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ABSTRACT

This research investigates the influence of customer experience, including
special treatment benefit, social benefit, and communication, on purchase intention
in the context of small businesses. Commitment and trust are examined as mediator
variables, while attitude serves as a moderating variable. The study utilizes the S-O-R
model proposed by Mehrabian & Russell (1974) to explain the relationships among these
variables. A sample of 420 participants in Thailand, aged 20 and over, with recent experience
purchasing products or using services from small businesses (within the past month),
were surveyed, and analyzed using Structural Equation Model.

Results indicate that special treatment benefits and communication
significantly influence purchase intention, alongside the mediating effects of commitment
and trust. The findings provide a valuable conceptual framework for small business
entrepreneurs to develop effective marketing strategies, ultimately enhancing business

competitiveness in a sustainable way.
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Model) 711duluinaniseSurengfnssuvea uslaAuui ugIuAINT NAIUTATNY Y

[ = = 09-.,1 d’l b4 a < = o Ya 6 1
wUsvgndldlunis@nwisaiusslagevasgnanlugsiavuiain Jevilviiselovise

v A [

A7feInsAnwlunseuvesuIfenazAnwingiiuausddadevesgnatlugsiavuinan

[ [

Imamu'i%’aﬁlﬁl,t,amiﬁl,ﬁuﬁﬂmmﬁmmmmmw%mimmé’mﬁuéﬁugﬂﬁw LAZANUATAELY

o o
[ [
Y

Y93AUKNTY (Commitment) Auauliinela (Trust) Ndewasion11unslate (Purchase
Intention) vesgnAttuviungsisvuaanlulsemdlng wenanddalidounns19ain

a o a £ o w a ) v o w = & v Ao Vo =2 | o w
Aselusfnmensiviruafuwduswd iy ‘ENL‘IJu{jf\]ﬁ]EJ‘VIBﬂlﬁiUﬂWiﬁﬂHW@UN‘\]’]ﬂ@
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lurssaunssunienisaataniglaviunvesgsnavuiaian dnvanseunuifnlun1sivedl
98101509 28d5 191N 1AL UNITW AU BUBAIIUI T8 TUBUIANEINS UNITA N1

luvsunitwanseeniuldluowian sndegrutu vsunvesgsiavwinanuulanseulall

[y o v Aa v

uludsausaidusuimislunisiilulszenduazasiansaunuifnnuidedmiuinidy
yduiifiesaulalunguiildlunisinuedail
1.5.2 Usgleviligeugiunnas
nATElueS AR nmnsuImsmduiuS fugnéidmadomiusdlate
TuuungsAnvunidn Tassuidedudamsaduuuimslunisidrlefimgfnssuuay
nsuimsanuduiusdugndn ludnesiduluduvesnisujufguailufives n1suans

a

Anufuiag vioudnseanisdearstugndn dedauudidudsiisvinaroaudilade
sudutiaduddgiviiligsAaaunsaduiudeluls venanidadusuinuaidsaunse
FreviiguszneunsiinlatisnnusdniinAnvesgniliiduesad
va o v oA ao & & & ¢ 1 a 3
A3venTudusg1edsinnuideduiazidudstlovddagsiavuinian
Tunannvanggnaimnssy laeaunsailuldiludeyalssnaunisianudlangfnssy

U %

anA wazinlugmsnenagnsiieuimseuduiusivanAsuneliiinUsednsangan
A1UNTANDUAUDIANUABINTTVRINAT ag 19dlUTEAVEA M UasiaTuadeauduiusuas
Usraumsainavesgna deazdanasionufslatavegnAuatiasuasenudsluYeegsia

Tuszazenle
1.6 JeruAnianie

§3navuIALEn (Small Business) nefia Aanislunianisuandudiiisidiuou
ns3n9ulaiie 50 au wselisnelanedluiAy 100 duum drufanislunianisAatuay
U3N13 egdduiun1saenulidiiu 30 au wsedsnalaneUldiAu 50 dawum

dnsuszleviannnisldsunisujuiAauaiduniay (Special Treatment
Benefit) nueii awﬁU'vasJGuumﬂmsmaﬂmlﬁ Sun1sufuRguatdufiivaingsiauinig
\losanauaivauy (Gwinner et al,, 1998)

anguselavumadeau (Social Benefit) visnefis n1ssuinnuduiusmeatsunl

BergesanAuAiUNTNNUIEHUTnI AT LA nEinwUY Toganunsaanslmiiu

HIUNFIRTIYARS AUSANAUAY N1sHUduiussaniu (Gwinner et al., 1998)
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11580415 (Communication) wu1efs $1uau ALE LATANAINYBITIYA
‘1'7iLLUqﬂuistwﬁamiLLazgm:ﬁ (Mohr et al., 1996)

A2MUKNWY (Commitment) el Anusdladugnunilunisadiauazinw
ANNENNUSIEEEE1 (Anderson & Weitz, 1992; Dwyer et al., 1987)

aalbianela (Trust) nunede anudalevesdiendselafiszsoudsde
msnseiwesdndiends nedanuanuamanirindndiendsasdndunisuisediefiddy
RIIEPRNE T,ﬂalﬁﬁwﬁqﬁqmmmmsﬂumiﬁ@mw%mmmﬁﬂﬂwﬁju (Mayer et al.,
1995)

AuRslads (Purchase Intention) s nsuansdsmudululglunsde
wémﬁm%uaw?maﬁﬁmum‘lm;ﬁuﬁm (Kaur et al., 2020)

ViruAR (Attitude) et msuUszfiungAnssunsesnslumefifvolimangay

%aaﬁﬁiﬂﬂ (Belanche et al., 2020)
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mafnuitedos “mefinwszaumsalvesgninderuidadelussieruaidn:
dvSnavesiuusmiuauiauai” {I3ulanuaitasAnwiienals unAUNIIVINIG
wAn el wezenddeiiiAeates itetunldiduteyalunsimuaauuigiu senuuy
nseULUIMINIANYILaziAT asilefldlunside Tnsamisnagunsmumuanuisesig q

Tamatd

2.1 wnAauaznguiiiete
2.1.1 kunAafafugsiaruaidn
2.1.2 lma S-O-R (Stimulus-Organism-Response Model)
2.1.3 wwiRaieariu Relationship Marketing (RM)
2.1.4 wwiRafieaiu Customer Experience (CE)
2.1.4.1 @ngUszlevdannislasunisujuiguaidudiey (Special
Treatment Benefit)
2.1.4.2 @vduseloainedsnu (Social Benefit)
2.1.4.3 n15dedns (Communication)
2.1.5 nouanunniuwazaiulingla (The Commitment-Trust Theory)
2.1.5.1 ARATU (Commitment)
2.1.5.2 anulindla (Trust)
2.1.6 wurRmiieafueuddlatedufn (Purchase Intention)
2.1.7 wwidaieaturieuni (Attitude)
2.2 agufionusuusildlunide
2.3 NTOULUNIAATUIUIFY

2.0 @UNRFIVUINE
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2.1 wuafnuasngufitneadas

2.1.1 uurAniieafugsiavuadn
ganvvuIaandnegluninnnyveangugsna SMEs (Small and Medium
Enterprises) vioflifoniuin JamAavuanansuazuuinges Ssaseunquvateysslanssna
lai1agiduaunisndn (Manufacturing) N15U3NS (Services) Wag N13AEILATA1UAN

v A

(Wholesale and Retail) uazddnuwarddgfoidunisaniugsnalaedusenaunissieges
IdaunsnduazRuasmuauagldndnaudnuiudes (wid, 2564) lnenisddinaudaasy
Famfaruianalsazvuinged (@a7.) ladn1sdndnuunnaugsia SMEs uragUseinn

AMUTWILTBILTIN LA e lATILANASTL As1eaBenluns1en 2.1

A1519% 2.1

NMTTATMUNYTHUNYNGUFIND SMES MITININYBIUTI IS TIe L

IFmNAVUINE DY St
R — . — . A mnaVUIANAT
AAFINT e mnauday A mnavUInG o
s | seld [ nseu | seld | asdnsu | seld
R Taduy | ladu 1.8 | Tddu | ladw 100 | bidiu | TaddAu 500
N1INEN ’ , )
5 AU AWUm | 50AU | a1 | 200 AU | ATUUW
N15U3N13 N - e . F/ TaluAiu
oo | ladw | TdAw s | Lidu | laduso | bdAu
LazN1TATES ] ) 300
V. 5 Ay awum | 30au | awum | 100Au |
wazA1Uan AUV

MNeWe). M 9379 SME Aeaels nauasudaunisunsouaslstn, lag \aiid, 2564,
(https://www.ktc.co.th/article/knowledge/what-is-a-sme-business)
daddgyngsnavunadnandludesdiads fis msliujduniusivyana

]

a a

Afertoslunsiuie Jeannsafinnsanliaey Tiun luduvesnnudusiudniedsam
fidhiy uarluduresudmsfiannsausuudanuaiudenisld Sadavanildnareuniu
ﬂaqwﬁiuﬂﬁia%jﬁﬂUi%aUﬂﬁﬂjQﬂﬁ’lﬁIﬂ@Lﬂ'uﬁlaﬁ (Altinay et al., 2014; Tajeddini et al,,
2013) Tnsmssjatiufinssnwaruduiusiugnéduiimnudonlestulssavsnmaossia

YUIALAN (Adjei et al., 2009; Polo Penia et al., 2016) lng Song et al. (2018) ladins@Anen
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Y v = v % IS

yuiulufingugndndgeeny uazarnnisnwilanuin gnAnmiludgsenadnazinisldneudiu

)
= %

anf13edu q auddnauesluiie Wewinidunisussmannuganmvald deqai

i
Y v 1

annsouansliiiiud UsraunmsalfgsiavwindnaiusaaueliungnAiuuanaialuain

) (3

g3faviseRsAnsuwInLvg)

[
a v =

gnenisdianuduiusnlndBaszninsfUszneunisuazgnanduidu

e

Yy | a A a 2 = l Y] | a <
@16’] L'UiSUWWQﬂqﬁﬁaWWWﬁqiﬂ‘ﬂsﬂuqﬂLa ﬂNLWU@ﬂ?WUﬁUVlGUUWﬂIWQJ Iﬂaﬁqﬁﬂ‘ﬂ%u’]ﬂlﬁﬂ

Y al o v

naziligugnANLAY kazgnAsinaznszandleglunainviesdiu (Weinrauch et al., 1991)

e

¥ 1

lszezaueinsdedsseninednsuazanAgneuas wenanigsnavundndaunse
WnfisdeyanisnatnladieainaulnddnvesUsznaun1siugndl winau waznala
(Brooksbank et al., 1992; Jenkins, 2004) kaga18AUTHUsEnouN15dnaTsIUTINT0YA
Tudnwaen ldidunianiswaziinidandeansludnuasuiuntiduwaziu Hisrich, 1992)
~ Y] Y o v Ao o % A av o ¢
Fedamalviguszneunisanansairfseyanisnainfididyls wasnavasn1siuduius

nlndgadsnaifaunsainlugnalselovinng q ludasiald aunarsundudelinieu

uennilumsdnyigsinrunadnildasfoundyumisdinumatsysenng
Tuguvesmnuduiussenitadivesiugndn 1y nsmeuunud sdunaziu nsolald
amnuderiu mnuyniuniesdeay vsssimaiifumilounulunseuais msdoassening
yaaa wardinsnm dedademanildfunisseydn Sduhliifanadnsideuinsng 9
vagndn ldnesluanuyniiu (Commitment) Aywsing (Loyalty) nsueniauuUinsiadin
(Word-of-Mouth: WOM) n15gueius (Patronage) sufsanudalafiasde (Altinay et al.,
2014; Klemz & Boshoff, 2001; Landry et al., 2005; Mostajer Haghighi et al., 2014)

2.1.2 Tupa S-O-R (Stimulus-Organism-Response Model)

a =

Tuwa S-0-R daidunildlukuudraemginssuduilan Jsgnitmuniulag

Y

A a

Mehrabian & Russell (1974) Tneiausindsgslasudawindeamioffsduin (S-Stimulus)
fiasfifinudasvindoundyannsanszduanngiadiunuidnaeslusasnisnionim
vasudazynnale wdanszuaunsniglui wauilaedsdd3nudazidn (0-Organism)
szlunszduliiAnuAsemiangfinssuuisedna uieifanisnavauss (R-Response)
TnelinauaimgAnssunisdovesfuilaaldfuusmdnduainaadidanan uarldduasa
nssvrumaUAsuudaduanmdslavesfuilng sadaireussgdalunsde wasdamals
ﬁmﬁuia%a (Xu & Jackson, 2019) IﬂEJ(;IJ’JLLU?UE]\‘iﬂ’ﬁﬂiz@]:u (S) Wwinedansasunlasann

tadeneuen (Eroglu et al., 2001) Aszurun1sniglu (O) wnedenswdsunladluaning
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Aelureauilam Wy Ausan N1ssusluanienelyyiuagnieensual (Donovan &
Rossiter, 1982) wagn15mauauad (R) MuNefefiiaangnyinguaiuiasynnakazn1snauaued
wwqaﬂiiﬂugﬂLLUUGU@@LLmvm (Mehrabian & Russell, 1974)

lna S-O-R lagniunldlunisiduegraannyvians 1wy Lin et al. (2022)
18141108 S-O-R Anwdvswavasianseduaninuindonlunisd edud s enendn
soanunsaiadninevesuilnafiasinlugnisaunseuideifeaiuanudilalunisio
wuULRunduLEY vieuinsenansinanAnwdsUseinnues User-generated Content Uag
anuindedeluidenifindn Hdwardenudslalunisdund suruvesinvonden
(Yamagishi et al., 2023)

[y

vaulanay

)

INNITNUMIITTUNSSUAITas UlaafIna1d Vinle

°

a v

Plunatdun@ne A uay 11 o9 duluinaf i ruisana1nsuauiTed ud lun1s@nen

b}

Uszaunisalvesgndsieniusislatiolugsnavuinén

2.1.3 wuaRAiEqfiu Relationship Marketing (RM)

Relationship Marketing (RM) fiatdu “Aanssunienisnaiavianuniiyjsg

Y

N198579 MIWAL waTNITSNYIANLEITLEAUSYaUANdLEe” (Morgan & Hunt, 1994)
FaAuilasunsianluuiunvedgsfauszinn Business-to-Business: B2B (Geyskens et
al,, 1998) mez%’amm?uhimuﬁgﬂﬁwmu%’ﬂﬁvﬁﬁw%umaq Business-to-Consumer: B2C
(De Wulf et al,, 2001) Tngn15@nwrg1uIumInAuansliiiuin Relationship Marketing
ﬁaLﬁueﬁawﬁwmﬂizaumiiﬁsuaqgﬂﬁw (Dagger & O'Brien, 2010)

Relationship Marketing 1 ug Uy UuLUIAANITAT 19N IABULINY

Y ¥

Fetuuariuegraduuds wasanuduiussuiseningnaidiugusznaunsduiesyagl

Y

a1unsadldusiuiugnanlaeg walianeaulugrnaswsnnaingnan (Williams & Chinn,

2010; Anderson & Narus, 1990) &84 RM finaunmgaunnitla fagviligsiaanunsadila

= 2V

Y Yy &£ a & = = Ao o v 0§ v Y = o
faAuAeINsvesgnAlaanTedaly esainnsil RM Addugna agvilvignanduuali
Navdugeulvteyaniiuszlovidluigegsia naunsadrglinanisawnsaidrluldusuuss
HARA NI LAZUTNITVRN UL AN EAUAUAIUA DINTITANIEA1UYBIRNA LA

a a 1

(Han et al,, 1998) 39auiuladn RM duiidnSwasannudalalun1sds aauyuni1sany1vag

Moslehpour et al. (2021) 7 ta@AnuwluusunvesarudsladeuidnsAadlulssina

LNQIGE
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2.1.4 wuIRAfEIU Customer Experience (CE)

[

Customer Experience fiatduiilannn1siseluniunisnaini d1Aey

<

Wlpgnaon LHo1INN1TAMARNAINE WAwe-MedufanIaiiumlsvesednslalnenss
Igldynd Insednnn uag wiude AnAdnaunIu (2562) Nd1771 “Uszaunisnivesgnen
(Customer Experience: CE) tanansudunuinnslunisnevaussnisnisnainduiu
galasuanuaulauind u” eswinuszaunisal (Experience) LlHudasnanisandn
wazneliinamAluguueswesgnA1luledn lnegnaldiisasinanusdniianels
Y] ca Yo Y N a Vg YY) a ya v
fulszaunsaliilasu wideanunsaasiinanuidnynituiugsialussezeniladnme
S o oA val v ¢ Y

wonINI Gadly 7 Lo I AtunutgvesdseaunisalgnAdnuinuneg
gnei19819 19U John Dewey WnUT¥Y 191304031 (1859-1953) i sunguiinginy
UszaunisaluwaznisiSeus laeldlvdenuvesa1iiuszaunisal (Experience) 1391
« & cal @ a o ¢ (1 S = awv

Judsingmsaliiidusssundegagluaeiuguyed wasiludiuniveddiauinisves
ca A & ¢ & P N av o & 8 ada o %

wywdNAntu” Ysgaunisalidunisuansdanisdudunusvesddddinduaninwindoy
damu Tausssy uaznisilies yaragaudnissusiierdudssaunisaliunnsineiuly
LLasLfJuﬁaadauqﬂﬂaimﬁuL%a (Berding, 1997)

dqu Shaw (2005) AladnisliarununevesUszaunisalgnanin
Junislalaniiminigluvesdayanaainanuvainvaieiidiynnawdyey wasidunis
nauNauan vz enen il udinszdunissuivesdyringanazuszamdudanin
fuvesyed gnatevensenuluensualrnuidndeaniunisaitu ¢

wana1Nil Gentile et al. (2007) lalviAunsngvesUszaunisalgnendi
NnduansHUSduRusseningnan Audua winau wiediune 9 veegsianinseduln
YAABLAANITADUAUDY NTBUANIDBNAIENITNAIUTINYIYAAS ULARETEAUTDUNA N A
p1vual Uszammduda anvuznienienin wardelygiu lnenisusaidulszaunisal

I [

Y99 NA1T Y YUy AUNITIUT B U BUTENINNAIUAIANIIVBIGNAIIINAITONNTEAY

(YY)

delfufduiusiugsfa uazdoiausfinevaueduiufiidauunndsigaduiauinig
(Touch Points)

lpgasuuay ANuvEngves “UszaunisalgnAn” avaneiie Nsnavaues
msensusiazamianvesgnaiilefunisnsedulugussamdudaiunainnisldaudmie
U313 Fsmnuuseiulafiiunitenumianisassiligndninaumsedndia ausiathlug
mIwtstiudeuendoussaumsnifiunandilussdu wasneli Annaasiounduindnsia

MFenIAuinAvesgnAn (Customer Loyalty) wgdedulselesisenamslussavenisialy
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Tsanansoasaszaunsaigndnludaunlsriunslansuseloviiing q Mauslneidives

Aanske (Gilboa et al,, 2019)
Tnemsinwdnuinniuandiiiiuinszaunsalvegnifinuiendos

Fuanuamsavesgsialunisiiaueuimsfivivuddlidduudazyana Tnoaniz

ANNazAINaUIeignAaglasukazn1sAfanIsanansaifeladng (Litz & Stewart, 2000;

a

Landry et al,, 2005) §awua1dwunarfaznateundudnidulselevdlunisaniugsia

[
=

Tifiuszangamsialy (Ramakrishnan, 2010) wazilugaiudulafiazinglusinfigedu

]

voegnA1 luieanuinfvegnen anunaslalums@ed waznisuenauundeyn

1%
[y

fatannsnummssunssy muidedsldAnuiAesulssaunisal
andlu 3 udyunu Gilboa et al. (2019) &N UALIFY Relationship Marketing Tugsfia
guakin tnevzfnwiluniyuvesdniuseloriannisiasunisufuquailuiiay (Special
Treatment Benefit) An3uUsslovtimadany (Social Benefit) wazn1sdeans (Communication)
Faflmudfey esaniuludamasianinal$ansla (Trust) uazAImgnTY (Commitment)
UDIGNAN
2.1.4.1 Ansuszleviainnisiasunisuifguaidudivae (Special
Treatment Benefit)

a a

dnguszloadainnislasunisufufauaitduniay (Special

Y

wva

Treatment Benefit) {JudnsusslosiannisiignAnlasunisujifguailufivivaingsna
uinsiilesainaruainaun lageraidunausslovuniaasegna Wy n1sansiaili
& N a Yo a a & ! Y 44' = a . .

Junsdlfivey nslasuusnsisiasiniignAsedu wassiuludaluda Customization
819N ASUUS NTLAS U LA UT wena19anbunuwaazaula (Gwinner et al,, 1998)
\Wosandmiugsianisuinisuds nsfinnuduiussusiuiiuivandifieilu Competitive
Advantage (Mckenna, 1991; Reichheld, 1993; Vavra, 1992) agnAntedffinanun1anisii
aglasuusmsasusiuiulugnwausaananlunalania i awsuny (Patterson & Smith,

Y @ v

2001) uarlapaulngudrgnrsinagidrandanuduiusfusudfdedortuininiedu
sufawauszloniiagldSufunninalddeideadsly Feaenadosiungusd Social
Exchange Theory 71853u1871 mmé’mﬁuéﬁumqﬂ@’hﬁ’uqiﬁf\]G?JQQQUuﬁjugwwamqmm
puAlIneAuNaUsElewl (Cost-Benefit) (Vaughan & Hogg, 2002)
21nn13AN®1983 Dimitriadis & Koritos (2014) awn3ad sty
cala i %

nmsufuRgualuiiasainninnudmaliinanuduiusigusniseninmidnaukazgnn

= Y @ I a a L3 Yy a va I a = Y v § A LY
“ZNLLﬁW\ﬂ‘WL‘WL!’]Wamﬁﬂigiﬂ‘ﬁu%’]ﬂﬂ’]ﬂ@i‘Uﬂ?i‘UQ‘UG]@jLLﬁL‘U'L!‘WLﬂ‘hﬁJﬂ’J'ﬂJﬁll‘i/\luﬁL“lNU’JﬂﬂU
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AN (Dagger et al., 2011; Jin et al, 2010) wazthlugnisiuanuindvesgndnle

(Hennig-Thurau et al., 2002; Dagger & O'Brien, 2010) iHesnenuduiusseinandney

[y

ugniaglasunisiaunainanudtazszeznalunsiousuiudi lnggegnainaduun

Y @

Beuruiuivestu anuduiusszritadnauiugnafaziduuinuindu (Chang et al,,

[
==

2016) dwmabindnausazgnafianulnddaiuuintulugiugiioudu dnsusslayy
nnshisunmsuuRguailuiiesivziuiuiieg annsindnauaslieiudAyiuiiou
Xa a L3 ¥ a wa ) a v a ¢ < !
Y9491 YanINUANSUsslevtnnmslasunisuifauadunivryddiussleviiluogan
lngannglulssmeavauiedeivingsiauuuesulal (Fatima et al., 2018)
TuruideiAdvimteuunansysslevdannsiasunsudhgua
Juivawlaedn9de Gwinner et al. (1998) 1dudnsussleniannisngnAlasunsujus
guatluiiwivangsnavimadesainanuaivauy neideliinmsaglanidennedesld

AP0 2.2

A15199 2.2
MIeAe e uaNTUsElevdainmslasunisuuaguaituiiay (Special Treatment
Benefit)

UMDYV NaNISANEIY i)

Does experience UNANT Anwinansenuvesussaunisal | Dagger &
matter? Differences in | #oAUEUNUS SEnIewauselosu i laann | O'Brien

relationship benefits, | AMUFUNUSWALAMAINVDIAUFUNUS Uag | (2010)

satisfaction, trust, JENTNAUNINYDIANFUNUSAUAWANA
commitment and TngraansUsdlAuirnuLanaeniivedfey
loyalty for novice serienauileluduavnaus TUszaunisal
. o 4 J a a ¢
and experienced FINANTTNUVDIANULT U EndUselasinig
service users denuuaravsuseloviannslasunsuiihgua

@A 1 v v = v
Juiiiewsianisiuianuianela anulinnga

AN LLazmmﬁﬂﬁﬁuaagﬂﬁwzmesmﬁu

Fuegiuszauanuduiusniiugnen

Y
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MIeAg e uaNTUsEleviainmslasunisuuaguaiduiiay (Special Treatment

Benefit) (s19)
nuiteineades NaN3ANYIITY T
Do relationship msﬁﬂmﬂ%’jﬁzgﬂﬁ'%m’maauummwﬁﬂﬁmm;ﬂmﬁu Dagger et
benefits and flunstuirdeunnudnivesgndn wasiiefiazsey | al (2011)
maintenance drive | nansznudl A1 esfu dnsUssleviniedany
commitment and | @nSuszlogiainnislasunisujufquaidudiey
loyalty? 540813 N1339NT LAENITAM UAUAIUTUNUS
fraMIauIAMURNTY kazaUinAvegnAily
Frefian Tnowanisidelddududeauufgiuiioun
gnfun1sdoans
An empirical nsfnwiiiAgafuiiadefidwareyaninasneny | Dandis et
investigation of the mﬂ‘fﬁ’luﬂaﬂqﬂﬁ’l (Customer Lifetime Value: CLV) | al. (2022)
factors affecting | dwsuliuinsdumesidalusesunu lnenadns
customer lifetime | wandlisiuiwaussloviduanudieiu avsusslevd
value nmslasunsufviguadufivy wazenmindede
YDILUTUA TNANTENULTIUINY Wl dad1Ayae
ANuanelalarAURNTLYBINAT
2.1.4.2 nsUselevunedeny (Social Benefit)
Ansuseloniniedanu (Social Benefit) 1unissuianuduius
N19971300i% 9 03 AnAwAsdundnemnssui nsnmsenine donasninaueie

Tnganusawandliiiuiiunisandifiuana anusanduee nsiiujduiusaadu (Gwinner

et al,, 1998) uaﬂﬁnﬂﬁé’fammsaa%maié’dwLﬂuﬁmmwawjmwﬁmmuﬁzqﬂé’w Falasuann

ANUFNRUSTEEEE1ITENINUTENE LTUTNSUazgne (Lee et al, 2023) Iagiinannisi

Y

a =

1%
1

gnALazndnauresgsnag liusnisdaduaidnauuiu vilignainanusdnia

AnAuUseivla wasauduius dzdmaliiinUsslovisegsialuszezeile (Gwinner

et al,, 1998) lnsgnAtazdanuidnindamduduauduius il umawlugieiilasu

Y

n1sfeusulugiuzauidinuieauquAgaINN1sIduTNITATINEBY Widaufduind1ves;an
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v
1% v A

winwndunisdrumldldunlugiuzgniiaunis (Gilboa et al, 2019) Fan sl fduusi

Y

v v

niumsdalomaliiamnluganuduiusnfianugniuuagl indasderiy (Cunningham &
Turnbull, 1982)

1aga1nN1sANYIves Gwinner et al. (1998) wu1gnAvaIEvIY

s o

Tasuansuselovintedianduidunauiainnisiauianudunus sunlvusnis nsenfe

Y

<R v a I3 v

YanNwtaannistesunavselavinlasuannstrusnisunantal Adeinsastaaudunus

o

¥

duiifasseningniwasntdnauaig A limdnauaiunsaandignausedlaidegnd
W ldusnag wazldsuandvsslevunedsaududunaunannmsvauiauduiusiv
Y a :j d! a a 6 U ‘Qg’ Y ¥ ] 1 U a
AbUsN1sHY 9 Fednsusvlevinndiautazunngiiiulaegavessdalagianizlugsia
nsusNsnfeslinIsfnseseningnAtuasniinauegidulsedn wenaintdladnisfin
Tuu3unaes B2B lulszmanmduazAunuin dnvazdiuyanravasninaulanateidu
Uadvardglunmsigsnssuiesnnfuinasneniuliingdavesgnan (Lee et al, 2014)
& A 1% v Ao 1 a a ¢ @ = ¥ A a
unudlegnAuTanNuaanisidsedaniuselevinisday winnfiwuildunaziuisu
Aliu3nstieras wielife B1dnSuseleruniadinuisuilinnnduwinle aausddalunisay
WaguuSInnlusnsNazBeasanuiniy (Chuang & Tai, 2016)
Tusuddedddiadeinundniusslosuniedenulngdeda

Gwinner et al. (1998) 31M155UFANANTUS 98 sUAlT s FesAnAuAeiUNTNIUIY

Y
3

HURTNINTENI19E G ouazninaueie agaruisauansliiun1unisandidiyana

Ve L IS a v v 6 1 Y ya o Y o av a4 v Y PN
ANUIANAULAY ﬂ’ﬁﬂJﬂQﬁMWUﬁG}@ﬂu Ifﬂﬂ%l'&"\]ﬂlﬂ‘l/ﬂﬂ'ﬁﬁ?ﬂﬁﬂ'ﬂ"ﬂ‘c’J‘I/ILﬂE’J’JGUENVL’J@QGI’]i’NVI 2.3

A1519% 2.3

IITYTAEITATUANE s lewineasnu (Social Benefit)

awv oad v = a v a
NuUIRBNNYIT9 HaNISANEI3Y 3
Relational mATeliiingUsrasdiienndounuiinelafadudonans | Lee et
benefits, their | lupuduiusseninanunene i unaUselovhgaduius | al.

consequences, | vaIUTENiUNgAnssulagainslavegnd 91nHan1TIY | (2014)

and customer | nulaUseleviiBeduiusvesgnaAniisvsnasengAnssy

membership Ineasinslavesgnean Fuegiueuiianela wenaniidanuin
% (% s 1 € a v LY s <

types ANAUNUT T2 NNaU Tl TULTIFURUS Audianela

(%)

uwarn1snszvilagainslavesgnAmazuandaiuduegiuii

Y a v o ] 1 a o a =) 1
Qﬂﬂﬁﬂ/ll@‘l/l’]ﬂ’]iﬁ’ﬁ'mL"LJ‘LlﬁlI'VUﬂLLUU?I"I?SL\?U%?E]iﬂJ
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A1519% 2.3

VUATEINeesUaNS U leviinsainu (Social Benefit) (519)

15

uAseiieates HaN15ANE13JY #lun

Membership- AT g Usvasdiiteviuseuiiliresaudnaluas | Chuang

based consumer | tenwulunisiudsuliuinsaunguinisuaniudeu | & Tai

switching naUselovy §99nnan1sTasizinudanauselest | (2016)

intentions and | nadsaniinansgnudenitudslalunsivdeuuinndd

benefit exchange | n15g i@ owauszlovfifaniini luusunvesnisd

theory Ufduiusiugeseninanndniieiu wagseninaundniu
ALAUSNNS

The Influence of | WwidedAnwiAerfunginssuvesqnéiisvsnasie | Karami

Relational auduiusseninansUssifiunauselovinldsuan | etal

Benefits on flsusnisvesgnéuarauialaissnduaniBenmanasa | (2023)

Behavioral lagtaniglugsnanisiiuinisdiuymna 9nnan1sIde

Intention and wuimaustloniBeduiug Ssusznousng wausloviifu

the Moderating | m1uid exfu @nsustlowdainnnsldsumsufufqua

Role of Habit: A | Wufiiay uazdndUselovunisdsny demanssvuegadl

Study in a WodAysongfnssunasuszaunisal aunaneals

Personal Service | Aaulisla uagarugniuluaudusius uagiiia

Business ArwsslafiozanBeuvaEnass

2.1.4.3 m’sfﬁ"ami (Communication)

al

N1589a15 (Communication) Y889 91U AU UAZAMAIN

vosoyaiiuiauseninsiusiing (Mohr et al, 1996) ¥3ednllgnufe NSEUIUNTABINWTLAS

=3

KGR

L ¥ ¥

X

Un8U8AINU (Newstrom & Davis, 2006)

= & I s o w o
Fan 0 JupIAUTENauUdIAYYBINITYIN

Relationship Marketing tesanniiunislsdeya i uazussnduiusauduazuing
Y9353l gnA AU luiagn1ansanienisdeaunaiu (Kotler & Armstrong, 2006)
uazmsansulsiiudeyaiiduszuuszminsgsiavunndnfansadssaausioyszaunisal
yosgnAlel fsfl Bleeke & Emst (1993) na1931 “Anuduitusfioonuuuanogaszingz e

Ngnaziaansasnlifinisdeasfinuazaiuaue” Tnglusdnnlaiinis@nwisesnisdedns
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unansudy The Shannon-Weaver Model fil@suni1seausuag1auninans (Shannon &

[

Weaver, 1949) sganiuuniveasianisaeansniussdnsamsenindiuasdsu
wananlun1sfnwives Gilboa et al. (2019) lavinnsduniual
198N (In-depth Interview) wagnuinnisdearsuazniswisiudeyavesgsialiungnen

aunsodmadeUsraunsaifignAlasuluiu uwiivesgsiadnavinnagnslunisuyady

tayalvd q AugnAn 1wy nsduimaiednundndueivisuinisind wazdnaziinisyaia

' ¥
a 1 = 14 ¥

duwandisadagnandiunldusniswinguy wazasiulaindivesgsisvumdnazlidesy

Y

[ I

ﬁﬂﬁqﬁammﬁ’mzymamwumﬁu%ayjaa&hwiaLﬁamaw‘ﬂuiwu Fasnsanussnawalng
ﬁwmmma%’wmm;ﬂﬂﬁuLLazmmH’mﬁchumi?iamia&hwiaLﬁmﬁ’uqﬂﬁw dun13Ane
%99 Morgan & Hunt (1994) finuinmsaeansazdreadsenuduiusiduud dulumsuaniaey
9111157 n158 eansazludreudledadauds Assmuumdanuie wazdunulanialng
Tun1sadsyar uazlunisinwives Palmatier et al. (2006) inuinnisdeansidunagns
MsadsPudusITUsEAVS AN g Ny neadUsE BB sAN LTS
TurmAsedasifdonunnisasansinedsds Mohr et al (1996)

19703 AND wazAuNINUBItayaTiLUIusyriaRansuargnd tnedidelavinnsasy

aAav a o ¥ Xy a
NUITNASIVIAAINNT19N 2.4

15199 2.4

]
S A 4

IYITYNEYIYDINUNITARATT (Communication)

o/ v

UIENNYITD9 NaN1SANEIE A1

o L3

WUUFIATIZINTIVOTIUTEINBVDINITAAA | Palmatier et

@22

Factors influencing

v 6

the effectiveness of | 1BIFUNUSIUNTBUNITILATIEIUAT Lasnaans | al. (2006)

relationship FaRliuinsnandsduiusivszans am
marketing: A meta- mﬂ%?uLﬁ'ammé’mﬁ’uﬁ‘ﬁmmﬁﬂﬁ’@ﬁaqﬂﬁﬁ
analysis iy $n158NauaUINIT NMwanLUE BuYeINg
vioiflefinmsadeanuduiusfuyanauinniy

AUUSENUNY
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I
a A 4

I1YITYTNEIYRINUNITARATT (Communication) (918)

17

charismatic
executive leadership
communication on
employee trust and
support for
organizational

change

nuAeiiAeata NaN1SANENIY #lun
The unique role of | 9nAsduAIvalTe@nAUdIvEIgIAIVUIALEN | Gilboa et al.
relationship LAZaNAT AABAIUNITAITIAGNAT YibiawNTa | (2019)
marketing in small | ssynagvdmnuduiudguuiuasanagnd deide
businesses’ 138 9815UALN1TALAAIUY AT IBLAY
customer Aanulinndalugsia wasauduiusniadeay
experience gt rdasunugny Tnsvisassnagns

i lUgnainEL3auINYagNAN

“Vision, passion, and N15@ w1 §19219710158 an5A UL U U1 | Men et al.
care:” The impact of | 7 fliaus5e1319n150UE suwdas T8n3wase | (2020)

NAUAR WALUN N TUIMINGANTTUVRINUNIUAD
a | | ° ¢
siasunUadngnels Hunisdrsisesulaiived
NUNIU 439 AU FauasUszaununIsasuLUag
L2 QIJ gj a o 1 =l r-:ll 1 [} a
aaAnsTviaUsevlug saeUinanluansgowsm
Immmmﬂﬁﬁudwmiﬁamwawjfﬁwﬁﬁmﬂﬁ
Tur 295817199 015U 8 ULUAIUDIDIANT
azfidnsnasmannarulunisuan ludrazidy
5. 0AN319m 901508 sukUag Aubingla
AOBIANT WazNTatUaYUAIUNgANTTUA MY

MsilagunUad

2.1.5 npufanuynurazanlingla (The Commitment-Trust Theory)

nufanukniuLaraulingdagninauslag Morgan & Hunt Tud 1994

Fawanaliiuinanugniukazaulindafedussduszneuiugiuvesaiuduius

svaupnudnsasening@euarivie Weswnanuyniuuazaulindadilugnginssy

a A

! A A& J ° = a LYY v A ) Y
ANUTINLDNLDEADANUF NS ININITNAILTIANUFUNUS IABATS Iﬂﬂﬂ??llﬂ;ljﬂWUﬂ@LUUﬁﬂ

Y a

LUULNNAIRIngvseussnungnAdiukusuavsedvie Tumanduiu aulindafe

msmenividndigazanidunisieruednduaziiatmausslevigeanvasi@edumdn
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2.1.5.1 ANURARY (Commitment)
AN (Commitment) 1151851 A21UUIITAUT 28T AILN
Anuduiusfisuas audulefasdsaazarssdui ofnwianuduius annudula
Tuausfunsvesaudusiug wagnisasmuluauduius (Stanko et al, 2007) wag

o

narguI TR dalaliainunuievaarniiliin “anusdalasusiuiulunisadiaassnw

v

ANUFNRUSIEE2E1Y” (e.g. Anderson & Weitz, 1992; Dwyer et al., 1987) lngai1usniiu
svavveuliiiudnnunersuvesuisvlunisshvianuduiussudesnananudeiii
Wusfinsflaudiey wasiiesaeseiddiusalumuduiuddunddu fezdeliiin
uudussezen (Voss et al., 2019)

Tuvazfirugniududenanduanuduiusszninenailinga
LATNASNEANY PiAea (Morgan & Hunt, 1994) ﬁlﬁﬁmiszqﬁamaammgﬂﬁuﬁLmﬂﬁmﬁuﬁ
2 JURUU D AUNTUNIesUal (Affective Commitment) WagAUENNULTIAIUIN
(Calculative Commitment) (Ganesan et al., 2010; Geyskens et al., 1996) Imammqﬂﬁu
Bednaagiouiauameiunuiaznalsylowd e tadnutuiezamulumaduiudiu
(Brown et al., 2019) @3UANUENNUNIIDITU] AoANUTITOUNT a8 NYIA LS
Tiimnuseioansizanuduriudin (Geyskens et al,, 1996)

lagaug AN ug nAnw lunaInmatsusy s Wy AU WY
n13e1suaivesgnatvsdanudanguiluiiavlugsisnseunsivuinan uazaziialy
aruduiussuduendnuaiiiadiad utugsAaussiand Rizomyliotis et al., 2022)
FemnuynituynsonsuaiasIuTn “Armdiiusnisdniner” degsna uazusegslavesgnin
ﬁﬂsé’am%’ﬂmmmé’uﬂ’uﬁ‘ﬁuqﬁﬁaﬁgﬂﬁ (Gundlach et al., 1995) 57189895 n15ANY1IN
AU N UN1901 50T LA 1T uaztgnélug nsdadulaf asuansldifufansasmu
Tuanuduiusuazanuinasednnaiuieas (Nyadzayo et al., 2023; Cater & Zabkar, 2009;
Kumar et al., 1994)

Turuided Feliimdemudaugnifulnedsda Anderson &
Weitz (1992) uaz Dwyer et al. (1987) 3udunud sladueniuiulunisadiuassne

Auduussrezend lagidulavinnisasunuddenineitedifmisd 2.5
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1ISENLITR9UAIINE NI (Commitment)

19

awv odd v
JMUAIYNLNYIVDY

NAN1SANEIIYY

=]
NN

The structure of

commitment in exchange

HidguAnwinansenuvesanud ¥ efonazdndiuvesnisiianuyniulunisuaniud suiu
nMINRIUTITIRg UM InBeduius nsadelenta uazauaslaluausniulussesen Bnnsds
FTIERUHANTENUTTITERd AN dsensTianuynituuazanusdlalupnuyniulussese

Inganndeyadliniiuil anuindetievesnislianuyniulunsuanudsuliauduiusidaundu

v [ a

NIINAUIUTTV AgIUNE P sduius wazaue daluanun niuluszeze diuussingiu

<
(Y Y s o

nedanugsduiusgnvimglaainnisandunisuuuaislenta wazn13degveaussing1u

Y

mMedanangaduiusianuduiusiBauandunmslianuyniusazanuaslaluaugniulussezen

Gundlach et
al. (1995)

Is the theory of trust and
commitment in marketing

relationships incomplete?

nsfnwIAsiazasiaaevatvndnasisenitenulinelawazanuynivulaenisieuiigy
WUUTIARIMNAARNTEMINYATayaauYen nadnsuIudinaulingdassdieiiunnuynii

uAANUNNNULIAANNTaARNTauAN TSR la AU

Y

Brown et al.

(2019)

“How may | help you
today?” The use of Al
chatbots in small family
businesses and the
moderating role of

customer affective

miAdeildnwdstuininvesnisldauusmuenivszaveudidalugsiansouairvuiadn
sdeRsannansznuestiadonisdeasseni ey ud fuing esdnsiuand et uaosyn
Toun fleidunsvirnuuazanundieuyed Afideussaunsaivesgndi Tngdrdafawansznusie
AUNINelaveeg NAMALA NYINIUNUINTBIAUE NN UN198 sl lugrugdudsifu

luanudniusseninlszaunisalvesgnaiasaduiisnalavesgnm

Rizomyliotis

et al. (2022)
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2.1.5.2 aut3919la (Trust)

=

Autinngle (Trust) gnilenulivainvate wu “anudulanay
fanBnehedafianusiulased” (Moorman et al,, 1993) “mmL%aﬁuﬁ'jwﬁmw%ﬁwé’ﬁgmﬁ
vostewisiuasadefiold wazdiodussufoRmuitusnsdivesnu” (Morgan & Hunt,
1994) videusinszits “anuifulavesendaelafivzeemdsrenisnseyhvesdndienils
TagBamumnumanivindnineniaazdidunisunegisiddnsiordlindas Taglimieds
mmmmszﬂ,umaﬁmmm%muamﬁﬂﬁlﬁsﬂgu” (Mayer et al., 1995) Tneaulindlatiu
annsonuteentadndu 2 48 Tiun (1) anulindaszninuena waz (2) anulingda
5¥W319096n3 (Ashnai et al., 2016) §1a1ulislasenInsyAnaLarsEndnsaein Ty
finnuduiusiu wifillaswadauasfiunumfiuaneneiu Fasdmadonszuiunisiasauas
Uszansnmuesnisuanilasy (Zaheer et al, 1998) waviiloaulinnslannnssas azviily
daufinnaildifalafiondeaindu wogdoiniseuduasesieloniafiazgnitmdsnnty
(Chen et al., 2003)

aulindedaasuliiinnisdeats nsuaniUdsuaufaudiy
AT LaENSLUIT UNTNEINTIEUI 19 UT 9898 WaIuIAUEUTUS (Cowles, 1996)
Tngaulindatszneudennude siruai uazauamanisvesineniaimeinssuves

1 [ (% s

f;]mmauwuﬁﬁawaé’wé%LfJul‘ULﬁaﬂiﬂmjﬁéﬂaaﬂwaﬁiﬁﬂamﬁmﬂﬂ (Andaleeb, 1992)
Sndtamuuiunmnanisnans JadevesnruilindasniAeadestuauaiaviesuslan
Fafertostuauaunsnvesuivnlunissnmailudyginiuniseyniusony
é’qﬁummmwi’ﬁqsﬁuaQﬁummmmm autdetie mudednd uagdunavesuTev
sfeanssauzveseennsi azuansliiiuisfaninuaimnsalunsissnssudugne
Tilamuanuainwis (Vatjanasaregagul, 2019)

WBNI N Morean & Hunt (1994) gfimsinwidenfumnalinada
warAUyNITUluALEITUEN19NI S0 Fanutanulindlassintuld drdeladenis
fanudetuluanudednduazdanudefiedoiudiu Tuislddns@nuluniyuves
nsidufauusd ey (Mediator) vesaruduiussendnadszaunisalnisd elusiinuas
anudslaftazdelusunam (Weisberg et al.,, 2011) uarluuiunues E-commerce AifunUT
aulindadinnuddey Wesinanududounarainumainnaievesnisidnevseulal
wazarudulldvomainssuilisidauagamnlilld Gefen & Straub, 2003)

Tuuideddddadenuunainuliingdalaesnsds Mayer et al.
1

=3

(1995) 2 duaudulavesltend welafi azeouLd v98 9n15NTEYVNUID NEl 18Nl
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TnedanumuAInniadnlenidszaiunisuieesanarusan iindla Tagluadads

v Y

ANNasatuNIsAnaunIeuANdnitety Tned3delaviinisasuauideinetesly

FIMT9N 2.6

=

f1919N 2.6

awv o o ¥ o

INAeng9esnuAwlIela (Trust)

av aad v a o =
NURIREIYS NaN1SANE1IY TH
The effects of nsAnw1t o 9lafi azdnwiA e uanugves | Chen et al.
relationship Audumatazdadausnnudnsavesgsia | (2003)

commitment and | n13A8iannIelnd lngssauufgiuininein

trust on business | N15¥1AANUFUNUS hazAULI9TasEn79

to consumer AidnsaunisAndidnvsedind wasndaanlevin

electronic n1sdsa uilaasauladuinnda 250 91y

commerce-the [ luldwiu Anudianugniuuazaaulinnga

case of Taiwan | flunumddgylunissnuignen

Managing user miﬁﬂwﬂ‘fmmaauwamwwaqmiﬂi’]ﬂgéﬁ Gefen & Straub
trust in B2C e- nedeausiaaduliinglavesiuilaalugsia | (2003)

services UININ1eBLannsefingd wazAudrAduNus

vaanulingdavesfuslnallaissuiisuiu

= ) a
AULY BURILULAANTTEBUS UNIBNALULAT
lnouaddananslifiiuiinisusingsamadeny
denarionulinglavesuslanegauiase way
AUl 9l ud AN 9ANA 919 BUINNIN

A ) a
ANMUBVDULAANITEBNS UM ALLLEE
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15197 2.6

I
v a A

aAseng9esnuAuliela (Trust) (912)

aw dd v a v P
uTeNngIU99 NANTSANENINY fan
Relationship nsAnuIaT Il ngun19na1aBsdunus | Vatjanasaregagul
Marketing in an M58 UAIUA dlaTi agAnAvesdndnel | (2019)

Open University | 4n13ng1duglunissssunssy lngnsiaaaui
ANFuTUSIENIeAulinga audianela
LazAUR AW UTIVIINEIT L ui Ul U0
& = v oA ) Y 1
Aud dlan azdnaniely §easulaand
[ [ s 1 1% =
ANFuRUSIENIeAulingda anudianela

1Y

ANUENTY WazAuRalafaeing

2.1.6 wuUIAANEINUAMUAILAZaRUAT (Purchase Intention)

AUFlaTe (Purchase Intention) Wunswansdennudululalunisde

U 3

nAnduaiuazuInisinmualaguslaa (Kaur et al, 2020) GadungAnssuveduilan
o | & a v UGN & a & A = I o v
Mmilugnsdedue wildlannasmaziianisde Wewwne1avedidadesg 4 Mduunsn
' & a & o aa qo o« Sy oo =
TEMINNITFOUALNOANTTUNITRAT (A35504 13 Shd, 2550) Iaennsiiguslnauanseants
anussladeduiviinlaandudunidaduiiey szarunsaldidudoyalunisrinnisel

nAnssUNsTeveruTlnaluauanla (38 aiinglng, 2553, wt 17-21) uazAusslate

LY =

Fanunedangfnssuiidudanseduldfuslaainnisidendudn (Engel et al, 1993)

=3

FUANININANUNTDUVB A ATYARA LT AT U NN ANTIUT Mrualinutadesiig o
niinaroruadlade liun anvazyainawdiuyaraveiifuilan Fulusudsilianse
AruAuld 1w ANAeIn1s w5egele WWudu wazdadenisnisnaia wu auliaieds

ANy Adels Wudu ninnsidendeduivesuslnaiinsinuiuainudesnis

U A v =

299821091 U 79199 AT U UMAUA LN EI9819LA 87 UINLEDILTUNISIADNT DAL

Y

(% '
&Y =

UselonildansNazlasuannadum sty §993949a109na1y A AAk U UL 9FUA1934
(Kim & Pysarchik, 2000) uant#iiaa1nil Sproles & Kendall (1986) fidalanunirusalado

1%

AR L"f]uaﬂTw?miﬁlﬁu'eN;:JU'%Inﬂﬁiﬂﬁd‘]uLLuawﬂ31Uﬂﬂ3¢Tmﬁu1a%95ﬂﬁaEJ
Tusdssddlvadenunnainunaladalaneoi19de Kaur et al. (2020) 21

Junsuanadsmnudululdlunisdendndusiuazuinsiidmunlaeduilan lael3de

lovihnisaglanddennestodidmised 2.7
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f1919N 2.7

awv o o ¥ o

I
o/

1YYV UAIINEI9TD (Purchase Intention)

23

awv odd v
JMUAIYNLNYIVDY

NANISANWIIY

=]
NN

The impact of
website quality
and perceived
trust on customer
purchase intention
in the hotel
sector: website
brand and
perceived value as

moderators

msAnniAnwaudIius sEr R eIy led
wusuAuled msdudanalinga yarisud uas
aud alad olug nannnssulssusnvosldniu
Tneradnsuansliiuinamilindaisuslssudvina
Favananaunmvoniuled uagainudalade
I§$udvsnadavanananulindadisug e
anuisladedsldsudvinanidouainamninyes
Suladkusanansesanalindadisud venand

AUFURUS sEnT19n155Us Auliandlauas

Y A

mmﬁﬂa%a%ﬁmmLL%&LLﬂ‘jamﬁuﬁm%’uqﬂmm

Sustaadn1susnisng

Chang et
al. (2014)

The relationships
among community
experience,
community
commitment,
brand attitude,
and purchase
intention in social

media

msAnnififiessyuaznnaeutiadendniliieatestu
wsetedrueaulafiausamansalausidagels
lngl¥nguiieg el uslaAw N ma 278 AU uazNUI
usnanUszauMsaldudeyaud Ussaunisaldu 9
Fafidnsnaidauindonrugnvuvesyyud sludl
nsnalauInsesiruARvILUTUARD uineelsAn
AnuKNurenIevediauesuladliinanseny
atailfuddiannundlade urinanssnuse
ANduRussznIelszaunTallueT ot edsas

saulatlasyiAuARYRILUTUR

Wang et
al. (2019)
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f1919N 2.7
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aAav a A 4 [ 2 o/

943NV DINUAIINEIL9TB (Purchase Intention) (78)

av a4 v aw =
JTUYNENYIVBY NaN1SANEIATY NN

The influence of | NM3Anwlveenguanuyniukarauliinga | Chen et al.

trust and PNYNUDVDININAATFUNUS Uazdrsramanseny | (2021)
relationship sornuisladonelinsianulinaedlugius
commitment to fwlsiiu Tuusunvediflevdeninesiuleifea
vloggers on iy Tnanadnsimeliiuimguianugniuway

viewers' purchase | A1nulIslaanusaunluldlaluviunvesleitive
intention iy wagn1ssugdenugniuluaduduiug
AT YR ABNAIgANIANIY AuA gl
NeFsAN Laz N15tUaNeAULeY Junumdidsy
Tunrsaanisalnanud aled o dyuauyniuly

v

AuduiusigalliviuInduinanssewinsiune

fuausdlage warauliingdaesfuansliiuga

HatunsiiusedunawasaurnUluANUdTUS

2.1.7 uuaRaREfUTIAUAR (Attitude)
imuaR (Attitude) vaneds “n1susziiungAnssuunsesrdluniedifvie
Tiwnzauvesuslaa” (Belanche et al., 2020) Ingvimuafidunisuanteanisnisnavaues
FeuszilusongAnssutaniy Tdinesdudsuinuielsau (Aboelmaged, 2021) Lﬁl@fgﬂu

'
a =

008198 93 MINIATNITAUTIANATNENIAUNATUFAT AT U TN ANTTUUI90ENS
wminwrenaduliuiisvuansiruafiduindenginssusanan auvislunianduiugae
(Ashraf et al,, 2019) “Tiﬂ‘lﬁii’]ﬂmmﬂﬂLﬁ@ﬁﬂUﬂaﬂJmﬁgﬂuﬁiawqaﬂiiﬂﬂwqaﬂiimwﬁﬂﬁLL\‘iaiﬂﬂsﬁu
wnnduuliuieidnsulunginssuduinnty sufmefnssuiidededwndou s
(Ahmad et al., 2020; Boobalan et al., 2021)
TnglginsAnunietuiiruaieghamannwane stsluusunvesnislasen
Aegalaniaine ﬁawdqwaL?ﬂﬂ@iaﬁﬁuﬂaLLazmméfﬂaﬂuma%a%qQ‘U%Im (Black & Morton,
2017) FeaenndedlufunsAnuiues Feng et al. (2019) finuin awaniaSundsens (Femvertising)
dsnaliguslaafuiasendeandeunuuyuind uwaznssduliiAniauafidsuanuas

A ¥

Aauatalunisde niewdnseivluanainssuiaiosusisniesnydlan (Green Apparel)
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VirupRnazaufsladeserousinesndlananadudsiidfyigalunsiwengfnssu

o

mi%asuaﬂéjﬁiﬂﬂ (Brandao & Costa, 2021; Khan et al., 2023)

¥
= a 1

Tuuddedialvadeuwnviruaflanesiade Belanche et al. (2020) 91

n1sUsEliungAnssuuseg1slunsiavseliwanzauvesiusiaa laegidelavinnisasy

[

NUITNALIVRIIAINT1N 2.8

M15199 2.8

918NN UTIAUAR (Attitude)

food delivery
apps? A
consumer value

perspective

NAsefiieates NANISANYIINY fian
The knowledge, | uddsilnsivaeunrmduiusseuineniug Wauaf | Ahmad et
attitude, and LLasmsﬂﬁﬂ’ﬁﬁﬁdamsﬁmi’mﬂﬁuLLWS&"uﬁL%muﬂ% al. (2020)
practice of the | Tuuszinrvosunu nadnsuansliiiufwansgny

adoption of Afiddnyuesnnuiuaziinuaisonisiiuinnssy

green fashion il ud 17 e20n 1 walianunsoszynansenuves

innovation nsUfuRluS et

Why do people ﬂ’ﬁﬁﬂ‘lﬂ’]iﬁ%%qwﬁyjaﬂ"m’liﬂﬂﬂﬂLﬁIEJG]i’Jﬁ]ﬁEJU Tandon et
purchase from ANMNFUNUS SEnI1en1sueniuvesnaundady | al. (2021)

4991913 YaAsuslan waraunslade uazdvisna
Y9IAUAINTITUSINATINTIUNUINVBIIAUAR lUF Uy
faudsiiudig anuagnswuitnsueuiuyimiiig

L‘f]ué’fuma%aqyjaﬁ’]miﬁimﬁ'wm warddnsna

LY

7
E19UINADANUA AT D AL AUARSITD NS nan

and
2}
©

= 1%

Aue 9lad oluldeuanuazdAmaudiAgydnnae
\ | a @ A | a
druyarnsusiaadudenaraunsdilunisiwenles
1 =3 3 d’il d' £ a
SENINNITUDIAULATAIUAILITD TUVULAN AUAR
I3 d" a 1 [ 1y o‘d' g.)/ dg" a v
Wudenasludaausaanudunusnanuastagainy

Msuasfiukazyannufianela
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Intention Factors
on Willingness to
Pay for
Renewable
Energy;
Mediating Effect
of Attitude

MATeTAgTes NANTSANENIVY fian
The Influence of | 1uideiiAnwtladeiiianinasomudslalunsld | Nazir & Tian
Consumers’ wasunyudsuludifaniu lneasasiaaeudnsna | (2022)
Purchase vaansilasulafeaiine Talalussuldadunus

|
=

Audelunslday n1ssus wazdunuidve
AuRalad e WY eNNANTENUNIIE DUVBITAUAR
HANSANWLERI A AL 1T AUAR L HANSENUBE 193N
fernuduiussywinsausdalunsteuaznsidngu
TTeaiiie TalmUSoudwuius anudeglunisldau
n3¥ug wardunu uenand Suansliifuds
auduiugisuainseninetlademaniuaveudala

Falunisldmalulagngsnunyuieu

2.2 ayigusudsnldlunuidy

AINNITNUNIUITIUNTTUBALINUITYN LA 82T DN BUTENBUNITANYILS B9

“nsfinwuszaunisalvesgnaisieainuddladelugsivvuindn: dnsnavesdudsiiiu

a vYa o

ausiruad” §37eladuusidean@nwilaeidunisfine dvsuselevdainnislasu
msufuReuailufivey (Special Treatment Benefit) AvizUszlaviimsdenu (Social Benefit)
n580a13 (Communication) AL (Commitment) Aslindla (Trust) eustslade
(Purchase Intention) wazsiruni (Attitude) Tnegf3deldasudomvosiuysiilélunuide

‘NI Y v dgj
PNNTNUNIUITTUNTTUAUATNT 2.9 Tanail
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AU

3
=

RYIUFMNSUIUIU

a
N

ansuszlevilannnis
lasun1sufUngua
Judivew (Special

Treatment Benefit)

v

Wudn§uszloviainnisiignAilasu
n1suURuatdufivawaingsiauinis

LH9nALEEAU

Gwinner et al. (1998)

aAnsuselesunedeny

(Social Benefit)

n1s¥uauduiusnnsensuald e de
sAnAUASAUNTNUYIYHIUTATAIN
sprinedBeuagniinaune Taganunsn
wandliuRUNTInIAuARe ANSEN

AU NSHUSAURUGHeMY

Gwinner et al. (1998)

]
AUPLRGEP]

(Communication)

T AUD UATANATNYDIT YA

Mudeluseninafanisuazgnan

Mohr et al. (2006)

AN

(Commitment)

ANUAILadugIUIUlUNNTAS1AE SN

ANMUFUNUSTE 828D

Anderson & Weitz
(1992), Dwyer et al.
(1987)

AMulAn¢la (Trust)

anuiulavesdnend wlelafiazeon
Aewemsnseinuesdndevis Tnedanu
AuAInTIIS ndend sazdniunig
unesitddnysedlinda Taelidded
ANANNTOLUAITAARIUNT BAIUAY

neeUu

Mayer et al. (1995)

ANUFILTD

(Purchase Intention)

msuanadsrnuduldlslunstonan e

warusnsnfimualagguslng

Kaur et al. (2020)

7iAuAR (Attitude)

N15UTEIUNGANITUUII0E 19T UN1INA

vIelmuzanveuslng

Belanche et al.

(2020)
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2.3 NSBUBUIAA LUIUIRY

INNTNUNIUITIUNTTURAZUITET A B el oUsENOUNIAN®IS B4
“msfinwUszaunisaivesgndnreniuiiladelugsiaruindn: Sndwavesdaulsiiy
auiiauad” JIveldandunisfnyinseunundaiazauuigiunisidelaediluma S-O-R
983 Mehrabian & Russell (1974) sutfuluinadigninluldedsunsnarslunisesue
ngfnssuresgndnfinduluuiunvesiuduaniuuueenlatuareeulaiuiliuszney

= au o & YA Y Y a a v A d'
N1IANHYIIVYAIIU I@EJIZJJ’J?]EJIWﬂﬁWQﬂi@ULLU']F"I@ILLagﬂllllfﬂi']u@QV]LLaﬂﬁIUﬂWWW 2.1

AR 2.1

nsaULLIANIUNITITY

Customer Experience

-

/ Special Treatment \\
| R T
g Benefit P N _ T """"*\-.\
— H, S Ty \
vl Commitment "
Ly N\ AN / 7 — T
— ~. e g . —
P NOH TN S R Y~ 7 ™~
( Social Benefit | X - Purchase Intention )
/e O LRI PN P
/// P . ] ™~ ,.»”- -~
\“'"'-—-7_,_ IR W Pt ‘“\f/ ™ _ Ha T h T—
1 = - Hs _/_}y.\ Trust /; Hy Hy
~ 2 g Hg ™ ™~ - 1N
// \\( - ° T~ o N " — e
[ Communication / — Attitude N
N > N~
Stimulus > Organism » Response

2.4 FUURAFIUUIY

2.4.1 Anudunusszndtednsussleniannislasunisujufgualunee

ndawadanMupniuazaulingda

a

o Y a < o v v O = Y o P
NS UGINAVSNISVIUIALA N LAY 'ﬂ,ﬂu,m @Jﬂmuummﬂuw wgaﬂ

9

wanalaminlasunisufudauaiduiiiay (Gilboa et al, 2019) Fan1slidnsusslovi

nnshesunmsuiRuailuiiveiuiies Adsanunsoasisnnuidnlunisnevaueuaziilug

AupNuYeIgnAle Llesainnislasuansuselesiannislasunisufifquailuiivey
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MnAEIVEUNTY srasemuddninzdesdunlduinisdunisnouwnu (Dagger et al,,
2011)

Wulda1nn1sAne1909 Hennig-Thurau et al. (2002) Aildfins@nwn
AafuanudusiugseninsdnduseloviiBeduiug (Relational Benefit) Tuusiazuszinn
fUAMAMYBIANENTUS (ANufianelauazanugni) Tnenuindnsuseleviainnislasu
n15UURgual uiruiidnswadsuandennnuyniuvesgnAtlumuduiusduliusnig
§saonadasluiun1sfny1ves Dandis et al. (2022) #iAnwnABItuTdofidwmanoyar
MaanYIT3InT09gnAT wazAunUIdniUstlerdainnislasunisujufguaduiiay
fanuduiusigauiniuanugniuvesgnd

Tuangliganu Dagger & O'Brien (2010) AlATN15ANIAINULANA 19
Tudnsuseleviluanuduius auianela anulianela anugniu wagaiudng
senineglduinmslusiuaziinelduinisuds Tnedunuindnsuselovdainnsladsu
nsuftRguaduiiavasduiadoumnulindalitugniringlduinisudavindu ilosan
Tumnuduass dwsugndlnduds dnsuselevdainnisldsunisujufquarduiniey
wdsmadedonulinda Adidliduinlugsusnueseuduiusdiuuing ansuselo
mﬂmﬂé’%’umiﬂﬁﬁ’a@LLaLﬁuﬁLﬁwmﬂgﬂum’i’]Lﬁuﬂamwmamﬁf\w%’e}ﬁlagﬂﬁw

uana1nil Gilboa et al. (2019) AsldvhnisAnyAsatuidesiiaunudi
M3udnsnssueudesnsuazidudiud vienslasunsuftigquaidufimas sy
Famugniuuazarlindalugsia Sedsauufigiud

auuAgui 1 (H1): dnsuseloviannisldsunsuisaquaiduiiey
GNAGE R PRV

auuAguil 2 (H2): Ansuszleviannisldsunsuioaguaiduiiem
danasian1ulinnga

2.4.2 AuFuWUSszndnadnsUsETavinedenudidenanananugniunas
aulinga

avsUsglovinsdeauiuinannsadteeduius fuglusns
Tnsasd esenisimunatsdusiug waguoufinsnmiiiunisuinisungnd daazludae
UFulsauszaunisalnisusnisvesgnan (Bitner, 1995) lnglnsninuazniseeusudiuyana
fumfeutuaniuselovimadsasaziuyaaliiulszaunisaivegndn waniduusegela
Iumi%’ﬂmmmé’mﬁ’uﬁ‘uammwﬁgmﬁ’uﬁuu%ﬁwﬁgu TagianigluuTunveanisuinas

WegnAdanuduiusssuzendug 1iusnis anddnaglasunisandnannniinaiu
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fAnuAuAgAUNINIIY warfiniswaufinsnmilnd@aduniny (Dagger et al, 2011)
uananiaruduinedudusnguddguesaruiulaiivinligndndanvasndeuindu
Tupudednduaranuiniedevelviuin iunaliansuszlovinsdsaueaiiingzdiu
Aul3119l909gnAN (Huang, 2015)

s

INN15ANYIWBY Hennig-Thurau et al. (2002) fidnwiAenfuanuduiug
senidnsUseleviideduiusuiasUssaniununmesnnuduius wundniuselovd
nedenuildnnadauindeanuyniuvesgnatluauduiusiudlviusnig uazdadl
mMsAnwiinudn ansusslevidmsdsamduduned nszdunaziluganulinsdauas
Anunniulugsiavuinan (Gilboa et al., 2019) Faaonndaatun1s@nuIves Dasger &
OBrien (2010) fiwandWiiiuin avdusslevtimedsrudanuddglunmstundaunnalingda
wazannunniiulungugndniinelduiniannouwdawiniu iesindnsusslevinedsny
wimunIudoruduiusidulnogaufuiiuazgndnldsuusaumsallunmsuinmsfiunndy
LAz Chou & Chen (2018) AfnwIIuAUNUINANSUsETovmsdsnuilEnswaidsuansie
arulindlauasiavinadeauyniuduegienn Sefsauufigud

FUNAgIUT 3 (H3): Avduselovimadsnudamasonuuniiu

suNRgudl 4 (HA): Avsuselovinsdsnndmarionulinga

2.4.3 anuduiusszvinansdeansiidenasannugniiuuazaalinda

Tuv3unvesgsiavuinidn nslénisdeansegradussuvasiidiude
Tumsiidiugsiia (Grimmer et al,, 2018) Inonsaeansuuulineuenaidsuniasnsindula
v09gnén wagilduriliAnnsuAsuudawnainineuasiruniseanunisaifliing uld

(Antioco et al., 2008) s3BaAINTUlLAMLFTUS (Kuhlmeier & Knight, 2010) Inemsanaul

£
1% = [ 14

Y03gnAnvzduedfudeyailasu ludnrslusewedonma anudes uaznadns Mewmnil
=]

TayaN iuIaINNsaea1snluseaAnsaimdaliniudrdsy (Sharma & Patterson, 1999)

a a

lagnsdeansidusednsamazdaiuneidesdunisinsesenine luin1suazgnan

'
1 a

wazdensAnsefifUsyansnmi auduiusisldsunsiauninensaiuasnavaua
suilieuduiusuiunilutazafaslisn widnazaunisusnisluudainanu (Park et al,
2012)

91nN"5@NW1Y09 Anderson & Narus (1990) uansliifiuinn1sd eans
anilugarulindaluuiunvesuTendudn (Manufacturer Firm) Wulfgiunisanyives

Y] = [y

Mohr et al. (1996) NNUIMUUTUNVDINITAIUANVDIUSENHHAN NsFoansTisiudenu

' ¥
a ! o

efinasionurniy Inedegluaniunisalinisaiunuen AaslnalBauIniudunsagatu
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widneg neldaniunisalfiinisaivauas Aeedadnaidsviniiesunasinagounanin

'
=

ufageledn1sAny luuSUNUIRIANSA

v a

q
fAdafinsusuasy Tnenuinnisdeansvedii
Afiarilugisseninsnsasunlasmesesdnsaziidvnaidanindoanulindaluesdns
YINUNIU (Men et al., 2020)

du Palmatier et al. (2006) AfnwAsITUTTTTBVENasaUszAMSHa
94 Relationship Marketing Tngwuitadsidnansznusonnuynutazaulinngg
unfige ARensdeas deaenndadluivunuimvesnisdearslunsidalonalunisang
yaruazuiladym aenadedluiunisdnwidvinavesnisdearsanslussdnsiidunyin
fimnuduiusiuanugniuvesesdns wiefrenisdoansnielussdnsazaunsatieiy
ugAnuniuiuesdngld (Widyant, 2020) uenannil Morgan & Hunt (1994) Aldvhnsfinn
Reafuanugniutazenilinnga Tasdunuindanuduiusideuinsewinnsdoasuas
Al Fadsaunfigni

FUNAGIUT 5 (H5): N1sdeansasHaRDAILLNTIY

FUNAFIUT 6 (H6): nsdeansdsnaseulidla

2.4.4 mnuduiusssninanurniuazanulindatidewadiannurdlade

TunsAnesnunndndiidiui muddaeldsudninaniutladesi o
W AUlinngla wagaduyniu (Chen et al, 2021; Weisberg et al., 2011; Nyadzayo et
al, 2023) agslsfmudelainsAnwianuduwug Tuu3unvesgsnavuimdnuiniin
Tnsaulinsdadedudadelunisasrsauduiiusniegsia (Anderson & Narus, 1990)
fedawansgnuagranndemusidlalunistedudvesiuslaa (Lin & Lu, 2010) wuiieay
ANty Tnsaugnituazidason1saisiruaiidwanuesgnéndessiaduasduace
ausdlalunsTeauA (Wang et al., 2019)

Tunuideves Mahliza (2020) Fldiuin avalindadealaensdludeun
siomnusidladeluuunesnisinues tnsarundelalugsialdfunisatduayuanmslideya
fiduuszlominegnAivesiigsia deaenndeaiuauidoves Chang et al. (2014) Afnw
Tuvsunvesnisteruduled Tnenudn nmsfuiarailindedmadaanderudalate
Snifedafleuidouns Chen et al. (2021) ldAnwAsItUALLNTUTENINIE0NINGS
(Vlogger) LLawiwﬁ'ﬁmam'amsﬁmﬁu%sﬁjauuﬁdaamﬂm%aaﬁlﬁa %Q'awm'wmmr;gﬂﬁu
dsnalnonssienudsladovesgndt deaonadaslufuauideuns Anastasiadou et al
(2019) fiAunudn mseuanugniuluauduiuseoulateradudonanslunisasia

ANSTDAUANUIUNTULAULALLANUAINUAILAT D ‘m%aﬁﬁaﬂamaﬂﬂ’ﬂummﬁ’mﬁuéaaﬂaﬂ
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a a

sgrinsUsemedBndnaieuansdenruadiate wuieiduuultufiaddimsaulunisde
duieauladdrumsuuauaingvigesulatszninszma duansliifiuiinnug iy
fifuslaafinoguiseeuladfinnudidgodsuindunindanitslunisd odudrain
PAPRIUTTINA FaRauuRgIudn

suNAgIU 7 (H7): ﬂmu@ﬂﬁ’udqmasiaﬂ'smg’ﬂﬂ?ga

suufgiudl 8 (H8): anulinsladsuasiomnusidlaie

2.4.5 VEWAMUYIAUARABANNAINUS TR NUNALLAEAN L9

fidanasanusslade

flanAdeneuvthdinuinnd ldnsieaeuanudusiussenineinuad
LarAURslad pegsazidenluusunsne q wWu nsdeldeffidudnseed windoy
(Dhir et al,, 2021) #3ouginsesTan1sldusA1suoUNELAT U095 (Belanche et al, 2020
Tandon et al,, 2021) laudsnisdugenlunisinelviundsunaun (Nazir & Tian, 2022)
gnFeENaLTL Tandon et al. (2021) AldAnwBvEwavesiruARTTinadanmANTUS Tz
AnuAlun13usina (Consumption Values) fonaudsladodudn uanaind Nazir & Tian
(2022) fléRgatiuuafnitin uafdutiadedinaddgluauduiusionnuddlalunisie

o W

FaflarumenndesiuatAdeves Tandon et al. (2020) finuindinruduiudidsuniifdoddry
sewhairuaRkazausdlalumsteluuiunvesnmsuilnremseasunin

uaNIINHaINNISANYSZEZENIEI Muschalik et al. (2018) wuin siaunf
TnedefidvEnadoauduiusseninanissuiuazanudslaluniseaniidsnie 91nnsi
fruaRlastoagndunsesnnuduiusseninnisiuiteidouarausilalumsoontidame
vioftreviauaflnetoidsinigiilfanuduiudidsuseninmssuidoidowasauidla
lun1seeninaeniugouneas

lunsfinyives Tandon et al. (2021) §ilgvinsAnwidvanavessinuad
fifarernuduiusseminnaailumailaaseruidatedudluuunuesshiauoundiedy
deomslulssinaansgowsn Imwudﬂumjwﬂ%’ﬁmauaﬁwﬁméﬁ'ueiammiﬁgu VAUAR
fnadernuduiusseninaualunisuilnanoaudiladodudualuusiamingy Wy
3wy (Visibility) uazamF1aInAafiswsla (Preference Value) vi3efinensiiguilan
#$unsueniiunieldsuanufitvaduysslovivesusundindudsenms a1 2eUgnils
sauadeuanlungduilnaauirlugaudilateduiiuneundintudsons ey
maifiuauavesunaniosuliuilan densiauonalssloviuasnaneuunuiienaiiaty

1% X < o ! a o a a ) ] & o Y A a &
lmmmm ﬂ%uﬂﬂqmswmﬂmﬁuwmLLazﬂmamLﬂuﬂammﬂ%aaumwqumﬂmu
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Stdluilagtiu Wewnmadeuwasesunnluanmundoumagsia
LaTNANTENUA A NIA et asanedinuLay Taus T (Leng et al,, 2017) FeiArnud iy
flagdosdinisdrniniaunfdsvinadoanuduiussevinanunniunazanusslade
swdsdvinateaudiiugssvinaulindauazanudiladeluuiunvesgsiamuaidn
vi3elil Fedvanuniigun

aUNRFIUT 9 (H): vimuaRiidnsnasonuduiusseninemmyniy
uazAuRilate

AUNAFIUN 10 (H10): VirupRiidvsnasioauduiussemanulingda

Lo X
LALAINUAILATD
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U 3

ad a o
9N13739¢8

MATTeY “MsfnwiUszaunisalvesgnAtneniusdbatialugsiavuiaién:
gvinavesdulsiduduiauad” 10ueu3Teidsiuia (Quantitative Research)
Y av @ av a o = g van 2 v 2 <
MlanuwarlunIITunIdedied159 (Survey Research) Fdldisnisiiudeyaidunisiiy
LuUEeUaM (Questionnaire) Ingldismaiviuuaeunuwuueaulatl (Online Questionnaire)
warmsmgiveyalagldiuudnassaun1silelasaasne (Structural Equation Model: SEM)

lunsihiauedeya lnedlduivuaseasdunuasIsaiunsawioluil

3.1 FauUsildlumide
3.2 Us¥nIULasMIMUUATLIAUBINANAI18E1S
3.2.1 dnwaizveaszannsiidluanuide
3.2.2 MafuavuInvesnguiegieildluaide
3.3 NSNUTIUTINTOYA
3.4 \p3osflefildluauide
3.5 nsnadeusaIasiienldlumide
3.5.1 MsvAdeuALTieemsivaumdeile (Validity)
3.5.2 Msnadeumdeiuvanaiole (Reliability)
3.6 MTIATERLaLEsUNA

¥

3.6.1 MTIATIEAVDLATINTTUUN (Descriptive Statistics)

Y

L4

3.6.2 MTIATILNVBLALTIOUNY (Inferential Statistics)
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3.1 AanUsnigluaulde

3.1.1 AuUsAu (Independent Variables) oA
(1) @ndusgleriannislasunisuifquaiduiivay (Special Treatment
Benefit)
(2) @nsuszlovtinedsnu (Social Benefit)
(3) msdoans (Communication)
3.1.2 AuUsderu (Mediator Variables) laun
(1) ANuynIi (Commitment)
(2) Anulingla (Trust)
3.1.3 fauusmu (Dependent Variable) l§ur pnudslate (Purchase Intention)

3.1.4 faudsA1nu (Moderating Variable) laun viriua® (Attitude)
3.2 UsEINIHaNISANUATUIATDINGURIDENS

3.2.1 anwazYaUsLyInsN g luaulde

[ (%
a A (% 1

Usgansnlglunsfinwmdmivnuided Ae Ussvinslnefndeny faus
20 YUulY ondueglulsemalneg wazlivszaunisallun1sdedudmielduinisaingsia
2 @V v | a A
Junantanlan1eTude 1 Waudieuun
3.2.2 NSAMAUATUIAYDINGUADE1N I TuUATY
Tuns@neased 1He991nN1SALUEINNTANTIUTILIUUTEBINTAUTA L

va o dﬂLde @

(Infinite Population) 31nn1sAvseyInsiauinivg 3383¢l438n1sAURUURNIZIIIEAS
(Purposive Sampling) TAgLABNLAINKUVABUAINRNIZNANFIDE19UTEYINTANUT N WY

aw a0 & vaa o g a v oo« Y a a o 2 v
NuITeRfmue Ao AANUszaunisallunisdedurmielduinisaingsiavuainlaile
Aelugie 1 neuiiiuun Ing3delanivunruinveinguilag19aien1siong 10 1
(10-times rule method) v84 Hair et al. (2018) &sazlWiivunvuinvaInguiiogruiy
10 Winvestarmauisuan il Inga1uidedazdsenaunludoraiuian 25 A1a1u

F9EUNTOAUIUVLIANGUADELA TIavsn 25 x 10 = 250 A

Ref. code: 25666502115063CXD



36

3.3 nMsnusIuTudoya

[y
v A

dmsunisiusiusudeyaluauideasel {3duldviuvasuainesulall
(Online Questionnaire) Inglgusn155¥UVBBNLUUTOAINYBY Google Forms waglaiinis
nszangkuasuaNiutosnsdaneauladliunnguidivune wu Line, Instagram 1dudu
dl' & ! A ! a £ [ o A O o & A 4 Y =® V1
Wesnnludemennquidmnedesldnuegdudsedn nnsdaludenanunsadfslaineg

wazdtanunsavieuszudaaldatenaziianlunisnszaenwuvasunnuleidusgled

3.4 15N g luuIdde

(%
a v A

AT ldunAsedaU3ine (Quantitative Research) 4 nsd1 510 IUAS
moukUUaaUnteaulay waglingufiiog 1w iNIsnaULUUABUAARIERLDY (Self-Administrated
Questionnaire) lngluduvatiuuasuniy §I3elddn1soeniuuteA1a1uINNITNUNIY
IsaunsTuLaradTefiidesdusin Tnsuuuasuamazdsznoulusensduszneu 9 @

fasaluil

gauil 1 AouflednnsesgreunuasUny
Tudwudl 1 8ufnnufiedansesdnouuuuasuannd ey Tnsasifunisna
diednnsesdilneiiussaunisallunistedudvielduimsnngsisnundnlafldnieludag
1 iouiinuan welinseeunvvasunwludiudalfiuszdnsamgsiigauazasiou
nautszenadmanelfiduesnad neazuszneulude 3 dasaw fail
1.1 viufiongstausd 20 FAuly Tevdeld
1.2 Yagtuinuedoegfiussmalneeguiolsl
1.3 vihuneiivsraunisallunistoaudwielduimanngsiavuadnlafle
aelutag 1 ifeuiirumn liveld
auil 2 AouAeafuviruad
Tudandl 2 \BudouAeafuimuailunisddladodudmieliuing lnsusas
JomauazliAmnuLuUIInT@INUTEINMAT (Rating Scale) wazldinnsin 7 seAU muLUIAe

2998LAsN (Likert Scale) FaAauwpazdaaziiseaunsUseiiu 7 seau fall
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SEAUATIUY 7 Muneie Wuseeg1as

SYAUATIUY 6 U8 LU

SYAUATLUY 5 U89 ABUNLTUAY

STAUALLUL 4 Munefe Wumelazliiviumelussauinentiu

SYAUATLUL 3 Munede Aeudnaldifiudie

SYAUATLUY 2 unede Taidiue

sesumzLuL 1 mneds lditugeeteds

TunsAUISs AT T erz LU sdws Ul Tun suUaALTLNY

TngldansnisAuan el

. »  AZLUUENEA —AZLUUAIER
BURINTATU =

St
Sunsnnatu = 7%
SunsnAty ~ 0.85
Faduanunsar MU asnsuwan Ui ve A Lad vt Uil luLsas

SERUANMUAATIU §In15797 3.1 (Pimentel, 2019)

A1519% 3.1

FTUANRAEUAYAIIUNNNEYBININTIA 7 TeAU

ALRAY AUNNY
6.16 — 7.00 Wiuheeg19s
5.30 - 6.15 WiLAe
4.44 - 5.29 AaudaTiLAE
3.58 — 4.43 winsnewazlimiumelussiuieaiu
2.72 - 357 Aeudalaiiviumae
1.86 - 2.71 Talufiusg
1.00 - 1.85 Tifuheegnas

Tudrun 2 Wueatwdertuiruanlunisasladaduainsoldusnig 3 nae

Y

o

lafnuUaiuasNauIn19In91u3T8es Tandon et al. (2021) Tndin1susvenddor1aiy

AIP15199 3.2
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A519T 3.2
Formouieaturaueilunisiiletedudmsalsusns
fiauus JaAay fin
iAuAR (Attitude) ATT1 | dudninnisdedudivioldusnisenn | Tandon et al
ganavuImaniisAnmanmaAY (2021)

3
o

ATT2 | duARINNSTadurInsolgusnIsann

a ] o YYse =2 14
gsfavuadnivsaniianelala

ATT3 | dUARIINISTRAUA NI B lEUSNN5a1N
a aa

a [ <
FINVUIALANLTUINA

dauil 3 AouAeafuavsusloviannmsldiumsufoRguaiufivey

Tudwd 3 WudnanAnrfvansussloviannslasumaujaquaduiiim
fflsnswasonnuyniunazauliingde Tnsusdasdemauagldmaiuuvuningidiu
UszuraAn (Rating Scale) wazldu1nsin 7 seAUAINLUIAAYDIALATY (Likert Scale)

Femnuusazdorsiiserunsusediu 7 seau laegiduldanuUatuasimndamaiuunain

ULV Gilboa et al. (2019) K9m157197 3.3

M1519% 3.3
T g uansUszlevininmslasunisujuiguaduiey

v o

A3 JaA1aY T

avduselowdannts | STBL | n1skiuu3n1snsinsaBatuaingsia | Gilboa et al.

losumsunigua Dudsddgdmsud (2019)
\Juiieiy (Special STB2 | nsfidnvesgsialianunumdu
Treatment Benefit) MewindududedAydmsudu

STB3 | NSlASUYDLEURLAZTDANAINLABIN
ssAadudedAdmnsuduy

3 o

1 td' o Ql' U oa A L3 [
d2un 4 Annunelnuansuselovinisdeny

Tudhun 4 Wumauiedudnsusslesinisdinuiddnsnaneainuyniu

wazA1ulI9la lnsunagtemainaglamaiuiuuuinsidiudseuiaan (Rating Scale)
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waLltUNTIn 7 SEAUMULLIANYBIRLASY (Likert Scale) Famanuwsasdaazisyaunisuseiliu

7 s¥au InegIdulannuuauasinuntadin1uu1Inauideues Dagger & O'Brien (2010)

FIMNS9N 3.4

15197 3.4

YoM INAINVENSUT g I9aInL

Ay JaAY )
avsuselosunig SB1 | wineuAlAUINITUNALEINNS0anTN | Dagger &
#3Au (Social Benefit) gula O'Brien (2010)

SB2 | dudlenuduiesiuninaunliuinig

SB3 | AUINISWAILILATATNAUNENGTUN

Tyusnns

SB4 | wilnewuAliusnisidntevesduy

dauil 5 fniAefunisieans

Tudhudl 5 Wumauiffunisdeansiidvdnasenuynituiazaulinigde
lagusazdoaainazldArnuLuuIns1d1uUszuIaA (Rating Scale) waglduinyin
7 SEAUALLLIARYDIAIATN (Likert Scale) Femauurazdorzdsedunisusediu 7 sedu

lnedelannuUatiaginundamaiuunainnuifeves Gilboa et al. (2019) Aann5199 3.5

A1519% 3.5

YA INAYINUNITADATT

o Y o =]
ﬁ')Lqu VAT N

a o

QRPGLGRE COMMU1 | i1vesgsiasinaglvideyaivivadoundy | Gilboa et

]
a o

(Communication) | COMMU2 | i31vesgsnasinaslideyangniesundy | al. (2019)

COMMU3 | d1vesgsiasinaglviveyaniluuselov

LADY

COMMUA | 131veeg3nasinaelvideyan yiyate

LAY

COMMUS | 1wesgsiasinalvideyariududssnss
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dauil 6 MaufgIiuANUyNITY

v
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Tudun 6 Wudauigiduanuniunidvinadennusslade lnausaz

YomnuazldanuluuNInsdIuUszaua (Rating Scale) uazltingin 7 szAumuLuIAg

YBIALATN (Likert Scale) Barnnuusaztoaziiseaunmsuseiiu 7 seau Wnegideulannudas

WATNAILITDANNIUNIINNIIUITYVDY Anastasiadou et al. (2019) AIR15197 3.6

M15199 3.6

T0A107NEITUAIIUHNIY

Al

JamA1a

THe

ﬂ’J’]ﬂJl}jﬂﬁu

(Commitment)

COMM1

5‘14!Lﬁu&uﬁ%ﬂIUIﬂiLLﬂiuﬁgﬁNﬂzLL'L!‘L!

YDITINVUINANTSUTUYEU

COMM2

duspnazuuzigsfavuInand du
= I 1 % Y Y
Fuyauiunisdrudilviduiiounas

ASOUAS

COMM3

3
A a 14

AUINLLADNTRAUANMID ITUINITAN
3309vUIALANT FUT uraUNINAT

$UdU LI LINININARL

Anastasiadou

et al. (2019)

1 ‘:I o dl o v
daui 7 AouietuauiinGgla

'
aaa

Tudrun 7 1Wufauierduaulindanisnsnaseniudlais Insusas

YoALAL AN LLUUIATIEIUUTZUNUAN (Rating Scale) wazldunsin 7 seAumuwuIfn

YoIFATN (Likert Scale) FeAnuudaztoaziseiunisusaiu 7 seau lnegiduladaulas

LaTNAUITEAIDNNNIINUITBUDS Dagger & O'Brien (2010) ag Chou & Chen (2018)

AIR15199 3.7

Ref. code: 25666502115063CXD



A1519% 3.7

PJoA101ngInUAIILT719]9

41

Ay YA fisn
anulingla (Trust) | TRUL | duAadndliuinislugsiavuinian | Dagger &
ansaidedold O'Brien (2010),
TRU2 | dunndlalddngsiavwimdnaganiiu | Chou & Chen
ﬁ%mﬂumqﬁgﬂéfm (2018)
TRU3 | duideshilugliuinsgshavumdn
TRU4 | duARIN US53N e9UALaNaY

Y 9
o o

SAWAF U1V INY

T o

d2ui 8 ANpULNEINUANMUAILATD

Tudqudl 8 1udamfertuaiuddadeddldsudninasinariuyniu

wazaulngla lneunaztamainazldmaiuuwuuninsidiulseanam (Rating Scale) uag

¥ U % a a as = 45 o 1 ¥ = [ a
THu1m579 7 sEAUMULUIANYBIALASY (Likert Scale) FaAanuwsazdaaziiseaunisuseiliu

[y

7 s¥iu TeeIdulannuUaduaginundadin1uunainauideves Anastasiadou et al. (2019)

AIP15199 3.8

15197 3.8

YOAIDIUNYINUAIINGI 9T

AU JaAa1y !

& & v ' & a v oo« Y a .
ANUFILTD PI1 AUAILAINLTRAUAIMIBITUIN1IIN | Anastasiadou
(Purchase Intention) ﬁqiﬁf\]“uumﬁﬂﬁialﬂ et al. (2019)

PI2 | duo3naulzdodum1vsaldusnis
gngsiavwIndninTulusuian
PI3 | dufein159euseldusn1sou ¢ (Mdu

lupedansaldusnisuineu) a7n

ganavwImanluswiag
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a2

daui 9 maufeiuteyalvednauiuuaeuny
ludaud 9 WumauiiensivgeudeyanuuseyInsveIgnauLUUaa U

Tnesudenvesmauasidusnwuglidnidenmineu (Multiple Choices) [WudnuwuglateUn

1%
v A

Fausznaulushedemanu 5 To fuil
9.1 LAl
9.2 918
9.3 91N
9.4 SEAUNSANYIGIEN

9.5 518lolneRdusoLRau
3.5 N1SNAFIULATDN N LY 1 UIUIY

3.5.1 NSNAFIUANUTIBINTIVDLATDNHD (Validity)
AIdelavinamegeunufiswnsewedesoliatun1side (Validity) §3de
Feldinsiwuuasuauiiwawnduliuionarsdnuinwnas @ uamgluniinsivaeu
ANuUgNAad waglalinsusulssuilunuvasunuiiealuanysalgnaes duszdniamn
fianuaseunquludsziiufidesnisfing uavaenadesluiuingUszasilunside sauluis
nsyibvaansaidnlalaisdmsuneunuvasuaiy uenand3edelaiinsnsivaey
ANAINIULTBIRNTIVBILUVADUNINAIETD Kaiser-Meyer-Olkin (KMO) wag Bartlett’s Test of
.. P J { aa ' o &
Sphericity MdunsAIuaaia 2 fn sl
) 1w 1 = v 1 Y 1
1. KMO 1Jun150539a8UAUmMNIZauvaInauiiege Gadngueiiegng
fyunaivangay A1 KMO asgendt 0.5 (Argade & Laha, 2018) wazenfizausulatuazsios

fANeg5e1Ne 0.5-1

Y

2. Bartlett’s Test of Sphericity {un1snsigeuinduusianudusiusfu
Taglduaniunsndanduiusvesuszansindunsndiondnuainsoly (lwnsndiondnual

2 a ea N & | a o A = l £ -
AD LUNTNYNLUILNGIUANTY 1 LALAIUNANNTOLUUBNILUILNGIAEADIUAILUU 0)

s

FansnunsndanduiusvesuszvnsidumsndiandnwaifaenuneaIuIn fakUshAaza?

A o

Taifanuduius iy ‘vﬁaﬁ’ﬂamufdiLwiazéf';ﬁmmLﬁuﬁaisﬁmﬁuaﬂwamyiaﬂ Toevnniduwuil
[ 1 o d' [ I3 I a d%’ d! = 1
n1sdanguvesiikusiieailussausenovazliifintu Feuansdannuliwanzanlunisoy

1

TATzviesAUsznauneld Ay Aada Bartlett’s Test Adsdpd1AyMeadAnI adlan
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1
(Y s

Sig < 0.05 W3efifensfiwmsndanduiusiuldidummindiendnuaiiiues (Misra et al,,
2020)
3.5.2 pMsnadauAulaiuvaaIasiie (Reliability)
fiteldfinsimameasunnudesiuvesnuuasuny (Reliability Test)
Tngdnszsiannerdulszansnseutauaani (Cronbach’s Alpha Coefficient Reliability: c)

Y N (% 1 A A ¥ J a1 4’5 1
NIEAINITESAUAIIUUNY DO DUALZEHDAAGDIVDIYAAINY TngazdaAnsaua 0-1 (Cronbach,

=) ! 4

1990) Fennerdulszansaseudateaniinlng 1 uanedt denuieiengmsenoutigs

A I I

Y o a £ ) a ' & ¢l o v
LAz 1AN@NUILANTATOUUALBANINAININAIN 0.7 YU ﬂ%am’laqiumm%wEJ@MiUl@’A’]

& 1
ya v Y = 1

Faruu T ede (Pallant, 2020) Fandveazldadulseansnda1uinnin 0.7 Wuinuai

Y

1A8NAITUINNNUIINTUTEIUAIRITIN 3.9

15197 3.9

ayumIaYsEansAsoUUALDAN AL AN

gnsduszAniasautauaan (a) AUV
1NN .9 AuN
171A71 .8 A
17nnN 7 wold
1710071 .6 AougaNaly
110A71 .5 i
FnASeInAU 5 laigunsasula

3.6 NMsATIERLATaTUNE

3.6.1 M3ATIEVTILALTINTIUUN (Descriptive Statistics)

Junisesgideyaidmssaunierfudnvuznislszyinsmans

wazdoyaniluresnguiiagne lagidun1sinsieiiiien1swaniasriaiud (Frequency)

gns1dIuTegarnINteLa (Valid Percent) ALadegiavadin (Mean) WagAllgauuunsgy

(Standard Deviation: SD)
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3.6.2 N15IATITNVD

Tuwanuddel &

Y
v
g)

aq

aeayunu (Inferential Statistics)

Juladnwdeyalaldlusunsudiagunivadflunis

VAAaUANLFAFIY (Hypothesis Testing) lneiAsnsiuuuinaesaun1stasaas e (Structural

Equation Model) tia#i915041A111@0AAE09UBIRUUTIA0N 519 uiuToyaldauseine

lngasuinaannldlunisnsiaaeuanuaenndedlaninisnen 3.10

A15149% 3.10

(% ¢

INAUTINITNITAIIAINAOAMADNYBIUUUTIABA INFNLAT A UToYaI TIUT TN

(RMSEA)

AU NAFINTISNANTUN | ANUFDAAABY 919949

) i Bollen (1989), Hair et al.

Chi-Square (x*) p-value = 0.05 ADAAADY
(2018)
Relative Chi-Square | < 2.00 AOAAADIA
- Bollen (1989)
(CMIN/df) 2.00 - 5.00 ADAARDY
Goodness of Fit > 0.95 A0NAADIA
Index (GFI) wag Browne & Cudeck
Adjusted Goodness | 0.90 — 0.95 AOAAADY (1992), Hair et al. (2018)
of Fit Index (AGFI)
Comparative Fit > 0.95 GOlGAONG Mueller (1999), Hair et
Index (CFI) > 0.90 A0AAAaDY al. (2018)
Root Mean Square | <0.05 AonAADIA
Error of 0.05 < RMSEA < 0.08 A0nAaD3 Browne & Cudeck
Approximation . ’ (1992), Hair et al. (2018)
> 0.08 I GRIGERY
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a5

una 4

NAN1578

Msfinyses “n1sAinwUszaunisalvesgnddeniusdladelugsisvuinidn:
a a Y o o v Y] 2y, 9 av a a . . N o
BENaTDIRNIUINNUAUNAUAR” LWUNWIIBLTIUIUIU (Quantitative Research) lianwae

DurnAdedadina 3ddisnsinudeyasinuuuasuay (Questionnaire) ldngusetns fie

[
v {

Usgansinendengsaws 20 Y3uly endeegluusewelng uaslivsvaunisallunisyeduen
A Y a a [ % 1 & a o
wsaldusnsangsiavwindntafliniglugag 1 Weudiiiuun 91uu 420 Ay
TumsTinseiteyaiinisldadinidanssaun (Descriptive Statistics) @eUsgnausig
N1SHANUAIAANUDVRITBYAMILINTIAIUToEAE AnaRelavAin ULagaAdeuuulInTgu
wariimylinsevideyalagliatiaiiseyunu (Inferential Statistics) FaUseznausis NTIATIEA
29AUSENBULTIBUEY (Confirmatory Factor Analysis: CFA) Wagn15ILASIEHaNNTIASIES1
(Structural Equation Model: SEM) tW9RSI9d0UAINNNANNE UYBILUUTIaDINITITEAU

ya v o

Toyafeuszdnd degiderinsnaaeulnefidvifildlunisnsvasuusenevludae
A1 Chi-square, df, p-value, CMIN/df, GFI, AGFI, CFl e RMSEA LLazﬂizmamaﬁi’fagaam
TUsunsumenfinmesdsagumsadia tethiauenansinsziteyauazefusena il
4.1 MTIATIwNveyaaifganssaiun (Descriptive Statistics)
4.1.1 HaNTIATIERENYULNIUTTYINIMEANTVDINGUAIBE
4.1.2 wan1sieszsingAnssuiilulunsdedudvielduinisaingsia
YIALENTBINGUAIOEN
4.1.3 wamsleneitiddsraunisaivesgnéseriusilate
4.2 NMTIATINveYAaRAT0YIU (Inferential Statistics)
4.2.1 msUsziiiunuuingaeansin (Measurement Model Evaluation)
4.2.2 msnedeupnudetiureandadile (Reliability Test)
4.2.3 NsNe@auANULUIUTIU (Communality)
4.2.4 MsedeuANUTiBInsIvenaIale (Validity Test)
4.2.5 NIATIFBUNITUINLANATALTINT TN
oo

4.2.6 N3n519a Ul manduiusssningdinus

4.2.7 NMIWATILNDIAUTLNBULTIE WU
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4.2.8 MylATwiwuuIaesaunsiasiaiedadedseaunisalvesgnanse
pusdladelugsiavuinén

4.2.9 MIsnedsvaNLAgIuLUUTIaeaun1stassasaladeUssaunisal
vosgnisenustlatelugfiarwndn

4.2.10 N153LATIERLULTI0ENNTTIATET19TdsUsEaunalgnAsie

& & a [ ISIK% a & o o v

Anusdlagelugsiavuindn tnedvimuaddudiudsiiu

4.2.11 Nsnn@euatuAgIukuUINassaunistassaiatadelssaunisal

Y o & a [ a o a c v o w

andserundlagelugsiavuinan nedviruasdududsiiiu

8%

4.1 NMFAATISNVBYADALTINTTAUUN (Descriptive Statistics)
4.1.1 HAN1TIATIENENYULNIUTTVINTAAATVIINGUATDENN

ToyadudnvurnisUssrinsmaniveanguiaogaiidongsdoud 20 U
%ulﬂLLasmﬁ’aagﬂuUiWﬂlm finsduunmunadnungaing q Jadsznaulufe e g
913w sEAUMIANYIgean warneldlaeipdedeifeu Teannsaagunadoyaldfaned 4.1

91NN UAI981991UIU 420 AU WU Lasdruninaztd uinandgs
Tnefidnuau 280 au Anluiosas 66.67 WWunwamediwau 135 au Anluiosas 32.14 uaz
wedu q 8n 5 au Anduesas 1.19 nqudaegedwilngfionyeylutissemng 20 - 29 1
Fafidrmu 229 au ieAndusesay 54.52 sosa9univa301g 30 - 39 T 91U 90 AU
Aafuferay 21.43 druaueny 40 - 49 Y Sl 79 au Andufesay 18.81 uazauiilony

U

1nn31 50 9 Fuludn 22 au §edndudosay 524 TuA1U8I01T NYBING UA 198 19
dwlvgudrnefuiimensvdeduninmuigiamaa Feidmauds 124 au Anfufesas
29.52 spsasunduiniSsunsedn@nwi 91w 90 au Andusesay 21.43 1Juninau
USEenruI1LIu 89 A AntluSesay 21.19 Sudnwsensuaudsiuiu 63 au Andudevay

<

15.00 Usznougsnadiuda 43 au Andusesay 10.24 Lazo1Tndu 9 8n 11 AU FeAndu
Jovay 2.62 ludiuvesseaunisfnwasganudi d@nlvgiseaunsfinuuiygininie
a 1 a o a I~ v d' [ LY = &

Wiguwin 10edianuiun 279 A ANUUSB8aY 66.43 S89a9U1NSEAUNSENANYIRaUUA18NI B
Wieuwin 7w 83 au Antduiesar 19.76 seaulsgalnseifisunii 43 au Andudeas
10.24 syeutiseuAnuinausunsafeun 371U 11 au Andudesay 2.62 fszaun1sAnwl
a9n31U3yay1n 3 au Andudeway 0.71 uazaninszauliseudnwinoudu 1uiu 1 Ay

Anlusosay 0.24 wazludruvasseldlnendasdoiiou nqudiegdiuunasdsnele
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ar

wassodou 5,000 - 14,999 um lneddwauds 112 au Aaduiesas 26.67 ngudied19id

seldwdssowdou 15,000 - 24,999 uw 91w 87 A Andusesaz 20.71 ngusieg19idl

selawdesedoutioanii 5,000 U 91w 67 au Anlusaway 15.95 nquiiegeiiisngla

wieselfou 25,000 - 34,999 v 91w 64 au Andusesay 15.24 nqutegeifisngla

wieseifiou 45,000 um TulU $1uu 46 Au Andudesaz 10.95 wagngudegandsele

\AssaLa 35,000 - 44,999 UM $1uau 44 au AeuduSesas 10.48

15197 4.1

AIMIINDUAY TDUALYYDYAN AN WL NYTEYINTAITH TYSINGUH IDE

Jadgdnwauznisuszvinsanans U Fovaz
LN Y18 135 32.14
Wi 280 66.67

Ju 9 5 1.19
374 420 100.00

21¢ 20 -29 1 229 54.52
30 -39 1 90 21.43

40 - 49 ¢ 79 18.81

unndn 50 I uly 22 5.24
374 420 100.00

DTN dnseu / Unfine 90 21.43
FU1519M13 / winwsTiamna 124 29.52
WUNUUTENLENTU 89 21.19
Us¥NaugInadIud 43 10.24

U9 / Wauaud 63 15.00

3u 11 2.62
374 420 100.00
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15197 4.1

AIMIIUDUAY D8ALYIYBYAN AN YL NUSLTINTAIANTYDINGUA 104 (5D)

48

Uadganwauznisuszvinsanans U Fovaz
spiumsAnwgean | Mnisedusiseudnwvineudy 1 0.24
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4.2 nMsaTeideyaatintgeayuu (Inferential Statistics)

4.2.1 A15USZEULUUANE9N1590 (Measurement Model Evaluation)
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4.2.2 NMINAFDUANNLYDUUYDIAIDINB (Reliability Test)

INNNSNAFDUAIULY DL UVDILAT DIL BN DL UUABUDIUAILNITILATII

a £ v

meduUsyansasoutauean (Cronbach’s Alpha Coefficient Reliability) fiwansiiaszdiu
muindedenazasnndasvesyadmamiilodinseidunedus Inevndandlngd 1
uanad danuinidedefigmieroudnegs wardAdulseans aseutanoavindaminniy
0.7 1hy f“ﬁ%ﬁa’hag”lummsﬁﬁﬁau%’ulﬁdwﬁmmmL%aﬁa (Pallant, 2020) TngaInA153LATILI
sefuusurdslunudfe wui nanswsziidannnit 0.70 TulU Fenanldddudsild

Wuaseadiotaneausuld sasnsnen 4.11

A15197 4.11

Az ansATouTRkean 1Y YT lUNgusI0E9

y Aduuszansaseutanoar
ALUILLES
(n = 30)
avsusglaviannislasunisuf iRguaiduiey pul
(Special Treatment Benefit)
ansuseloainedsan (Social Benefit) 0.933
AM5doans (Communication) 0.970
mmgjﬂﬁu (Commitment) 0.839
AulIngla (Trust) 0.971
Audilade (Purchase Intention) 0.938
VNAUAR (Attitude) 0.965
HanadauATasiialaesIu 0.977

4.2.3 nsnadaaunUUIUsIU (Communality)
IINNTNAABUAIULUTUTIUVDILUUABUDINAIENITILATIEV 91
AFAAIUAINLUTUTIUTDIAILUT (Communality) LansdsuTuuveIAuLlsUsIU
voauAazdanUs Fudunisduinannasiniidaaesues Factor Loading 91n%n Factor
vosusazinys Tnafudslundazdadosie o fa1eg5eming 0571 - 0.904 Faduda

gausulams1zdauinnin 0.5 JulU AenanaNalup1sIen 4.12
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AanUsuile faudsdanald Cronbach's Communality
Alpha
ansuszleaiannisiasu STB1 0.780
msufURguaduiivy STB2 0.929 0.764
(Special Treatment Benefit) STB3 0.727
ansuUslovtinediny SB1 0.785
(Social Benefit) SB2 0.845
0.931
SB3 0.815
SB4 0.836
n15#eans (Communication) COMMU1 0.846
COMMUZ2 0.893
COMMU?3 0.958 0.900
COMMU4 0.904
COMMU5 0.747
mmgjﬂﬁu (Commitment) COMM1 0.571
COMM2 0.837 0.746
COMM3 0.641
Aauligla (Trust) TRU1 0.818
TRU2 0.819
0.962
TRU3 0.796
TRU4 0.803
Auslade (Purchase PI1 0.778
Intention) P12 0.938 0.768
PI3 0.712
NAUAR (Attitude) ATT1 0.788
ATT2 0.951 0.823
ATT3 0.793
HaNAFaULA3DITelAETIN 0.971
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4.2.4 ASNAFIUANNTNBINTIVRLATDIND (Validity Test)
INNITATIVEBUAMUNANNE UVDILUUT1@DIN1TTA (Measurement

Model) fauusuuuinasstadsuszaunsalgnisiennudslagelugsiavuindn Ussnousae
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amosUsznaviildimunly Tnefiansanitdn KMO and Bartlett's Test f#aau1nndn 0.50
wazidnlng 1.0 Wiundign ednddedidgmisada Sevznanleinduusliunisimsen
wuuiaesifadedszaunisaigndnoaud slad elussiasuiadndanudusiug fu

1Y

AITNLARINA I URISIN 4.13

A5199 4.13

BANITATIVAOUAIIUNAUNAUYIUUTIABIN 835 KMO uag Bartlett’s Test

KMO and Bartlett’s Test
Kaiser-Meyer-Olkin Measure of Sample Adequacy 0.957
Approx. Chi-Square 12447.908
Bartlett’s Test of Sphericity df 300
Sig. < 0.001

HANITATIVADUANILENNUS NALNAUYDILUUTIADINTIAMILUITUUUT D
Hadeuszaumsaignésionuiilatelugsiovuindn wud fie KMO winiu 0.957 Feiien
1111 0.5 wazdlng 1 1luegrennn nanleiingusiegiamunzan Tudiuves Bartlett's
Test fifn Chi-Square Winfu 12447.908 wasdlFntiudfuneadntiosnin 0.001 Jsdiriesnia
0.05 Fsazuladnumindanduiusluiluunindiondnual wseffeodulsuuuiiasslade
Usraumsnignénsennusidlatelugsiavunmdniie 25 Muusduneldiiu fanuduiusiy
a8z awsainluliiesgs dndinuuinassaunisidalassasinale

4.2.5 N13ATIVFBUNITHINLAIAFDALYINTTEUUN

Han153LATIgviadAnisnsivaeukuuiInaesdadeuszaunisalgnan

! & & a ] v a a L4 Yo a wva < a
soruatlagelugsiavuiadn Useneume ansusslevianmsiasunisufunguaduiivay

Ref. code: 25666502115063CXD



60

avisustlovimnedenn msdeans mmuyniu anallinle euddlatle uasvimunf Tnediduys
Huneldvioau 25 fuds fefide (Range) i 6.00 Trwinandl 1.00 uazgeanil 7.00 frnads
(Mean) 8gj5ening 4.27 fia 5.53 uazdrnudoauuinnsgiu (Standard Deviation) 8g3ewing
1.380 71 1.858 Geanunsauansliviuldindeyainisnszaweylndiuaade uazdid
ALY (Variance) vidommdsaesuesdidssuunasgiuiieinnisnszangvesdoya
otj5eying 1.904 f1 3453 Wefinsandrrad (Skewness) viornulsiausnmsvesmsuanuas
Tunmeu dudsiinmauanuasludnvusndde Tnefimanudiou -0.794 fa 0.212 Fadin
9gj58M71 -3.00 F9 3.00 uaRsiaMsuINUAIVBeyaTIRLazaInTaBaNsUls (Brown, 2015)
uennidfiananalas (Kurtosis) sz -0.979 & -0.208 Fafleagszaring -7.00 fs 7.00
uansiansuanuasestoyaiuazannsnseusuld (Kim, 2013) fedusuusiituingsy
Feflarumnzaniiosiluiesesiuuuiaesiladousraunsaignétenuddladelugsia

YUIALEN FITLERINATUANTIN 4.14

A1519% 4.14
KNI IATIEINITOTIDFDUN I TUINUIIAIFDATINTTUUIF M USHUUT IR0 998 UseauUn 15l

anAmen el aTelugsATYUINLAN

fauls | Wiy | A1ge [ gega | x| S.D. | Auwususau | Al | Aanulas

anguszlevidannislasunisufjiRgualiuiivay (Special Treatment Benefit)

STB1 6 1 7 553 | 1.498 2.245 - 187 -374
STB2 6 1 7 547 | 1.525 2.326 -794 -.208
STB3 6 1 7 533 | 1.524 2.323 -.697 -.358

Ansuszlovunedeny (Social Benefit)

SB1 6 1 7 491 | 1.529 2.338 -.358 -618
SB2 6 1 7 4.75 | 1.549 2.400 -.293 -725
SB3 6 1 7 4.76 | 1.554 2414 -.370 -.666
SB4 6 1 7 4.27 | 1.781 3.171 -.266 - 796
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KNS IATIEINITNTIDFOUN I TUINUIIAIFIRTINT ST M UTUUUT a0 T998Useaun15al

gnAmenIusaladelugsivuIndn (de)

fauus | Wde | inge | gegn | x| S.D. | AnwuuUsusau | Al | adnalss
380815 (Communication)
COMMU1 6 1 7 4.80 | 1.564 2.445 =297 -.829
COMMUZ2 1 505 | 1.532 2.346 -.445 -.808
COMMU3 6 1 7 511 | 1.589 2.525 -.532 -.638
COMMU4 | 6 1 7 5.02 | 1.564 2.446 -.487 -.658
COMMU5 6 1 7 4.71 | 1.551 2.405 -.302 -.668
AMUKNAWY (Commitment)
COMM1 6 1 7 4.36 | 1.858 3.453 -.235 -.979
COMM2 6 1 7 5.12 | 1.598 2.554 -.576 -.567
COMM3 6 1 4.86 | 1.538 2.366 -.356 -.667
aul3asla (Trust)
TRU1 6 1 7 494 | 1414 1.998 -.314 -.604
TRU2 6 1 7 4.98 | 1.380 1.904 -.215 -.750
TRU3 6 1 7 4.93 | 1.398 1.955 -.229 -.745
TRU4 6 1 7 4.89 | 1.413 1.996 -212 -.809
Aunslade (Purchase Intention)
PI1 6 1 7 5.29 | 1411 1.992 -.505 -.632
PI2 6 1 /. 5.16 | 1.383 1.913 -.404 -473
PI3 6 1 7 5.12 | 1.454 2.113 -.438 -.678
NAuAR (Attitude)
ATT1 6 1 7 4.88 | 1.585 2.511 -.396 -.696
ATT2 6 1 7 5.04 | 1.570 2.466 -.502 -.673
ATT3 6 1 7 5.21 | 1.586 2.516 -.582 -.552
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4.2.6 M3nsIvEUTYIanduNUSTZAINRINYS

v v 6

HANITILATIZNLN aR TR U Ty Mandunusaulsiuudiansdade

=

UszaunisnlvegnAtsendusstadelugsiavwinian daddauuswls Lawn ansuselevl
Yo a wa & a a a ¢ 9 = 19 v
MnNMsasunsUiRgualufivey avsusslovimedeny nsdeans anuyniy anulinga
Aunslatie uazvimuai InedlAnduusyAntanduiugsening 0.501 - 0.798 FallAduuseans
andunusluBeuinuagliiiy 0.80 Berry & Feldman, 1985) #an153tATIERLARS AL
nan1svedevanduiusszninaiulmnaadanududaseaedu liflanuduiusiuuin
Lifinseupudndsla 9 19 Fsnanldindudswlmndidianuiisanss feuduenan
AakUsuramsinaeidudnuuiassladedszaunisalvesgnasienunslagelugsia

YUIALAN FINN19N 4.15
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A15197 4.15

wWansnsvdgevlymandunusiudsuuuiiaashsevssaunisalvesgnainenusgiladelugsiavuinan

. ansuselevuainnislasu | Ansuselevu . . . e o | o o
AU IR o . . NSEDET | AUNNWUY Anulianglalaundladie |  NAuAR
n1suuAgUaLlUNLAY N9E9IAN
ansuseleviannnisiasu 1.000 593%* 678%* 606%* 633%* 659%* 706%*
nmsujuRguaiduiia <.001 <.001 <.001 <.001 <.001 <.001
- - . y 1.000 6T75%* S T** 502%* 513** 501**
ansUselavuniedeny
< .001 < .001 < .001 < .001 < .001
4 1.000 .652%* 6T75%* .688** 607**
NN589619
< .001 < .001 < .001 < .001
. 1.000 .698** 125%* 626**
AUHANU
< .001 < .001 < .001
Y 1.000 .798** 687**
AulIela
< .001 < .001
X 1.000 T07*
AUAIIATD
< .001
1.000
NAUAR

** gty eEia 0.01
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N93LATIEYB9AUTENBULTSEUTY (Confirmatory Factor Analysis : CFA)

Judrundwesuusiaesaunislaseadng (Structural Equation Modeling : SEM) 1agii

fudssiuguau 3 fuds ldun ansusgleviannislasunsufiRguaduiiay dvsuselewl

MY warn13deans uieTeviesRUsenaudsudusarldimaiinnisieugneassendng

ANPNUAANNLARBUTEIINNEBIALUT LNOVNAADUITLUUIADILANUADAAADINANNAUTLIIN

wuudnassfiudeyaltelsednyalgameaia Ingiaisuneiaydaldlunisnsivasu

AUADAARBIVOILUUTIADY (Model Fit Criteria) FsUsznounae A1 Chi-square, df, p-value,

CMIN/d, GFI, AGF, CFI wag RMSEA Bsansnsnagunanisiinsnzsisanisnad 4.16

A15197 4.16

KALNAUTITLD 1UNITATIVFOUAIIUNANNA YDA YTENDULTIT U U UYTIa09 e Ussaunisal

vevgnAwenIIusilagelugsiavuinign

Ayl NAINISHRNTUY | WAEWS HaagU 31984
Chi-Square
2 - 42.369 -
(x4 -
df - 30 -
. . Bollen (1989),
p-value = 0.05 .067 NIULNEUN
Hair et al. (2018)
CMIN/df <2.00 1.412 WL Bollen (1989)
GF| > 0.95 0.984 BNLN 24N Browne & Cudeck
. . (1992), Hair et al.
AGF| > 0.95 0.958 WNIULNEUN
(2018)
. ) Mueller (1999),
CFI > 0.95 0.998 NIULNEUN
Hair et al. (2018)
Browne & Cudeck
RMSEA <0.05 0.031 BNULN U (1992), Hair et al.
(2018)
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nan33aTeiuuusiassiaulsued esdUseneusd s uduuuudiaes
HadeUszaunisaivesgnindeauisladolugsinruinidn ensiaaoumnunauniuraes
LUUSIABIMTITE NI RRUUS aasesfUssnauldeduduiiu wuin SAn Chi-Square
WU 42,369 wazAn df wirdu 30 Tuduwes pvalue Wiy 0.067 WAunewif fuundn

Tda1u1nnInsawindu 0.05 9A1 CMIN/GE. 11U 1.412 H1ULN9A NIURUAI AT AN

v {

YUNIINIBLYINAU 2.00 ARTRINAINUNANNAY (GFI) 111U 0.984 HIULAEST NUUAIN

1 v A )

TgiAu1nAI1 0.95 fAeudiaaunaunduiusunnlawal (AGFI) windu 0.958 tuLngue
Ql' o 1 ya o 1 1 1 v} a ¥ & a LY [} &

Aua AT A1U1NNI1 0.95 @IUAIRITTAAINUADAAADINANNA ULTIFUNNS (CFI)
WINAU 0.998 HA1ULNUINT NUUAINTATAININATT 0.95 waslAAYISINTA @99U09ALRAe
AINARIALAA BUNIEIFDIVBINTITUTEUIUAT (RMSEA) 1INAU 0.031 HIULNMUINT ATAUATT
TiiA1da8nT 1mTowm1AU 0.05 nanaldiavinani lulnug Luudnasdluni1sin

ABanse (Validity) safiuandlunind 4.2

A 4.2
uvudIaesulsvdiesnsenaudeduduuuuiiaesladeusyaunisalvesgnasen11udale
Folugsnavunian

o8 N
N \\:33 l -

/ Special Treatment

Benefit /\\

o

& e ——L -
G agh Social Benefit / /
(= SB3 =
kj—.l—!k £ ~= 8 _7{_7// 7_/
' ) of S
(e B4
(F—— = F

N

e

—

\
\\
\
\ —
—
\ Customer Experience
/
/

COMMUL

N, {e15)

- . )

N AN \/
(e10) > 2 7\« Cormmunication !
\_/ QI N /
D o g T -
(e} »  commua b —_

—/ o
N

COMMUS
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A1319% 4.17
AFdAR MUsUNTNAUsyneudeduduuuydIaesaunsitilpsiaseladeussaunisalyegne

wonusilagelugsiavuinian

FuUsustesdusznauiBsiiud yl SE. | tvalue | R2 | AVE | CR
ansuszlavuainnislasu 0.811 | 0.928
nmsufjuRguaiduiiay

STB1 0.893 | 0.036 | 27.338*** | 80%

STB2 0.909 | 0.036 | 28.224*** | 83%

STB3 (W1518LM0503AUTZNDY) 0.899 | - - 81%
ansuszlavunideny 0.773 | 0.931
SB1 0.869 | 0.033 | 28.071*** | 76%

SB2 (W1sdlwesesrusznav) 0933 | - - 87%

SB3 0.894 | 0.032 | 29.519*** | 80%

SB4 0.815 | 0.042 | 23.834*** | 66%

nsdesns 0.821 | 0.958
COMMU1 0.891 | 0.029 | 31.934*** | 80%

COMMUZ2 0.940 | 0.023 | 42.104*** | 88%

COMMU3 (WsndimesesAusenau)| 0.940 | - - 88%

COMMU4 0.947 | 0.026 | 38.828*** | 90%

COMMU5 0.806 | 0.034 | 24.591*** | 65%

AUKNAY 0.615 | 0.823
COMM1 0.621 | 0.066 | 14.952%** | 39%

COMM2 0.944 | 0.068 | 19.162*** | 89%

COMM3 (WsniimesesAusenou) | 0.754 | - - 57%

anulingla 0.865 | 0.963
TRU1 0.927 | 0.026 | 37.283*** | 86%

TRU2 (W5 flwesesrusznau) 0.949 | - - 90%

TRU3 0.924 | 0.026 | 37.316"* | 85%

TRU4 0.920 | 0.027 | 36.766*** | 85%

a o

** ggalitledAgyneanan 0.001

Ref. code: 25666502115063CXD



67

A1319% 4.17
AradAR MUsUsTuAUsyneuddudukuudiaeaunsidalasias eliadeussaunisalyegne

wonuailatelugsnavuinian (o)

FuUsustesdusznauiBsiiud yl SE. | tvalue | R2 | AVE | CR
Anunslade 0.835 | 0.938
Pl1 0.923 | 0.034 | 29.477*** | 85%
P12 0.930 | 0.033 | 29.987*** | 87%
PI3 (W1513wesesnusznau) 0.888 | - - 79%
NAUAR 0.870 | 0.952
ATT1 0.904 | 0.031 | 31.659*** | 82%
ATT2 0.970 | 0.027 | 39.090*** | 94%
ATT3 (1513 o309AUIZNBL) 0923 | - - 85%

o w

*x e HlydAYN1eEdAN 0.001

ANKANTTIATIEHBIAUTENDUTEUTULUUTIaDIUT8UsEAUNISAIVD

aada

anderusidlatelussirrunadniisedutoddamaada 0001 Ussnaude 7 daudsud
oA ansuszleviannisidunsujdaguadufiiay andussleviniedeay nsdoans
ANty aaliansla anudalade wasiiauaf Suninarduuszaniogsewing 0.621
4 0.949 BaiAnunndn 0.50 flerdulsEAnsanduiudiBanventidsaes (R?) seming 39%
fl9.94% AnadBAALUTUTIUGNARRLE (AVE) Sywing 0.615 fs 0.870 Fanilnannnin 0.50
ﬂzﬁai%mmﬁ’waaamﬁmﬁmmmﬂl,%agjLsﬁwﬁﬁ wiefnemuUsilauduonnmdia (Hair et al,
2018) uenaniiAAaisssas (CR) Srsemring 0.823 1 0.963 GafiAnunnndt 0.70 Fananalén
suystienuilsmsadeduun (Hair et al, 2018) MnnadiassiuandliisiuinduUsesduszney
FeBuduuvuasstladeuszaunisaivesgnéisoninuddladelugshavuaidnyndai
frnuiflsansadssuungs edsvendsranduennmiuusudsiidulumunas aansn
thiduuuasstiadoussaumsaivesgnérenuiilatelugsiavundnld
4.2.8 NM1331ATMLUUTIRRsaNN1Tlasead1eladeuseaunisalvasgnaise
arumsladalugshasuindn
MTIATIERENNIIATIESN (Structural Equation Model: SEM) Uadkuudnaed

UaduusvaunisalvesgnAserusislaelugsiauuindn Wevinn1snsivaeunumeay
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LAZANYNABIVBIMUUTIADIANNTITALATIET Mmensiasananimindiwlsiazal R?
WATNINTUIARYLN LEIUNITATIVADUAINFBAAA DIVDILUUTI1AaDS (Model Fit Criteria)
Usgneouluse A1 Chi-square, df, p-value, CMIN/Jf, GFI, AGFI, CFl uay RMSEA Lilensiadeu

ANUALLUTTINVOIFIUW FaanunsoagunalafenIng 4.3 uaem15en 4.18

ﬂ’l‘Wﬁ 4.3

uvvdIaevaunIndvlnsiaTeteieszaunisalvesgnarnenusilatelugsiavuiniin
@ @ @

B / N

.
- N Special Treatment COMMI H COMM2 | COMM3
»' TR
enetr
\ N

.

b—.{ 5783 )’ e
i Commitment

™~ ‘\ ,‘ r \ \I\
S\ e 5\ |
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ey
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/ N/
o2/
/ —_— o
\ | /foaass T R
\ ) e N
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7 » Q I ' 4
’ —_— |/=_;e. -‘/=_20\ (:.:1\‘- -Kez:\
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A1319% 4.18
AIFIAUIHITUAINNANNA UYL IaeFun I iFlaTva 19 TfadeUszaun)salyesgna)

wonusiladelugsiavuinian

il NTINITANITU | WAENS Haa5y 314989
Chi-Square
2 - 181.530 -
(x“) -
df : 157 -
. . Bollen (1989), Hair
p-value = 0.05 .088 NIULNEUN
et al. (2018)
CMIN/df < 2.00 1.156 e | Bollen (1989)
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A1319% 4.18
AIEIAUTHIINAINNAUNA UYL UUT 1aedauN T TiTlaTeaT1eadeUsyaunITalvegna

wonuailatelugsnavuinian (o)

il NATINITARITU | WAENS Haa5y 314989
GFI > 0.95 0.963 Wiunael | Browne & Cudeck
. . (1992), Hair et al.
AGFI > 0.90 0.940 NIULNEUN
(2018)
. . Mueller (1999),
CFI > 0.95 0.998 NIULNEUN
Hair et al. (2018)
Browne & Cudeck
RMSEA <0.05 0.019 HNULNEU (1992), Hair et al.

(2018)

4

NANANMTIATIEI AwvinnAlliaaenasasmnaunauiudeyadwsezdny

Flmuuuuinassaunisdelasaineladelssaunisalvesgnasoninuddladelugsia
uaLdniianuaenndesnaunduiudeyaidlsydndmudoulalusziunseensunisada
Suusznoume fudsiu iun dnsusslevinnnislasumsujifquaduiivey dnsusslev

NadeAN N3dRans AuUsdwu taun arugniu aulinngda wasdiudsaiy lawa

v
1 A Y =

Anufslate Feiuuswariduinnuaenndasdulumunuginismivunal §wansin

wuuaeslunsindiiauiisense (Validity) #3e OK Fit Confirm

A1519% 4.19
WaNITNATIFIMUUTIaNaNNI5ITdlATeaTeTedeUszaunIsalvesgnaImenusalade

lugsivvuinidn

fauds (danudunus) | A | SE | tvalue | Sig. R2 Result

aviguseleviannmslesu | 0.425 | 0.051 | 7.030 | 0.000%** | 62.90% | auuayu
msufURguadufivay

Ly

i AU

o w a

*** gl UydANAUNI9ADRN 0.001

o
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A15197 4.19
WaNITNATIXBUUTIAIaNN 5L TR TIaT 90T sz aunITalvasgna mand1ua dlade

lugsisvunan (ve)

AuUT (ARNUEUWUS) A S.E. | tvalue | Sig. R?2 Result

avguselovuannmslasu | 0357 | 0.056 | 6.169 | 0.000%** | 54.50% | atuanu
msufiRouailufivey —

AulInala

avsUselevimedeay — | 0.059 | 0.042 | 1.107 | 0.268 |62.90% | liatuayuy

AR NI

avsUselevimedean — | -0.011 | 0.049 | -0.206 | 0.837 | 54.50% | llatfuayu

Anuinala

mjﬁami—)m’m;&ﬂﬁu 0.382 | 0.047 6.186 | 0.000*** | 62.90% ﬁﬁfuayu

mﬁami—)mqﬂ%’]ﬂq 0.445 | 0.053 7.399 | 0.000*** | 54.50% ﬁﬁfuayu

NI — Awsclate | 0.508 | 0.072 | 8.111 | 0.000%* | 79.00% | aifuayu

[

mmﬁmﬂﬂ—)mm&gﬂa?ja 0.438 | 0.064 | 6.858 | 0.000*** | 79.00% ﬁﬁfuayu

T
o w a

** g alitledAgn9atan 0.001

HANITILATIENNAFRULUUTIA09aNNWTelATa s1adadeUssaunisal
£%4 1 & & a < [y 14 (% ¥ 14 I a a 3
YeegnArenuR dlagalugsfiavuinian sulsenauaiy dawusau taun ansuselevil
Y a va <) a a a 3 [ o o ! 1 i% '
nnstasunsufiiauaduiiiay anguseloviniedsny nsdeans duusdaiu laun
Aagny AXl39le wagduusany laun audslade aeiansanainAdulsedns
anneeveIRILUsBasz UnzuuuNInIg U Jaduadulszansnisdndulanios vavendndng
YosfnUswazihunagunanisageuusiasueail
kY a a

auansusslevidannislasunisufiRguailiuiiey

Audnsusglevdannistasunisuuaguaduiiay Usenoune

2N (_—DQ

a

3 fudsdanala loun STB1 fis STB3 dAuninduuszdnsannsssening 0.893 s 0.909
AdUUsEAVSanduiuSIdanmenidsaes (R?) senineSasay 80.00 i 83.00 lngnan1snaaey
wuudnaesaunsgdassaindadedseaunisalvesgnaidenrinuddlaelugsfiavuindn
! [ LY a = ! A a a 4 Yo a va < a
wuindunmseensuauudgiu vienanAednsusslevtdanmislasunisujifauaiduiivey

[y

UBYETNANNNTINIUIU 2 LEUNTG U519astden Aail
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a a

avsuszlevidannislasumsujifquailuiaeiidvinanisnsaduan

[

RanuRniu TnedendudsednSivindu 0.425 Amuaanaedeuviniu 0.051 fiA1 tvalue

WinAu 7.030 wazA Sig. Ueounin 0.001 @wnsaesuredndnanenisidsullaslasesas

o o a

62.90 egnfitudfynadan 0.001

avsuszlevdannislasumsujifquailufiauiidvinansnsaduan
momulTela Tnefimnduused@nduindu 0.357 AmuAaIaAaeuiiiu 0.056 fiA1 t-value
WiInAU 6.169 wazAn Sig. Ueania 0.001 @1unsnesuiedninanenisidsullaslasosas

o w a

54.50 pgedtyd1AgNNERaT 0.001

4 a a '3 s

AruansSUsLlavunIedeny

puansUsElevIn1dInY Usenausie 4 ausdanale tawn SB1 99 SB4
fAnimindudszdnSannossening 0.815 B 0.933 AduUsedvTanduiusBmmeningsaos
(R?%) 5¥171149508a% 66.00 019 87.00 LA8KNANITNAZBULUUIIABIANUNISHTILATIA 519198
UsvaunsalvesgnAsennundaelugsisvunadn wuindunsuasaunfign visenanfe
AnSUselovun1edapulUisnSwan19nsasIuIu 2 WEunNe Isnuazdun fad

1

ansuselovunedianliddninanimsadauindeninuyniy tneden

e

[y

1USLANS LAY 0.059 AANUARTIALAR BULYINAU 0.042 TA1 t-value 17U 1.107 wag

'
=

ig. 0.268 31NN 0.05 @unsaeduIedvdnanensiuasullaslaiesay 62.90 aeil

.
n

1

'
[ aaa

yERYNI9EnAN 0.05

€

=

Ansuszloviniedinuliliidnsnaniewmsadeavsoninuliingda Inaian

[y

UsgaANSIIAU -0.011 AIANUARIALAABULYINAY 0.049 TA1 t-value iU -0.206 whay
7

EE

'
=

837 %9u1nN31 0.05 a@unsaasurednsnasnenisiasuniaslaseeay 54.50 agnadl

ig.

Y [ a

HedAUNINEAnAN 0.05

.
]
wn

v =

AUN1IHDENT

AUNSdeaNT Useneausieg 5 Mmuusdunale lakd COMMUL 83 COMMUS
fAndmtnduuseansanaeysendng 0.806 §14 0.947 AmrduUssavzavduiusBmveniasEes
(R?) sem3n9To8ay 65.00 614 90.00 lagHan1snaaauwuuIIassaun1sifialasiasiedadey
Usraunsaivesgnaserusdlafiolugsiavuinin wuindumseensuauufgiu viendafe

= Aa a ° o = = o &
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5.2.1.1 nsustlaviannmsiasumsuuifquadufivaeiuaanuyniu

a o

9INNINAFBUANNAFIUNNNITITEMILNITIATILRANETA @1317150
afuglaindniussleviainnislasunsujifguailufievdnaldsuinaeainuyniuy
FeEpAAaBINUNUITEYDY Hennig-Thurau et al. (2002) NANWIABINUAMNTUNUSTENIS

angusrlevideduiusiunsazssianiuanuiianelanaganugniuuasnuindnsuselend

a wa

nnslisunisujURgualduiieuil angnaldsuansernuyniuvegnailuauduiusiu

Y

1%
IS4 4

Jlsfusns uenanildsaenndesiunuideves Dandis et al. (2022) AnuinAnsuselovy
nslasunsuiRquaduieviinnuduiusiduiniuanugniuresgndn Jadulus
auuAgIuninansusloninnnslssumsuoaquaidufimdsasonamniy
5.2.1.2 nsustlaviannmsidsumsuifgualdufieiuanulingda
IINMINAFUANNAFIUNINTITEAILNTIATIERAIEEH a13150
aungldindnsusleminnmslasunsufufguaiduiiirvdmaBauinaeniuliinda
Fadenpdesfiuaifeves Dagger & OBrien (2010) ldinmsAnwnuuanesludvdusslov
Tupnuduiug anuiianela aulingds anuwniu wasaudng seninelduinising

vl Y a Y Y I a a ¢ Yo a va & a o 44'
LLaSE)W]LﬂEJSLGUUﬁﬂ’ﬁLLa’J I@EJﬂUWU'Jqamﬁﬂigiﬂsﬁu‘iﬂﬂﬂ'ﬁ‘l@ﬁUﬂ'ﬁ‘UQUW@LLaLﬂUWLﬁU WYULAABDUY

anulinslaliduanafeeldusniswad wenannildidennassnuaulIveued Gilboa et al.

Y

(2019) AifnwLABafuUNUIMBY Relationship Marketing fiifeUszaun1salvasgnin
TuuSunvesgsAavuindn aunuiinisuinnsfinseuaiudesnisuasdudiudavie
nslesunsuftRguafufirwazdiedivealindalugsiald Saduluawanuigiuiii
avsusgleviannislasunsufifquaduiiavdimaseninulingda
5.2.1.3 AnsUszlevunedenuiuaugniy
IINNINAFUANNAFIUNINTITEAINTIATIEAAEEH a13150

agueliindnsuseloviumedenulidmananinunniu dsliaenndesiuanideves Gilboa

L4

et al. (2019) Nind1v37 Yszaunsalideuinvesgnalugsiavundn Fesuluiadnsusslevi

'
Y aa

medern axihldanulindanaranuyniuvesgnaiiinessia wagliaenadesiuauidy

a a

U84 Karami et al. (2023) ‘ﬁWU’Jﬁmﬁﬂiziwﬁmqﬁ’muﬁﬁwﬁwaLﬁmmﬂm'ammsiﬂﬁu

TuAmuduwus Tneanauidevse Lee et al. (2023) lowuq1 @ansuszloviniedeanlydl

'
o o 1 v a1l _a a

Anuduiusegafiveddgdonugniy Jelidulumuauufigiudanindnsussloy

(%
o v ! v A a

madannidnnaegalidudAgrionnuyniiu lnensiaudavesnuideiienannainnisi

o w

andlaladanuidnianisgnandilaainninaudud sddyniewdnseianisiingnaiu

Y

Ref. code: 25666502115063CXD



87

RS msuserdwesiansanunsnaniteveunla astiudsidrdny Aeludnsusylevd

Vl’]ﬂﬁflﬂm/llﬂ5Uﬂ8’JW13J1®3Jﬂ’JW3Jﬁ’]ﬂEUﬂUaﬂﬂ’] LWi’]“W’JﬂLGU’]IMﬂ’J’WﬂJﬁ’WU Uﬂmﬂ’]‘WGU’eN’a‘Uﬁ’]

I
&Y

mamammsmmmﬁ]%aau 9 (Sambo et al,, 2022; Abdullah et al., 2022) fraluansUslev
msdanndslallatadondnidmasionugnituyesgnin
5.2.1.4 anduszlevumedeaunuaulinnga
INNTNAFBUANNAFIUNNNITITEMIENITIATILRANETA @137150
a%mﬂ"l,éﬁwﬁw%ﬂiﬂ%ﬂmﬂé’mmlﬂdqwaﬁiammﬁmﬂa Feliaonadosturnudseves Chou &

Chen (2018) ﬂ‘H’]"\]UV’]u‘WU’JWﬁ%ﬁﬂiuiﬁlsﬁu%?flﬁﬂﬂﬂﬂQV]ﬁWﬁLGUQU’JﬂG]aﬂ']’mVL’J'NQIﬁ]

1%

uwazlilganndeeiunuidoves Gilboa et al. (2019) NMUIIUTEAUNITHILTIUINYDIGNAN

Tugsfisvuiadn Fesuluied@nsuszleviniadeny azdildanulindauazaiugniu

'
14 d a1 a v A

YDIANANNHUADTIND mlm'tf]ulﬂmuamﬁ'ﬁmmw I1@nsuszlevuniedanuiddnina

Y 9

1 Ya

pg1siiddAynemulineda Feann1si N ﬂlﬂﬁﬂUWLWMLGIlILLa viin1sduNwallT9an

o Y

Wiy nuneulindanideuildlainannsintnanuiliusnsansasndvesla
WI0ANUAULALNTAUNTNUATAUING WANITIAIANIINAMNINYBIFUAIMTBNITUING
Alasuuinnan vildaudueedundnaunienisgnanditilagnuesindunmuninves

A1susn1sNaznaliinaulingdalansegndde uanantaNNUITBVeY Gao & Liu (2014)

LY 1 a

< a ¢ Y] M v ' Yy = Y a a ¢
AganuIn ansuselevinsdsnulilfdamansenunamuunlinadalaesss Weswednsuselevi
medsptazlvenuailalunisaiuenudueswariininmseningnAasniinau uwilulagdu

F8ANUNAINAANYVDIYDINII I UNITIAIMUBURI3UAY Fevilidu S osnennTudinsy

1%

W AIIUN LEILITORAUIANTUN Y mammﬂuﬂmmumammuaﬂﬁﬂm (Ng, 2010)

wazfemanatdu Ieiligidvagulsinansussleninedenslalitadondnidanasie
Aulinelavesgnen
5.2.1.5 n1sdeEsiuANRNNY

IINMINAFUANNAFIUNINTITEAILNTIATIEAEDH @13150
agungleinnisdeansdmaliauinsenuyniy Jaaenndesiunuifeves Palmatier et al.
(2006) fidnwuAvIRUTATENLENINanaUTEANTHAUDY Relationship Marketing Tagnuin

= Aa A a ' @ & = . .

n13dea1sUENTnaLTIUINADAIULNTY WBNIINTIINAITANYIVBS Kuhimeier & Knight

(2010) ﬁﬁman@mmwmmmmﬁ’mﬁuéiwdwﬁdwaﬂLLazﬁaﬂaNﬁaﬁuaqummLﬂumﬂa

Y

Ly

wazmsendunulusiasenaves SMEs Afsdunuinnisdeansiidnsnaseninuegniiu

wazdeaanndosliun1sAnu1ves Widyanti (2020) Iwu11n158 o1l ANdunus du

ANty Jadulumuaunfigiuiinnisdeansdmasennuyniy

Ref. code: 25666502115063CXD



88

5.2.1.6 msaeansfiuaulingla
9INNINAFBUANNAFIUNNNITITEMIENITIATILRANETA @137150
a5urwladnnisdeansdwmaiiuinaaniulinnge daenadesiuiuideves Anderson &
Narus (1990) AunuIInsdeansazinludnnnulingda wuieiiunisfinwves Kuhlmeier
& Knight (2010) 71 Ainw¥1AMAINYBIANUFTUNUS T899 d9eaniavdinalsiatvayuy
I J a ! <@ Y J = Aa a !
anuduainanaznisanduanulusialsemaves SMEs AAUNUIINITE0a1508nSNase

AUl Ui ey wananidiannnaaanuinuIseve Park et al. (2012) AAN®I

=

Aenfuseruvasnugniuluauduiusluusunvesnisusnisauled Tnenuingenisdeans

D

fiuszavsnmAvzdiesnwnansenudauiniaensaennulindlavegndiliuazdsaenadas
funuAdees Men et al. (2020) finuinmsieansidvsnadauindonnalings Jadulua
auuRguiinsdeansdsarenulinge
5.2.2 AnugnuiuANuRslade
INNMINAFBUALNAFIUNINITIEMENITIATILVAEDH a1u13085U1e

Iharuyniudssadsanderuitlate Jsaenadesivauisevas Anastasiadou et al
(2019) iAnw AUl lunamesulall Tasdunuianusniulidrinadeuande
arwalalumste uanatnilannauideves Chen et al. (2021) fld@nwuisatunanseny
sonuslarovesrunfoninasuutesmdnduaiitis Fmuiiauynituiidninalnense
somuidlatovesgndn Jadulumuansfgruithaugniudmadenuddlade
5.2.3 analinslafuannurslade

INMINAFBUALNAFIUNINITITEMENITIATIAIEDH a1u15085U18

Ta1anulingdadanaBauinaamundlade §9dannanInuIIuIdevad Lin & Lu (2010)

'
a1 |

fFnwiisiunmdnuaivetesdng nMsvnseatmdsduiug wazaulindaiidmwane
musslageluuunvesmsvieadien Tnsfunuinnulindaidvsnadauinegreiited iy
sonudilalunsde uazdsdenndesiunuiseves Weisbers et al. (2011) Aidanisay
As1deUANNELTUS eI st eAudeeuladlusfnuaranusalalunsdoaudn Tnanwuin
anulinsaiisvsnasonnuislate uonainiianuddeves Mahliza (2020) A& lTiuin
aulinsledwalaonssludsuindonaud slad eluvsunvesnisinens saduluay
anufguialindedmaderuiilate
5.2.4 fiduaRlunisasladidudviteldusnisiuandneiy
IINNIINAFOUANNAFIUNNNTITEMENITIATIERANEDA a1unsnasuie

raa a !

lodvimuaanunnasiuliidnsnanennuduiiusseninmnugniuiay anulinsdanise

Ref. code: 25666502115063CXD



89

ANUALAT D FaldaenndainusulIdevad Tandon et al. (2020) ANUIAUARTDNS WA

Waulnseanuadladaluusunvean1susinae1iseaswnin wazliaonmadasiuauiduves

v daa a

Dhir et al. (2021) @nwuABITUTITETTSENanongAnssuMsdenTeirsosusinendulng

)=

AOEILINADY LAYNUINVAUARNLADEILINA UL DNTNALTIUINABNITHADNTDLAS DILAINY

(% Ly ada

Mdufinsredwinden eldidulunmuaunfgiudsiniviaundidvsnanomuduiusszning

¥
v Y

ANugNiukaraulindaiddenundlede Fataudaivauidoves Gamama et al.

raa a U 4

(2022) ANUINVTAUAR LT BNS Nan eI 1ud ladadua1oaulal wona Nt luuIdevaq

a 1 YR

Sharma & Jha (2017) Afanuinvimuadiidnsnanernuduiusszninenuanelu (ntemally
Oriented Values) funginssunisuslaafidsdu udlifdvinaremnuduiusseninenae
fisjaitfunieuen (Externally Oriented Values) Tuuunvesussimaduiie deaenadosliy
$338909 Tandon et al. (2021) finvisiruadlildfnsnaronnuduius seninenmuen
yansiusazauAanugmsdinuiifsonudilato Ssdodugnenieuon Tentstauds
vosuissiionafnanmsiluiunvesgsiavunndnvesussmalnedy AUKNINULAY
anslinddagnusaduguiinieusniisusld iesanmslindsemugniuazauilinds
whesfunsiiufduiustutuyaaduiiianudenieafugsiavunmdnuinou venaini
éJ”ﬂL%%ﬂﬁ%ﬂ;@@ﬁ%ﬂﬁﬁﬂ%q% 2 dglumsneliinaugniuuazaulinga (Morgan

Y Va v v al aa a 1

& Hunt, 1994) uazmewmanadieiu JwiligIdeagulainviruailuidnsnaneauduius

Y

(% [
a0 U

serinAnuEniukaraulingdaniidennunslate
5.3 Usgleiilasuainnisive

5.3.1 UszlawiliBangui)
nan13delundadazdrvaiauazresesdanuilunisiilieg S-OR
unUszgndllumsinuiiioainenseununfnuasisnesuneisanudaiusvesssaumsaignin
arupnusazaulinge wesnednifiAntulusuesuemginssugndn Snviadadasadng
uazvegesAmLiIiAnTUsTaunsalvesgnaluLiunvesssisvuaidn Taefimstaue

Uszaunisalvesgndneeniliu 3 wiyy laun nsussleriannislasunisujinguailuiiae

$%
o w Y

dnsuslevidniediny uaznisieans dalinisfnwiuazgnnaiiisegegreadnia aluusun

a < a au & 1 v v a a ¢
YeagInvuIatinuazluuiunvesUsenalne Tnssuideinuinladesuaniuselev
nmsltisunsujiRguailuiiiavuaznisdearsidvinaneauyniuiazaiulinngda

Fansunaueetdusznouma1lagy18e1883AnINg Wieuv e liiudsnudAy

Ref. code: 25666502115063CXD



90

wazunumveslszaunisalgndluudazaiu sudswansliiiuguuesfiuansiseenty

31NN1sRAITANUsEauNIsalgnALuuiui 0vvsdilinseunguiln wenantauided

galadinisanulasiuuitassavidiauennuyniunazaulindalugiugdiudsdesinu
Y daa a ' & =

ouawesddninaveslszaunisalgnAnidnsnasenuddlate lnglumuidenuds

[ [
VA o

Auduiusvesauyniuwazaulinslaiddeaiunslade Fedoduuszlevinedive

a a v v U

fdoinsAnwinseunwIAnnuIdenfgIdasiuanuyndy Auliineds wagaudsla ¥e

luvsunvasgsiavuman neuwiAnninaieidudeunnsisainauideluein naiuise

[

1 dusingiluniseseanisidedulszaunisalignaituewanseluld nasnauauise
o ° & Yo a = a =i ' | a a v v
wvviaesiiluvssgndldiunguiau q wseluuiuniiunnaeeenly wu vsungsiasum

paula

¥
=] v [y

wonandauddeddlddnaveiauailugiuzvesnisidudwdsindu

Yaa a 1

Fafawiiviruafazlilaiansnasdeanuduiusseninenugniuiazaiulingdaniise

ANUAdlaTe usnshunAnwmiYisadissingutazuansidiudauufalug g vesnisi

a o

WirunfuAnwirsvensoluluusuniiuanaseeniilueuian aniuvinuafgigndny
sgedinlugiugvesdwsituluissanssunnsaianiglduunvesgsiavuiniin

nalulsswalneuagsiaUsena dnviadaaglvanunsadnluvssendlglunmsfnwidiudsmiu

[
a1 o

fupnuduiussyrisanugniuazaulindaniseanuddalunginssuau o o

5.3.2 Uszlavil Bau) i

o

a @ A < a _da o ! < ! LY
gsnavuwndniedugsianfienudAaseussmealnedusgranntutagiu
¢ o a = |

Snvisdaduwliunduugsisvuiadning 4 aziudusgnasaiial o910 ANde

'
a =

Tunsdgean anmsiilidedddulunsamuiasin vlidugsienauaulassidiunay
lunatanasaal saggnamalvilinisudstunislugsiasuimdndanududu
[ Y a < v Y a < = v v & a v A Y a

Aeliadumnuimennidvesssiavuadntunsigalirudandedunvselduinis
nsaseAnNaNnsatunisuatuinaedudsd Aydmsugsiavuadnfizdesd vl

gsfvruIadnazdesdnwiuazinanudilalungfnssuvesgndn lnsiamzludiuues

N ) Y o o

UszaumsalgnAuazausslare nteilududsddglunisaieauannsalunisudady

o

o
a v v

Welianuisasiugsialaeg1eddu Snnsdaiesnselsuiikasimuinagnslidiiu
AUABINITVRIQNABYLEND A uUNITMINag NS LazIgnIslunsasemulansiulay
aenndedluiuuiunesgsianues Aavteligsivanunsaudsdunmeldnaniniiaugdonills

[

fRdladAnwiAgiusraunisalvesgnA tnauuseendu 3 udyw

[y

31U3Y

oun @nsuseleviannslasunsuiRguaduiivey dvsusslovinidany wavn1sdeans

Ref. code: 25666502115063CXD



91

Ndwadonuyniukazaulinngda wazfnwianugniuuazaiulinedanaglidmasie

& & ' a o a & Y [ a =1 1 v Y vl 1 Y1 a
rwidlatesialy Tnedviruafiluiaudsiiu Suvandavdieliguseneuns gildwladude

=

sudenianuaulalunisasdsznovgsiavuadnluswianaiunsadilatang Ainssuma

Y aa a [

waziiuferuddtyveslszaunisalgndisisiegsnaruing

3
(%

lnganUszaunisalgnAive 3 wiyy dilgauddnsuszlovianmslasu
mMsufoRquatiufiavuaznsdoasiidmalansaierugniunazaiulinga uavdawa
gmusslatelasfimnuynituuazmilindadusudsdein Sedvusdesiannslés
miﬂﬁﬁ’ﬁ@LLaLﬁuﬁLwa'qmaGiammé?ﬂfﬂ%mﬁuasmwm FefudmesfamanisTiauddy
fumsuSuusisnagmsTaaiuluiinsuitRguagnietnadufivry 19y nsaasanlignAniiil
msslduegindussdmselinsuuusiansuinissedudiuandseaniuniuusiay
yana onfetiaty ginadunurlvuindn Aaunsalvgndndenudsulssianesus
Ususeduaumu viedeniieuddldnuauseuvesudazyaaa dauidunisdeans
Faffuszneunsmstimwdfytunisudsdudoyatnaisiugndegiaue Tan azdeady
Yoyafidiusslowd undofe uasiiually Snisdsiosnoslidayatmansuignéegiave gy

nsidledvaiivelunsussveyaiietuylmivisefanssufiviunazgnindu nagnsivandl

9

| a N ayv o o 1% | a ! Yo a I3 v & I a
f\]gslI'JEJLWlIﬂ’]ﬁmﬂga@iWUﬁﬂUQﬂﬂqLLagalj'JEJLWQJﬂ’mMI@ﬂL@uﬁLWﬂUﬁﬁﬂﬁ]GUU'WWLaﬂVL@ILiJu@EJ'Nﬂ

3

¥

FansnguszneunsaunsaasslszaunsalnfviiugnAlaegadiusednsnmiazgaeln

nenfianugniulazauliedatugsialulwinaudmalignafinnunslanazidnunie

9 ) q
auamiselduInisangsiaegiaus

Fifeviaimanmsfinuadstarannsoraeliidmesmgsiasundnvie
A7 favanlassdmudstulunatadamisnnusulunsiauinagniuag fangsy
Mansanvesgsfaliidussansaimainnsidlafnginssuvesgndt ielaiuaing
Ay nunazaulinsdaliungndidienisusnnsuaznisdoansiduszans an
diEusavhanudilannuduiusseninussaunsalvegnALasng Anssuvegnaila

dl' Y a I3 ¥ I [-Y) o a a ¥ 1 n'J =] a"
delAnluanulassulunmswdsduwaganunsaanlivgsialaegededuluian
5.4 923710 nluN1538

nsfny3deluassiliinsinudeyannnguiiegniivasergfineudeninsway

Lilaginsminueiiuienisiangadtulssinalng 8nedsldiSdunaudiiegrawuuniuaznin

(Convenience Sampling) vlingusiag1enalinsaupquuaziauvainvaielidiiisane

Ref. code: 25666502115063CXD



92

wildannsiigreunuuasuaulumendgslunindesas 66.67 Fvenalinsounqunguduy 9

a

sulluistoyarungfnssulunisieduivielduinsaingsiavwininenalimsuasuwlas

a ¥ =

metseginsiunsenlinseiinsiselaiisrsiuienavilingfnssulunistedunmse
ldu3nsangsievwimdniinisiudsundasly wazainmsinuideiidunuidedlsuna

Pldfisausinisiiudayasinuuuasuniy 39dsindeyaiddnainnsdunival] deiviey

a

VIeINMsAUNANFuiiegaiaA wWelianusaimuissrausuazeSulengAnssuves

nauieg o sdnauNINE T

[

= a S o M va = a < !
wonINUITedGelllATin155e Y189 UsBLANTRITINIVUIALEN 1YU
ganavwmdnifiiieausinisliuinig egegsiauealn gsfavuaanfivneduiriiugemg

sauladilesegraien WWudu Inanisivuaiiesdnyazlagns1ivedgsia a19vili

'
a aa

Han1sAnweaaedoulunINsiasuiesgsianiizasUszian tnslugsianiianyue
] Y] ANa a ! v a ' ) o ANa a & lda a
mmumﬁ]mawﬁwamaumazﬁ%wmemqﬂuaaﬂlﬂ U'N“U"\]"\]El@']"\]ﬂE]VlﬁWﬁWi@‘lﬁJﬂJ@VlﬁW'ﬁ

a « 24y o & vdyw ° = a ¢
lugsfadnussnnnileld dsugndesnsimansfnunlvldlunsiesesinaiauuuiaizas

HuNv3elinguanAIMNEseliRemIs s ieumINEaNA N USUNTIReINSAN WY

5.5 YoLdUMUZAMSUIIUILATIAB LU

NTeAnluuiIdey fIdedelivatauaiurdmsunuiduaseluliinig

Ausswdeyaidnmuninusznounie sisdeyangAnssulunisdeduiuaglduinisuay

U

ToyanUUSEAUNIAIvR|NANINNISIATUNSUSMINA fensdunealysen1synuuuaauny

UanailaUsenau welideyaiinnuaseunguauanansailafnalnuedysnalusiauuseng o

a

wazihanesuieaugluiunansidedausunaswiadunnudilanfodu wazainnisn
a v t:’ljd ! -'-N' v M yva g d’l’ A a =
nuTelfidiseeiniuasliladinisimuanunfanzingaddulssmalne Saenguas

HunodensnsiuevdmasoUsraunisalvesgnAwasngAnssunisdeduduarlduinig

'
a1

rneenly fulilunmideaswisly fITeveauswutlivihnsdsalaeinsmnuanguiiegg

i ] | |

N1an1#L121233 Neluaugeguaziiui Lieiigaunaldednfiinnuunnm1931nuidel

D

24
av a Ya v

w3kl wenanfladdeiliiunsfnwgsiavunidninesiu §idedsauanueiinisinig
AUUAUIZLANUDIGINIVUIAENIALRAY 1Y g3 wnaU vuaan g3faduemseaulal

adn defnuluvsunidanuenznizawasdulsslemiseniagsnaty q unddy

Ref. code: 25666502115063CXD



93

51801591994
yisFawazunaNluntede

vy adinglng. (2553). wgfnssuguslog. Pamsaluninelde.

L
A3ysv0u 1e3Snnd. (2550). wodnssuguslng : Consumer Behavior. laveus du T8ua Lag.

UNANNITENT

laiynd Insedinan ua liude AnddnAuniu. (2562). AnudAgveslszaunsalgnanly
ganausnsNsaiemuliiUseulunsudstunanisaainlulanawiae. Veridian £-
Journal, 12(2).

Fdoddnnseling

WAV, (2564). 5579 SME Avexls neuasudausieunsaueslsine.
https://www.ktc.co.th/article/knowledge/what-is-a-sme-business

Bu Swese. (19 Suaaw 2565). aa3. AIMNI3a) GDP SME T 2566 I 4.9%.
https://www.mreport.co.th/news/economy/337-Forecast-GDP-SME-2023/

Books

Berry, W. D., & Feldman, S. (1985). Multiple Regression in Practice (Vol. 50). SAGE
Publications.

Bleeke, J., & Ernst, D. (1993). Collaborating to compete: Using strategic alliances and
acquisitions in the global marketplace. John Wiley & Sons.

Bollen, K. A. (1989). Structural Equations with Latent Variables. John Wiley & Sons.

Brown, T. A. (2015). Confirmatory factor analysis for applied research (2nd ed.). The
Guilford Press

Cronbach, L. J. (1990). Essentials of psychological testing (5th ed.). Harper Collins.

Ref. code: 25666502115063CXD



94

Engel, J. F., Blackwell, R. D., & Miniard, P. W. (1993). Consumer Behavior. Dryden
Press.

Hair, J., Black, W., Babin, B., Anderson, R., & Tatham, R. (2006). Multivariate data
analysis (6th ed.). Pearson Prentice Hall.

Hair, J. F., Babin, B. J., Black, W. C., & Anderson, R. E. (2018). Multivariate data
analysis (8th ed.). Cengage.

Kotler, P., & Armstrong, G. (2006). Principles Of Marketing (11th ed.). Pearson
Education.

Kumar, N., Hibbard, J. D., & Stern, L. W. (1994). The nature and consequences of
marketing channel intermediary commitment. Marketing Science Institute.

Mehrabian, A., & Russell, J. A. (1974). An Approach to Environmental Psychology. The
MIT Press.

Mueller, R. O. (1999). Basic principles of structural equation modeling: An
introduction to LISREL and EQS. Springer Science & Business Media.

Newstrom, J. W., & Davis, K. (2006). Organizational Behavior: Human Behavior at
Work (12th ed.). Irwin.

Pallant, J. (2020). SPSS survival manual: A step by step guide to data analysis using
IBM SPSS (7th ed.). Routledge.

Shannon, C. E., & Weaver, W. (1949). The Mathematical Theory of Communication.
University of Illinois Press.

Shaw, C. (2005). Revolutionize Your Customer Experience. Springer.

Vaughan, G. M., & Hogg, M. A. (2002). Introduction to Social Psychology. Pearson
Education.

Vavra, T. G. (1992). Aftermarketing: How to Keep Customers for Life Through

Relationship Marketing (4 ed.). Business One Irwin.

Articles

Abdullah, W. A,, Jingbin, W., Junhan, W., Jingsong, W., Ban, T. K., & Lukman, J. A.

(2022). A Study of Purchase Intention on Apple Products. Advances in Global

Economics and Business Journal, 3(2), 98-116.

Ref. code: 25666502115063CXD



95

Aboelmaged, M. (2021). E-waste recycling behaviour: an integration of recycling habits
into the theory of planned behaviour. Journal of Cleaner Production, 278,
124-182. https://doi.org/10.1016/j.jclepro.2020.124182

Adjei, M. T., Griffith, D. A., & Noble, S. M. (2009). When do relationships pay off for
small retailers? Exploring targets and contexts to understand the value of
relationship marketing. Journal of Retailing, 85(4), 493-501.
https://doi.org/10.1016/j.jretai.2009.09.001

Ahmad, A., Madi, Y., Abuhashesh, M., Nusairat, N. M., & Masa’deh, R. E. (2020). The
knowledge, attitude, and practice of the adoption of green fashion
innovation. Journal of Open Innovation: Technology, Market, and Complexity,
6(4), 107. https://doi.org/10.3390/joitmc6040107

Altinay, L., Saunders, M. N., & Wang, C. L. (2014). The influence of culture on trust
judgments in customer relationship development by ethnic minority small
businesses. Journal of Small Business Management, 52(1), 59-78.
https://doi.org/10.1111/jsbm.12033

Anastasiadou, E., Lindh, C., & Vasse, T. (2019). Are consumers international? A study
of CSR, cross-border shopping, commitment and purchase intent among
online consumers. Journal of Global Marketing, 32(4), 239-254.
https://doi.org/10.1080/08911762.2018.1528652

Andaleeb, S. S. (1992). The trust concept: research issues for channels of distribution.
Research in marketing, 1-34.

Anderson, E., & Weitz, B. (1992). The use of pledges to build and sustain commitment
in distribution channels. Journal of marketing research, 29(1), 18-34.
https://doi.org/10.2307/3172490

Anderson, J. C., & Narus, J. A. (1990). A model of distributor firm and manufacturer
firm working partnerships. Journal of marketing, 54(1), 42-58.
https://doi.org/10.2307/1252172

Antioco, M., Moenaert, R., Feinberg, R., & Wetzels, M. (2008). Integrating service and
design: The influences of organizational and communication factors on
relative product and service characteristics. Journal of the Academy of

Marketing Science, 36, 501-521. https://doi.org/10.1007/s11747-008-0097-x

Ref. code: 25666502115063CXD



96

Argade, A., & Laha, A. K. (2018). E-commerce in oligopsonistic and relational markets:
An empirical investigation of transaction costs in agricultural e-markets in India
from farmers’ perspective. Indian Institute of Management India.

Ashnai, B., Henneberg, S. C., Naudé, P., & Francescucci, A. (2016). Inter-personal and
inter-organizational trust in business relationships: An attitude—behavior-
outcome model. Industrial marketing management, 52, 128-139.
https://doi.org/10.1016/j.indmarman.2015.05.020

Ashraf, M. A., Joarder, M. H., & Ratan, S. R. (2019). Consumers’ anti-consumption
behavior toward organic food purchase: an analysis using SEM. British Food
Journal, 121(1), 104-122. https://doi.org/10.1108/BFJ-02-2018-0072

Belanche, D., Flavian, M., & Pérez-Rueda, A. (2020). Mobile apps use and WOM in the
food delivery sector: the role of planned behavior, perceived security, and
customer lifestyle compatibility. Sustainability, 12(10).
https://doi.org/10.3390/5u12104275

Berding, J. W. (1997). Toward a flexible curriculum John Dewey’s theory of
experience and learning. Education and Culture, 14(1), 24-31.

Bitner, M. (1995). Building service relationships: it’s all about promises. Journal of the
Academy of marketing science, 23(4), 246-251.
https://doi.org/10.1177/009207039502300403

Black, I. R., & Morton, P. (2017). Appealing to men and women using sexual appeals
in advertising: in the battle of the sexes, is a truce possible? Journal of
Marketing Communications, 23(4), 331-350.
https://doi.org/10.1080/13527266.2015.1015108

Bloemer, J., Odekerken-Schroder, G., & Kestens, L. (2002). The impact of need for
social affiliation and consumer relationship proneness on behavioural
intentions: An empirical study in a hairdresser's context. Journal of Retailing
and Consumer Services, 10(4), 231-240. https://doi.org/10.1016/50969-
6989(02)00018-8

Boobalan, K., Nawaz, N., RM, H., & Gajenderan, V. (2021). Influence of altruistic
motives on organic food purchase: theory of planned behavior. Sustainability,

13(11), 6023. https://doi.org/10.3390/su13116023

Ref. code: 25666502115063CXD



971

Brandéo, A., & Costa, A. G. (2021). Extending the theory of planned behaviour to
understand the effects of barriers towards sustainable fashion consumption.
European Business Review, 33(5), 742-774. https://doi.org/10.1108/EBR-11-
2020-0306

Brooksbank, R., Kirby, D., & Wright, G. (1992). Marketing and company performance: an
examination of medium sized manufacturing firms in Britain. Small Business
Economics, 4, 221-236.

Brown, J. R., Crosno, J. L., & Tong, P. Y. (2019). Is the theory of trust and commitment
in marketing relationships incomplete? Industrial Marketing Management, 77,
155-169. https://doi.org/10.1016/j.indmarman.2018.10.005

Browne, M. W., & Cudeck, R. (1992). Alternative Ways of Assessing Model Fit.
Sociological Methods & Research, 21(2), 230-258.
https://doi.org/10.1177/0049124192021002005

Carson, D. J. (1985). The evolution of marketing in small firms. European Journal of
Marketing, 19(5), 7-16. https://doi.org/10.1108/eum0000000004739

Cater, B., & Zabkar, V. (2009). Antecedents and consequences ofcommitment in
marketing research services: the client’s perspective. Industrial Marketing
Management, 38(7), 785-797. https://doi.org/10.1016/j.indmarman.2007.10.004

Chang, H., Fu, C,, Fang, P., & Cheng, V. (2016). The effects of relationship maintenance
and relationship investment on SST relationship performance. Information
Technology & People, 29(3), 496-526. https://doi.org/10.1108/itp-08-2014-0171

Chang, K. C., Kuo, N. T, Hsu, C. L., & Cheng, Y. S. (2014). The impact of website
quality and perceived trust on customer purchase intention in the hotel
sector: website brand and perceived value as moderators. International
Journal of Innovation, Management and Technology, 5(4), 255.
https://doi.org/10.7763/ijimt.2014.v5.523

Chen, H. G, Chen, E. T., & Yeh, A. (2003). The effects of relationship commitment and
trust on business to consumer electronic commerce-the case of Taiwan.

Communications of the lIMA, 3(1), 4. https://doi.org/10.58729/1941-6687.1003

Ref. code: 25666502115063CXD



98

Chen, Y., Tingchi Liu, M., Liu, Y., Chang, A. W., & Yen, J. (2021). The influence of trust
and relationship commitment to vloggers on viewers' purchase intention. Asia
Pacific Journal of Marketing and Logistics, 34(2), 249-267.
https://doi.org/10.1108/APJML-08-2020-0626

Chou, S., & Chen, C. W. (2018). The influences of relational benefits on repurchase
intention in service contexts: the roles of gratitude, trust and commitment.
Journal of Business & Industrial Marketing, 33(5), 680-692.
https://doi.org/10.1108/JBIM-08-2017-0187

Chuang, Y. F., & Tai, Y. F. (2016). Membership-based consumer switching intentions
and benefit exchange theory. International Journal of Contemporary
Hospitality Management, 28(7), 1361-1390. https://doi.org/10.1108/IJCHM-10-
2014-0514

Cowles, D. L. (1996). The role of trust in customer relationships: asking the right
questions. Asia-Australia Marketing Journal, 4(1), 31-41.
https://doi.org/10.1016/51320-1646(96)70267-8

Cunningham, M. T., & Turnbull, P. W. (1982). Inter-organizational personal contact
patterns. International marketing and purchasing of industrial goods: An
interaction approach, 304-315.

Dagger, T. S., & O'Brien, T. K. (2010). Does experience matter? Differences in
relationship benefits, satisfaction, trust, commitment and loyalty for novice
and experienced service users. European Journal of Marketing, 44(9/10),
1528-1552.

Dagger, T. S., David, M. E., & Ng, S. (2011). Do relationship benefits and maintenance
drive commitment and loyalty? Journal of Services Marketing, 25(4), 273-281.
https://doi.org/10.1108/08876041111143104

Dandis, A. O., Al Haj Eid, M. B., Robin, R., & Wierdak, N. (2022). An empirical
investigation of the factors affecting customer lifetime value. International
journal of quality & reliability management, 39(4), 910-935.
https://doi.org/10.1108/IJQRM-12-2020-0412

Ref. code: 25666502115063CXD



99

De Wulf, K. D., Odekerken-Schréder, G., & lacobucci, D. (2001). Investments in
Consumer Relationships: A Cross-Country and Cross-Industry Exploration.
Journal of Marketing, 65(4), 33-50. https://doi.org/10.1509/jmkg.65.4.33.18386

Dhir, A, Sadig, M., Talwar, S., Sakashita, M., & Kaur, P. (2021). Why do retail consumers
buy green apparel? A knowledge-attitude-behaviour-context perspective.
Journal of Retailing and Consumer Services, 59.
https://doi.org/10.1016/].jretconser.2020.102398

Dimitriadis, S., & Koritos, C. (2014). Core service versus relational benefits: what
matters most? The Service Industries Journal, 34(13), 1092-1112.
https://doi.org/10.1080/02642069.2014.939642

Donovan, R. J., & Rossiter, J. R. (1982). Store atmosphere: an environmental
psychology approach. Journal of Retailing, 58, 34-57.

Dwyer, F. R., Schurr, P. H., & Oh, S. (1987). Developing buyer-seller relationships.
Journal of Marketing, 51(2), 11-27. https://doi.org/10.2307/1251126

Eroglu, S. A., Machleit, K. A., & Davis, L. M. (2001). Atmospheric qualities of online
retailing: a conceptual model and implications. Journal of Business Research,
34(2), 177-184. https://doi.org/10.1016/50148-2963(99)00087-9

Fatima, J. K., Mascio, R. D., & Johns, R. (2018). Impact of relational benefits on trust in
the Asian context: alternative model testing with satisfaction as a mediator
and relationship age as a moderator. Psychology and Marketing, 35(6), 443-
453. https://doi.org/10.1002/mar.21097

Feng, Y., Chen, H., & He, L. (2019). Consumer Responses to Femvertising: A Data-
Mining Case of Dove’s “Campaign for Real Beauty” on YouTube. Journal of
Advertising, 48(3), 1-10. https://doi.org/10.1080/00913367.2019.1602858

Gamama, Y., Usman, F. I, & Sani, S. A. (2022). Attitude and purchase intention:
Mediating role of trust. Sahel Analyst, 69, 80.

Ganesan, S., Brown, S. P., Mariadoss, B. J., & Ho, H. (2010). Buffering and amplifying
effects of relationship commitment in business-to-business relationships.
Journal of Marketing Research, 47(2), 361-373.
https://doi.org/10.1509/jmkr.47.2.361

Ref. code: 25666502115063CXD



100

Gao, H., & Liu, D. (2014). Relationship of trustworthiness and relational benefit in
electronic catalog markets. Electronic Markets, 24(1), 67-75.
https://doi.org/10.1007/512525-013-0142-6

Gefen, D., & Straub, D. (2003). Managing user trust in B2C e-services. e-Service Journal,
2(2), 7-24. https://doi.org/10.2979/esj.2003.2.2.7

Gentile, C,, Spiller, N., & Noci, G. (2007). How to sustain the customer experience: An
overview of experience components that co-create value with the customer.
European Management Journal, 25(5), 395-410.
https://doi.org/10.1016/j.em;j.2007.08.005

Geyskens, 1., Steenkamp, J. B., & Kumar, N. (1998). Generalizations about trust in
marketing channel relationships using meta-analysis. International Journal of
Research in marketing, 15, 223-248. https://doi.org/10.1016/50167-
8116(98)00002-0

Geyskens, I., Steenkamp, J. B., Scheer, L. K., & Kumar, N. (1996). The effects of trust
and interdependence on relationship commitment: A trans-Atlantic study.
International Journal of Research in Marketing, 13(4), 303-317.
https://doi.org/10.1016/50167-8116(96)00006-7

Gilboa, S., Seger-Guttmann, T., & Mimran, O. (2019). The unique role of relationship
marketing in small businesses’ customer experience. Journal of Retailing and
Consumer Services, 51, 152-164.
https://doi.org/10.1016/j.jretconser.2019.06.004

Grimmer, L., Grimmer, M., & Mortimer, G. (2018). The more things change the more
they stay the same: A replicated study of small retail firm resources. Journal
of Retailing and Consumer Services, 44, 54-63.
https://doi.org/10.1016/].jretconser.2018.05.012

Gundlach, G. T., Achrol, R. S., & Mentzer, J. T. (1995). The structure of commitment in
exchange. Journal of Marketing, 59(1), 78-92. https://doi.org/10.2307/1252016

Gwinner, K. P., Gremler, D. D., & Bitner, M. J. (1998). Relational benefits in services
industries: The customer’s perspective. Journal of the Academy of Marketing

Science, 26, 101-114. https://doi.org/10.1177/0092070398262002

Ref. code: 25666502115063CXD



101

Han, J. K, Kim, N., & Srivastava, R. K. (1998). Market Orientation and Organizational
Performance: Is Innovation a Missing Link? Journal of Marketing, 62(4), 30-45.
https://doi.org/10.2307/1252285

Hennig-Thurau, T., Gwinner, K. P., & Gremler, D. D. (2002). Understanding relationship
marketing outcomes: an integration of relational benefits and relationship
quality. Journal of service research, 4(3), 230-247.
https://doi.org/10.1177/1094670502004003006

Hisrich, R. D. (1992). The need for marketing in entrepreneurship. Journal of Business
& Industrial Marketing, 7(3), 53-57.
https://doi.org/10.1108/08858629210035427

Huang, M. H. (2015). The influence of relationship marketing investments on
customer gratitude in retailing. Journal of Business Research, 68(6), 1318-1323.
https://doi.org/10.1016/j.jbusres.2014.12.001

Huang, X., & Brown, A. (1999). An analysis and classification of problems in small
business. International Small Business Journal, 18(1), 73-85.
https://doi.org/10.1177/0266242699181004

Jenkins, H. (2004). A Critique of Conventional CSR Theory: An SME Perspective.
Journal of General Management, 29(4), 37-57.
https://doi.org/10.1177/030630700402900403

Jin, B., Park, J., & Kim, H. (2010). What makes online community members commit? A
social exchange perspective. Behaviour & Information Technology, 29(6), 587-
599. https://doi.org/10.1080/0144929X.2010.497563

Karami, M., Eytposlu, S. Z., & Ertugan, A. (2023) The Influence of Relational Benefits
on Behavioral Intention and the Moderating Role of Habit: A Study in a
Personal Service Business. Behavioral Sciences, 13(7), 565.
https://doi.org/10.3390/bs13070565

Kaur, P., Dhir, A.,, Chen, S., Malibari, A., & Almotairi, M. (2020). Why do people
purchase virtual goods? A uses and gratification (U&G) theory perspective.

Telematics and Informatics, 53. https://doi.org/10.1016/j.tele.2020.101376

Ref. code: 25666502115063CXD



102

Khan, S. J., Badghish, S., Kaur, P., Sharma, R., & Dhir, A. (2023). What motivates the
purchasing of green apparel products? A systematic review and future
research agenda. Business Strategy and the Environment, 32, 4183-4201.
https://doi.org/10.1002/bse.3360

Kim, H. Y. (2013). Statistical notes for clinical researchers: assessing normal
distribution (2) using skewness and kurtosis. Restorative dentistry &
endodontics, 38(1), 52. https://doi.org/10.5395/rde.2013.38.1.52

Kim, S., & Pysarchik, D. T. (2000). Predicting purchase intentions for uni-national and
bi-national products. International Journal of Retail & Distribution
Management, 28(6), 280-291. https://doi.org/10.1108/09590550010328544

Klemz, B. R., & Boshoff, C. (2001). Environmental and emotional influences on
willingness-to-buy in small and large retailers. European Journal of Marketing,
35(1/2), 70-91. https://doi.org/10.1108/03090560110363355

Kuhlmeier, D. B., & Knight, G. (2010). The Critical Role of Relationship Quality in Small-
and Medium-Sized Enterprise Internationalization. Journal of Global
Marketing, 23, 16-32. https://doi.org/10.1080/08911760903439636

Landry, T. D., Armold, T. J., & Stark, J. B. (2005). Retailer community embeddedness
and consumer patronage. Journal of Retailing and Consumer Services, 12(1),
65-72. https://doi.org/10.1016/j.jretconser.2004.03.001

Lee, C. J, Lee, S. M,, lyer, R., & Lee, Y. K. (2023). Do relational benefits influence
commitments and loyalty in a non-contract mechanism? Asia Pacific Journal
of Marketing and Logistics, 35(8), 2012-2028. https://doi.org/10.1108/APJML-
11-2021-0835

Lee, Y. K., Choi, B. H., Kim, D. J., & Hyun, S. S. (2014). Relational benefits, their
consequences, and customer membership types. The Service Industries
Journal, 34(3), 230-250. https://doi.org/10.1080/02642069.2013.763927

Leng, G., Adan, R. A, Belot, M., Brunstrom, J. M., De Graaf, K, Dickson, S. L., . ..
Smeets, P. A. (2017). The determinants of food choice. Proceedings of the
Nutrition Society, 76(3), 316-327. https://doi.org/10.1017/5002966511600286X

Ref. code: 25666502115063CXD



103

Lin, L. Y., & Lu, C. Y. (2010). The influence of corporate image, relationship marketing,
and trust on purchase intention: the moderating effects of word=of-mouth.
Tourism review, 65(3), 16-34. https://doi.org/10.1108/16605371011083503

Lin, S. C,, Tseng, H. T., Shirazi, f., Hajli, N., & Tsai, P. T. (2022). Exploring factors
influencing impulse buying in live streaming shopping: a stimulus-organism-
response (SOR) perspective. Asia Pacific Journal of Marketing and Logistics,
35(6). https://doi.org/10.1108/APJML-12-2021-0903

Litz, R. A., & Stewart, A. C. (2000). The late show: The effects of after-hours
accessibility on the performance of small retailers. Journal of Small Business
Management, 38(1), 1-26.

Mayer, R. C., Davis, J. H., & Schoorman, F. D. (1995). An integrative model of
organizational trust. The Academy of Management Review, 20(3), 709-734.
https://doi.org/10.2307/258792

Mckenna, R. (1991). Marketing Is Everything. Harvard business review, 69(1), 65-79.

Men, L. R, Yue, C. A, & Liu, Y. (2020). “Vision, passion, and care:” The impact of
charismatic executive leadership communication on employee trust and
support for organizational change. Public Relations Review, 46(3), 101927.
https://doi.org/10.1016/j.pubrev.2020.101927

Misra, R., Mahajan, R., & Singh, N. (2020). Understanding Factors Affecting Receptivity
Towards Adopting Electronic Marketplace: A Merchant Perspective. e-Service
Journal, 12(1), 1-40. https://doi.org/10.2979/eservicej.12.1.01

Mohr, J. J., Fisher, R. J., & Nevin, J. R. (1996). Collaborative communication in interfirm
relationships: moderating effects of integration and control. Journal of
marketing, 60(3), 103-115. https://doi.org/10.2307/1251844

Moorman, C., Deshpande, R., & Zaltman, G. (1993). Factors affecting trust in market
research relationships. Journal of marketing, 57(1), 81-101.
https://doi.org/10.1177/002224299305700106

Morgan, R. M., & Hunt, S. D. (1994). The Commitment-Trust Theory of Relationship
Marketing. Journal of Marketing, 58(3), 20-38. https://doi.org/10.2307/1252308

Ref. code: 25666502115063CXD



104

Moslehpour, M., Song, C., Tran, A. T., Wong, W., & Enkhtaivan, O. (2021). The
invigorating influence of relationship marketing on purchase intention in fine
arts sector. Asia-Pacific Journal of Business Administration.
https://doi.org/10.1108/APJBA-03-2021-0128

Mostajer Haghighi, A., Baum, T., & Shafti, F. (2014). Dimensions of customer loyalty in
hospitality micro-enterprises. The Service Industries Journal, 34(3), 251-273.
https://doi.org/10.1080/02642069.2013.763928

Muschalik, C., Elfeddali, I., Candel, M. J., & De Vries, H. (2018). A longitudinal study on
how implicit attitudes and explicit cognitions synergistically influence physical
activity intention and behavior. BMC psychology, 6(1), 1-13.
https://doi.org/10.1186/540359-018-0229-0

Nazir, M., & Tian, J. (2022). The Influence of Consumers’ Purchase Intention Factors
on Willingness to Pay for Renewable Energy; Mediating Effect of Attitude.
Frontiers in Energy Research, 10. https://doi.org/10.3389/fenrg.2022.837007

Nyadzayo, M. W., Casidy, R., & Mohan, M. (2023). Maximizing customer adoption
outcomes in emerging industrial markets via supplier innovativeness and
relationship quality. Journal of Business & Industrial Marketing, 38(4), 958-973.
https://doi.org/10.1108/JBIM-03-2021-0156

Palmatier, R. W., Dant, R. P., Grewal, D., & Evans, K. R. (2006). Factors influencing the
effectiveness of relationship marketing: A meta-analysis. Journal of Marketing,
70(4), 136-153. https://doi.org/10.1509/jmke.70.4.136

Park, J., Lee, J., Lee, H., & Truex, D. (2012). Exploring the impact of communication
effectiveness on service quality, trust and relationship commitment in IT
services. International Journal of Information Management, 32(5), 459-468.
https://doi.ore/10.1016/j.ijinfomgt.2012.02.005

Patterson, P. G., & Smith, T. (2001). Relationship benefits in service industries: a
replication. Journal of Services Marketing, 15(6), 425-443.
https://doi.org/10.1108/EUM0000000006098

Pimentel, J. L. (2019). Some biases in Likert scaling usage and its correction.
International Journal of Science: Basic and Applied Research (IJSBAR), 45(1),
183-191.

Ref. code: 25666502115063CXD



105

Polo Pefa, A. |, Frias Jamilena, D. M., & Rodriguez Molina, M. A. (2016). The effect of
customer orientation on smaller sized service firms and on the market: A
multilevel application embracing firms and customers. Journal of Small
Business Management, 54(2), 566-581. https://doi.org/10.1111/jsbm.12158

Ramakrishnan, K. (2010). The competitive response of small, independent retailers to
organized retail: Study in an emerging economy. Journal of Retailing and
Consumer Services, 17(4), 251-258.
https://doi.org/10.1016/j.jretconser.2010.02.002

Reichheld, F. F. (1993). Loyalty-Based Management. Harvard Business Review, 2, 64-
73.

Rizomyliotis, I., Kastanakis, M. N., Giovanis, A., Konstantoulaki, K., & Kostopoulos, I.
(2022). “How mAy | help you today?” The use of Al chatbots in small family
businesses and the moderating role of customer affective. Journal of Business
Research, 153, 329-340. https://doi.org/10.1016/].jbusres.2022.08.035

Sambo, E., Ukpata, I. S., Atiga, M. M., & Fumba, J. (2022). Impact of product quality on
customer satisfaction and loyalty. Nigerian Academy of Management Journal,
17(2), 145-155.

Sharma, N., & Patterson, P. G. (1999). The impact of communication effectiveness and
service quality on relationship commitment in consumer, professional
services. Journal of Service Marketing, 13(2), 151-170.
https://doi.org/10.1108/08876049910266059

Sharma, R., & Jha, M. (2017). Values influencing sustainable consumption behaviour:
Exploring the contextual relationship. Journal of Business Research, 76, 77-88.
https://doi.org/10.1016/j.jbusres.2017.03.010

Song, H., Altinay, L., Sun, N., & Wang, X. (2018). The influence of social interactions on
senior customers’ experiences and loneliness. International Journal of
Contemporary Hospitality Management, 30(8), 2773-2790.
https://doi.org/10.1108/IJCHM-07-2017-0442

Sproles, G. B., & Kendall, E. L. (1986). A Methodology for Profiling Consumers'
Decision-Making Styles. The Journal of Consumer Affairs, 20(2), 267-279.
https://doi.org/10.1111/].1745-6606.1986.tb00382.x

Ref. code: 25666502115063CXD



106

Stanko, M. A, Bonner, J. M., & Calantone, R. J. (2007). Building commitment in buyer—
seller relationships: A tie strength perspective. Industrial Marketing
Management, 36(8), 1094-1103.
https://doi.org/10.1016/j.indmarman.2006.10.001

Strokes, D. R. (1997). A lesson in entrepreneurial marketing from the public sector.
Marketing Education Review, 7(3), 47-54.
https://doi.org/10.1080/10528008.1997.11488606

Tajeddini, K., Elg, U., & Trueman, M. (2013). Efficiency and effectiveness of small
retailers: The role of customer and entrepreneurial orientation. Journal of
Retailing and Consumer Services, 20(5), 453-462.
https://doi.org/10.1016/j.jretconser.2013.05.004

Tandon, A., Dhir, A., Kaur, P., Kushwah, S., & Salo, J. (2020). Behavioral reasoning
perspectives on organic food purchase. Appetite, 154(10).
https://doi.org/10.1016/j.appet.2020.104786

Tandon, A., Kaur, P., Bhatt, Y., Mantymaki, M., & Dhir, A. (2021). Why do people
purchase from food delivery apps? A consumer value perspective. Journal of
Retailing and Consumer Services, 63(3).
https://doi.org/10.1016/].jretconser.2021.102667

Vatjanasaregagul, L. (2019). Relationship Marketing in an Open University. Journal of
MCU Buddhapanya Review, 4(3), 605-612.

Voss, K. E., Tanner, E. C,, Mohan, M., Lee, Y. K, & Kim, H. K. (2019). Integrating
reciprocity into a social exchange model ofinter-firm B2B relationships.
Journal of Business & Industrial Marketing, 34(8), 1668-1680.
https://doi.org/10.1108/JBIM-07-2018-0219

Wang, X. W., Cao, Y. M., & Park, C. (2019). The relationships among community
experience, community commitment, brand attitude, and purchase intention
in social media. International Journal of Information Management, 49, 475-
488. https://doi.org/10.1016/].ijinfomgt.2019.07.018

Weinrauch, J. D., Mann, O. K., Robinson, P. A., & Pharr, J. (1991). Dealing with limited
financial resources: A marketing challenge for small business. Journal of Small

Business Management, 29, 44.

Ref. code: 25666502115063CXD



107

Weisberg, J., Te'eni, D., & Arman, L. (2011). Past purchase and intention to purchase in
e-commerce: The mediation of social presence and trust. Internet research,
21(1), 82-96. https://doi.org/10.1108/10662241111104893

Widyanti, R. (2020). Do leadership style and organizational communication increase to
organizational commitment? Study among hospital staff. HOLISTICA-Journal
of Business and Public Administration, 11(2), 17-24.
https://doi.org/10.2478/hjbpa-2020-0016

Williams, J., & Chinn, S. J. (2010). Meeting Relationship-Marketing Goals Through Social
Media: A Conceptual Model for Sport Marketers. International Journal of
Sport Communication, 3(4), 422-437. https://doi.org/10.1123/ijsc.3.4.422

Xu, X., & Jackson, J. E. (2019). Examining customer channel selection intention in the
omni-channel retail environment. International Journal of Production
Economics, 208, 434-445. https://doi.org/10.1016/j.ijpe.2018.12.009

Yamagishi, K., Canayong, D., Domingo, M., Maneja, K. N., Montolo, A., & Siton, A.
(2023). User-generated content on Gen Z tourist visit intention: a stimulus-
organism-response approach. Journal of Hospitality and Tourism Insights.
https://doi.org/10.1108/JHTI-02-2023-0091

Zaheer, A., McEvily, B., & Perrone, V. (1998). Does trust matter? Exploring the effects
of interorganizational and interpersonal trust on performance. Organization

science, 9(2), 141-159. https://doi.org/10.1287/0rsc.9.2.141

Dissertation

Ng, C. Y. N. (2010). A study of the impact of relational benefits and relationship

marketing on purchase intention in the lodging industry [Doctoral dissertation,

Oklahoma State University]. ShareOK. https://hdl.handle.net/11244/7263

Ref. code: 25666502115063CXD



AMANUIN

Ref. code: 25666502115063CXD



108

AARNUIN N

‘uUsiauad

1399 nsAneUszaunsalvasgnatsieanussladalugsiavuaén:
andwavasiauUsiiuduviAuaAR
AU

wuvgauauiidudiundswesnudveluseauusauniln a1v13v1n15usnis

g7

v A

NIAAIA NENGATAIUAS-IN (IBMP) Anzmndlvemansuaznisind umine1desssumans

\WefnwdvinavesUszaunisalvesgnaseniunsladelugsiavuimdnuazdvinaves
o a @ °o o v Y o & =3 = o
WruaRlugueduusiniu lnedeyafildnnwuuasuauaduilazgniiuidunnuduay

sthlldieusslosinunstnydmsunuiddeatuiving ermuauysalveinsinyie

e wenueuasizilunisuaninuAnviukasnoukuUaUn NANANL TS

ey

pnuAaiuvesihuiinudAysenisfineddeluasiuazveveunseamd miumiusiuile

Tun1smeuluugeuauatuil

£ (%
aa o (Y

lnguuvaouaugatdiAaunsmun 9 @ taun
dauil 1 AMnUieARNIBIERaULUUABUAY
1 dl o d‘ U 7 a
A9UN 2 ANDULAYINUNAUAS
1 z:l' o 4:1' U a a ' Yo a wa I3 a
dun 3 Maufefuaniusvleviainmslasunisuf iaguaiduiiay
a2 4 AouigInuaNsUsElevInIadIny
' P=] ° a ) ~
a9 5 AnguNeINUNISERENT
1 dl o d‘ o U
#89UN 6 ANDINLAYINUAITURNNY
1 ‘sl o dl o v
daui 7 AauietuauiinGgla
d2ui 8 ANpULNEINUANMUAILATE

dauil 9 AanuieiuteyaniluveEnauluuaaunIy

Ref. code: 25666502115063CXD



109

ANDSUNYLNULAY
AL 9UDIGINIVWIAEN 19U §379 SMEs Tidveglugaeiu, $1ue1mns / vuumnu
W dredalefy, 91RuULs, SEEFAH, $1uane01$9 1w Frank Garcon, $uaiian@envunaian

| MTCH, $1uwanau1vunnidn, §3ia Beauty Salon w3asudnuuuaitinu

duil 1 ADNUNBANNTBIRRBULUUHBUATY

o a v ° = ‘/ A A ° A v
ANBBTUNY: IVVI']UW']L?"I?@QW&HEJ a\ﬂu [ ] IWDLaDNAMNDUNADINT

1.1 vihuflengdaus 20 FRuld lavidelal
[ 1l [ 11l

1.2 Yagtuinuedeegiiuszimalneegvielsl
[ 11 [ 1l

1.3 inumefiuszaunisallunis@eduavnselduinisaingsnavuimdnlaflaniglugas

1 ioufinuun Tewselal
[ 11 [ 1 Ll

Ref. code: 25666502115063CXD



d9Ufl 2 AAIUNYINUNAUAR

110

A1a5u18: TvinunaUwUUaUNAENITUSETIUANNAAIUTDINUNTnaTaa Ul uLAa

v o 1 =3 1% A [~ 4 [ U % a = Y a a
Toranuiniumenseliviusigeglusedula lngdedadlszaunisallunislduinisgsia

VWIALEN ienaumnuinssiuteyavesinunniian lnednamfiansaundall

seauAzLUY 1 nunede Lliudigae198

sERUAZLUY 2 Munede llviuse

STAUATLUY 3 MU AauTlliuAIe

[ =2 @ v e Y v A [
FEAUALLUU 4 U180 L‘Viu@'JEJLLaglmLﬁu@QUIUigﬁULﬂﬁnﬂu

SEHUAZLUY 5 NUNDe ApuTaiuse

FLAUAZIUL 6 NUNYDY Lﬁucfha

STAUAZLUY 7 NUNEDI WUsee1984

NAUAR LUNISAIATORUAINIDITUSNS (Attitude)

JamA1aY

@ v P a & v P a
(laiiudneaeneds & Wiud8081984)

s ® v
ICAUVAIULKUNIY

2

3

4

5

6 7

1. FuAnINsyeduA I aly
U3nN13angsnavumanyinli

FAnnEanau

2. JuAniNsTedunmIoly
U3nN13angsnavuaanyinli

sanflanelala

3. AUANINNISTRAUAINS B LY

a a < <
Uiﬂ’]i'ﬂ]qﬂﬁqiﬂﬁ]ﬂuqﬂLaﬂLﬂu

ho))}

n

AN

Ref. code: 25666502115063CXD



111

daufl 3 Aanuneaiuansuszleviannisidsunisujifouaiduiiey

Y] < v
SEAUAIULTAUAQY
v o 1R v 1 Q' < §73 1 QI
YA (laiiuaneeg19gs & Wiual8a81984)
1 2 3 q 5 6 T
1. n1slasuusnisn saasa
g9 uangsiadud sddey
Ansutu
2. 115119198455 AIY
i duiiavunduiduds
dAgydrmsuau
3. NS ASUTDLAUDLALUDANA
WiAwa1ng 3 90 ud s Ay
AnSudU
d7u¥ 4 AaunenUansUsleviniedeny
Y] < v
SEAUAULTAUAQY
¥ o V& v P a & v i a
JaAa1y (Liiudaeaen9gs & Wiudleaa1984)
1 2 3 q 5 6 T

1. Wn9uUn b usnIsUN9AU

AU1909R0ULA

2. JuilAuAULAL A UNINIIY

Alrusnig

3. AUIANISWRIUILATAINAY

o Ay Y oa
NUNUNTAUSAS

v A

4. nnUA lAuINNs3Ine

YDIAU

Ref. code: 25666502115063CXD



d9u9 5 AauNeINUNISaRENS

112

YA

Q] v 1 a < v 1 a
dNLWuﬂ’JEISEI'NEN = HUAIBDYI98Y)

(Y < v
ITAUAIULAUNIY

2

3 4 5

6 7

a

1. 1¥1vesgshadnazlvideya

Y

PIUAN YLD

a

2. v1vesgsnadinaylideya

Y

QnABILdY

a

3. \Wveegsnadinaelvideya

U

Wulselasinnauy

|
=

4. \1vesgsnadinaylndeya

Y

oA A Y
UNVDONBDLLNRU

5. 1919095 3N Nz lviveya

AUAUUBYAT

dauil 6 AAIUREINUAMUKNAY

JaA1aal

V& v T a & v P a
(laiiudneaenegs & Wiude081984)

(Y < v
ICAUAIULAUNIY

2

3 4 5

6 7

1. duduaurdnluluswnsy
ATAUATLUUYDITINIVUIALEN

PAUTUBDU

2. JUBYINALUULUITINIVUIN

2

o oA < ] Y
WNNAUTUYBULUUNITAIUAD

TyiuieaukazATaUAS?

3. AUITNALLABNT D AUANNS O LY
U3N159Ng35A9UIAENT SuU
YUBBUUINNINSIUDU el INTU

AZUNININAAN

Ref. code: 25666502115063CXD



113

daui 7 aranuneanualuliiingla

Y] < v
SEAUAIULTAUAQY
v o 1R v 1 Q' < §73 1 QI
JaAau (laiiuaneeg19gs & Wiual8a81984)
1 2 3 q 5 6 T
1. JUANIINITABHUNITUDY
gsnavuadnanusaitediala
2. dunslaladngsiavuimién
aganfiufanislunisignees
3. 5m%ﬁuiuqiﬁ%mm§ﬂ
4. JuANIIgINVUIENTE
SnwAdey 1o
A7U% 8 AUNYINUAINUALATD
Y] < v
SEAUAULTAUAE
v o 1 v 1 ‘:' < §73 1 ‘al
YaA19Y (laiiuanegn9gs & Wiual8081984)
1 2 3 q 5 6 T

1. JuAIlaINvzdedun1vs oy

a a [ 1
‘Uiﬂ'ﬁﬂ’]ﬂﬁqiﬂﬂ%uqﬂl@ﬂm@lﬂ

2. JUTBINAUILTaFUAMTO
Tdu3nsangsiavuinanuin

Juluauan

>
% U &

3. duAINIsgenTolduinig
du o (Mauluired aniold
UTNNTUINBU) I1NTINIVUIA

<@
LantuaunAe

Ref. code: 25666502115063CXD



114

dauil 9 Aansnngafudayaniluvasineuuwuugauniy

o a v ° d' ‘/ A A ° Ay
ANBBTUNY: IVVI']UW']L?"I?@QW&HEJ a\ﬂu [ ] IWDLaDNAMNDUNADINT

9.1 ke
[ 19g [ ] wes
[ 18 9
9.2 91¢
[120-29¥ [130-391
[140-497 [ Jannndn 50 U Zuly
9.3 1IN
[ ]dnseu / dnfinw [ 15ut1579m15 / wilnausgiamia
[ ] widnauusenenyu [ ] Usenaugsnadiuda
[ 15udne/ vEuaud [ 184 9 (WSATEY) oo

9.4 SEAUNANYIZIEN
[ ] snanszauilseonfnunausu [ ] dspufneinoudumnsaLiioui
[ ]dseufnwneulatevsodioun [ ] USegasvaoifiguii

[ 1 USeyqylnvseriiguin [ ] gendndSeysyain

9.5 s18lelneLdgsaLfoau

[ ]%88n31 5,000 U [ 15,000 - 14,999 U™

[ 115,000 - 24,999 U [ 125,000 - 34,999 U

[ 135,000 - 44,999 U [ 145,000 v Ul
f??uqmmuaaumu

[

- {ITeveveuAmYNYIUNaazIaTluN1IBULUUADUNNYAT ~

Ref. code: 25666502115063CXD



115

va Y A
UszIneLdeu
4 @ v oA 4
e Seyrun fuRed
N5ANY Ynsfnwn 2565: UsMEINATLIIN

(N59ANIAILUUYTUINTT)

UNINY1YTITUANENS

Ref. code: 25666502115063CXD





