usgdnsnm nsiiesdnsidnlagnAnldfagsinliesdnsanunsadnauedafigniidesnisuie
ahalszaumsalfifliungn Ingesdnsmsazdeatilaufauiusiigniirensdns tonans
maiuteyarine fandulssleniromaheudlagné msfiegnssvhdsdosdnsdniu
fazdeslimaluladlumsinnisdeyaliifisudainsnszyinnuvesdoyaldesnagnieamie
anusadamnenylunniluldluewian uideshlitoyamardamsadndsdlaeynde
YDIDIANT

SEUUUIMIQNANENTTUS (CRM Systems) Faetfiudszansainlunisdoans
sEmineadnsfugnin Tneflesdnsidoyavesgnivinlvininsuannsadilaldfeymmio
ANABINITVRIGNAT SrULLIIMsanAduRusylininaudnelafnuaiusadfeuas
dlateyavesgnéilduazamsalivinisuigndilalusedugadiousindu uonand
welulafadelmidielindnanuamsadidedeyaldusiasldgunsaifideiuinliiulona
Tunsnevaussmudessvesgnilaglisudufiazdesegluseviimansly

STUUUTINIQNANELTUS (CRM Systems) FaetfiunnsTiunnsuagndn ansld
sruvUIMsgnanduiusazdrelimtnauiinih dliuinsungnanuisaneuausasiogndn
I¢ogefivsransamuazsafunndduiominasadrdstoyavosgndn 9aevilving
nululiegsniianszesiaiveminiuwargnal wardiaunsatdieasnsnnuiis
W@Iﬂiﬁm@ﬂﬁ’l (customer satisfaction) l9i9nsae

TPUUUTMIRNAAURUS (CRM Systems) Fgvilnszuiunisvinauluusias Tu
Huldegesnlug® meluladanmnsadundisanszeznauietuneulumsvhanuusas fu
1y nisnsendeya msduenans ddldanlunisufoiunluusias uuidudunoutddnl
N15v18dUAT sruuUIMIsgnAduiusatunsadiundanistaeyintiduliegnednluds
(automation) ann1szN1TvINIUYBINEnUlaeas Lﬁ'aﬁaﬂﬁmmﬁﬁ@ﬁ’u%gumauiumi
vauBuefisiaudfannnd

FEUUUIMITNATEURUS (CRM Systems) Frafinuszandamlunisiieu
sgwinaunun andnvesisiazununanunsadndstoyald vilvanduneulunsieu wasu
azununannsauvsiludoyaliuifuiiofiuussavsamlunisinuldfauld wu de

msnann fen1svne amnsauvsludeyanedugnaliwndiends (Jusu
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SEUUUIMIgNAIENTLS (CRM Systems) Freifisuszansamlunisiiasizs
ToyakaYNITIIBUNA TEUUUIMTYNAIAUNUS (CRM Systems) azvin1sdmiudeyaly
widnfenilefiazannsadinseidoyaldfmun uararmisnadianismenunaldodis
SolufAiioanszoznanlumsiienu lunissenusaiidanunsailinisilulduaznnsg

Y

anduladuluegnefiusy@nsnmasgn (Salesforce, 2016)
2.2 wuaAnuAANEINUNTHEIuTINVIRNAT (customer engagement)

[ v v g . . .
AMUTUNIVDINTAAINAMUANNUS (relationship marketing)

customer-
centric

2000

marketing
1950

sales
1900

production
1850

A 2.1 Marketing Era (Bose, 2002)

Tuafnaaust a.a. 1850 lugAwrian1suanaua (production) WinduluyaUf]in

¥
a =

gPAMNTIN UN13NBATTINTUINTILILIINTBINTTngRukaziATasdnTaunsaldlung

9

Y o v o eal

HanduA1 wenannignAndelianudesnisndndueinazanunsaldienauausininufenis

o v [y Y & [ a

vaanuLes tnegsnvaglimuddgiunisdnduandundn ssiaunsavigdumnaunin

o 3

Y 4 o

Twngnalaiiiaanniignandtuiutesnsnwazgnaifinnudenisdnuauein deulul a.a.

Y

1900 TugaAnsviedunl (sales) luganinainsuianiududl duAvesgsnaliaiuisavy

Y a

TiwngnAldegaienednaely Mswtsiuvedndngunniuiasgnainiaianuiniui
IgsiademmrangnAazaeseduAivenu g3nalinnud Ay fudnnaigieasuazgnan
& a a o a a o 1729 Yy A g vg N
wnfu Inggshasuianudafzinsiavanuagliteyavesgnanielilulselevisonts

a v o A a o MYl o & a ¥ a a v A P
edud souluyiel a.a. 1950 gsfanseninlaindndunavdemdndudignAdednis

(% '
Y A a Y A

innmsiinerndngsligniaedudinundndeegluganisinisaain (marketing) lu
griigsiafinisdndemenuiisuinseudunsnain Tnedutiivhaudilanudesnis
vosgnAniiofazinauendn fusiliungndt lildlmuddgyiinisnanvionisane
wilouduluedn (Keith, 1960) lagaziin13vin15uuInguanan (customer segmentation)
iledanguaniifidnuaziindrendeiudunegnauiieniu Tnsudsldnmudnwazsiieg wu
Uszynsenans (demographic) Hilans (geographic) wadnssufans(behavioral) Inine

(psychological) FeuddngnarlunguineiiuaziidnwaznatgUsen1siinlouiuudainy
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ABaN1sTIgyYARaTUgIRsllinLLANeNeTY Bansuuinguana dulidlaasieminuanansaly

a J

N15u9TULBI89ANT (competitive advantage) 8nsiolugsiadslaimurlugengnandu

Y

AUENa4 (customer-centric) Tul a.A. 2000 Feazidun1smaUALOIRNONAIRINAIINABINTS

Wusreyaaa (Pride & Ferrell, 2003) TugaeiliinuwiAaiieadunisnainaauduius

v 6 14

(relationship marketing) Lasn¥1AMNFNNUSURIANATIUIZYZH1IUINNIINITLUUYIBEUAN

Y

v '
! ¥ v v (3

TungnAn dedueednsdegeliniud1Agylunieesnisaiugsianesgnan (customer

U o

lifetime value) kazA11935NANAV8IGNAT (customer loyalty) (White, 2010) Tugasilna

14 o/ o/ [

s o . . . 1 Y o [V
nMAgIteeiun1InaINAIUFUTUS (relationship marketing) wu lUsunsugNAEUUS

¥ '
= IS

sferiiatuillosanesdnsfensinwignalviedivesdnslussezeiingiznismignen

€

[=0)

= ] o Y a %

uAuunaIndINIssnwgnALANUTEaNa 5 - 25 1 (Gallo, 2014) wenaNUGNAN

9 Y Y

Tee

—2

il
wings1elanvusiuanaesiunluiad nuuensteduanuand1eiu d1gnAnaud
@ A Y Y o o € 1 o g o @ °

anwaugTmilouiu lusunsugnAduius e1aagliinnnud il nmsvinseaiaiuaudiuau

InwarNsIMsdeansiiiiesnefiagnevauadls (McKim & Hughes, 2000)

[

aaAnsafiugsnalaglinnuddgiugnAndugudnans (customer-centric)
wNITUAUTEANTAINIUNINNIUTDIIULBIIINAEAIVBIGNAT NIBUBIIINABUBN

peAnsitut1slueedng TnuesAnsasiiansanitnulesgnuesegalslugnavnsy uazd

'
= o

wwrliuazdnaveuszaunisalfadanesas lululumeifungndunnnitesdnsil

v [

ANudAyTuNanSuvesmudundn (Kincaid, 2003, p.22)

o

U1v89n1386dIUIIUVEGNAT (customer engagement)

v

31NUUIAALUNITYIINITAAInANFUTUS (relationship marketing) ¥i1lsiyn
aadnslimuddgiuanuduiusseningniuaresinsiluddy nsmainmnuduiusfe
n3eUIUNNSlUN1TALAA (attracting) N15a319 (establishing) N15USUUTe (enhancing) N3
Wau (developing) hagn1353N®1 (retaining) AIMUFUNUTTENINNQNATUALDIANST
(Vivek, Beatty & Morgan, 2012) LLmﬁmLﬁmﬁ’imﬁmmmmmé’uﬁuéﬁﬂﬁﬁmﬂaqwémq
nsnatndue loud Tusunsugnénduius (CRM) Fudunuidslunisadregiugnénlng
(customer acquisition) N35N¥IFIVGNANAL (customer retention) AUTINANAVBIGNAT
(customer loyalty) kaga3ruain1salunisaineiilsaingndn (customer profitability)
(Ngai, 2005, p.583) laglusunsugnAduius (CRM) dulvmnuddnfinuduiusgadu
Tamnudifguasnsnaaluga customer-centric lunadeandfiesAnssionishoszyany
Aean15vegnAluliazdean1aduiliiianisiauint susnsussaunisalgnan (CEM)

(Fearon, 2012) mi‘u%miﬂisaummiqﬂﬁﬁ (customer experience management : CEM)
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Hunagninanismaindigniauniuidesenainuuadaveslsunsugnndusius (CRM)
iesnnlusunsugnnduiusansnsaianannudniavesauedls udliamsadnauedoya
Rerfuanudumadld Wy Tsunsugniduiusanunsatuiindeyauazsihanudilale
anfmouausslumauan udliaunsalvdeyavd elvimesusldislegnalineuausslid
wmanAdzINNdeyaTiianatnuionszuaunsinudiianaiainiuddiaiunsavenlsn
Arduvaniidsnaogislsdamuduius uuiAnnisudmsysraunsaignén (CEM) fidafdi
ansalngngouvedlusunsugniduiusiuifenislrinuddyfuuszaunsalvesgnin
wardsraunsaivatudsmangndlsdengingn Inen1sudmsUszaunisaigndnanninisy
defignAndesnisuazsryaiiuaiunsafiosdnsiifieMazidufuaudesnisianann
(Kamaladevi, 2010) lnefignuvaan1susmsuszaunisalgnan (CEM) Ao nanufuilunis
ponuUULATReUALBsieNsIUfduuSAugnAilesuysraunisalilinninigninaian s
iiaifinaudfianelavesgndn (customer satisfaction) AmasininFvesgndn (customer
loyalty) LLazmiaﬁ'UﬁuwﬂaaQﬂﬁw (customer advocacy) (Gartner, 2017) N15UINT
UszaunisalgnAndunsvhanudlagndduegefiiiefavaiauazinaueyssaunisal
WNIEUARALYTLAGNAT (personalized experiences) iielazadaanuasdndniuazaiunse
venseUszauNsalfialiuAgnAaudug Tnesihannudrlerudesnisuesgniraingedis
Ufduiusiiugnén (customer touchpoint) maeAtiiasding MNHIdesLIRANIINITAAIATS
lUsunsugnAduius (CRM) wagn1susnmisusvaunisalgnen (CEM) vinliaeAnsvinaanadn
Tanuifeansvasgndn uenanissnunasimunarudiiusseninesdniuasgnélng
ueuUszaunsaifialuignd SudndunuiAnmisnisnaialusde nsiidiusiuvesgndn
(customer engagement : CE)

msfdunmesgn (CE) iintulunaniidesmanisdeassneg lésuniswamd
LLazlﬁ%’umiaam%’umﬂgﬂﬁﬂmﬂfﬁu N13AN®IY8Y Xiang et al. (as cited in So, King, Sparks
and Wang, 2016) vinlinsaumillenialunisinsenugnaniunisivduiusunnniinig
FovrsAudiuielivinisuiiiy tdu n1sdujduiusiiunisnguly Facebook
N5 Blog saulutenisldaunsninunaziniedisdsnuesulaul (social network) il

Y v 6 I v =

anfnfifduiusseninsiuisibinsdudaunsoaivanuligndvemsiduinate dudi

Y

aunsalimuwusdnneafuasidunlaegrefiused@ndain n1sAnwives Malthouse et al.
(as cited in So, King, Sparks & Wang, 2016) n15tfiulnassiasedtudsauooulail
(social network) vilvesAnsansnsaaseauduiusivgnaduuazgnailug uananilds

Y o Aa ] A4 A A o v P
a']llqﬁﬂﬁsqﬂﬂqmaﬁﬂmwuﬂqiiﬁmmﬂLW@WQ%?%HLL@%%']ﬂ')']llmﬂi‘ﬂ‘ﬂiy]ﬁ']LW@W']V]'NLLm?JﬂQJ}WW
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(%
Y Y <~

voenguderuvesnu tnegndasidudadrailent (senerating content) waznaeunlug
U

'
a

[

a 1

atvayundndugivesnsidaunuaziidnsnasonisdndulagevesau1dnlungudny
(Sashi, 2012)

0

U

AUMINEVRINTTUHAIUTINVBINAT (customer engagement)
nsildusauvesgne (CE) Aenagnsnenisnaintlinnudidgmianginssy
v83gnfn Inedin1sflienunisidiusinvesgnalag Marketing Science Institute (2010) 161

'
2 =

fenunsiidiusinvesgnd (CE) w1binsil“nsfidusiuvesgnanduimdenddgian lne
dadinanifedesiungfinssuresgniiiiiessinsniensdudlneiuliegadaiauds
Tninnsdeduddadunamainusegilasiag wu nsyalindeuin (word-of-mouth) N1
T wugd nsiufduiusseninegna n1seu Blog n15iliewsia saulufisianssudug”
lpfinms@inwdue Alavinisfinwinisidusiuvesgnalagnuiinisidiluidusiulaenisd
a 1 1 ¥ a1 | ] 3 = [y a 1 a 1
WeRNTILTIN W s luliduswluivuesafeidunsidudionaasiinainnisidnlum
JayaduAIMIoIieanAMEes (perceived risks) 1INNI1NNTNIEAARBIUATIAUAILALATS
(Brodie et al., 2013) n1sfidausauvesgnandnduiiazsesidiusiuianisingfinssusu
(behavioral participation) wagn1siauieules1en1udala (psychological connection)
FORIIEUAT (So, King, Sparks & Wang, 2016)
'3 S 1 1 }%

29AUTENBUVBINTTUAIUTUVBIGNA (customer engagement)

NM5ANEIUBY So, King & Sparks (2012) lavinnsAnwiauideuazvinanudila
NgfukIAnYeIN1sTdIuTInveIgnan lngnuiinisidiusiuvesgnendsenauluaig
5 99AUSENOU AL LA enthusiasm, attention, absorption, interaction W& identification

enthusiasm WuAsANIanlunIsUINAEIAUAITasIanIsHdIusIuAUNIS
o a1 1 2 1 £ dld a1
119U (work engagement) wagn15ddIuTINVRIgNAT (CE) Ingnuitndnauniinisildiy
smsonIsinuaziiszauauaulatazinuadlua (passion) Tun1svineu n1sAnwves

Salanova, Agut & Peiro (as cited in So, King & Sparks, 2012) wagd11un158ad1usIN09

and wu gnAnvzianfusuvielinnuaulafeiulavaviedoussrduiusvemsndud
sy

attention AasrAvvaIAUIAnaulasiodsiigg Wy asdum lnggnaiinigd

'
= ¥ a

drusruiunsidudissgnisganledsiiiettesdunsiduailidieidndinielifniy

[ % (3

WU U179 LB NI DRNANN UNVDINTIFUAN
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absorption Aeszauvaimslinnuaulavsenisandeiliuansiizaniaiuge
InTenavnunmyu gnA1vrianitiaiiiuluedesiasulemadliniuaulavue il
Uduiusiunsaua

dl Y A

interaction Aani1sNnanA1flidiusiununsiauniviesulatnazeanlayl

Y

[

uaniiielarnnistodudn Tng interaction salufenisuaniudsuanufauazainudn
Aenfuuszaunsaifisinensiaudi (Vivek, 2009) Imaqﬂﬁwﬁﬁmsﬁd’auﬁmﬁ’umsw?ﬁuﬁwzﬁ
druiuiunsduauinninisdugsuuinsvsedue

identification Aaszfuvesnmssuivesgnilunsiduniadertuniedudiu
Wila09nsIAUA N15ANYIV0 Bhattacharya et al. (as cited in So, King & Sparks, 2006)
identification 1HussdUszneuid 1Ay vesnsiidiusinvesgndn (CE) identification Haely

v & ) Y v

N1585UYAMUAUNUTIZNINASIAUAINUANAT IAYAIUAUNUTITZNINNTIAUAILALANAN

Y Y

LL%QLLﬂi'Q‘Iilus?’J(uagljﬁUﬂ’]i‘ﬁ@ﬂﬁ’ﬁUiﬂﬁ’hG]i’lauﬁ’lﬂ’lu’limallLﬁﬂﬁﬂﬂﬂﬂ?’mﬁmmi“ﬂmm’]
(self-definitional needs) identification %Lﬁm?ﬁmﬁ'aqﬂﬁmmLﬁumweuaam%auﬁuﬁ’umw
YOINTIAUAT N1SANYIVBY Bagozzi & Dholakia (as cited in So, King & Sparks, 2006)

UsetnnuaIn13iaIusINYe9gnA (customer engagement)

nsfidausamesgndn (CE) ansnfinturidludeamsooulavuaroonlal Ty
n13iidrusinvesgnaciugeIntseenladiiniiuunngd1931nn1sid1us118gnAIKIY
Fosnteaulatifiesandemisesulaiinausisnislunisdearsuaznisddedenuiily
anusanaunumedasseeilalla (Greve, 2014) lngnsiidrusiuvesgna (CE) Usenau
lUsgusegelavesnsiidiusiu (engagement motives) wazfianssuveen1siidiusiy
(engagement activity)

LLiqgﬂwawaaﬂﬁﬁmuém (engagement motives) Tutsznouludae au
aunauiu (fun) Aa1uiianela (gratification) N15LANLANA2IUABINITUBIAULEA
(self-fulfillment) Aa1wawlaluiionanizidos (interest in specific issue) LLasmiLﬁ'uwju
m’mi (enhancement of knowledge) (Witte & Hanekop, 2011)

AANITUVDINTTHEIUTIN (engagement activity) @1U1TALUIAINTTUVOINITH
d21373 (engagement activity) laiduassuszian laun active participation way passive
participation lnefia8e19983 active participation fie N1swanIANARLAY N1suUIdudaya
nsnlnangunn deminu 3dle nannlad nsdadedeansiugléauduguaznsiaud
A19819U049 passive participation Ao N1581UTEAIN ToAAiY N155UTNIALe LWudu

(Papagani, Hofacker & Goldsmith, 2011) N13AN¥1UB3 Gruen, Osmonbekov & Czaplewski
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(2006) wazn1sAneIvesinITeduasuunlaldluea M-A-O Tumsvanudilafianssu
Y09n158871UIU (engagement activity) lneUsgnouluaieg Motivation to engage, Ability
to engage WAy Opportunity to engage $39NN15ANWIVEY Greve (2014) 18ldluna M-A-
O lun19vinisAnwrlaenuitnsi3elaveavean1sidIusin (engagement motives) i
ANNFNNUSABNINTTUVRIN1SHEIUTIN (engagement activity)
msfidusmvegnituligulsslovitegsiaogiemin Wimsdnwasdnsniy

1,000 asAnslugaavnssuiiuandsiuialan wuiinin 50% veseeAnsiiiudn nsilarusay

A o [

vesgnAndudsidrdguin waz 33% tiuindudafid1Ay (Econsultancy, 2011) u
1% a da A 1 < 1% 1 ' ' 1% &
ANNLINAEUNNTINANTNTWABULYALRETINEY MTasenisildiusiusegnan (CE) Wu
dandrAganagnslunisiiudngninlunisvineuvesesdns n1siiivlavesgenvie
ARaInsalunsuUaty wazauainnsalunisianals n1sfnwives Brodie et al.

(as cited in Greve, 2014)
2.3 Lmemﬁmﬁ'mﬁu Chatbot

UgysyUsehng (artificial intelligence)

oy Useius (artifical intelligence) 3o Al Ldunildlumansiluiigalu
Inenmaniuazienssumand Suinsfnsaendnasnsuianasifidemarlduns
%1937 artificial intelligence Tuda.a. 1956 osandumansilmilunaniusazilona
Tunsiaudnannyilithininemanssruauannsosnsiasfne doygussivg (artificial
intelligence) leimunluglumans g uvusvasmsdinmanEesiluauluiaFeaanziazas
Wy Mty guseiviifiedunaingn nsfaumguineadamans nnsdudlu
Uinaifaudununnuasmsidadelsa

mdeuvestyguseivg (artificial intelligence) InafiunatsAlenulagwys
IFmunsienumuvdniuansistu 1iun msfauuuayed nsAnegradumaduna ns
nszviegsyed waznsnszviegraudumduna

MIARLUUNYEE “mnuweoiazadanenfiumesliannsoAavielniesingd
fAuAn (Haugeland, 1985)”

nsAnegradumgduna “nisAnwiaoufinnediiauisoiu fivaua uas

UUR (Winston, 1992)”
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nsnsvhegaywd “nMsaaniesdnsfifinsihaulaeiinnudaasozileld
ulaguywd (Kurzweil, 1990)”

n1snsgvinegrnlumeluna anudaasesnisaouianesfon1sAnuyinis
panuuumunulgygn (intelligent agents) (Poole et al., 1998) lnasunuilgyg (intelligent
agents) Apszuufianunsaiuilifanimndenvesnuuazannsansgyinislaniileliin

lomanazd5agegn (Russell, 2003) fMunutlaya (intelligent agents) ausaendioeg3le

]
s a v v

1y aywdiinn 1 wieetuarduiteldilumiug (senson wWudnrtufuremsing Adm3us
(sensor) Ae udufisnt Tndienans lunsiuimsindndeyaifiefiazuansuumiinee maidey
wanans Wudu Chatbot Aenidlusunudlyan (intelligent agents) ﬁ%}U%@%af\]’]ﬂﬂﬁﬁuﬁ
FomnuyFomsdsnusmeidssnnglinuiiadins

Ueyay1Usehng (artificial intelligence) fulszneulusrenarnnateans wu
Machine Learning, Natural Language Processing (NLP) k@& Speech Wudu nnswaun
Chatbot suldinaluladnneléilygUseivsnarsarnusznousu wWu n1sld Machine
Learning 1oyl Chatbot asnsaidladdsuazinisiSeuanmeviaunasdoyaiiield

Tunmsanun Faduweluladndnlunisian Chatbot Ilusyansanesy

deep learning

e . =~ _Machine learning
predictive analytics L >

translation
— . 3 natural language
classification & clustering x processing (NLP)

information extraction " \
speech to text ‘

speech

Artificial Intelligence
text to speech

(A1)
expert systems —
planning, scheduling & /
optim\_zation
robotics
image recognition

machine vision >_Eon
AN 2.2 Artificial Intelligent Branches (Mills, 2015)

L a

Machine Learning Hul#suuupnannindeulusunsuluefniifidounsdosd
nadeuyamddluiynasfifinnuisuulasivififawunaalunsfauiliieiestniuio
poufialmesanunsniFeuiuarinuniiionsuaussiensiuasundasinanyililideadeou
yadslminnadeiiiinnisuisundas feg1998an151 Machine Learning LUl 1#ud
TWsunsuduAudeya (search engine) Wsan1sunawadoyasiige wu n1slavanludumesids

msuurtuiiouly Facebook mstausuugkdnsuailuiules e-commerce e WWudu
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fauazn1sWwLIvad Chatbot

n1sALIYes Chatbot Huanansawdaldidu 3 929 luszezinan 60 Uik
lugasn Chatbot a1nsaviliiieadnassunaununsemuyediuiysdlagldtonnunay
ndudnlus® (canned response) aMNAGIASARNY Feiiodn Chatbot Saadliifinnusaaiey
a9 lugausnvesn1siiaul Chatbot Alan Turing fiauAniierdoansiunouiinmesluy
Ainw1ve91w1 Computing Machinery and Intelligence Tud A.#1. 1950 Alan Turing IUAUINT
5@‘1‘11aumunﬂ33ﬁwjﬁmmmﬁamﬂummmamﬁ (natural language) NIUNNAITNYST HoNN
Tul A.A. 1966 Eliza Chatbot lasunisengesindu Al Chatbot fausn lasunswauilag
Joseph Weizenbaum A@ns197158LAU11IN8188 MIT Eliza lasuniswaiuismemalulad
SLIP (symmetric List Processor) nielusunsunrwfifndulaeg Joseph Weizenbaum
Wudeaiu Eliza vhoulaglifennuneundusnlui® (canned response) tnglddoaiuil
Iainnstufinienls mswawn Chatbot iSuunsnareunndsiuiio Dr. Hugh Loebner ¢
atfuayunInaaoy Turing Test lula.a. 1991 ilenaaeuaudaaiozvesneufiumnes Tul
A.¢1. 1994 Michael Mauldin @519 Bot #1381 Julia §4 Michael Mauldin L#AnFuA137
Chatterbot Fusnaunaneidudia Chatbot 1uﬂqﬂ‘3’uﬁ

Tugafiansuasniswaun Chatbot HuldfanuAsifestunisunivangvos
Suwosiiin Losnn Chatbot aunsndrsldinnduaransaynnstugléaulduniy
gimun Chatbot anunsathdeyanisaunuiuiau Chatbot TWilUszansamanndetu lu
yefiaesiiias Chatbot L%ﬂWﬂﬂ%EﬂﬁQﬂﬁWUﬂ%uu’]

Tugaitany Chatbot leumsauilagldimaluladsineg 1wy nmsUszanana
AYI5ITUVIA (natural language processing) hag miﬁﬂmiwﬁlﬁamﬁ (speech synthesis)
Chatbot lsigninluussgndldlumaeganaininssu Chatbot Usingluntnivledlusunsy

aunun inudesulal wazdedsanoaulail (social network) aluladludqlasunisiaun

Y '
a = =

1n89TuTrelun1siauIAINEIN1Tavee Chatbot wagilanialunisunlulgauia
wdlvdnnieiy (Wallace, 2010)

ANUKUNYUBY Chatbot

Chatbot fia 1Usunsuuseynd (software application) fanunsariauldagng

gnludli bot e Chatbot Arfignizeniuanainnssumalulagiduuinisiinanulaegnas

s

WeulvlunisvhaueliarmiuarluuiensailagnimuiniomaluladYygyUseivg
v 6

(artificial intelligence) ﬁﬁi%muﬁﬂﬁé’uwummmqmﬁaumm (Castanon-martinez &

v a o a d‘

Berkholz, 2016) wanaNil Chatbot geflanflenudue laun
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s

Chatbot fie gandwIsNIU duiusnIeidnysnseamaiugldiIunaniw
Chatbot gnesnuuuliaeniisuwuudjduiusineniluvesuyud Chatbot @1u15091iANTS
Tdulagamersaanunsaimulalaenisldanu 33191 Chatbot war fyleaiiow (virtual

Yo IS

assistant ) gnldluairunuieiRediuwe Chatbot @115 MY 8Laliou
(virtual assistant) LagasniauekuztayanIenauAnmanznIoifeTuNanT il
Chatbot a1un15agnilsaslunenndiadunielutiviedldluvnusigeioiailon
(virtual assistant) ﬁaLLawwﬁLﬂ%’uﬁgﬂLwﬂaaﬂmwhﬁ?u (Pcmag, 2016)

Usznnuas Chatbot

Chatbot anunsawussenlimduaesszinnaulumaniaguuuulunisiaun
lAun Retrieval-based models wag Generative models

Retrieval-based models siulasdinisafratoulalunisldneuiuglda
arathlagazdennisidneuniounaumnmungaufuu3un ssuun1svineuves Chatbot
TugUuvuiiaglsifinsadrsunaunnlmifuusiasdonunaununanguuuuiiegudauringy

Generative models anlaglsifinsasadoulalunisldmeufvgldam usas
a¥rqunaunurtuanlng Tneszuu Generative models #1eulnaldinadia Machine
Translation lnegidunisudaninumungan input 1d output luszuu Generative models
Tnisesuimalulad Deep Learning Fufumaluladnieldmelulad Machine Learning
AU Chatbot 11nBatuwiiemunadruaiunsaves Chatbot Tnesiile Chatbot

anunsaseuslannguuuunsaununlusfniiolunsiiniulid Chatbot SUszdnsaimuin

1%
=

897U

M9a9e3UkUUYes Chatbot Hullvefuaydelde 1iu Retrieval-based models Ll

ausafuiledunsalnliirenuiasunneunielilagninsveuluenlidramin Tuvaeq

e

Generative models fuflmiuiadenaamaunn fauadeadstuaysdunniudluaad
Emﬂﬁ%’?]ﬂsJuLLazﬁaamﬁa;ﬂaﬁmaumﬂlumﬁlﬂNu (Britz, 2016) 1n&/#i Facebook
Messenger Chatbot Hufifeifuaesguuun T#un Send/Receipt APl Gaiu Chatbot Usziny
Retrieval-based models uag Wit.ai @adu Chatbot Uszuan Generative models

AUF1ARYVaY Chatbot

Chatbot Huldsuauienluiagtuiluegrannesdnsensgidumuaiau
Chatbot ¥a9nuLas 31NN1581533v8¢ Oracle Ingyinisasuaiutnnisnainndt 800 auly
NSaea lsasaud uworsnilduazdingy nuiindt 80% fddldanu Chatbot wioaunyd

3gl¥9u Chatbot n1glula.e. 2020 eeAnsgsNAMFINAlUlagdnludf (automation
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technology) L9 Chatbot 11lgAun15911n150@10 (marketing) 1518 (sales) Warn13
uTn15uAgnAT (customer service) Iae 42% Liadnmaluladdnludd (automation

¥

technology) @1u1satinUszaunIsalunanaA (customer experience) 48% nA1adly 91U

meluladsnlugdd (automation technology) wag 40% lénaunuiiaviiimealuladdunldau
neluda.a. 2020 (Oracle, 2016)

1311 Chatbot unldivesdnsaunsaadauselevilunisgsialalumaieudyy
19 Chatbot Tunnsliu3nnsungnén (customer service) Chatbot anansasianuls 24 T
Tnglsisdudeaiinnsmgaiinusousingeisnisartaelag sivldnnsyieuilssansamgs
swesfnsaunsaanaldiieveminaiuasld 1wy Arshvineuianieatainisves
wilnau Safldetnalusuianiinisldmaluladsnlud@ (automation technology) L4
Chatbot 3z l9iAnn1sugeenuvesuywdnieli (Bl Intelligence, 2016) Yolanda Gill
AansINsEiuInemansaeuiamesnaniinisitasii Chatbot anldaulaglydwineu

s

elianusavilailesannmaluladdeyauszivs (artificial intelligence) Wuiidainin

o9

(%
o )

UyayUseavguulifiandydiin (common sense) LLazﬁmmfufmmL%ﬂﬂﬁmﬁﬂaﬂhjum
tfn wifnaulay Chatbot AITaEIAUAILARUTS Chatbot azfuiinreumuiilidudouly
yauruyudaziuRinveusiiiinuduteu (Desaulniers, 2016)

Chatbot @1u15aUszenalddmsulusunsugnarduius (CRM) Ingnudman
9907 Facebook L#LUnem Facebook Messenger Chatbot Platform Tusu F8 wiefud 12
WWIEU .. 2016 18991n9U F8 HluIn1slusunsugnAduiug (CRM) 1y Zendesk
,Salesforce.com, Sparkcentral, Aspect, Software, [24]7, Synthetix, Shopify I @ ¥

a o o

LivePerson lsUszmafsafunmaidesseszuulusunsugniduiug (CRM) vesuismaury
Facebook Messenger 1sannsideusofugléauues Facebook Messenger fifi1uu
11t 1 fudruauinlanaganunsadidangugndivesesdnsiddiuiunin Tng Mark
Zuckerberg §U3113%84 Facebook nd@1391191089n15L4 Chatbot Husiildnasdoans
sewingnAuazesdnsdienniu gniaunsadsdoniumgsialdmioutuadifouuay
lsudannuneunduegiesiaiilaglideddiiarsersslunaiuiunioudusfosas
wanndiadulny ”feg1aeeennsilaun Facebook Messenger Chatbot uildlunisvin
TUsunsugnAduiud 1du KLM Royal Dutch Airlines 1ne Chatbot 9z dsdoyatigafy
82Ty Boarding Pass ABUMNAYBIgNAILaZANTLT S ABUNSALAgH19Y 1-800-FLOWERS
Algin Chatbot snlfiilensumanuvesgndn uugihwesyiydeyaiig udenszuiunsiags

wazn1TudARoUA1NY (Kile, 2016)
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Chatbot @11150141un19%1111555A94 VY one-to-one marketing %138

1 ¥ o o

. . 12 ¢l < a o a a
personalized marketing N13a$19Uszaun1salnfungnAndudsdrdglunisaniugsia
Chatbot anunsaldiluinsessielunisfndedearsuselitayaungna iWisuiaiioudaae
dwsalasgnAudazseaslasulssaunsaiiuanaeiu uasUSulidniuanuteuvetusaz

A = A a = = P % Av v v A
AUNINTIZALTRIIN Chatbot NTlmALULAE Al agaunsaiseuiantayanlasuaingnALiie
U lUiuInagnovaueInuAeIn1sAlaNInfan Wy nsaldl9819v09 Personetics
Anywhere™ Chatbot d1iuanidun1sdulald Chatbot lunslideyaiieadudnsiasin

~ a ] 1% v aa 1%
LWaN15HldIUINVRIGNAT (customer engagement) Chatbot aunsaldinalulagaus) la
U real-time predictive analytics vly Chatbot @1313aman1salANABINITvesgnAty
au1Anls fed1adu WegnAvoadiedlusisUsema Chatbot a1u1sadstayanislddng
AsARlumsUsEIALaEANERLAYAI99109URTIATARLA wavaunTaIATIERDeNSIdNUTng
sAnuazastonuioifounieideyaunanAndusieyarals (Personetics, 2016) 33013

Uszendld Chatbot w1 Facebook Messenger ugamnsfigndildifiefnsedoanssening

muludagdurilvgnendanufunrsuazlideaseuinisidaulusunsuniessuulminisi

o
At a Y

Chatbot 1nUssgnaldlugaaneiifedivelmuisunitgemiedug
2.4 uIAANYINUNITHRENT

AUNUEVBINITRDENS
= Yo a 1% [ - &

nsdeansanunsabialenulavainuate laud n1sdeansfensyuiunislunis
dneventoyaarnuananiislugdnuananis wionisdearsfenszuiunisiiussuuianisd
Ufduiusuaznisinsiaseaiunslanselddslafing (Murray, 1975) wian1sdeaisienis
wanildgunanadmauaglilidnnseniteuana vsenisdeansienseuiunsideyagn
wanAgUTENIdNENSWAZH S UAN TR U aeAluNISIAAIAIUMNY (Buchanan, 1974)

o ¢ -

UsEaIAYINITEEANS

v (3 = v [ 14 1

TrgUsrasAvesnisaeansimeiurateusens loun

LORBUALBIAIIUABINTT (to satisfy needs) ANUABINITABLTINANTINTEAULA
UYWINIU19EIU98E19 AUABINITENANEIULUY 19U AUABINITNIIAIUIIINTY
(physiological needs) A1UADINIINIIANUFIAL (social needs) ANUADINITNAIUIALY
(psychological needs) lag3gntlsnuyudldiionauausinlinudesnisvesnulaagnal

UsgdniamAenisdeans laedideiviglaiinisfnwinuiinisdealsvesuyudlagn
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fntufionasaussmudoinisiumsmensuazenuUaeade Tnsnisdoasgrltifie
AnmoUszauseninayedaeiy wu n1sardalusia 1Ousu

Wia¥udeya (to gain information) ANLFBINNSYRIIYESlFTUNIADUALDS
iesanmsdeansyinlildsudoya uyudlisudoyaainyanaduainnisoiudinis nsi
Ufduius mstlan1sussens waensiuradiaas Tnsmsfiessudeyatiuamnsovhldiads
30 (active) waziBs3u (passive) lasmssutoyaidagnAensiuyudiinnudesnisteyais
wenguzuamndeyalasnsniudeya uarnsiutoyaidsiuien siuywdlisuteyalae
flsilfiAnausissnsteyaviedimauaramth

\ednnsAuduius (to manage relationships) Msdeansidruiiiieadasiu
nsdansanudusiug uywdldnisdearslunisiFudu $nvr uazefauduius uywd
anunsaldnisdeanshonmnssuasmedomiiodanisarmdiniug iwu mauansienrmaula
soyanadunedoulngnisdoasiuyaratuquintudunisiearsnisden wazniswans
aruauladeypaadulasnisaneiuyaratiulngnsg

Wioldsuanufimelauazanutuidis (to derive pleasure and entertainment)
Usgaunmsalfiléfuanmsaeanaiiuanufowslalyiuiuywdls wu annssuealnsiied $u
flamsuans Srudumsioassuuvunilfitioiunnuiovelowazaiatuisld

ilon1sueuUfLes (to get self-validation) yudlinisdeasiuyanaduly
msveuuiieaiioaiennusiulafsrfunsifauvesnuosuazuvesny lagnis
foannfunilsluisiuywdlilunisuansdsmnuidniuaz mseensuoyanadue

eUsyauuardnnIseu (to coordinate and manage tasks) n13deansvitli
annsalvagldfunummaiiofagyiliinainsoUssaunay dansasinan duyanaduld
i dsussAnaninmugldfuddstoTnszanunudeluidhonanlunianandud

Lﬁ@%ﬂ@lx‘iLLﬁSiﬁ%UUNéQRﬂﬂQﬂﬁagu (to persuade and gain something from

Dyd‘ o

others) uywdarunsauszyndlinisdasaislun1s¥ngaligourinludsiinuiesdanis 1wy

Y

£ v v s =)

vnthnszduliignifosinnulaensiausluta sywdaziisvuvulunisldasiuansig
Lﬁaﬁaﬂé’%’u?ﬁmaG]mﬂqﬂﬂa?jw] (Redmond, 2000)

peAUsENOUYRINNTHANT

sAUsENeUYRINTARaNs lan

U3uM (context) Aefutsiieglasseunaziivinasdenisieas usunmasy
Aawnden 1wy Awinsgseum gumgll vsensileguesyanadu uavaniinduFauius 1wy

nsaunutuviluaiuas st ulunyssyudauiinuwaneaiy uananluTunds
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5V USUNN19AUIRINgT (psychological) USUNNINATUANUEUNUS (relational) USUW
PaAuEnIUNISal (situational) wazUSUNTIAUIRIUETSY (cultural)

WAsUBYanTIoNdans (source or sender) WazKIUATS (receiver) Tun1sdeans

Y

ai’%‘fluﬂ%éfaqz‘jl,méa%’aua (source) awnastoyauunszyinegialingda unasdoyaiufe

a

[ . <
fng (objects) aniiudnilegseuslneidsnasedaisesilidala lnefildsunanseny

a

2109 (objects) Aaf¥u3 (perceiver) Turauiuvastoya (source) finszvhagreitlafords

Y

a15 (senden) Fa9ufifidruiedostunszuiunisidrswa (encoding) uaznisanenen

L Y

(deliver) a5 1 ¥nnsmaindivinmslavanlaslavunlundedefiuvifegdsans (sender)
H3Uas (receiver) 1(51’%’Uﬁ’1iﬁﬁhwammmﬂ@’ﬁqmi (sender) sudufiasdosfinrunuie

(decoding) vatasiilasulagliaumunenuinuessuy aawngsuasheeliujnsenves

a Yo

f3uans vsenanausy (feedback) dendulufiffdsans (receiver)

Y

¥ 1

@15 (messages) ﬁa‘vm'a&Jﬁuaa%’ayjaﬁLiﬂwmmudmwamiﬂgjﬁ DU Wasas

Y
o

(sender) adlafavairsansiidsuasiefiuanslumdlaninds Tngluunansansidsldulsid
Usgansamilduld ialdaesnsdl Taun amnuanzanzasdeinusssu (culture specificity)

AeasUulANURNIzE U IaUsssulaTusssunie wu dniSeunluissulusnslseinea

Ly

Lde1vazidnladnansestiniSeululssinatugle wazudyuvaniloninasanudunus

(content and relationship dimensions) @15 (messages) Uizﬂaué”waamdgu Taun e

(content) wazAIUANTUS (relationship) ienuansdsnmuAvasasinuiiulyd tuRedeys

1 1Y 1 (%) (Y

Muandldiiueg1sdniay winuduiusfeansliazvieutisnnnuidnvesddansiieaiu

o‘dd 1

ANUFUNUSNTRDHSUENS

A

As5UnIu (noise) Aedadivinlitansgaymislunieiinnisinnuialuanded
Fo9n13 Tnedssuniunusld 3 Uszian laun desuniuniteuen (external) dssuniuniely
(internal) LAAITUNIUNIINEATN (physiological) asunmuneuenfednisausafisuniu
Mydeans wu A des naw Wudu dssunmumeluiaandusiananuasllldunanis
SUF LU miﬂﬂmmzﬁﬁwé’qﬁﬂLéaqﬁuagj Hud warAesunIunIenIenIn ineInaL

Tauysainauniadnusienie wu dudes Jgminisua finns 91n1sthe Wudu Jaieduld

1%
Y 1

MadeansuazeTuans
1 d‘ & 1 d' a 1 P2
1841191580877 (Channels) ABYBINNNETT (Messages) LAUNIHIUIINYEY
a5l Suans lngdamiensdeansimeiurainvaledoanie wu d@eq 2w ndu n1s

fuela nrseu LWudu Ingveamnanisdeasatuisaldlararstemisluaniendulunis

doans (Redmond, 2000)
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sUnUUYaINTHaHT
d' N v Y v =

nsdeansiniedunainvaltesvuuy lawn nsdearsaieluyana
(intrapersonal communication) filan1sdeasiindunigluyana Ingasvsoddsaisiay
Yo [ a 1Y 1 = d‘ L Y = [ a 2/
Asuansiduynralfeniu 1wy yaaadeaisiiglfiuimieddusewmnuidulin msfn anusdn

¢ & v

917U L UUAY

NITE0A1TTENING yAAa (interpersonal communication) n38 dyadic
communication Aan1sdeansszninsyanadeau neddwasaunsanatedugsuans uay
Fiuansanunsanateiduddansle Inenanausu (feedback) avgnuaniUfisussninagdsans
IREHIGRE

mﬁaamﬁﬂamaﬂ (small group communication) amsaamanwmamnmw

GRN3N! IG‘IEJIUﬂS%U’JUﬂ’]iﬁ@ﬁ’]iV!ﬂﬂUQ%LUUW&N&Q&W?LL@%N

] 1k Umsmummamﬂaawaga
warlinanausu (feedback) Garunasiu
44' f | , " . & = Y =
nsdeansngulng (public communication) Aen1sdeansigeaansnsaansgn

dsnrnunaaniaqlugdsuiuanann wilunisdeanssuuvuiaglifinismeusy (feedback)

o

iuﬂfi’ﬁx‘if}\lﬁﬂﬁ’]iLLauN%UﬁﬁﬁL%N@uﬂUﬂWiﬁaﬁﬂﬁﬂaﬂJLﬁﬂLLﬁu’*ﬂuiﬁﬂ??ﬂﬁ?ﬂ%ﬂﬂédﬂﬁ’]ﬂ%’]ﬂﬂ

N1330@1512a%U (mass communication) AaNsERas IS UTLINNINGS

Y

2 Y ~

fumanilldlddnsnunduiudaiunisioarssniuiiasdeddiedosdoviomaluladly
nszvIumsioans lunsdeansmasuiulifinmadnfeiuaseginge Ssfosnaedesile
i idsdedun vy Insvied uaz Suwesiiln (communicationtheory.org, 2017)

Usznuaensaeans

Uszinvuesnsieansansnsaduunls 2 Uszion laun

msdoanadeTaug (verbal communication) Tasnisdoaaiindusinumad e
e vizefsnusfiuansfstenuinyanadu fodravesnisdemaieiouy wu iindasls
\Hunisdoansisiausfuansismuimiornuiuininumades sUnuuesnisieans
Be¥aurUszneulume 2 sUuuu 1éun n1sdeansnianiswn (oral communication) Aon1s
doansfiinturinumaniswntindeuin dya wiensaunun saulufederuviedeyai
uanasusiumsime 1wy msnaluilansisas et Tnsvimd Iny nsdwi wagans

= [ [ L4

ﬁ@ﬁﬂi%?\‘iﬂ?imﬂu (written communication) ﬂ@ﬂ'Wiﬁ@ﬁ’?iﬂ\lﬁuﬂ"lﬂﬁ’laﬂﬂiﬁi@ﬁmﬁﬂ‘t':‘iu

<

=b.

¢ v A

Anannisideulasdediniviiildludemissingg wu atedelou nsfiud wilsdediu

=a

YA INUNY NUIED TReENS
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n5dea191899 39Uz (non-verbal communication) ﬁamiﬁamigmwuguﬁ
wenudennnisdeansidatouy Immﬁwﬁumumﬂé@é’ﬂwﬂ WwSemne & Ve n1wane
NIDNSUENIANLI (communicationtheory.org, 2017)

NSEUINTADENS

Tunszuaunisaeasiuusznouludae 5 duneu laud nsliaanumane
(meaning) N15L915%8@ (encoding) N15818MBA (transmission) N15AAIIURNY (decoding)

uWarn13liAunNe (meaning) Ns¥ulUMSHoAsISUAUAINYARaLYIvTNEdsansTuAulY

Y

a

ANSADENS ImJQéqmilﬂwﬁﬁmau%Lﬁmﬁ"ummﬁm FoLN9959 LUIAUAATNHBINITAE

dnevealikiyanadu lnguwianudamaliinslianuming (meaning) Aagddans dawn

ee e

deanslalinsia (encoding) vasanuminetuleglusuwuuivangauivaniunisaitiueg
dea19bav1nN1580a15H1UNI5LT Y (written communication) 38n15WA (oral
. i A A — & A W - .
communication) Wiefisnenaen (transmission) Ingilenvzediinailslun1sdeans (media)
o v 6

Juagiiuszaumnuduiusvesdasiasdiuans reuileanstudanagsuans (receiver) 39

N15AANULNY (decoding) wagiinanuidlanisiaunuIgve@1siue (meaning) N3

oA v

doansuuvzanysiidelladdsanslisunanausu (feedback) 3ng5uans wagduanssus

Y

waziilaansiulaegngnies (Dabeet, 1991)
2.5 MUI8NNYIVD9

= awv a o v ' a o a o ¥
AINN1TANIUAITeNALITaINUIUITeTuUsznalneie1iu 15 LY
Chatbot Hugililasun1s@nwiiedain Chatbot dutdumaluladnlasuniswauuiluuiu
wazgniantusinsseina waziisaziinsiinldlulssmealneidedalainisfinwauide
1 < (v Va v Y o = a o I3 1 [ c‘l’
niUssmadundn lnedidelaihnsfnwenddeludssnusiingg dedl
2.5.1 Chatbot
2.5.2 M3AAINTINVBIQNAT (customer engagement)

2.5.3 Wsunsugnadumius (CRM)

2.5.1 Chatbot
Hill, Ford & Farreras (2015) la¥i1n15Anw1n1580a15581319uywe iy
Chatbot 13ANUkANA19IINNSINY Bdaunuiuuyednselil laefiarsanandiuuils

v

anwzveImild wazn1siddyanualaneg lngnaainaisfnwinudtuywdldianlunis
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[ '
1Y 1

doan3iu Chatbot innninuyudfefuuslivssloaviednuvazdiidundt waznsdeans
seminauywduag Chatbot tuiinsldmdnsiludmuiidesniiniidearstuuyudieiu
warfinislddrgninlunisdoanssznitsuyudias Chatbot innndn nrsAnudld
feannfgruinsfuyudiearsiu Chatbot aglddmieUssloaditionnindoansiuuyuids

nafilinsatunsisaunfgiuingunuIuyeddidudesdiloninunialsslaaunnitages

v A

AT INUYwINgI81uNIEUTUN Nl un1w1ves Chatbot WA fuiud
4 [y} < I £
uywdneeuyaiuen sy
Holtgraves, Ross, Weywadt & Han (2007) lavinn1s@nwin1ssus
(perception) ¥4 Chatbot lngliingusiagrslaaunuiiu Chatbot wagsyyAINUANUDS

'
| a

AuLed tauldngud Big 5 personality traits Inea1n91uddemn9e LAwIAY artificial
intelligence 910U f&uWuSsEninauywduay Chatbot LilouywdTUfduiusiu Chatbot
uyudaznerguimuanudnvuziigafuadunyed @anthropomorphize) 1Ay
Chatbot (Breazeal in Holtgraves, 2002) Imamuwé%auﬁ%ﬁﬂﬁﬁ'uﬁuﬁﬁ'w Chatbot 1
AaeAfiuNYEd Wy Tdssadneiuayed aunsawaniensual 10158319 eye contact
(Dautenhahn, Ogden & Quick in Holtgraves , 2002) mﬂmﬁﬁﬂmﬁlﬁﬁg\‘iﬂumagﬂu‘ﬁgwmm 3
U9 Lawn ABdn15MII1UI1 Chatbot fianwuelids (personality) n3ali laeldngu] Big 5
personality traits lun aduldiadiosnisensual (neuroticism) Aruaulasedanisuen
(surgency) AIMURARTY (conscientiousness) ANNBUBBNLUTA (agreeableness) A1y
Uasuuszaunisal (openness) WaaINNITI8NUIN Chatbot Tuiidnuaeide (personality)
FouABABIN1INIIURINTTTUSTuAUAINENIMTIUIN (positive politeness) ABN1THABENS
n3dlunsan mslddfianin Tnefnwia1nnnsi Chatbot Bongldmusedelaunumiel
TnoraannsAnuninudn e Chatbot wansdevesgiaunurdisazdsmaluniauanse
mmﬁmaqé’ﬁawmﬁu Chatbot LLazé’aqmimwdwgﬂLL‘UUGU@@msauwmﬁumﬁmﬁ’uuaz
sreznalun1InaUNaU (response latency) A¥danasani155u3 (perception) ¥es Chatbot
iold nan1sAnwINUITZEZAlUNITRaUNEY (response latency) fiduardnasodnvay
Tudu pvauladedsnieuen (surgency) WazAIMNNDNAU (conscientiousness) wonani
nausegnaazlsiaumnAy Chatbot dmalsilafissynaensual (neuroticism) gs
myclever™ Agency (2016) ladnvineuideiideirunfivesiuslnade
Chatbot funguiieg slulszimasangy 1,000 au Inglsivinnisseydadamiguslaals
anudeylaun 46% iuledlilliteyavieswazideniieaiuuidn 40% lianunsaney

AauNUgIUlaog1359057 33% ANAINUBIAISILIEAMLATAINLUNIIARAOFDAIAT B9
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1514 Chatbot Wuudlatiymunand lnsfuilnaueniufesslovives Chatbot fe
amnsafmu online services Inganunsalsiuinisle 24 $alus uaz anansoneudany
fugulilaglidsnduiivgaunusuninau wenenil Chatbot lutesmedusuasdluns
AnsodoansiuesAng 58991nM15AARBLUY Face-to-Face Lilasa1nanuazmnaulsnaz
ANU3IAL5T 01890951 F91u Chatbot laiiduguassasienisyeusy (adoption) wuiingu
baby boomers muammﬂiﬂmumaa Chatbot mmmau Millennial wazdsiidug )Uassn
e Chatbot ggn fions#l Chatbot liiaunsaithlefadanu

MindShare & Goldsmiths University of London (2016) lavinn15@nun
naudeealulssmadingy 1,000 au fdegszning 18 il 65 nwuin 63% veang
feesaulaivzindegiAatuesAnstu Chatbot 61% veangusiiegazianlifianelad
Chatbot liiaunsaufladgmildunnnituyed 75% veanguiiedsseniuitdeanisiaz
ns1UIMEsaunLNUNYWETIe Chatbot 79% vesngusneEsdeansnuitaziidmiig
danliuinmantelaifidldnusesns 48% vesnguihegnaddninsindeify Chatbot wu
Tnwdanfudaninsznsnenemiiazidouuuuaysd 60% vesngusegiadngnilsila
aruifuglvgidio Chatbot sinvnelasnuirfuiifusgndlstin 52% vesnduiogaidnla
Aldunsneundusganamdsanaunuiiu Chatbot

AYTM, Opus Research & Nuance Communication,Inc. (2016) 1a
yihnsAnwingusedng 425 auiilienguinnit 18 U wuin 89% veagneuluudsuaINTY
youilagld virtual assistance Lilefiaztinauilunishunidoya 73% vesgnoy
LUUABUDINABINITNITUINISLANIEI18UAAR (personalized customer services) 64%
#oenslinu3INIsgnAn (customer service) WulUludagn finmsunavedoya wuziitoya

av a 4a =

’ﬂ’]ﬂﬂ’ﬁﬁﬂ'@'}ﬂ’]iﬁﬁlﬂﬂLﬂEJ’JGUENSLUL'iax‘i Chatbot awmmasﬂlmmu dusu

'
& A = a a Y o v

fnqusrasdiiieAnyidvinavosnisdoarsidennlusunsugnéduiusiiudo Chatbot sio
sefunsiidiusauvesgndinuiinisdoarsnisiidiusaufugnéniu Chatbot fdsdl
seoznanfiuywsoastu Chatbot tuldsvsznaunnninmsdeassewinsyuslagayldm
vioUszlondug uazdnaefimslddlianinlunisdoms ndndegnédeniazdearsniu
Chatbot tHesaniiannudis again wazanmsaldniuilsiidunianslunisdeans ssann

o A Y o v

nsaefunyedmeiugnAdnduiagdeddnwininisuazgneedtunisdeans uenani
WuINsNgnAfeiinisdearsussleansoniangiiiiesann Chatbot faasegluyianis
Wy liaiunsanaudiainla gnarduwuildufagdufduiusiu Chatbot A1y

Aa1eAfsiuiywd lag Chatbot AIsazdisuuvlunmsaunun mslddmangainionies
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aunun uenanilszernatlumsldmeufugnmsisiuluogmaiuiemntefeny
aula amnenlaldgaunun dwsumsdndedeansmsgsiafiuasdud gnéndiaudeanisi
Iefincagananiu Chatbot Inedainislv Chatbot ansaudlulamila fesnismsudnnas
auvuIfiu Chatbot v3euywe foin13n15HRaUaIN Chatbot 8819590157 LaZABIN1SNIS
UINSNIES18YAAR (personalized customer services)
2.5.2 N38dUIINYBIQNAT (customer engagement)

Haven (2007) ldvinns@nwisnasia (metric) MWQﬂWimawmgULLuuiwﬁﬁu
Ao N138d2U39U (engagement) Lﬁaqmﬂmim:ﬁmumiﬁmﬁu%%aqﬂﬁmga marketing
funnel %ﬁﬂizﬂauiﬂﬁw awareness, consideration, preference, action iag loyalty WU
fitadudugdnuniignaziasl 1wy msuugihanifieunienseunss n13e1usia vinli
nszaunsinaulavesgnindaududeu uenanidemislunisdeanslfiudeundasly
QﬂﬁﬂLﬁaﬂﬁﬁ]z%’uaﬁmﬂqﬂﬁwé’hEJﬁ'u i Buledsinduan vl marketing funnel ldananse
avvieunszurunsdndulavesgndlaluliagiu nsfidmusindaduinnsialuiniiniseain
laginsfnwranunastayasenlatiazesulal lnenuiin1sidusiu (engagement)
Usznavulusie mnuieates (involvement) nsiufdusius (interaction) Aduduiag
(intimacy) wagn153dvswa (influence)

Frogrelunrasduneueinisildiusoy (engagement) LauA A21Y

a1 |

Aeafes (involverment) Wunisianaduiiugiuvesnisddiusiu dregradu nsidngnin

% s

Fulwsivsonthiiud s1uuauidrgiivied nsilufduius (nteraction) 1y gnénve
foyaifanfunielidoyafaeiunsndudi gnéndeduduieuinis auduig (intimacy)
[y n1suansmuARLiY suues viderumadvalunsidud fensuanuazau uaznisl
BviBwa (influence) Lty nsuusiliBudadulaviodeduiuomsdudiiug
2.5.3 Tsunsugn@dunus (CRM)

nsfnwidesnisAnuinisdearsidon lusunsugniduiusiiu
Chatbot TnsUsznaulufieats (messages) éun (o lusunsugnénduius (CRV) uas
Yoanamsdeans (channels) ¥ud Chatbot Tnefiseazidondail

L s

@13 (messages) NinNsAnwiAvensAnwAsLlemlusLnTUgNAFURUS
lnggdelanumuissunssunazladiuusdasenagyiinis@nuilaun nsadvayugnan
(customer support) A1AYUYBIGNAT (customer feedback) hag N15TOUTYUVBIGNAN

(customer complaint)
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1941190198 0a15 (channels) lun1sildausaufugnén (customer
engagement) sziaqmami?%amﬂumiﬁfhui"mﬁ’uqﬂﬁwmmsaﬂizﬂaumé’w Y0IN1INT
AoanslusUuuudaiu wartemienisdearslusuuutlva Taedenddedldvhnsfinunis
?iaamhuédaqmqméwiﬁamaﬁﬁaus’auﬁ’uqﬂﬁw il

MsAnugomensieanssuiutln Tiun nsdmilndeuiaziiules
2.0 Gummerus, Liljander, Weman & Pihlstrom (2012) lavinns@inwinisilaiusiuiugndn
H1UN19 Facebook Brand Community Ine@nuiluifengfnssunuininisilausiuiugnan
Tnyanunsaas1ennuiansla (customer satisfaction) LazAMNA9SNANA (customer loalty)
siutomnsillnsanufinelafinainnislésunmamadany (social benefits) uazlduai
Juiiia (entertainment benefits) kagA1uasdninainainlasuainuduiiia (entertainment
benefits)

wenanllfalinisdearsnisiidiuniudugnanluteanisnisdeaisisaes

sUWUU Bernhardt, Mays, Erogslu & Daniel (2009) Igvhnnsfnwdeanensdeatsnisiiau

'
v ¥ =1

SdvgnAniisatuayuludiuguanlngnuitgeman1sdeansluguuuunai 1o

Y

Insvimd Ing wazdemianisdearsiusuwuulng 1w Insdniiadaun Ysznaulusae
nsdwsifiofounazaunimiviu waz Vivled 2.0 Useneuludae deruesulall (social media)
waruden Yeannmsdeanshusuwuulmianunsaiiuy seansamlunisdeasuazainansd

dusiugnaloungsdu wagdemnanisieassuiuulalilauunundeaninisdeans

v A

lusUuuuaufuundurauraIuyinliseAureIn1sldusmvesgna lug seduiasiu way
anansainiednuaulauny
AaiuandIlavimsAnwideanislunisdeansnisidiusiuvesgnainuii
AT1AUAAINTAYIINSFRA TN slugUku uALANkar sUwuUTslie sl
Sufiugna uenandidamudninisiaudesnialniaBuuiuingetu vilslugeanianis
= 1A vaw v =2 = o2 a a = &
doanssuuwuulniiieseensasfnwifie Chatbot lnuasAnwdnsnavesnisdeaisiilom
TUsunsugnAduiusiiude Chatbot siaszAumslaiusiuvegnm

v 6

Jaakko Sinisalo (2010) lavims@nwinisdeansiusunsugnAtduiusnig
Insdnsiislene lagvinn1s@nwinuinAmanyMeYeIN1TaeaITNIuYeIn1ensdnidedod
L dl ¥ L d‘ 1 1 L ! dy = I dl
dnuaeaenAaediun1sHeaISHINYeWNe Chatbot dwialull AnuBangureInIsHeans
(flexibility of communication) A11UANA1 (cost-efficient) N1TUTNITLANIEIIBUAAR

(Personalization) AauAULAY (Familiarity) A3 U@zA3INaUIe (Convenience) Wag N154
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UR&NWUS (nteractivity) §3de3elauduusainanuidneniudiwdsdassludiuves

Y2an9lun1s@a1561U Chatbot Tuauidedl

[

M13199 2.1 uaastadenfnuvauiazdide

Uady B39

Communication Flexibility Anckar & D’Incau (2002), Kavassallis et al.
(2003), Balasubramanian et al. (2002),
Tsang et al. (2004), Jelassi & Enders
(2006), Shankar & Balasubramanian
(2009), Shankar et al. (2010)

Cost-Efficient Kavassallis et al. (2003), Shankar &
Balasubramanian (2009), Duran (2010)

Personalization Nysveen et al. (2005), Jelassi & Enders
(2006), AYTM, Opus Research & Nuance

Communication,Inc. (2016)

Familiarity Rangaswamy & van Bruggen (2005), Salo
et al. (2008), Duran (2010)

Convenience Anckar & D’Incau (2002), Shankar &
Balasubramanian (2009), Duran (2010),
myclever™ Agency (2016)

Interactivity Barwise & Strong (2002), Barnes &
Scornavacca (2004), Bauer et al. (2005),
Valsecchi et al. (2007), Shankar &
Balasubramanian (2009),

AYTM, Opus Research & Nuance

Communication,Inc. (2016)
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M13199 2.1 uansladenfnuvasudazide (da)

Uady B39

Humanity Hill, Ford & Farreras (2015)

Holtgraves, Ross, Weywadt & Han (2007)
myclever™ Agency (2016)

MindShare & Goldsmiths University of
London (2016)

Communication Style Hill, Ford & Farreras (2015)
AYTM, Opus Research & Nuance

Communication,Inc. (2016)

Quick Response myclever™ Agency (2016)
MindShare & Goldsmiths University of
London (2016) , AYTM, Opus Research &

Nuance Communication,Inc. (2016)

Ability To Solve Problem myclever™ Agency (2016)
MindShare & Goldsmiths University of

London (2016)
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M13199 2.2 agdeuIdeningidas

B39 NaN1578

Hill, Ford & uywdlinalunisdeansiu Chatbot snnimyudmefuudlivsslen
Farreras (2015) | wiednunziidundt n1sfeanssewinanywduay Chatbot dufinnsld
Adilusiuuitosniinisdearsiuuywdieiu uaglunisdoans
sewinauyuduay Chatbot azfinslddaninannnitnisdeanssening

Uy

Holtgraves, Wu3 Chatbot Tuiidnwaeilds uag Chatbot ﬁLLamq%amaaﬂﬁaumm%
Ross, Weywadt Eiqmaiumqmﬂ@iammﬁmaqﬂﬁ'awm wonaniszezailumsney
& Han (2007) NAU (response latency) fidurzdwasodnuarlugiu mvaulaseds
AM8uaN (surgency) WarANUNANAY (conscientiousness) Flduaylyl

auvniu Chatbot nflenuliitafiosnsersunl (neuroticism) g

myclever™ wuivledldlideyaniesieaziBeaieaiuuitm warliaunsonay

17
o A

Agency (2016) | Aranuiiugiuldednesiniiy aunmesdssiuienindsaInlung

'
a 1 A

Anfeded13A1 way Chatbot @ursaliusnisesulatlauaiuise
Tou3nslé 24 Falus meuauiiuguld Chatbot uenaniidudemis
susvanslunisfinredealsiuedns 58991nA15ARRBLUY Face-to-
Face 1H0997NAN@EAINAUILAZAINTIAGE 9718vel¥eu Chatbot
Liiduguassadoniseeuiunsldaunasdsiiduguassasie Chatbot

A9d9 AaN15N Chatbot luiausastlafeAnaiy

Y 9

MindShare & B9 Chatbot daduUsasanazly Chatbot aunsawdladaymn
Goldsmiths #111305UIIMasaunuIiuywdnse Chatbot wagaiunsasuiinasil
University of Wanthidwnliuinimseld wenanigldeauidniinisiaderiy

London (2016) | Chatbot Hulvimuidnuvan wazgldanuidndlanlasunisneundueeia

IS
AYTM, Opus #1491 virtual assistance fiA1udeanisRaziinALSlunTAUM
Research & Joya FBININITUTNMSIANIZIILYARS WaE ABINT5INITUINITENAN
Nuance Jululudegn finmsdauslimuuzih

Communication,

Inc. (2016)
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M19197 2.2 agUnudenneIdas (sa)

va o
N8
Y

NaN158

Haven (2007)

ANuENuYDIgnAtUteantalu 4 szau laun involvement

interaction intimacy influence

Gummerus,
Lilijander,
Weman &
Pihlstrom
(2012)

[

nsasaANaRNiuiugNATHIUNNG Facebook Brand Community
wundnisaiauniuivgnalagaiusaasisaiuiianels
wazAuasinAnfutemsilasaufiselafnainnisldsy
anrmsdannuagliFuautuia luvngiinnmaedndnfiAnan

osumNuTULA

Bernhardt,
Mays, Erogslu &
Daniel (2009)

| = v | P Y a
AN 9NsFeasUsENaUlUAY %aamamiaamﬂugﬂL.L‘uummm

wazdasmanisaeansiuguuuulng Yemnamsdeanslugduuulng

U ¥

ausainyseaniamlunisdeaisuazareniusniuiugnen

Y

a

laundedu wazdeanienisdeansyuuuulndlilauiwnunyes

mqmiﬁamﬂugmwuéfuauLwiﬂé’umammuﬁﬂﬁizﬁmmmm

]
v v a

niuvedgnAlUgseRungly wazanunsaidfsdiuruaulaun

Y

o e

2,

U

Jaakko Sinisalo

(2010)

P2

v A 1 1 o & A a v v
@maﬂwmmmmiaamimuﬁuaqmﬂwmwmaaauaﬂwmwqu

ANEANEUYBIN1TABA1T (flexibility of communication) A3

;Y 1

AUA (cost-efficient) N1suUIASaNIzsIeyana (Personalization)

ANAULAY (Familiarity) A31u@zAInaue (Convenience) hav

v ¢

n1sHUHFuTUS (Interactivity)
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2.6 NSOUKUIAANITINY

INANTNUMIUITTUNTTULAT LI TeT A0 Trguszasrvoan1sIdeillaun
diefnwninaresnisieasidomlusunsugnénduiusinuie Chatbot Aesefuniafidan
IuvegnAuaziiiofinwdvsnavesnudneazvesde Chatbot lunsldidudemidlunis
ﬁaamuwﬂﬂmﬂimaﬂmauwuﬁmaiumummmunmaqaﬂm #11150a3UNTOURUIANNTS

[y [

e fa

)
De

vYa QUQQ‘

) EJﬁ’]ZJ’]iOﬁ’i‘UG]’JLLUiE]ﬂiu (independent variables) 91n91W3T LA IO

Y
¥

asunuusazesrUsznou lneduwlsdaszlduialuaesesdusznou lun eomlusunsy

L -

Qﬂmamﬁué (CRM message) LLaSQmé’ﬂwmmaaﬁa Chatbot (Chatbot Characteristics)

[
= v

TasifonilusunsugnAduius (CRM message) fifauusdasedsll nsaduayugndn
(customer support) ﬁ’laﬁjumaﬂqﬂﬁﬂ (customer feedback) LLazmﬁaﬂL%‘su%aﬁqﬂﬁﬁ
(customer complaint) LLaz@mﬁ'ﬂwmwaﬁa Chatbot (Chatbot Characteristics) A3
dasedsdl muBanguvasnisdeans (flexibility of communication) nsldduyuagiei
Us@n5n1n (cost-efficient) ) n15UINISLAaN1Es18YAAR (Personalization) AITUAULAE
(Familiarity) A13@zaINaue (Convenience) wag NsTUdUIUS (Interactivity)
AuUsa U (Dependent Variables) maﬁmqﬂszaqﬁﬁ ABTEAUNTHAIUTINYVEY
Qﬂf:ﬁ (customer engagement level) Falenetu 4 szau Towd anufeades (nvolvement)

v ¢

NSRUZFURUS (Interaction) AUAULAY (Intimacy) kazn1518nSna (Influence)
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NSOULUIAANISIRY

CRM Content Communication via Chatbot

CRM Message

Custemer support
Customer feedback

Custormer complaint

Customer Engagement

Level

Chatbot Characteristics

P *  Involvement

Flexibility of Communication
Cost-Efficient
Personalization

Familiarity

Convenience

Interactivity

®* Interaction
*  Intimacy

*  Influence
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UNN 3
ad a o
5015738

=

Sviswaveansioansilomlusunsugnéndusiusinude Chatbot sesedunisd
47131190390 A1Jun15398139d1599 (survey research) §3deldRmuawuInislunis
fifiunsitelszneudeneandeanuihiedieluil

3.1 TagUseasAn1sie
3.2 aUUAFIUNTIVY

3.3 /M5

3.4 1pdesiienldlunside

3.5 NNSNAABULAS 997 b lUNISIVE

3.6 MYLATIENTeYA
3.1 IngUsaAnIsie

1. WiveAnwrdnsnavesnisdeaisilenilusunsugnAduniusiiude Chatbot
Giaigé'w’umsﬁﬁaui’smmgﬂﬁw
2. \ilefnwdninavesnudnvuzussds Chatbot Tunisléiludeanislunis

doansilomlusunsugnaduiusseseAunisildiusinvesgna

3.2 AUNAZIUNTIY

(%
=1

1. msdeansilonlusunsugnarduiusiseenisatduayuanen (customer
1 d‘ aa a 1 U a 1 ¥
support) H1Uda Chatbot LBNEWANDIZAUNITUAIUTINYDIGNAN
2. n1sdeasilomlusunsugnanduiiusisesd1Avuvesgnan (customer
feedback) H1u#e Chatbot 18vSnasiaszAUNTiaIUTINVDINAN
3. nsdeansilenmlusunsugnAd@NTuSIIeeIN15S08UYDIgNAT (customer
complaint) Kude Chatbot dBvEnaseszAUNSdILTINVRIGNA

[ «

4. AudnwzYIde Chatbot NilAuBAvEUVBINITHDAS (flexibility of

q

Sa v

communication) 8nEnasiasEAUNITIAIUTINVRIGNA
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5. AMENWYAEYRYED Chatbot in1slEAuUeEliusEaNEam (cost-efficient)

q

fgvEnareszAuNsidINTINVRINMm
6. AuANEAIZYDIFD Chatbot Miin1sUIN1saNzEYARa (Personalization) 3]

avdnasiesEAUNSHdINTINVRIgNA

[y

7. ANANYAEYRIER Chatbot 7illAduAwAY (Familiarity) 18nSnasieseaunis

q

v

HG PR HRTERG TGN
8. AMANWALYBIED Chatbot NiANaLAINAUIY (Convenience) 18nTnasie

SEAUMIIdINTINVRINA

a |

9. ArudnuwnizYesde Chatbot idin15iUfduus (nteractivity) Si3n3nasie

JERUNTHEIUTINVRIGNAT
3.3 35015938

Y o

nsAnwdnSnaveInsaeasilenlusunsugnAduiusi1uie Chatbot s

i

szAUNsilduTInvegnan lnen1sinuilneanisAnuinguildeau Facebook Messenger

g
TuvsemAlnewanduglivinsiaein Saduvssansidioamsinuiadsd indesilefeiflily
nsAneE Aewuudeuauesulal] (online questionnaire) kazlkuuaaUnIN (questionnaire)
Lagagyi1n15duAI8819 (sampling) A1835N15189NNANAIDE1ILUULINLAY (purposive
sampling) N1UN19 Facebook LﬁaLﬁﬂ@ﬂﬂﬁhﬂﬁLﬁﬁ’lﬁﬂmjmﬂ%’mu Facebook Messenger
uazannsaidennguieg sz auiunsAnulifdgn

£

Usgansnnisived

U

2IN13ANYIAL {lY¥a1u Facebook Messenger Tuuseine
Ineuazduglduinisianin

nauieg1ainesnIAnyAengudldeu Facebook Messenger Tudsuinealneg
a £ v Y a a s = o !
fanrugnstdaululagiu uwaglduinmssasinniglussezian 1 U nmsAuwinuuiangy

va

A9819999N157398 K7

Y

v

ITvldanfinisannsslalafnduuutsveanau (ordinal logistic

regression) IaBYUIANgNFI0g19TMLIzANABNINATY 30 irvesduaufIuYIBaTE

a

(Kelinger and Pedhazur, 1973) walflosannnisidananisanneelaldafndsndunaznesly

nauAIRg 19T IwINNINKALHLYI1Y Facebook messenger Tuussinalnediiiuiuuindany

[y

aﬁql,ﬁmumadmﬁaashuﬁu 40 WINY99UIUMILUSDATE tnenisAnwdusenauldaie

e r-“ze

Lmiaaivmwm 9 AkUs muu
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n > 40P Lilo P Aesuausiulsdase
n > 40(9)

n =360 M99
3.4 599N lFlun15998

nsAneASamdun1sidedaUsuna (Quantitative Research) Tngvinsdnen
Tusvuuun1539813941593 (Survey Research) laglduuvasuaiuoesulail (Online
Questionnaire) Lﬁaﬁ%lﬁﬁﬁmjmﬂ%’mu Facebook I\/\essengerlﬁaﬁqmimaiuﬁ’mmm
wuvgeUamansaussldidu 5 dusiedl

gauil 1 AanufeafuguantRvesgnsunuuaauay

! = [ o 41' wva ¥ [ 1
dgiun 1 L‘U‘Llﬂ’m?llLW@WiQ%ﬁ@UﬂMﬂNU@W@QQW@ULLUUﬂQUO’]@JIUﬂ’]iLUUﬂQN

s <

10819917 Tneflinasisadl 19ugldaru Facebook Messenger Tlutlaqiiunazlduinig
Jaesnnelussesiaan 1 U

daufl 2 domisadunsiesadomivsunsugnénduiusiituiie Chatbot

dwil 2 Budoufertumsteaaidevlusunsugnérduriug Tasludiud 2
%ﬁLﬁammamquﬁumiﬁasz 3 faus Sruaudinu 9 daded

1. mMsatuaywgna (customer support) 31U 3 U8

Tnefidlomiienfunissumuugih msldsunsfeusuuazanutiomde s

TasnslasurmauainyngAni

2. MAYUVBIGNAT (customer feedback) 31U 3 U8

Inafiilonnigatunishidvue nmslideusuls nsuansmufndiuse

AINFUAN
3. M350438UYBIRNAN (customer complaint) 31U 3 T8
TnefiilonAeafunstossuuieniundndag usns wazaulifiswela
FENIIEUA

! I o a

d9ufl 3 AauigIiuAManYALYaeda Chatbot Tun1sdasisiiionn
TUsunsugnAdunug
duil 31 ufanufgidunudnyuzvesds Chatbot lunsdeaisiilond

TUsunsugnAnduius lagludiud 3 azliilomasounquiinlsdase 6 Muus 9IuIuA1nY

¥
v A

18 Yar9ll
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1 ﬂ'ﬁu%mmjwﬂaqmiﬁami (flexibility of communication) 311U 3 V8
Tnefidonuderfunisdoarsiiansnidrdsldnnaniuil nnan uagyn
gunsninsdeans

2. M3ldiunuegaiiusz@vsnin (cost-efficient) $1uu 3 U8

Tnefidevifeafuenldineildlunsdoans anuduAuasUssansnmaes
nsdeans

3. MIVINTRNIETIYAAR (Personalization) 31U 3 U8

Tnefionusafuguuuunsaunuianizyana naiiausdaiidesnisld
9L NYNABILALABAADINUAIINABINT

4. auAway (Familiarity) 311U 3 99

Tnefidonuinafuanuedeadeiuromsduy nadeusisnsldomlmiuas
nsiseudIsnsldnumenues

5. AuaEAINEU1Y (Convenience) 314U 3 U8

TneflidoniAgrfuanuneisalunslésuasidesns namevauasaiy
dosslsedrenind uazlidudaidonisiasine

6. MITUJAURUS (Interactivity) 31U 3 U8

Tnefiifonuierfunisiiufduiusifunsdudn nisneuldnisaunuiegis
FI057 wazNIIIEUALDIAINABINSIABEN VLT

dauil 4 Manuieafussiunstidiusauvasgnénvesgnin

dauit 4 HumanuRertunsdeasidonlusunsugnénduiusing Chatbot
Tngludaudl 4 asfiilovaseunguiulsdassio szdunisiidausinveagndi (customer
engagement level) Tnedl 4 szduldun Arnuiisades (involvement) nsivduius
(interaction) AuAWLAY (intimacy) N153avEwa (influence)

Tnefidomdadl anandeatos (nvolvement) AonsiBenvuiudwieiiulesd
yeamsdufilefumdeyaifedfundnsue nsiluFduius (interaction) Aen1smnans
wAn el Fondnfuruiosuuinisnnasdud anuduiae (ntimacy) Aen1suansalny
Anuiiuieaiundnsusifinaldmaaedddiidudiuuinuarauudddu n1siidvdna (nfluence)

AenskuzNEnSIviSeUTMTvem AR NanelawnaY
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dauil 5 JayaduiuazngAnssun1sWnIaeMYaInauLuUFaUNY
@il 5 andumouiefiudeyadiuiiveadnouluuaeUAIN WU Fo WNENa
91y A n13Ane swluTanginssunisiinIaeinvesnounuuasuniy W seesianly

msudmin Sruuddain WWusiu

3.5 NNSNAFBULASDINaN kY 1uN15IY

1
av a4

A A A 4 . . . S
w3esdlenldlunisidetAswuuasuamesulall (online questionnaire) Ingawil
d‘ A d‘ a v aa 1% 1
nsnagauLAIeslenlglunisidy 2 35 laun
ANINAFBUAUNYINTY (validity)

NINAABUANNNEINTT (validity) Aeanisiaznaaeunnudumedunaes

cal v

Amanslunuuasuam AnuAseuAaNingUsTaIAiFaInsIzAng uagdiaildlunsne
Imﬂﬁmmiéﬁ'ﬁﬂmLﬂuﬂLﬁ?ﬁmﬁuwﬁﬁ]ﬂﬁmmﬁmLﬁulﬁ'mﬁmwuaaumu wonNiiEnsTh
LUUADUNINNAADY (pilot test) LilanAaUAMTIBINTIVBILUUABUANLAUNGUFIBE1
$1uau 30 9o Lerhusailinuusuuuasuy

nsNAFaUANNLNTeEe (reliability)

n1snAdauANLLTeNe (reliability) veawuvasuawinlagn1ITIVTINGRYA

]
aa o

MNUULdBUNNTHUNSARLenLUUaR AT mne Ulianysaivseliiuaman TRnsdu

I Y 1 o ¥ ) @ aa = a [y 4
ﬂqmmasmLLazvaiJiJizmamamsﬂﬂiummamagﬂmdaam LADNAFADUAINUAIVIVDINAANT

Alaunazsdaulsnie Cronbach’s Alpha lagfideninuna1dudssa@ns (o) 1windu 0.7

Y

desanndualasuniseeusuiaginuiieie (Nunnaly, 1978)

3.6 NM3ATIZYdayYa

Va o ¥

ﬂwﬁlmwﬁﬁé’famﬁ NAAHALADIVIINITIIUTINLUUADUN U LAZAALYNLUUFDUAY

Y
(%

niiAmeuliauysainieliiunaantRnisdungudiedns ndsaintuisihuuuasuauid
ANUANYsiInuaUsTINananlglusunsudnsagun1eada lneadfnnisideideanis

Jranlegnaaau Toun
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1. adRWanssaun (Descriptive Statistics)

Y

adAganssanavldiiioniseiunedeyanlasiusinainngusiedis Ingld

[

ANEAA A9l AUA (frequency) ANS9BAE (percentage) ANLAAY (Mean) WaEAEIULDELUY
1m397U (standard deviation)

a Yy

2. @0M1984 (inferential statistics)

¥

adnonadeazldievinisansBanaadannnguiiegtaioasuelsevInsves

n19338 Inen193delagldadnsnsdanevinimeaevauudgiulusesnisfinudninaves
d‘ dy Y o v 6 1 = ! LY ISR ! v d‘

nsdeansilenilusunsugnAduiusiiude Chatbot siesyiunsildiusinvesgnauaziite

Anw1dnSnavesndnuuzaetde Chatbot Tunisldidudemndlunisdearsioniusunsy

anAAUTUSHRTEAUNTIAIUITINVBIGNAT
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a2

uni 4

NAN1598

Tudutiaznandman1sinseitayaliiusIunuanNLuuaaunudseney

Tumeiian madl

4.1 nMsnedeunuLdeie (reliability) vakuvaBUN YU

4.2 prsnadsvdananisanneslalafanduwuuligeaidu (ordinal logistic
regression)

4.3 YayadiuiiuazsreeiIa1n15t491U Facebook Messenger U8 4En oy
RTEGITARH

4.4 msfnwidvdnavesnsdoasiomivsunsugnéduiussinude Chatbot
LazdvisnaveInmdnwzYesie Chatbot seszdumItidiusinvesgna

4.5 mMasunaniside

4.1 nMINAdaUANUYDND (reliability) vaswuudauaIu

[V Y
(%

Luvaauaulun1TITEAINATUNITNOUNAY HI1UNTAALENLULADUANNI
Ameuldauysaluayliiuguaudfnisilungudiegnesiuvisdu 360 ya lnedidulivageu
ANUAINVBINAINSNLAUAALAIUUTAE Cronbach’s Alpha @aildnsiaus 0 8¢ 1 lnegide

MruadUsEavs () Wi 0.7 Tnenuinyndiuysilen Cronbach’s Alpha igandn 0.7

A15197 4.1 uansrIANNLLTRRaVBILAaZALUSA28AY Cronbach’s Alpha

fauds Cronbach’s Alpha
nsafuayugnAn (customer support) 914U 3 U8 0.794
AAYLYRIgNAT (customer feedback) I 3 U8 0.800
n338a38UVRINAT (customer complaint) 313U 3 U8 0.792
mmﬁwsjuﬁummiﬁami (flexibility of communication) 0.795
U 3 U8
nsldaunuegeiiuseansnn (cost-efficient) 31w 3 8 0.792
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A15197 4.1 uansAIAMULTRliavaIuAazAuUsA8AY Cronbach’s Alpha (si9)

fauus Cronbach’s Alpha
NsUSNSaNIETIeyYAAa (Personalization) 913 3 4o 0.788
AUAULAY (Familiarity) 311U 3 98 0.804
ANAEAINAUIY (Convenience) 31143 3 U9 0.778
NSAUREURUS (Interactivity) 91uu 3 90 0.786
JEAUNMTHAIUTINVRIGNAT (customer engagement level) 1 9o 0.860

4.2 nMsnadauddanisannesladdfnduuuisssainu (ordinal logistic regression)

anfnisannesladadnduuuisesainu (ordinal logistic regression) Av4n1T
Yoyafifdnumedel
1. fudsauiianuazdusiinysisesddu (ordinal variable)
frulsn1uen1sideiiae seduntsiidiusauuesgndn (customer
engagement level) Tndl 4 szduldun AauAeates (nvolvement) nsilufauius
(interaction) AAULAY (intimacy) N15518n3na (nfluence) Feddnwagiufiuys
15896161U (ordinal variable)
2. Wifi¥gyvavduiusnman (multicollinearity) seninefaulsdasy
nsnaaeudgymianduiusnyga (multicollinearity) 1iennasy
AMUFURUSTENINAIMUTDaTE Tnenndaunlua Variance Inflation Factor (VIF) wagan
Tolerance TagAn VIF 9¢dfaa1nndn 10 uay A1 Tolerance #itfosndn 0.02 azgniiansainin
flgymanduiusnman (multicollinearity) NM3@nw1ves Field (as cited in Bozpolat, 2016)
B3A1 VIF uag Tolerance voanmidsannsnaguannan VIF leinliitapanduiusnan

(multicollinearity)
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15197 4.2 Lan9A Variance Inflation Factor (VIF) 98902uU5985e

aq

Ay tolerance VIF
nsafuayugnAn (customer support) 0.597 1.675
AAYUYDIaNAT (customer feedback) 0.604 1.656
n1338a3euvRIgNAT (customer complaint) 0.550 1.818
mm%mjwﬂmmi%ami (flexibility of communication) 0.632 1.582
nstRunuegiiusEanSan (cost-efficient) 0.581 1.720
NMSUSNISRNIEs18YAAa (Personalization) 0.532 1.881
ANUALLAY (Familiarity) 0.730 1.371
ANEZAINEUNY (Convenience) 0.429 2.331
nsUEuRUS (Interactivity) 0.551 1.816

4.3 Jayadiufduazszaziiain1sldenu Facebook Messenger Ya4RAauULUUHRUATY

ToyadiuiiveneunuuaaunuUsenauluaig ind a1y sEAUNISANW uay

538818115199 Facebook Messenger wafllaiinamisnsnalull

M19197 4.3 YayadiuAauazseeziaainisleany Facebook Messenger ¥aednau

‘UUsiauaid

LWﬂ‘UEl\?éIGIElULLUUﬁElUﬂWQJ

LA AU (Aw) uﬂi‘i’)u%@ﬁlag
Wi 261 725
el 99 275
594 360 100

Anausuuaeunudlngunands S1uau 261 au Anluiesay 72.5 uas

LAY TI1UIU 99 AU AnduSesay 27.5
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a5

31 317U (AW) fndusauay
N 18 U 3 0.8
18-221 163 45.3
23-35% 155 43.1
36 - 55U 34 9.4
11NN 56 U 5 1.4
593 360 100

angvesmauLUUdeUnmdulvgjegszning 18 - 22 U dauau 163 au Al

Sovay 45.3 sesaaunilongszning 23 - 35 U 1uiu 155 au Andudesas 43.1 01958ming

36 - 55 U d1uau 34 au Andudesaz 9.4 e1aunndn 56 U d1wau 5 au Andudesas 1.4

Lazre1ging 18 U druau 3 au Andudevas 0.8

STAUNIANYIVBINMBULUUHRUATY

FTAUNITANEN U (W) Anduiosaz
AnIUSeyeyn3 24 6.7
USeyyea 237 65.8
ganIUTYen3 99 275
39U 360 100

a o

sEAuMIAnwIveEnauLuuasunudulvgegluszAuIyyns d1uiu 237

o

Au Anduesaz 65.8 seiugandnUSygns 31uiu 99 au Anuiesay 27.5 uagseduni

a o

nUSaees Sy 24 au Andusesay 6.7
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Eﬂ‘?lW‘UENI}:\JI’GlE]ULLUUﬂE]Uﬂ%J

a6

21UN U (AL) Anduioeaz
dniFeu/AnfAne 193 53.6
WUNITUUTEN 131 36.4
Fu979 14 3.9
550U 12 3.3
15BN 8 2.2
LY 2 0.6
394 360 100

IS ¥ 1 A CY a v = [ a
@'WSUWGUENE;JIG]@‘ULLUUﬁ@UﬂWNﬁ?UI%@ﬂ@UﬂLiEI‘ULLaB‘L!ﬂﬁﬂ“l&ﬂ UIU 193 AU AR

JuSeway 53.6 sesaanAentnauusem 311 131 Aau Andusesas 36.4 Susne Suau

14 au AnluSosaz 3.9 g3nadud S 12 au Andudesay 3.3 91519115 999U 8 AU

Anludesay 2.2 waznsund 31U 2 AU AnuSeay 0.6

¥ v
52821981N151997U Facebook Messenger VHABUKUUHABUAY

1IN 31U (AU) Andusesas
1o8A11 30 WA 225 62.5
30 - 60 U9 84 233
11nN11 60 U 51 14.2
394 360 100

TreELIa1N151891U Facebook Messenger Uadgnauluuasun1udIulvgjios

A1 30 YT 317U 225 AU ARLTuSPYaY 62.5 $898911AD 30 — 60 UNT 31U 84 AU AR

WuSewaz 23.3 wazuinnin 60 UM 971U 51 AU Anndusesas 14.2

4.4 dn3wavasn1sdeasilamlusunsugnAduiiuskiude Chatbot uazAMANBMILYDY

fia Chatbot siaszAun1siidIusIUVRIGNA

MNAIINAdevatfnITanaoslaldafnduuulIesanau (ordinal logistic

. 4 a a [ v dy
regression) A¢Fo9iiN1TRNTUUSTIAURIRBLUT
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4.4.1 Model Fitting Information

Model Fitting Information

ar

Model -2 Log Chi-Square df p
likelihood
Intercept Only 859.515
Final 807.936 51.579 36 0.045

H, Lutpanusznaumewlsdasywileunulamant

H, lwanusenaumewlsdaseuananesiulumanlidsunysdasy

1a o

UHAILUTDATY

N1INAFBUANURAFIUAMUMNILANVDILULAS LAUNAADUAIIULANGINTENTIN

1 o

Tunanusenaunledinusdasswazlunanbudlei

U59a5¢ LAUNANISNAADUNIY

lakanas (X2 = 51.579, p <0.05) Ufjiasanufgiunandeiuisaduayuanufgiuses

puEAUINtURanUsENaUMELUsDaTEwanNA1anuluan U AIwUSBaTEhas WU

ANMUFUNUSTENINFILUTANLLAEAMUTDESE TuwmanUsenausmesinlsddasyaiunsaasuie

AnudunuslaanIlumanlifswlsdase

4.4.2 Goodness-of-Fit

Goodness-of-Fit

Chi-Square df p
Pearson 939.976 885 0.097
Final 769.346 885 0.998

H, lumadimnuaennnesiutoya

H, lunalifianuaenadasiutoya

n1InaaaunIzajuaiing (Test for Goodness of fit) lngnageuAIY

6 o

winnzanvestayatulunalagnaaeumieiigsdulawanis (X2 = 939.976, p >0.05) laidl

nangruiganalunIsUfiasauufgiuven

ANUADAARBINUTRYA

(%
v v = Y

a

ANUUIIFUUAYUTUNR

FIUnaN nued ueall
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4.4.3 Pseudo-R-Square

Pseudo-R-Square

Cox and Snell 0.133
Nagelkerke 0.145
McFadden 0.056

NSNARDUANULLUEIURILULAATIIN1INAERUAE Pseudo-R? 1Al Pseudo-R?
fingUszasdiiieauazUszanansandunsavesmnuduiussenineiuusdassuagsn
wusau laenisulannununeveda Cox and Snell wag McFadden ﬁuﬁﬂiﬁﬂﬂﬂﬁﬂﬁ’mﬁ
wlamauunuieA Nagelkerke N15AN¥1994 Field (as cited in Bozpolat, 2016) Iagainan
Nagelkerke Wiy 0.145 wansdafauusdassaiusasdureswusauld 14.5% dean R?
Tileinailunissnaulafimunegaudmsumsinseinisonnseladafind nsfinwiaes Akin
& senturk (as cited in Bozpolat, 2016) ﬁw%’umiﬁmsmmi?iamaﬁamiﬂmmuqﬂﬁ’]

duusnude Chatbot NfiBnEwasdeszaunslidusinvegndn lavinnsinululsziiu

oA (Mmessage) War1ona (channel) fadlAaUsdugNonazdsnanaszAun1slaIuTIM

Y0egnAlANINETU Feanansaiiuauausalunisesuefmuusaulaunguy
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4.4.4 Parameter Estimates

Parameter Estimates

49

Estimate Wald Odds ratio p
B (e?)
Threshold
engagement=1 0.074 0.018 1.076 0.894
engagement=2 1.187 4.504 3.277 0.034*%
engagement=3 2.670 21.430 14.439 0.000%
Location

customer support=1 2.785 4.844 16.199 0.028%
customer support =2 0.803 1TRES 2.232 0.183
customer support =3 0.680 1.922 1.973 0.166
customer support =4 0.454 1.014 1.574 0.314

customer support =5 0
customer feedback =1 1 8] 0.817 0.216 0.366
customer feedback =2 0.193 0.086 1.212 0.769
customer feedback =3 -0.738 2.045 0.478 0.153
customer feedback =4 -0.357 0.548 0.699 0.459

customer feedback =5 0
customer complaint =1 -0.230 0.047 0.794 0.828
customer complaint =2 0.025 0.002 1.025 0.965
customer complaint =3 1.332 8.948 3.788 0.003*
customer complaint =4 0.619 2.480 1.857 0.115

customer complaint =5 0
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Parameter Estimates
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Estimate Wald Odds ratio p
B (e?)
Threshold
engagement=1 0.074 0.018 1.076 0.894
engagement=2 1.187 4.504 3.277 0.034*
engagement=3 2.670 21.430 14.439 0.000%
Location
flexibility of -0.302 0.048 0.739 0.827
communication=1
flexibility of -0.995 2.611 0.369 0.106
communication=2
flexibility of -0.400 1.059 0.670 0.303
communication=3
flexibility of -0.229 0.563 0.795 0.453
communication=4
flexibility of 0
communication=5
cost-efficient =1 -2.661 1.686 0.069 0.194
cost-efficient =2 083 0.569 1.704 0.451
cost-efficient =3 -0.093 0.045 0.911 0.832
cost-efficient =4 0.112 0.076 1.118 0.783
cost-efficient =5 0
personalization=1 -0.161 0.016 0.851 0.901
personalization=2 0.055 0.005 1.056 0.942
personalization=3 -0.096 0.029 0.908 0.865
personalization=4 0.214 0.157 1.238 0.691
personalization=5 0
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Parameter Estimates

Estimate Wald Odds ratio p
B (e?)
Threshold
engagement=1 0.074 0.018 1.076 0.894
engagement=2 1.187 4.504 3.277 0.034*
engagement=3 2.670 21.430 14.439 0.000%
Location

familiarity=1 4.025 4.784 55.980 0.029*
familiarity=2 0.752 1.668 2121 0.197
familiarity=3 0.699 1.944 2.011 0.163
familiarity=4 0.614 1.579 1.847 0.209

familiarity=>5 0
convenience=1 -0.550 0.292 0.576 0.589
convenience=2 -2.030 5.896 0.131 0.015*
convenience=3 -0.812 2.697 0.443 0.101
convenience=4 -1.072 6.042 0.342 0.014*

convenience=5 0
interactivity=1 -1.296 0.542 0.273 0.462
interactivity=2 0.129 0.052 1.137 0.819
interactivity=3 -0.063 0.020 0.938 0.887
interactivity=4 0.062 0.022 1.063 0.881

interactivity=5 0

*significant (<0.05)

nsnedsvananIsannsulalafndiuuisesanau (ordinal logistic regression)
Wldlaenaaeun Wald iienaaeuitfuusauiitoddaynsels Tnen1snaaevadinis
anneeladafndlagnisnagaual Wald azvinlianunsainszilaegslifionfnazaiiunin
LAAOUTEINIITmed N15AN®ITB Cokluk (as cited in Bozpolat, 2016) Iasn1suia
mnuvseveslumarildlnnisduiadn odd ratio Fsiinumneinlenavesmnnisaid
wpnasapUtunnnisietisanidnmanisainils n1sAnwves Salmi et. al (as cited in

Bozpolat, 2016) Ingn1sulamnunuievesadfinisannssladafnduuuisssaiau (ordinal
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A o )

logistic regression) ¥ilalagfiarTamuLAarALUTD ATz NITYEAYN198Ds (p<0.05) T
laun
1. MsatuayuanA (customer support)

AnoukuuasunuifiseiumuAnmiuliiuiiesg1ge (1) duliaiiy

'
[ A [ a

wana1eg 19 lteddgylefisuiugnauiuuasunuiiissduanuAniuiuiigsd 198 (5)

<

Fudunquenada (reference group) vesadfnisanneslaiafnduuuisesddiu wazgnoy

[y a

wuvaeunundsiumuAaiuluseaudug i ldwiuse (2) weq (3) Wiuale (4) 1l

[y a

anuwanAvegiitedfydledisuiuineusuvasunufilssiuanuAniiuiiuiieegnegs

[y a

(5) MTLIYhMTBeTzikangRdseiuanuAnultviuigeg1ads (1)

v

nsaduayUgNAN (customer support) A1 estimate LYINAU 2.785
‘vimmamd%ﬁamaﬁﬁuagugﬂﬁw (customer support) Wity 1 e asdinenuesdu
Guaqmuﬁmzﬁuﬁqqsﬁmmmiﬁﬁauiammqﬂﬁw (customer engagement) wagilaRansas
f4A1 odds ratio AANYNAY 16.199 nurgAIINIINTATUAYUGNAT (customer support)
findu 1 vidae azifiuszdufigeatuvesnisiidiudanuesgnén (customer engagement)
16.199 Wi TngAn odds ratio Aunnndn 1 anansaudarununeldimsiintuvesiauys
’55‘1%%LﬂﬂizﬁUﬁQﬂsﬁu%mﬁ’JLL‘UWHZJLLaSﬂIW odds ratio #1tfesndn 1 amnsauvanINmINY
Ihmsifiutuveshulsdaszavanseiuressauusauliinas n1sfinwves Field (as cited
in Bozpolat, 2016)
2. N1359938UVRIRNA (customer complaint)
QmauquaaumuﬁﬁizﬁummﬁmLﬁumm (3) Thuflnuuanssegned

[

pddgllaifisuiugnauiuuaeuaunssauauaniuiiudeageds (5) 3udunqu

e

14814 (reference group) ¥ad@RRN1I0ANRLlATARNALUUITEIAIAU LAZHADULULABUANT

L% [ 14

fisvsumnudnmiulusedudug wu idudeeeda (1) lddiughe (2) Wude @) Tifiany
uansinsegnditfuddquilefisufugneunuuasuaniiilsssunnuanifiuiiudieegnads (5)
Frdudnihnsinnsinanniidseiuamuaiuliiudeosnads (3)
N135520438UYBI§NA1 (customer complaint) A1 estimate LYy
1.332 MmammdwLﬁ@mﬁaaﬁammgﬂﬁw (customer complaint) fisiu 1 e ez
mmu'wzLﬂumaqmil,ﬁmséf*uﬁgﬁmmmiﬁdaui’smmqﬂﬁﬁ (customer engagement)
wazilafia1saniiadn odds ratio fidvinAy 3.788 nuneALIINITF0NToUTRIgNAT
(customer complaint) LAy 1 1198 Izifinsziuiigeduvosnisiidausnvesgné

(customer engagement) 3.788 111 IaaA1 odds ratio 111N 1 @misanlannunungla
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o A

INSARUTUVDIAIUTDATEILANTTAUNAITUVBIAILUTAULATAT odds ratio NHeanIn 1

Y

£
= L

a’]ll’]iﬂLL'Uaﬂ'g’]ll‘mllr]ﬂlﬁ'j']ﬂ']iLﬂﬂJsUusanmqLLUiaaigﬂzaﬁigﬁU%@\iﬁqLLUiG]']QJGLﬁG‘]"]aQ
N135AN®1Y8 Field (as cited in Bozpolat, 2016)

3. AuAULAY (Familiarity)

@

AnoukuuasunuifiseiumuAamiuliiuiiesg1aie (1) duliaiiy

'
o/ IS (% a

wand1eg 19 Tted A laieuiugnouluudoun T seAuALANIUTILAIEE198 (5)

o

a

Fudunqudnada (reference group) vesadfAnisanaesladafnduuuisesddiu waznoy

wuugeuauniseiuauAnfiuluseaudue wu ldwiuaie (2) weq (3) Wiuse @) i

[y a

AnuuanAvegiitedfydefisuiuinauwuuaeuaunidseiuanuAniuiuiigeg1ags

=

(5) AauFinsiiesginaangidssduanuAaiilidiudeegieds (1)

ANLALLAY (Familiarity) fiA7 estimate WAy 4.025 wangauinile
ANUAULAY (Familiarity) Wy 1 i %Lﬁmmmm%Lﬂummmﬂﬁmzﬁuﬁqﬁmmmi
{dau3IY89gNAT (customer engagement) wazilofa15anienn odds ratio SAvinfu
55.980 ¥118AINTIAINAULAY (Familiarity) T 1 miae %Lﬁmzﬁuﬁqqeﬁumaqmﬁﬁ
dauéamaﬂqﬂﬁﬂ (customer engagement) 55.980 1111 1A odds ratio fiuanndn 1
mmiaLLUamwwmaiéﬁﬂﬂmﬁmﬁummﬁaLLiJiﬁaﬁz%LﬁmgﬁuﬁqﬁwmﬁaLLlJﬁmmLazm
odds ratio Aitfosnin 1 awnsauvanumngldinnisiiuturessiulsdaszavansesues
fauUsanallsiinas nsFnwves Field (as cited in Bozpolat, 2016)

4. AueazAINgu1e (Convenience)

[y a @ 1%

% A < | 2 v &
QWQULLU‘Ua@‘Uﬂ’]ﬂJV]ﬂJi%@Uﬂ'J']@J@@Lﬁu‘lllL‘WLW]']U (2) AT LRUNIY (4) UU

[y a

fianuuanssegadidedrgdedieuiudnausuuaauaundssAuanuAniuiuiieogns

83 (5) Fa1Junguéneds (reference group) vadadAnIsannosladafnduuuliedaInu way

L2 ¥ 1

£ Aa a @ o A 1 [ a 1
AnaukuvaRUANiisERuauAniulusEAuBu W Timusigeged (1) uasaee (3) 1

[y a

fianuunnsegaidedAgdedieuiudnauwuuasuaunidseAuanuAn LI 0g1s

[y

a o & = o a L4 vaa a =] e Y ® v
84 (5) fatuReinTInseinaNENTseAuauAamLliviuge (2) Lasiiiume (4)
IS v a

. vl ] & v
ANUAEAINEUTY (Convenience) vagiilsysiumuAaiuliiiume (2)

LazLiuae (4) A1 estimate WAV -2.030 way -1.072 AMUEa1FU NUIEAIIUILT DAY

v A

avnInau1e (Convenience) WinTu 1 e Aanmud1zluveinIsiiusefungaiunes
N53ldUTIVRIRNAT (customer engagement) LaglilaNa1safeen odds ratio AAvinfu
0.131 dwmsuszauauAnfiuliidiuaie (2) muneauInANuazAInauIe (Convenience)

WNTU 1 Y78 92anTEAUYRINITHAINTINYRIGNAT (customer engagement) 0.131 ¥
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wardmsugniiszauanuAaiuiuiae (4) IR odds ratio Wiy 0.342 MUNEAINIIAIY
ayanaune (Convenience) WINAY 1 Y38 ¥AATEAUVBINTHAINTINVEIGNAT (customer
engagement) 0.342 111 lagAn odds ratio 111AN31 1 @mnsauvannumnglainnisiiudu

v

VBIRILUTBATEALNUTEAUNGTUVDIFIUTAULAZAY odds ratio Neaundn 1 @1u1sawa

[
=< Y

AP LAINNSIANTUYDIAILUSDATEITANTLAUVRIFILUTAUTIARaT N1SANYIVDY

Field (as cited in Bozpolat, 2016)

4.4.5 Test of Parallel Lines

Test of Parallel Lines

Model -2 Log X df p
likelihood
Null Hypothesis 807.936
General 718.973 88.963 G 0.085

Ho ATUSEHNUNSAIvRINITTneSHIWB UM B IoULRe Y
H, ArUszanansairesmniimesiiudwnesaUiimnaiy

nsnAAeUALLAgIY parallelism HufifetsdiiAUszanaunisaivemiafines
ADIUBUADILULAEIAU N1SANEBIVDY Akin & Senturk (as cited in Bozpolat, 2016)
lasn1snaaauauNfgiu parallelism nagousiulawands (X2 = 88.963, p >0.05) laidl
nanguiieanalun1sUfasaunfgIunan nu1enuIAIUITINUNSITEINITIEMDSHIY
duwmasiwUneny wazaiunsaesuielainnisnegevainnisanasslaldafnduuuiiesannu

(ordinal logistic regression) anunsatulgeule
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4.5 NM3aguNan1sIdY

M1319% 4.5 FUNRFIUYDINTIY

auuagw Nan1INAdaau

1. MsdeansilomlusunsugnAduiusiseansativayugnm GAGINVEHEG Y
(customer support) WUED Chatbot HdnEWasDIZAUNITI

dIUTINVDIGNAT

2. MsdeansillemlusunsugnAduiusisosARvLveIgnAT Taluayuauufignu
(customer feedback) Ku&e Chatbot figngnasiaszaunIsll

d1UTIUVDIGNAT

Y v 6

3. MydeasilevlusunsugnAduiusisenisiosseuras GUAGINVEHEIEY

'
1 =

anA1 (customer complaint) Kuée Chatbot HaviEwasesesiu

N5HldIUTINVRIGNA

4. AENWEYDIED Chatbot NHlANEANEUYBINITFRENT Tylafvayuanufgu

aa Ly

(flexibility of communication) LBvswasiaseAuNITHaIUTI

YDIGNA

5. AoaNwYYesde Chatbot Ninslddunuegelivsedvznm | lulatuayuauusigu

a |

(cost-efficient) 18nSnasaTeAUNINAIUTINVDIGNAT

6. ANENWAEUDIFD Chatbot NIIN1TUSNITRNITIIBYAAR lyafuayuanufgu

(Personalization) {igvnSwasaseRunsldiusiuvegnm

7. AENwEYDIEe Chatbot NilAuAULAY (Familiarity) & GGV

dvEnasesEAuNsHaIUTINYRIgNAN

8. AMANYAEYBIES Chatbot NlAUazAINAUY GGGl

(Convenience) HBnENasaIEAUNTHAIUIINVDIPNA

v 6

9. AMANYAILYBIFD Chatbot NNTHUZAUWUS (Interactivity) |  lalaluayuauusigny

! (% IS

ﬁw'ﬁwamaswumi:ua'aui'ammgﬂf”h

pd)}
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unN 5

N158AUSIUNANISIVY ALV DLEUB UL

[

Tuduiusznevludedon sl
5.1 M99AUTIENANTITIVY

5.2 MyUszynAldnNaniTie

5.3 99911AVBIN1TITY

5.4 Yanuzind nsunsIvgluaunen

5.1 N152AUSIUHNANITIY

VA a

AIduanusnaUTENaN1TITeNNIng Uszaanvain1idenall

1. WiveRnwrdnSnavesnisdeaisilenilusunsugnaduniusiiude Chatbot

[y

oTEAUNMSIAINTINVRINA

NN TAATIEINANNERANUIINTHRA S HaMIUTWATUgNATURUSITaY

1%

n1satuayugnAl (customer support) kagN13389L38UVBIGNAT (customer complaint)

Y

a 1 a ¥

1 ‘ﬂl aa U a1 1 ¥ ‘:‘I o
N1UdD Chatbot llEJ‘Vlﬁ‘INaG]835@‘Uﬂ’]i@Jﬂ’JU33M“UﬁN@JﬂﬂW ELUGUOJSVW’HG]“UMSUENQﬂﬁW (customer

a a 1 % =

feedback) Lifignsnadeszaunisiidiusinvesgnn laenisdeaisilenlusunsugnan

[

uWusiIeen1TatiuayugnAl (customer support) WarN13384L38UYDIGNAT (customer

9 Y

a

) ' A aAa a ' Y] a ' v =~ Y
complaint) #ude Chatbot dgviEnwasiesziunsildusauvegnamluniauin WegnaAiing
doanslusesnsatiuayugnAn (customer support) laun nsasuaudeyaiieiiudum
¥3IBUINIT UAzN1538AS8UYBIgNAT (customer complaint) tauA n1sfeasewnedfivdum

o A

v3onsliuinisveantinau rwde Chatbot axifiuseiunisiidusanvesgninlugsziug
a9t 19U gnéndinaBoursududvdoduledaginligndndosnisiiasnaassdudiviedy
U35 IuamsuaninuAniudensduiuazensoilouuzthlunyanadugidiundn
wazidugnAvemsidudisell
2. \ileAnw3vEwavesnmdnwuzyesde Chatbot lunisliiuresmislunis
domaiilomlusunsugnidiiusiessdunisiidiusiunosgndn
91NN19AATIENaN AR ANUI AN YUz 0de Chatbot ATlA21Y

1 [y =]

dzaInauny (Convenience) haziinuAuLag (Familiarity) 18vnsnaseszAunITlaIUIIY
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Y93gnA1 TuvzNANuEanguveen1sdeas (Flexibility of Communication) n15ldsumny

a

9¢198UsEANTA W (Cost-Efficient) N15UIN5@NIEII8UAAR (Personalization) wagn1sdl

£ s

UJAuiuS (Interactivity) Lufidnsnasiesedunisiidiusinvesgndn lnoAnanyusodde

a I (% IS

Chatbot flauazaIngu1y (Convenience) fignsnanaseaun1sildiusiuvesgnanlunig

'
a

au nanfelednisdearsilevlusunsugnaduiiusiiude Chatbot nilnaaudRnilaIy
aganaugliwndldau wu Wdeyadldnulaegldaulidesdiauneteuuinin Tam

Algeudeanslaegisiiente vivlrsedunislidiusinvesgnaeias LasandnyMzIadde

a '

Chatbot 7flauAuLAY (Familiarity) d8nSnadeszAunisidiusiuvesgnarluniuin

va da

' a A A & Y v v &1 A Ao
nafalelinsdsansilenilusunsugnamduiusiiuie Chatbot Nilauaudaniiaig
ANAULAY WY Jlduidnfuinedunisieans $38nmsldauligaenin ludedinsseus
Bnsldaulnd sauludsanunsaldnuldmenuedaelisnd unvededifvievie vinln
TEAUNMITAIUTINYDIGNANEITY

a v dy Y o = =l d' 4 U o 6 d" o b4
ns3delaviinsAnwinguinisdeansiusunsugnarduiusivethunaiie
nseuNTITlenguNsdeaisiusunsugnAduiusiulseneulumeiilonilusunsugnan

v v

FUNUS (message) WATAMANWALYDIYDIN (channel characteristics)

CRM Content Communication via Chatbot

CRM Message

*  Custcmer support
Customer Engagement

®*  Customer feedbac Level

*  Customer complaint

ey *  Involvement
Chatbot Characteristics

N )
*  Flexibility of Communication interaction

. .
*  Cost-Efficient Intimacy

L *  Influence
*  Personalization

*  Familiarity
*  Convenience

*  Interactivity
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CRM Content Communication via Chatbot

CRM Message Customer Engagement
Level
*  Customer support T
*  Custormner complaint T ¢ hwolverment
*  Interacticn
Chatbot Characteristics
*  Intimacy
*  Familiari
v 1 *  Influence
* Convenience l

1 1
T uamﬁwaﬂawmum”mmmmfum@ﬂﬁ’ﬂmmumjwu

l figvnareszdunsliduiuvagnmlussiuiivhas

Wa¥AINNITNUMIITTUNSIUNUINLTNTITEdUgRlavinsAnwdnsnaves
n13deansilenlusunsugnAduiusi1ude Chatbot AeszAuNsidIUIINYDIGNAT 3
a ! = 44' Y o o 61 o A | v ¢ & v = M v
\eausinsANINSARaslUsUNSUgNANEURUSHWEeBUY 1 Insdwnt (Dududeliladny
feBvEnaresEAUNTSHdIuTINYeINAT LHBeRNde Chatbot iaglutisnisiauiuasiiiage

Y [y =

Suilldlunegsiefaddluiinisfinwinnniin wazsziunisidsinvesgnamidumidams

a ¥ 1

nsnatanananfuulliluIuln nan153TededeTndunasIun1sive (contribution of

Y

research)
5.2 ﬂqiﬂigﬁ‘Jﬂﬂﬂ%Naﬂ'ﬁaﬁﬂ

navnn1sAnwivesn1sifedatuisatdnludsegndldieludruianis
(Implications for Academic) kagn5UseenAlin19g3Aa (Implications for Business) st
5.2.1 mM3Uszgnaldawidelutieiznnis (Implications for Academic)
Chatbot W¥untswantusnlduiuin Swilfnsfineifeatu Chatbot
faasfinnsfnunluduinermansviniu nsfnuludiugsiadsesiilaiuintn & Chatbot
Hnadudesiiuvaninldmsulsumelne msiteiaunsaduuumslunisdne Chatbot

Tuguzgenislunisioans lnelany Facebook Messenger Chatbot &aiugesvnglugiidl
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lenmalunisiiuladnuniliesanigldaudiuauin dlemalunisiluiauimiediugsia

\elinsdudaunsadndsuardoansiugnalaeg19iussdvzningean
522 ﬂﬂiﬂis&gﬂﬁ%m\iﬁjﬁﬂ (Implications for Business)

a v d’j o %4 a a ¥ dl Yal o <]

nsdedianunsainluussgndldmegsialasanensausnlaiinisdni

Facebook Page ot uteinislunisdeansivgndilaensidudiainisaussyndld

Facebook Messenger Chatbot tiveldlunisdeansivgnanlusiunisdeansilenilusunsy

anenduiug (CRM) Iaglanzileniieifiunisatiuauugnan (customer support) lagas

< 1 ¥ o o 1Y a 1Y ¢ a = ¥ o = ! i%

Judeanslumshiduugdiiertundndasivazuinig saluddiduSnwungne way

M3Seusauvedgndn (customer complaint) teilutesmsiiligndaiunsaseasauniny

LiwanalaluSesduivemsliuinis sulvfssedunassanulinielaungnd Tny

U

n1sdeansiienuigatunisaiuayugnan (customer support) WaENI15384IEUVDINAT

1 [y

(customer complaint) @nsaLiasERUNSHdIUTIMVRINA LAVl nA AR NRURY

o Aa ¥

ASIAUAY aunTanaaesldiuaitaziansanuAaiulUIudIvendaLNouuL N AUA1US o

P

[ '3

UsMshiknuAraduagla wenainlissuu Chatbot deanusainluussendldivingusvasd

q

a v

AUUBNIINNITAUNUINUGNAY LU SEUUSALUTAIUNTAWRAUAT N1590379WN N1590300

o a =4 ¥
LATBIUY LWJURU
5.3 9231NAVBINITIAY

[y

a -’-&JQIQJ o
JMUIYUUUVBIN

[ (%) (%

AmeiudIUsENS fall

5.3.1 97394381909N15Y398

[ [
v Ao o =

AM9ITeUTRvNTulusEeEIaN9 Chatbot Wsazdanwiindudussasingn

(Y

! o a a = = o o =~ = P i Y a P
lmquUﬂ NUIYNUNTANWILNYINY Chatbot EJQﬂ\'illﬂ'ﬁﬁﬂ‘HqLWENLLG]IUW']U'JVIEJW?]"IﬁﬁiEN

Lafinsfinwludunisiiunussynaldiugsia uenainlinsiduriaiaeiisasiinn s
Chatbot TUseendld F9vilW Chatbot Falsiidunidnvesyanainly saudsluuszmelng

€

[
a [ a o =€ o

1#19923In15 Chatbot 3Uszandlelunisviigsia daunmdeldvihnsfinulugdiassezim

! PN £ = av A o = a 3 ' a ¥
ﬂauwﬂu%mwmaaﬂmm Chatbot ‘*U\‘m?iﬁ)%EJU‘I/I']ﬂ'ﬁﬁﬂ‘U'm’HJF’TNZJ?‘IG’ILMUﬂEJUVIf}EI,“ZNWUQS

9 v = ~ o ea ' o A o ¢ Y] P v
Tanmaadld F197199ziinadnsNLanatulevinnIsAnwniendanaulaneasdld Chatbot
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5.4 Yauuzindmsun1sIvgluauinn

N

v A

A8 UBLAUDMULANNSUNNSYIITEluaUNAR A9l

e

[

1. AANwrYesde Chatbot NilAMa¥AINAUNY (Convenience) HBnEnasie

v

sefumstidausinvesgniiiiias msezvimsnwiiisdlueuianiioninnraunas
annsaudlaauufgutinngaiy

2. Tudaqtiunsuseyndld Chatbot Insldaudsliunsarededsogluraams
npasdldaiulunsidelusmanmsiinisdiassaaunsafliiinismeaassld Chatbot iiie
anunsofuiianginssuuasiruaivesldauldediedusyavinmnnty

3. mIzinsIdeluesduy 1wy nsdearsnisuImsusraunisaluesgnin
(CEM) H1ud® Chatbot LileflagUszyndld Chatbot lusiuzdesnienisdearsing

(%

wanaNdfamsadneItemie Chatbot lunsthunUssgnaldluesdus) wu WWussuy

a ¥

FalwlAnanusaldlunisd@edus n15903Rn N33 LATI0U Uy
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oA A v ,
NANIINAEDUAINUUILYDODVDILUUHADUNIUAIY Cronbach’s Alpha

Case Processing Summary

AANUIN U

N %
Cases Valid 360 100.0
Excluded? 0 .0
Total 360 100.0

a. Listwise deletion based on all variables in the

procedure.

Reliability Statistics

Alpha

Cronbach's

N of ltems

.936

28

75

1. NaNSNAAUAINUNT DD VBIMUUADUDIUYNTBAIY Cronbach’s Alpha
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Cronbach's
Scale Mean if | Scale Variance | Corrected Item- Alpha if Item
Item Deleted if Item Deleted [ Total Correlation Deleted
customer supportl 94.36 220.514 574 .933
customer support2 94.34 220.849 .592 .933
customer support3 94.55 219.273 .567 .933
customer feedbackl 94.40 222.240 .552 .934
customer feedback2 94.36 222.103 .543 .934
customer feedback3 94.36 221.851 .544 .934
customer complaintl 94.29 218.926 .589 .933
customer complaint2 94.34 218.876 .603 .933
customer complaint3 94.49 217.420 .642 .932
flexibility of communicationl 94.09 219.227 .619 .933
flexibility of communication2 94.07 220.067 .594 .933
flexibility of communication3 93.99 218.404 .591 .933
cost-efficientl 94.06 222.082 .506 .934
cost-efficient2 94.23 219.623 .622 .933
cost-efficient3 94.46 220.801 .551 .934
personalization1 94.44 220.665 .561 .934
personalization2 94.43 220.001 .628 .933
personalization3 94.37 219.622 .648 .933
familiarity1 94.66 219.233 .584 .933
familiarity2 94.52 223.426 428 .935
familiarity3 94.21 222.319 .501 .934
conveniencel 94.36 218.147 .660 .932
convenience2 94.23 216.621 .700 .932
convenience3 94.23 216.736 .710 .932
interactivity1 94.38 219.184 .593 .933
interactivity2 94.29 219.209 .591 .933
interactivity3 94.33 216.678 .689 .932
customer engagement 95.86 235.769 -.014 .942
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AANUIN A

HaNSNARaUENNAFIUMIEaRANIINAnae aTaRNduUUREEAGU

Case Processing Summary

Marginal

M Percentage

customer engagement involvement 154 42.8%
interaction 86 23.9%

intimacy 80 222%

influence 40 11.1%

customer_support i wAI AW i 6 1.7%
LA 37 10.3%

=Ny 121 33.6%

HAu 169 46.9%

IRWAILDE D 27 7.5%

customer_feedback T RAIL DLW 6 17%
A kAL 31 8.6%

LN 122 33.9%

A AID 178 49.4%

wAIBRE i 23 6.4%

customer_complaint NIAWAID DY 14 3.9%
Tafinan 33 9.2%

RET 106 29 4%

A 167 46.4%

Huampnaai 40 11.1%

flexibility_of_communicatio  “aiuwaiuauvi 8 22%
n LA KAIL 18 5.0%
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Case Processing Summary

Marginal

N Percentage

Labn 72 20.0%

ey 191 53.1%

WAL DI 71 19.7%

cost_efficient A wAIL DI 6 17%

AR 20 56%

=N 117 32.5%

AR 171 47 5%

WueEIn R 46 12.8%

personalization Maiiuainpui 7 1.9%

Mainan 25 6.9%

kN 148 41.1%

e 155 43.1%

WAL DI 25 6.9%

familiarity i wAIL DI i 5 14%

Tanfi A 33 9.2%

NIk 138 38.3%

AnATE 148 411%

AWAIBR I 36 10.0%

convenience i wAIE DN 12 3.3%

Maiiuann 20 5.6%

1Ry 108 30.0%

e 177 49 2%

Wumpnaie 43 11.9%

interactivity M wAIL DI 5 14%

Tanfinady 38 10.6%

AL 114 31.7%

Wwm 159 44 2%

WA DI 44 12.2%

Valid 360 100.0%
Missing 0
Total 360
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Model Fitting Information

-2 Log
Model Likelihood Chi-Square df Sig.
Intercept Only 859.515
Final 807.936 51.579 36 .045
Link function: Logit.
Goodness-of-Fit
Chi-Square df Sig.
Pearson 939.976 885 .097
Deviance 769.346 885 .998

Link function: Logit.

Pseudo R-Square
Cox and Snell 133
Nagelkerke .145
McFadden .056

Link function: Logit.

79
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Parameter Estimates

80

Estimate | Std. Emor Wald df Sig.
Threshold  [engagement = 1] 074 556 018 1 .894
[engagement = 2] 1.187 559 4504 1 034
[engagement = 3] 2670 577 21.430 1 .00o
Location [customer_suppori=1] 2.785 1.265 4.844 1 028
[customer_suppori=2] 803 603 1773 1 183
[customer_suppori=3] 680 450 1922 1 166
[customer_suppori=4] 454 451 1.014 1 314
[customer_support=5] o? ) . 0 .
[customer_feedback=1] -1.528 1.690 817 1 366
[customer_feedback=2] 193 Ba7 086 1 769
[customer_feedback=3] -738 516 2.045 1 183
[customer_feedback=4] -.357 482 548 1 459
[customer_feedback=5] 0f | ' D :
[customer_complaint=1] -.230 1.058 .047 1 .828
[customer_complaint=2] 025 575 002 1 965
[customer_complaint=3] 1.332 445 8.948 1 003
[customer_complaint=4] 619 393 2480 1 115
[customer_complaint=5] o® 0
[flexibility_of _communicatio
n=1] -.302 1.380 .048 1 827
H'lf;]lblllt}f_of_coIT‘I[‘I‘IUI‘IICE!tIU 095 616 2611 1 106
H]f;]lblllty_of_communlcatm 400 e 1059 1 303
H]ze:]lblllty_of_communlcatm 999 305 563 1 453
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Parameter Estimates

95% Confidence Interval

Threshold

Location

[engagement = 1]
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[customer_feedback=1]
[customer_feedback=2]
[customer_feedback=3]
[customer_feedback=4]
[customer_feedback=5]
[customer_complaint=1]
[customer_complaint=2]
[customer_complaint=3]
[customer_complaint=4]
[customer_complaint=5]

[flexibility_of _communicatio
n=1]
[Mexibility_of _communicatio
n=2]
[flexibility_of communicatio
n=3]

[flexibility_of _communicatio
n=4]

Lower Bound | Upper Bound
-1.015 1.163
091 2283
1.540 3.800
305 5265
-379 1.986
-.281 1.640
-430 1.338
-4.840 1.784
-1.094 1.480
-1.749 274
-1.301 587
-2.303 1.844
-1.102 1.152
459 2205
-151 1.389
-3.006 2402
-2202 212
-1.160 361
-.628 369
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Parameter Estimates

82

Estimate | Std. Emor Wald df Sig.

[flexibility _of communicatio a

n=5] 0 0
[cost_efficient=1] -2.661 2049 1.686 1 194
[cost_efficient=2] 533 706 569 1 451
[cost_efficient=3] -.093 438 045 1 832
[cost_efficient=4] 112 408 .076 1 183
[cost_efficient=5] 0f . . 0
[personalization=1] -.161 1.286 016 1 2901
[personalization=2] 055 745 005 1 942
[personalization=3] - 096 566 029 1 865
[personalization=4] 214 540 157 1 691
[personalization=5] 0® : . 0
[familiarity=1] 4.025 1.840 4784 1 029
[familiarity=2] 752 582 1.668 1 197
[familiarity=3] 699 501 1.944 1 163
[Familiarity=4] 614 489 1.579 1 209
[familiarity=5] 0® . 0
[convenience=1] -.550 1.018 292 1 .589
[convenience=2] -2.030 836 5.896 1 015
[convenience=3] -812 495 2697 1 101
[convenience=4] -1.072 436 6.042 1 014
[convenience=5] 0® ’ 0
[interactivity=1] -1.296 1.760 542 1 AB2
[interactivity=2] 129 561 052 1 819
[interactivity=3] -.063 448 020 1 887
[interactivity=4] 062 414 022 1 881
[interactivity=5] 0® 0
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Parameter Estimates

95% Confidence Interval

Lower Bound | Upper Bound
[flexibility of communicatio
n=5J
[cost_efficient=1] 6677 1.355
[cost_efficient=2] -.851 1.916
[cost_efficient=3] -.951 763
[cost_efficient=4] - 687 a2
[cost efficient=5] _ .
[personalization=1] -2 680 2.359
[personalization=2] -1.406 1.515
[personalization=3] -1.205 1.012
[personalization=4] -.844 1272
[personalization=3] : .
[familiarity=1] A18 7.631
[familiarity=2] -.389 1.892
[familiarity=3] - 283 1.681
[familiarity=4] -344 1571
[familiarity=35] : s
[convenience=1] -2.546 1.445
[convenience=2] -3.669 -.391
[convenience=3] -1.782 b
[convenience=4] -1.926 =217
[convenience=5] ' .
[interactivity=1] -4.746 2154
[interactivity=2] -972 1.229
[interactivity=3] -.941 815
[interactivity=4] -.750 873

[interactivity=5]

Link function: Logit.

a. This parameter is set to zero because it is redundant.
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Test of Parallel Lines?

-2 Log
Model Likelihood Chi-Square df Sig.
Null Hypothesis 807.936
General 718.973° 88.963¢ 72 .085

The null hypothesis states that the location parameters (slope coefficients) are

the same across response categories.
a. Link function: Logit.

b. The log-likelihood value cannot be further increased after maximum number

of step-halving.

c. The Chi-Square statistic is computed based on the log-likelihood value of the

last iteration of the general model. Validity of the test is uncertain.
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