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ABSTRACT

The Coronavirus disease 2019 (COVID-19) pandemic in Thailand inspired
the growth of mutelu (supernatural, luck-bringing power) businesses centered around
spiritual beliefs. This trend is primarily attributed to the growing reliance of Thai people
on sacred items for psychological comfort and emotional stability. The lucky stone
jewelry sector experienced intensified competition, with new entrants of different sizes
continually joining the market. Consequently, entrepreneurs were challenged to
identify consumer purchasing motivations and to plan effective company targets to
foster brand trust and drive sales.

This research used the stimulus-organism-response (SOR) framework to
examine the influence of the big five personality traits (extroversion, agreeableness,
openness, conscientiousness, and neuroticism) on brand trust as mediated by
utilitarian and hedonic shopping motivations. 360 samples, consumers in Thailand who
had purchased lucky stone jewelry, provided data by online questionnaire. The
research model was analyzed by structural equation modeling (SEM).

Results were that the big five personality traits significantly influenced

utilitarian and hedonic shopping motivations, impacting brand trust. These findings may
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help businesses in the spiritual beliefs sector to develop and assess marketing

strategies, boosting competitiveness and ensuring long-term sustainability.

Keywords: Big Five Personality Traits, Utilitarian shopping motivation, Hedonic

shopping motivation, Brand trust
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1.2.2 WiiednwdnsnavesyrinnminesdUsenouiidwananinulinngdalu

wusualaerulsegdlalunisteniuensualnmidn
1.3 A0u9uINY

1.3.1 yadnamiasdUsenavdaanaanulindalunusudlagr1uwsegals
Tunsgeigeessnusslovivsolyl
1.3.2 ypadnaminesdusznaudaaseninulindalunusunlagniuuseyds

lumsesuensualnuianvsely

1.4 YBUANUIRY
1.4.1 vauwaduilon
qwu%%’aﬁ“awsﬁamﬁw%wmamﬂﬁﬂmwﬁwaaﬁﬂizﬂau fdawasonnny
1Hslalunusud lun1sdoind esdseduiudusnalutssnelng duouwnnisdng
Usznoume
fUseu lawn Yaannmiesrusenau Usenaumie YAannImnIswans
i yadnameuseulyvneensual yadnammsiiiiugpulsd
Fudsdeinu Tiun ussgelalunisde dseneudae uwssgslalunisde
Feersnusslovd wagdlalunsbodiuesunianuidn
muusn louA arwlindaluiusud
1.4.2 YaUWARIUUIZBINTUALNFUAIDE
siteiinmstmuavouiunduuszeinslid unduiuilnaiineto
wesUszuiiumng Tusudlaflfednsion 1 afiluszosna 19 fierdoeglulssmelne
uazilony 18 BAulY Fremsldaxdeuisifordaiunm (Quantitative Research) Liudaya
arsuuuunuesuladlnvavldiianiununudeyaseninudouiiuing 89 wwew w.e.

2567
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1.5 Uselgwinaininazlasu

1.5.1 UsgleviliBangud
navesmsAnuiseadstardsmatioeiuliideinnuiaudlalunns
iluea S-O-R (Stimulus-Organism-Response Model) 784 Mehrabian and Russell (1974)
fignitmunlngoguuiiuguesesdauimsdiuisineundssgndldlunisine Tasiido
uansnsnaAdelueiinde mafnwisgnamnssiuduseaiidugnamnssumieiidud

a a ¥ v Y a 4 3 Ao M va = 1 1
Uy LLﬁSfLIﬂ'ﬁISU{j‘U‘UUﬂﬁuuaﬂaﬂﬂqwﬁqaﬂﬂﬂizﬂBUV]EJQI?,JI@iJﬂW3ﬂﬂ‘l?}’]’EJEJ']\‘]LLWTVIﬁ’]EJGLuﬂ'ﬁ

1%
A a =<

Weluamnandnaig laenuidelesuefwnuduiussenindnuvazyadnnimees

Austan ussgddalunisde wasnadnsimAnduludngfnssuvesgndn Fanansliiubs

ANUEAYUR N UATNA VB USLAATdwarau s elalumste uazAnuduiusues

'
a o o

ussgdlalumsdertuanailindalususudidudshdglunisdiiugsio Smiinsouuuidn
TunAdeiagtsaidonalunuisslusuaniiazinluses enlutiuniunnsnseenty wy
UunmiedosUssdunususiuy videAuiuaruinisdu q uasluustlovdliundidesnisay
Anwlusunguiuaziadedinainelilueueas
1.5.2 Uszlovigeufjin

isedld@nudvinavesuainaminesdlsznou fidwmaneain
Hdlaluuusud lunisdeiniosseduiudaalutssmdlne Fsaglidrlafedadoves
dnwaizyadnamvesuilaaivzdmasonuilindalunusudingosseduiuduea sy
faussgdlalumstoiineliAnaaliidaniun Saudulsloviuiiusznounsiidosns
yhnagnsmemmaasenguiuslnavesauiioadnannuunnsisliuiesdng msfmunngy

Uslae wagnmsiindsgansamlunsaniiugsin wavanunsaaiuanulindaliunguslaa

atedudsddgineliiinmnudsduvesesins
1.6 HerudAnillaniy

YARNNNINBAYTENAY (The Big Five) Muefla yananaminkuuiasiou

DINIHANKAUTENI A NYUENGANTIN JULUUAMILAA Lagn1Thand8ann190131aiues
WiRzUAAR
YARNNNNITUERSAD (Extraversion) visngfis Snuazuadnaminauanaen

9

wealanlwdauln 1emn wagyauinSINAINTIUAUL Y
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yaanMuANgaulnamgaIsual (Neuroticism) vuneia dnwaizyadnam
a1 = 4 o ] ] v Ao a
nlalrpedinruweiulunues seulmidig deansiiniienisls
a Yy o oy v Y a

yaannmn1sidnuldaulaf (Agreeableness) nunefls dnvazyadnan

Mg oaude Wug miunassousuuazyJUaniud a9 b sun15d unen i uun
= a & a = ! " [ [ & [ E4 ! <

wsomndstiudunseuanau dulvgfludnunseihaunguilassensulaegerins

wsegalalunisdaieessausslevd (Utilitarian Shopping Motivation)
wnefs aaAmdusedldvesduinfuslnaueniuiasinliianmsindulade wu sian du
dusSunisune

w393 9lalun1sdeanuersualaiuifn (Hedonic Shopping Motivation)
wnefia gaualdaansaveaiuld Tnggnaisweninensualinnuidnvesuilaaies 1y

NNTRBALUY AINUAIYIL

'
o v o

aulinslalunusun (Brand Trust) vsngfia Anudadugniufiuuusug e

19l AFUNANAUNNTA UAIAIUABUSUA LU LAEAIANTINAANSITIUINLIINLNT AU

q ]

ALLEE
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Ui 2

255UNTTURAZNUIBMNIVD

NsANYITBEe “Bndnavesyrdnnmmadlsenauidwmasaniulingdaly
wusus tun1sdeinsesuseauiiudusnalulsvwmelne  Ined3dulavinnisduaituas Anwy
v A

enans wazawidefiineades iedranlddudeyalunis dvueauufigiu esnwuunseu

WUIAANIINISANET WaLLAI9LaluNITIVY fanalUll

2.1 luma S-O-R (Stimulus-Organism-Response Model)
2.2 wiAayAinamnesAUsENaU (The Big Five 30 Five Factor Model)
23 wnAafeaifuusigdlalunsto (Purchase Motivation)
23.1 wurAnii safunsegelalunisd erdeessouselen (Utilitarian
Shopping Motivation)
232 wurfaf saunsegdlalunisd eduersuainaugdn (Hedonic
Shopping Motivation)
2.4 winAnfefuanulindaluuusus
2.5 NTBULNAALALANNAFIVIWIFY
2.5.1 NFBULWIANYDINUIY

2.5.2 NNRFIVALITY
2.1 Tama S-O-R (Stimulus-Organism-Response Model)

Tuma S-O-R Wulumait Mehrabian and Russell (1974) laSuniswaniunann

NI nevaNetsednszduLUUAIadA (SR theory) lnglanatadanadn @ (S-

[
=

Stimulus) a9inlAAnNISRUELDY (R-Response) MLANA19AUW F U AU ULVRY “naln

Y

a A

el (O-Organism)” uaglsiFnsidaauiAsifunguid nanafe Stimulus vanededs
N384 UN15NTEMIVBIYAAA Organism ABAINULUTUTIUTYBILAALZYAAA Lag Response
vinufangAnssumIneuauesedsnszdu (Shen et al, 2014)

fn15l9luna S-0-R eg1sUszauANdnSalUAIUAS 9 WU NSATUEN Lay

@ v

dreudisy (Molinillo et al,, 2021) eghslsinulumaiindsnadinisAnwiesnitlumadu o
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L% W Theory of Planned Behavior (TPB) (Ajzen, 199 1), the Altruistic Behavior Model
(Schwartz and Howard, 1984) %38 the Theory of Consumption Values (TCV) (Sheth et
al,, 1991) msaiut1ufiu Theory of Planned Behavior lina S-O-R lulladufivgiuingaull
A HATUNNINTEYNUBININIYT (Lee and Yun, 2015) LA ILEUDLANBILUUBIATINAEIT
nszuumMsinauladeniufieensual nszuaumsmmNAnazaanila (Cognitive) uas
Yadeiidwaseoisual (Tandon et al,, 2021)

3eue Jiyoung Kim and Sharron J. Lennon (2012) 1élaaiflunisesune
fedfoides uazamunmuaniuledidmatenudilade Taefinnsanlidedemaramunimues
Fulwsidudas (stimulus) ¥ensusiddn (Emotion) uazmsuiraides (Percieved Risk)
Hunalnaiely (Oreanism) fidewasianinudslade (Response) wuindoidosveasules
nszduliguilaniianwidndseiiuleduazgaoilinisiuianudosdeivledanas
uderfuaunmuleddmaliguilaaiiniwiandseivleduazdievilinisiuina
Avsrauiulsdanasduriu soun Heeju Chae (2020) 14lannatilunisesuisfeguuuures
souv§u Limited edition fiarenulindalunsudndas wazaruddlaluniste las
fisaulyiguuuuvesseavingu Limited edition Wudain(Stimulus) wazwuiniiansznusie
n15uiRaAn (Organism) aunsuausnduaiulindaluwusud wagauddlalunisde
(Response) uanannn1s@nentuusunveaivladiazdnuurvewdndmaiuds S-O-R A
a1u1saulUlgFnyiluusunvesnisiinisnainsieiguiu Blend lbrahim et al. (2021) 1a
AnwAgfuAanssumeniseanaledeaiiie (Social Media Marketing Activities) Tidsasta
aruidlalumsdiugn (Revisit Intention) wudrRanssumsnsnatafiiudadh (Stimulus)
dwaleauinaemuind wazaulinsaseuusus (Organism) sumovauoadumudila
Tunsnduunaugn uenanimusnavasainalindaluusus fadudonansfiddalu
AruduitussziheRanssumenisnan wasarusslalunanduaniBemms

agiiuledndnisiluea s-0-R IWldluuunivainuaisdsd e (Stimulus)
dnilnnlaiiondesiudnuar vemansast (Product Characteristics) fidsnasanusislade
wazaulInglanusieg1sudtetnesdu (Heeju Chae, 2020; Jiyoung Kim and Sharron J.
Lennon, 2012) Failifisssuisedrudesiidnwilusuvesdnvazveuilan (Personal
Characteristics) fidswasiongAnsavesiuilnalagliluna S-0-R uififmunuideursdni
¥lnna 5-0-8-C ldFumsiauiainluma S-O-R Adnwluduvesyadnamassiuslan:
UABNAMNTUARISD (Extraversion) wazyadnainaueaulninisensual (Neuroticism) 7i

dsasannudalalunisvieaienluy191ds Covid-19 szu1a nazmudulanazanuile
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Usgufodmumaidums nudtyadnawnisuanads fidudad (s-Stimulus) dsnaids
UInfiuusesla (Introjected motivation) Lavdmadaausoniiosyn (Amotivation) wag
Tuduweayadnamarmgoulmmeetsunl dswailsuindernundesyn (Amotivation) ko
deradiauiunseqsla (Introjected motivation) kazise9dla (Introjected motivation) dwa
somsfusisnafumaiivaends (0-Organism) dewalsifiaaslaiazifiuma (B-Behavior)
wazaudulafiavdred susyiusvdmsunisiiunieivasnde (C- Consequences)
(Naman Sreen et al., 2023)

MnnmsfnwdiegunAdeiiieatemielinniluea S-0-R WY awnsoagy
lerilmna s-0-R Wulsmafiawnsathluldesurenginssuvesgnénildsudvinannsgn

nazgumednfinmuald Tnefiarsanlidnuazyadnnmdudast (S-Stimulus) Nvzdmwa

!
=2

sousedlaluns®e (O-Organism) FeazilbvianAninaulindaluusudtu (R-Response)
Fadulumanmuzaudmsvruidesuidlunsfinwdnsnavesyadnaniesddsenaud

danarannulindalussednnue Tunstensaalseauiudusaalulseinalne

A5199 2.1

A IveningIved

nAfeRetes Toride fuusiililuluea S-0-R
Impact of product characteristics | Heeju Chae (2020) Stimulus: EULLUUiadLﬁﬁ:u Limited
of limited edition shoes on edition
perceived value, brand trust, and Organism: N33U3AnIA
purchase intention; focused on Response: aulingalunusun
the scarcity message frequency LLﬁzmméf'ﬂﬁ]‘%@
Effects of reputation and website | Jiyoung Kim and Stimulus: %L?{mm:ﬁ@mmwmaq
quality on online consumers’ Sharron J. Lennon Auled
emotion, perceived risk and (2012) Organism: mﬁ:uiﬁmmﬁﬁmmzmi
purchase intention %?mmt.?im

Response: ANF3L9%D

Linking Social Media Marketing Blend Ibrahim et al. Stimulus: AANTTUNIINITAAN
Activities to Revisit Intention (2021) lguailiiy (SMMA)

through Brand Trust and Brand Organism: amulindalazaam
Loyalty on the Coffee Shop ANARDLUTUA

Facebook Pages: Exploring Response: ﬂ’]iL‘fﬁ‘Uiﬁgﬁ

Sequential Mediation Mechanism
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M99 2.1

agauIveiingIved (sa)

nAfeiiAedes Forf3de fuusiililuluea S-0-R
The interplay of personality traits | Naman Sreen et al. Stimulus: 'Uﬁaﬂmwﬁmdﬁﬂ'ﬁzﬂau
and motivation in leisure travel (2023) Organism: LLN@QIR] ALY
decision-making during the waviruaRlunsviedien
pandemic Behavior: Adslalunisvioadion
Consequences: Audnlalunis
eAUTEAUNBNITAUNA

2.2 uWIAAUARNATNIIRIAUTENBU (The Big Five %39 Five Factor Model)

WUIAAUARNAINTNBIAUTENOU U89 McCrae War Costa bA3UNITEBNTUBEN
wnsuae tneanansaindnyasyadnandfluglalunned natwr ansariins@nyiiu
yanaluesg 9 G"iguwf’i’mﬁﬂwﬁﬁsqqu (McCrac & Allk, 2002) uonaind 11u3de
ypdnam esduszneudinilimnuisdiivesyndnnmesianing o fuansienadnuuei
uanenafy sewinsyana lnedAyadnamivaniuaunsodaldlaedainiudetuuas
AfiBensegs wazvhlymsruiieaiulaseanayadnnmliiduesed wihilindmnsesd
1311097 0N WAL YARNANT LANA 19T Y Wiman R auiesiuin dnvazyadnaiwie
NATILTIAETEUR N SHANNAL ST NI dNWAENANTIL JULUUAMLAR WaENNSLARIBBNTN
orsualvesyana dudunasiuiarnnsaldiioduunyarasenundunguld §aviali
LuumagsuyAdnnmTadUsznevigninluldlunsdnidenyaeadviheu nsueniezdd

2/ [ LY. [y d‘ P Y o
wwilduasdulsauszam msudlylgmduiusamiuyanady waznisiienyaaalivineu

Mwnnzauls Fdidnivinisvisinulianuiiuiinuunegeuyadnamiie I Usznouves

a a

McCrae uaz Costa \unuunagauindfvdnvesdnvasddonlannuosynnaiiniianyini

imeilinuadluedn (AS15aU WAIMIIAR, 2558) BeusznaumeyadnnIn 5ngu Al
1. YARNAINAITUERIAT (Extraversion) dNBagUARNANUBIAUNGNTIZNAT

wandeen wedanhudavin e wavveulinTiuAInsuiugay wnwueiudgymidnoy

o =

wAdgmlamedies uavnsfinezldanuelvrasdiuiiieanniunasulunsindula

v
v v § v

wazyinbifaees AnaTY (aTaseul Aavigfia, 2559) fednwausiveuynneiuydulay
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¥
v A

a a ] =~ & a o Y a a & a o ¢
banLua wmwmmmuﬂuuamﬂuiamawwﬂwLﬂqumﬁums%wamm% (Peng et aL.,
2012; Quintelier, 2014)

2. yadnanaugeulnInigensunl (Neuroticism) dnwalzyafnAIMUeIAY

£
1A [ =

naufiinlimseiinnudieiuluaues saulrnidy AvIMsnWNRwele Aatudsinazianiny

q

a 3

AnLiuINYARasaLTenaudnduls waselnaudelratastisuiledam uazanaiy

Haviaesdaedla (a¥asnil dawegyia, 2559; Peng et al., 2012)

3. yndannmnisidasudszaunisal (Openness to experience) & NWae

£
v A

ynannmeesrunguilindiiunuinis uazlinsuddui q e fanuesiniesiniiu uaz
flsiieeslsfiusamanama veuiiagnaassddvifannsatioudlydymludinvionns
MU (P59 WANNYINE, 2558; Peng et al., 2012)

4. mﬁmmwmsvﬁﬁu@%uiﬁﬁ (Agreeableness) é’ﬂwmzqﬂaﬂmwmamuﬂauﬁ
widonudte [ufmunassonuuazufoRnudeildsunisiuneniumn videmndsdudu
nszuafiaudlngludsaunseyhaunguiazsoniuldednesnig Swusindwiuazul an
Usgranavseviandngulunisiganiing (Peng et al, 2012)

5. yadnagssfuga1udsa (Conscientiousness) dnwaigyadinamasiny
nauiliinazdssifouive seunou wasid edfuludaies ldideludsiiinemasosuisluld
Weshulumuanunsavesiayanasnnitanudelulynans (Peng et al, 2012)

Felums@nwndeivinisidmsinuiAayadnaininesd Usznauunlsly
N13ANBINAINUAIBLTUYE 8191 N13ANYINISERNsUMALULaE Rosen and Kluemper (2008)
insAnunfisdvinavesyndnawinesduseneuiiinenisouiumaluladiadedeni
daaw (Social Media) Wu31 YAGNAMMSUARIST (Extraversion) ianuduiusiunssusia
Aud1elunisld ey wagn1ssususslond wasyadnaing alugaiiudiise
(Conscientiousness) fAuduRusiunsuiarudelunislidau

Matzler et al. (2006) FATILVANUFUNUTTEN TGN BULYATNNIN AAINIY
91518IAUN3AN (Hedonic Value) nansenusawusua (Brand Affect) kagANuinA# oY
JUA INNANITANYY NUTIYAGNAINNITUARSAT (Extraversion) wazyuadnamnisilafu
Uszaunisal (Openness to experience) AuduNuTaEg 19l TydAYBIUINTUAMAINI
915uaiAN3AN (Hedonic Value) ypdnammsilnsulseaunisaliisvsnalaensaowusun
(Brand Affect) Tuvauzfiyadnammmiiansiaidvnanid susonusudsiun e al

v o

AMUIAN dn1UAKEINRNAINTYUATNNINNTITHARIR 11U SUS DA AN 981 TU o

o L3

ANUSENveINEN eI igendIngudy @enndesiu Guido (2006) wuityadnAImN1sIASY
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Uszaunmsad (Openness to experience) YAANAINNITHARAISS (Extraversion) LagyaannIm
Y o val va = - ) i & v ¢ P2
madiugaulas (Agreeableness) sianuigesledfunmAInNisgoniue1suninuian uaz
ypannmysdugainudnsa (Conscientiousness) wazypdnnimaiiussulnimnisensual

(Neuroticism) #nuesleafiunnlunistedessalsslev

o

wangaflimAdediulos nfnyieiuLwIAnyerdnnwinesd Usenauluwiyy
Y8an13na1nLazaelulyaat Loy adadaid Aavigia (2559) lavinsdnwuieaiy
NINAVBIUIAAYATNNIN 5 03ANDUNAINAR DA BIULYAAIN LasNgANTIUNITTO
\sesUsyauiiudua wudt yrdnamaduseulnivngensual (Neuroticism) WagyuaannIm
Y o v v = o = & G U =
n1sidiudulaf (Agreeableness) inudelulvaaiudasnilunguitldaseiniiy
Wotuludes mniemwliauiglaveiianiasessawasAsdnaansiieolidiiesidnadu
LavUARNNIMNITUARIAT (Extraversion) dunguidnasseunnreiuddu anudelulynais
= 1 ) = o § v = - [P~ o Y
Jedadounderunguillaig uagvilimnuiianuwelulyraanuls dsdmaludinuddla
Foin3 asUseauiudnena laenquuadnninnisilasulssaunisal (Openness to
experience) kazUAGNAINY g AN W59 (Conscientiousness) WU 2 naui by dl
LY A Y = dl' [ oA ¥ = & Y [
Anuduiusivauelulvaasiissnlunguideutiaanudulaludiies wazliros
Woludeldanunsaiigald aenndeiunuideves PengHsiung, & Chen (2012) NAnw
avianavasmuelulasean svesuAdnnmMinesrlsEne AeseAuANANaLINEI S
v & v ] a a = 1Y) = I3 a
Jelunistetiu wud 3 Tu 5 yadnandianugenlesiuanudendlasmans 1. yadnam

Aa v Ao [

Augaulmveesual danuieiieiiulaemansiiosainnisiiddendnasdeludiie i
Tvnausaninuansovesny 2. yadnamnsidniugaulaa danudeiiendiu
lasmansilosanlunquitfidsedetionauduiusividuldnaunduiu Jainufdfaiy
demudlnguuRnuiuuiuinnivievisesientu way 3. YAANAINNITHANIA Daudl
&, oA ¥ ] 4 o 1Y Y o o = Yo
i lunquitreudisdinuedulunueudsignsiiidmanianuainaieiae19zla su
AugeslagaansitiuwasinuduAUTev B IR LeS

sziimulauunfayadnnmmesddssnevasnsadilUldlumsfnendaignis

v (%
a

Welinsufiangfnssuvesuslaa nswusdiunainuazaunslagels dwsusuideguil
yadnamvnesAUsEnauingfsanyuzyadna LAz ldevewluslaniinedouazaiuld

a U o a o Y ¢ o | ¢ | ¢ DY)
\A303UsER VALdNIRadunIsusUANdluYamseaulal wazemesilal uwazdide
fa1sanAnwnguyadnamadiuseulmnisensual (Neuroticism) Yaana1mn1sidnfiuy ou

166 (Agreeableness) wazyninaInnisuandia (Extraversion) Midunquiiiiniundg elu
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Tyaane lud1uvesanuduiusaonissusamai wazaulindalunsnindusives

PIUsEAURUALIRasall

M54l 2.2
aaniseiiAeatos
nAfeiRetes For3de dovnluamiade

The Impact of the Rosenand | AnwAsdfudvinavesyndnaniesiuszneuiidsmanens

Big Five Personality | Kluemper | seasunistéimaluladlusiulediedoinsdsnuesulay deausios

Traits on the (2008) fldunaneduauwaidalansuinuuanaimiasainy

Acceptance of Aaendaltnuvesfldld lnenansidenuiiyndnainnis

Social Networking wanadia (Extraversion) dAuduiusiunissuitiennnudiielunis

Website 491w uazn1ssuiuszlent wazyadnamysiugaimdnsa
(Conscientiousness) flAuduiusiun1sfuitisanuitglunis
Ty

Individual Matzler et | AnwiAduduiussevinsyadnamyinesdUsenau: YadnAMNNg

determinants of al. (2006) waneda (Extraversion) wazuadnaimnisiiasuuszaunisal

brand affect: the (Openness to experience) TUAMANNINDITUM LALAIIUT AN

role of the (Hedonic Value) nansgnusauwusua (Brand Affect) uagaau

personality traits of fnfidouwusud (Brand Loyalty) Ingnani1533enu3nymannnnig

extraversion and wanadia warypaNAMNISIUASUUsEaUNSalllauduTuSae 19l

openneits HedAgysennAnvesualAUIaN Vo IWEN ftuel a'wam':ami

experiench A51INANTENUABLUTUA UaZAINANALAEATI LTBIINTIIEDS
nauiidunguiinevaussioduimisensualldinga il
ausadrlunnunisnatnluniseandudlminievindiu
dudSunsnefuaenguilldou

yAANAMNEUILAA atasni AnwAudNiusTEnINyARNNMNNBIRUTENOU WasNgANTTY

audelynans uaz | fawieia nstevesuilnafitouarasldiniosussiuiivinlun wuiiau

anmmmi%a (2559) aulngfienuniesUseduiuilaaianudonndilafunsnad

S sUsEauRuaLIAa daudiglunisineu asAner 33asn AseUATT waraun I
audiu uenndifauiyadnameugoulmanisensunl
(Neuroticism) uazyadnn w5t ugBulda (Agreeableness)
uATYARNAMNNSLAN (Extraversion) udnwaizyadnamil
farudeindudvesiuusmalasiane dawadenginssunis
Foilallgmieionen
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Personality Traits on
Hedonic Travel

Motivation

et al. (2016)

SRTRLCIRERARN YOI Wemlunuidy
Effects of Pedro Manuel | Anw18nSnavesypinamiiasdusenausousagelalunis

vieufleaduesuainimidn (Hedonic Travel Motivation)
917 nMsvisaieaiiawnneu n1svieudi v enauniann
ANNLINRBILAY N5V il enasvadeanluy g
Vioaflsaiiod1siatmusssuiiuansns Inonan1s3senui
updnAmMNIsUAsuUsEaunsal (Openness to experience)

P

wazyAdna ﬁwg'aﬁ"uq'mm 153 (Conscientiousness) i
avanaeuInsousegalalunisy sufleaduoisy alAuEAn
Feliesrnsansavireudlaluslnduesiinvioaiien
wazaisnagvdiiterinunanisitensuausinImio NI

RINEVDINVIBLAEIMUANEEUARNA NS

o)

The Level of
Concern

about Feng Shui in
House Purchasing:
The Impacts of Self-
efficacy,
Superstition, and
the Big Five

Personality Traits

Peng,Hsiung,
& Chen (2012)

AnwiAuduiusseninueinn i srUsEney AuLGe
diuyana (Superstition way Self-efficacy) WavAIUAIA
Weanueede nuaad elulyaane (Superstition) i

MBNaLTIUINARTEAUAIUAIAYDILARZYARRL AT VS

g lurauef N155UF AMEWITARULDY (Self-efficacy)

@) D

a a

nSnarfeau waznan1s3dedwandliiiuiidnvus
yrannmaUsznsiiendeslesfuauidelunans uas
Snwazyadnaind Usznisdanud euleedunissud
ANuaunsavesauLes nandndenis dnvazyadnan
ANUNT0AINANING BUA BDTEAUAITUAIIAVDILA AT UAAA
Rerfuansde iusuusdunaiswosanuidenidasaians

waznsTuIAUELsalunues

The influence of the
Big 5 personality
traits on young
people’s political

consumer behavior

Quintelier

(2014)

Anw1AIUF NI US ¥ NTNUAT NA M 103AUTENBY B
NOANIINNITUTLAANIINITLT 83 (Political Consumer
Behavior - Ms¥eduAIAIEmARaN1NdInY N15iilae Lay

4

daunden) wuil yadnamnisidasudssaunisel

a

(Openness to experience) kagypanAINNSUTURBULAR
(Agreeableness) fBVEwaLTIUINABNGANTIUNITUTLN AN
NsLiles dyAANNINNISHERNSFY  (Extraversion) dBngwa

LHaUAaNGANTIUNITUTINANINITLITDY
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M990 2.2

awv o o

asanaseineg1vey (se)

nAfefiRedes oride ovluamiade

Shopping Motives, | Guido (2006) | AnwiAuduiusIENINIYAGNNINTIDIAUTENDURABAMAT

Big Five Factors, and nsdeduorsuaiauAnuazifessadsslovd nuin

the Hedonic/ ypanAmMNIsUasuUsEaunsal (Openness to experience)

Utilitarian Shopping ynannmnsinAugBuldR (Agreeableness) uazynanam

Value: An Integration n1suanwia (Extraversion) fAnuduiusiuamAinisde

and Factorial Study ﬁ’lumﬁmﬁmmﬁ:ﬁﬂ (Hedonic shopping value) Tuwaue i
yadnama s ugaudu§a (Conscientiousness) Waz
uAdna1InAlue aulninieesual (Neuroticism) &
auduusfuamaIn1g e sesaauselev (Utilitarian
shopping value)

2.3 uuiAnneaiuusegslalunisie (Purchase motivation)

ﬁfﬂ%wmsmaﬂﬁjum'emfﬂmié?ﬁyamamﬁm%ﬁamﬂﬁ%’umamﬁm% (Bloch & Richins,
1983) ust Tauber (1972) Tdsnfarruaeinsgendnfasi (Shopping 3funssuaunis
#1499 lumsdamuansiaeififiae seun Hirschman and Holbrook (1982) Iridfls iy
“mateutly dmmnefsmsuaamauiiudy Ussaunisel auniemans auimdamay
wazusgdladuensuallumste sounfiimsfnuiiouisuistumsuilnauuuideess
Usglewd (Utilitarian Consumption) Aun1suilaas1usisualai1us &n (Hedonic
Consumption) Anuian @1 Babin et al. (1994) ldfinslidiionnieatuanevesnisie Tu
wdveInAInuesIaUsElev (Utilitarian Value) fuane1siuesualadusian (Hedonic

(% (=3

Value) wagnivin1slananduni1sdnyiseen1s@e (Purchasing) lugvauiunvodusegdla

v
a v A 1

(Motivation) siely faifusideiitsazutusegdalunistesenduusgdadeossauslovd
(Utilitarian Motivation) wagls¢33laaua1suainl1uian (Hedonic Motivation)
wssgslafieifusudsnisiifinisiunAnuogiaunsuate Babin et al. (1994)
wu11 n1sdedasussgsladuorsuaiaauddn (Hedonic Motivation) iBv3nasongfnsay
st oveauuuildldaunuly lurasfinisdedisusegsledsossavsslon (Utilitarian
Motivation) lsidsnasoaauidladouuuiilaldaaunuld Dhar and Wertenbroch (2000)

= a Aa dy a L4 dy 1% L4 fnt
Anwdvsnavewsapdlalumeiiessauselon wasusegalalumstesuensualainuidn
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T Y

songinssumsinaulaveuina wudwdnduaivnlungeiionnuduiaddnsnalusyau
-'-N' 1 a LY o’d‘r—ﬂy Y £ s v v A Qy a (Y (3 1
Auwanaeanudndueingeiionisldeu luanunsalidesindulanmdndamiuisegig
a LY ¢ A Y a o [d a [ e v Qy ! '
nanAnuieauTuiedlinas Jundndueinsesiialuieou Tukdyuvesnislawan Park et al.

12

(1986) Lo @ nwmauseloguvasnisinuanlglawan 3nnannuginuessauss Lol uay

Cd‘dﬁ-/ L3

HENA U ATUDITUNUAZAIUTANNUTY KA AT I NI BULUTUAN T A1UDITUAAIUTEAN
(Hedonic Product) 9gdiaum3idlsugenindudiduessausslond (Utilitarian Product)
gnuIwsegaladeassayselev uazussgslasuosualainuidantagnualuldesng
nfrewndlun1sidenidivinis Sadenuddguinlunisiiuasiaindasasilunain
wasUgydnasunisue waznisdndulanisnisnain msfnwidwanddiiiuiiusegade
Gaessauselovtd uazusegdasnuensuaiiidviswasenginssuguilanluseauiiunnsrafudn
A
2.3.1 LLiﬁ@Jﬂiﬁliﬂﬂ"lS%ﬂL%QE]?‘JQ‘U‘J%IEJ‘U‘IE (Utilitarian Shopping Motivation)
LLiﬂleﬂiﬂumi%jaL%ﬂ@i'ﬁﬂ‘diﬂ&sﬁﬁ (Utilitarian Shopping Motivation) 1
Aeadossunisléaiu (Functional) 3o siidudedld lurmsfiussgslalunisteduorsual
AU3AN (Hedonic Shopping Motivation) Fuierdestuanuiionels fududidudes
ildnnninussgdalunistedsessnusslond Taoussgdalunsdoieossousslovild sy
msAnwlufidafinainnats Tne Mikalef et al. (2013) na1291 o3saUsylonyd (Utilitarian)
v veusgldoudiuiladeaifonaaduedesdieniiusloviwasiusyavsninly
MsAummaEn S @eandestu To et al, (2007) AN nUUTIaewesgslalunts
Houtiseaulay wuiwildumanavesnisterlsoouladfde wsgdlalunmsdedessn
Ustlowy ag13nuaunsalunisusendaiiu (Cost Saving) 31An157 18 ruanunsa
Wisuisusmudnsael uaztesmnansusiisiaenadld daduessnusslomifledea
fifenouliunduslag Snitadsdinisfnuluifvesanuazmnaiefithiauelnsludeaiiie
Slegldfumedn famidnse
2.3.2 quﬂﬂumisﬁya A 1u8154ai A4S dn (Hedonic Shopping

Motivation)

wsegslalunsteruensuaiainuidn (Hedonic Shopping Motivation) &

[
=1

MUFIUN1INNITANUTEAUNTALTIE UV ATy ARaLAL LTI UTEAUNI5AITIUIN 1ABNIs
U5uusauszaunisalimaniu (Ryan and Deci, 2001) uazdagnimvualiiduiuusiass
NOANTTUNANATIUINADANUABINITNIRATUTUF IV DUA T UAAS LU ANUNanelaly

Fin Anunalanediny wasianelaluauaiuisadiuyana (Huta and Waterman, 2014)
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AonAdDIfiy Berezan et al. (2018) Mnuimaniliuvuludoaiifeilunumddalunisussg
arwianelaveusasyana uenani mafnuduandfifiuiusegdalunistodiuesual
AU3an (Hedonic Shopping Motivation) JutladeniafivilfiAnniseensu waznisi
ssvvoaulatinld el lwdeailie uanivledtondnsurioaulat wosdsdnansenuogiad
tHoddnerusiavesyaaatunsliiiulefiedodiediuesulay
finsAnysuunniidnwiieiiunssuiunistendnsusimisooulad 7
THuuAnvosssgdlalumsdediuensuaiauddn wesundadldunsfanudedng
wanseiulunuddedaduinig ffusn fie Aueeiniosniiiu esunglainluwuiliuves
Juslaalumsidneuduiulediiie Aumnan fusilmififiauuiauls uaznouaueand
doanstagldfudeya Wuflvensufuitanuesndesnifudufuumdsiiunvesusagdladi
wiassdmsuuana warduasulimannisdrsiawagnisseus (Rohm & Swaminathan, 2004)
Tumsndufufifinsesuiglundyuvesiiinnumudiu wazautiufis Ssazvioudsuilives
fuslnreeulavfiaslddudatufanssuiaiuorsuallval q wagaruufiwiwanion aga
A"39 Livestreaming (Kim et al,, 2010) Tutunvesnisduaninsinuuieddu “ussiisgn
ysanen” Gadudndfvilaifnisesuielundvesusgdlalunisteduensuniandin Lo
sudnualnsueniiaznan n1seonuuuiiaiiegadi n159a9 ALSeUdY (Martinez-
Lopez et al., 2016) miﬁﬂmLﬁ'mﬁ’uﬁﬁLLiaﬁaaﬂmqmamﬁs'?}uiﬁt,ﬁumaé’wédw Tuusunve 4
nstevdsonulad sudnuwalnsusniiveaduldansnifiuarundamaulunistauts
ooulatl ThAnanufianelalusedugs uazadrannudidlalumsdennniy
dmduenATetuil LLi\‘li]Jﬂi]SLumi%@L%Qaiiﬂﬂ’iﬂﬂsﬁﬁ (Utilitarian Shopping
Motivation) vanefia aumidudedldveaniossiuiudusnaiiuilnausaiiunazyinli
Aansindulado 1y 5181 drudauaiumanis aunwvosTanild undsiuwesiiumna
LLazLLiQﬂﬂﬂUﬂﬁ%@ﬁﬂuaﬁmﬂjﬂ’ﬂlliﬁﬂ (Hedonic Shopping Motivation) #nefis AauAaT
Tanunsaseuiuld lnsgnasimwesminersuainiuidnvesuilanies Wy ANEIBIINTRY

iu Mseenuuuidniuguslng anunileuvennIasseauiudnnaluldaziusus
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]
M990 2.3
ao S o
aIUNILIVNNY IV
MATeNRYITeN YorIY Wevlunuidy

Consumer Choice Dhar and Anwdnsnaveusegalalunisdeilsessauselevd uay

between Hedonic Wertenbroch | wsegslalunistediueisualmnuidnsengfnssunis

and Utilitarian Goods | (2000) andulaves{uilan lneneassimdndusilanguilan

Benfazislunnltidenseninmwan Susingeionisld
1 AundndueiAdauaduetsua lunismaaes 1 7
Dundasiasifiannsand oldild wuiwde e
mutuiainasdundnsusidedisluewile ety

a 1Y I3

NARA AN F aLfi on15ITu welun1sneased 2 My
NARAUN TN AR LAY D8 19HAAN U N bTUIUY %S 05
ndnvalldannsanmaunuld Wy yad1an wudn

v oy v a

firsaunisneaesazindulafisdnduriddeiiontsld
uluneu Feauisauluusuldluvsunvesnisnaia
wiodudnasun1sveld 1wy n15vIeTasuRTLTuRY
assaUselavionvazifivliiinismeaesiuioassensu el

subiuAguslnadndulatoneau

Exploring the
Business Potential of
Social Media: An
Utilitarian and
Hedonic Motivation

Approach

Mikalef et al.
(2013)

ﬁﬂ‘lﬂ’lLﬁ‘&J’JﬁUﬂﬁﬁ‘&JLL’N@GIR]L%G@ﬁﬂUiSIEFUﬁ wazwseala
suensualrusanvew vy Fdsnasioruddlald sy
Todwadiie wieadrenmulduseulunisuy sfunasiy
slunudndasivazuInsludeluilaa nan1s3denuin
wsegalaidenssauselevd wazusegeladiueisual
mmi’ﬁﬂﬁ’;udwaaﬂNﬁﬂ”ﬂﬁﬁﬁgﬁiammégﬂﬂ%mu
o goafiiie Taousagilaideessnussloviinseduls
Alfnurundadarivuivledfeauasain wavnisiden

nandueiliuansoguunidnivled diuvewsegladm

=

915uAlAUNTANT NTE W [T uADmTUA o Yuziy
(Trend Discovery) kazAuidnasnisragdelun1sAum

dene o Tule@uaiivy
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A5199 2.3

aov o a

agaiseiineIves (se)

nAfeiRetes YorIY ovluamide
Shopping motivations | To et al. AnwuAeriudvinaveansagilaifeessausslonyd uaz
on Internet: A study | (2007) wssgsladiuensuainnufdndeaudslaluduniuay
based on utilitarian audalate dwdemnseaulat wuhusgdadessn
and hedonic value Uslovd Wt muaeuddavesuilnalunis fum
wagArmsalade ussgsladuersuninuidndsnsa
Tngmssioauddlalunisdun wasdidvdnanisdouse
arwsialafiazde usiusagalaanatsznisiiiinanseny
pg 19l ded At wAediu winsegeladsessauselov
Hudulsiiddvswannfigaemuddladumiuas aanm
#slado 017 Awavaan n1sUsEndaEy (Cost saving)
ANUNTOUVRITRLA UazlsegalantuenTualaugan
9191 NMsHASuLargILY
Investigation of Kadinetal, | AnwuAeadudninavesussgdladiuersualaimidn 4
Hedonic Shopping (2021) dqwaﬁawqanﬁmmi%a wazawlindlavesduilanluy
Motivation Effective woUNALAT Y Instagram wuYusegelan1uensuDl
in Impulse Buying mmi’ﬁnﬁdawaa&J'Nﬁﬂﬁﬁwﬁ’zyafam‘amsé’jumi‘ﬁyaﬁa
Behavior of Female wssgslavui ugnuveantsuagde (Adventure-based)
Consumers on L.mau]ﬂwuﬁugmﬂuaﬂmmauﬂmsJ (Relaxation-based)
Instagram ussglavuiiugiuasnuat (Value-based) uazusegele
Uuﬁugmﬁﬂﬂu (Social-based)
On Happiness and Ryan and Deci VlummismﬂiiuLﬁﬂaﬁumm’s’uuﬁua&ﬁﬁiuuu’ﬁmj‘u
Human Potentials: A | (2001) azuuuelaiing (hedonic well-being) LazLulfn
Review of Research Lﬁﬂaﬁuqmmammug%luﬁﬂﬁ (Eudainomic well-being)
on Hedonic and wutwnAnguazuusladndsutiuluiimugy uay
Eudaimonic Well- Jadeiidmuarnuduegiiddentslésumiuauiaznis
Being wanidganmiuvin duuumiswuvylelufindas
yaduluianumneuazitmunglunisdisedin was
Jadui dmuaandueyiiddenisdniuiialdonns
(il
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A5199 2.3

aov o a

agaiseiineIves (se)

o

MATeNRYITeN YorIY Wevlunuidy

The pursuit of virtual | Berezan etal. | AnwimmduiusvesUszaunisalnislidauladeaiiife

happiness: Exploring | (2018) ABNISULEINMIAINEGY (Virtual happiness) \onauaues
the social media ANUABINITNWNITANUARULES (self- determination
experience theory : SDT) Tum1uad1uduwus (Relatedness)
across generations AI1UEIN1T0 (Competence) warAI1uLT WS @5

(Autonomy) WU 1UsEBINTIULAULLOLITY Y 199U
Toifoaiiioi oneUaueIAITUABINI1ININA 1Y
AITUE UNWUS (Relatedness) WAL AITNEINITA
(Competence) Usganslutauiusistu X Idauleidea
fifieufi 0 UAUDIAIILA BINITNIEIUAINAILITA
(Competence) waganuLdudasy (Autonomy) uway
gavi1eUseynslulauiueLs ¥y Baby boomers T9e1u
ToiduadLieLi onoUALDIAIIUABINITNIA 1Y

AMUEIU5 (Competence)

2

A Typology of Online | Rohm and ﬁﬂwﬂizmwﬁamdaaﬂaﬁ (Online Shoppers) A4
Shoppers Based on | Swaminathan LLid@ﬂﬂIumi?ga suienuaranlumsdensesulad
Shopping Motivations | (2004) Aidwosdug Wuﬂwmmmwaﬂﬁzmwuaaé’%yaaﬂu A
Uszian tadun () &'F o iuaa1uazaan (The
convenience shopper) iﬁﬁ’ULLiﬂ@JﬂﬂUﬂﬁ‘%ﬁJmﬂF"ID’]@J

a

d@zain (2) si’??amimwmmwwmmma (The variety
seeker) 16’1’%’11ngﬂﬁﬂuﬂﬁéﬁyamﬂm’lwmﬂ‘mm&Jéua\i
$ruf Ussnnwdndad uasuusud (3) §oidainu
auna (Balanced buyers) lasuusepslarunatsainaiy
AYAINUATNITUAIIAILNAINRAY (4) Q’%@ﬁ%au%@ﬁ
37U (The store-oriented shoppers) 151}§'ULLN§GIWW
Fua1nnsluil $1ud195 e 1w AudssauT ax

v ¢

ATOUATOIAUAYILA tavn1siuduiugniedanu
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A5199 2.3

aov o a

agauIveiingIved (sa)

nAfeiRetes Foride ovluamide
An Analysis of Self- Kim et al. Anw1AUFNNUSIEN 19 Self-construal mon1sldeu
Construals, (2010) loiTeaiiiiy (Facebook) wagauiieanela wuinn1si
Motivations, m’mﬁuﬁ’uﬁ‘ﬁwﬁﬂuﬁﬂwmsmsﬁqu%aﬁuuaxﬁu
Facebook Use, and (Interdependent self-construal) &7 A 1udUN US AU
User Satisfaction wssgdlamedennlunslilaeaiifeuazusgaladenand

Wiluganufienelasienisldnuledeaiide Tunnsaiu
Frunsdanuduius dul d uludnuwueianinuies
(independent self-construal) Laiaunsaidaulesiunig

TFuludeaiingla

2.4 wuaaanganuauliinglalunusud (Brand Trust)

1% A < 3 [ = v w6 1 Y oa
aulindataluasrusenaundntumsfnwiaruduiusseninguilaauay
I3 Y I3 ¢ o Y a = v s Y
wusug aubindaluwusud vnenuddlavesiuslaanazlindawusud uazaiands
HARNTITIUINUI 1Ty uadLd e (Lau & Lee, 1999) Tugnsunilaguslaaniands
HAGNSLTIUINDINNITEDNRUTUATBIRNY Delgado et al, (2003) Buduittuvausniujdunus
fukusud Juilnpazaiuanusdanuasndeninniniusuineusuatuiinnnudiieio way
SuilnveusenaUsyleviuavatannisvesined lumsnduiu “Anudess” [WuladedAy
dmsuanulinnglaludusus (Bhattacharya et al,, 1998) wazUs¥dsmnuliuuusuves
AuSlaalunisiieniusuaiazn1ssuiaansanide Wang et al, (2010) Wud AU kae
Usgaunsalvesguslaadeuusud Aenunvesmnulindalunusud wazanulindaluuy
JUANTN1AIN 3 Yeane lawn Mmslawan msventindeUn wazUssaunisalvasgly Laedl
avEnaIINUsEAUNMIaIveldganan
1 [ v I oA o a [ (% =
ag13l3AnunslInslasusualdlgiieanismaninfsiiuauanvus e
UsgavBnmuaandndoe uidesaudanisussdunieensualiig 8aAUsenouneITuainse
asuaienunsadiludanulinedalukusud louA anuaianisiennuiewmswasuusua
(Brand Integrity) LazANTRERY F95UIANUAIANINIMUTUAIEANTUNTIABAT TR
naUszlevasanvesiuilnadmiunandaminuienielauusuaiu (Becerra & Korgaonkar,

2011) Tuusunveanisitgsnssuseulauanulindaiiodudseiiud Ay wazsduamng

Ref. code: 25666502115196UBA



22

anf1ueaulind1@endndneiniudneudse (Gefen & Straub, 2004) A UNTTLAHNAIN

TindlavesgnandaduddrdglunisAdnesulal Jwusudaisadinanulinndaves

[

anAbarunsuUsludszaunisalnisidndnsdael (Sharing) Walasuasaaruiulaly
Hansaueilvunana (Jiang et al., 2019)
asilindlalunususidvswaseviruafvesuilaauasnainssuiAsadeeiy
wusud sadsnruddlate auafuazanmind msfuiianariveausud wagnsuande
WusuA (Delgado-Ballester et al., 2003) ﬁfﬂ"“ammidauimuhﬁumiaﬁ’udwmﬁ%’uﬁﬂmﬁwaaufu
susitiu (Percieved brand value) sanfns¥udnmandansldan (Functional value) n13
SuinuAugessauseloviuazyssdninnvewandmel wazAnsTuiAuAImMIeITIal
(Emotional value) ﬁié’mmﬂmmﬁﬁﬂﬁaaﬂ'nwmmimiﬁmamﬁmﬁa%ﬁq%u (Oppong et

[
v v [

al, 2021) AsliunmssuinnAveswusuATdmanswanulINdalunusudlnenss {3839

fiansaniasfnwimulindalunusud Fadunadnsgavingainusqelalunisdendndue

LA309UTEAURUALIAD

(% [
a =

dwsunuddedud anulindaluiusudvuiei nsig uslaadiaudadu

Y] I3 saa '

HAUiuLUTUA IAnudiodnaslasundndurnlnuaimuiuusudlavanld fausde1avzsios

9

a o a

w3gyiuaudsaainuainuatenwa ndsasdanudulafiarlindadenusud §37e
fansantinnulindalususudidunginssunevawesvesgnAndudunadnsgarineainnis
NanA1susnusegalaidisessausslovd wazusagslasuersualanuidnainniauusua

d‘ U a a
LATDIUTLAUNRUFUIAS
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A IveiNg T4
nAfeiAetes oride Wennlunuidy

Effects of trust
beliefs on
consumers' online

intentions

Becerra and
Korgaonkar

(2011)

Anwrdvswavesmalinddalunusus derwdslania
ooulatvosiuilng enudilafiazde uazaruddlafiagls
Toyadiuynnaniseaulal wudaulindaluwusuddea
semuddlaneoulay wazifud$dumindosnisiiia

gaAYIEN1wBItEaUlal

The influence of
brand trust and
brand identification
on brand

evangelism

Enrique

(2013)

ﬁﬂmﬁmﬁ’uamﬁwamaqmmﬁmWuéswdw;gﬁimﬁLLazLLU
SuATideHafoaINLUTUA (Brand Evangelism) fiuandianis
afuayuey 19T uLIIouuTud Tnadauusiid ouleeiy
AuduiusveajuilnAkaswusuafe Anulindaluwusud
LardnanwaluodLUIUA (Brand Identification) wazl#n
wUsamnuusualunsNauREIUsE I ag Anssun1seaus U
warNITATUAULUTUA Usenoudienginssuatuayuy 3
Uszns Toun mnuddlalunisie msdndadeuan wavnis
WIANIUUTUANTITIN HANTTITINUIT AUFUNUSTENIN
Juilaadunusudiidnsnaseainuusud Tuvagiiny
ndlalunususiiovsnadorudslslunisdouasnisgneds
LBIUIN DRANWAIYDILUTUANSULBNENARDN1TE198IMUTUA
Tudawanuazmamafisdauusudguds nsdunuiinelfidiy
fandwesnuduiussenitwuslnauasiusua tunns

daasunusualudnudyamil

Relationships
among Utilitarian
and Hedonic
Values, Brand
Affect and Brand
Trust in the
Smartphone

Industry

ikram et al.

(2014)

AnwuAeiummduiusseninsnuAndessaUsloviiuay
AMAIAUBNITUAI AN A NABNANTENULUTUALAT AT
13elalususud lugnamnssuanisnliy lasldvionas
d19rnveauladiug iy ruanis ninuludssinansi
AN TEYIINUATIDTT0UTE LT UMALAMAIR LD TU O
AUT AT INTNA0Y 19UINAONANTENUABUUTUA LAY
HaNISENUABLUTUAL DS wasd1slitudrAgdeninliingda
Tunusus wiuAwgsessaUsyloyiasdaudunusid

vanfuaulinsdaluwusud winuadiuesualnuidn

naunuNldfidndnassadidedwysomulingdalulusun
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A15199 2.4

aov o a

agaiseiineIves (se)

nAfeiAetes oride dovnlumiade
Trust in social Mingmin et ﬁﬂmﬁwﬁwammm‘a%’uiqmﬂ'mwﬁ'a (Perceived Media
media brands and | al. (2022) Values) aoaaulindunusudleifvaiifsunannosuves
perceived media U 19U Weibo uaz WeChat wudn (1) gld¥1a3usuiane
values: A survey wuuulumsldueunfiadulueaiiive (2) n155u3AMA
study in China i omanidnansenuiiuanastusenialiandaluwy

suilniBoaiife luvuefinummuiuis auduesotele
Wea wazanmanusn1siiny dwalagnswioninulinnga
vouusuAlndoaiife audvesdoya uazauANsdoans
lussdns dwaniedeudeninuliindavewusudlefea
M uluidea auA1nuduie anAuaTeYglyida

WATAMANE UL NG IAY

Development and | Delgado et AnwnuaAals osnnulingdalutusus Inenuin (1) A

@

validation of a trust | al. (2003) Tindagnuesindusinguinddy wazdunildunuauds

scale MeInsuINgalumudITusTEI L UTUALaEEUTLNA

v d

waz (2) aulinddadunudnvausiiddgiiganuusud

@

ausaduinvels

A Formal Model of | Bhattacharya, | Ainwusesrulinngds Tneviuinvauadiviiliuianisysun
Trust Based on et al,, (1998) | Mslusemaswmulindalunudynisidesnlufidm 91in
Outcomes AUATALLYeIAulIngla Jdnwiialilafisniaal

9992711152909 Ak UGN A DR ANA RS LAZLUUNIANIED A

How Do They Wang et al,, ﬁnmﬁw%wamaqﬂizaumizﬁﬁuaﬂﬁuﬂﬂﬂ‘ﬁ'dqwaﬁiamm
Really Help? An (2010) 139lalususud Ingeuisuiudn 2 Jade Lawn n1s
Empirical Study of Tawanuazn1sdeansuuudingelin (WOM) nan1s3denuin
the Role of Uszaunsaiveaguilaa mslewan wagmsdeansuuuuin
Different souniidnsnasoninulinddaluwusudfiunnsieiy Tng
Information Usvaunsaifuilnelininageiian uenaniuszaunisci
Sources in Building suawi’u%fiﬂmé’@ﬁ'ma@iaﬂ’mﬂfhwﬂﬁﬂmmium‘ﬁdmmsmaz

Brand Trust 19904
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NNV

VA o

Yoy

Womlunuise

Knowledge and
Trustin E-
consumers' Online

Shopping Behavior

Jiang et al.

(2019)

AnwiAuduiussenineniug aul3ndlalunisveuis
soulayl uazauddlaiazveudsesulal nanis3sonun
mmj"ﬁm’mﬁuﬂ’uﬁ‘l,%qmﬂﬁ’uﬂ’gmi*ﬁ’mﬂﬁu,l,asmwaﬂﬁq
poulatl nandndendsnuiidaimgifeatunisvedis
soulatiunnduazindanarddaszyevt sweulavuiniu
wwafUatunisfaneeulataisiiguslaaiaaiug
Lﬁ'mf'fumi'%”ﬂmmmﬂaaﬂﬁﬂsuaam'ﬁv‘hqsﬂiimaaulaﬂl,ﬁu
WINT U Lﬁaaiywmmﬁmﬂﬂﬁﬁ'wcﬁuﬁmiuﬂ”ﬁsua’d’?jq

poulail

The Importance of
Value, Image,
Credibility and
Trust to
Repurchase
Intentions in Over-
the-Counter Herbal
Market in Sub-

Saharan Africa

Oppong et
al. (2021)

ANWIBNENAVIN NN WAV DILUTUA (Brand Image) AN

£

1Hdla (Trust) wazmmiwgeds (Credibility) odiAn1ssus

U

ANALUSUA dunsiuAudalalunstednlusainayulns

q q

a

ATMUINTILAIULHBST NUINANANYAIVDILUTUR AU

=~ [

131918 wazanuuwdededdnsSwadesuinmedfnissus

Y

ANANMUTUS Feazyigasuauadlalunisdeguindy

2.5 NTBULUIAALAZHNNAFINUINY

2.5.1 NSAULUIANVDIUIY

AINMTNUMIUITIUNTTULAZ UL MNYITD LN BUTENBUNISANWY LI B9

ENaveIYAINAIMTNIAUIENOU NawasanulIdalunusud lumsdeinIeauseau

Hudnsnalulssindalve ideladliunsfnunseuwuifnuazauufgmunisidelaeiini sl

lutaa S-O-R (Stimulus-Organism- Response Model) 984 Mehrabian and Russell (1974)

wldUseneunsAneidensell wagkidulaasensaulufnuarauNAgIUAILans Tun1ng

2.1
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AR 2.1

ATOULIIAA YN IYTTE

Stimulus Organism Response
HUIAAYAANNIN 5 B9AUsENBY umﬁmﬁtJ"Jf'fuu'Ngq‘la"lum‘iéa
(The Big Five) (Purchase Motivation)

H1

Extraversion Utilitarian Shopping
( Motivation H7
H
Neuroticism Q Ha Brand Trust
\ Hedonic Shopping
Motivation

Agreeableness

2.5.2 #UUAFIVUIY
2.5.2.1 ANMUFURUTIENTIUARNAINNITUEAIAD (Extraversion) Laz
w3931alun15%a (Purchase Motivation)

UAGNAINNITUANAT (Extraversion) e ulundvoedfsening
uana Aunquilliauddyiununinven sufdunusnisdeny (Costa and McCrae,
1989) Matzler et al. (2006) wuiguslnansiyadnidameduuliunazuslnandnduginui

A 6 1 . , ' oAl = = v
AULBIYBUNTBAR15UAISIU (Hedonic Consumption) 11ANINAUNELEY LTB931NTA15I1
danuluszauiigalsfulanzudslulssaunmsalvemuiugau waswnniiulanag uils
J o 2 A a & a [ ¢ 1 o d‘ < oA Y
Auzdveauilafiasandeandndueiuiy wazidosnilundunvuyeulunisidndeny
Jevibirunguiluminibedeuiu Julnuawnddinszdulnd g avhlinvnaiauleed
l@u® (Busch, 2020)

Helmi et al. (2023) WUINYARNATWASHEARRT (Extraversion) way
wsagsladiuensualauidn dansnasgreunaents¥euuulilanununiseaulal
(Impulsive Buying) @nnaadfiu Guido (2006) inudn UAANAINA1TLEARAY (Extraversion)
fianudenloaduiniuauaInsyesuensualanuian delu {uslaaniy aAdnawns

o o o D & ¢ % 4 v o
wanafge Jedluwdldunaziinsslalunisvenuvessauselevd uwagsuensualadnuiani
= & o a o &
39 JudununvesauuRgIuaall
FUNAFIVUEN 1 (H1) : YAGNNMNSUERIR (Extraversion)

derasiousagslalunisteilsessauselevi (Utilitarian Shopping Motivation)
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FUNAgIUYITET 2 (H2) : yadnamnsuanasi (Extraversion)

ﬁqmaﬁiaLLiqgﬂﬂuﬂ’liS‘?}jﬁJﬁ’mmiuaﬁmmiﬁn (Hedonic Shopping Motivation)
2522 aA2udunus sznd1ayadnainalua auluinisesual

(Neuroticism) wazussgslalunisdie (Purchase Motivation)

aufiiyndnamaugoulmnisensual agilauizun waedl
AuEniannuidutinvieiausanisensuainnnitaungudy (Costa et al, 1985) waz
mnfUizemsesuaidauiisuusandt warilunliufiasuansnsnouausmisensaal
398U (Violet et al. , 2004)

Busch (2020) wuinauiidyadnamauseulninisensunl i
ANUFITUSTIUINeE 19geiungelasuesuninm3an (Hedonic Motivation) aenaes
fumsisereuniiinnsldauninliuasmsvianssusu q dunmsussinransenues
arudnninauaznmefuadnesrungudl (Luria, 2018)

FrfumsAnuissanuigieuiiiyadnninausoulmms
01510l uazdesnsanufAzemeesualBeauvemu aguarmaanseduniadning it
mstenan fasiiutemsoaulay waewanuagwdnmauivanufimelafildiuaudii
Foddlsmanan Faduiiuvesauufgiuied

ANUAFINWATEN 3 (H3) : yadnamaugeulmimnsensual
(Neuroticism) ﬁﬂmaﬁiamqgﬂﬂumi%aL%aaiiaﬂiziwﬂ (Utilitarian Shopping Motivation)

FNUAZINUITER 4 (HA) : yaAnamAusoulImsensIDl
(Neuroticism) @ 4uas ous39 ¢1alun13d edruensuaina1ugdn (Hedonic Shopping
Motivation)

2.5.23 auduwusszuarsuadnainnisidanus uld @

(Agreeableness) LLathsﬁgﬂﬁl’Lumiéa (Purchase Motivation)

AufiiiynanamMsRUgBULER (Agreeableness) figeavanunsa
aeruduiuddulinsiugduldfind (Digman & Inouye, 1986) wagiauilinladeddu
wnnd ndmdnifevisauiifidnuasyadnamiten aedlindadidesniiuagianuasde

a

U874 (Pervin et al, 2004) sewg il fuslaanfiyadnamnisidriuldulafaziia

¥ [
] =<

Tinslage wazldsudninaannmdnvaliasauvsenmuuivledveutaldinetu Snviswan

wmdamauiuauinelaiiinainmsldneuiuguisnniulu e inliunisge dudn

¢ A Y] X a v ¢ v & o A al' DY)
a@u‘lau LLWLN@L‘WU‘Uﬂ‘Uﬂ'ﬁ‘lﬁ@au@qLLUU@@Wlau%a? WINLVINYIAIYUYDUNIENWULI BN UIAU

Ref. code: 25666502115196UBA



28

v

lngnsannninisiaderuteseaulail (Piroth et al., 2020) fslugusinailseaunis

Y o vA P v oa = I A 1Y & 4 P
whiugaulaatuseAunatsingniMasnsesduusagslalunistenuuesuainiudn

a

Tarka et al. (2022) @nwiuseyatalunisdeniuersualnusan

danalagnsiomaanfinnsvauts (Compulsive Buying) wuityadnainnsiiniugaulag

@) oA o v a

~ a 1w & A a o & = <, ~ a
LU‘UﬂaN‘VllIU]ﬂaﬂm@@"l‘UﬂqieﬁaV]@J']ﬂLﬂuf\]ﬁlLUu LI NLUUNANNUANUTUNAYDU ezl

9 q
[

seidevidelunuesgs Fednvraddlinunguidngfnssunistefiunniudndusezlud
WiNa dennnediu Karl et al. (2007) wudwuslnanduadnamnsidnivgdulasigs i

wnliufiazSeusawing q legnsings egnnisasnanuianudila nslssinanadeya

ge &

wazn1sUszidumadenlunszuiunisveulsesula (Shu-Hui & Kuan-Ping, 2008) 4ty

£

Auslaaniiyadnamnsidriugulaniuuiluuiasiusegalalunsyeideessausslod s

[

<

Hufimesaunfgiudl

AUNAFIVIUITER 5 (H5) : yadnamaisidiusd uled
(Agreeableness) @4Han ® LLﬁqgﬂﬂumﬁ%’ya Weesiauszlevd (Utilitarian Shopping
Motivation)

AUNAFIVIUITER 6 (HE) : yndnamasidius s ule
(Agreeableness) a'mam'mmqﬂﬁﬂuma%’)aﬁwmsm alA1u3dn (Hedonic Shopping
Motivation)

2.5.2.4 aruduiusseninausegslalunisda (Purchase Motivation)

wazaulinelalunusud (Brand Trust)

ngﬁﬂumisﬁyam”'}uaﬁmaim'mg”ﬁﬂ (Hedonic Shopping
Motivation) fieifulszifuiiddgigalumsdssaremnndlavesgniilumssensuuinig
5UIANTNT U sl (Riffai et al, 2012) Hwang & Kim (2007) wudusegdtanialy
(Motivation) fiviEnasemudednd wazarwannsa deieiduasiiivesaulindams
Bidnmsedind (E-trust) Favsnemnuingnifiveumuaynau A znaANaLIz TUTUINNg
sumsndumeiidaludnvauzideiiu wasiaunluanulindalunslddemseeulan
sald nadwiiAeasuildsunisBusulae Akhlag and Ahmed (2013) F95891u7 15934l
nangluiiunumdalumsifinaslindavesgnéiluuinssummsbumeside

Hanzaee and Andervazh (2012) Anw1AudURus sEndneR A
Waassauselevd (Utilitarian Value) kagAnaiaiuansualninuidn (Hedonic Value) fiu
Aanulindalunusud nudnauAngessausslovl wavaAnAIAueTIAIANUTAN dINg

o w a

pgsiidudfgdsuinaeaulingdalunusus denrassiunsAineies Ok et al, (2011)
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ffnuIransEMUeIN3FUSANAT (Percieved Value) A3 Ld ol eue el uTus (Brand
Reliability) wazdoiduavasuusud (Brand Prestige) WU AALTRTTOUSElEvUdBnENase
aslindlalunusus siuanuideievesuusud uaznumd eIl LFAnuaY A1
shudans (Social Value) fiaviswasionilindlalunusud iudeidosvesuusus

Asya, el at. (2022) wuinAuAInIuesIaUsElevy Wi Heandunis
v Aanmyesian wazUszAnsamnnsinauues iPhone Wudsiianmsaaiisain
Pnslasiouusudld Tuvasieafufimuinnuaduetsuainrwiandutladeiiavinace
mulindlaganitnuaduessaysglond wu anuidniulalusues mnuidniinnuagy
wagamaynauny leld iPhone nsaiudufunsiduves Dastan & Getci (2014) finu
AR usssauszlevddnsnasonmlindagenin iWesnidumsfnvinseuagu
auninlnunnuusud denaligldlvinnuddyivanvazmnlunisldon nsnevaussd
s uaziisdvinainnty Saduilnvesauufgiudei

auNfgiuaudsed 7 (H7) : ussgdlalunisteideessausslevd
(Utilitarian Shopping Motivation) dwasaaiulinglaluiusus

sunfgiuawided 8 (H8) : usspslalumstodnuonsuainuidn

(Hedonic Shopping Motivation) dwanaaulinglaluwusua
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unil 3

SLU8UI5IY

MATEITes “Bvnavesyndnawinesduszney Admaseninulinngaly
wusust lumsdandesuseduindusaalulsymalng” WunuidedsTng (Quantitative
Research) lagdl 3Uuwuuni15398189d1539 (Survey Research) uagifiusausiudeoyan e
LUUABUATY (Questionnaire) nelduvuasuaineaulay (Online Questionnaire) 1Uu
iwsesilelunmafiunusmdeya smdd uuudassaunsidaasiaine (Structural Equation

Model: SEM) Tun1s3tasizvidaua laen298la n1uuasUnuuyesdsandunisivonas

Y Y Y
[

8L YAMIUTUN DUAD LU

3.1 faudsildlunisise
3.2 NEUUSEAINSUALNTINUUATUIANGNFI D81
3.2.1 dnwaugnguussynsiililumside
3.2.2 Mstmuavaveanguiaegelilunuide
3.3 MsfiusIvTIndeya
3.4 ideudlefldlunuidy
3.4.1 SunouuaslAsIEEINIIRNLUULUUABU Y
3.5 navadeusaIesioflilunuide
35.1 msmmaa‘ummLﬂ‘fimmwaalﬁ%aﬁa (Validity)
3.5.2 msnadeurudeiuvenaiesile (Reliability)

£

3.6 MIATERkaraTUNatoya

Y

3.6.1 MIUATIFAADALTINTIUUT (Descriptive Statistics)

aa a

3.6.2 MIAATIEVERATIEYNTY (Inferential Statistic)
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3.1 AauUsnlglun15398

NNTOULUIANNTIFLEITY A MmuaduUsiu (Independent Variable) 3 ¢

wUs FUsaen1u (Mediator Variable) 2 AauUs fwusniu (Dependent Variable) 1 fuUs

3.1.1 @uUsAu (Independent Variable) lauA
3.1.1.1 yAanANANILERS (Extraversion)
3.1.1.2 ypanamanugeulmmeesusd (Neuroticism)
3.1.1.3 yndnn i AUgBuleR (Agreeableness)
3.1.2 Aaudsder1u (Mediator Variable) el
3.1.2.1 wssgdlalumsdedsossausslon
(Utilitarian Shopping Motivation)
3.1.2.2 wssgslalunistoduensuainauddn
(Hedonic Shopping Motivation)
3.1.3 AuUsau (Dependent Variable) lauA

3.1.3.1 Anulinslaluwusus (Brand Trust)
3.2 NFUUTTVINTUASNITNVIUAVUIAVBINGUADEN

3.2.1 anwauznguuszvnsnidluniside

naulsznsileg1an liAnyiluanuideiae nqul uslaniaeae

9 Y

Ly 1

esUseAuTiung Tuudilafldedneios 1 afiluszesna 19 flerdoeglulssmelne
uazileny 18 Truly
3.2.2 m3tuuavunvangufegaildlunuide
Tunstmuaruinvesnaudaeg1eiildlusuideatud Wesmnngu

Ya o

Uszannsiegnaivunslvguar liaunsanmudwuiiuidn §idedsududedd3saai
AIBE1NMULLANIELA1EAS (Purposive Sampling) lAglaanaNkUUABUNIURNIZNFURIDE 4
Usznsiitoy 18 Bl nauiuslnafiastawdesussiufiunsea Tusudlafldesnstion
1 afdluszezine 17 fordveglutsunalne lnefidesmuaruaesndudiegedaenis

4ng 10 111 (10-time Rule Method) 984 Hair et al., (2018) lagn13i1vuAvLIAYBINGY
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#0819 0 U 10 1N 1VIT A INIUN INUAT TIUITUT S Y Lasd1uT s 8w o

AUTAUNAVTOTDAINIUNIUA 35 U9 9T F9a1U150A1WIUIARIHE 35x10=350AU

3.3 nsiiusausaudaya

Tumafunusmudeyadmunuided dmenislduuvasuanuuvueeulad
(Online Questionnaire) Inga1dsuIN1TES1MUUED U NEOULAaY Google form waziinig
ﬂssa18quaaummaaulaﬂﬁmﬂq'mﬂmmEJchuwwzfawa?faé’wmaaulaﬁ W e,
wiwljn wagdamunsy iy lesandedsnussulahifutesnsiinguidmaneiinislday

Judszavilivadfangudimngladoe 8nisdsdieussndaanldasuazinailunis

NSLARUUADUNY
3.4 509N lgluaulle

3.4.1 JupounarlassadanTsoanIUULULaUATN
nuATBatuTumAdedana (Quantitative Research) Tngldi3n1s
41599 (Survey Method) srunstduuuasuniuwuuesulatl (Online Questionnaire) 3 vlv
N8 A9 19RBULUUABUNIUAIEAULDY (Self-Administrated Questionnaire) luguves
wuuaeuauITelaiinsesnwuuAtnulukuUaaUn1UlAEE19BIIINMTNUNIUITTUNTTH

warUIFeTNeITeduens Inswuudaunuusenaulumeasrusenau 5 @ sail

duil 1 AanuiadnnsasmeuLUUABUANY

Tudufl 1 didudnufiedansesreuuuuasunudowiu lnsanuiie
FansoufivsAasdoindosseduiinuna i elvnisnounuvasunuludiudalud
UsgAvSnmgean axliifleaiesdoind asussdviiumseanisly 1 Dikualdmnou
wuuaeunuluidedialumindy

dufl 2 MawiRerfuyasnawiiasdusznau

Tududl 2 §nsldmauuuuinasdiuuszanae (Rating Scale) Ay
WUIAM Y898LASN (Method of Summated Rating the Likert Scale) lagfisgaun1suseiiiu

7 5¥6U nail
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SYAUATLUU 1 YLD Taliiudgae1984
STHUAZLUU 2 YHRBRN Talisiusne
SEAUATLUU 3 VYD AauTllAuAe
SELAUASLUY 4 RN LAUAQE
(v = =3 v 1@ (v a v
SEAUATLUY 5 MU0 WiumewazllviulusyauRenu
SELAUATLUL 6 PRBAR ADUTIIAUPE
SEAUASWUY 7 MU LAUAQE

AINNIFANUIUD UATANAT UL 8U1B19AL W UULAA a1 1S ULT T UN15wUa

AIVIIEYRIsTAUANAnWIY tngldansnisAuia Al

AZWUUEIEN — AZLUUAIER

DUNTNIATY = -
FIUIUTU
PUNTANATUY = ——
7
DUNINIATY =~ 0.85
A11150NIAUALN T NITHUAAITUANIEVDITEAUAUAALAUAILAE §UD

AZLUUNA I ULAAZ TEUALAMIIY (Pimental, 2019) FaR15199 3.1

15197 3.1

AUANRAYUALAIIUNUIYVIUINTIA 7 TEHU

szduALadY AUV

6.16 - 7.00 Wiughe g1

530 - 6.15 WiLg

4.44 - 5.29 ALY UA e

3.58 - 4.43 wiumeuaglawiuluseiuieniu
2.72 - 357 Aaudslalisiuse

1.86 - 2.71 laiviugag

1.00 - 1.85 Tiudeegnabs

o 0 d v a o .
dauil 2.1 AMDNAEINUYABNAWNITUARSAT (Extraversion)
Anuludiutinseurauladesiuuainnmnisiansiiveduslan Nas

deanausegalalunisdoidsesauselevd wazusddalunsdesuensualninuidn lng
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wuuasuaIudn1sUseynd 9 nd e 1a1ulua1uITeves Rehman et al. (2018);

Pichanan & Toonkamthornchai (2020) ﬁaﬁuamﬂumi’mﬁ 3.2

A15199 3.2

1010127 ITUYAENA TN SUAANTI (Extraversion)

AU

Poal
bbVASNNIANN

Ex1

Fududduvesnulnsa

Ex2

Nz lunsndany

Ex3

Ex4

U vaae v 41'

guiisagagau Wedudesnisliminwiauladu

Y

Ex5

v & ' | v & va v
a‘uan-’lu‘UNWuﬂ Iﬂﬂﬁ?uiﬂmﬂul’ﬂuﬂdﬁﬂmuUV]ﬁumu’]

UsrgnAaIn Rehman et al. (2018);
Pichanan & Toonkamthornchai

(2020)

daufl 2219100 ganvuAdnAINAIIND dUlnINIsasUal

(Neuroticism)

maludtasounguiadesuyeinamaiiuseulmnisensual Nas

danasausegalalunisteideessauselevd wazusagslalunisderueisualainuidn lng

LuuaaunIndn1sUseyne 9 nd e 1a1ulua1uITevas Rehman et al. (2018);

Pichanan & Toonkamthornchai (2020) ﬁdﬁLLaﬂﬂumi’mﬁ 33

15199 3.3

T e iuyadnnmmImeeulnanversual (Neuroticism)

AN

Poal
LVASNNIUN

N1

¢ ) a '
9151 UBRUUABULUAIUDY

N2

unAssEusaAnlifiauge

N3

duidnliveudiies

N4

dugnsuniuandeseudsliieg

N5

FUAUATTUUNINY

U588n¢an Rehman et al. (2018);
Pichanan & Toonkamthornchai

(2020)

dauit 2.3 Aauneafuyrdnawnsdiugaulan (Agreeableness)

mouludiuilaseunquiadesiuyainaimnisiiniugaulad Nazdmasie

wsegdlalunsgeltsessauselew wazusegalalumsesuensualniuian Tnsuuuaeunny
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Tn15Useyne91nv o 1018ty uT 98909 Rehman et al. (2018); Pichanan &

Toonkamthornchai (2020) Safiuanslunisadi 3.4

A1519% 3.4

T IuneiuyaannmnInd1iugoulad (Agreeableness)

A0 wwaaiiun
Al a“fmmiw;}’é"u Us8nAan Rehman et al. (2018);
A2 | Sudeiauduianundia Pichanan & Toonkamthornchai
A3 | Suseusugduludsimniy (2020)

Ad | dulaiviidreanuidngou

A5 | dufidmeifdmiunnay Sudunesiduaslaldveu

dauil 3 Annanneaiuuseyslaluniside (Purchase Motivation)
Tudnilasdumaudeiuusgdalunisde iusznaume 2 s laun
wsegdlalunisteiBeessauselevl (Utilitarian Shopping Motivation) way ksegslalunisde

a a

suensualnNidn (Hedonic Shopping Motivation) #ii8nsnaseaiuilinslalunusus
TnednuairresuvudaunmuazisnisnoudaulududiJuuvuiasidudssuuan
(Rating Scale) @ eflinauailunsimuacidminms Ussidu 7 seiunuuwuifngesdifin
(Likert Scale)

daufl 3.1 Aomnisaduussgddalunisdaideassaussleny (Utilitarian
Shopping Motivation)

fnuluduiasounquieatuusgdlalunsdedsessausslon fiovdmwa
sanulindaluwusud Tnsuuvgeuauiinisyssandandemauluanideves Edward,

(2017): Indrawati et al. (2022): To et al. (2007) ssfinanslunis1adi 3.5
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ToA0mneInuusIgelalumsbeitvessauselewd (Utilitarian Shopping Motivation)

AU

LAEINUN

U1

MuTaLAsaIUsEsuRuaLInalaeAtedslevdldassdundn

Usegndian Edward

(2017)

U2

vinudeiniasseaviiudunalemiladinaunmdundn

U3

uaiaTesUseauiivdunalaeArilafadeyanlasuannieiiu igu

YUAVDIRULIAA WABINUVDIAU

ua

ugairTosyauiudnnalagAnfidisengnisldnuvesdumm

Uszgndan Indrawati

et al. (2022)

ub

v a

yINuTaIA30IUsTAURLELIRalnEA1TRe AN dE AN TUN15TD

ué

v a a

VnugelnTeseauiudLIRanlsIAgnan

Y

ur
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(2007)
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Aanaludiutlaseuaguiiediuusgelalunisvesiuensuaianuidn Nay
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davasanuliinedalukusus lnswuuasuaiuinisusegndainderiniuluauiseves

To et al. (2007): lbrahim & Yavuz (2016) sfsfiuandlunisnad 3.6
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Yor0uneInuusIgalalunisienuedsualnuan (Hedonic Shopping Motivation)
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V]quﬁ?jaLﬂiaQﬂigﬂUWuallQﬂai@ﬁ]ﬂr]uﬂﬂ\jﬂqiaaﬂLL“U“U'Vlﬁ']EN’]lI UAINU
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H3
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YINUTBLATIUTTAURUFLIAANAS19TANYUNA LANUALDS

H5

& & v a a & v a Yo o
V]quﬁ?jaLﬂiaQﬂﬁgﬂUWuallQﬂaLUui’N’JaWLﬂUIﬁﬂUW]LQQ

Usegndiann To et al.

(2007)
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ToA 01NN UMsIgelalunTien esualnIIFan (Hedonic Shopping Motivation) (#8)

AN

LA

H6

& & U a o o ¢ o o '
‘1/1’1‘14%?]Lﬂiad’di%(ﬂvﬂuﬁlldﬂaimﬁlﬂ?‘umﬂm'ﬁﬁi’]JUizﬁUm'ﬁﬂﬂMN s]

Aruaudilaireduna seteduanauaudalal

Us88n#ann Ibrahim &

Yavuz. (2016)

H7

vinudianuguiunistewnsesszauivduseaiioduve suiglvun

HOU
Y

H8

vudauguiunisiulusludu deasuniseie a vasdu (@

dUan VOILNY “1a%) VoUAIDIUTYAURLENIAA

'
] P

dquf 4 aaudruanuidanelaluwusug (Brand Trust)

o

A101uluaiulaseunguatuauliindaluwusud lnednvuzves

ad o 1 dy [ 1 1 . =
wuugeuaukazIsnIsnauaIaNludutiduluviasidiuuseunaan (Rating Scale) @

TN TUNITAINUAAIUINTNNTUSELEU 7 SLAUAULUIAAYDIALASYT (Likert Scale) Tag

wuvaaunuiinIsUszendanUaAinuliuwideves Dastan et al. (2014)

5199 3.7

JoanunngnunwlIlalunysus

a1 Wiaein
T1 | Sulindalunvsudiduioinionssduiviueea Uszgneian Dastan et al. (2014)
T2 | sudelslunususiduierdecsysuiiudusna
T3 | wususisuderdesyauiiudumnaiammundede
T4 | wususisuierdecseiuivduseaiinmudednd
d2uil 5 Araui ganudeyanaludruuszvinsaansusuinau
LWUUAUNIU

aonuludiutiasiluianuiienseaeudeyaduusznsmanives grou

wuugeuau lnedaldenvesdiaiuavidud nwauzuuuidddenatea1neu (Multiple

Choice) huudnuazUanela Feusznaudietediniy 5 48 lawn e, 91g, ssAunIsAnY

warsulAnasaLfau
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3.5 N1SNAdaULAsRYNantlunuIlde

3.5.1 NINAGEDUAMUTEINTIVaLATDIAD (Validity)

N1INAFBUAINNTIBINTIVDITYA (Validity Test) Litefigaluszdnsam

1
oA

voanIesflefldlusAdedinduszansam gndes wiued uasifissnss §33e3 dldvinnng
ATITABUAIAINLTIBINTIVBIUUTABUAILIINTS KMO Ua Bartlett’s test of Sphericity @
WunisAwauaraia 2 a1 leun Kaiser-Meyer-Olkin (KMO) sutduanisnsiaaauniy
WMUNTANVBINGUAIBET 1NN UADE1TVUINMINZAN A19D9 KMO AI59%89n31 0.5

(Argade & Laha, 2018) Wag Bartlett’s test ADNITNTIVAOULNAINANANNUTVDIUTE BN T

'
[

Juwesniendnwalvseld FeunnwesnanduiusvesUsemnsiuumnsniendnual wlaine
wUsusazialddaudunusfutud onsaiflaranduiusssniedandsia 1d11nd 0 @
mneANImLUswiasilinuludasseiuegiauysal dmalinsdnnguuesdinds
alilindudslimsinziesiustneuse feiurann Bartlett’s test arsazdituddayms
afntounin 0.05 vueANINURSnandunusldiduunsnendneal (Misra, Mahajan, &
Singh, 2020)

3.5.2 MINeEaUANTaTuYaRAIasila (Reliability)

Vo

Winlinasuwideesanuiiianuwiugl fi38larinnisnsiadaualuLT oy

Y

Y83A38488 (Reliability Test) A28n1531ATIERAEUUSEENT ATOULIALBANT (Cronbach

Alpha Coefficient Reliability: Ot Fadua1fivsuenfannuaenndosuarauudeioves
wuvasuauANduUsEANIATeuUIALeanf ol taglusening 0 fe 1 AulUldegnq
' Id N [y 1 3 = A a v a0 1 d’{ I~
wnsnaneuazlufigsusuituvasuautuiauasitissnedesdinminnin 0.6 Juld e
& ca 1 A A o v a
Mdunasinudeiiswazaiuisauensula (Cronbach, 1990; Pallant, 2020) TagWa15ad

INNUNNITUSEIUAINNTIN 3.8

15199 3.8

aFUAIAIUSEANEATOUL IAUOAT AR I 78N 1Y

as;umé’mﬂssawémaummaam (o) nswlamuvne UL ode
1707797 .9 AN
17171 .8 B
111 7 woly
171N .6 Aoudenely
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M15199 3.8

agUAIaaIsEaEATOUL IAkEaN A ALY (FB)

asuAmduUssansasauuIALean (L) AILUAAMURLIE AN ULTDND
i 5 #in
Wewnin wse Wiy .5 Laannsasule

3.6 MIAIATELazaTUNATaYA

3.6.1 N1SATITHENALBINTSAUUT (Descriptive Statistics)
siTeatuildmaiieneideyaadfidamsaulunmsiinnegidaya
yhluiiRgtesiunduussnsiegiamiesmeunuuasuausnidnuasUszvnsenans
LaENOANTINYBINGNF0E seninidad slavadauld IngnisuanuasAnaud
(Frequency) §n31du¥esag (Percentage) fintad e (Mean) waga iy saluuLIn 5 U
(Standard Deviation)

a

3.6.2 N15ATILAADAYIDYUIY (Inferential Statistics)
uidsatul §3uldlEnsimsesinuudiassannisiaseadng
(Structural Equation Model - SEM) 1t om1aadusius T eannvesdanys uagldnis
ATRARUANABnAdBIvasliAa (Goodfess of Fit statistics) il ofi913ANANNADAAS B
seinalunaiutoyadalsednvuarnvdeunudenndewadliwg Wnegidelavinnisasy

naildlunisnraaeuauaenndeatling M3y AudeyalisUssdng fwm1sei 3.9

M1519% 3.9

iNaTNISR TN INADAAANYILIAAN IUAUNAT AT oY A TIUTEINY

A LNEUIINISNRNTAN ANEDAAR B i

Chi- Square (¥2) p-value = .05 GhILEEN Bollen (1989),
Relative Chi-Square ()Y2/df) <20 ADAAABITEAUR

- Bollen (1989),

2.00 - 5.00 GRIIRBIN
Goodness-of-Fit Index: GFI . " 4
>0.95 FADAARDITLAUA
Adjust Good-of-Fit Index (AGFI) Hair et al. (2018)

0.9 - 0.95 RRGERN
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iNaINITHRITANA TN AABNYNLIAAN IWAULAT WA UToYAITIUsEINY (9B)

Approximation (RMSEA)

Ap Ll LNEUIINISNRANTAN ANEDAAR B i
Comparative Fit Index (CFI) > 0.95 A0AAADITLAUR
» Hair et al. (2018)
>009 A0AAADY
Root Mean Square Error of Y o o
<0.05 ADARRDITLAUR Hair et al. (2018)
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NaN1598

n1sfnwseadnsnavesyrinaininesdusenay fdwananinulingdaly
WUSUR TUN15T0LAS aeUsERURLALInalulseinalneg [Wuauideidalsunu (Quantitative

research) 1435Msd1saainsmiuninteyanlasuainwuuasuny (Questionnaire) lngu

< 1y

) ' = a i & 44' v a Y] v @ Y Y &
fIVYN AB L‘LJUﬂazJN‘UﬂﬂﬂV]mEJ‘?JEJLMENU‘JS@UMUMQ@ ELUT]UﬂWIG‘IﬂI@I@EJ']Qu@U 1 ﬂi\ﬂu

Y

S o I

seeza 1 U Nenfveglutsvinalve wazlieny 18 Yauly sauduau 360 faee1

analunsliaendeyalagldatifiussens (Descriptive statistics) Usgnausig

¥ 1 1%

MsuanuasAImAvesdes a1 fesar Andsiavadn AndosuuninsgIu wazns
Tiaseviveyalagldaddigseuunu (Inferential statistics) Usenaunig n153LAT18%
p3AUTENOULT 18 udu (Confirmatory Factor Analysis %30 CFA) Layn1SILASITAENNTT
la59a574 (Structural Equation Model : SEM) AT33@@UANUNANNGUYRILULTIARINTITY

LY [ 4

UloyaitaUsedny (Model Fit) Ingg 39891101501 53980 UAINADAAZ DIVDIUUUTIABY

Y

ToyaaUsedny (Assessment of Model Fit) Ing a9 l9lun1505713d0UAIINADAAR 09
naunduveswuudaeiudeyalisuszdndusenounie A1 Chisquare (1), df, p-value,
CMIN/dF., GFI, AGFI, CFl wag RMSEA tJuinausilun15ns79@auninua@enanasdnaunauyad

LUUT1aed Ussananatoyadintusunsuneuiamesdnsaguneads dnauenan1sinee

£
Yo A

ToyauazmakUaraluguuuunsnusenauiesung asuranuidelacail
4.1 MIAATIEVUoYATATINTTUU
4.1.1 HANTAATIEANYUENIIUTEIINTA AN SVBINGUFATIBENS

3 a L% (3

4.1.2 iamsiaziyadnnmesAuseneusiendlingdalunusus
4.2 MIATIEIloyaat ARy

4.2.1 msUszdliulimanisin (Measurement Model Evaluation)

4.2.2 nMsvedeunLleiuvena3asle (Reliability)

4.2.3 mMsnadauANULLUIUTIU (Communality)

4.2.4 svdeUAMUTiBInsweadedile (Validity)

4.2.5 NSHTIEDUNITHANUAIAIFDALTINTTUIUN

4.2.6 minTdeulymanduiusssnineianls
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4.2.7 MFIATIEVIAUTENDULTIEUTU

a2

4.2.8 NM5IATIEYANN1TIATIETIIUUUTIaRE N NaveIU A NATNTY

p9AUsENOU Ndwwanannulinglalunusua (Structural Equation

Model : SEM)

4.2.9 NISNAFOUANUATIULUUT18098UN15LT LA 198 NFnav o

yadnaminesAUsEnay Ndwmasennulingdaluwusud

4.1 MAATNYayasdALdaNI TN

4.1.1 wan1sdeszidayaniludulssrinsaansvanguaietng

Toyarluinuussinsmansvesnguiiegsdsodueglulssmalng &

mMITunmuAudnEae Useneulume e 91y seaumsine waseldlafesobiou

NANF9E19I WY 360 MIpE1e Tnamlaszilagasul

A15199 4.1

[

Y o A

f PNU

AIMIINAUSY ToEaz YaITRYaY I [UA LU T YINTAIAN YNNG 19E/79

1%

syavhlushuUszansmans U (Aw) fouay

U418 158 43.89

LI VAN 202 56.11

39U 360 100.00

18 - 24 74 20.56

25-40 9 174 48.33

21y 41 - 56 U 91 25.28
11nA91 57 Y 21 5.83

EREY 360 100.00
touniUsgans 82 2278

USeye3 219 60.83

STAUNISANE ERITRIY 57 15.83
gandSaaiv 2 0.56

374 360 100.00
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A157199 4.1

AIMIINAUAY TogazvasTRya U sz InsmIan SYanguIee N (o)

Foyavhlusuuszansmans Fuau (Au) Sovay

founi1 10,000 UM 47 13.06

10,000 — 17,999 UM 121 33.61

18,000 — 24,999 UMW 117 32.50

elauriniay 25,000 — 44,999 UM 62 17.22
45,000 — 64,999 UM 10 278

65,000 — 84,999 UM 1 0.28

85,000 UmMUlY 2 0.56

5 360 100.00

nquiegrudumends 91uiu 202 Ay Andudesas 56.11 wazinAwe

1w 158 au Andufesas 43.89 Tnonguinetnsdinlngjeyluzieny 25 - 40 U anniign

T 174 au Aoduderay 48.33 Tudrdusesaunfetiieny 41 - 56 U 91w 91 Ay An
&y

M3 UIIWIUNIN

o

\udeway 25.28 uenaniingudiegeiiiszAunisAineiganfessauls

a o

flgn muu 219 au Andufesay 60.83 ludiu sesaunfossduesninuiyand $1ulu
82 au Anduiesar 22.78 waznguilegiadsieldiad vreid ousglutaesels
10,000 - 17,999 Umsiaifieusnniign 1w 121 au Anlufesay 33.61 wagluddusosn
Aoresele 18,000 — 24,999 UnsaLABY 31U 117 AU AnUSREaE 32.50
4.1.2 Han1TAIATIENYAGNAWIRIAUsENaUiaAU LI TaluuTUA

NaNTIATIZYDIMUUTIaRINTInd LA ads (Means : X) uagendau
{Jeauuimsgiu (Standard Deviations : 5.0.) TasszdumLAnIla s fiTsefuU s
6 AauUs Usenauniy YARNAIMNITLansda (Extraversion) UAGNAIMNAINBOULNING
01500l (Neuroticism) yadnn1mn15id1ug 3 uléa (Agreeableness) ussqslalunisie
F9o330vUs¢l%1] (Utilitarian Shopping Motivation) wssgdlalunisieduensuaiausdn

(Hedonic Shopping Motivation) wagaaulianelaluiusus (Brand Trust) @3unanns

v
v a

AL 19T
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AaENe 9 U

N4 Jugnsumuanasseudnsldag 447 | 1345 Aeudaiuiig )
N5 Juiunszrun e 443 | 1409 | wiwheouazliviu @

paBwNe 9 Nu

ALRAY 4.44 1.156 ADUTIAUAE
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AunsulUsluty daasuniseie a Yaistiu (U d1Uan UY9WaL “1a%) YadATasUsEa Uy

v a o v W a

Fu9Ra” “vnutaesasuseauiudusealluseTameuliiusies” “vuiarsasusyaunug

[
% | &

a v a Aoy Vo » o« M v oa a o = ¢ saa
lI\W‘WaV]ai’]ﬂiauamm@liﬁﬂ‘U@'ﬂL@ﬂ V]']u%@Lﬂﬁ@ﬁﬂigﬂcUﬂuamﬂﬂaIﬂEJﬂ7U\TO\°ILL°U§°L!®VIlI

Fodes \Uundan vseduindew” “udaniosseaviiudianalaemilsfmuiuady wse

Adseglunseiavazdy” “vinudansesslseaviivdusaalagAdanenisasauszaunisal
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T q Maududiluneduda viededuaNaududilull” war “vudaiuguiunisde
- v a o A 2 Y O R a v oA v
insesUsiviivdnsnaiiailuvesTgliungou” Jdidadeluszduiisesadasvindu 5.01

5.01 4.98 4.89 4.88 4.82 war 4.75 AUAIAU

A15199 4.7

ANRAE ANTeuUNI9sgIuAImlialalukyusus

Aauus anulinsalunusua X S.D. udaan DUAU

T1 Sulsnsdelunususisudorrdonlssduiud | 510 | 1275 | Aoudnadiugae (1)
198

T2 Sudelalunususisudoindesseauiua 4.84 | 1.237 | Aeud1aiiusie @)
19P8

T3 LUsUATS U LS D IS RUALELIPaTA Y 498 | 1.298 | Aaud1aiiusie (3)
Ydede

T4 LususTisuieLniasUsesuiudusnaiinay 509 | 1.297 | Aaud1aiiusie 2
Hodne

Aade 5.00 | 0945 | Aaud1aWiuse

a I3 a @& aa Y ¢ a1 N
Naﬂ']i')Lﬂﬁqg‘ﬁﬂ?qllﬂ@L‘VT‘LWlﬂJﬁ@ﬂ'ﬂqmljjqﬂlzﬂa‘LULLUium uAaay 5.00

oA ' | ¢ o v & v = o Y]
ALUYIUUNINIZIU 0.945 Iﬂﬁlﬁr]llqiﬂuaﬂaﬂ'] QQIULﬂm%igﬁUﬂ@umqﬂLﬁumaﬂ YIA1NIU

' [
fal v A a =

Javsmuanulindalunusus du “qulindalunusunnduidamIeslseauiudusna” 3

' ' ¥
| a fa v A

& & o o 1 « N v a o =
ﬂ']LQﬁEJq@?!ﬂﬂ@ 5.10 "U'Wﬂuué‘[,ua']ﬂ‘UG]@N'] WUSUANRUIBLATDIUSEAUNRUALIARUAINY

' 1%

A o ¢ s A

FOAMNY” “LUTURNRUTDLATOIUTEAURUELIARNALULTR0D” hay “Qutinlalunusunnay
Fo1A5 09UTEAURUANIRa” F9dAad olusea U sesadlnemnnu 5.09 4.98 way 4.84
AUAINU

¢ v aa a

4.2 M3Anszidayasiaiayuiuy
4.2.1 M3UssiiuluuIaaansin (Measurement Model Evaluation)
uITeiUsEnauAIefILUTUHIT IR 6 AuUsuasddwdsdunala
viavda 35 fuds Tnefmuedydnualiaiumng Al Mudsugninualgglianay @7
wUsdunalagnunuale sUamasy aunsuansaudiuslusuluuiEuanEue Tngdn

wUsuels Usenauluade uadnnInnIswansdia (Extraversion) yadana1maueaulninig
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915ual (Neuroticism) Uadnn1mN15t01A U duled (Agreeableness) w333 ¢lalunsde
\Waassauselevil (Utilitarian Shopping Motivation) ks¢3alalunisiesuesuaiaiusan

(Hedonic Shopping Motivation) wazaa1ul31¢laluuusus (Brand Trust) fanIndi 4.1

ﬂ’]W‘ﬁ 4.1

ATOULUIANGINITIY

Utilitarian

Shopping
Motivation

4.2.2 nMsnagauANlasiuvaun3aiie (Reliability Test)

AINNISNAFDUAIIULT 81 UVBILUUADUNIUAILNITILATIET AR
duuszdndasouluauaann (Cronbach’s Alpha) M LaRIAITZA UAIINUILY 00 DUD I
wuvaauaukil o sz dus1edUsiunuidenuin AdulseansasounlunkaannvaIfi

wUsuelsdiAuInnI 0.6 Fuduaneausuls sans197 4.8

M157199 4.8

AIduYszansnsouLUALEaN VeI MU TUA uNGU 10879

AauUsUR Cronbach’s Alpha (n=30)
qﬂaﬂmwmmamﬁa (Extraversion) 0.955
yAdnnmANgaulnInIsensual (Neuroticism) 0.893
ynannmnsLinAugBuldR (Agreeableness) 0.929
LL'ﬁqgﬂﬁﬂum'ﬁéﬁuaL%qaﬁ'mﬂizimjﬂ (Utilitarian Shopping Motivation) 0.757
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AT AR soUILUALaaN 1Y WU uNgusI9E9 (98)

50

fanusun Cronbach’s Alpha (n=30)
L.L.ﬁaf\u]ﬂﬁﬂuﬂﬁ%aﬁmaﬁmﬁmmﬁﬁﬂ (Hedonic Shopping Motivation) 0.855
AulInslaluwusud (Brand Trust) 0.926
39U 0.930

4.2.3 n15nagdaunuUsusiu (Communality)

INNTNAFDUAINULUTUTIUYBILUUFDUDNAIINITUATIZIIMAEAE I

ANULUTUTINYBI LU (Communality) kandeuTuIUU9IAINLU TUTINVBSIFaZ ALY T

FadunsAmIuaINasInA&aesnes Factor loading 91n9n Factor vadusazaauusiile

Aaszidusie Factor luauddeaiuuinnuin A1 Communality A5A131nn31 0.5 1Tu

AgausUls FInN5197 4.9

A15199 4.9

AIAAFIUATIUYTUTIUYDI IS

RIRIEATIR fauusdann Cronbach’s Communality

1 Alpha
Ex1 0.678
Ex2 0.769
YAFNAINNTUARIRT (Extraversion) Ex3 0.908 0.763
Exd 0.738
Ex5 0.706
N1 0.614
A , ) N2 0.714

yAannmAINeaulnInIeTUe]
N3 0.900 0.751
(Neuroticism)
N4 0.742
N5 0.737
Al 0.786
a Y o wal ya A2 0.693
yrannmmMsidiugaulea
A3 0.916 0.759
(Agreeableness)

Ad 0.741
A5 0.690

Ref. code: 25666502115196UBA



M15199 4.9

AIANFIUAIUGYTUTIUYDIF YT (98)

51

Aauusuele fauusdunald | Cronbach’s Alpha | Communality
U1l 0.516
U2 0.558
U3 0.647
LLiagﬂﬂums%aL%qaiﬁaﬂiziaszjﬂ ua 0.508
(Utilitarian Shopping Motivation) Us O 0513
ué 0.601
ur 0.512
us 0.616
H1 0.568
H2 0.503
H3 0.583
ngﬂﬂumi%aé’mmiuzﬁmmfﬁﬂ Ha 0.511
(Hedonic Shopping Motivation) H5 0802 0.516
H6 0.508
H7 0.550
H8 0.529
T1 0.542
Arulinlalunusua (Brand Trust) i 0.725 0%
T3 0.521
T4 0.547

4.2.4 NNSNAOUAIIUATIVBBATDID (Validity Test)

INNITATIVADUAIIUNANNA UVBILUUT 188901570 (Measurement

Model) fiauusuuudtansdninavesyndnainvitesdusenay Ndwmasoniulinngdaly

WUsUA Usznausig YaanNMmMMsLansdd (Extraversion) yaiinamaueaulninieensual

(Neuroticism) yadna1mn1sii1ius 2 ulad (Agreeableness) usegalalunsteideassn

Uszlewil (Utilitarian Shopping Motivation) ussslalunisteniuesualininuidn (Hedonic

Shopping Motivation) waza21uli919lalulusue (Brand Trust) 1 9101505198007

suustemanutuianuduiusiulusnvaugle lngldata KMO (Kaiser-Meyer-Olkin) wag

Bartlett’s Test of sphericity temdeaguitoyaiimiumnzauiaziasoilenasisduiud

=
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lassadannuesduszneuntamnual’ nefia1sanainal 4A1 KMO and Bartlett's Test fos
WINN31 0.50 wazkdlng 1.0 Wuniige egnelidedrAngnieada Janariladaudslunis
AATERLuUIIaesuAdnaInvinesAlsenausonulindalunusuaianudunus fu

fananInNalumisned 4.10

a15147 4.10

KANITATI9ADUAIINNAUNA UYL UUTIANN15IANIET5 KMO and Bartlett's Test

KMO and Bartlett's Test
Kaiser-Meyer-Olkin Measure of Sampling Adequacy. 0.940
Bartlett's Test of Sphericity Approx. Chi-Square 7170512
df 595
Sig. 0.000

HANTINTIVADUNIIATIVABUANFUNUSNAUNTUTDWUUTIABINTINA
WUshUUINaeIdvENaraIyAdnnImInesdUszney Nawmadeniulindaluiusud wuin 3

| Y 1

A1 KMO Wiy 0.940 &93lAnu1nndn 0.5 wazidntng 1 un nanileinnaudiagnanunsay

q

wazdmIU Bartlett's Test &A1 Chi-Square Wiy 7170.512 Atsd1Agyneadfiiitu 0.000
Faieinosndn 0.05 wansinusdnanduiusliuweiniondnual femuieanuindanys
wuuTaesdvinavesyadnamiiesduse neu dwmaseanulindalunusud 35 i
wsdanaldifufinnuduiusfuegramzan amnsniluiinngsiinduuudiaosannis
Balassadadvisnavesypannmvnesdusznoy dsareanalindalutusudld
4.2.5 N13ATIIHBUNNTUINUIIANADATINTIUUN

HAN13ILATIEN Al ARSI ULUUTIaRIdnnavesuadna I
parUsznou Mdemaneniiuliinalalunususd Uszneude yadnaimnisian i
(Extraversion) yadnameuseuluinisensuel (Neuroticism) yadnnmnmstniugduleda
(Agreeableness) LLN@JQI"\]SLuﬂ’ﬁ%EJL%ﬂ@iiﬂﬂiﬂmﬁj (Utilitarian Shopping Motivation)
usegslalunisieduersuainamidn (Hedonic Shopping Motivation) wagaaialianslaly
WUsUS (Brand Trust) Tnefifaudsdanaldviadu 35 fauus frmds (Range) 7t 6.00 e
#gadl 1.00 uazgaaail 7.00 faade (Mean) og5em3ng 4.37 §1a 5.10 uazdrudoauy

11M591U (Standard deviation) agjsewing 1.237 fi 1.468 uandbiiuinteyaiinisnssane

Y

aglnafiuAnade lnsadiudosuuninsgiudinanniailidiiu 30% vesaiads wagidan
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AULUSUTIL (Variance) viaridsaemesandoauusnasgiudieinnisnszanevesdoya
otjsewing 1,530 4 2.156 WefansanArmud (Skewness) vidonrmilsiausmsyainisuan
wasly ammi Ausinisuanuasludnwusiddie lnediAinudeg sening -0.784 &
-0.022 FeilAogjszming -3.00 fa 3.00 uansdsnsuanuasvesteyaifazatnsny e fule

ISP !

Wieldluns39s (Brown, 2015) fidnaruiles (Kurtosis) SAsewing -0.835 §9 0.141 Fadlan

98581114 -7.00 614 7.00 wansfian1suankasvestayaiuazaiunsoseuiulaiveldlunis

33y (Kim, 2013)

AN5199 4.11

UATIFINITNTIVADUN I SUINUIIAITOALTINT U I UTUUUTIADIDNE NAYBIYATNN TN

1

avAUsENay iassananulielalusysua

s | Wl | dhan | qean X S.D. AuuUsUsie | Anad | eddas
YARNNINNNTUERSH (Extraversion)
Ex1 6 1 7 4.45 1467 2.153 -0.156 -0.750
Ex2 6 1 7 4.66 1.359 1.847 -0.608 -0.159
Ex3 6 1 7 4.44 | 1.285 1.651 -0.022 -0.388
Exd 6 1 7 4a.47 1.301 1.693 -0.011 -0.612
Ex5 6 1 7 4.38 1.395 1.947 -0.095 -0.521
ypannmAmeaulnInieisual (Neuroticism)
N1 6 1 7 4.46 1.382 1.909 -0.130 -0.474
N2 6 1 ! 4.49 1.297 1.682 -0.181 -0.476
N3 6 1 7 4.37 1.404 1972 -0.234 -0.510
& 6 1 7 4a.47 1.345 1.809 -0.239 -0.535
N5 6 1 7 4.43 1.409 1.984 -0.326 -0.444

YPANNNTIAUEDULAR (Agreeableness)

Al 5 2 7 4.73 1.359 1.846 -0.105 -0.705
A2 6 1 7 4.63 1.342 1.800 -0.147 -0.664
A3 5 2 7 4.63 1.380 1.904 -0.043 -0.826
Ad 5 2 7 4.62 1.351 1.825 -0.130 -0.835
A5 5 2 7 4.56 1.306 1.706 -0.110 -0.717
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AATIFINITNTIVAOUN I TUINUIIAITALIINT T M UTU UUTIA09DE NAYBIYAGNH TN

avAUIENDY i

1

wasanmlinlalusysud (ve)
fauds | Wde | g | gean X SD. AnuwUsUTIL | Al | anulel
ngﬂ,ﬂuﬂﬂi%@@ﬂ@ﬁﬂﬂizimjﬁ (Utilitarian Shopping Motivation)
Ul 6 1 7 5.04 1.286 1.653 -0.784 0.442
Uz 6 1 7 4.86 1.295 1.676 -0.153 -0.544
U3 6 1 7 5.01 1.327 1.760 -0.679 0.141
ua 6 1 7 4.81 1.375 1.890 -0.396 -0.122
U5 6 1 7 4.87 1.332 1.774 -0.449 -0.275
ué 6 1 7 4.63 1.468 2.156 -0.664 0.069
ur 6 1 7 4.92 1.361 1.851 -0.340 -0.485
us 6 1 7 4.85 1.336 1.786 -0.489 0.114
ngﬂfﬁ.‘uma??aﬁmmmzﬁmmﬁﬁm (Hedonic Shopping Motivation)
H1 5 2 7 5.05 1.260 1.588 -0.308 -0.568
H2 6 1 7 4.89 1.243 1.545 -0.353 -0.313
H3 6 1 4.88 1.252 1.569 -0.343 -0.371
Ha 6 1 7 4.98 1.327 1.760 -0.391 -0.325
H5 6 1 7 5.01 1.366 1.866 -0.554 -0.071
H6 6 1 4.82 1.314 1.727 -0.458 0.070
H7 6 1 4.75 1.350 1.822 -0.475 0.091
H8 6 1 7 5.01 1.350 1.822 -0.465 -0.250
Al Islaluwusus (Brand Trust)
T1 6 1 7 5.10 1.275 1.626 -0.516 -0.125
T2 6 1 7 4.84 1.237 1.530 -0.094 -0.329
T3 6 1 7 4.98 1.298 1.685 -0.491 -0.043
T4 1 7 5.09 1.297 1.683 -0.484 -0.180

4.2.6 N33 UUYNIENAUNUSTZUINAINYS

HaNTIATIZR R TIvd Ul anduiusAILU S uUTNassdnsna e

yAannminesrUssney Midwmananulindaluwusud Fadudswls lawn yaanninnis

wanasa (Extraversion) yaanamaiuseaulnivnsersual (Neuroticism) ypganammsdiiu

Y

N8 WlA R (Agreeableness)

w339 9laluni1sd ad s ssauselevy (Utilitarian Shopping
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L3

Motivation) usagslalunisd e uersuninanugdn (Hedonic Shopping Motivation) uas
aulindlalunusus (Brand Trust) Inefifiandudsyavdanduiussening 0.236 - 0.725
fiduuszansanduiusludeuinuasliliu 0.80 (Berry & Feldman, 1985) wanslififiuin
Nan1sVedeuanduiussznI s yndlianududassaeiulifiauduiusiuunnlid
mamuguiusla 1 1 ddudeyaildinddarumneauifiasinneiesdusznou (Kim
and Mueller, 1978) Fsnanlsrindauususamniafianuissnsedanuduenniniuy surs
Julupanasiiduuusiassdvinavesypdnaminesdusznou fdwmadenuliingda

Tuusus 19 #9mn5199 4.12

A15197 4.12

[

HanInTaeUTYmIanausH YUV UTIa0sEaTesyaan meAYssnay Tiaina

samulielalususug

yadnam | yadnaw | yadnaw | usegdlalu | usepdlaly | enw
AMIUEAIH | AW nsudu | nsde msdesy | Bnda
poulwnig riﬁluléi \T99550 915U8] Tuwusua
91530 Uselewd | auddn
YAGNAINATS 1 0.674 0.725 0.590 0.571 0.368
LERSAT 0.000** 0.000%** 0.000%* 0.000%* 0.000%*
qﬂaﬂmwmm 1 0.639 0.535 0.427 0.236
aaﬂv‘fmq 0.000% | 0.000%* | 0.000%* 0.000%*
915unl
YARNAINAS 1 0.579 0.592 0.465
duraule
v 0.000%* 0.000%* 0.000%*
ws9gslalunis 1 0.748 0.581
Foi30530
Uselywl 0.000% 0.000%
wsegslalunis 1 0.680
Foduesue]
ANUTEN 0.000**
Anulindlalu 1
WUTUA

**pe19dtidfynneadia 0.001
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4.2.7 nM53AsIZRRAUSTNBULTIBIUE

N5ILAS1E%0IAUTENOULTIBUEY (Confirmatory Factor Analysis : CFA)
Hudrunilsvewuusiaesaunisinsiadns (Structural Equation Model : SEM) Tngisiauys
AUTIWIU 6 AU bAkN YUAANNINNITUARAIRT (Extraversion) UABNAINALBOULNINIY
o13ual (Neuroticism) yafna1wn19.d1 U3 ulda (Agreeableness) ussglalunisio
\399550Us2levil (Utilitarian Shopping Motivation) LLiagﬂﬂumis‘ﬁyaé’wumamﬁmmiﬁﬂ
(Hedonic Shopping Motivation) kagA11uli219lalunusus (Brand Trust) Ununtasiz i
psAUsznouIlsfusussdusznouledudy wazldimaianisideugnassznineainany
ARTALAR OUSENI1ADIFINYS il eNAaBUIMULT a0l AL ARNAZ DINALNEUTENT 19
wuudassiuteyaifeuszdndieAmeada Ransandwsdildlunismseaeuainy
@OAARDIVBILUUINADY (Model Fit Criteria) Usgnausag Chi-square (x2), df., p-value,

CMIN/dF,, GFI, AGFI, CFI way RMSEA agunansiinsiesisansnsil 4.13

A1519% 4.13
NALNT 9] LT L1UNITHTIVFOUAIINNANNA UDNA USena U T ue U uUa1a098NEWavas

ynaNNMIIeIAYsENaY idemananItulianlalukusug

Al WNALAIIn NAANS CRER wuIAATUNNTE19BS
Chi -Square ( ¥ 2) = 447.992 df = 427
p-value > 0.05 0.233 BN U Bollen (1989)
x2/df <20 1.049 Wuneei | Bollen (1989)
GFI > 0.90 0.935 HAULN QN Hair et al. (2018)
AGFI >0.90 0.905 AR Hair et al. (2018)
CFI > 0.90 0.997 BNULN U Hair et al. (2018)
RMSEA < 0.05 0.012 HNULN U Hair et al. (2018)

NANFILATIERLUUT 1809 USU 1T B9AUsEnoUB s udunuUT 1804
dvSwavesyadnnminesduszney fidwmaneaiulinsdalunusud ensavaeuai
NAUNAUTBILUUTIABINING NSITINANITIATIERLUUT 8090 UsE noud s uduiiu
Wu31 6 Chi —Square 1V1TU 447.992 wazen df Wiy 427 saudieiifieselui Ao
P-value Wiy 0.233 sunasifisualiiidnunnndn 0.05 fidn CMIN/GE, Wi 1.049 W

WS NIVUA LI AL B8N 2.0 ANRYRTAANUNANNAY (GFI) WINAU 0.935 NIULNMIT
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fuAlAlAIINNTY 0.900 HeAnwtiinanunaunaunusuwdlowal (AGFI) windu 0.905 W1y
o’d‘ o Yo 1 ao v a o v S a U Ly 4 1 [y}
LNUNNNNAUA IALA1UINATT 0.900 HA1RYRINAINUEDAARBINANNAULTIEUNNS (CFI) 1inAU
0.997 HIUNUNNANUALATAININNTT 0.900 HARUISINNADIUBIAILRALANUARIALAR DY
ANA9d999DIN15UTEUIUAT (RMSEA) 117U 0.012 HIUAMA N AN MUALATAN L8031 0.05
1 FZ v a 1 dyl I3 o £ dyd d' . qe U
nanlainavidivainiunasinuudiaeslunsindinnuismse (Validity) waninans

gﬂmwﬁ 4.2

A 4.2
UUUTI909 U UTUIT09A UTE no U UG UUTIABN I NS WAYEIURANN NI IBNAUTEN O ]

aseianomulislalususus

O
o
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T
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T4

Chi-square = 447.992, df = 427, P-value = .233, Chi-square/df = 1.049,
GFI = .935. AGFI = .905. CFIl = .997. RMSEA = .012
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UaRIAAR TR WUTUITDIA T NOULTEUE MU UTIA 098 NENAYIYAaNN NI 89 USEN U

nidseanon1ul227190a lunusus

Auus 1 SE. t-value R? AVE CR
qﬂaﬂmwmmamﬁa (Extraversion) 0.630 0.894
Exl (W15 fimesesnusenou) 0.72 - - 53%

Ex2 0.75 0.07 14.76%%* 57%
Ex3 0.83 0.06 17.22%%* 69%
Ex4 0.85 0.07 15.52%** 72%
Ex5 0.81 0.07 14.82%** 65%
ynannmALeaulnInieisual (Neuroticism) 0.649 | 0.902
N1 (WsndinesesAusznav) 0.80 - - 64%
N2 0.79 0.06 15.34%%* 63%
N3 0.79 0.07 15.02%%* 63%
N4 0.81 0.06 16.56%** 66%
N5 0.83 0.07 15.78*** 68%
ypann s UL LR (Agreeableness) 0.693 | 0.919
Al (MdinesesAusznau) 0.85 - - 72%
A2 0.81 0.05 17.30%%* 66%
A3 0.84 0.05 20.04*** 70%
Ad 0.84 0.05 20.17%%* 1%
A5 0.82 0.05 19.25%** 67%
LLiﬂgﬂﬂuﬂﬁ%aL%qaiiaﬂizimjﬂ (Utilitarian Shopping Motivation) 0.513 | 0.775
Ul (Wsilmesesauszneu) 0.45 - - 20%
Uz 0.70 0.20 7.95%** 49%
U3 0.50 0.17 6.74%** 25%
ua 0.64 0.19 8.12%* 41%
ubs 0.60 0.19 7.40%** 36%
U6 0.26 0.16 4. 25%** %
U7 0.63 0.21 7.23%** 40%
us 0.57 0.18 7.27%%% 33%
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M13197 4.14
UaRIAAR TR WUTUITDIA T NOULTEUE MU UTIA 098 NENAYIYAaNN NI 89 USEN U

iaseanonuli9lalususug (99)

Auus 1 SE. t-value R? AVE CR
wssgslalunisdadnuersuainuidn (Hedonic Shopping Motivation) 0.535 | 0.800
H1 (W1s1imesesrusenau) 0.62 - - 38%

H2 0.55 0.10 9.07*** 30%
H3 0.54 0.09 9.67*** 30%
H4 0.61 0.10 10.85%** 37%
H5 0.55 0.11 8.98%** 30%
H6 0.59 0.10 9.75%* 35%
H7 0.66 0.11 10.70%** 44%
H8 0.50 0.10 8.40*** 25%
Aulielalunusus (Brand Trust) 0.501 | 0.727
T1 (s fiwesesrusenau) 0.64 - - 41%
T2 0.70 0.10 11.06%** 49%
T3 0.62 0.10 9.90*** 38%
T4 0.56 0.10 9.25%*x 32%

*** geingfiludAgynieadifn 0.001

INHANTIAATIENDIAUTENBULT B UTURUUTIA 09D VBNAVBIYATNN N
aerUszney Tidwasennulindalunusud fissiutvdfanieadifi 0.001 Usznoudie 6
Aauusuelalann yadnainnisuanesda (Extraversion) yadnninAiugaulninigesual
(Neuroticism) yaana1wn1sii iU 8 ulsd (Agreeableness) usagalalunisdeidsossn
Useloatl (Utilitarian Shopping Motivation) LLiﬂ@ﬂﬂuﬂﬁ%aﬁmmimzﬁmmﬁﬁﬂ (Hedonic
Shopping Motivation) tazaa1ulianslaluusus (Brand Trust) ﬁfﬁﬂﬁ’ﬂmé’mﬂszﬁwéag
sewing 0.26 B9 085 Fednilvaiiieinunnnin 0.50 Aduuszavsavduiusidmmenidsaes
(R) fiA1sen3ng 7% fa 75% Anadsaunususaugnainle (AVE) fidnsendng 0.501 fa
0.693 @sildmnndn 0.50 nanlein wuudrassnsiadauasudagidiifaednduuss
aranfiuionn il (Hair et al, 2019) wenaniiAAaiisssi (CR) fansewing 0.727 fs

0.919 FTANWINNIT 0.70 F9Na1IAIAUSTANULABIRSHTIT WU (Hair et al,,2019) 210

Na3LATIZMRan bR LU seeAUTENa LTI uduLUUTIa 098 NS NaTRIYAANA TN
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a a

adUsznou fidmartenuilindalususud yodduiinnufiomsadeiuungs Sawaiiien
msindanufismsadesuungawendsamiduenanduusudsd s duluamnnsi
annsnthduuuiiaesdiansdvivavesyadnnmiinesduseney idsmaiernlindaly
wususdt lumsteindesseduiudunaluuszmelnglé
4.2.8 N1334AT1LNANNITLATIES1UUUT1209TNT WAV IYAG NA TN
asfUsznav fidwasaanalinnddaluwusud (Structural Equation Model : SEM)
AILATIERANN1TIATIAS19 (Structural Equation Model: SEM) U84
LuUUs1aednsnavesyadnnimiiesduszneu fidwmardennulindalutusud Wevinis
ATIVABUAUMUIZALLAY AU NA DIVD MU UTIADIANN ST el ATeas AN sUTU
wuuSaedlifauanysaiitolieadfidufivensu densfinnsanardniingud suay
A1 R? wagiarsanedvdildlunimsaasuaiuaenad eareakuudians (Model Fit
Criteria) Usznauludie Chi-square ( x2), df.,, p-value, CMIN/dF., GFI, AGFI, CFI uay RMSEA

WBYINN1395I9aUANRULUTIINY BRI ajunanall

AW 4.3
UuUTIaesauN IS INlATNaTINENS A YeIUAaNININeAUsENaY Tiasnanenatuliaelaly
uysUe

€9 € €9 €9 @ @) @
19 46 25 39 33 08 42 38
5]

62 57| 34
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3 Agreebleness Hedonic Shopping
has Motivation
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B
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&

57 70

62 53

40 28 33 39 21 39 4 24
[H1 J[H2 J[H3 J[Ha J[H5 J[He | [H7 ][ He ]
QGO0 6 e e

Chi-square = 457.504, df = 419, P-value = .094, Chi-square/df = 1.092,
GFI = .934, AGFI = .900, CFIl = .994, RMSEA = .016
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M19197 4.15
HANQTITIIY NI TN TINTOUADIUNAUNGUUUUTIABIaNN I TIINIA T TN NTNAYBIYAGNN I

MasAUsenoy Nasasaniiuliarlalususus

Ayl LNQU9IIn HAANS naasy wuIARTUNTE198e
Chi ~Square ( y%) = 457.504 df = 419
p-value > 0.05 0.094 HULN U Bollen (1989)
2 /df <20 1.092 dwnast | Bollen (1989)
GFI > 0.90 0.934 LN Hair et al. (2018)
AGFI > 0.90 0.900 BN | Hair et al. (2018)
CFI > 0.90 0.994 Hhune | Hair et al. (2018)
RMSEA <0.05 0.016 Hhuns | Hair et al. (2018)

NHANTIATIERAR YT nAlAIaenAd asnauNFUAUT oy ALl
Usgdny Fliiuiuuudtaesaunsifalassasedvdnavesyadnaminesduseneu Ndema

¥ a

aonulIngdalunusus danuaenndaanaunduiudauaidausssnuaudaulalussau

Y

N1sgaNsuNNais duUsenauniy dakUsAY laun YAGNAINNITLANSRT (Extraversion)
uadna1nalue sulniInisersual (Neuroticism) yadna1nn1sid1aue 8 ule @
(Agreeableness) AauUsd s U taun usegelalunisdeidessausslovd (Utilitarian
Shopping Motivation) 4593 91alun159 as 1ue15ualA11u5 @ n (Hedonic Shopping
Motivation) wagaauUsnu Lawn aulinglalubusud (Brand Trust) dudanuaenndes
< ¢ o | e 1 g [ dyal Ql' . e <

Juluaunaeinisinunaid wanadwuuitaesdunsindiinnuiiemss (Validity) n3e

OK Fit Confirm

a15147 4.16

HANITIATIXaUNTINA NG NENENAvEIYAaNNINII8IAYTENOY Tiadrasentuliale

ALUT (AAUdUNUS) ] SE t-value Sig. Result
yAFNNIMNITHARIRY — u3egdlalunig 0.17 0.053 1.997 0.046% TG
Forteossnusslony
YAFNNIMNITHARIRY — u3egdlalunis 0.42 0.068 4.382 | 0.000%* | aifuayuy
Fofuensuninmidn
yAdnnmANsaulnInIe el — 0.17 0.055 2084 | 0037% | aluayu
ussgslalunstioidsessnyssloni
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A15147 4.16

HANITIATIZaUN ITIATIaTINENENAYeIYAaNN MI89AUsENaY Tiavnarandulia1la

(19)
Fuds (gamnudumiug) 1 SE t-value Sig. Result
yAdnwAILgeulnInisesunl — 0.19 0.063 2482 | 0013* | aduayu

wsepdlalunisdemuensuaimuidn

ypann i AUEBULAR — ussgdla 0.44 0.057 4.445 | 0.000%* | aduayuy

Tunsvedeessauselew

yranm s AugRuleR — usegdla 0.54 0.063 5788 | 0.000%* | avuayuy

Tunseduetsualamian

wsegelalunisdeldsessauselevy — 0.64 0.128 5765 | 0.000% | atuayu

anutinataluwusus

wssgelalumsdemuensualauidn — | 0.25 0.076 3215 | 0.001% | adfuayuy

anutindaluwusua

*pg19illudAgyn19adan 0.05
aad

**ggafidudfynneadian 0.01

= pgeiiiydAgyn1satai 0.001

HANTIATIEINAAD UL UUTIARIENNIRT AT 9BVENavesyAdnaIw
vhesrusznay Tidssarerailindalulusud Ussneuse fudsiu loud yadnaiwnns
wanasa (Extraversion) yaanamaduseulmvnsersual (Neuroticism) ypgnamnmsdifiu
{BuldR (Agrecableness) fuusdasing laun LLNQQI!’\&UME%@L%Q@%QU'i%I?;IGU‘Ij (Utilitarian
Shopping Motivation) LLS&@J@%MMSS'&?”@ A1u815ual A3143 @ n (Hedonic Shopping

Motivation) kaz@awusau bown Aa1uli19lalulusud (Brand Trust) 1agiansananan

I'4
=

[ a £ (Y a = & 1o a v a i 1
duUszavtanneyvawiulsase suazuuun s saluadulssansnisindulanasua

1%
v A

vendviswavesiaulsiunasunantsmaaeuidusesudadl
ATUYARNNTNNTUEAIG
AUYATNAINNITHANIED Usenausie 5 duusdunala lawa Exl 89 Ex5
fanhmindulssAvsannossewing 0.76 81 0.88 AdusyAvavduiusiBam (R sewing
owar 57.00 1 77.00 lngnan1snaaeuLUUTIaedaNN51dalATaI 9B ENaYeIyAfnA W
vesdusznou Mdwmaroninulindalunusud wui Wunseenfuaudgiuviondnnde

YARNNINNITUARIAD ABVBNANATEINIU 2 1duN1e I5eazden Al

Ref. code: 25666502115196UBA



63

YARNAINNTUEARNHD ﬁ@%%‘ﬂ’]ﬂmi\‘iL‘%Q‘U’JﬂGf’e)LLiQ%ﬂﬁﬂ‘Uﬂ’]i%@L%\‘i@iiﬂ
Ustlowd Tneiladudsz@nsvindu 0.17 Aanuaaiandeusindy 0.053 ff1 t-value Wiy
1.997 wazAn Sig. Benin 0.05 awnsaeSuiedninadonsudsustadlddesay 51.00
agnafieddoyn1eadndi 0.05

yadnnmmaansi fBvEmemsadauindeusegdlalumsdeduensual
arwi§dn Tnedidduussavanwindu 0.42 drarmnanaiadeuviniu 0.068 fid t-value Wiy

4.382 wagAn Sig. Uoun11 0.001 @misaeduiedniwasenisilasunlaslaniovay 60.00

wyasnamAaNugaulnisesunl

v a 1 o

pruuadnamAauesulnnisetsual Usenaunie 5 aauusdunnle

]

1%
o v o

oA N1 89 N5 frnmidnduuseansannessening 0.71 §3 0.82 Arduussavsanduius
LWy (R?) sendnasoegay 51.00 919 67.00 LAENANITNA@ULUUTIBIEUN1SLTLATIAT 4
dndwavetyadnniminesduszneu fdwadennulinsdalunusud wudi Wuniseeusu
AUUATIUNTENE1IABYATNAINAIINTOULNINIDITUA] TBNTNANIINTITIUIU 2 LHUNTS
IS a v dy
i51aziden fail

yadnamAuaulnivnsensual d8vinensadeuindeusegslaluns
Forsessauselev lnelAduusednsiviiiu 0.17 Armnuaaaadeuwyiniy 0.055 A1 t-

value WU 2.084 wagA Sig. Ueani1 0.05 aunsaesulgdnsnasenisilasundasindes

'
L% L% aada

az 51.00 ogslvedAgyneanan 0.05
yAaNNMAINBaulnIMIesual TBvEMemsudauinaausataluns
FonueTHnIANNIAN IneilAduUseantiviniu 0.19 FrnuaannRouindy 0.063 dA1

t-value WU 2.482 wazA1 Sig. Younin 0.013 @misaeduiedvsnanenisilasuulasla

'
aad

Fogay 60.00 og1ldpdIAyNNEnAN 0.05
v a Yy o yd vy
druyaanamnsidiugaulda
auyadnammsiiiugaulen Useneusme 5 dudsdanale laun Al
9 A5 T mtinduusyavsannessening 0.79 91 0.85 Ardulssdnsanduiusidany (R?)
seninedeuay 63.00 D19 73.00 IAENANITNAADULUUTRBIEUNITTSlATIaT 198 nTnaves
a by 13 a ' Y s g o a =
yadnamnesAUsEney dwadeaulinglalunusud wud Wumsveniuauuigiuvse
namAsyAANAMMIIITUERULAR TBVENAN1NTITIWI 2 1dune dgaziden fall
a Y o val YA aAa a = i &
ypdnamnisindudaulad d8nsniwsadauinseusigilalunisie

WWee350Uselevd laodleduuseansvinnu 0.44 A1AuAaIALAaauwiniu 0.057 fiAn
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t-value WU 4.445 wagAn Sig. Younin 0.001 @wsaeduiedvsnanenisilasuulasla

aada

Fovay 51.00 ag1slitodAgyneadan 0.001

yadnnmmadfudEulaR Tvimemsadanndeussgslalunisdodiu
o1suainwian Tneflanduusyavivintu 0.5 Anrmaaandeuyinty 0.063 fid t-value
WU 5.788 wazA Sie. Heunin 0.001 a1u1saesuedvinanenisiudsuwladlddesas
60.00 pgafitudAyn1eadn 0.001

Fruusegslalunistioifeassausslon

Funssgdlalunsdeideossavsslond Usznoude 8 daudsdannld
léun U1 B Us Seiwiindudsyavsonnossewing 034 89 0.69 anduuszandanduius
By (R?) sewinedeway 8.00 619 46.00 lAgNANITNAFBULUUT1ABIANNTITILATIAT 1
dvSwavesyadnnimiiesduszneu Adwaroanalindalunusud wuin WHunseeusu
auufignunionandoussygslalunmsteifiessnusslond d5vsnanimsasiuan 1 uma
feawBen il

ussgdlalumstaidsessausyloni Svemamsadsuandeaalindaly
wusud Tnefandulsedvdiuindy 0.64 AmnuamaAdauiiAy 0.128 fiA1 t-value Wiy
5.765 wazfa Sig. aunin 0.001 awnsaesuiedninanenisiudsustadlddosar 64.00
agafitfuddyneadnf 0.001

Fruusegslalunisdadruarsuaianuddn

druussgdlalunstodiuensuninnuidn Ussneudie 8 daudsdannld
1¢un H1 fs He TenthwilnduUszansonnessening 053 s 0.71 AduuszAndandudiug
Wy (R?) senineasosay 24.00 919 43.00 LagNaN1TNA@ULUUINRBIEUN15L8LATIAT9
SvSnavesyndnnminesduszney fidsuasonnnulindalunusud wuin umseensu
auuRguvienanieussydlalunisdodnuersuainrmian fovenanmassnau 1 dunis
firwazden fil

usspsdlalumstodnuorsuaianuddn Ivemansadeuansonialiinga
Tuuusud Tnefirnduusyansniniu 0.25 Aruranaedouiniu 0.076 J61 t-value Wiy
3215 wagAn Sig. Youndn 0.01 a1unsneduiedninaseniswdsundadldsesas 64.00
agafitfuddyneadn 0.01

auaulielaluwusua

auaulIndlalukusud Useneudie 4 dwdsdanala lawn T1 6a T4

fandmindudseavsanneesening 0.59 G4 0.69 AduUTEAVEaAUTUSIZY (R?) 5813
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$oway 34.00 §9 51.00 1JufuUsnansofILUInINUIMUUTIA0IBNTNATDIYABNA TN

& a | v &
23nUsenoU Ndswanarnulingdalulusun

An5197 4.17

ATUANIUAUNUSINTNANNATI TNTNANNEDY UAYINTNATINYOIUUYTI1AIANN 54T

lassasansnavesynann miesayseney awanenaulindaluwusus

fanys GGG LLiqgﬂ‘Lﬂums%a LLsﬂgﬂ'«a‘lumssﬁa anulinslaly
\Weessauselyas AuITUAl WUTUA
ANUIAN

YAGNAINNISULERS | BNENaN19ASe (DE) 0.17 0.42 -
i dvswaneoen (E) - - 0.21
dviswalaesau (TE) 0.17 0.42 0.21

YARNNINAIY dvdnan1anss (DE) 0.17 0.19 -
goulwmsesual | dviswanieday (E) - - 0.06
dvsnalaesu (TE) 0.17 0.19 0.06

UPANAINNGKT | BVEWAN1993 (DE) 0.44 0.54 -
Fugpuled dvizwan1eaeu () - - 0.42
dvSwalagsiu (TE) 0.44 0.54 0.42
ussgslalunsde | BvEwanienss (D) - - 0.64

Weessauselowy | Bnswani1eseu (E) = 4 -
dviswalaesau (TE) - - 0.64
usagilalunisdio | BvEwanienss (D) - - 0.25

AuITUAl dvswansden (E) - - -
ANUTEN dvswalasau (TE) - - 0.25
R? 0.51 0.60 0.64

HaaFUANUAUNUSENENaN19NTe BNSnan1eden wazdninasinves
WUUdIaRsaNN1SBdlATIas BN navasyRan M winesiuseney Ndmanannuliingdalu
wusUA Feusznaunde Aawdseu laun yadnninnisuanesia uadnainaugeulnimg

4 a Yy o val va o 1 [ 4 A
91sunl wazyadnamnsUduddulad dauusdeiiu liun usegdlalunisieidsassn
Usglewl wazusepdlalumsesuensuaiaiuidn wazdusenu laud anulinedaluuy

sun wuln Jadeidinaneninulindaluwusud geanfe aunsagelalunsteldeessa

Usglewil Gadlrnduuszanaansnalausauminhu 0.64 Tuaausesasunfe AuyAinaIw
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a2 a1 o a Y}

Y o v Y La a ] it o v w
ﬂqﬁLGUqﬂUQQUIQW il :i,Jﬂﬁﬂﬂﬂixﬁ%ﬁ@%ﬁwaiﬂmwL‘Vﬂﬂ‘U 0.42 uaﬂﬂqﬂUIuaqﬂUﬂﬂuq

v
IS [ a

auusegalalunisdesuensualauidn derduuszanidnsnalaesiuwmingu 0.25 a1y

a

Y
UAGNAIMNNISUANAT eduUseanidninalaesiuivindu 0.21 Lags1uyASNAINAIY

=< a 1 o

doubmmvensual linatesiian JaAdulsednsavsnalaesiuwiniu 0.06 dmdulladei
fnasionulindalunusud dulidvsnasonisidsundaslasesay 64.00

wanani nudn Yadensinasioussgslalunisveilsessauselov aegnfo

'
a v a

AuyadnamNITiInudaulaf dellrrdudsednsansnalaesiuwiniu 0.44 Tudraudn
JOIRIUIAD ATUYATNNINNITHENIFY Lazd1UYAFNNINAIINEUlNINII01TUal TAN

s

duusgdnsdnina lngsauwiiy 0.17 wirdu dwmsuyednaminesddszneuninase
wsegdlalunsgeltivessauselel duildvisnasreniswWsuudasiafosas 51.00
Jadendinanausigalalunisdesuersualainusdn geanne 6y

Y] a

a v o vaA P Sa a Y o v a
ANV DUl Fadliduyseansaninalagsauvindu 0.54 luddunsesassn

N o a £

Y
AB AUYARNANNTTHAN dAduUseansdnsna laesiuindu 0.42 uagauyadnaIn
augoulmeesuniidnatiosfian dedadulseanianiwalagsamwindu 0.19 dmsy
yadnamiiesdUsznouiifinadeussgilalunisd oduesuainiuidn duiidninade
mMawAsuuvadla¥esas 60.00
4.2.9 NINAHIUANNRFIUULUUTI0EUN1T T lATeaE19BNSnavasyAinAN
viesdusznay Ndwmasoaulinsdalunusud
MNHANITILATIENAUUA FIURUUTIADIAUNTTALATIAT 198 nav o9

Y

yAannmvinesrUsenay Naawasieaulingdaluiusug dhanasunainuidelaeai
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M19197 4.18
FUNANITIAFOUAUNATINFUN TR NATNENTNAYDIYAGNNINIIBIAUTENOU TIAIHAND

Auli19lalunusus

Hypothesis Standardized t- p-value | Result

Coefficient value

H1 | yadnn1mnsuanssa (Extraversion) dnasia 0.17 1.997 | 0.046* | avduayuy
wsepslalunsderdessauselevil (Utilitarian

Shopping Motivation)

H2 | ypanamnisuansda (Extraversion) danase 0.42 4.382 | 0.000%** | atfuayu
wsepdlalunis@eimuensuniamnuidn

(Hedonic Shopping Motivation)

H3 | yadnninenugeulnimisensual 0.17 2084 | 0037* | atiuayu
(Neuroticism) danasiousegslalunisie
\Weo33aUsElewtl (Utilitarian Shopping

Motivation)

H4 | yadnniwenugeulnimisensual 0.19 2482 | 0.013* | atiuayu
(Neuroticism) dnasiousagelalunisden
91510IAIN3EN (Hedonic Shopping

Motivation)

H5 | yadna nnsiiiugaulas (Agreeableness) 0.44 4.445 | 0.000%* | atfuayuy
dawasausglalunisdeldeessauselovy

(Utilitarian Shopping Motivation)

H6 | uadna nnsiiniuaulaf (Agreeableness) 0.54 5.788 | 0.000%* | atfuayu
dawasiausgelalunisdeniuensualauian

(Hedonic Shopping Motivation)

H7 | wsegelalums@eideessauselewd (Utilitarian 0.64 5765 | 0.000%** | affuanyu
Shopping Motivation) dswasionulinglalu

WUTUA

H8 | usepslalunistesuetsualninuidn 0.25 3215 | 0.001* | atfuayu
(Hedonic Shopping Motivation) @i:asie

Anulinelalususun

*pg19flilud Ay 1eadan 0.05
**pe9dltidfynisadian 0.01

aaa

*xgenaideddgnIsadan 0.001
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HANISILATIENANUA FIUKUUTIA0IaUNI5LTILATIAT 19 NT nNav e
ynannmesdUszney Midmasionuilindalunusud  agunanisveaeuswanmAgiuld
il

auuAgiudl 1 (H1): yABnATWA1TUEAIAA (Extraversion) dinana
LLsege’Lﬂun'ﬁ%aL%aasinﬂsﬂa%ﬁ (Utilitarian Shopping Motivation)

Nan1svadeUaNNAz LA 1 (H1) 1unseeusuanudgiuvieyadnam

MSuaAnasa (Extraversion) denarawsagdlalunisdeideessauselovil (Utilitarian Shoppin

a

Motivation) Tnedia1duuszansidunne 0.17 eSuiedvinalafesas 51.00 egeivuddy
M9adAT 0.05

FUUAZILA 2 (H2): YARNNIWNNSUARIR (Extraversion) denaRe
usegslaluntsdfeduansuninnuidn (Hedonic Shopping Motivation)

NaNINAFeUALNAFIUTA 2 (H2) iunseenfuanudgiunioyadnam
n13uanRa (Extraversion) denasaussgslalunisdeduersuaiaaugdn (Hedonic
Shopping Motivation) Tagileduuszavsidunie 0.42 eSunedvdnaldfesas 60.00 ognedl
Toddnymneadii 0.001

suNAguil 3 (H3): yadnamarwsaulnamsensual (Neuroticism)
?iwasianga’lﬂumséj’al,%aa'a"mﬂ'izimjﬁ (Utilitarian Shopping Motivation)

NanTAdRUANLAZIUA 3 (H3) WWumssenfuanuAgiundeyadnam
Arugoulvamnsersunl (Neuroticism) dsnanouseyslalunisd eifsessnuselo vl
(Utilitarian Shopping Motivation) TnafiAduuszans duns 0.17 e3uredninaladosay
51.00 egheditudfun1eadan 0.05

auNAguil 4 (H4): yadnamarwsaulnamsansual (Neuroticism)
dmaeiaLm@,a’l,a“lunﬁ%aé’ﬁumsuaﬁmmi’ﬁn (Hedonic Shopping Motivation)

NANSYATBUANNAFIUA 4 (H) Juniseeusuauufgiunieyadnnim
A8 aulnIN19815:8l (Neuroticism) dawan ousegslalunisd eduensualninuidn
(Hedonic Shopping Motivation) TnefiAnduusyansidunis 0.19 eSuiedvswaldsesay
60.00 agnsfiaddayn1eadifi 0.05

[ o af

AuNAgIUN 5 (H5): yadnamwn1sidnudd uldf (Agreeableness)
denasiausegslalunisyaiBeassausslevul (Utilitarian Shopping Motivation)
HaN1SVAgeUANNAFIUT 5 (H5) 1unseeusuauufgIunsayndnam

N30 7UK BUlAR (Agreeableness) danasiowsagslalunisdeigsessauselevd (Utilitarian
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;%

Shopping Motivation) Taefianduussavaidunie 0.44 e5uredvinaldfesay 51.00 aehad
Toddnymneadnf 0.001
auuAgIud 6 (H6): yadnamn1sidiuid uldA (Agreeableness)
danaroussgslalunistoduansuninanudin (Hedonic Shopping Motivation)
NaNTAdRUANLAZIUA 6 (H6) lunsenfuanufgiundeyadnam
MadfugBuleR (Agreeableness) dmariaussyslalunisieduorsuniauddn (Hedonic

a

Shopping Motivation) Tagileduuszansidunie 0.54 eSunedvdnaldfesas 60.00 ognedl
Toddnymneadii 0.001

dunfgudi 7 (H7): ussgelalunisfoifeessausslowd (Utilitarian
Shopping Motivation) dewasaaulianglalunusua

NanINAgeUALNAFILT 7 (H7) Wuniseenivauudgiuniouseglaly
158 o1 vessauselemn (Utilitarian Shopping Motivation) derasienanulianslaluwusus
Tnefanduussansiduns 0.64 e3uedvinalasosas 64.00 sgailduddaymeadn 0.001

aunfignuil 8 (H8): usegslalunisdedruarsuaiaamuidin (Hedonic
Shopping Motivation) dswasianinulinnglaluiusua
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1§ dyadnnmnisuansiadssanoussgslalunisdoduensuninnuifin daaenadasiy
$UATHYDS Helmi el at. (2023) AvinsAnwidninavenueiduesualnuidn v
qﬂaﬂmwmiu,amqéhiuu%wm'ﬁ%jat,l,uuhﬂé"mmmuﬁ (Impulsive Buying) Wui1yAanaIw
muansidunguifureumseenlirsuen imdamauluiunisaununiuguiedsdenaliid
wldiufiagaulalunisdeuvulaldnsununisesulay aenadasiu Guido (2006) uas
Busch (2020) fimuinyadnamnnsuansia (Extraversion) fadnandeuleadsuindunmn
st uansuaiATLSEN
5.2.3 yadnnmarnuseulvamensusifuussgdlalunsifeidessaysslovi
INNINAFDUANURFIUN NI TITEAILNITIATILWANADAA 1N 50 85U
I¢yaanamyadnaineuseulmviensunidmaieussgdalumstodsessadsslon
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¥

danalmnnnsden tulaawnuld wanannddadenmdssnuanuidelusin (Guido, 2006;
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Matzler et al., 2006; Kita & Luria, 2018) ﬁwudmﬂﬁﬂmwmméaulmmqmimﬁlﬂuﬂzjm
frnudenlosfuussgsladeessausslony
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a |
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9
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INNINAFDUANNRFIUNWNITITEAILNITIATILWANADAAIN1 50 85U

\/LSJI a - yd‘
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NAN153LASIZY Variance Inflation Factor (VIF)
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NAN15IASIEN Variance Inflation Factor (VIF) @iauUs autindlaluwusus (Brand Trust)

Coefficients®

Model Collinearity Statistics
Tolerance VIF
1 (Constant)
Ex 0.372 2.686
N 0.474 2.112
A 0.392 2.554
U 0.378 2.646
H 0.390 2.565

a. Dependent Variable: T
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nan153aTzianulululdvesdandsaiunu

NANTIATIEIPUNAYRIR M UTANL ANl T usUs

t-test : (£ test for independent samples)

LN N Mean Std. Deviation Std. Error Mean
T U 158 49177 0.87764 0.06982
NI 202 5.0619 0.99214 0.06981
Levene's Test for Equality t-test for Equality of Means
of Variances
F Sig. t df Sig. Mean Std. Error 95% Confidence
(2-tailed) Difference Difference Interval of the
Difference
Lower Upper

T Equal variances 4.524 0.034 -1.438 358 0.151 -0.14416 0.10022 -0.34125 0.05293
assumed

Equal variances not -1.460 352.574 0.145 -0.14416 0.09873 -0.33834 0.05002
assumed
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F-test: (One Way ANOVA)
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Sum of df Mean Square F Sig.
Squares
Between Groups 9.034 3 3.011 3.440 0.017
Within Groups 311.591 356 0.875
Total 320.624 359
HaNTIATIERRUTEAUNSANBvasLU Al el luusua
F-test: (One Way ANOVA)
Sum of df Mean Square F Sig.
Squares
Between Groups 7.267 B 2422 2.752 0.043
Within Groups 313.358 356 0.880
Total 320.624 359
namAeseiiuseldiadedeifeuresiulsalindalususud
F-test: (One Way ANOVA)
Sum of df Mean Square F Sig.
Squares
Between Groups 1.848 6 0.308 0.341 0.915
Within Groups 318.776 353 0.903
Total 320.624 359
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