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ABSTRACT

The research objective was to study the influence of perceived value on
purchase intention and word of mouth in the context of product distribution channels
through the TikTok application. The theory of consumption values created by Sheth
et al. (1991), which was further developed by Sweeney and Soutar (2001), was used
together with influencer attractiveness and trustworthiness factors. The study includes
nine variables: attractiveness, trustworthiness, functional value, social value, and
emotional value as independent variables. Parasocial relationship and customer
satisfaction as mediator variables that influence purchase intention and word of mouth
as dependent variables. The researcher conducted a study among 404 Thai people
aged 15 years and over who had purchased products through the TikTok application
at least once and followed at least one TikTok influencer who created product
recommendation content and sold products through the TikTok application. Data was
collected through online questionnaires and analyzed using the Structural Equation Model
(SEM).

The study found that attractiveness and trustworthiness have a positive

influence on parasocial relationship. Moreover, it was found that functional value and
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(4)

emotional value have a positive influence on customer satisfaction. Parasocial relationship
and customer satisfaction also have a positive influence on purchase intention and word of
mouth in the context of product distribution channels through the TikTok application.

The researcher hopes that this research will be useful to entrepreneurs and
influencers in studying and developing their marketing strategies to gain a
competitive advantage and fully meet consumer expectations. Leading to sustainable
purchase intention and word of mouth in the context of product distribution channels

through the TikTok application in the future.

Keywords: Influencer, TikTok, Perceived Value, Attractiveness, Trustworthiness, Parasocial

Relationship, Customer Satisfaction, Purchase Intention, Word of Mouth
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Sungiouweifazanunsnitadomanduluuiulgaiofiasannsouusinansusiuay
Usnsleegeiiuszavznandely

1INNISANYIALNUNIWITIAUNTTUNUTY Anuufealanazauiilinnga
dswarioanuisladonaznsuende Tasdauduiusuuuisiidusumedanumduiiuys
darinu TneflAdefiatuayunnAnfangn eg1sn13Tevee Lawrence and Meivitawanli (2023)
ffnwianuduiusseminanuduiusuuuisiidiusiumedenn anuaenndes uazAIw
ﬂ’lL%aaa‘UE]\‘iLmd\‘iﬁmuuLLwamWagu TikTok Live Streaming Commerce Iuﬁumqmamﬂﬁm
13091919 Uszinadulaiide Tnenan1s@nwinuin mnanidsgela anmunlinda uay
AnudEvgdmRasenuduRusuuUAduTIuedany uasauduius wuuA alldau
$rumedsnuiidvdwarenudiilate Jsaanndastunisfnurdninavesdungouos
Tulmideaiifiodonmdslade ves Ashraf et al. (2023) fiszydn anundagala A
ndla mudenvg aruedieads aridusssudunssuiuns enudusssusmdeya

wasAudusssuszninuana deadonuduiusuuuididsuvndinuuazauduius
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wuuRddusnedruiidvsnanenuntlatie wenantinsAnyBnsnavesdungieues

%

AodAnMUULBUARTNTITBARYTINE WIsHaute (2563) Gimudn Anufgalauasalm
U1lA79ladinaauinsamUdU N LS hUUNITEIUTIUN9E RN kasANUAUNUShUUNITdu

UNNFIAUTHNARDANUAILATBLALNSUDNGD

v | |

LAZATANBILATNIUMIUITIUNTIUAULAL FINUIINITTUTAUAIEINAADAINM

Y 9

=

& & ' a P Y & o o awv 1 v o
ﬁ]ﬂ'ﬂ"ﬁ@LLaSﬂqi‘U@ﬂ@@ I@IEJﬂJﬂ'JWiJWQW@IQ%@QQﬂﬂ']LUUWJLLUﬁﬁ\‘INW‘U Iﬂf]ﬂN']u’JﬂEJﬂE]u‘Viu’]VI

aduayuuLIAAAINE1? 981993380 Cuong (2020) MlavinnsAnwiaaLediauas

'
13

v v ] A ' Jq & . =
nsfusnaanluLusuAidmarnonunslatolugnanssu Fashion Market lngnanis@ny)

L IS a

Wudl MITURMAENaIIUINAanUTianelavegnAl uazAuianelavegnAdnasie
ANUAIlAYD FIdRAPABINUNANISAN®YITBY Rohman et al. (2023) NANWINANTENUVDY

[ [

nsfuinurvesusinalunaeiiireauielanazaundaeluusunemiseasuniin

v

lngNanITIATIERTEYINITSUAMAdmanaauianalavedgnal wazauianelaves

Y 9

v
a a =~ a b

AANTIBNSNATAIUINADANUAILAITD DNNIANNAITANHIANUAUNUSTLNINNITIUS AUAIN

AURR |

D)

[ 1

HAalATIA19N19N15MA1ATY Eggert and Ulaga (2002) Ingnan1sAnuinudnnissusamue

aa ¥

SvSnadAgroanuianelavesgnd uazauiianelavesgnii

aa

dVSNadIALIRENITUDN

ADLYUNY

agdlsiony nmsfnwneuninazy adulunmsfinvinadnuazesdungouyes

o iAo

wsan1suinuAdmansenuludianundatanarnisuendeiesdadgladadenilavintguy

widsluifinsfnwnadinuasvesdunguesaiudluivdadenissuinuen anens@nw

Y s

a a (Y] [y =& | [ P Y ] 1 [y & &
@WﬁWﬁ%@ﬂﬂﬁ]ﬁ]Uﬂ’J’]&lﬁﬂJWUﬁLLU‘UﬂQlIﬁ']U?’JlW]'NﬁQﬂlW]L‘Uu@'ﬂLL‘Uiﬁ\‘mWUVLTJ‘ENFI'NNGNEL?]SZIEJ

1 [ o 1 =

mvgluiumsuendedsliegdnrin Jaundnisfnulurintednsnavesnsiuiamandie

Y

VA o

AOAUAILITBBALNITUDNABDLUUSUNTBIN D IMUNEAUAIHNI UL UNALATU TikTok @9639¢

Y

rosmsnasfnuniafeidwasennuidlatouaznisuensie lnginuanyazveBungauwes
LarMITUIAMATIUTZENALNINNG WY ANAIYDINITUTLNA (Theory of consumption values)
wAnwmugiuieaianudlatanuAnuasnginssuvesuilaalaegrsasounauly

YSUNTDIN N MUNGAUAIH UL UNRLATY TikTok laglaniy
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1.2 IngUszasAuivy

1.2.1 Wefnwdninavesladuanuiifgalavazauuilinngda fdwase
ANUAILAT BLATNISUBNH D U BINT1MU8AUA N ULBUNELATY TikTok Tnedl audunus
wuURalaIusuneFpuusuUsdanu

i I Al

1.2.2 \iefAnwdnsnavesdadunissuinuendwmarenuddlatiaiasnisuen

= =

so Tudewnsdmireduruseundindu TikTok InefianuitanelavesgnAdusionusdsinu
1.3 A1

1.3.1 Jaduanuinfsgelanarananilindadmadenunslafiowasnisuense
Tnefianuduiusuuuididusumsdnunduduusdeinuvsely

¥ 1 1

1.3.2 U238n155USAANAINARDANUAILATOLALAISUDNAD LA8liANURINe 1

AU

vosgnAluiulsdsrinunsely
1.4 YaUIWANUIY

1.4.1 vauiwaduidian
Tunsfinwdndnavesnisiuinuaiidmaienudiadouaznisuende

luusundemedmihedunriukaundiadu TikTok dveulwanisAnyiusenaunie Uade
AuUIAIgAla (Attractiveness) A311111331418 (Trustworthiness) Wagn135U5 A QA1
(Perceived Value) dulsgnaulusig Aur1n1un1stdaIu (Functional Value) Aaue1n14
&spai (Social Value) wazAaAduesual (Emotional Value) ilusuusdu fdsuasdonin
#ilaie (Purchase intention) wagnisuande (Word of mouth) Taefiauduiusuuuied
d9usunnedeau (Parasocial Relationship) kagainum enalavesgne 1 (Customer
Satisfaction) 1Jususaanu

1.4.2 YaULUAGIUUTEYINT

Turuddeaduil fIduldnmuanudnyavesusyeinstiin Wuduilae

deyyAlnendengnawe 15 Y3ulU Feredodualudoamnisdimiteduaiiuieunindu
TikTok agwtiey 1 ASY uafinau TikTok Buvlgiougeinasiuilomnisiugtiuazdmue

AUAUYDINNNINUNYEUA NI ULDUNALATUY TikTok 9e19tay 1 AU
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1.5 Uselavinaininazlasu

1.5.1 Usglevinangud)
msafelundadlddnsfin AuaiuasimuinsounuaAnanauided
Aertesluedn Tnsdnisiuuidaninuuifgala (Attractiveness) aauninliangla
(Trustworthiness) ¥04dungLoWYeT ANANWIAIUATUNG Y AMAIYBINITUILIAA (Theory of
consurnption values) ¥84 Sheth et al. (1991) & sldWmuselne Sweeney and Soutar
(2001) lumssuianrvesguslnaseusundiadu TikTok dadulladeilalléfinisfnwaiug

AULINDU UBNINNLTILAVINITANYIDITITIAMUAUNUS LUUA ST AIUTIUNIIF AL

'
=

(Parasocial Relationship) Atduaauusadsuludsauasladio (Purchase intention) way
n1suensa (Word of mouth) @i unisfinwdadeaivg inuminlunuidelyuinidn
= g Jo = =2 o 1 a Y a v
n1sAnwtuasaldadunisfnwilagsiufsgeamnssunisdmmuiedussiuieundindu
TikTok laglidlatnisszyuazinzaliduusudgdmievseussianvesdumlaussinnmile
welvanusaiiilafeanudanasngAnssuvesuslaaluusuntemedmuieduainiu
weUndiadu TikTok leg1anseunqu §33enia109AAN3 NToULLIAR wasnan1sIdely
o & < ¢ o o = ¥ [% Y Y a o (Y] s
a3all amfulslevddmdumsfnniauaiuazanunsaldiluwnaeneds dmiunsuseynd
wIesegannsAnwlusuAnidluuIunilndiAssuazunns1dusialy
1.5.2 Usglevilideufun
nsAnwdnSNaveINsTuiAmAdmasionuatlageuaznisuansely
USunYeannedmiedunniuweundiadu TikTok lumssllagyilimdnlafsanuduiusves
UdvRudnuuzvesdungiougaiuarn1siuinuavesuiinasouaunaindu TikTok
AanuRdlatanazn1suense eazidulsleviddmsugusznounisvisludiusualy
uiadurlgieugeinlatinisdmingduamiukeundndu TikTok lagludiuvesiuiiag
L | Q{'SJ ) v Y 4 o w ! a U . t:f! ¥
anunsansevtindenuenguilaasuiuaginnudAgsienaundiadu TikTok Feusznaunis
sgaunsaUTuldsuliomuaziuiniglunisyiiniseainliaenndediuaumIfangnd 5Iuis
Muswivdungiewwesiunisinmanlaegamunzay weasienulaiuseulunis
wistukaznevauasnumaniweuslaalieguasudiun Tudiuvesdungleugeaiiuay
aunsainlatelafunmudnuuzvesdungieuesineliinanudiusuuundldiusiunia
FanuwazinluusulgaTmuInueni o azausawusdInGadugiuazu3nislaognadl

Usgansnmauihluganussladeunaznisuendevesuslaaluauian
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1.6 YyruAnianie

AuIRegala (Attractiveness) vinefis anuduiituveuvesdungiouises

Ao a s

Mangusamdaneueniifuasainnsiulneia (g3uns quuseiiunes, 2565)

Y

aurl3nsla (Trustworthiness) wnefs amnideiiennamuidosiuves
Fuilandedungieuweslunisdoansetnagnies asudiu uaznsslunsan (Saldanha et al,,
2018; Xiao et al., 2018)

N155U3ANAT (Perceived Value) vunefie n1sUseiiulagsiuveuilag

a o ¢ a o ¢ A  a | ~ Y a o v a
LﬂEJ’JﬂUE]iiﬂ‘Ui%IEJ‘UuGUENNa@ﬂm%ﬁiaviﬂﬁ (UtILItY) Imﬂmwuﬂquaqq@Qﬁ]’]ﬂﬂqiiUzﬂ\iﬂﬂm

'
o

losunardmlagande wu ns Adeds nmswaniUfsussninamausslevuiisug (Perceived

benefits) ﬁuﬁunuﬁ%g (Perceived costs) (Zeithaml, 1988)

Y

v o ¢ o8 A ' o A A . =
AMUAUNUS LUUNIUAIUIIUNI989AU (Parasocial Relationship) #ueg

Y a a v v € a Yy = ¢ cs'
ﬁ?qﬂzﬁﬂﬂa"]\‘iﬁ]%mgmﬂ@u%ﬁﬂ%@ﬂﬂ'ﬂ’maNWUﬁLLU‘ULNGUQJ/VTUW FUUUUTLAUNITUA NN

v [y LY

Auslaalaneuiuyana s1fumwInddinuegwaziidiusiuluauduiusdaiunas i

Y

(Labrecque, 2014)

AMUNNalavaIgnAn (Customer Satisfaction) viHnefis N13MBUANBIAIY

o & v

mavisvadwsiaruana uazdnluseslfianmugluivanulings weanniuliviueuves
anAaANNUT el akATALETIANAINNTAVRITINA N TH W RUANA AT USNTRDE NS
Waedie (San Martin and Camarero, 2009)

AMUASaT (Purchase intention) nueds Audululanguslnavzanauny

7rTONARNUIVIOUSNISUNRE I UBUIAS (WU et al., 2011)

Asuanea (Word of mouth) vaneds nisaearsuuuluidunienisianuaiid

v

1 v Y oa ‘ﬁl d‘ L [ 1 ¥ a L 3 a =)
fﬂ@1‘UEJ\‘]f}:J‘UiIﬂF’]ﬂUEJuLﬂ‘&J']ﬂUﬂ’]iLUuL’ﬂ]'W‘UEN nslaau AUNTNVDINGRNUTNLASUINTT NTBH

kY

97MU18  (Hennig-Thurau and Walsh, 2004)
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155UNTSULAZINUIVLNNYITD4

mAteiFesnsfnudvinavesnsiuinuenfidsadonuitlatonagnisuan
soluuSunteanedmiheduasiuieundintu TikTok §3delavinisfnwauniideyaann
wifade UNAIUNMIEIYING Lonans ngud] wazauideiieades dwmduiludeyalunis
fVUAFLUATIY 9ONLUUNTOULLNAN waziaTeallofldlunuide Tnedussdulunisdne

A9 9 NUNDDNLUUNTOULLIAAUNITITY A9l

2.1 wnanuAnuaznauiigTed
2.1.1 wnasAnReiumIniifgala (Attractiveness)
2.1.2 wnanuAnieafiuanuiliingda (Trustworthiness)
2.1.3 wnnrwAnRstunsuinam (Perceived Value)
2.1.4 N ufAuAI8INNTUTIAA (Theory of consumption values)
2.1.5 wwnanuanfafuanuduiuswuuidaiusiunieday
(Parasocial Relationship)
2.1.6 wnAwARREIRUAMTswelavesgnd (Customer Satisfaction)
2.1.7 wunmnuaniieiunrusdlatie (Purchase intention)
2.1.8 wwAnuAnieafiun1suanse (Word of mouth)
2.2 AMTIPAAMNTTUNTIMINgFUA UL UNEIAYY TikTok
2.2.1 Uuv94 TikTok tag TikTok Shop
2.2.2 yar1duA153uv8s TikTok Shop lutewenziusenideslauasly
Uszimnalne
2.2.3 wnArwAnRIUNsTUiRaA (Perceived Value)
2.3 NTDUKUIAANITIVY

2.4 @UURFIUNNTIY
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2.1 wuAuAauasngufitneadas

2.1.1 wuannuAnNgIfuAMNLINRAla (Attractiveness)
ANuUIAIalaned "seAuninudnwuzvesluninvesyanalunis

nsgduliAnauienelaiazues” (Patzer, 1983) ANUIAINANIOAINUIAIRANIY

(] v a

nmenmluladudAgdmsudugieuesidewindfnnuaiusoueuiulanasniian
(Masuda et al., 2022) AuinAgaladssautsnuAuAg (Familiarity) ANBUYOU (Liking)
waz1dlnddn (Closeness) seninedunlgiauigesiugfnaiu (Till and Busler, 2000) 115

o~ a1 = & IR v ! av o = ' =
aE]Ei’]iGZJEN‘Uﬁﬁa‘w‘mfﬂQ@Jﬂ‘uua’lm5ﬂ1umunif\]1mu’lﬂﬂ’3W‘quﬂﬂa‘l/lliJU’lmam AIUNUINING

'
= a

yarauuiidnvaeldenvihlinanwnanaduideasniiuszavsninuinnda (Chaiken, 1979)

lnglagAnmamisedvuiiueimanlnnuadla aue1 vleRndnyesuiuduNgLeuLes

S aa v A ° A o a a a s v
AUUU mJLLquiJVlfﬂsza’]mmwa NEAUAK LLazwqmﬂ’i’imaﬁauW@JLauL%iuﬂ“U (KeLman,

= a1

2006) uafmﬂﬁazmmWiaﬁaammmaﬂ%awgﬁum fadunsduasunnuduiusiuuiaildiu
F2UN19d9AN (Lee and Watkins, 2016; Liao et al.,2023) mmﬂ?amﬁauﬁ’u@ﬁ%’mﬁm
(Celebrities) Buvlgiouies azlasuniseusunavarunsaidniisldunninuieuiaiiounss
\ieunslna (Djafarova and Rushworth, 2017)

o w

msvihnseaalnglidungeuresvuledeaiineduisdAglunsasng
ANUFUTUSTENIEUTIAALAZUUTUA (Glucksman, 2017) Tagn1sldAduLIfgaves
Junglauedmsun1slavanveuTuAR Y BN lefualilie uana1NITaI e
Anuduiuslnenssiufuslan ddeasulifannuiianela anudedu anudnd was
ANANYAUNARNBWUTUR (Glucksman, 2017; Wiedmann and von Mettenheim, 2020) A3
WiligannenImaNnTaUTudsuanueuarAunslagevesuilnals lnedenuidedn
S0 v & 1 a ca 1 = v ° a o & A &
FIudndungieuwesfnufmaaiuisaasanmdluduineazanuadagenuinyu

a

(Baker and Churchill, 1977) ungieuigesniiauuiigalanianieninuasdiny wlasy

Y

(% % a

ANulINgaunTul 93 AN A U T UA A ALWAUN RS (Filieri et al,, 2023)
TumAdeilidealdasurmmmnevesdnil mnidgala (Attractiveness)

A & A a ] | v aa & v aa

Ae A dundureuvesdulgouweseangustmtnineueniiauazan s ludwaia

(n3uns quusEiiunes, 2565)
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15197 2.1

NN IVITULLIAIIUANAY I UAIIMIFI9AL

aw o a v
JMUAIYNLNY VDY

&’ = o
Wanmluauiae

=
Ny

You follow fitness
influencers on YouTube.
But do you actually
exercise? How parasocial
relationships, and
watching fitness
influencers, relate to

intentions to exercise

NNNSANHENSNaverefinuaduNglaU
wosfifnaronuitlaluniseandanie
VDIAAANL IALHANITIATIZVNUTT AN
hilsgalauazanuvidedefivsnaluids
vInAeAudNRuSLUUA sl drug g

GNGFGLEAGTIERH

Sokolova and Perez

(2020)

The Role of Parasocial
Relationships,
Congruence and Source
Credibility in Indonesia: A
Study on TikTok Live
Streaming Commerce

in the Cosmetics Industry

NATANYIAMUENAUSTENINAUEIRUS
WUUA s drusiumeden mnudenndes
wazAuy LY af 0o tumE T L ULLNER
o5 TikTok Live Streaming Commerce
TuuFungpavinssneiesdions Ussinadu
i@ lngnan1sfnyinudn Auege
0 Al wazanudermydsa
fon1sasenuduRuSLuLAddns g
Fanuvasrfualafianiufl suunoundinduy
TikTok

Lawrence and

Meivitawanli (2023)

2.1.2 wuluAangnuAuUtIa19la (Trustworthiness)

Erdogan (1999) latleuainuinliinglain anuiilinslanuneiiepiu

FodnduarAuuL¥eiovesdears lag Erdem and Swait (2004) laegurginaruiuly

1slaremuaitauslunsdwevdsidgyald anuuiliddadmunstnnuiiieielay

Nl AENYSalvaurasan warAueiuvesuslnarauraiulun1sdeanseegnd

gneodaznsilunsaun (Saldanha et al., 2018; Xiao et al., 2018) anuudediodusd

Usznaud1Ayveem Ul g1 1ULTA N uNYeId uNgLeulges (Hudders et al., 2021;

Shan, Chen, and Lin, 2020) nM33u3aeanuinlinslatuaseuaquianmssuiiaznisindy

vouslnasedungieuesiinuaitlanaraudedndlunisuusii (Filieri et al., 2023)

nssuianuideiiovesunasiundudadendniazimuangfnssui

M11U1 (Berger, 2014; Swanepoel, Lye, and Rugimbana, 2009) %’ammﬁmmﬂﬁﬁdmiﬁﬁ
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Anuulidageazinlugmsldsundasinuaivesiusinalasgisiusedniam (Miler
and Baseheart, 1969) aAuu¥eiiovaswnastayaiinuilduiaznszdunisidutnlanisg
é’mﬂm%amﬂLLazmsmau%’umqmsmﬁmﬂ&iﬂm (Packard et al,, 2016; Saldanha et al.,

2023) WoKUILNATUFIIAMUTEIT YN IZAUY0ITUNGLoWas TNINTUWINLY AMLY

Y a1 a

Tinsanignindisedurgiouesinasiiiugliuniy uazdsgnuesidiuszaunisalunndumnls

Y Y

[
) Y al

AnuRalalunsteveeusinadnudluuiiagiiunuluaie (Ohanian, 1991) dnalwasvas

Y

a ¢l oA A o ' a a ¢ Y .
auv\lqLauwai‘mummmmaaamﬂﬂ%mmammamiﬂizmmwiummﬂﬂmw (Jin et al,,

'
¥

2019) Favpeasanguilnalaindungiouesiiauynieiioag1eun (Filier et al., 2023)

wazANUIelanseAUliINTLwIlduNasRRARFuRUs L UUA LTI edany

v a

Weuinseninadilesiusunlgieuies (Yuan et al, 2016) Imsidefingidasiunislawan

b‘d‘

vesdungiouwenififiinisnaniulusslansdmanssnunonissuyanudilingda
(Audrezet et al., 2020) maﬁ@uWQLauma%ﬁLammﬁwﬂﬂ%%’aaﬂamﬁngﬂammd’nﬂumi
Tuselovidananuliinedavesiinaiu (Campbell and Marks, 2015) 8uvlgiougosi
szdaainliauuilinddevesnuiesiuni o avuuzindasusiuazusnislaag1ad
Use@nsn1wn (Schouten et al., 2021)

4 =

TuuddedIdeddddaguarnunuigvesaiiinnuuilianga

Y

'
=l S

(Trustworthiness) AoAu@eieanAYeiuveuslnaredungeueslunisdeans

9E19NABY ATUDIU Uaznsilunseun (Saldanha et al,, 2018; Xiao et al., 2018)

5197 2.2

913TETAL 1IN URYIAIINAMNEINUAINLYLT7719]9

NNV Wanluauide TE
How broadcasters’ IINNIANWIANTENUVRIAMAN W VR laflansie | Liu et al.
characteristics affect AMUANAYDE Y TagNan1TANYINYI1 Ad1Nn | (2024)

viewers’ loyalty: the role | 1331418 anudisavigy aauiifgala Uduius
of parasocial relationships | wazlonanwal dvsnalulsuindeanuduiusuuu

afldusmmadsnuvesay

From screen to cart: how mamﬁamém%wammﬁuﬂgLauLszfaii‘@iamiS??a%aa Ma et al.
influencers drive Tnglalansunuarminluvsundeamanislaian | (2023)

impulsive buying in U9 lngnan1sAneinuii audaliangadl
livestreaming commerce? | 8n3nad1dnsennuduiusuuuf aidius1unig

deruvosvy
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2.1.3 wwinnuAagiun1suamen (Perceived Value)
Bettman et al. (1998) laind1vinn1ssuinmuarvesfuslnaieuiaiiou

AuARUslaAsuiloninulasurseussaunisalannmslduinig uay Zeithaml (1988)

9 Y

v (L v Y

lppgunganumaneveIMssuiama1dn Mssuiau nunehis Msuszliulaesiuvesuslag

(Y 6

NeafuessausElenivewiniugiviauinig (Utility) laediugiug19deainnissuinegan

= ' s v

lasuuazdilnaqdes wu nsedsdansuanifsusenitmayselevinsus (Perceived

Y

benefits) fugunuiisus (Perceived costs) Tnsusniwileainnisuaniuasusanadady
msagvioudsufduiusseningniiundnsiaueivseu3nig (Payne and Holt, 2001) agndlsh
pu masuiauaildifisaiansananiadediunaiveamandusivingy widsuiludstade
NNRININYIANNE ﬁa'qwam'amaé’m’mﬁui%aqQU%IﬂﬂiuﬂWie?jyawﬁmﬁ’msﬁ (Zeithaml, 1988)
wAAFesnssuRaAniiduiudaunannguingAnssuguilana (Theory of Consumer

Behavior) afia1sandisanuianuagiiruaives{uslaameviaudilanuildulunisie

a 1

NARA U L UAN N INADULTILUITU Jamal et al,, 2011)

=]

n3suinaAdnudAy Wesnaualanatsiduunumdidgdmnsy

o

<

anA (Dodds, 1991) LLazé’aLUwﬁﬂuﬂﬁasﬂ’uLﬂﬁaumawmﬁﬁwﬁ@ﬁqmluﬁfﬂfgﬁu (Albrecht, 1992)

nmsszylitnaualulavesiuilnadudsddyedidlunisedurengfnssuvesuslna

[
a o =¥ 4 I oA

(Sweeney et al., 1997) ﬁmm%ﬁﬂﬁlﬁudwms%‘ugammmaﬂswm%amﬂﬁiammLﬁaﬂfﬂ‘ﬁ

a L3 1%

v uslnA (Grewal et al,, 1998) wariin1siigatudrinanudnawasuanilsidaiiy
Weulgsegranniuamua a1 sudmiugnan (Khalifa, 2004) wuafAnLes AMAYBIEUILAA
(Consumer value) 3slanansundudsziauiugiudrfgiidesnanislunnianssunienis

»a1m (Holbrook, 1994, 1999)

15197 2.3

I 1T UUIAIUAMNEINUNITTUFAAIAT

mATeiiReata v lusuade i
Customer perceived MnMsAne AnadTuSsTIsnssuinuAditina | Eggert and
value: a substitute for AOlATIAT1INIINITAAN TABNaN1IANEINUIINIT | Ulaga (2002)
satisfaction in business SuinnuAvesuslnn dBvsnadAgysiennuiisnela
markets? YDIQNAN
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Nnuideiiiatas evluaudse fian
The influence of the MNN1IANYITNTNAVDIANAINNIINIEAIN VBT | Ryu et al.
quality of the physical ANINLINA DN 81911T LArNITUTNITRONNENYAl | (2012)
environment, food, and YBISTIUDIYNT LAYNANISANINUIT ANSNWAIUDS
service on restaurant FuemsuarnsTuiAaAverusian 18nSnaly
image, customer WauansieAuianelavesgnan
perceived value,
customer satisfaction,
and behavioral intentions
How reputation creates nMsAnwanuduiussenindeidsnasainy | Chang
loyalty in the restaurant | findluusunananssuiuems tnenan1sfiny | (2013)
sector wuin Feidesvesuiem nmssuimnuidels wagnns

FusnuAveruslna Tansnalwgauindennui
walavedgnen
Impact of perceived mﬂmiﬁﬂmwamwwanmi%’uiﬂmmﬁﬁ&iamm Slack et al.
value on the satisfaction | Wanelavesgnarlugilasursiinanyuuesly | (2020)
of supermarket UsenAn1aaiann Ingnan1s3asiEnnudn Aue
customers: developing AunsidnuluwinuaAIf U1 ULATANAIA Y
country perspective feau Tnadoanuiisnalavesgnen
Should we engage variety | 9INN13ANYIANNAUNUSTENINNTFUIAMAIMGE | Gupta and
seeking customers? mmﬁawaiwadsiu%‘lmﬁﬁm’aﬂﬁﬁd’mi'amaa Pandey (2022)
Huslaa TnedngAnssulunisfumaiuvainuany
Juduusindu lnenanisinsizinuiinisivg
AR UIlna Taninaludauindeanuiianala
YDIQNAN

2.1.4 quﬁqmﬁwmmsﬁim (Theory of consumption values)

Sheth et al. (1991) lotauanguama1vein1suilaa (Theory of

consumption values) H1uLUUT188911d6 lagdasdUsznaufe AuAIR1UNTITIY

(Functional Value) AauA1N19ed9AL (

q

1 A

Social Value) AaA1a U151 (Emotional Value)

ANANNIIANSAILAR (Epistemic Value) wazamafifiiouly (Conditional value) &adu
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Ao

TingrunduasdmiunisasieszauamuA1nius (Perceived Value) lag Sheth et al. (1991)
loflenunissuianAms 5 SaLIRsil

¢ o 14

1) AauA1A1uNstgaIU (Functional Value) nunefiausglesudnsusain

Y

AdEnsaveIadendmiuanuansalunsldau Usslenildasy viseamdnyaenig
nenn lnendndueiuazusnisazlasuaumiiunisldauriunsaseunsesguinyuziau

Uselovilldans visanmudnyuenInNIEnm

saou v ~

2) AuAIMeFIAN (Social Value) niungislsglewinsuiannisienles

Y

A [ U o/ a & o= =3 a (Y ¢ a v =
Madeniungunsdinuianizinnzasmsanidanguiull lneudedusitazuinisiaunas
ANAIMFIANHIUNTT DUV UINLAZI AU UL UUBNUNINGNUTEYINT LATYFAT
faRy waENFUVIARUTINUETTY

3) AA1A 18154l (Emotional Value) nunefisuselevivsus ain
ANdEINTavmEanluNIsNSEAUAINIANYS AN 1IEN e sue] TnendninsiaruInig
v = i ¢ oA A Y v Al A oA Y A o g w
Ieundenmuamisesualillowonlesiuanuidniianizianzams ol ognnszAunsovinlv
ANNIANMAIIUASDY

caou v

4) AUAMIANNIANUAR (Epistemic Value) visnefiausgleniniuian

3
AnuaRnsaveImadenlunsnsgiuaueenieeiniiu Wiauwdanluy way/vseauss
Adosnsay Taesdndust UinsliindenurmsmnuieuAnaindediamndisnds
AasduaEIng AnuuUantyy uaresRAu3

5) AuA7 i ouly (Conditional value) munedsUszleviifisusann
madensudunadndunanuazaniunisalianiznieyavesanniandeuiifiaduladas
w3y Tnesdndusiuazuinisliundnuaifidouludefivagnidunismenmviemadsay
Aty dedaasunmendunmslinuvonsden

lunends Sweeney and Soutar (2001) tavuniuuasysulilunaiiu
uWaulAug 91195 TR PERVAL W1un13Te1unissus amAva siiiosanaiudia
Usznauseamadumsldnu (aamuazsian) aumisdny uayamuadiueIsual e

[ |

vgreamdlalulssifiunissuinurvesdusinaluuiunvesiiud1udn ag Sweeney
and Soutar (2001 gnadisly sdl uades, 2564) Taldanumsnevensia PERVAL 1ised

1) AAuN5IdaU (Functional Values) TuidnaiA1snunsiau (Value
of money) yanefs ossausElowidilssuanadniug sulomnannisanasesiunuiiiug
Igiasrordunarens luudnmardunanm (Performance/Quality) maneds assausslom]

NldanaunnisuikasUseansnmiainniainaingdoue
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2) AuAdudIAL (Social Values) vanedia 835aUseleyid laain
ANMUAILITOVBINANN UTNEIUITOFS 1 UIANUANNIIFIAL
3) AauAIR1UETSNAl (Emotional Value) manedia assausslewunlaain

ANUIANTTOANUEN R TUNTHER S T 19T

1
QJQUQOJQVLQJ o 1 U 1

lunuidedfidedslaasuanunanegvesd1iinissuiaman (Perceived

9

Value) Az msuseiiiulaesinvesrusiaaiglivessauselevivaananinaniviauinig 210

n135usenIshaniUd suseninanayselevdnsus (Perceived benefits) AUdununsus

Y

(Perceived costs) (Zeithaml, 1988) wazlud1uided Jusunyean1ani1sdoniadonu

woUNWALATY TikTok szmﬂu%wwmamaﬂa D;: "\Q]JEJ‘ide‘l‘lj’]L@Wﬂ’]i%‘l.liﬁ]’]ﬂﬂ']ﬂﬁﬁ@'mLLu’Jaﬂ

v

1053n PERVAL U1asuaniglumsiiansannisiuinmevesuie

[

2.1.5 wuranudafigatuanuduRusiuuididausaunsdeny (Parasocial
Relationship)

Horton and Wohl (1956) @3 ursmnununeninuduiusuuuiaidiu

srumsdemniliin Wumduiusuuundgmihserinadnuanuazgoy dadunudnuuei

anunsanuldludeadeln inugewning nsviml sauludsnineuns dedenanaznelinia

Y

fsasuseanuduiusuuuwdyninsetnuans lneflideulunisnevausiseiiiotnuansd

=

AuAdeaaiuiugualugusuungudsauygugil fudhdnuansaudanansiveldouas

agvinlnasenly AvzgnufuRIsuaiiouimmanunludiunisvesdnuiy d wald

€

¥

dnuansAnmudufivey nguianuduiuduuuisddusumednundunmsesuienisius

U

flauyturesauduiusseminsyanasenineyana (Fs) uaziazaslude (Turner, 1993)
uwae Labrecque (2014) Wfisnuanuduiusuuuisdidnsmmdnuluuiunmanisnainia
fAemnuidnfiasmuaziaiiousiwesanuduiusuuundagmin daduuszaunsaiaiemi
fuslanldneufiuyana srfuimniifaueguasiidiuinlunuduiuststulas fu

Wk AnaunmuiaudunusLuuA lidusiunedenuduaudslulan

aa v

fanunsiulnaduulsdoaiifealinouasas W'ml,mavuamﬂué’fa’[,uiaﬂ“‘ Fardu

a IS

LLﬂﬁ\‘i‘U@NaVIU’]LGUE]Q’E]LLa”ﬂ@’J’WI?JUEN’VUE]QW’JMSUWLUULmﬁQSUEmaﬂ']i"UaWU'IL‘UE]Z]E] L RNOMI

Y Y

a ISP~ o a

Uiiﬂﬂlﬁj@ﬂaﬂﬂLL'L!“’L!'VUENL‘WE)ULL@“‘W’]ﬂL‘U’]ﬂ@’ﬂﬂﬂ@\ﬂﬁiﬁﬂﬂ LﬂULWQUIUQUWMﬁN WuS

ey

WUUNNAIUIIUNNTIAY ASHA AL WNFNTULUTUABALHANN UNNUIDINAUNINIAINAUU
lofoaiiderdudoyalunisdndulad evesnanivr (Colliander and Dahlen, 2011)
ANNduTushuUsduTmedny SllanudAyluwianudilaneguilan lagdnnis

mm@mmizﬂmmmau‘wumwumumuimmamm LW@IMLLUEL?\]’NNUﬂﬂﬁ YBUANONA DI
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LAEATUN IULA BN UNAAA M9 T 0UT N5V Favearsanadrud oelunissuy Tu
= v @ a' U v a Y oa d' I [ [y} I d! a0 1
vauziifuiiinaulindanasanuing guslaanegluanuduiusuuuisddiusiums
dennazdiidmanefiaaieadeiuuaziinnuyniuneesualas dewaliiiauinsgund aiau
AU DIAUNAN AT YT OUIAT NaMAeANduNLshuUNslduTiunedsnuduinaie
duasunsnentilviesdnsidnlannudeinskazngAinssuvesnen Weliinyaruaysiale

f A aa | ' P A L2 a o & ° YY)
YDWUTUA YiTENFENIAUAIYBINAT AU LTentiluddludmiuinnsnaialtunis
Winkamlsluswias (Lemon et al., 2001)
TuruAdefidedslaasuanuanevesiiauduiusuuuiaddiug
MdeAu (Parasocial Relationship) fie AudNRUSLUUHT Yt Faduuszaunisalatem

YIANUFURUT T8N 19UARATENINUAARTENTNUNG LR UL UKAANIY (Labrecque,

2014)

15197 2.4

IITETAL 1YV URIAIIUAMNYINUA IIUTUN S UUNTFIUTIUN NAIAY

NNV

Wanluauide

Py

BSNAVDINT I AWUINIY

durlgiouigasuukaUnn

o
o

FupnfensanuRlIge

dumn

nmsanuiadeifievinavesnislavaniiudu
WQLaumai‘uuuaﬂwﬁLﬂ%’ug‘ﬁwﬂﬁaﬂﬁiammé}y’ﬂa%@
Aufn Tnenansinszsinun auddeieluns
Tawanuazauduiusuuuididsumdnud

dnSnaludsuinsennundlaie

Q3ums quuse

7iuneg (2565)

Be my friend! Cultivating mﬂﬂ'ﬁﬁﬂmmmé’uﬁuémaamsaLLaé’mmiLﬁam Aw et al.

parasocial relationships guvlgiouiges Ujdumus wazauduiusuuuAsll | (2022)

with social media dausiumedenn donuddlate Tnsransinszdt

influencers: findings from | wuAMUdLRLSLULAEdIus I dnuiinase

PLS-SEM and fsQCA mmé’?qsl,a%amaqp:@mmm

Svdnavesdurigloueeio | :1nnsAnudninavesdunguesdensioans | Wyfiua

HANALULBUARILNTY wuuthndetn anuddlate uasmsassuinduy | wasiande
FUAYDIHAAMUUUBUANIUNTY IABHANTIATIEN | (2563)

wud nsdudihmennufnveBungiouwesias
AudRusIUUAldUT I d LTI B Uy
uwesiariinn1y dnasonisuensie AnuAslade

WALNTATETUUNDWUTUA
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2.1.6 wwaIRuAAREIRuAMUNswelavasgndn (Customer Satisfaction)
awfianelavosgndndui ugiuresuufnnanisnatn daioianis
novaupinUfeINIsregnAdunguaddglunisaiisanudnfvesgnan Tneaduda
welavosgninlaeyilumneffAzonvesgninluuiunvesaniusildsunsidady sauda
nsRaduresgnAnraaniuziiu (Oliver, 1997) Fsaonadosfiumisruves San Martin and

Camarero (2009) a8u1el331 Aruiianelavesgndnduiseafsriunisnevauesniy

[

Aavisvedudazyara wagdndudeliRnugluiuanulinga dieananuliuiveuves

b4 1 1

anAvieauYellouarduasuauainsavesssnvlunsdwevdumuazuinmslaegi

I =

Wwietie Bansnseminvesuslnaziuediureuiunguslaasuitemnudsswasaunuly

P

¥
a a

ns¥edudieaulall uay Kotler (2000) lradureinanuiianeladuanuidnduiviotinnis

sal o s

vosuana sulunaannsiuieuiisulssansnmnissuivemaniarivsenadnsnduiug
fuauAIviavesnini Tuusunesulal Anderson and Srinivasan (2003) Tvillgnumiy
= a a e = v o = =¢ 4 & &

fanalamediannsedndinduanuiianelavesgnalagdesdslsvaunisalnsdensanay

fuusenmdagdiannsedndiue

AnNAINNIN Tl U U UN 9 @2us 10T ULTIUINGBAINTTUVDIUT YN

Y

mansaazmsden lasgnAnfifanelasziinnudanguiiusadesnit Ingluddeds
UseLnnwansiaei (Anderson and Sullivan, 1993) LLa3é’aﬁmﬁzqdwmmﬁawaiwaqqﬂffﬁ
Juisiduszansamlunisnunanuduiussyeyeniuusen (Anderson and Sullivan,
1993) MssnwgrugnAuaznsiiianufiemelavesgninaztilugnisuentindetinluid
vin waflsinay wazAnldanenanisnainiianas (Reichheld, 1996; Heskett et al, 1997)

AnuianelavesgnAdenalininnisgesn aseanulnddauazaulingdassninagniuag

=~ L% s

g3naeaulall (So and Sculli, 2002) eIz RMUINALNSAMTUNITINWIANUNIND VRS

1% a o

vl a a = v o v A °o = a v v v =
anAbniiuseansam Fududadedrdgnusdnazuszauanudusa vidnasadilatadym

o

[ 1 1

AUABINTT WAZANAIANIIVDIANATDE19TALAU (Prakash and Mohanty, 2013)

Y

¥
va v =

lunuddei17eddldasuaiunungvesdiiiauianelavesgnen
(Customer Satisfaction) Aan1snaUaNBIAIINAIANTIvELAaTYAAS LlaanAlluyweu
Y93gNAMoANL TR BLaTduaSUAINENNTIvessSATluN sdwe AN kAT UITle

pE9UT9Ee (San Martin and Camarero, 2009)
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15199 2.5

UIETNEIVONTULLIAINANALINUAIUAINS]9Y8IgNA"

Aav oA 1] & a o =
J1UIYNNYIVBN Wan luauide N

Marketing-to-Millennials: | 91nn1sAnwInansznuvesluaa Marketing 4.0 71l | Dash et al.
Marketing 4.0, customer | denufisnelavesgndtuazanudslado Tnowa | (2021)

satisfaction and NSANYINUIIO NS NYAILAZAINENBAITOILUTUAL]
purchase intention dvwaludwnuazanuiianelavegnanduiedy

ntndnadAgyrenuatlage

Social commerce: Factors | 3nnn1s@nudadefidnananinumslanazuense | Meilatinova

affecting customer u,asmiﬁ?juasz?waa@u%lmiuu’%wim%aﬂamﬁ%su (2021)
repurchase and word-of- | Tngnani1s@nwmuin anudelawazarufianels
mouth intentions 103gnén derarieruialafivrdosuaznisuende

v03iTe

2.1.7 wuAuAANENUANAILATE (Purchase intention)
Dodds et al. (1991) lananlinanudadereanuiiasdudenidy
(Subjective probability) uAralayaranilaIzdadudi wag Spears and Singh (2004) 14
| F Y i & [ Ya o =% 1 & s
nalinanuddalunsaiduununieladndrinvewsiazuanalun1sne 181U FowuTus
Tnemnusdlalunis¥edisinguunandsivenfuilnauazasioutisnnuiiaz Juddniden

¥

Auslnaiulanasiinginssun1stoMianizianzas (Li et al, 2021; Zhou et al., 2023) A1

ee &

= %

& o = Aa ) ~ & a v A YU a a
fﬂ\ﬂ"—\]sﬁ@ﬂﬂwﬂqﬂﬂﬂﬂﬁqﬂﬂiqiﬂuqmﬂaEqﬂ,u@]'ﬁ‘lgﬂﬂaLWEJV]"\]%‘?]E]?{U@']VL@Lu@ﬂf\]qﬂI@anmﬁwaf\]’]ﬂ

wiasidedeld (Sokolova & Kefi, 2020)

1eN9InT Pandey and Srivastava (2016) Seladleuisninuslag e

v ' v
[ A & a v

Aanundlatenunedmginssuguslaainunulilugisiandu q iededualusuian

& o & o v & ' Ay a o a & a = %
wananil mnudslalunisyedgnldidusngiunaunguilnaavdndulateas Feaenndes

[y J

fFuA1asu18vad Wu et al. (2011) fina1rliieuddlalunisdsnansdearnudululay

N

USLAAL NI UN AT DNAN A UIN YT BUINITUE9IUBUIAR kA dInuneDakulluuUD

v ex2

U3lnafiazdeuusumidulszs (Diallo, 2012)

e

Auslanagladudaduusegelanislukasdnsnanisusnidedndulage

(Kim and Jin, 2001) Torlak et al. (2019) %Iﬁt,ﬁu'jﬂﬁﬁﬁamaﬁlmmzmauaﬂwmwizmﬁﬁ

(%
[ v =]

fgnsnareaunslalunisde wu Aunu n13FuiamAm Lazn1sTuTyaa Alee il 9

LI q
Aaa o )

wanedadeniisvsnadornuadalunious fu wu anusuaznisiuivesiuilan ussiuel

Y
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[ [y

voanAnAag nsfusesvesdurgouees (Wudu Wefauasdeifvafunusudiadne iy
fsurlgroneesvatey autuzth wnwAazUTeuiisunsly aunm wazusTatusives
NARAgvaT Y (Hartanti and Nurviana, 2020) msdinduladesiniAnduiiiosaniadey
ABUBNAEY LU AUzl Aude Lazaudsle Fufuaudslalunisieiianswastna
sndewngAnssunsdeveaduilaa (Ashoer, 2021) Anuddlaeldsunisfigatnosseiilas

Indudvinneuulduiusinalunisdelddfian (De Canniere et al., 2010)

Tuauidedni9ed

[
Ya o =€

Y

laaguaunuevesA1I1nuflagie (Purchase

Intention) Aepusislavsernudululanduilaassdedudnluouian (Wu et al., 2011)

15197 2.6

IITETAL 1YV URLIAIINAMNNYINUA NG99

awv o d v
MUIYNLAYIVBN

z ==
Waniluauile

a
NN

Parasocial relationship,
customer equity, and

purchase intention

nnsAnwatenisnswaneanundazeluaiue
WSTU Z TABNANISIATIZUNULIN AUFURUSRUUN
Tadwsumnedinuuaznurnsdud Tavswadfy

HBAUNILATD

Almaida et al.

(2021)

Influence of
livestreamers' intimate
self-disclosure on tourist
responses: The lens of
parasocial interaction

theory

InsAneBvEnaveslaflaniuwedsonisaslase
anusalageluusunmsaeenaanisviesiion Tne
HANISIATITINUT AN LT edeuazaLduRuS
wuuAafidaudaumednuiinanonmdsladevos

LNYUATHEARS

Lu et al. (2023)

Factors Effecting
Customer Satisfaction
and Purchase Intention:A
Case Study of High
Protein Food Purchase for
Weight Control among
Young Adults in Thailand

a

annsAnwdeseiidsnsnasonnuiianelanay
mmé’?ﬂaéﬁwamémﬁmmmBQJU%IM:ﬂﬁa’jﬁﬂmms
u3lano s flusAugui onuauidmidn ves
Austaafevianuludssmelng Tnenan1s@nyimuin
ANUAeNelaveynAl $1A1 Yaan1en1sTnTnig
WAZNITENLASUNITNAN ﬁém%waﬁﬂé’agﬁammﬁgﬂa

CRELNATRET

Kalin (2021)

2.1.8 wuAMUAALNEINUNISUBNAD (Word of mouth)

nsuBnfaAeNgAnsTuNIdIaNYRINIsaniUAsuteyaineIfuKans e

wazusnssenInaulagliniwaniils (Amdt, 1967) uaz Westbrook (1987) lallenuns
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vensedn Aemsdeansuuuliiduniinisfadunmsiideyadinasunguslanauduieniv

N13ATAUATOY MTMNIU AMNINVBINEAA NI VTN YFOHTIMUNY FadenndasiuAfleny

Y

284 Hennig-Thurau and Walsh (2003) f1eSu1gliinnisuense vnetfisnisaeasuuuliidu

nansianuaidsalyguuslanauduierdunisidudives nsldau auninees

a (% 13

NARA LAz USNTT BT vUne Tasuanainyseiiuludiuvesnisiduanves nasldau

Y

= a L & a =) ¥ o 1 v = < [ al v
NIDAUNTNUVBINAANUNLASUINTINTBDHIINUY ENTJ%JI‘UEN‘U?%Lﬂu‘ifl?ﬂﬁ\iﬂll’e)ﬂﬂ?lEJ (Yu et

Y

al, 2017) Tullagtuuenwileluannmsdeansuuusient sdiaunsanazuanUisutaya
1 & v a a a I3 @ Y ¥
Hunsauauniesulal esaunul ludeaiiiie vaen waglulasuden laenaay (Berger

and lyengar, 2013)

0 KX a YV

A0S LULTIUINHIUNITUDNFABLAITY WINWID199LLUITULALLULUNDIFUAI S DUS NSNS
I¥nouniinil (Zhang et al, 2017) n1suansiagnuesItaisaLeiowazlindalauinnia

ToANNIINGA¥MTOUNNITIAIA (Bansal and Voyer, 2000; Carl, 2006) 1ng1nn15AnNe

'
=

wuInsdearsuuuvende Jusednsainlunmsnszaedeyasteniaiiunniinisdedns

H1udeodsiiuniuazdefianvin (Chang et al,, 2013) gnANaINTAABAITHIUNITUBNABUY
a1

Huledladoansuiisslasldlasasreanladoanaudise Tonn n1slrazhuy n15337 Nasuy

v

U wagAuzl (Hajli, 2015) MsvensiatelignAavedladanauissaiunsowysdu

Y

1% A

Uszaunisel AnuAauiu wazauinugienadugnAisiedus (Prendergast et al., 2010)

Y
¥

Laznsuendedidranenusslalunisdede (Jalitvand and Samiei, 2012) nsusnsie
¥sumsseniuinduussiundeuddalunsnainiiisvsnadevinuai amnuveu Anuddle
Tunsde uarnssadule (Wangenheim, 2005) ?J'ﬂpg’ﬁimlé’%’umiuaﬂLa'wmﬂsiamﬂmﬂ

winls wnnABeduuliuiesld S unansenuanniuminiy (Bansal and Voyer, 2000)
dmSuUTEnNaY nsuensieaunsavisluntsmanailbudiazaianusun
Hosangnéldvinislavanndndusiviouinisvesuisudisanudalaniolifini
(Dellarocas, 2003;Mayzlin, 2006) nsuensiadsyieliusgnidnlatiesniudeinisvesgn
NnuvANsaikazdaiausuus feannsadudunliiieUssiiiunagninigsiavesuisle
(Ismagilova et al, 2017) wena1nis nswvstudeyavesduilng egrenisinuiinduledea
mmsaLﬁuuuammﬁ?mﬁ'}suaw%ﬁmLLazﬂizﬁw%mwwmsﬁﬂé’(Nam and Kannan, 2014)
Iﬂ&JLawwasm?Jqé’m%’uLmsuﬂ‘ﬁﬁgammwﬁuﬁwﬁdauua (Ho-Dac et al,, 2013) 158519015
7

[ o o

vensadeuandunagnsniseaiafidrdgydmsugsneosulatingzanunsoassdninasenis
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[ a

Anaulagevesruslnalaegewin (Smith et al,, 2007) aulinelasindwmalignAefinisie

ASIFUSNNT S aMHEWNSNanaUSULTIauUN1UA1SUBNs® (Lai & Chou, 2015) ag14lsAniy

mnldnagnsnisuitagmimuean fgldsunisreusulduanaingnd Jaazieugnani

Liwswelalinaralugniniisnelauazdnd

o aa

(Lankton & McKnight, 2012)

v

712d 99 9U9ANUTIUINKNIUNITUDNADF D LY

Tuaudded3duddleasumnunuisvasriiinisvensa (Word of

Y 9
[

mouth) Aensdeasuuuliidunemsviauaiidieludauslaaruduferiunsidudies

nsltaU AuMNYBINERNs LAz IS viSeEdvg (Hennig-Thurau and Walsh, 2004)

A5 2.7

IIITETAL VDI URLIAIIUAMNYINUNITUBAND

relationship between
digital celebrities and
their followers on
followers’ purchase and
electronic word-of-mouth
intentions, and

persuasion knowledge

awv o d v & a o =
UIWNNYIV Wanluauide T
Influence of parasocial INAITANYITNSNAVDIAMUFUNUSLUUAEAIUTI | Hwang and

nadeausenInsaudslulanfdviawazy Anniuse
Ausslad oduduaznisd eansuinaeUinuy
Suwmedidn Tnenan1s@nwinuinauduiusuuui
fldusaumedinuiinaserudslotouas nsdeans

Uinsielinuudunesidnvesiinaiy

Zhang (2018)

E-commerce in high
uncertainty avoidance
cultures: The driving
forces of repurchase and

word-of-mouth intentions

nmsinuilafefidmadenstediuayaudilui
Jrvandevasusinaluusundneulss lnenans
Anwmuin anudelavesgnéndsaennudlad
JzuandenazAUianelavegnan denaseainy

AdlanvzdiotuazNITUBNFBYRINTD

Al-Adwan et al.
(2022)

Thai Airways: key
influencing factors on
customers’

word of mouth

NMsAnw1UaTen danSnaseni1suendeves
dldusnisanenisdulng lnenan1simsgsinui
ANuanelavegnAtLarAMAINNITIRUI NS

dvsnaludsuinsanisuense

Ahmadi (2019)
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2.2 AMMNTIAAEINNTINNTIMUeFURHIULaUNAIAYY TikTok

2.2.1 Hy1uv04 TikTok uaz TikTok Shop

TikTok %38 Douyin fisudalulszmaiu fe unasrlesuuulanesulaii
oefluauguaves ByteDance Tasisudulsiuimadauniudl 29 fusieu 2559 fanUszasdly
nsada ndoumeundirleauendu 9 vulanseuladifielvidaulaldidmnfuruiu g
meluseundinduiasiiados nm nanfinanusising 9 Saeligldnuinenuaynlufunis
ANUATATeMIANITUTILLETY e 9 (Wann, 2565)

TikTok Shop \ufliaeslsiain TikTok weundinduleduaiifiedossan
3u filiudnnoumuivinadudusues AdAMEBuY Wluidendovosuassnetusin
woUnandu TikTok Iaelnelideseoniuueudu (eu3unsii3, 2566) unannesy TikTok Shop
Tiuselominnilaitunniiflesendouitofagaiioosulat vhlvivieduidwiodurgeuses
Tu TikTok Shop awnsaiiausduavesnulalaensseinuiad TikTok wiosluztnaniue
uigldu LIVE wadsoonlusTuduiitefsgalinudodudldietu iy dws | druaafiey
LLammamﬁﬂjsﬁbuﬁmaulﬁaﬁmzm'wLﬁsm%aaaz 1 971n571A18UuA" (@USeHE, 2566)
NAN13dN5I9v84 Statista 1T 2023 ieafunslde TikTok vesffuslaavnlvenuindosay
30 vesfrouLUUABUNILNA TN d TR AUA wuLeUNRATY TikTok Lasanlédsunis
Tawananaudsvsodurigieuiwes Tae wiavea (2566) lefszyfavama 5 defivilst TikTok Shop
Uszauanudnsa dail

1) VL;J'Lﬁuﬁmamﬁ%%’uﬁqam%’mﬁwLLaz@Jﬂ@’ﬁ Tugrawsnuaanislaea

TikTok Shop msus¥nlailaseniiuAmimeuivtuainiiuaiay efazfnalisiuaianune

Y

v
§ A = 1

YBIUU TikTok Shop ﬁué’wuuwam\laimuﬁamwmgﬂmwLLwam‘V\Iaﬁ‘m E-Commerce 81 9|

o v a

Juielauindrunusiles gndnldvesgnas deiduteduddgyfivilli TikTok Shop Aamaislu
= [y a 4 [y <3
Wnziueandesldnislunaidusing

2) Live Shopping @eveasuauluneUiden n1sdeveslulaiandudd

[

lasuaudeuuiuiuneunazd TikTok Shop 88N INSIEHVIBLAZNAIAINNTANARY

aounuiulAkuY Real Time M1131891U984 McKinsey Tul 2021 LHgd19nAIT11UN

inazdnduladodumanlafan uinninnstevesesulatuuuiy 9
3) n15na1na3alanu TikTok Influencer TikTok 10 ulwanwesuv &
1 &

Influencer agLlyaru1N F9 Ann1udrulngAfnniuanadundadu Creative #3003

fneNenLIRITINAUNYBIMABUNg windaaniUasa TikTok Shop ua3 “TikTok Influencer
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Marketing” lananeuidugaudivedunanesumewmsnananiissdaiios fe daruaida
nimsvilawanuuudiy 9 Jueaidesain TikTok Influencer @ulngfunusssunialy
Falastannanmainavuarlaildnns silvaansadeansiuguslanlduuuaisla Fdlig
willewdunislavan

4) 1et1RgaanAInaeIfle Creative nsiluneundindud miuasndy
nledu q Aflnmdnuaiaunauiuuazean Sevinl TikTok Sdnanimannwediavaiisasse
ARUIRTe Creative wioldlustundudn wu tondindsing 9 lunisvipay niemasiimdady
nszua wazdsaynuazdamaniaiunsafgaliaudugliiees Fas1aain Shopee uay

Lazada Nagiliiieagun nduAviednledy q agfmavesduavinty

5) padidunszuald e wdoula W un lavaund oW ugiudilu
wwanwesu Social Media vinlasumuruu TikTok Wunszualddsuazidrfsauladiuiu
wn dmnaduiiaainindunssuatuun Creator AUdY & vl TikTok Aduisavinady

Reply siolUlaises q dluwivesnisvigvesimiioutunisiaiuilawanys

#0nAR I UNANITUILTULAETILATIE09an T NENEAIAATNITAT B

10 duaugsnange Tul 2024 Asey3153Aa E-commerce §3133AIABULNUA §379

q

YouTuber N1353398uA1 wae Influence ugsiannigesdudud 1 gsiansunmduazanuey

gan aimwmmavaaaaulau bbele ﬁ‘smimﬂumﬂuaams ¢ ”uéﬁ'uw 2 wag Social Media /

Online Entertainment ﬁﬁﬂ‘ﬂﬂWUﬂﬁiLQUﬁuﬂﬂﬁﬁ Fintech LLaSﬂ’]isﬁ'ﬁgLEUNIWU‘%UUL‘VWWIUIﬁg

1 o

§913 Cloud Service uaygsnauIN1s Cyber Security og% fisududl 3 auadu (umivede

]

wan1sAlne, 2566) TikTok Faldnaeidunidluunanesuddgyiiduninnssulviuass
WNANYE IS UNISVILEUAN

2.2.2 yarAuA159uv4 TikTok Shop Tualdenziusenideslduazlulszmelve

U903 A91N31891U E-commerce in Southeast Asia 2023 Tav1lag

Momentum Works (2023) izq’iﬂyjaﬁﬁuﬁ’ﬁ’m (GMV : Gross Merchandise Volume) 984

ma1n E-commerce Twl 2022 vesndniaeienyiueani@udlalidnuiuegf 99.5 Wudu

'
$%

Aoaalsansy Wulafinduaind 2021,2020 Andudndruegfifosas 14 uay 82 Auanu

61 v v oa X oA a ! | I s Y] ~
LLagﬂ']ﬂﬂ’ﬁm'J']"ﬂg‘Ui‘UmrJLWNEUUE)EJ']QG]@Lu@ﬂ‘ﬂumuﬂaﬂqagm 175 Wuaqu@@aaqiﬁW§§ﬂ"lﬂiu‘U

a o

2028 lngunanvlesudaeulisenidnsuiulngigatungudu TikTok Shop 91n ByteDance

Fadasn U 2021 Tnedl GMV Wiududs 7 wih 9107 2021 7 600 aruneaansanss u 4,400

auneaa1sansy U 2022 (Thamonton, 2566) A1nfkavaInaIUsnalneldndiuyan

Y

Idﬁ-/

GMV 2uNIvYRY 14 ?J@\‘iﬂllﬂ’]ﬂ ﬂmﬂumm 14.4 WumumaamiammmuwLﬂuaumw 2
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voupiimaeiTeny fusenidedld Taeil TikTok Shop Asesduutegil 576 Aunoaansanss
vieAmidudosay 4 nyalnesiusionun

Useinelvedlgldanu TikTok Shop 11nn31 20 aueu (leunaundnes, 2566)
uazfi¥ufeguu TikTok Shop 11nfis 48,370 $1uf (aftership, 2024) Fa TikTok lidaiiy
falanialazniounanaunisiaulnnen1sidada TikTok Shop Shopping Center Tudszina
ne n3:0ash TikTok Shop Shopping Center Aataradennuasuntasaselnalldiu
nagsiadiuandenisdeuleguuuulmifidounusudunsguruuuinaniofunddaeiy
dietuiadoutsvaumsnifeutiduivlafiliifudugn Hanisdunuaudlig nsfiansun
Wisuilousian msgedud M5337 waznsidrusaulusauaiivhaulaseg wdewdu
AudnansuisTausssunsdeutisyell Agaduimusunded anusuie uasiuiiges
vy TikTok éAuTnsauiu Snisdadugaiudulunsavhasedlan vildanudesnislu
nsteduiAatuliegsene ﬁs‘éqqﬂ Fanunsadumsauglusladu aeumudnisuie
Audn uazinfsdudmanraeussaniignaiuliluiliien (Anden, 2566) AaA3Ts A5uA3
Head of Business Marketing — Thailand ¥®4¢ TikTok §4la 8198 48 eswag157391n Toluna
Aeatunsldanelutig Mega Sales wazwuin g4 TikTok Tulve aunuiiagldiiulugae
weAn1a 9.9 - 12.12 ¥edU 2023 nnnInau Non-TikTok 819 3.5 i1 Tngag 521319 10,000 — 17,600
umseny (Mrs.OK, 2566) §l4 TikTok Tulvefidusimesannlunisdoun TikTok deandu
$ovay 80 vesldauanundiléviinisdedudiniu TikTok Shop s¥1119%23 Mega Sales
(Li Zhong, 2023) uagfiaudasnuiugie Mega Sales lUuagldau TikTok Tulneuinds
Youaz 82 fifinsinnnstedudetieeiies UUnienudIAUeIn1siaIuT A ULUTUR
9819838u (Shoo Wei Khoon, 2023)

2.2.3 sUnuumsTmingauAIuLaUNELAYY TikTok

AFn159 mueduR W UL UNALATY TikTok @nuisanuseentdu 2

Uszenmmdn 9 Moun wuudl 1 v1evesdaies TikTok Shop Walenaldinandiveswusus

(3

¥301319043377 [Wanihiuievetesulatvesdiiesls Inennagrazegnielateuusua

[ 1

VBIANLEY LAUANAINTAAFBNFUAT AeTI8NTTAUAT Ivne VilUsudules aunseisdnds

AuduazdUnpaniuz aziulainluynnssuunIsuas Uiy WIveILUTURAINIaAIUANITY

MIEALDY (TN1, 2566)
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AR 2.1

uamanidy Profile wa TikTok Shop %84371 Wannadtglimited

@wannadtglimited

59.8K 1.2m

AR 2.2

uanenil Profile ay TikTok Shop 984371 LOVE POTION

LOVE POTION Q < Q

LOVE @ LOVEPOTION >
POTION w43
@love,

fficialth

293.5K 6.6M

Recommended
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AN 2.3
uananily Profile waz TikTok Shop 89371 eauegsud

Recommended

W
et

2 | psam
P -
doouuuﬂﬂ‘““

'~ Boo:lsddool?

Tugduuun 2 dhduAuusunauawig tenneislinewinisadondud
NIDAITIUNITAUANDY NS IzELNTavnauANdluszuunels wazludesdsdunies danns
o 1 B v X T Y a v o v a v oa !
daavseluslutu Juesgiuldvesdumarimun Tngguneinifiuadieluslunkiunis
ol 30 avlwanidumdudus Wu Organic post Avile nanansaasseenanala (@1, 2566)
A5N13RaNa1IABN15YIN Affiliate Marketing W1udungiowaes Loy Affiliate Marketing A9
NTAANALUULILUNY ABNISTILSIRAUAIMIDUUTUA 9 NEINABINTIRRAULNUEUEUAIIDILT
Tlslunsdevseliudnlviunguaneivessiaulanasaeluunanesuty o lneaumaiiu

& a ¢ & Ao o @V v A = a Y a v Y

a1 ludurgienesvsenuniiveldusile tnawdlediauumauluudidusveasviela 151
< 4 a | . . Y :J’ f < ¢ a v:j [ 1 [ ¥ ¥ 3 1
AgAaudeal Commission Widuay 9 Wumuesidudqislaneld wiriulaselanag

(kunlasatree.s, 2565)
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AR 2.4

uanenil Profile az TikTok Shop 984%ad ikan life

Welcome Dog
alwougdon

¢
——

X

»

AR 2.5

uamamidy Profile wax TikTok Shop Ye4v9d d klang

M STRESS <
RESPONSE
SYSTEM o = 0
o & N
»

ety

CRH - Cortectropen reiravg harmane
ACTM - Adrenoconicomsepic harmane

EHESE
Euiivd Bugumwiodtidudos HESE

Start-Right Set

o Ili@
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2.3 NTAULUIAANITIAY

luns@nwianinavesnisiuiaaeidwaneanundladonaznisuensely
UFUNYoan T musduasukeUndiatu TikTok #378lavn1sAnwinsouiuifnutas
auuAgnu laedl AvuuAegala (Attractiveness) A3uLnl33191a (Trustworthiness) wae

n3fuiAmAn (Perceived Value) sudsenaulusny amAiun1sldeu (Functional Value)

a1 1

ARAMISEIAY (Social Value) WagAnA1rue1sual (Emotional Value) Ndswasianinumdla
%o (Purchase intention) wagn1susnae (Word of mouth) TaeiinnuduiusLuunsildiu
Sunadanu (Parasocial Relationship) wagaufianalavesgnan (Customer Satisfaction)

Wusuusdau wanslesaning 2.6

AN 2.6
UARINTOUUWIAMIILITEYOIENTWAYEINITTUFAAIAITANAsBA MR [aTauaynITUans el

USUNYIN NTIAUIgTUA BIULEUNEIATY TikTok

AAIRAla

(Attractiveness)

ANUEUSLUY

Fidiee 3 AMURILaTe
naldusnmadanu

) (Purchase intention)
(Parasocial Relationship)

aAmunilinals

(Trustworthiness)

ms%’u:?ﬂmn" (Perceived Value)

Aianelavegnen

n ” (Customer Satisfaction)
ﬂmmmumﬂﬂnu’ru (Functional Value)

AruAwNudRA (Social Values) H3, H4, H5

AauAIPUET5A! (Emotional Value)
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2.4 FUUAFIUNITINY

2.4.1 ANuFUTUSYRIANLNRYATY (Attractiveness) faAuFuRUSILUY
Aedldausrunnedeny (Parasocial Relationship)
puhfsgalaidudnvauziugnuluyneuduiusszninsyaea (Byme

et al,, 1971) aundng UlITIUNITIUININGIFIAY VTAUARMILITINTDIAINGTD "EIaI8

a

fedsiia" ldusngliiiuegraunsnaneludinveas dananliieuiifanuidsgalanig
mMeamiuiguauAduyanadsuinvaisusznis (Eagly et al, 1991) LaguuiAni3 os
firaRuuumnTINdsnanAduiiseuiuetsilurssunssudninerday Tasfinsiauein
msdudaionsiiufduiussutimanefiuifsgeladuiivulduiiagnsgduorsualifauan
warANUTsaUiaraseruduiusilnddn (Lemay Jr, Clark, & Greenberg, 2010) i

IS 1

a [ [ = [ A [ Y al a 4
UW@JL’e]uL%@igﬂiUi’J?@Jﬂ’J?MUW@QQ@I‘\] linaglumenmenmusenedeau IZ&‘UiIﬂﬂlILL‘Ll’JIUZJ

Y

a | A ay o 1 _Aa [ X = & [y v o ¢
V]?]%WNLVW‘TJ’]@J&UIQLLﬁ%NU{]aNWUﬁG’IQQUWQL@umﬁ@ﬁﬂﬂsﬂu FUUUNITNAIUIANUFUNUS LU

q

A9 drusun19d AN (Gong & Li, 2017; Lee & Watkins, 2016; Sokolova & Kefi, 2020)
demuuludeaiifefilnadlaedugiougeiffeduazniudioialilalunisidenles
Bungouesiufuilan tnasdunisugnianuduiiusseninaunuaduuasdurgieuyes
(Brewer, 1991) Q’U%‘Lmﬁumiﬁuﬁ%@ﬂmuLﬁamﬁmsmmamhﬁawa’hmmﬁlﬁaauaa
mméfaamsma%m‘iwmﬁéfaqmimmamgsaﬁuwuazdua’%mmm;ﬂqﬂﬁumammﬁ (Ki et al., 2020)

F999NN1INUNIUITIUNTTL Lawrence and Meivitawanli (2023) WU
mmmﬁqq}mk}ﬁamamﬂ'ﬁﬁ%”]qmmé’mﬁuél,t,wﬁﬂﬁmuéawwél’mmm@’miaﬂﬂm%uﬁwu
woUNALATY TiKTok Sedenndasiunaisuaes Liu (2023) ﬁwudwmmmﬁafﬂmmqmamw

a o w

wagsdepuiidndnwadnAnlunisasrernuduiusuuuididiusiuseninlonoanas iiuaay

o

(% 1%

Faign1IAsaNNAFILILITL A
aNNAgIUA 1 (H1): A2aninAagala (Attractiveness) denaniaulno
AuduTus U URsidusumnedann (Parasocial Relationship)
2.4.2 anudunusyesnuunlingla (Trustworthiness) Aaaaudunus
wuuRsfidausiuniedeny (Parasocial Relationship)

Anuilinsdasanstannudeiiuvesusinaluuvastoya (Ohanian,

Y
1 I

1990) #9113 N¥ImNUlIelaveundeyatiuuiliunaznsedunisidutnalanis
daruuIniazn1snauTun1eensualangwy (Packard et al., 2016; Saldanha et al., 2023)

Tnganuilingaagyiliguslnaiivnldunsiamanuduiusiuuiadidsuniedny
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Weuanfudunlgioueasinniu (Yuan et al., 2016) guslaaiiuwilduilazionosiivesduny

'
[

PUBTUINTY MAWINWITUTTAUNTIMA AN NN UNER S ouat

=)
Do
2
)]
Zo
=
ho]
DD
Lo
©
eCe
Q)
Q
wn
Q
O

et al,, 2020)
auNRgIud 2 (H2): Auulindla (Trustworthiness) dawanisuanee
auduTuS U URslldusumnedanu (Parasocial Relationship)
2.4.3 anuduniusvaInsiuiauen (Perceived Value) faadnuanalavas
anA1 (Customer Satisfaction)
Sheth et al. (1991) Lol Laueangu) AnA 199301505 1aA (Theory of
consumption values) N 1ukUUTI891d5 LaedlosAUsenaufe AuAIAIUAITITY

(Functional Value) Qmﬁwmaéﬁm (Social Value) AtuAIA1UB15ul (Emotional Value)

q

' '
I aa A

AMANNIIANSALAR (Epistemic Value) wazamAfifiiouly (Conditional value) &adu

ngrudmiunisaiaseauamaAITus (Perceived Value) Uagsioun Sweeney and Soutar

Y

v o [ [V 4

(2001) lnUSuugauageanuuunnsIndmsun1ssuiamel PERVAL denaliluuinaswinidsd

v aa

i@uelag Sheth et al. (1991) gnusuiifanaundaiiiesaruds tawn anamiunsliday

Y
(Functional Values) ﬂmﬂlﬂﬁﬁuﬁﬂﬂu (Social Values) LLazﬂmﬂlﬂﬁﬁumium‘ (Emotional
Value) sl veadvayuindadelundazdnvonguiaua1vein1susiaa (Theory of
consumption values) duilnansznudiAgymondunanela (Sweeney and Soutar, 2001;

v 1 o A

Wang et al., 2004) Lﬁaqﬂé’wﬁmﬁ%’ugﬂmmagﬂusquq wmnnfasiiaudureunazay
Usziiunasondnsaailuduindsdenndsstunadnsvesuuusiassiaiauiianelaves
anfn (Fornell et al., 1996) Saflnuidofuansliifiuinnssuinurvesgndndanuduius
lngnsslulauiniuauiienalavesgnAn (Patterson and Spreng, 1997)
31NAITNUNIITIUATIU Rasoolimanesh et al. (2020) wud1 n155U3
AAT taun AaA1euNIsidy AaAdiau war AuA1RUeNTUAl deNaLTauINsiBA
ﬁqwgﬂ,%aqqm?ﬁLﬂaﬁLmﬁLLwﬁ%Laﬂuﬂizmw@wim #0AARBINUNUITEYBY Ahmad et al.

| a

(2023) InuINsIuiAumdRaTuInFenuianelaluuIunnstevetesulallulseine

ee L,

(%
a [ ]

WAty Jaihngniseeaunigiuanuifesadl

suNRgIUA 3 (H3): AnuAruNSlFa (Functional Value) dawavnauan
ramuitanelavesgnan (Customer Satisfaction)

FuNAgIUA 4 (HA): AruAmsdann (Sodial Value) dssanisuinsendn

#anglavesgnen (Customer Satisfaction)
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auuﬁgﬂuﬁ' 5 (H5): AAIRIUDIUR! (Emotional Value) dewanisuan

romuitanelavesgnan (Customer Satisfaction)
2.4.4 anuduiusvasanuduiusuuuiaigausumedenu (Parasocial

Relationship) Giaﬂ’muélllsﬂfxl%a (Purchase intention)

unanrlofulofoateligldeuansafumgliseduiidauauls
wilounFendoadatuldognsiients Snsdssrsauazainlunisiufduiusvesly g
ﬂ’ﬂfdgjm3ﬂ’wmmmé’uﬁuﬁlwuﬁqﬁduuimmﬂé’dﬂm (Bane et al., 2010) AUFUNUSOU
uiuuiiuszridunigieumesuazfuslaaainsanaefueiosdlefinsmdslunisliutinle

1 a

aveludunmsiduddinisauda Tunsddvinadengfnssuvesfuilaa (Conde and
Casais, 2023) f91u3987 na1i 1A uduRusLUUA sl dusumnedenuuus s uiaiou
Audnansfidawadannudsladungfnssuvesfanu Iiun arudslaiasfifanu
Auugiivesduslgiouesuazn1sindulade (Colliander and Dahlen, 2011; Lee and
Watkins, 2016) dsdanadosiuA1asuneves Masuda et al. (2022) Ananliinauduiug
wuuAsldusumsdsauiiunumuagvsnadfaysenginssuveaiuilan Tnslanizegnads

¢

Anundlaluniste Tneguslnaniaunanuduiusuuuiadldusiunedinuiudungieuses

[y

fwnltufterdondniusifidungioumosiugiiiunnndi (Fazli-Saleh et al, 2022) Fetiang
msé?aamagmmui Sosail

auuAgIudl 6 (H6): Anuduiusuuuisiidrusiumnsdany (Parasodial
Relationship) danamauInAenuAslade (Purchase intention)

2.4.5 Anuduiusvasaudunusuuuiafidiussumnedeny (Parasocial
Relationship) sian1suanea (Word of mouth)

Hwang and Zhang (2018) na1ANEURUswUUA sldIus I edsay
sendnsaudslulanfdviadugfnni a'qma*mamﬂm'ammé’?ﬂa%aLLazmiuaﬂsiamaq{{ammu
Feaenndaaiuiuideves iyfiva wiawmuds (2563) Ritchart (2022) uag Tri and Thao
(2020) finudn ArmETUELUUA AU daiinasenud ladauasnisuense 39
ﬁﬁmgjﬂ'ﬁ&gaamag’]umui Sl

auuAgIUd 7 (H7): Anuduiusuuuisiidrusumnsdany (Parasodial

Relationship) @uaniguInaaniIsuansa (Word of mouth)

Ref. code: 25666502115162UCL



31

2.4.6 ANNFURUSYRIANUNINElAYRIgNAT (Customer Satisfaction) #ia

AMUAIMITD (Purchase intention)

' 1%
1 a A U

AuNInelad ot ud1Us 9 Avesaudelalunisie (Reichheld and

Teal, 1996) wazdadudvinuneisnuinivesgnAifiduns (Yang and Peterson, 2004)

12 1 =2

AINNITNUNIUITTAUNTIY Hu (2011) 19YINN1SANBIANNFURNUSYDINITSUSAAT AU

Y 9

wolavesgnAazaunslageludemiadaeuilsy LagnuinnissuinuAazaNfianela

Y ¥ v

Ye3gnA1ddnsnadrAgyreniudclade aenndasiun1s@nyives Badarou (2021) la

° = = Y Ao v a & = I a
'V]’]ﬂqiﬁﬂ‘t‘ﬂﬁ\laﬂigtl/l“UGU@Qﬂ'JquWQW@ﬂL‘r\]san ﬂﬂqwumaﬂqimmausLﬂs(j@ Imﬁlmamiﬁﬂw’lwumﬁlﬂ

). D

Y = = ! I3 ~ v A & & & = o |
ﬂﬂmmmw\‘iwaﬂlf\]mmvmim NWIANLYIN Q@JLLU?IU@JV]"\]%SUE]N']ﬂGUULVHuu f\]ﬂquWQﬂqi

ee D

@UNFFIVUIEAIL

=3

suNAgIufl 8 (H8): Anuflenelavegnin (Customer Satisfaction) dawa

yavaIndenuslade (Purchase intention)
2.4.7 ANuduRusvaInuNinalavasgndn (Customer Satisfaction) #ia

n1suansia (Word of mouth)

ﬂ’NﬂJﬁQWEﬂQSUEJ\‘I@Jﬂéj’]ﬁ?uﬁ&laL%QU?ﬂﬁ@ﬂﬁiU@ﬂﬁ@%ﬂ%ﬂﬂBﬂﬁﬂmdﬂéﬂqﬂ?’gﬁ
ﬁmmiﬁﬂﬁﬂwdamﬂsﬁuwh"l,iﬁ%dﬂwaiﬁwaﬂLsmfiwiammﬁawalﬁﬂmstiuaﬂm'aLLazLLuzﬁw
qiﬁﬂﬁ’ﬂ”wﬁ'uNWﬂmmlﬂﬁm (Syah and Wijoyo, 2021) @0nAd 83n UA 185 U18UD3
Netemeyer et al. (2010) finaninruisnslavesgnnssduliandideniiostouarld
NanS Rl iamﬁawaﬂLm%LLuzijwauﬁ”mmmiuaﬂ@i@iﬁﬂﬁumwﬁﬂﬁw Tneauddedle

1%

fimsfnwuazihunaduayuiloun msfnwdszaunsalgnAniidenisiediuagnisuensie

a 3

Tuvsundesmedmihenidediannsednd 14 algasn srwanaiing (2563) nuanAURg

nolIUDIgNAEINANBNITTOTUATNITUBNAE TeanAaITUNATNEIIUITLTEY NMSANY

[ '

Usvaunisalgnatuaznisiuiaaalulusuandwaneanuaddatdeduaznisvensely

U]

gafaunsulrds1ueMT LATEIRLLATIUNMINULUTUAAINAYITIINANUTENATEY ANEM

nANa (2564) nuin mnufianelavesgnAdiadenistetiuaznisuensde Ja1ungns

ee o2

IaNRgINATYA

=3

AUNAFIUN 9 (H9): A uanelavesgnen (Customer Satisfaction)

A9aNI9UINEIaN1SUanme (Word of mouth)
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U 3

ad a o
9N13739¢8

NI AN BVENAYBINMTTUIAMNA N WasaANATlATaIaYN1TUBNAE
Tuusuntemsdminedudiiuseundiadu TikTok Wuauddedausuin (Quantitative
Research) 71#13Unuuni133981dun1339818981599 (Survey Research) d4l435nsiiudoya

< =3 . . ' < 6 .
Wun1siiviuuasuniu (Questionnaire) N1uN1siA UL ULABUAUKUUDBULAY (Online

va o

Questionnaire) wazyinNsinsziteyalagldiniesdialusunsudnsagunvada Feidela

Y

o ad o a L dy
ﬂ'Wm@E“LJLL‘U“ULLﬁ%'Jﬁﬂ'ﬁW]LUUﬂ’]'i’J‘i]EJWQ@@IUu

3.1 FauUsldlumide
3.2 NRUUITEVINTUALNTMNUATUIAYVBINGUAIBENS
3.2.1 ngudszanstililuanuide
3.2.2 MafuavuInvesngufiegisildluauide
3.3 NMSNUTIUTINTOYE
3.4 ideailefildlunsituuwasnisulana
3.5 nsnadauweseaileflilumiide
3.5.1 MInAdeuAITiemsivausdeile (Validity)

'
o

3.5.2 Msvadeumdeuvanaiole (Reliability)

aa al

3.6 MylATzvivoyauazaiAnly

3.6.1 NMTIATIERTOUALTINTTUUN (Descriptive Statistic)

U

v

3.6.2 NMTIATIENTeYATOUNNY (Inferential Statistic)
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3.1 AanUsnigluaulde

3.1.1 AuUsAu (Independent Variables) laun
1) ANUNAIRALA (Attractiveness)
2) anunlingla (Trustworthiness)
3) AAIMIUNTLEU (Functional Value)
4) AauANeeAn (Social Value)
5) AauARwesual (Emotional Value)
3.1.2 fiauusaeru (Mediator Variables) ldun
1) aruduiusuuuiefidinsauniadeay (Parasocial Relationship)
2) anuiianelavesgnan (Customer Satisfaction)
3.1.3 AauUsanu (Dependent Variables) l@un
1) ausslade (Purchase Intention)

2) N1suense (Word of Mouth)
3.2 NuUIEYINITUATNIIANUAVUIAVDINGUAQDES

3.2.1 nguuszvnsnigluauide

lunsfinuiduasall dnquusznnshedusiaadyudlveniongdud 15

3
[

YIuly FamededuarluromnsdnuineduairiiuloUnaindy TikTok eg19les 1 A Lay
A1y TikTok Buvlgeuwesaiailevniswugtiasdmiedumlugaamisdmiiedud
HuLeUNALATU TikTok agatoy 1 AU

3.2.2 NSAMAUATUINYDINGUATDE1N I TuUATY

¥
a A

Weannguusensluanuideil I9mrudserinsnunnuazliaiuise

Va o =

nuldnedrviudsernsnuide §33edaladenldiSasifiuiuulaniziangas (Purposive

Y

Sampling) lnendennseanawuvasunnuliun uslaadyuidlneniongnsus 15 Yauly @

& a ¥ 1 ° 1 a Y 1 a o . 1 v & a
LAYP DAUATLUYBINITIMUIBFUA NI ULBUNGLATY TikTok 8g19iay 1 ASY LazAnny

)

TikTok 8uvlgiouweinasiailomnisuuriinazdtmiedunilugaamnisdmiteduainiu

VYa v @

weUNdAtY TikTok ageiles 1 Al BNTEITedaladiuuiAnNTssyTuINYseyINInIEnIs

e

19ng 10 1M1 (10-time Rule Method) 310 Hair et al. (2018) i u1lglun1sA1vuangy

[y

Usz1ns §435n150ana158y1vunvenguiiegeluaide aziideswuefndu 10 wi
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o o

ININUIUTDANDIUVINUAVDINUINY @S5 ULIT8TUASINTIUIUTIAIDNUTINNIAY 38
99 FINNAANENITATUIUAIULUIAATIIAUYMIAU 38 x 10 = 380 AU WaLLN 8T BInNU

Y a = a £ vanw mvvo v o Y] ! v A

VBNANAINNDIILNAVU Q'J‘UEJ"N"LG]‘V]']ﬂ'ﬁﬂi‘U"ﬂTﬂ'ﬂUﬂﬂﬂﬁTﬂ%@QW 400 AU
3 v

3.3 ﬂ']iLﬂ‘Ui')'Ui'JﬁJﬂJa%a

NAITBINTANBBNTNAVRINTTUIANATIAINasaAURlITBLaEN1TUBN
aeluviunyeamiediniisdudiiuweundndy TikTok 1435n1siAvdeyaidunisiu
LUUAaUaIu (Questionnaire) lugUuuunisii vuuvasuaiuuuvueaulay (Online
Questionnaire) lagg3dladenldeuszuy Google Forms Fauiasasdioadauuumnesy
saulatl Tunsasauvuasununeuiadaiudeyadneuangneunuuaouny waglavin
N13NIEBRUVFBUNUHIUY DI NLETEaiiAef1s o agne wedn, Buaniunsy, ¥seladl

- = 1 - ] Yo a = 1 v ot 1 1
Hesnnidudemiiunivaeuazldsuanudeuduegrunnlutagtu dasdiglianse

Usgndansnensnaodld NaludiuuaamsneInsiatkazni1skulunisnsgatewuvasuny
3.4 1A5p%laN g lun1sAIewaznIselana

AT PunuATedUsina (Quantitative Research) idinns1438nsds79
(Survey Method) rutuuasuanuesulayl (Online Questionnaire) uazngusiegaidugd
ININDULUUADUNINAIEAWLEY (Self-Administrated Questionnaire) &378lavin15Anw
LeEVUMILITSUNSIuAETadueiniiewunadauuaauay Snvadlduinwiuetansd

MsnwlunIsnTIInIuANENYsalazgNae Jeaunsanuenndu 8 sl

dauil 1 AansLiaAnNIBERaULUURBUANN

[ v

° o = - = va o 2
mauAanseseutiluluiednnsewneuiuvasuaulviidnvazidulumniy

Y oA

Reulvvaanguuszvinsilanvualy lawn guslaadyydlveniiongase 15 Jauld Juee

Y 9

17
A a 14

FoAulugownadminedudvituwoundiadu TikTok aghelion 1 A%t uaginau TikTok
Surlgrouwesfiadrutlevinisuugiuazsmneaudludemissimheaudiuneundie
Fu TikTok egnatien 1 au Tunsdlfidnouvereuliidulumutoulamieliamnsaszy
AmeaulansunIu Joyad1nauyaninanIzgnaneenliiiunldludiuveinisiag evikay

ARG
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dauil 2 Aansnngafudayalaeniludeyansunuudauniy

Aoulugiuiilunisdsateyaniulssrinsves noukuuasuaiy lned

L
2.079

3.07TN

4. 579l9RasnLRau

nwuztaAInIun1TaenaauLUUUTHY (Multiple choice question) Tneiidnuiutearaiy 4

daudl 3 AanuneanungAnssulunsidandedumtitutaUnainty TikTok

monuludiilunisdisatayasunginssulunisidendedudmiueuna.n

Fu TikTok vasgmauwuvaauaiy tnefianwusdariniunisidennauwuuysie (Multiple

choice question) lagfidTUIUTOAINIU 5 VDAL

] = o a [ 1= 1 1'%
d7un 4 ﬂ'm’]ilLﬂEJ’JﬂUﬂ’J’]SJu']ﬂQ@JﬂiQLLﬁZﬂ'J']&Iu']‘l’J’J'Nh

1.anudlunsteduainiukaUnaiadu TikTok

2 IMUIUAUANIUNSTORADATINULDUNALATY TikTok

3.9 9eRasluNSTRAUAIRDAS I UL UNALATY TikTok

4.5¥eznaNbulunsanaulageduainiuwaUndiady TikTok

5.anvgidengeduisiuieundintdy TikTok

ﬁwmﬂudauﬁgﬂﬁmummL‘W@ﬁ@Lﬁu%aﬂaLﬁmﬁ’ummuﬁqq}miﬁ]LLagmmm

el Fadumaiuuuuannsidiuyssanaai (Rating Scale) lagdid1minvesnmuvinig

Uszifiuniseanidu 7 seAus1edamuuuifnvesaniAsy (Likert Scales) wazlatinsanuas

Tl aARABINUUSUNYDINITINUNSEUA NI ULBUNELATY TikTok Inedisiuasidun

29999 UAIUN 4 P9t

15197 3.1

YoA0mAuAIRNgAlauszAIINI319l8

faus daAnu #lun
ANuAgAla | Al | TikTok §uwQLauLsua§vhuﬁﬁwﬁwmﬁ Usegndan Aw et
(Attractiveness) | A2 | TikTok Burlgioueesviuisimaminfagala al. (2022);Ma et al.
A3 | TikTok Bulgioumesviuilfiaviniedtenie (2023)
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A1519% 3.1

T Iununuhngalauazaulianle (de)

fuds JaA1any TP

v 6

avuilinga | T | TikTok Buvgiewwesvinuillunuiidednd Uszgnian Wied

(Trustworthiness) | T2 | TikTok Bungiouwesviuiiduauii@edeld | mann and von

T3 | TikTok Bungiouwesviuiliduauiisdla Mettenheim

Ta | TikTok Burigiouweiviuiifuaufiunlinda | (2021)Ma et al. (2023)

dauil 5 Aanuieafunsuinmuen

fnuludruignimuaniedafudoganisiusama isanudu W auen
A1uN1519971 (Functional Value), AaiAIn19deas (Social Value) wazanAIn1415180]
(Emotional Value) Fadumaiuuuusinsiduuszanaan (Rating Scale) Tneiliminves
inainsUseliuulseanidu 7 seAus1ademuiuiAnuesdnaAsn (Likert Scales) uaglaiins
fanvastarinnulidenna i uuTUNY9an1sd1rneduniIuLeUnaLaty TikTok lasd

NyaLdenUpItamanUludIun 5 eail

A1519% 3.2

VoAU IUNITIUZANAT

fauls JaA1a1Y i
ANAPIUMTISNY | FV1 | BuAnaindesmisdiniiedusmiukeundaduy Uszgnian
(Functional TikTok ﬁﬂmmwmﬁaﬁ%aua Sweeney and
Values) FV2 | 8uA131n981981iing dunanuLe Unaiady Soutar (2001)

TikTok Slanwauysel

FV3 | AUA19IN909n 199 ming@umnumaunawatu

TikTok faaunneuansgiuieeusuls

FV4 | AUA19INY0INI991 Mg dum NI UNaLATY

TikTok azanunsaldaulaagawaiiias

FV5 | s7A18umluteannes g dumaiuLaunaLe

Hu TikTok 51A1@sLvsasINe

FV6 | 51A13UA Ut anI9eniung dUAINIWLaUNELA

W TikTok danuduaiuRuitdngly

FV7 | 57018UuA1 Ut aneeniung dUAINIuLa UnaLn

U TikTok f51A195
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15197 3.2

T0A10IUAUNTIUIANAT (FB)

Auds JaA1AY THY

FV8 | s1mdudlugesmisdmiiedusmiuweundn | Ussgndan

Fu TikTok anunsaudstulafiofisuiudemis | Sweeney and

3u g Soutar (2001)

AANAUTIAY SV1 | viuAadh nisteAudnaindesnis TikTok Uszgnaan
(Social Values) ﬁﬂﬁvhuiﬁﬂlﬂuﬁﬂau% Sweeney and
sv2 | vhufndn msgeaudatngesng TikTok Soutar (2001)

v manualvewinugAvy

SV3 | YiuAnn NM5TedUAI91NT9Ne TikTok

ey

was1ANUUsERulaNAwLAL U

Y

SV4A | YINuUARI1 NMSTFEUAIINTDINNS TikTok

liiuganlasunisgensuandsa

AAIP LRI EV1 | ¥iNuAnI1 N15@eduananntadnig TikTok Uszgnian
(Emotional Value) livinusdnindeundu Sweeney and
EV2 | vinuAnI1 N15@edunnannyasnig TikTok Soutar (2001)

ivinuidneenlyduaiiudy

EV3 | ¥inuAnIn ns3edua1annteanny TikTok vinki

usdnsounay

EV4 | vINuAnI1 N1590aUA19INYeIN1e TikTok vl

Wiusdng

EV5 | vINuAnIn N1590auA19INYeIng TikTok vl

usdnwela

daudl 6 MauigatuauduRusuUAslidusIun1ed sy

ﬁwmﬂuﬁauﬁgﬂﬁmummLﬁ@ﬁ"}’mLﬁwﬁa;ﬂammé’uﬁuéuwﬁQﬁﬁ’suimmqﬁmu
Fudumouuuuansiauszanae (Rating Scale) Tnedminvsunasinisusdiunds
panidu 7 sEAUS19BImULLIARYRIAALAST (Likert Scales) waglainisanuUasdamanuli
F0AAADINUUTUNTDINININUI8AUAKIULDUNALATY TikTok laalisieasidunvastemay

Tudrun 6 sail
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15197 3.3

YOAIDIUA TUAIIUFUN U UUNIAIUT IUN NFIAL

fuds JaA1any TP

ANudNTUSLUURY | PR1 | TikTok Bungiouwesvimilinlivinuidnaute | Useendain Penttinen

fdusaunedany Tasniuimiuegiuiveuauils et al. (2022);Ma et al.
(Parasocial PR2 | vinuanunsadiensualnnuid@nsauly TikTok (2023)
Relationship) duvlgiouigesvinuil

PR3 | viuaulalusessvisedsminduny TikTok

durlgiougesvinuil

PR | vinueenfvgwuTikTok Bungreueesvinuil

fudu q Tudinasa

1 =] o a o = v

duil 7 Aanungafiuadunanalavesgnan

o 1 & o Y < v = ¥ = <) o

mauluduignivuauiiedaiudeyanuiisnalavesgndn Fadudiay
WUUNIAS1EIUUTEUNUAN (Rating Scale) Tnafidmidnveanavinisuseifiunuseandu 7

[y a a

LHUDNDINULUIAATDIAALATY (Likert Scales) wazlaiin1sanulastamaiulidannaaq

ol

[y

AUUSUNTY99N99N U8 FUANIURBUNALATU TikTok Tnefisneazidenuastonianulug@iun

[

&
NU

—

15199 3.4

Tor197A A IIUAINE [9Y89gNA)

fauds daf1n1u #lun
anufianelaves | CS1 | viwilanelafuuszaumsaflasradiléfuan Uszgndan Slack et
anA1 (Customer Yoandwhedunitueunaiaty TikTok al. (2020)
Satisfaction) Cs2 | Uszaumsalilduantemmadmnedudsiu

LaUNALATY TikTok LNUIINAIUAIARTIVDIVITY

CS3 | vimdianuaiasdedudtutomndnnuiedun

NuwaUNALATY TikTok

ol e Ay ya X .
dauil 8 Annsnngfuaunslagauaznisuande
Aauludiignimuauiiedaiudeyaninunslatisuaznisvense Jaiy

ANLUUINIATEILUTENUAT (Rating Scale) Tnefiunninvesnavinsussdliunuseanidu
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7 SEAUDNNDINULUIANUBIAMLASY (Likert Scales) wazlainisankUastamanulvaanndag

a ]

AUUSUNTY 9NN MU0 FUARIULBUNALATU TikTok Tnefisneazidenuastamianylugiun

[

8 fl9il

15197 3.5

JOAI0IUAIUAIIUAIATOUASNITUBNHD

fauus daAu iy
Aot P11 | siufinrudosnsdedudnd TikTok Buigiou | Ussgnsfann giums
(Purchase wosviuilliinaus Tudemsdwnneaudn uUsEiuNeY (2565);
intention) NULeUNELATY TikTok Lou and Kim
P2 | viuazeanAuAnd TikTok guvlgiougaiviny | (2019)Li and Peng
Hinaue ludewnesmedudsinuueundn | (2021)
#u TikTok lundsaly
PI3 | Yinuasdedudng TikTok auWQLauwa%muﬁiﬁ
iaue Tudewnsdiniedunriuleunaindu
TikTok nviudesnisauddseinni
PIg | Ewiudifumde vinuasdedudndl TikTok Buslg
uwedwasvihuildinaus vutewnasmie
FuAruwaUnaLAtu TikTok Tusuian
N13UBNAD WMI | viiuagnanivdsiifvestemsdmingdudn Uszgnaiann aigim
(Word of mouth) FuueUNALATY TikTok uAgdy seanaiing (2564)
WM2 | MNUaglugiintemsdmuisduasiuleunaia | ;Ahmadi (2018);
#u TikTok uAyarafidmnuALITueminy | Mukerjee (2020);
WM3 | viuasdnunuaseunss wasiiiouq vewihuld | Tonder, Petzer;
W lgugewedmineduadiuweUnaie | Vuurenand De Beer
U TikTok (2017);Pollack (2017)

5 manuigIiun1sTus A

wuvgauauludiui 4 Arnufediuanuiifgalaazauilingda diun

'
| =

d3UN

6 ANDNULNEINUANUFUNUS LUUN ST AIUTIUNIIFIAL

1 dl o dl U =2 4 ! dl o dl U gj d’l
dun 7 mauferfiuanuiianalavegn wazdiui 8 Anungdtuauailatelaznis
vonae [WumnuLuuasdulssunmue (Rating Scale) Ineditmidnvesnusinisuseiiiu

WU dU 7 S2AUS1IBINLUIAAYDIAALATY (Likert Scales) wazlafin1sanulasde
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AUl EAAR BINUUSUNYBINIINNUNIBFUAN UL UNALATY TikTok taadiudiviinues

WnainsUsEliudell (Tanujaya et al., 2022)

15197 3.6

SYAUALUUULALAID5UIEYDINEN YUNYINITUSHUTY

SEAUASLUULARY SLAUANNAALIY
& v ' a
7 WIURA88E19849
=3 v
6 WALAE
1 v < v
5 ABUTIAUA Y
=3 v [~ 13 [
il wiumslazliviumewe o fu
1 % [ %
3 AautallLUA Y
2 laluiugng
1 laliumeagada

NTUIIUIARA YNNI ULARZTDANDNN U NUSUMEUAULNUINNIT AR UL

9] A

ARdBvIsEAUmUAATuAEI U ENENaveINIsFUS AU NIdwmadaausdladouaznis

UBNABDLUUSUNYDININAUIIEUA N ULDUNALATY TikTok 1R8a1u1s0mU9t19909ALRAY

wazAesurelunsinsizieanun ey 7 sedunsl (Pimentel, 2019)

A519% 3.7

SYAUALUUIUAAYLATAIDEUIE

SEAUAZLULLAAY SEAUANNAALIIY
6.16 -7.00 Wiugeognebs
5.30 - 6.15 Wil
4.44 - 5.29 AaudaiuAe
3.58 - 4.43 Wiumeuas lidiumene 9 fu
2.72 - 357 Aaudnalaiiiudae
1.86 - 2.71 Talifiuse
1.00 - 1.85 Taiiusneeges

Ref. code: 25666502115162UCL



41

3.5 N1SNAFIULASEINaN Y I UIUIRY

3.5.1 NMINASIUANNLINIYINTIVRILATDD (Validity)
lun1sasiaanuiensvesal aallovesnuidoadui 3delddnng

USnwnazveruzi131n019158 1 US nerlunisasiageuadnugnd esauy salves

UV

a v o <, I a a & va o ax
LL‘U‘Ua@‘Uﬂ']@JLW@A‘LV]?"’HWBULUUl‘U@EJW\TiJUiSﬁV]ﬁﬂWW%Qq@ u@ﬂ‘ﬂ']ﬂu%lj'l‘ﬂﬂ Qiﬂﬂ']‘ﬁu@'lﬁﬂ'ﬁ

[ o

NAAOUAIIULT 8905 8n15UIAIR YT KMO (Kaiser-Meyer-Olkin) wae Bartlett's test of

1%
v A

sphericity Fadud@taiidunsunisseusulaelvlunuiseislunasansusemednun

naaeuTINAIe tnedail KMO waz Bartlett's test \unisgaiuaenndeanaunduresioya

% 3

Fanun (BUs / 991071 / $2%79) ndanuduiusiu denrdesiuiiosnwevsalyl wWisawe

senisazvenideyanmunil annsasiunguiulaate Iduusueegase (Panik S., 2564)

a

TnguuugauauaziUseansnmieananseiilaaawil Kaiser-Meyer-Olkin 3A111nn31 0.5

[

Yuly (Field, 2000) wagdian Bartlett's test of sphericity 4aana1 0.05 JeazdusdAng

o

a0 (analysisinn, 2020)

3.5.2 NNSNAFIUANNLTIDNUVDILATDIND (Reliability)

va

o VYo A O M 2 Y o
E‘JJ'J UIGWVIWﬂWiV]maEJUﬂ%WiJL"UEJ@JL!GUENLﬂiENiJEJ IﬂﬂlﬂﬂiUﬂ@ﬂLLUUﬁ@Uﬂ’m

[ |

wanilinanausuanngudiegsuadnneuntuazlaldnisiiaszi adudssans

waaviAsouulA (Cronbach’s alpha) 4iig398g 581319 0 89 1 IAgANAININURIIUUY

'3
a a

A15793 8 UUABUNNAANNUIIDDaUINAIN (Zach, 2021) Tagynniandudseanseawn 0.6

©

A @ o A v vy | a Lo o ! N o ] |
UIUﬂajqLUUﬁgﬂUmanqiﬂﬂaﬂJiUimLLag'Vﬂﬂﬂr]auﬂigamﬁmﬂqmquﬁﬂ 0.5 199M1NILLERAIIN

2,

TaAINIUATIASUNIINUNIULALUTUUTY (Cronbach, 1951) lngeduyssdnsidAiasune

WARIAIRS19RB UL

A1519% 3.8

SNYDIA AU AN UOANIATOUYIAUALAID5UE

Cronbach’s Alpha mwwm%mﬁ'}ﬁuﬂisawé
09<0a M
0.8 <0 <09 A
0.7<0<08 wold
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YNVDIAIFUUTEENG AN IATOUUIALALAI95UIE (919)

|

Cronbach’s Alpha AURNIBVDIANFNUTZAND
0.6 <0 <07 ARUTINE LY
0.5< 0 <06 i
<05 luanunsogensuls

3.6 N1SIAIITRVOUARASEDAN bY

Y

3.6.1 NM1sAATITdaualBenssauun (Descriptive Statistic)

Y

n1saAsgdeyadanssaunlunuideatul svaseuaquludiuves
Tayaniluves neunvuasuaukazasUteyarenunlusUuuuressesay (Percentage)
A3194ANKAIAIUD (Frequency) AN sLauAtn (Mean) wazdiubl g uuLInTFIU

v

(Standard Deviation) #sUszneulusiedoyasulssrnsmaniuaznginssuvesney
wuuaauay tiua e 01y endn eldiadedeieu audlunistedudkiuueundiady
TikTok $1urvuAudlunisdesonsamiuneundiadu TikTok Aldsrndslunistodudise
adsrhuueundiady TikTok svaznanililunisdnaulatedudriiuueundiatu TikTok uag
mm@;ﬁlLﬁ@ﬂ%@ﬁuﬁmmuaﬂwﬁmﬁu TikTok

3.6.2 M3AATIRWTaUALTIRNY (Inferential Statistic)

Tunuddsavudl {3dulduiuuudansauninddasaais (Structural
equation modeling : SEM) unldlunisnaasvauyAgiueuideuazidnisnsiaaeuning
aonndesvadliing (Goodness of Fit Measure) Ll afiansanauaenndomaadfsening
Twnafiadadunuaunigiududeyadeusednd Tnefinasidldlunisnsaaeuainy

Y = v Yo .«.:4'
aamﬂaaﬂLLazmmﬂanﬂau%aﬂ%a;&aai;ﬂl@mmﬂw 3.9
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TGN ITATINFOUAIIUADAAADIUALAIIUNAUNE Y

43

Error of Approx
imation: RMSEA

ARl BRI ATRGET Y wUaAIAUEDAAADY 81984

Chi-square (X2) p-value = 0.05 | @onAdas Bollen (1989);
Diamantopoulos and
Siguaw (2000)

Relative Chi-Square | < 2.0 ADAAR DI Bollen (1989);

(2 /df) 20-50 AOAAADY Diamantopoulos and
Siguaw (2000)
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Adjust Good-of-Fit

Index: AGFI

Comparative Fit > 0.95 AOAARDIP Mueller (1999) and J.

Index (CFI) 2 0.9 GRIELLEN Hair et al. (2006)

Root Mean Square < 0.05 AOAAADIA Diamantopoulos et al.

(2000);Hair et al. (2006)
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adlag “vufianelatulszaumsallaesiunlasuain Yemndmineduasuleunaiaduy

a1

TikTok” (X = 5.89) fifwdegean sesmunloun “vindiauguinsiodunluiomisimieg

Y

a [

Audmuleundinty TKTok” (X = 5.86) uay “vimuaenagwuTikTok duvgiouigesvinudl

fdu 9 Tudiease” (X = 5.65) muddiu

(5]’]5’1\117; 4.10

ANRAe AnTeauuIIngguladenIununilade

fne ANNUAIIATYD S.D. wlamn DUAU

=

PIT | viulAnuseIns@eduail TikTok Bung 573 | 1.180 WAy 2
wuwesvihuilitiaue lugeamsdmiey

AuAEuwaUnaLATY TikTok

PI2 | vivuasuewn@udd TikTok Bungiewees | 5.76 | 1.261 UG (1)
Mutiiiaue Tudeansdmieduai[uway

WAl TikTok Tuadasioly

PI3 | vinwaz@eduei TikTok Bunguouiwesviuil | 571 | 1.259 Wiumne ()
Tavaue Turemesnuuieduaenuway
NALATUY TiKTok MNYINUABINISAUAT

Usernnil
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A15197 4.10

AnadY Andesuuinsgutioten uaugilade (As)

o/ 1] g’ &l — 1 s s
A8 ANUASIARD X S.D. wuann duAu
PlId | §1vinuilRunae vinuazdeduad TikTok 8w | 5.72 | 1.309 Wiuse (3)

Wareuwesiwesvinuilldinaue vutems

e dUAEIULaUNAATY TikTok Tu

BUIAR

Aaae 573 | 1.252 WiuA9e

a 3 a (=3 1% & & a1 N { ~
N’ﬁﬂ'ﬁ'}Lﬂi’]%ﬂ/iﬂﬂ]’]llﬂﬁ?ﬂﬂ@Wuﬂ’J’liJGNI‘i]sUE] UALRRY 5.73 AL UYL UY

wasgu 1.252 lawannsaudanieghunasiiude danudndulussaudiuieis 4 dulee

(%
1 a o

“YiuITURIMAUAN TikTok Bungiewwesvitutinaus Tudemisdmingdudisiu
waundindu TikTok Tuaasialy” (X = 5.76) fiduativatan sesanlaun “vinuliaudesns

HoAuUA TikTok dungiewgesviuilaunaue ludesmsdmirgdudsunounaiady

¥ '
Y A

TikTok” (X = 5.73) “fwiuddumie vuasdeduai TikTok Suvlgieuwesigesviuila
YNAUD VUL 1MUN8AUA N ULaUNERTY TikTok Tuauian” (X = 5.72) way “vINuazae
AuA TikTok Bunglowwesvimuilladnaue Tuiemedmuieduamiuweundindu TikTok

PNVITUABINTAUAIUSEAVE” (X = 5.71) ANuasu

AM5199%1 4.11

ANadY AndesuuinsgIvtiatenIunIsuense

finea A15UDNAD x S.D. wladn JUAU
WML | viuaznanisdefiivewemesminedud | 580 | 1.177 Windoe (2)
KuweUNALAT TikTok WAgBY
WM2 | uaglugingesmiednuinegdunaiuwey 5.85 | 1.181 WiumeY (1)
waLAdu TikTok uAyAnafiianamamdiu
Y9IV
WM3 | vinasdnanuaseunds wasiiious vewvinu 574 | 1.148 WiumeY (3)
T lgnure g mineduaniuwey
WaLAt TikTok
Aade 580 | 1.169 Wiudae
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a ¢ a & v oA N oA
HaN15AATIERANUARLIRUATUNNTUBNRE dAadY 5.80 Andeauu
WesgIU 1.169 lnpanansaudadiagluinasiiiume fanudamiulussaumiuiena 3 dulae
“yIuaziuzdgem T e dua i uweUnandy TikTok wAyARATIKNINNLANTILYDS

yIU” (X = 5.85) fiARA0AIEA S09a9UN LA “YINULNANDIEINAVDIYBIN19T1UNEEUAN

Y 9

P v

WU UNELATUW TiKTok WNKDU” (X = 5.80) Waz “VINUaztnuIuAIouATY Waztious Y831y

Y

T lranuramed e dua kUL UNaATY TikTok” (X = 5.74) snudinu
4.2 nMsTeideyaideayanu (Inferential Statistic)

4.2.1 n1sUsziiulananisdn (Measurement Model Evaluation)

NUATIUTENOUAIEAILUTWEITINUA 9 Aandshasddnusdanale

(%
Y

Nanun 38 Aads lnemnundydnvalsnanunuinusuisiardyanvaldndsuunudinys
[ L [ Y ¥ £ d' U b % 1

dunald wanaruduRusluliunnEUN RN g 4.1 Inefuusualsznousie Aun
ﬁﬁ@@ﬂ‘i} (Attractiveness) A1ut331918 (Trustworthiness) ﬂmm@ﬁumﬂs{’fﬁ’m (Functional
Value) AauAmNadaau (Social Value) AauA1Aue13xal (Emotional Value) mnuduiusiuy
N efld1usun19denu (Parasocial Relationship) A31uWanelavesgne i (Customer

Satisfaction) Ausdtade (Purchase Intention) n1suan@a (Word of Mouth)
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AR 4.1

o

ATOULLIANGILIVE

Functional
Value
Sacial
Value Word of mouth

P e e B [ [P (] [P

Parasocial Purchase
Relationship intention

=

3] (2] 3] 31131 31 3R 3] (3] [=] [®1 [2] [3] (3] [=]

=

—| | =

—

SV3 Satisfaction

o] fonz] o]
Emotional

Value

4.2.2 nMsMagaUAMUTBuYaLAIasila (Reliability Test)
Tuawiseilafinismedeuauidesiurenadesile iunsiasiziien
dulszansueaninseuu1n (Cronbach’s alpha) \ienansdernuundefievesuuuasuniy
Tngmniiddudseavissaus 0.6 Tulugotndussiufiannsoseuulduasynnadulsyavas

(%
1w 1

AIRAUE 0.5 M38AINIHAAIITDAINAITIASUN SN UMIULAEUSUUTS (Cronbach, 1951)
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Patldlavinn1sases1eUsnuIN A duUssansweaninsauuiacaws 0.6 JulU 390812

Tosudslunsideildidundesdiotneausuls waniuaninisan 4.12

An519% 4.12

ArdulszansueannseuyInYesdususslungusiiese

CRIRIEAR Arduuszansueaninsauun
(n=30)

1. auifegala (Attractiveness) 0.789
2. anuulinala (Trustworthiness) 0.841
3. AnuAAuN3l¥aIY (Functional Value) 0.886
4. AauAedsns (Social Value) 0.904
5. AnAwUE1IUA] (Emotional Value) 0.879
6. AuduRLSLUUATdLT TN ed A 0.774
(Parasocial Relationship)
7. Anuianelavasgnan 0.761
(Customer Satisfaction)
8. Anwdislade (Purchase Intention) 0.931
9. Msusnea (Word of Mouth) 0.918

Nan1sNAFaUlAYSIN 0.868

4.2.3 nsnaaauAUUIUTIU (Communality)

TunsnAEeUAMNLUSUTILVDIUUURDUNNAIENITILATIZAMIAERE I

ANULUTUTINYRIAILUT (Communality) 99zuansdeusnIauInULUTUTINYBILAaY A7

U3 laetdunisiuinainuasiuniidsdesves Factor Loading 91nvn Factor Yeusags?

LUSAZALLANIUSUIUAIUBLUTUSIUVBILAAEF U

aunsnasunele AsananaziiAe

e

511719 0 B9 1 MIELEDYIIN1IASIZRS 1R UTNUINTAIANUBUTUSIUVDIFILUTAILE 0.5

Fuly Faduefiseusuls (Hair et al, 2010) LARIHARIANTIST 4.13
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A15197 4.13

AIANAIUAIIUYSUTIUYDIG YT

CENIETON fiauus Anduuszansuaan ArAUKUIUTIUL
danald ATBUUIA
(n=404)
1. maniidegala (Attractiveness) Al 0.883 0.613
A2 0.597
A3 0.614
2. anibinidla (Trustworthiness) T1 0.912 0.737
T2 0.739
T3 0.757
T4 0.806
3. AaANRIUNT I Fv1 0.945 0.724
(Functional Value) FV2 0.725
FV3 0.775
Fva 0.722
FV5 0.719
FV6 0.770
FV7 0.710
FV8 0.678
4. AauAedens (Social Value) S 0.957 0.733
SV2 0.812
SV3 0.816
Sv4 0.842
5. AMIANAIUDITHE! EV1 0.933 0.800
(Emotional Value) EV2 0.762
EV3 0.776
Evd 0.834
EV5 0.764
6. AuduRuSLUUAidTINg PR1 0.890 0.639
#p (Parasocial Relationship) PR2 0.647
PR3 0.684
PR4 0.665
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A15197 4.13

AIANFIUAIIULYTUTIUYDI YT (919)

CENIETON Fauls | Arduuszansuoanin ArAUKUIUTIUL
danald SOUUIA
(n=404)
7. AUNanelavasgnAn st 0.877 0.619
(Customer Satisfaction) Cs2 0.623
CS3 0.657
8. Aunilade PI1 0.929 0.718
(Purchase Intention) PI2 0.712
P13 0.681
P14 0.735
9. n1suensie (Word of Mouth) WM1 0.895 0.650
WM2 0.659
WM3 0.679
Nan1sNAaaulng I 0.972

4.2.4 ANSNAFIUANUTNYINTIVDIATDNND (Validity Test)
TuuAdeiilednisnaasumnunaunduvadlunanisin (Measurement

14 1

Model) GTULL‘UiLLUUf\T'}am'Sm‘ﬁwa%mmi%’ugqmmﬁdqma&iammﬁgﬂaeﬁaLLazﬂqiuaﬂGialu
VSUNTesmas e udiiueUnaindu TikTok Tnefishudsanun 9 duus Yszneusae
AMNUIAgala auliigle auasunsidau aurniedian Aurin 1wl
AuduRuswUUAaddusIumedan ANUNIND1IVBIGNAN Audslade wazmsuonse
iovhnnsmsavaeuidudslutesanuiuienuduiusiludnearle Tnennsldada KMo
(Kaiser-Meyer-Olkin) tag Bartlett's Test of Sphericity Lﬁam%’aaqﬂdﬁagaﬁmmmmzau
Lay 1A3 silofi adeduiilassadrenuesdusenouiiladmualy Tnsuuvasuniuasdl
UszavSamiiisanediredionsvil KMO (Kaiser-Meyer-Olkin) ffnannndn 0.5 Bl (Field,

2000) waziAn Bartlett's test of sphericity Wosn71 0.05 999zddad1A Y13

=b.

(analysisinn, 2020) 399ENa3 bR USIUNTIATIEILUUTRBIBVENAYRINTTTUTAMAT
dwadonudslagowarnisuandeluuTunyewmedmiiedunrukaUunaiady TikTok 4

AMUAUNUSAUY AIARINALUANSI9N 4.14
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An519% 4.14

HANTTATIVAOUAINNAUNAUYDIUNENI1TINAI8T5 KMO and Bartlett's Test of Sphericity

KMO and Bartlett's Test of Sphericity
Kaiser-Meyer-Olkin Measure of Sampling Adequacy. 0.966
Bartlett's Test Approx. Chi-Square 14463.895
of Sphericity df 703
Sig. <.001

NANNSNSNAFBUAIILNANNALVBILIAANTTIA (Measurement Model) #2uUs

¥ 1

LUUINADIDNTNAVDINITTUS AUANT AIHNAF DANUAILIT DLALNITUDNADLUUSUNY DI04

Y 9

MUY FUAIHIULBUNALATY TiKTok WuU31 A1 KMO winfdu 0.966 f98A11INN7I7 0.5 Wagkdn

Tndrn 1 uansitngusitegedianumangay Tudiuvesen Bartlett's Test of Sphericity #e
Chi-Square Winfu 14463.895 uaziAtiud1Ayneanan <0.001 FAninaiiiaiasni
0.005 Faaunsaazulein wesnanduiusliiduuninondnual nuneauinduysves

¥ 1

LUUINADIDNTNAVDINITTUS AUAN AIHAF DANUAILAT DLAZNITUBNA D IUUSUNYDINIY

Y 9

U FUPHIULBUNALATY TikTok JAnudunusiusg1mungay aunsauluiasiziy

[ I al

Tunauuudassaunsiddlassadadndnavesnsiuinuariidsmateanuislodouas s
vanssluusuntemnadmhedunniueunandy TikTok la
4.2.5 NM13ATIVFIUNITUINUIIAEDALYINTTUUN
HANTILATIENATANITATIAOUAEDAMILUTHUUT DI BNTNATDINTT
Suinuenfidsuasionusilatenasmsvensdeluuundesnewinedudvinuwoundiady
TikTok Usznaumieg anutidegala auiilinngds audrdunsidnu audmideny
AuAdIue1sual msdutusuULRsdusumadny anufimelavesgné anudilate
uazmsuense TN 38 daudsdunald eiide (Range) 5 - 6 Avhan 1 Angean 7 4
iy (Mean) Tutesewing 4.98 - 5.90 uazildrudeauuinsgiu (Standard deviation)
9g3eWing 1.078 - 1.797 uansliiiiuindeyainisnszareeglndrudiade dausurinim
wUsUsu (Variance) vﬁaﬂ'wﬁwé’qaawaqﬂ"]LﬁmLuummgmlﬁai’mﬂ’ﬁﬂizmamaaﬁﬁaaﬂa 1
581319 1.162 - 3.230 Wlefiansanannant (Skewness) wuindianlugiasening -1.357 fs
-0.701 Feflranudifurauuansisnsuanuadudnuazidine mfananegluriaszning

-3.00 19 3.00 waneitveyaiin1swanuasiausagausula (Brown, 2015) uazA1AI1ulas
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(Kurtosis) #A10g 581319934 -0.317 §ia 2.018 Adenadegluinaeinuinnia -7.00 watiee
N1 7.00 wanadndeyainisuaniasianansaeeusula (Kim, 2013) Jsaguladndauusitiun

WASIZRT AU AN NE U UAAT e AU AR UUI A0 9ENNISL T ASIES 19D S NAYR NS

)

[ A

UinuAdmasieaundatiawasnsuendeluuuntomei i dua iUk Unaady

TikTok WARINASIANS17 4.15

A15197 4.15

HANTTAATIEHN TN TIVTOUN I TUINUDIA DAL INNTTIUIFT AU TUUUT I8 NEWA Y91
susanumisranon IR ladoUazNTUBNAEUUSUNTIM TN SR N e UNEIATY
TikTok

fuls | Wde | fga | gege X S.D. A Al | Aales
wususau

ARl
Al 6 1 7 5.19 1.424 2.029 -1.013 0.644
A2 6 1 7 5.66 1.313 1.725 -0.943 0.573
A3 6 1 7 5.26 1.542 2.378 -0.813 -0.052

AMuUlINNla
T1 6 1 7 5.63 1.241 1.539 -0.857 0.125
T2 5 2 7 5.86 1.125 1.266 -0.859 -0.014
T3 5 2 7 5.80 1.163 1.354 -0.887 0.008
T4 5 2 7 577 1.142 1.304 -0.906 0.212

ANAIPIUNTISNY
FV1 6 1 7 5.41 1.222 1.493 -0.754 0.012
Fv2 5 2 7 5.70 1.240 1.537 -0.701 -0.230
FV3 5 2 7 5.75 1.168 1.364 -0.846 0.203
Fva 5 2 7 5.65 1.134 1.286 -0.822 0.242
FV5 5 2 7 5.88 1.089 1.186 -1.050 0.853
FV6 5 2 7 5.86 1.108 1.228 -0.983 0.599
FV7 5 2 7 5.90 1.111 1.234 -1.042 0.750
FV8 5 2 7 5.81 1.123 1.261 -0.918 0.438
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KANTITIATIEHNITNTIVFOUNITUINLIIA T TINT T U I AU TUUUTIADIDNENAYDINTT

SuznauAIdnanonIunilateuaznITUBNAD INUTUN YR NTIMINEFUM I O UNEIATY

TikTok (98)
fauds | Wy | fga | gegn x S.D. AU Al | Adnales
wsusu

AMANNF AL
SV1 6 1 7 5.12 1.574 2477 -1.015 0.487
SV2 6 1 7 4.99 1.642 2.695 -0.856 0.111
SV3 6 1 7 5.11 1.685 2.840 -0.931 0.091
Sva 6 1 7 4.98 1.797 3.230 -0.790 -0.317

AAIN LD
EV1 6 1 7 5.84 1.204 1.449 -1.357 2.018
EV2 6 1 7 5.66 1.332 1.774 -1.217 1.358
EV3 6 1 7 5.62 1.308 1.711 -1.088 0.953
Eva 6 1 7 5.68 1.338 1.791 -1.317 1.751
EV5 6 1 7 5.74 1.216 1.479 -1.050 0.804

auduiusuuUAsTidauTmyadany
PR1 6 1 7 5.50 1.199 1.437 -0.911 0.655
PR2 6 1 5.72 1.282 1.642 -1.089 1.077
PR3 6 1 7 5.68 1.264 1.597 -1.226 1.668
PR4 6 1 7 5.27 1.620 2.623 -1.108 0.503

ANUfinalavegnin
CS1 5 2 7 5.89 1.106 1.223 -1.057 0.627
CS2 6 1 7 5.65 1.164 1.356 -0.798 0.388
CS3 5 2 7 5.86 1.078 1.162 -1.024 0.748

Anuslate
PI1 6 1 7 5.73 1.180 1.394 -1.274 1.959
P12 6 1 7 5.76 1.261 1.591 -1.289 1.884
PI3 6 1 7 5.71 1.259 1.585 -1.275 1.812
P14 6 1 7 5.72 1.309 1.713 -1.271 1.373
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KANTITIATIEHNITNTIVFOUNITUINLIIA T TINT T U I AU TUUUTIADIDNENAYDINTT

SuznauAIdnanonIunilateuaznITUBNAD INUTUN YR NTIMINEFUM I O UNEIATY

TikTok (s12)
fauds | Wy | fga | gegn x S.D. AU Al | Adnales
wsusu
nsUBNGe
WM1 6 1 7 5.80 1.177 1.385 -1.208 1.275
WM2 6 1 7 5.85 1.181 1.396 -1.070 0.853
WM3 6 1 7 5.74 1.148 1.318 -1.105 1.103

4.2.6 M3nsIvdUTYIanduNUsTznINRILYS
Tudrutvinnsiesigiinesinn1snsiageu Uy mandunussrningdands

¥ 1

LLUURTW@EN@VI%WMJE]W’W%IUE?]Mﬂ?ﬁﬁﬁmaﬁf@ﬂ’s’mﬁgﬂf\]‘?;@LL@Zﬂ’]iUE]ﬂGiEﬂUU%UV]“U'ENVIN
ImrgAuAiIukeUNdIATY TikTok Usenausme auuifgala anuiilinngda Aauen
sumsldau aasmeadsay audfiuesual mnuduiusiuuAsiiduiumedang A
fimelavosgnén ewiilate uazmsvende flendulssAvanduiussewing 0,410 - 0.754
FuduaduussansanduiusludeuinuazielaiAu 0.80 (Berry & Feldman, 1985) uans
Tiudulsdaseiinnududaszaoiu liflenuduiusiuunn lufinnsauguiaudsle o
11 liiAedgmenudianduius fuiesseninei Jananldindudsudmndafianuiismss
fenanduenam Wulumuinasiiidleauuuitaodvinavesnssuinuadidase
Anusislateunznisuenseluuiuntomnad e Aud i uLeUNaLATY TKTok WARIKAds

mi’mﬁ 4.16
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A15199 4.16
HAN13NTIITOUTYMIaNSUTUE 52 I NA MY TUUUTIABIINTNAYDINITSUFAMIAITIAIEAND

AIUFITOUAZNITUBNN B IUUSUNYDIN NT IV IGFUA UM UNEATY TikTok

AIMUTURY | A2 | ALY | ARUAY | AMAY | AMAY | ARINENWWS | AM | AN | nns
U1 | WBndda | dw | ma g | wuundldau | Aewe | adla | ven
= 1% o ¢ 0 X 0
ﬂ\?ﬂﬂ ﬂ'\ﬂfU d9A3 213U AUNN 1’\]‘1]'9)\3 i) 0]
T Ny GRGH anén
AMUUY | 1.000 | 535% | 588* | 618%* | 518** 629%% | 451% | 549% | 433%*
agala <001 | <001 | <001 | <001 <001 <001 | <001 | <001
ALY 1.000 | .619% | 410%* | 495 512%% | 506%* | .481% | 417**
tindle <001 | <001 | <001 <001 <001 | <001 | <001
A 1.000 | .606** | .658** 567 | 676% | 591%* | 565%*
misldan <001 | <001 <001 <001 | <001 | <001
AAIAN 1.000 | .627* 670 | 482%* | 603%* | .47T**
NhiEAY <001 <001 <001 | <001 | <001
AL 1.000 598 | 590%* | 630%* | 560**
DTk <.001 <001 | <001 | <001
ANMUAUNUS 1.000 550%% | 754%x | 5gp%x
LUun <001 | <001 | <001
AUTIUNG
ANGH
AT 1.000 | .653% | 677
nolaves <001 | <.001
anm
ANUAY 1.000 | .670**
Lot <001
ANSUBNAD 1.000
** geaiiifuddymneadai 0.01
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4.2.7 NM5ATIZNDIAUTZNBULBIBUEGUY (Confirmatory Factor Analysis: CFA)

Tuduiidunsesaeumnunaunduveduea fumsieseiesidseneu
\e8usu (Confirmatory Factor Analysis: CFA) & i udauniswedlinaaunisiasasia
(Structural Equation Modeling: SEM) Tagurdudsunlalunisitasigiosalsenouves
AuUsuls Useneume anuiifgala anuuilingda aaeisunisldau aumnisdea
AuAdIueTIal msduRusuULRsTduumadany aufiselavesgné anuditlate
Larn1suende saunauaiusanUswes $9uau 9 faus wardauusdunaldsiuay 38
Fauls UHvNTIATITaAUTYNauLTsE uduy LLa816&7L1/1ﬂﬁﬂﬂ’1ilf?fauqﬂmiwdwmmm
AaALPABUTEI R ITIMUsTAERaNTaNInAT MI (Modification Indices) 91n1531AS 129
WUl nulanaenndesiuteyaidssedndegluinueia da1 Chi - Square ity
616.939 df ViU 562 Sig. vi1AU 0.054 > 0.05 wag CMIN/df. Wiy 1.098 < 2.0 uazil
AUEDAAR BILAYANEDNR LABARYTIRAINNABNAGBINANNAWTEUNNS (CFI) AU 0.996
> 0.90 fudiannunaundu (GFY Wiy 0.925 > 0.90 , fudiiannunaunduiviundluwdy
(AGFI) 1711U 0.901 > 0.80 , fufis1nTld0sveIA1LaA 8AIIUAAIALAR DUAISIADIVDINS
Uszanauen (RMSEA) winru 0.016 < 0.05, avilanunaundudssinniisuineufiuguuuy

a

dasznanleisviiatuun e ninualitandinlunae R Usenaudaiudunuudiang

i A

ANSNAVBINITIUTAUANNAINANDAINUAILITOWALNITUDNFD b UUSUN TDINIINNUNSAUAN

Y 9

WueUnaLATY TikTok Tumsintidanuiieswss (Validity) LansuaninIni 4.2 wagans i 4.17
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lunnadudsUetiosnUsznaUBNEueulumauUUTI1a090VENAY8INITTUIAMAITIAIHARNDAIIY

FIladouasnI1sUsNABlUYSUNTDIN NTIMUIEFUA I UM UNAATY TikTok

BOBHOOROBEOAOHROQR0BRELAORLARARRRARERE M@

T2

[B:(E B B B A B AR B R D B B - e DB 2 B B 2 o B 0 B 2
Eagaéagd!a!a!zﬁafﬁ E%Ezﬁaﬁ;ﬁ b e e Rt S e S B e A B S o e e e e e e P = e Y s S N - M S

-8
-84
86

b
&
47
88

)

5
97
82

@
k5]
_1‘-)
4_\";

&
)

gl

ot
.%r

)
e

{b"

N

chi-square=616.939, d=562, chi-square/d=1.098, P-value=.054

Aftractiveness

. Relationship

> Satisfaction

4

I ¥
-

v

7 Value

v \r‘ v

Functional
Value -

Social
Value

Emotional

Parasocial

Customer

Purchase >
Intention A

Word of mouth

i

RMSEA=.016, CFI=.996, GFI=.925, AGFI=.901
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KALNT LT IUN 1IN TIDFOUAIIUNAUNAUDIAUTE NOULTNEUS UM UYT1a9BNEWAYDINITTUT

69

174

Y

A awsanonugilaTeuaynIsUBNA Bl UNYeIN T e LA WM UNAIATY TikTok

Ayl naeidn | Waans naagU wuIARlUN19E198e
Chi-square = 616.939, df = 562
p-value > 0.05 0.054 lunast | Bollen (1989); Diamantopoulos and
Siguaw (2000)
CMIN/df. <20 1.098 N1UNe | Bollen (1989); Diamantopoulos and
Siguaw (2000)
GFl > 0.90 0.925 Wunagl | Diamantopoulos and Siguaw (2000)
AGFI > 0.90 0.901 HUNEY | Diamantopoulos and Siguaw (2000)
CFI > 0.9 0.996 Wunaeal | Mueller (1999) and J. Hair et al. (2006)
RMSEA < 0.05 0.016 Wunadgl | Diamantopoulos et al. (2000)Hair et al. (2006)

61’15’1\1‘1‘7; 4.18

UFANKAAIANAUUTUIT I SN UL UL UUTIABIBNTWAYDINITSUT A ITIANEAND

AIUFIITDUALNITUBNF B IUUSUNYDIN NTIVUIFUA UM UNEATY TikTok

FaulsusdasdUsznau A SE. t-value R? AVE CR.
ALY

ANULIARALA 0.719 | 0885
Al 0.851 0.043 20.907%** 72.3%

A2 0.836 0.040 20.419%** 69.9%

A3 0.857 - - 73.4%

AMUUIlINNla 0.733 0.916
T1 0.867 0.051 20.782%** 75.1%

T2 0.806 0.044 20.116*** 64.9%

T3 0.869 - - 75.6%

T4 0.881 0.042 23.105%** 77.6%

ANAIAIUNTTINY 0.680 0.944
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15197 4.18
UFAINAAIANAR UUTUITIAUSENOUITIEUSULUUTIABIBNTWAYDINITSUTAMAITIANEAND

AIUAIATOUAZNISUBNNBIUYSUNTDIN NI IUIEFUA UM UNEATY TikTok (918)

FuUsusdesdusznau A SE. t-value R? AVE CR.
ALY

FV1 0.791 0.043 21.300%** 62.6%

FVv2 0.839 0.041 24.002%%* 70.4%

FV3 0.907 - - 82.3%

Fva 0.821 0.038 23.007*** 67.5%

FV5 0.810 0.043 19.280%** 65.7%

FVé6 0.851 0.036 24.702%%* 72.5%

FV7 0.788 0.039 21.153%%* 62.1%

FV8 0.778 0.045 18.339%** 60.6%

AMAINNF AL 0.847 | 0957

SV1 0.874 0.029 30.047*** 76.4%

SV2 0.934 0.026 37.551%%* 87.2%

SV3 0.943 . = 88.9%

sva 0.929 0.028 37.039%** 86.3%

ARAIN LRI 0718 | 0.927

EV1 0.862 0.048 20.164%** 74.3%

EV2 0.816 0.051 20.040*** 66.7%

EV3 0.815 - - 66.4%

Eva 0.882 0.042 26.451%** 77.8%

EV5 0.859 0.049 20.129%** 73.7%

AuduiuswuUTaida 0.712 0.908

FIUNEIAY

PR1 0.848 0.045 20.646*** 71.9%

PR2 0.857 0.046 21.977*%* 73.5%

PR3 0.871 - - 75.9%

PR4 0.798 0.060 19.467%** 63.7%
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15197 4.18
UFAINAAIANAR UUTUITIAUSENOUITIEUSULUUTIABIBNTWAYDINITSUTAMAITIANEAND

AIUAIATOUAZNISUBNNBIUYSUNTDIN NI IUIEFUA UM UNEATY TikTok (918)

FauUsusdesAUsznay A SE. t-value R? AVE CR.
LB UG

ANufisnalavesgn 0.703 | 0877
CS1 0.824 0.050 19.904*** 67.9%

Cs2 0.842 0.052 20.572%** 71.0%

CS3 0.850 - - 72.2%

AuRelaTe 0.758 | 0.926
PI1 0.897 0.044 23.137%** 80.5%

P12 0.865 0.041 25.143%* 74.8%

PI3 0.838 - - 70.3%

Pl4 0.880 0.049 22.096%** 77.5%

N1SUBNGY 0.739 | 0.89%4
WM1 0.846 0.046 21.575%* 71.5%

WM2 0.865 0.046 22.069%** 74.8%

WM3 0.867 - - 75.2%

o w

**geeludAunIeanaa 0.001

o

[ I Al

HANTIATIENDIAUTENOUBIEUSULUUT 1D BNTNAVRINTTUIARUAT
dwadonnudsladouasnisuandeluusuntdaisiinineduaniuwaundiadu TikTok 7
v W o W aad v o o Y 1=
seaudedAynIeadian 0.001 Usenaualgdanusies 9 dauus laun anuuifegala
AMutlIgla AnArunsldu AuAmsdian AuAtaueTNal ANduRuSLUUAL

(%
a1 o

AN IR AUTaNelIveIgNAN Ausslade uazmsuense damdnduusyavs
58119 0.778 - 0.943 1NN 0.50 FudulssAvsanduiusiBamentdsans (R?) fen
oglugaeszninafosay 60.6 - 88.9 AadsAmnuuUsUTIUNARALE (AVE) fAnszming
0.680 - 0.847 s31nn31 0.5 na1le I@JLmamﬁmﬁmmmqL%a@j't,%ﬁﬁﬁadwﬁ’umiﬁmm
Jurennndia (Formell & Larcker, 1994) wardlanaruiieasa (CR) 581319 0.877 — 0.957
Faldnunndn 0.60 naaldinfulsieuiisansadesiuun (Diamantopoulos et al, 2000)

MNuAIATIEALERITIND FuUsesduszneuidadudunuudnassdninaveanisiuinmen

A 1 & & ! a 1 3 1 a Y a o .
NdmanaAUAlaganarn1TUanABluuSUNY 89N 19INNUIBEUATNIULRUNALATY TikTok

Ref. code: 25666502115162UCL



72

v A ! v

NAMIANUTEINTUTITMUNGD Faandansindianuiensadednuungaiaveniisniny

q
1<

Wutanarwdwdswasd aduluanuinusiaiuisadnd lumakuusassaunisidadasaasis

i A

SvEnavoInsiuinuaidmanonudalatouasnnsuendeluIuntesmissininedudn
Wuneundiady TikTok 16
4.2.8 NM3ATITRENNTSIAT9E319 (Structural Equation Model: SEM)

Tughuilfumsimseviaunslaseadns (Structural Equation Model: SEM)
voslnnauuuaesdvinaresnisiuinnafidmanonuddataunznisusnseluuium
YN mitgduAmIukeUNaAtY TikTok Usenaudig anuiidmala anudilingda
AnuArd U3y aursdany auAduensual mwdNTusLUUAsdidIusmedny
arwianelavesgndn eusdlade wagnisuende ileyhnInmadeun LT ALLAY
mnugndesvedlinaaunsidslassaiauazinisusuliealidinnuanysel Wielieiada
HufivensulagBidensiuus Modification IndiceswazyinnisnsiaaeunuvsIzanLas
armgndesaslinaaunaidilasaiufonisiansandniminduUsuazar R? ey
nsnTIdeUALRuLUIT YRR U TaudeiarsanardedAldlunisnsanany Ay
ADAAR BIVOILUUT 1889 (Model Fit Criteria) @ sUsznaulusae Chi-square (X 2) df, p-value,
CMIN/dF, GFI, AGFI, CFI ag RMSEA 1fteyinnsnsaadeunsiuulssiuvesiued asunad

ANA 4.3 Lare15199 4.19
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AN 4.3
aUNISTIATITTINUUUTIABIBNTNAYNN 15U AMITIaHasaA A e Tauay I TUBNsalY

USUNYIN NTIAUIgaUA UL UNELATY TikTok

PRI [PR2] PR3] [PRA [Pr] [Pi2] [Piz] [pia]

Parasocial 06 Purchase
Relationship Intention
ol

g

Altractiveness

-

—

=l Bl E 55 (28] 8] 18] (3] (3) (3] (3] (3] (3] (8] (2] (=] (5] (&) (] [=] [R] [=]

Functional
Value

QROPOE® ®G®® ®@®® ®

@

o ke
- ]
k2 o

&)

Social
003
Value Customer Word of mouth
Satisfaction -

O T T
Emotional é
Value % a @

5
o
=

=

PRFRAIA®FE@S

chi-square=600.468, di=549, chi-square/df=1.094, P-value=.063,
RMSEA=015, CFI=996, GFI=927 AGFI=901
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A15197 4.19

14

UARSRAA TN TUTUAIIUNAUNAUYDIFUNI T TIANAT U UUTIADIDNENAYDINTTTUT

Y

A awsanonugilaTeuaynIsUBNA Bl UNYeIN T e LA WM UNAIATY TikTok

Ayl naeidn | Waans naagU wuIARlUN19E198e
Chi-square = 600.468, df = 549
p-value > 0.05 0.063 lunast | Bollen (1989); Diamantopoulos and
Siguaw (2000)
CMIN/df. <20 1.094 N1UNe | Bollen (1989); Diamantopoulos and
Siguaw (2000)
GFl > 0.90 0.927 Wunagl | Diamantopoulos and Siguaw (2000)
AGFI > 0.90 0.901 HUNEY | Diamantopoulos and Siguaw (2000)
CFI > 0.9 0.996 Wunaeal | Mueller (1999) and J. Hair et al. (2006)
RMSEA < 0.05 0.015 Wunadgl | Diamantopoulos et al. (2000)Hair et al. (2006)

NNHaNITIATRVAWEEIY e aennd psnatnAui uteyalisUseany

9] I a

TR uIaun153lAsIas 19 uUTIanIdnsnaveenssusAANdinanonussladanas

9

e

NSUBAAB MIUSUNYDIN NI INUIBEAUAHIULEUNELATY TikTok dAuaenndasnaunauny
Toyardeszdndmuieulalusefuniseensumaain sulszneuse fMuusiu Aeannanii
Aeaata Auulinele Aadidunslday auAmdiag wazauA1ue1TNl fauUs
delu Aoanuduiusuuuididrusiunieden wazANuTianelavesgndn dawdsualaun
audslate waznnsuense tuiimuasnadeadulununasinisiunduansiiluna

Tuns3niifenudiewmss (Validity) w3a OK Fit Confirm

A1519% 4.20
HANITUATILVAUNTINIATIFTIUUUTINIDNENAYOINITTUZAAIAIIAHAGBAIIMA9TE

UansUENABIUUS UMY DI NT I T UA WU UNEIATY TikTok

ﬁ"]LLﬂi(@:ﬂ’nuﬁ'Mﬁué) A SE. t-value | p-value | Result R?

ANUFITUS ALY | 0.620 | 0.051 | 10.475 | 0.000°* | aduayu | 59.4%
wvisdidm | « | dgala

FIUN9FIAY
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75

HANITUATILVAUNTIIATIATIUUUTINIDNENAYOINITTUAAIAIIAHAHBAIIMAIL9TE

UaENITUBNAB INUS UNYDIY NI I 18E 1WA 1B 1M UNEIATY TikTok (918)

c?hLL‘lJi(@:ﬂ’J'mﬁuﬁué) A SE. t-value | p-value | Result R?
ANUFURUS MUY | 0.214 | 0.058 | 4.099 | 0.000%* | @duauuy | 59.4%
wuuAdidn 1329la
AN
AUTNIND AMANY | 0.548 | 0.055 | 8.666 | 0.000%* | atfuayu | 57.8%
Tavesgnin nsldeu
ANUNING AAMIG | -0.032 | 0.033 | -0.550 | 0582 1l 57.8%
lavesgnm fany atfuayuy
ANUTIND AMAIY | 0.295 | 0.053 | 4.629 | 0.000%* | aduayu | 57.8%
Tavasgnin GREHGY
Anusilate Aruduius | 0.602 | 0044 | 12921 | 0000%* | atfuayu | 75.8%

wuuAsdl
AIUIIWN
daay
anusilate arufla | 0381 | 0049 | 8927 | 0.000* | auayu | 75.8%
Wolaves
anA
nsuanse ANNANITUS | 0254 | 0.042 | 5107 | 0.000% | atuayu | 60.9%
wuufed
AUTIN
GAGRY
Msuense aufis | 0.612 | 0.056 | 11.442 | 0000 | atfuayu | 60.9%
wala
YDIQNAN

NANISILASIEVNAADUANNITLTILATIAS 19 UUINABIDNTNAVDINTSUS

¥

Y

AuAdwasonunladouarnisuenseluusundeanisimingduasiiuneuniiadu

TikTok 8uUsznauiy fuUsAy Aeaudifegala auuilinde auarsunsldau

AAMISTIAY kaTAMAIAIUDNTUN AT Ao uduiuswuuRlidus iy

wazAuianelavesgnAn daudsualaunianundlade wazgnisuense laeiiansanainal
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duuszAvsnnnesvesfulsdasrsuasuuuinnsgiu dadurduussaninisindulaiiosys
vendviswaveiuls aunsaasunsmaaoulddsdl

Auundsgala Usgnaudie 3 Fauusdauneld (A1 - A3) dainin
dsyAvdannessening 0.832 - 0.844 AszAvsavduiudidany (R?) Yevas 69.2 - 71.2
Tnenansvagevaumaddlasiaiuuusansdninavesnisiuiamafidmanonusla
Fouarnmsvensoluviundoamssmiredudrnuneundiadu TikTok wuindunssonsy
aunsTu videaruthAsgaladidvBnamanss S1uau 1 §uns Sroesdeadel

Anssidagalatidvinamansadauindennuduiusuuuisiidiusiuma
Fapw fiArduuseansivindy 0.620 ArAmAaIALAG Uy 0.051 SiA tvalue Wity
10.475 waze Sig. < 0.001 a3uenan1sasuwlatiddosas 59.4 agadvtusrd1fynig
il 0.001

auiliadle Useneudae 4 daudsdanald (T1 - Ta) damin
uUsyAvSonnassening 0.808 — 0.886 AUssAvSanduiudideny (R?) Souay 65.2 - 78.5
Tnenanmsvageuaunsiidasiaiiuuuiiaesdvinaveinisiuinuaiidmaronudila

<

FDLATNITUBNFD LUUSUNYBINI9I MU AUA N IULDUNAATY TikTok wulndun1seausu

De

(%

auyfgiu visemudlindlaiidnsnaniwmss dauau 1 dune I5eavidendiall

AU 1919 TB NS Na N1 SHTIUINFABANUAUNUSWUUNITEIUTIUNNG

s
a |

Fapu dendudsednsivindu 0.214 ArpuAaIAAa euWaAY 0.058 A1 t-value Wy
4.099 wagA Sig. < 0.001 5UNEHANISABULUadlFSaEag 59.4 aenslituerddnyneadn
7l 0.001

ANAIAIUNITIEU Usenausie 8 dudsdunale (FV1 - FV8) den
hniinduuszAndonnessening 0.766 — 0.905 AnsyAvianduiusideny (R?) Sovay
58.7 - 81.9 lngnanisnaaeuaunsidslassainauuuiassdvinavesnssuinamiidemasie
anusislateuaznisvenseluuundemnedmiheAud e undiady TikTok wuindu

[

msensuALyigIu vieamAiun s nuddvinanianss S 1 duns Sneandeadal
AuAPUNSITUTENENanmsuluIndeaiuianelavesgnan den
duuszAvEiviaiu 0.508 AnuAaIALARDUWINTY 0.055 A1 t-value WU 8.666 wazAn
Sig. < 0.001 e3UENanIUAsuLUatldSosay 57.8 eghulltvuzdfymeadid 0.001
AnuAn1edann Useneuse 4 Mudsduneld (svi - sva) feaniwmin
FuusrAnSannessEning 0.869 - 0.945 AUsyavsavduiusiBany (R?) Souay 75.4 - 89.4

lAgKANINAADUANNNTALATIAT I UUT1AR 18NS NAYBINTTU AMA dIHasaAuRTla
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FouaznisuonaeluuTuntoimnTmiisdusiiuweUnalady TikTok wudndunsujias

aa a o

avsfg Ty viFenmevnadeaulaiBvinamenss S1uau 1 dume SeeasiBeadsil
AaAnedIau idBninanimsadauindennuiianalavesgnan dean
sy AnBivniu -0.032 Aanueaaedouiiiy 0.033 S t-value AU -0.550 wagen
P-value 0.582 > 0.05 e5unenanisiasunladldsosas 57.8 agreiifanzddynsadad
0.05
AnAduensinl Usznaude 5 dauusdanald (EV1 - Ev5) Senduniin
fuUsyAnBonnessening 0.818 — 0.878 AUszAnsavduiudideny (R?) Jouay 66.9 - 77.0
Imsmami‘wmaauammil,%ﬂmaa%ﬁﬂLL‘U‘UﬁTﬂaaa5‘1/1%%60@@mi%’uiﬂmmﬁﬁma&iamm@?ﬂa
FouaznsuandeluuundomnsdmineAudruueunaindu TikTok wuindunseeuiu
ausfigu viienmAdueualidvEnanians S1u 1 unse Sneandended
ANAINILEITUAITENE NAN IR IUTIUINA A UNInelavesgnA dA
FuusgAvintu 0.295 AAunatnAAeumiiy 0.053 fid1 tvalue WAy 4.629 wagAn
Sig. < 0.001 e3UENanRUAsULUasliEouay 57.8 eghelldbuzdfymneadi 0.001
aruduiusuuufaddiusaumsdenn Ussnaudae 4 fuusdanald
(PR1 - PRA) fAnimindudsAvdnnnessening 0.781 - 0.884 A1uszAvSavduiusiBeny

v

(R?) %awaz 61.1 - 78.1 lnsnan 1snaaauaunIsialATIas 19l uUs1a09dnsnavein1ssus

&

AAfidsnadenusslateuarnsuendeluuiuntesmedmiredudsuneundiaty
TikTok wuiniduniseenfuauyiigiu vieanuduiusuuudsdidinsunadsnuiidnina
N9AT S 2 dune Snasdendail

aduuS AT euivnanemsadanindenusidla
Fo fleduusransviiiu 0.602 AanuAamLAdeuINRU 0.044 fidn tvalue Wiy 12.921
uwagA Sig. < 0.001 a3unenan1sdsuuUadlddosay 75.8 egelitaesd1dynieadfd
0.001

audiusuuui slidiusaumsdnuiidninaniansadauinsdenisuen
fo fAnduuseAndivintu 0.254 ArAuAaIALAELYINAY 0.042 fiA tvalue Wi 5.107
uwagA Sig. < 0.001 a3unsnan1sd suuUaslddosar 60.9 egelitssd1dyneadfd
0.001

AnuianelavesgnaAn Usenause 3 Mudsdunale (CS1 - CS3) den

Q‘ (% v 6

Umiindudszavsanaeuszning 0.817 - 0.852 AUssansanduiusiBeng (R?) Sovay 66.8

1A 1

- 72.6 Ingran1snaaeuaNnisifidlasiasiuuuiaedvinaveinsiuiauidmadon iy
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1 a

filadauarnisvenseluuiundesmnadinuiedudinunoundindu TikTok nuindunis
poufuauRgIu vidoanufianelavesgnéndidvinavanss $1uau 2 dune Sneasdendsdl
rufiaelavesqnéniidvsnawsadeandeamusidlaie fendunsyans
WU 0.381 A uAaIALREBLYINRY 0.049 Jfn tvalue Winfy 8.927 wagen Sig. < 0.001
aSunsranIsUAsuwadldSesay 75.8 agnadiuezddymneadai 0.001
anufianelavesgnéniiavswammsadenndeidun Sadusraviivindu

0.612 AALAAIAPEDUMNGU 0.056 A1 tvalue WINU 11.442 uazen Sie. < 0.001 83UINa

'
o w aad

nsilasunladlasevas 60.9 ageltbuzdAgyeadan 0.001
Auselade Usznaunae 4 dauusdanale (PI1 - PId) dA1unidn
duUszandanneyszwing 0.848 - 0.887 AUszavdanduiusideny (R?) Sevay 71.8 - 78.7

[ '

JususuavdoduUsmunuuiiaosdninaveanisiuinuaiiidsmatenudaladonay
nsuenABluuTUNYeII e duA 1wk UNaIAtY TikTok

nsvende Usenaudae 3 Maudsdunald (WM1 - WM3) dendanidn
FuusrAnSannassening 0.845 - 0.863 ArUsvaAvsavduRusBany (R?) $ovay 71.4 - 74.5

[ '

WufuwUsHNansafuUsaULUUT1a09dnSnaveIn1ssusauAidananamudsladaway

Y 9

ANSUBNAD LUUSUNYDINIT MUY AUAINIULDUNELATY TikTok

A15197 4.21
HATTURIIUTUNUS ONTWAN AT BVTNAN N 8L Uazd V5 NalneTIveslumaTlaTIas MUY
118899951aY89N755UFAMAITIAMAsBA A BT UAYNITUBNAD ILUTUN YR NT IMIEF1A)

KU UNEATY TikTok

fauds dudvswa | adnuduud | anudenele | anuddla®e | msuende
wuuiedidau | wasgndn
FIUNIFIAY
Audgala | Bvswammse 0.620 - - -
Ve - - 0.373 0.158
dvidwalaesin 0.620 - 0.373 0.158
aulingla | Svdnannanss 0.214 - - -
DV WaMID B - - 0.129 0.054
dvidwalaes 0.214 - 0.129 0.054
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A13197 4.21
HATFURI UGN US DS NAVIAI BYESWAYNE 8 UavdEWAlAET vl maldNIATas NUUUTIA8Y

oN5NaveINI15IUFAMAIAWmAnAIINAIlaTeuANITUBNH B IUUS UNY DI NT 1M I8TUR 61U

upUNAIATY TikTok (919)

fauus Eudvswa | auduwug | auanele | auaslede | msuense
wuuisdiday | wasgndn
FAUNGEIAY
ARIAIATY DYBENAN WA - 0.548 - -
sl DV WaMID B - - 0.209 0.336
dvidnalaeyam - 0.548 0.209 0.336
AANNIH AL DYBENAN WA - -0.032 - -
DV NaMIw BN 2 . -0.012 -0.019
dvidnalaeyam - -0.032 -0.012 -0.019
ANAIPIUDNTNAL | BYENANIWSI - 0.295 - -
VWA BN £ - 0.113 0.181
dvidwalnes - 0.295 0.113 0.181
ANMNFUNUSUUY | DVENAVNINT n/a n/a 0.602 0.254
fafidausunna | Svwemneden n/a n/a - -
GAGH dvidbwalaesan n/a n/a 0.602 0.254
ANNanela BVBNANIMT n/a n/a 0.381 0.612
UgIPNAN dvBnaned e n/a n/a - -
dvidwalagTaml n/a n/a 0.381 0.612
(R?%) 59.4% 57.8% 75.8% 60.9%

a

HAATUANUANTUTENTNAN199T BNTNaN19DeN wazdnSnalaTIuves
lueaddlasiainuuuinassdnsnarenissuinuaidmademuntlageiasnisuensiety

YSUNYDIN UG AUANIULDUNALATY TikTok dUUTLNIUNIEY FILUTAN ADAIINUIRAG

1 1% L4

anla Anutbingda audvnunsldau aurmsdsey wavamAinuesual AlUsdINY
=
A

o Y

aAudNTusSuuUUAdIunIumdnuLazauianelavesgnan dudswalaunninunsla

e

Fauazn1sueansie wulsuUsninadeaunsladeggameauduiusiuundidsm

Y a1 W

Iy N o a £ v d P a £
GG Nﬁ’]amﬂizaV}ﬁLaquﬂiﬂﬂiam 0.602 ﬁaqaqu"]ﬂ@ﬂqquWQWQIQ%@QQﬂﬁ'}Nﬂ']allljigfﬁ/]ﬁ

dunalaesau 0.381 daunduauiifgelafiadudszdnsidunialagsiy 0.373
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AauAvunsldudadulseansidunidassin 0.209 anuiilinsledardulssans
Funslaesan 0.129 Aaidiuensual danduuseavdidumalagsau 0.113 LagAuAInIs
dsnufienduuszansidumalag s -0.012 mudidulaefivswanisiasunlasiesas 75.8
Tudvesilafeiidwasionsuensiogsaafonnuilanelavesgnén dardudseansiduma
Tnesausosasdenuardunisldeudardudssans idumslaosin 0.336 daundy
anuduusuuuAsTidusiunsdsnufieduusransidumalas i 0.254 AuAduen Al
Arduuszansidunidlagsiy 1.81 munAsgeladadulssansidunlaesan 1.58

(%) a

AuunlINdaiiaduussansidunialagsin 0.054 uasAnAMNE Il AduUsEanEIduINg

a

198573 -0.019 Tnedidnsnani1siUasuwladsesas 60.9 Tua1uveIfwlsNinananIuia

v

wolavesgnAngeannanmAs unsidudiduusednsiduniddaesin 0.548 seaunasAe
AuAIUBIsUNTAFNUSE NS IdUnelaeTId 0.295 wazAuAINedIpullAduUsEaNS
dunalagsau -0.032 lagddngnanisidsuulasosay 57.8 lunuveasdnlsniinase
o v 6 = a 1 (% A (=3 IS DA a Q{ ¥
ANduiusLUURiduTmnsdanaanfe anunfalalmduussaniidundae sy
0.620 s3au1AaANUld 1ladiAdulsednsidunialagsin 0.214 Tneldnsnanis

Wasuwladseuay 59.4

1

4.2.9 MINAFBUANNAFIUNNINTITBvaslunadvEnavanIsTuinuadINa
sannunsladauaznIsuandaluuIuUNYaId migAuRIuLaUNEATY TikTok
PNHANMTIATRTANUF LT USVRNART T NaVDINNTT U ATUA T d I asiD
& & | a 1 o 1 a Y a o X
AnuRslatauazn1suansieluuIUNYIn I mgdumHukeUnaety TikTok annsaasy

NANISIVElARINSI9 4.22

A15199 4.22
ATUNANTYIAFOUALGG NUUUT 1809aN TR Ta3 VeI BUAaS S NAYEIN TS UTAA T AAAs D

AU ITOUATMTUBNA SIS UNY eV NT L 18T 1A 6 TUe UNE AT TikTok

Aaus (gadnudunus) A SE. t-value | p-value | Result R?
H1 | avsifsgeladss 0.620 | 0.051 | 10.475 | 0.000%* | aduayu | 59.4%
VNIUINFEAUANITUS

LU S A 705 e ana

H2 | eanilindadea 0.214 | 0.058 | 4.099 | 0.000%* | aduayu | 59.4%
YNIUINA AT IANHLS

BUUN S e 9P
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FTUNANTNATOUALIG NUUUT 180981 TINA e VeI UAAS S NAYEINTTTUTAA A BAs D

AT DAL IS UBNA B ILUS UMY D NI I 18E WA 18 TMaUNE AT Y TikTok (918)

Auus (gAnudunusg)

A

SE.

t-value

p-value

Result

RZ

H3 | AauAdiumsldau
AINAYNIUINADANIUNG

Welavow|NAN

0.548

0.055

8.666

0.000%**

TGN

57.8%

HA | AauAeTans dam
NEUINFBANUR DL

YDIGNAN

-0.032

0.033

-0.550

0.582

1

atuayu

57.8%

H5 | Ao uensHnl de
meunsieaTsimely

YDIGNAN

0.295

0.053

4.629

0.000%**

TGN

57.8%

H6 | Anuduwuswuun sl
AT N NFIPU dna

NNUINFBANUAILATD

0.602

0.044

12.921

0.000%**

TGN

75.8%

H7 | AnuduwuswuUn el
AT INNT 9PN dana

YNIVINABNITUBNAD

0.254

0.042

5.107

0.000%**

TGN

60.9%

H8 | auiianelavewqne
AmansuINABAIY

fdlaie

0.381

0.049

8.927

0.000%**

TGN

75.8%

HY | auiianelavewqne

dmanuINAanIsuUBn

0]

0.612

0.056

11.442

0.000%**

TGN

60.9%

HANTTIATIEANLATIULUUT 1R0saUN Sl lAssas 19l unad B Navens

'
U 1 a

v
v A

anunsoagulasial

SusnauAdmasieruRdlaveuaznMIUendelulT untesmMwieduasiuieundiedu TkTok

AUNAFIUN 1 (H1): AnuLinegaladawanisuIndannadunusuuung

fdusaun9deny
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a d‘

nanagouanuAgIuil 1(H) iunisseusuauufgiuvseninuiifigala

<9

I3
a

AINANIIUINADANUAUNUSLUUNITEIUTIUNEIAY TnedrduUse@ansiduni1awinngu 0.620

a1 aaa

fiA1 t-value W1AU 10.475 edunedvisnalaiosay 59.4 sgrwiitvezdiryisanan 0.001
AUNAIUN 2 (H2): Auunldnsladananisuansdaainudunusuuy
NadiduIUNIFIAY

HanaaeuANLAgIun 2 (H2) Wuniseeusuauufgiunionuiilingda

a £ v ]

AINANTIIUINADANUAUNUSLUUNITEIUTIUNFIAY TnedlanduUseansidunawiniu 0.214

ISP v aa

A1 t-value Winiu 4.099 aSunednsnalesevay 59.4 agrelitsesd@nie@nan 0.001

o

ANUAZIUN 3 (H3): AnAIdIunsTgudINanIsuInaanIunInela

V29gnA

Y

HanaaauANNAgIun 3 (H3) Wunisvausvanufigiunianuainiunisly
1 1 = b4 a0 o a Q‘ b4 ! e IS
nudwanisuindenuiianelavesgndn lneldrduussdnsiduniavingu 0.548 4
A1 t-value WU 8.666 asuledvidnalasevay 57.8 adsilipuzdiAynsanan 0.001
dUNAFIUN 4 (HA): AMAINI9E9IAU (Social Value) d9Han1auInga
AUNInalavasgnAn (Customer Satisfaction)

a r-:l' < 1 o a = !
HanadeUaNNAgIU 4 (H4) Wunsldaduayuauufgiunsenuanig

o |

deaulidananisuindenuiiesnelavesgndn lneliaduyseansiduniasiniu -0.032 &

A t-value WINAU -0.550 wagAn P-value 0.582 > 0.05 aSunednswalnseuay 57.8 oenadl

'
LY v aad

NYYLA1AEUN19E0HAN 0.05

o

ANUAFIUA 5 (H5): auA1a1ue15ual (Emotional Value) & 4ua
NIUINFBANNNINElaURIgnAT (Customer Satisfaction)

HanAdoUANUAFIUN 5 (H5) WWuniseeusuaunfgiursonueifuensual

a £ v ]

dewannavinsieauiisnalavesgnan Ineilarduuseansiduniaviniu 0.295 den tvalue

LY aa

WU 4.629 eBurwdvswalasesar 57.8 agelitevd1Ayyeadan 0.001
a d' [ %3 -4 ::5 S 1 o 1

AUNAFIUN 6 (H6): AnudunuswuufidIusiumsdenudawanisuan

faAIUAILATD
a a < [y a o [ [V

HaVaFaUANURFIUN 6 (H6) WunisgeusuauufigIunsonuduiusiuy
& A ] Y] | ! & & a1 W a £ v | @ a
AadldIUTIUN T IPNAIHAN1UINFBANUAILTE tnelArduUsyandiauniaunnu 0.602 &

[y

A1 t-value Wiy 12.921 a5uudnsnalasovas 75.8 ag1ilibuzdAnianann 0.001
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ANUAFIUN 7 (H7): Adnudunusuuufalidiusuniedny dana
N19UINABNITUBNAD

a d' [ 1Y a ) v v 6
NaNAFARUANNAZIUN 7 (H7) Lﬂumiaammmmgmmammauwumw

s
a a [

NHEIUTIUNNAIAY FINANIUINABNITUBNGD LA8TAAUUTEANSEUNIWINAY 0.254 TiAn

'
o w aad

t-value winfiu 5.107 aSuednswalasesas 60.9 agnelitossdAnunIeadnf 0.001

o

ANNAFIUN 8 (H8): AduTawalavasgnAn (Customer Satisfaction)
dewan1suInsieA1unslada (Purchase intention)

a Ql' < Y a = =
HanaaauALNAgIUN 8 (H8) Wun1sweusvauufgunsonuisnelaves

b4 1 %

anfndaraniauinserufilage Ineideduussansidumaiiiu 0.381 1a1 tvalue Wiy

'
aaa

8.927 ssuwdvdNalasevay 75.8 egnslitbuzdAgynieeian 0.001
ANNAFIUA 9 (HI): AduiawalavasgnAn (Customer Satisfaction)

dapanisulInsani1suansga (Word of mouth)

al

a < [ a = =3
HANAOUANNAFIUN 9 (H9) Wun1sseusuanufgiuvisonuiisnelaves

= Y

ANANAINANIUINABNNITUBNFD LaaliAduUsEanSidunavinniu 0.612 a1 t-value windu

Y

'
aa

11.442 eSurednswalasesar 60.9 egsilitsvd1Aneadan 0.001
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Ui 5

AyUNaN1sIBUATUaLEUBLUY

14 1A J

nsRnuBvEnavaIsTuinuAfidmateausidlatonas mvensoluuiun
Fosmedmedudviiuueunaindu TikTok finguszasdiiieAnwdninavestladoeuiin
Aegata ANuLbINgda waesnssuinuAdulsenauluiie AuAeun1sldeu (Functional
Value) AauAM13d 3 (Social Value) uazAmAs1ue1sual (Emotional Value) 7idiuasie
audslad snaznisvendeluteaniesinuiedud i uueundiadu TikTok lawi
AwduiusuuuAidiusiumednuuazanuiimelavesgndndusuusdei Taefnw
Pnnduiegsiuslandymilveiifiongius 15 ViUl Susededuilutesmedmuinedudn
riuneUnAiadu TikTok aenatios 1 A% wasfnnu TikTok SuWQLauL%as‘ﬁa%aLﬁamma
wugkazdmuedunlugomisTininedud i1 uueundiady TkTok egeles 1 A

U 404 AU FInTeETURAITeuAsTalauBwEle Aall

5.1 aunansive
5.1.1 dnuaieneUssynImEansuoInguiiogng

5.1.2 wanssdlunisidentefiuariuueUndiadu TikTok veingudieg1e

'
oA 1

5.1.3 Swﬁwamaams%’uifﬂmmwaamamamm&?ﬂa%@LLazmsuaﬂﬁia"LuU'%w
YRINNTNBFUAH UL UNALATY TikTok
5.2 9AUTENa
5.3 Yszlemifilasuannsive
5.3.1 Usslegunnangud)
5.3.2 Usslovihgaufju
5.4 9991NAUNITITY

5.5 Yarausnuzluuiduasanaly
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5.1 #5UNan15338

A va

NuiTeatuiinatuiewinifideviuduualiunsifulned195n5ives

weundindu TikTok luuszwelne Fadunidesegrannuaziildauseundwedu TikTok Tu

o =

Inedudiuiuninis 44.38 d1unau TikTok 3elenaeiduinasesulunisvitnaiauaznis

aa a a ' ) a v v s & & . a ¢ =
PYNLUTZANTAN N']Uﬂ'WiGU‘ULﬂa@iﬂ@ﬂ%ﬁiqﬂaﬁsﬂLu@‘m']‘ﬂi@ TikTok 'E]‘UWQL@UL‘U@? KN

a a

durgieuwesivailfitvsnailusg1auin 1esnide oAU IUATRININILEIN50

¥V

o = 2/ a & Y A Y 1 a £ = o
MUUADLUILLY ANUYDU LL@%WE]G]ﬂi'ﬁJﬂ'ﬁ“U@GUENE&Uiiﬂﬂiﬁl,ﬂua&ﬂﬂﬂ Asntanienssus

U

AuA1veIUsLanildewaundiadu TikTok warladuamudnunzveidungioutesidmars

'
o o A

AuRslageuarn1suenaedududsdrdnnagilvainisaasrsnulauieulunisuaadu
wagnauauIAUAAIIveUsLaaliageATutIL AatuidedslanniunsAnuansng
Y8N35 AUANdHasonunslataLaznIsuandeluuTunte T g ussu
weunaadu TikTok Usznaume annuiidagala anuiilingda auevunsldau aaen
edary wazamAwnuensual WWududseu Inedauduiusuuuididnsiumedieng waz

=3 Y v ! ! = I & ! < v a
AnufisnalavegnAdudulsdriny waslinnunslafouaznisuensdeluiuusniy laed

a a v a v ! ‘é’
eavduansasUianITeuaveiusena diolul

5.1.1 anwaen1eUsEYINIANEnSUINgUAIDEI
< v Y " Al av v ad I3
INNITIUTILAUTOYaveINgUiteg 197 lElun153d8a8 TaNsIAuLUY
. N o 1 (Y] 1 < Y oa [ al aa
AN12191239 (Purposive Sampling) lngrinuangudiegradu {uslaadyyidlneniieny
aae 15 Yauld Bamededusludoamnidheduaituweundiadu TikTok ag1atiey 1
ATY Uazfnny TikTok dungiowgasnasiaillamnisiusiiuazdmitedualuyemnig
FmingdunisukaUniAdy TikTok ag19dae 1 AU 91U 404 AU @111 IUUNATY
dnuaeUsEINIAansdauTEnaume A 01y 017N uazelaadesdeinou nuIKney
wuvgeualaednndunandgssosaz 75.70 wazilumanesovar 24.30 lusiueiy il

91glueenIng 30 - 34 YSesaz 20.80 Hoy 15 - 19 Useway 18.10 ey 35 - 39 Useway

18.10 flany 25 - 29 YSaway 17.60 do1g 20 - 24 VilSesar 16.30 fleny 40 - 44 USewas

=

5.90 uaznquilegeiidesnigaiiony 45 Yaulufiiiesiesas 3.20 Tusunisusenauaian
nquilegvduIInUsznovandwdundnauuidniovay 47.80 sesaswndudniSeunse
= % v y A 1A ' Y 1 ] = Y A

UndAnwsesay 31.20 Tususelawderainounuiingudtegralavdiuuniselaaiese

Wautesnin 10,000 um Aatduseay 27.20 ds1el@sening 30,001 - 40,000 U Seeas
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17.60 d51e/leisening 10,001 - 20,000 v Feway 16.60 A1elasening 40,001 - 50,000
U $08ar 15.30 J518lA5¥1119 20,001 - 30,000 UN SB8aY 12.90 LLasmjwﬁf’aasjwﬁﬁ
é’mﬁ’auﬁfaaﬁqmﬁiwlﬁl,aﬁwialﬁau 50,001 U w3ull Yosay 10.40 AU
5.1.2 nodnssulunadendedudvituueundiady TikTok vasngudinagng

nanTieTzingAnssulun1sdendedufrueundiady TikTok ves
nauieg1e wuinguiiedsdnlngiianuilunsdoiudkiuueundiadu TikTok 2 - 3
faninds Sevar 38.90 sesaunilmufiiiounzads Sosar 30.00 AUamiazediFouinniy
$ovay 14.10 2 - 3 ey Fopay 10.10 waruiuni 3 iousends Sosar 6.90 sudy Tne
nausegsdusnnisududlunsierenfuiuueundindu TikTok afiay 2 Tu Souas
43.10 sossnAeniay 3 Fu Sovar 23.30 AStay 1 Tu Souar 14.10 sty 5 Fuiuly oe
av 13.90 wawasaay 4 3u Jovay 5.70 mudiu nauiegisduanniidldieaielunsde
Audsendiluriesewing 301 - 400 UIm Sovay 36.40 sesasniialddiglutasseming 201
- 300 U Sawag 28.70 Tuyae 401 - 500 UM Foway 13.40 Tuyaa 100 - 200 UM Fovay
12.40 wag 501 vl esay 9.20 mudiiy nduetsdnIsdisveznaniildluns
dnanlatoduiHuueUndindy TikTok Tusewietag 16 - 30 unit evay 39.60 sesasni
sregIa1luyae 31 - 60 U9 Fewaz 23.80 Tuvae 10 - 15 w1l Seway 16.30 19hian 60 Wil
Juld $ovay 11.40 uarlisvozaniiliiioondn 10 wiil fevaz 8.90 muddy Tasaungii
nausegndentoAudriuneniady TikTok dufiamgiasnan Somidiaula S
a% 63.10 sesawnfiaunanueunaieduindefio Souay 21.80 Sunouazainlidudeu
Yovay 12.10 uazflanndu o esay 3.00 AuaR

5.1.3 Sw‘éwawaami%'ué'qmﬁﬁﬁéwaﬁiaﬂ'amﬁga’las‘z“}lau,a::msuanﬁiaiuu‘%uw

Yawimeduastulaunaady TikTok

(%
¥ 1 U

mamﬁmiwﬁuumﬁamﬁmﬁwaﬁumma%"ug@m@hﬁ&hm@mmmm%%@
WaZNITUBNABIUUS UNY 89N 19T 19U BEUA W ULRUNELATY TikTok wundiAT Chi-square
WU 600.468 A1 df wirifu 549 Significant 7 p-value Wity 0.063 Tnefaudsets 7§
SVENATIN IR ILAT IS aNRBN1SE a9 LaENNTUBNG SN CMIN/DF. Wiy 1.094 Angsil
TAAUEDAAR BINANNAULTIFUNNS (CFI) Windu 0.996 avdinalunaunay (GFY) windu
0.927 siiinpunaunauiiusunilonds (AGFI) wiriu 0.901 suiisnfideswesaadsaiiy
AATALAADURNS tdeIveIN1SUTELIMAT (RMSEA) Wiy 0.015 uansilunaiinnuaenades

a8 o o & I v o &
Weduing Inganunsaaglilusenunsil
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Asifagelafidvinanansadauindennadiiusuuuistidiusaama
Feau SAduUsEANSWINAY 0.620 A1AUAATIALAA DWLWINRY 0.051 SN t-value Winfy
10.475 uazen Sig. < 0.001 uazisvsnandandindorudsladenaznisuande Tnei
AndulsE AN LEUMNeT WY 0.373 way 0.158 mudsu

anuulindaidvnamemsadsuinsornuduiusuuuisidusiunig
Feau SAduUsyANs WIAY 0.214 ArAuAaIRLAE oWWINAY 0.058 HA1 t-value Wiy
4.099 uazen Sig. < 0.001 wariiBvEnamdonFwindennusilateuaznisuense Tnedie
FuUsEAVBIEUNITIIVINY 0.129 uag 0.054 AuEdy

AuAPUNSIdulanEnanmsaluIndeaiuianelavesgnan de
FuUsvansIviniu 0.548 AANAAIALAAEUYINTU 0.055 fifn t-value WAL 8.666 wazAn
Sig. < 0.001 Laziisnswanssendauindennudsladouarmsuande Tneiliduussans
EUNTINNAY 0.209 ez 0.336 MIUEIAU

AMANNIHIAY Mﬁﬁm%wamqmqL%qmﬂfﬂ'ammﬁqwaiwaqqﬂﬁw A

'3
a a 1

AuUUsEANTWINAU -0.032 ANAUAANALARRUWMNNAY 0.033 HA1 t-value WU -0.550 WagAn

P-value 0.582 > 0.05

6 a1

AMAAIUDNTUNABNE NaN1In T dsUINdaAuTanelavesgnan dlAn

duUsEanSWINAU 0.295 ANANUAAIALAABULYINAU 0.053 dAN t-value Winfu 4.629 wagAn

aa

Sig. < 0.001 warildndnan1edeudIuvInneAunTladauaznsuanse Lnadamduussdns
LEUNTIAU 0.113 wag 0.181 AIUEIAU

ANMUFUNUS LU UL AIUIIUNIEIANT DNTNAN AT UTIUINADANNAITD

a1 U

Fo UAduUsEansvinnu 0.602 AIANUARINAFBULYINAU 0.044 A1 t-value winfu 12.921
wagA1 Sig. < 0.001 LarANNFURUSLUUAEdIUTINNITIAN FelBnSnan1ensulauInse
A1sUBNAB UANGUUSLENSIYINAU 0.254 A1ANAANALAZBULMNNY 0.042 T t-value innu

5.107 wagA Sig. < 0.001

[ a a =

AunanelavesgnA1dansnantensudauinaenditunslage den

A @ i

duUsEanSWINAU 0.381 AIAINUARIMLAFEUWNNAU 0.049 A1 t-value WNAU 8.927 havan
Sig. < 0.001 wazaduanelavesgnal §alldninantensudeuindanisuense dan
#UUSEENSWNAU 0.612 ANAINUARIALAABULYMNAY 0.056 TR t-value WinAu 11.442 wagan

Sig. < 0.001
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5.2 aAUstewa

NANITILATIEILLLAAAILUTU T DIAUTLNOULMN S UTUVDILUUINADILUUII1A D

'
4 oA a b4

ansnavesnsTuiAuANdwmasonuAlatalazn1sUaNABlUUTUNYBIMNAT MU B A LAY
H1ukaUNdAdu TikTok A9913749 4.16 wu1 daudenndesnaundunudoyaidauseinygds
iunannldlunisnsivaeuauaenaneadliag (Model Fit Criteria) lnganunsaasuna

[ |

ANSNAABUDNTNAVBINITTUSAUAINAINAR DAIIUA AT DAL NITUDNABDLUUS UNTY DIN14

Y 9

SmheAudWuweUNaLATY TikTok esed
5.2.1 ANuduRUsvaenuu1Aeala (Attractiveness) wagAMUTUNUS
wuuRsiidausaunedenn (Parasocial Relationship)
IINNIINAFBUANNAFIUNINITITEAIUNTIATIERANERRAUT0BT U
a3 mmmﬁqgmiaﬁamamamﬂm'ammé’mﬁuﬁlwuﬁaﬁﬁauiammaﬁ'&m AOANADINUIIUITEY
9949 Lawrence and Meivitawanli (2023) fivn1sAnenauduiusssninsanuduiusuuy
Asfldusiumedany M uEenndes LasALU LT eiovema iU NanWasy TikTok Live
Streaming Commerce Tut3ungaamnssuaesdions Usemadulaiide Tnednanisided

awsaazdladn audifegals anwualingda wagauleiviydwanonisasng

= 1

anuduiusuuuiiidausumedsanvesdunlafianiufsuunoundiady TikTok uananiss
aenndeaiuauidoaes Sokolova and Perez (2020) fisin1sAnundninavessioflniua
Surlgiouwesiifnaronudilalunisoonfdinmevesfinmy waenuihmnuidsgalauay
ansdedesiviwaludsuindemnuduiusuuuialdusmedemveifinauiaduly
muaRg AL Rsgeladssanisuandeaudus AL I deny
5.2.2 Anuduniusvasnuulianeda (Trustworthiness) wagaaudunug
wuuRefidausauniedens (Parasocial Relationship)
IINNITNAFOUANNAFIUNINITITEAUNTIATIEVANER R TN U
1§91 mnuiilindladsmansuindeanuduiuduuui sidiusiumadsny aonndasiu
91398984 Liu et al. (2024) waz Ma et al. (2023) finuinarmsinlinda davsnaluide
vInsemudNiusuuuAldiusmmsdinnvesien Tnennuunlindaazvinliduilaaed
LLmIﬁmﬁ%v‘mmmmﬁmﬂ’uﬁuuuﬁqﬁdwﬁ'mmqé’qﬂuﬁqmﬂﬁuﬁuﬁ/\lqLauLszias‘m'm%u
o

(Yuan et al, 2016) Fadulumuaunfigiuiitnanuuilinndadamanisuinaeauduius

wUUNadd@INIIUNNaFIAL
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5.2.3 AMAIA1UN151491u (Functional Value) wazai1unawalavasgnan

(Customer Satisfaction)
1INNITNAABUANNRFIUNWNITITEAIUNITIATIZAEDRAIUTDOT U
31 gauArdunsideudananisuindeainuiianelavesgnan aenndeeiuauifeves
Rasoolimanesh et al. (2020) Avinns@nwANLENRUSTENI1e AruAdiunslFam qae

adeny wagAuAmusualluuTuninadienduuunsndlulsemednsiu lneinan1side

[ |

faunsaazuladn n1ssuiaaen laun auarsunsidau auameding wag AuAIaIY

Y 9

[%
¥ a v ¥V

915uad dwaldeuindeauiisnelavesgnen Bnnsdtaenndesiuiuideves Ismoyo et al.

¥

(2017) AIM1sAnWIRANTENUTBINITTUTAMAINAITUTNSHBAUNINelIvaIgnATLAE

v 1

Auaslageglusiuazningsa Anwar Group Tulssinadulaiiide wagnuin N1s5usAMA

9

&

oA AauArdunsldau Aurmnadiny wagauAnue sNaldNaLITIuIndaauianela
Yy =@ a o |y v | ] P

v93gnA1 Judulumuanuigiuiiiguainiunislidaudianiavindeniuianelaves
anm
Y

5.2.4 AuAMI9EIAY (Social Value) wagauianalavasgnAn (Customer
Satisfaction)

IINNINAFBUANNAFIUNINITITEAIUNTIATIERANERRAUT0BT U

Lo paurmederulddananisuinsennuianalavesgnen deldasnnnesivaiuifeves
Rasoolimanesh et al. (2020) AM1N15ANIAMUFURNUTTENIN AMAINIUNITLIEY AR
medsny wazauAuesualluuIunnadisduuunadnlulsemadni Inelinans3de
Aenunsaazuledn n1ssuiamean taun audrsunsldau aurmeding uae AaAR1Y

sl dsmisindernuiaelavesgnan dnvisdaliaenadasiuanmiideves smoyo et al. (2017)

'
o = 14

MnsAnvnansenuveInsiuAuINNIsTUINITAeauTianelavegnAuazANRla

U9
X Ya o Y —— . T .
Farluiuazmnge Anwar Group lulsemedulatide uagnuin msfuiamdilaun A
AUNSLEU AAImMISEIAY LLazﬂqmﬁﬂﬁ’m@ﬁMﬁﬁ'\‘mﬁL%QU’JﬂGiEJﬂ’J’]@JﬁQWEﬂf\]“UENQﬂﬁ"l Lol

1 I3 v ¢ a v a’lj v [y a v . a 1 1

2¢19l3AMUNAaNEY0INTITeNaanAd 09 uIUITEVRY Evelina (2022) INUIT ARAINIA
Tapulidanasienruiianalaregnai 1He191NN157eFUAYBIRROURUUABUAUKIUYBIN S
drpulisvtiuanusansevilamenuadlnedase Jsdmaliianuindulunisidnauniedany
Juanadlunle Feluusunveaanuided nsdedualudaamieinuneduainiuwaUnaLAty
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